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MepiAnyn

O1 kKaTavaAwTéG TNG OUYXPOVNG KOIVWVIOG €XOUV UETATPATTEI O€ QTTAITNTIKOUG TTEAATEG Ol
oTT0i0I £XOVTaG OAO KOl HEYAAUTEPN £EOIKEIWON WE TIG VEEG TEXVOAOYIEG, YivovTal avuTTOUOoVOl
Kal B€Aouv va IKavOTToIoUV TIG avAyKES TOUG YpPryopa Kal EekoupaoTa. To yeyovog auTto €XEl
TTPocdwWaoel Hia BIAPOPETIKA TTPOCEYYION OTNV £VvoIa TOU avTaywviouou, divovtag oxedoév
atmoAuTn BaputnTa oTNV EUTTEIPIG TOU TTEAATN, N oTToia Ba TTPETTEl va gival EEATOMIKEUMEVN
KAl TTPOCWTTOTTOINKEVN OTIG avAayKeg Tou. MNAEov, o1 TTEAdTEG dev divouv agia pévo oTnv Ael-
TOUPYIKOTNTA EVOG TTPOIOVTOG i} OTNV TIUA HiOog UTNPECiag, aAAG Kal 0€ AUAEG TITUXEG OI O-
TTOIEG APOPOUV TNV CUVOAIKI TOUG EUTTEIPIA KaIl N oTToia dnpioupyeital atmd OAa Ta onueia
ETTAPAG TTOU €XOUV OI idIOI hE TNV ETTIXEIPNON KAB’ OAN TRV dIdPKEIa TOU «TaAgIBIOU» TOUG. MNa
TOUug AGyoUG auTOUG, Ol ETTIXEIPHOEIG AVTIAOUBAVOUEVES TV ONUAVTIKOTNTA TNG TTAPOXNAS HO-
VadIKWV EUTTEIPILV OAAG Kal TNG avaBdaduiong TG YevIKOTEPNG TTOIOTATAG TWV UTTNPECIWV
TOUG TTPOG TOUG TTEAATEG TNG, TTPOCBECAV GTNV OTPATNYIKI TOU JAPKETIVYK TOUG TO ATTOTEAE-

opaTiké Kal ouyxpovo epyaleio Tou XdapTtn Tagidiou Tou MNeAdTn.

O Xdptng Tagidiou cival pia oTrTIKA ateikdvion oAdkAnpeng tng diadikacoiag TG ayopds n
OTTOIO XapTOYPAPEi TNV CUVOAIKHA EPTTEIPIA TOU TTEAATH, KATAYPAPOVTAG TA BrATA TTOU KAVEI
o€ XpovoAoyikr ogipd Kal Ta oTroia TTepIAaUBAvouV TIG AAANAETTIOPACEIG HETAEU TNG ETTIXEI-
pPNOoNG KAl TOU KATAVOAWTH OTA SIAQOPETIKA onuEia eTTaPRg Kal KavAAIA, o€ OAEG TIG PATEIG
Tou «Ta&IdI0U». Katavowvtag Kal avaAuovTag OAEG TIG aAANAeTIOPAcEIS TOU TTEAATN WE TNV
ETTIXEIPNON, KABWG KAl TWV ouvaIoBNUATWY aAAG Kal Twv TTPORANUETWY TTou BILoveEl O KABE
TOU Briua, UTTOPEI va Yivel KOAUTEPEUGN QUTWY TWV GNUEiWY N otToia Ba 0dnyAoel aTnv PeA-
TIOTOTTOINON TNG EUTIEIPIOG TOU KATAVOAWT, OTAV OUVOAIKN TOU IKOVOTTOinon, KAl KATd ou-
VETTEIO OTNV dnpioupyia evog TTEAATN PE PHEYAAO TTOOOOTO OECHUEUONG KAl OPOTiwoNG OTO

brand.

H 1Tapouca gpyacia atroteAei pia oAokAnpwuévn Kai AeTrtouepr) BIBAIoypagIk épeuva Tre-
PIYPAYNG Kal avaAUONG TWV ONUAVTIKOTEPWYV CTOIXEIWV TTOU XPEIAZETal N TTIXEIPNON VIO TNV
dnuioupyia evog Xaptn Tagidiou MeAdTtn. EmimAéov TTapouciddovTal JEAETES TTEPITITWONG Ol
OTTOIEG ATTOBEIKVUOUV TNV CNPAVTIKOTATA KOl ATTOTEAEOUATIKOTNTA TOU OTPATNYIKOU aUTOU

EPYAAEIOU TOU HAPKETIVYK.

AEgeig-KAe1dia: Zuptrepipopd KataAavwtr], Aladikaaia Amogaong Ayopdg, Tagidl MeAdTn,
XapTtng Tagidiou Tou MeAdTn, Znueia ETTagnig, Z1adia Tou Xdptn Tagidiou, ®docig Tagidiou
MeAdTn, 10avikdg MeAdTNG, NeupoudpkeTivyk, MoAukavaAikn Eutreipia, AvdAuon Tou XapTn
Tagidiou



ABSTRACT

In the modern society, consumers have been turned into demanding customers who, be-
coming more and more familiar with new technologies, are more impatient, wanting to meet
their needs quickly and relaxed. This fact has given a different approach to the concept of
competition, directing the attention to the customer experience, which should be personal-
ized and adapted to their needs. Nowadays, customers value not only the functionality of a
product or the price of a service, but also intangible aspects that relate to the overall expe-
rience and which has been created by all touchpoints that they have with the company and
throughout their "journey". For all the above reasons, the companies, realizing the im-
portance of providing unique experiences but also in order to upgrade the overall quality of
their services to its customers, have added to their marketing strategy the effective and

modern tool of the Customer Journey Map.

The Customer Journey Map is a visual representation of the entire purchasing process that
maps the overall customer experience, recording the customer's steps in chronological or-
der, and includes the interactions between the company and the consumer at different
touchpoints and channels, as well as in all phases of the "journey". By understanding and
analyzing all of the customer's interactions with the company, as well as the emotions and
problems they experience at each step, these touchpoints can be improved which will lead
to the optimization of the consumer experience, to overall satisfaction, and consequently in
creating a customer with a high percentage of commitment and loyalty to the brand.

This paper is a comprehensive and detailed bibliographic research describing and analyz-
ing the most important elements that the company needs in order to create a Customer
Journey Map. In addition, case studies are presented that prove the importance and effec-

tiveness of this strategic marketing tool.

Keywords: Consumer Behavior, Purchasing Decision Process, Customer Journey, Cus-
tomer Journey Map, Touchpoints, Journey Map Stages, Customer Journey Phases, Ideal

Customer, Neuromarketing, Multi-Channel Expedition
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“Your most unhappy customers are your

greatest source of learning.” - Bill Gates

“Happy customers are your biggest advo-
cates and can become your most success-

ful sales team.” - Lisa Masiello
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EIZArQrd

H avamTuén véwyv, KavoTopwy Kal SIaQopETIKWY PEBOOWVY €K UEPOUG TWV EPEUVNTWYV Kal
ETTIXEIPACEWY VIO TNV ATTOKTNON OUCIGCTIKWY TTANPOQPOPIWY OXETIKA E TOUG KATAVAAWTEG,
ATav ATTOTEAECUA TNG AvAYKNG KATAvONoNG TNG eUpUTEPNG KAl TTEPITTAOKNG CUPTTEPIPOPAG
TOUG, KABWG Kal TNG oNUavTIKAG €EEAIENG Tou Topéa Tou MAPKETIVYK TWV TEAEUTAIWY XpOVWV.
O1 emixeIpAoeIg, ExovTag TTAEov BECEI WG TTPOTEPAIOTNTA TOV TTEAATN KABWGS Kal TV Euxapi-
oTNoN autou PEoW TNG agEXAoTNG EUTTEIPIAG Tou Pe To brand, TTpooTraBoulv va eTTIKEVTPW-
BoUv oTNV IKAVOTTOINON TWV AVAYKWY KAl TWV ETTIBUPIWY TOU, AVOKOAUTITOVTAG VEQ EpYaAEia
KAl BETOVTAG TTEPICCOTEPO OTOXEUUEVEG OTPATNYIKEG HAPKETIVYK. Q¢ €K TOUTOU, VI VO KATO-
PEPOUV Ol ETTIXEIPACEIG VA TTPOCPEPOUV OTOUG TTEAATEG TOUG QVTAYWVIOTIKEG EUTTEIPIEG, Ba
TIPETTEI VA TOUG YVWPICOUV TTOAU KOAG WOTE va UTTOpoUuvV va dnuioupyouv opadoTroin-
péva/TuNUaToTToINUEVA TTPOPIA PEOW TWwV OTTOoIWV YiveTal avdAuon TNG CUUTTEPIYOPA TOUG
o€ KABe aAANAeTTIOPACH TOUG WE TNV ETTIXEIPNON Kl 0€ OAA TA TTPOCPEPSHEVA KAVAAIQ ETTI-

KOIVWViaG.

Apa, gival KpioIUNG onuaciag va Kataypa@ouv OAd Ta BrKATa TOU KATAVOAWTA Kab’ 6An Tnv
didpkela Tou ‘TagidioU’ Tou, Ta OTToia £POCOV KaTavonBouv Kal avaAuBouv Ba TTapdyouv
ONUAVTIKES TTANPOQOPIES IDIAITEPA XPHOIUES YIA TIG ETTIXEIPAOEIS. AUTA N KATAYPOPr, TTPAY-
paToTrolgital péow TNG Xaptoypdenong Tou Tagidiou Tou MeAdTn, n otroia gival hia OTITIKA
avaTTapdoTacn Twy BNUdATwy Tou o€ OAd Ta oTAdIA KAl QACEIG TOU ‘TALIOIOU’ TOU. ZUVETTWG,
0 Xaptng Tagidiou Tou MeAdTn (XTT1) YeTATPETTETAI OE £vVA AVTAYWVIOTIKO epyaAgio HapKe-
TIVYK TO OTTOi0 Ba dIaQOopOTIOINCEl TNV ETTIXEIPNON TTOU TO XPNOIUOTIOIEI OTOV KOO0 TNG a-
YOPAG, TTPOCPEPOVTAG BEATIOTOTTOINUEVEG KAl TIPOCAPUOCUEVEG EUTTEIPIEG TTPOCEYYICOVTAG
KABe popd Tov cwaTod TTEAATN, TNV CWOTA OTIYUA Kal JEow Tou KatdAAnAou kavaAiou. Eivail
éva epYOAEIO PE TTEAQTOKEVTPIKY TTPOCEYYION TO OTTOI0 UTTOPEI va XpnOoIUoTToINGEi wg oTpa-
TNYIKO €pyaAgio, TOOO 0TO CUMBATIKO OGO KAl GTO PNPIAKO HAPKETIVYK, APa TO ETTIXEIPNHA-

TIKG TTEdI0 OTO OTTOIO PTTOPEI VA EQAPUOOCTEI €ival TEPATTIO.

Evw n Eptreipia Tou MeAdTn cival éva TTOAU d1ad£S0UEVO KAl ETTIKPATWY BEUA GTOV XWPEO TOU
MdApkeTivyk, n épeuva TTou TTEPIAAUBAVEI TTPAKTIKOUG TPOTTOUG XProNG TNG XapToypdenong
Tou TagIdI00 Tou TTEAATN, cuvavTdaTal otravia. Toaoo atnv eAAnVIkn BiBAIoypagia 6Go kal a-
VAUEDQ O€ EPEUVNTIKEG EPYATIES, N AVAAUTIKI ava@opd oTov TpOTTo dounong Tou XTI aAAd
KAl TWV OTOIXEIWV TTOU TTEPIEXEL, €ival avUTTapKTh. MapdAn Tnv cuptrepiAnwn Twv XTI o€
O1aQOpPEG PEAETEG OI OTTOIEG TTAPOUCIAJOUV Ta ATTOTEAECUATA XProNg Tou, TNV UTTapgn Ka-
TTOIWV TTANPOPOPIWY TWV XAPAKTNPIOTIKWY Tou XAPTN aTrd €TAIPEIEG HAPKETIVYK O€ EEVEG
I0T00€AI®EG, | EevoyAwaoowv BIBAiwV TTou ava@épovTtal aTo BEUQ, UTTAPYXEI AVAYKN EKTETA-

MEVNG €peuvag OXETIKA PE TOV TPOTTO dnuioupyiag evog XApTn aAAd KAl TwV ATTapaiTTWV



OTOIXEIWV Kal deDOPEVWY TTOU TTPETTEI N ETTIXEIPNON va CUUTTEPIAGRBEI 0€ auTdv, WOTE va

BewpnOei OAOKANPWHEVOG Kal AETTTOPEPNAG.
Ta epeuvnTIKA EPWTAMATA AOITTOV TTOU TTPOKUTITOUYV, Eival:

1) Mola gival n onuavTikdTNTa TNG EpTrelpiag Tou MeAdTn Kai TToia n ouvdeon TnG pe 1o Tagidl

Tou [MeAdTn;

2) Mwg ptTopei N XpAon Tou oTpaTnyikou epyaAgiou Tou Xdaptn Tagidiou Tou MeAATN va yivel

€vag atmoTeEAEOPATIKOG TPOTTOG ATTOKTNONG YVWONG YIA TIG ETTIXEIPAOEIG;

3) Moia gival Ta Baoikd oToixeia TTou Ba TTPETTEI va ouuTTEPIAaPBAvovTal o€ éva XapTtn Ta-

¢I010U MeAaTN;

4) Moieg BaglkéG yvwaelg Ba TTPETTEl va €xel 0 dNUIoUPYOS Tou XApTn, WOTE va UTTOPEi va
xapToypagnoel 6Aa Ta atmmaitoupeva dedouéva TTou Ba TTpETTEl va TTepIAauBavovTal o€ KABe

o110 ToU;

AOGYW TNG oNUAvTIKATNTAG TOU £PYAAEioU auToU yia TO MAPKETIVYK OTTWG TTPOKUTITEI ATTO TNV
cevoyAwoaon BiBAloypa@ikn épeuva, Bewpeital avaykaio va KaAupBei To epeuvnTiKO KeVO
TTou UTTdpxel oTnv eAAnvikn BiBAIoypagia oxeTikd pe Tov XTI, ETouévwg, 1600 n Utrapén
Miag épeuvag TTou avadelkvUel Ta ONUAVTIKOTEPA BrPaTa Kol KOWUATIA yia Tnv dnuioupyia
Tou XdapTtn Ta&idiou, 6co kal n duvatotnta Tpoéofacng o €AANVOYAWOOCO ETTIGTNHOVIKO
UAIKO, BewpouvTal atroAUTwG atrapaitnTa. O ETMXEIPACEIS OTN XWPA Jag £xouv AdN apxioel
va avTIAauBAavovTal TNV avaykaidtnTa TNG TTPOCAPHOYAG TOUG OTA VEQ £pyaAEgia TTOU TTPO-
OQEPEI TO PAPKETIVYK, ETTOPEVWG N UTTAPEN £TTAPKOUG UAIKOU Ba oUupuBAaAEl KOTAAUTIKA 0TNV
eTiTEUEN TNG dnuIoupyiag oTpatnyikwy TTAGvwy. EmiAéov, dedopévou OTI 0TN XWPA HAG
UTTAPXOUV UTTOWN@IOI 0TTOUdaoTEG TOU MAPKETIVYK, | akOuUN Kal dToua TTou evlagépovTal
VA ETTEKTEIVOUV TIG YVWOEIG TOUG £TTI TOU BEUaTog, Ba ATav 1diaitepa BondnTIKS va £€xouv oTn

O14Be0n Toug pia €épeuva atnv eAANVIKY YAwooa.

Qg ek TOUTOU, BeWPNBNKE IBICITEPA AVAYKAIO VO KATAYPAPET N ONUAVTIKOTNTA TNG EPTTEIPIOG
TOU TTEAATN, va ToVIOTEl N oTToudaidTNTa Tou XTI, va avaAuBouv Ta onUavTIKOTEPA OToIXEIa
yla Tnv dnuioupyia Tou XTT1 mTepIAauBavovTag éva-£va Ta BAuaTta, Kabwg Kal va TTapoucia-
OTOUV PEAETEG TTEPITITWONG OTIG OTTOIEG XPNOIMOTTOINONKE PE BETIKA atroTEAEOPATA, TO AVTA-

YWVIOTIKO QUTO £PYAAEIO TOU PAPKETIVYK.

210 TTACiola autd, avaAlBnkav ol BAcIKEG EVVOIEG TOU TTOIOG €ival O TTEAATNG, Ta POVTEAQ
AMuwng atTo@docwy, N oNUAvTIKOTNTA Kal Ta €idn TnNg Eptreipiag Tou MeAdTn kai n diaxeipion
NG H€ow Tou TagIdiou Tou MeAATN. TNV CUVEXEIQ, £yive eTTEEAYNON TNG évvolag Tou Tagidiou

Tou MeAdTn KABWG Kail NG diaxeipiong Tou. Katdiv, arrocapnviocbnke n évvola Tou XTI kai



TNG XPNOIMOTNTAGS auToU yia Tnv avaiuon Tou Tagidiou Tou MeAdTn, aAAd kal TNG KaBopiaTi-
KNG OUPBOARG Tou aoTtnv BeATioTotroinon Tng Eutreipiag Tou MeAdTn. MNpoxwpwvTag, TTpay-
paTotroiOnke 81€€0dIKA £psuva attd PIBAIOYPAPIKEG TINYEG, MEAETEG, ETTIOTNMOVIKA TTEPIO-
OIKd, dIaTPIBEG, CUVEDPIA KAl DNUOCIEUCEIG, VIO TNV MEAETN TWV CNPAVTIKOTEPWY OTOIXEIWV
KAl XOPOKTNPIOTIKWY TToU Ba TTpETTEl va TTEpIEXovTal oTov XdpTtn Tagidiou. EvrotrioTnkav
deKaTPIa OTOIXEIO TWV OTTOIWV N UTTAPEN KPIVETAI avaykaia Katd Thv dnuioupyia Tou XapTn
TagId100, Kal Ta OTTOIO TTAPOUCIACOVTAI KAl ETTEENYOUVTAI aVAAUTIKA. TEAOG, TTapaTiBevTal £
MEAETEG TTEPITITWONG ATTO OPYAVIOUOUG KAl ETTIXEIPHOEIG TTOU ouuTTEPIEAABav Tov XapTn To-

¢I010U ToU MeAATN OTNV OTPATNYIKI TOUG.

MEOOAOAOI'IA EPEYNAZ

To gpeuvnTiKG TTPOBANUA PE TO OTTOI0 aoyOoAgiTal N TTapoUca epyaacia gival n digpedvnon Kai
katavonon Tou Tagidiou Tou MeAdTn, KaBwg Kal n €Upeon, kKaTaypa®n Kar avaAuon Twv
BaoIKOTEPWY CTOIXEIWY TTOU TTPETTEI Va TTEPIEXEI €vag XApTng Tagidiou Tou MNeAdTn woTe va
MTTOPEI va xpnoipoTroinBei atmmd kabe €idoug etmixeipnon. H péBodog TTou Xpnoiuotroinénke
yia Tnv die€aywyn TG €peuvag €ival n TToIoTIKN pEow PBIBAIOYPAQIKAG avaokoTTnong, ME
OKOTTO TNV OAIOTIKI] KATavONon TNG Xpriong Kai dnuioupyiag Tou Xdptn Tagidiou Tou MeAdTn,
OIEPEUVWIVTAG TTOIOTIKG TO £PYAAEio auTd Tou Wn@IakoU Kal GUMBATIKOU JAPKETIVYK. TO UAIKO
KAl T OTOIXEIO TTOU XPNOIMOTTOIRBNKAY, TTPOEPXOVTAI ATTOKAEIOTIKA aTTO AYYAOPWVEG TTNYEG
Kal Kupiwg atrd PeAETN dnuooicupévwy GpBpwv, BIBAIWY, ETTIOTAPOVIKWY TTEPIOdIKWY, ATTO
TTPOKTIKG ouvedpiwv Kal SITTAwPaTIKES TPITWV. ETTITTAéov, TTapouaidlovTal oToixEia atrd €-
TTIXEIPHOEIG Ol OTToiEG XpNnoloTroincav Tov Xdaptn Tagidiou Tou MeAGTN oTnVv €upuTEPn TTE-
AOTOKEVTPIKI) OTPATNYIKA TOUG, JEOW TNG OTTOIOG UTTNPEE CAPNS BEATIWON TNG GUVOAIKAG TOU

EPTTEIPIOG KAl TNG BECHEUONG TOU [eE TO brand.



AI'TAIKH OPOAOTIA

ZTnv evOTNTA AQUTH ATTaPIOUOUVTAI JE OEIPA EUPAVIONG OTNV EPYOTIA, Ol CNUAVTIKOTEPES
évvoleg oTnV YAWooa Twv AyyAIKwyv n oTroia £xel kaBiepwBei wg d1EBVG YAwooa ETTIKOI-

vwviag:

EpTtreipia MeAdtn

Customer Experience

Avaykeg MNeAdtn

Customer Needs

Ettwvupia

Brand

Tagidl MNeAatn

Customer Journey

Xdaptng Tagidiou MeAGTN

Customer Journey Map

Tunuartotroinon

Segmentation

E€atouikeuon

Personalization

2upTTEPIPOPA MeEAaTWV

Customer Behaviour

MovTtéAa Afwng ATTo@doewv

Decision Making Models

Avayvwpian MpoBAfuaTog/Avaykng

Recognition of Need

Avalntnon MNAnpogopiwy

Information Search

A€loAdynon EvaAAOKTIKWV

Evaluation of Alternatives

Ayopd

Purchase

AéloAdynon Petd Tnv Ayopd

Post Purchase Evaluation

Pwvr) Tou MeAdTn

Voice of the Customer

Toueic TnG EpTtreipiag Tou MNMeAdTn

Realms of Customer Experience

2nueia ETTagenig

Touchpoints

AvTaywvioTIKO [NMAEOVEKTNUO

Competitive Advantage

EpttAokn Tou MeAdTn

Customer Engagement

EpyaAgio Alaxeipiong AANaywv

Change Management Tool

2evapio Scenario
1davikog MNeAdTNg Persona
214010 Tacidiou Stages of the Journey
Pdoeig Tagidiou Phases of the Journey

Briuata Tou MeAdTN

Customer Steps

210X0I [MeAATN

Customer Goals

KavdAia

Channels

MpoBAnuara

Pain Points

JuvaioBnuaTa Kol ZKEWEIG

Emotions and Thoughts

16éeg BeATiwong

Ideas for Improvement

Baoikoi Agikteg ATTodoong

KPIs

Y1reuBuvog TuRuatog Internal Ownership

KUkAog Zwng Tou MeAdTn Persona Lifecycle

Mpiv TNV Ayopd Pre-purchase

Ayopd Purchase

Metd Tnv Ayopd Post-purchase

Etriyvwon Avaykng Awareness

‘Epeuva kal Zkéwn Research and Consideration
NeUPOUBAPKETIVYK Neuromarketing

«KoupTid Ayopdag» Buy Buttons

Mapdadoon kal Xpron

Delivery and Use

YTrepdoTrion Kal AQociwaon

Advocacy and Loyalty

>1iyun ANABeiag

Moment of Truth

duoikd KavaAia

Physical Channels

Ynoeioka KavaAia

Digital Channels

MoAukavaAikr Eptreipia

Mutlichannel Experience

Afia Zwng Tou MeAdn

Customer Lifetime Value




KE®AAAIO A: BIBAIOT'PA®IKH ANAXKOITHXH

1. MOIOZ EINAI O MNMEAATHZ

Av kal 10 epwTnua «lMolog gival o TeAATNG» PTTOPEI va QaiveTal aTTAd, €ival apkeTd dU-
OKOAO va atravtnBei owoTd ato TIG ETMIXEIPACEIG, Ol OTToiEG dev Ba TTPETTEI VO pavTeUouv
TT0l101 €ival o1 TTEAATEG TOUG AAAG va yvwpidouv. ' auTo Kal UTTAPXEI avAayKn KAaTtavonong Tou
TTPOPIA, TWV CUVNBEIWY, TWV ETTIBUMILOY OAAG KaI TNG YEVIKOTEPNG CUUTTEPIPOPAG TOU KATO-

VOAWTA.

1.1 ‘Epsguva ayopdc

H épeguva ayopdg, kal dn n ouveXAg £peuva, BonBdcel Tnv eTTIXEiIPNON TOCO TO VA KATAVONOEI
TTPAYMATIKA TOUG TTEAATEG TNG OO0 KAl VA dNUIOUPYOEI hia EIKOVA OXETIKA UE TO CUYKEKPI-
Méva o@EAN 1 XapAKTNPEICTIKA TTOU Toug TTapéxel. H yvwan TTou YTTopEi va atrokTnBei atrd
TNV £PEUVA AYOPAG OXETIKA UE TOUG TTEAATEG, DdiveTal ATTO ATTAVTACEIG O EPWTNUATA TUTTOU:
TI B€Aouv Kai T xpeidlovTal ol TTEAATES atrd 1o brand, 11 apéoel kai TI dev apECEl GTOUG TTEAG-
TEG OXETIKG ME TO brand, yiaTi o1 TTEAATEG ayopdalouv Ta TTPoIdVTA I TIG UTTNPETiES Tou brand,
yiaTi o1 duvnTIKOi TTEAATEG PTTOPEI Va ETTIAEEOUV TO OUYKEKPIPEVO EvavTl evog dAAou, yiaTi (M
ylati Ox1) ol TeAdTeG KAvouv eTTavalaupavopeveg ayopég atd 1o ouykekpipgévo brand.
(Stokes, 2014)

1.2 TunuartoTtroinon

O Mu Hu (2019), utrooTtnpicel 61 N KAAUTEPN KATAVONOT TWV TTEAATWV PTTOPEI va ETTITEUXOEI
ME TNV XPAOTN TWV TUNUATIKWY TTPOQIA TTEAQTWY, Ta OTTOIa BEWPET TTWG €ival onUAvTIKA €p-
yaAegia 1Tou emReRalwvouy €av pia TTixeipnon £xel 0TOxeUOEl OTNV OWATH ayopd Kal Qv Ol
OTPATNYIKEG ETTIKOIVWVIAG KAl TOTTOBETNONG TNG gival oI KATAAANAEG. H TunparoTroinon Twv
TTPOPIA Twv TTEAATWYV YiveTal e BAon dnUoypaPIKd, KOIVWVIKO-OIKOVOUIKA, WUXOYypPa@IKA
KOl YEWYPAPIKA KPITAPIA, KABWG Kal uE BAON TNV CUYYEVEIQ ETTWVUHIOG, Ta KavaAia diavo-
MNG, TA ETIDIWKOPEVO OQEAN KAl TIG TIPOYVWOTIKEG eVEPYEIEG. ETTiIoNUaivel OTI TA TUNUATIKA
TTPOPIA TTEAATWYV €EUTTNPETOUV BUO KUpiwg okoTrous. O évag gival va emRERaIWBET eAv £XEI
yivel cwoTd n apxIkf TunuUartotroinon, kai o deUTepog eival va Bondroel To brand oTnv Ka-
Tavonon Twv opadwyv Twv TTeAaTWV. MNa Tapdderyua: Tou fel yia ouyKekpIPévn opada, TNV
NAIKia TOUG, TO QUAO TOUG, TO €100dNU& TOUG, TIG AVAYKES Kal ETTIBUUIES TOUG, OAAG Kal KATToIa

TUTTIK& XAPOKTNPIOTIKA TWV CUPTTEPIPOPWYV TOUG.



1.3 E€aTopikeuon

E@ooov ol eTTixeIprioelg €Xouv OAOKANPWOEI TNV THNPATOTIOINGN TWV TTPO®IA TTEAATWY, PTTO-
PoUV EUKOAOTEPA VA PETOTPEWOUV TOUG OTTAOUG KATAVOAWTEG O€ TTIOTOUG TTEAATEG XPNOIWO-
TTOILVTOG TNV EEATOMIKEUOT), N OTTOIA £€ETACEI O BABOG KABE TTEAATN € KABE TURUA EEXW-
pIOTA, avadelkvUEl TIG TTANPOPOPIES TTOU ToV evOIaQEéPouV UE BAan Ta SIKE TOU KPITAPIA Kal
Ta TTPOCaPHOEl WOTE VA YivOuv TTIO OXETIKA WE ToV id10, 0dNywvTag ToV ypnyopoTEPa Kal
EUKOAOTEPA OTOV TEAIKO TOU TTPOOPICHSG. O ocuvduaoudg TOUG, UTTOPET VA JEYICTOTTOINOEI TV

ATTOTEAECPATIKOTATA TNG OTPATNYIKAG HAPKETIVYK OTTOI0UdNTTOTE brand.

Segmentation Personalization
F
T * 1
:

Eikova 1: Amreikévion ¢ évvoiag tn¢ Tunuarorroinong kai EEarouikeuonc (XP Squared,
2021)

ZUpewva pe Toug Mittal & Lassar (1996), 6tav pia aAAnAeTTidpacn gival e€aToPIKEUNEVN, Ol
XPNOTES VIWBOUV OTI TOUG KATAVOEI TTEPICTOTEPO N €TTIXEIPNON. AuTé ioXue dn oTnVv avalo-
YIKH €TTOX1 OTAV TA payadAKIa TNG YwViag aviKav O€ IBIOKTHTEG TTOU YVWPILAV TOUG TTEAATEG
TOUG Kal €ixav KaAr oxéon padi Toug. ZTnv OnUEPIVI) Ynelokrh €1Toxr, auth n apxn 10xUEl
akoOun, BEAovTag Toug KaTavaAwTEG va XTiCouv pia BeTIKA oTAoN yia To brand éTtav viwoouv
OTI 0 TTWANTAG eVOIAPEPETAI VIO AUTOUG BiVOVTAG ONPACIA OTIG TTIPOCWTTIKEG TOUG AVAYKEG
(Liang et al., 2012). MNA£ov, ol TTEAGTEG £XOUV ATTAITNON VIO TTEPICOOTEPO TTPOCAPUOCHUEVEG
UTINpEEoieg TTou Ba avtaTrokpivovTal KATAAANAAQ OTIG €TTIOUMIEG KAl AVAYKES TOUG, OTTOTE Ol
ETMIXEIPACEIG Ba TTPETTEI VA UIOBETOUV TTIO €CATOUIKEUPEVEG TTPOCEYYIOEIG, AVAAOYEG TWV

TIPONYOUNEVWY CUUTTEPIPOPWV TOUG.

H BAaxotrouAou (2020), TrapaBétel To Trapddeiyua tou Netflix: O xpdvog gival hia onuavTikA
MeTaBANTA aTo emixelpnuaTiké povréAo Tng Netflix. To TpoBANUa TTOU avTIPETWTTICE! €ival OTI
ol TTEAATEG TTapaIToUvTal av pia avadAtnon o€ QEpel ESATOMIKEUPEVA ATTOTEAEOMATA OE
AiyoTepo atrd 9 deutepoAettta. MNa va emrTeuxBei autd, 1o Netflix BeATioTOTTOIEI TOV OAYO-
PIBUO TOU KaIl ATTOTPETTEI AKUPWOEIS OUVOPOUWY TToUu Ba peiwoouv Ta €00dd Tou Katd 1

dloekaTouuUpIo SoAdpIa £TNOIWG.



1.4 MovtéAa Awnc atTopacEwY

Katd cuvémeia, ol eTTIXEIPAOEIS TTPETTEI va BEATICTOTTOINOOUY TOUG aAYOPIBOUG WOTE va €-
XOUuVv TaxuTePa, BeATIwPEVA aTToTEAETUATA KAl aKpIBEiC TTPORAEYEIS TG avayKwy Kal TNG

CUUTTEPIPOPAG TWV TTEAATWV TNG.

ZUp@wva pe Tov Olshansky & Granbois (1979, p.99), n o onuavTik KAaBoAIKr TTPoUTTO-
Beon oTo TTEdI0 TNG CUMTTEPIPOPAG TWV KATAVAAWTWY gival OTI “TTpiv TNV ayopd TTponyeital
Mia diadikacia amoégaong”. e pia diadikaoia ammAoUoTeuaong TNG MEAETNG OXETIKA WE TNV
dladikacia AqEng atro@Acewy, Ol EPEUVNTEG TNG CUMPTTEPIPOPAS TWV KATAVAAWTWY, TNV €-

XOUV avaTTapaoTACEl HEOW POVTEAWV.

Ta povréAa ARYNG ATTOPACEWY TWV KATAVAAWTWY OTO TTAQICIO TNG €pEUVag yia TV OU-
MTTEPIPOPA TOUG, XwpilovTal o€ dUO OUABEG: Ta PEYAAA HOVTEAQ, KAl TO OUYXPOVA HOVTEAQ

(Erasmus, Boshoff, Rousseau, 2001).

Ta peydAa povtéda, OTTwG éxouv TrpoTabei amd Toug Engel, Kollat kai Blackwell To 1968,
arreikovifouv éva oUVoAo aTTd BIAdOXIKEG EVEPYEIEG OI OTTOIEG €ival ATTOTEAECUA TNG EVOW-
HATWONG ECWTEPIKWY KAl EEWTEPIKWYV TTAPAYOVTWY TTOU 00nyouv TNV Ajn piog amméeacng
(Erasmus, Boshoff, Rousseau, 2001). Ta peydAa povréAa atreikovifovTal atmd TO « JOVTEAO
TWV TTEVTE OTAdIWYV TNG AYOoPACTIKAG OIAdIKATIAG TWV KATAVAAWTWV», ETTIONG YVWOTO KOl WG
“mapadociakd JoviéAo Afwng atrogdocwy” (Erasmus, Boshoff, Rousseau, 2001;
Stankevich, 2017, p.10).

To Tmapadoaiokd PovTEAO AYWNG aTTOPACEWY Eival XWPIOUEVO O€ TTEVTE OTASIA ATTO TO
OTToia TTEPVAEI O KATAVOAWTAG EVW ATTOQACI{El yIa TNV ATTOKTNON £VOG TTPOIOVTOG.
Ta otadia auTtd civai: 1) avayvwpion TTpoBARuaTog/avaykng 2) avalrntnon TTAnpoeopiwy 3)

agloAdynon Twv evaAAaKTIKWYV 4) ayopd 5) a&loAdynon petd Tnv ayopd (Stankevich, 2017).

Recognition of Need

Information Search

Evaluation of Alternatives

Purchase Decision

—
*
—
—

Eikéva 2: 214d1a Afwng améacns ayopdg rou karavaAwrn (Professional Academy, 2022)
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Eg@ooov o katavaAwTAg €xel oAokAnpwael Ta TTEvTe auTtd BripaTa (] kal Aiyétepa), yia Tnv
atrokTnon €vog TTPOoIGvTog, dNUIOUPYEI Hia ATTown yia TNV CUVOAIKN) TOU EUTTEIPIA PE TO

brand.

2. EMNEIPIA TOY NEAATH

H guTreipia Tou mTeAdTn, €ival n ocuvoAikh avTiAnwn TTou €xel o id1og yia TNV €TMIXEipNON.
Eival éva TToAUTTOpayovTIKO KOPUATI HiOG HAKPOXPOVIAG EPTTEIPIOG KATA TNV OTTOIa N ETTIXEI-
pnon aAANAOETTIOPA HE TOV KATAVAAWTI TTPOCPEPOVTAG TOU £va eupU QAcUA £peBICUATWYV
TEPA TNG TTWANONG. ZUVOEETAI ATTOAUTA [E TNV WUXOAOYIa KAl OXETICETAI JE TO TTWG AVTIAO-

BavovTal o1 TTeAATEG, TOOO CUvVEIdNTA OGO Kal acuveidnTa, TNV ox£0n Toug e To brand.

H epTtreipia meAdtn (CX) opiletal wg n avTatrokpion Tou oTIG aAAnAemOpdoeis e évav op-
yaviouod, Tpiv-katé Tnv SIApKEIa-PETA TNV ayopd, o€ TTOAAATTAG KavaAia Kal o€ BABog xpo-
VOU, Kal Bewpeital BILoIPN TTHYA avtaywvioTiKAG diagopoTtroinong. (Kranzbihler et al.,
2018; Lemon & Verhoef, 2016; Voorhees et al., 2017). H TpoéAeuon Tng 10€ag TNG "EUTTEI-
piag" TTnyadel atrd Tnv Bswpia Tou Pine kai Gilmore (1998), o1 oTroiol utTtooTNPICOUV OTI dTAV
0 KaTavaAwTAG KAvel hia ayopd, attoAapBdaver pia ocipd atrd aAANAETIOPACEIS TTPOCPEPO-
MEVEG aTTd TNV £TTIXEipNon TTou Ba Tou peivouv agéxaoTeg, OEOUEUOVTAG TOV PE TNV ETTIXEI-

pPNON UE EVAV EYYEVWG TTPOCWTTIKO TPOTTO.

2UP@wva pe Toug Holbrook & Hirschman (1982), uia eutreipia gival révw atmd OAa éva Trpo-
OWTTIKG YEYOVOG, CUXVA PE HEYAAN ouvaloBnuaTikr onuacia, Tou Bacietal otV aAANAETTI-
dpaon ue gpebioparta TTou gival Ta TTPOIGVTA 1) 01 UTTNPECIEG TTOU KATAVAAWVOVTAI OTTO TOUG
idloug. O1 Berry et al., (2006), uttooTnpiouv OTI n euTTEIpia OPIETAI WG N CUVOAIKN KAl OW-
PEUTIKN avTiAnyn Tou TTEAATN n otroia dnuioupyeital katd Tnv diadikacia ekuddnong, amo-
KTNong, Xpriong, ouvinpnong Kai (JEPIKEG POPEG) aTrdPPIYNG EVOG TTPOIOVTOG ) MIOG UTTN-
peaiag.

2.1 Katnyopiec sutreipiac Tou TTEAGTN

O Schmitt (1999) diokpivel TTévTe KaTnyopieg eptrelpiag () aAAiwg strategic experiential
modules, SEMSs), ol otroieg diadpapaTtiCouv KaBopioTikd POAO GTnV avaAuan Tou BIWHATIKOU
MAPKETIVYK, Kail gival o1 €€AG: 1) AloBnTnpiakég, 2) ZuvaiobnuaTikég, 3) MNvwoTikég , 4) Zu-
MTTEPIQPOPIKEG, 5) ZxeolakéS. Eival kal ol TTévre TTapouceg o€ dlapopeTikd magnitude kKad’
OAn Tnv didpKela Tou «TagIdIoU» Tou TTEAATN, TTPOKAAWVTAG TOU BETIKA 1] apvnTIKA cuvaiotn-
pata. EmmmAéov, Bewpei Toug TTévTe autoug TUTTOUG SEM w¢g vonTikéG evOTNTEG Ol OTTOIEG

EXOUV gyyeveic doUEG Kal apXEG.



2.2 Pwvn Tou TTEAATN

Mia atroTeAeouaTIKA OTPATNYIKA YIO TNV EUTTEIPIA TOU TTEAATN, BETEl TNV avaTpo@oddTNON
TWV TTEAATWY, 1) aAAIwg TNV wvA Tou MeAATN, WG TTPWTAPXIKN avaykn. H karavonon Twv
KIVI)TPWV Kal TwV TTPOCOOKIWY TOUG BewpouvTal dOUIKA oToIXEia yia Tnv uioB£Tnon Jiag Tre-
AQTOKEVTPIKNAG OoTpaTnyIKAG. Kopugaiol opyaviopoi Tou aglotroiolv Tnv dwvr) Tou MeAdTn
OTIG BACIKEG TOUG ATTOPACEIG, ONUEIWVOUV TEPAOTIA ETTITUXIA, OTTWG: 12% BeATiwon oToug
XPOVOUG aTTOKPIONG, 6% XAaUNASGTEPO KOOTOG EUTTNEETNONG TTEAATWY, 13% ueyaAlTepn a-
Tédoon emévduong, 11% augnon eo6dwv. Ta brands, agiotrolouv Ta dedopéva Tng Pwvng
Tou MeAGTN yIa va oxXeBIACOUV HIa TTIO EEKABAPN EIKOVA TWV TTEAATWY TOUG, N otroia BonBdel
va gEaTtopikeUoouv KaAuTepa 1o CX, va dWOOUV TTPOTEPAIOTNTA OTOUG BACIKOUG TTapayo-
VTEG TNG EPTTEIPIOG, KAI VA YVWPICOUV TI €ival TTEPICCATEPO CNUAVTIKO VIO TOUG TTEAATEG TOUG.
(Emplifi, 2022)

2.3 Realms of Customer experience

ZUpewva pe Toug Pine and Gilmore (1999), o1 TreAdTeg utTopoUv Kai o1 idlol va yivouv KO-
MATI TNG EPTTEIPIOG, | TTOPOUV ATTAA va gival TTapaTnenTéS. B&oel Tou €TTITTEDOU TNG CUME-
TOXNG TOUG (TTaONTIKA 1] EvEPYNTIKA) KAl TOU TTOOOOTOU EUTTAOKAG TOUG KATA TV dIApKEIa TNG
EUTTEIPIAG TOUG, TTPOKUTITOUV TECOEPIG TOUEIG Tou CX, yvwoToi wg 4 Realms of Customer
Experience (Wessh, 2018).

1. EKTTaideuTiKh euTTEIpia: ouxva ekKAauBAaveTal wg pia cofapr] eUTTEIpia KATA TNV OTroia €-

vioxUuovTal ol BEEIOTNTEG KAl Ol YVWOEIG TOU TTEAATN JE TNV EVEPYT CUUMETOXN TOU VOU TOU.

2. Eytreipia ATTO8pa0NG: CUVETTAYETAI JE TNV EVEPYO CUMPPETOXI TOU TTEAATN O OTT0I0G KaBo-

piCel 1 DIEUKOAUVEI TNV EUTTEIPIAL.

3. AigBntikA EpTreipia; p€Oow AuTAG TNG EUTTEIRPIAG O TTEAATNG eKTINAEI TNV AAANAETTIOPACN

TOU MJE TNV ETTIXEiPNON.

4. Yuyaywyikn Eutreipia: epiAauavel Tnv mapakoAouBnon mTapacTdoewy, EKONAWOEWYV

N OpacTNPIOTATWY AAAWY avBPWTTWY. Z€ AUTH TNV TTEPITITWOT, O TTEAATNG CUPMETEXE! TTO-
BNTIKG oTNV TTapaywyr tng Yuxaywyiag, woTtdoo To HUAAG TOU €UTTAEKETAI EVEPYE KOBWG

atmmoAauBavel Tig ekdNAWOEIS 1) SpacTNEIGTNTEG.

O Joe Wessh (2018) uttooTtnpidel 0TI 01 ETTIXEIPHOEIG WTTOPOUV VA dNUIOUPYHOOUV HOVADIKES
euTTEIPiEG oUVdUAdovTag Kal Ta 4 Realms of Customer Experience, OTTwG yIa TTAPAdEIYUA N
TTaciyvwoTn APepIKAVIKN aAucida kagé Starbucks. X& 6Ao Tov kO6opo, Ta Starbucks eivai
YVWOTA yIa TIG JOVABIKEG EPTTEIPIEG TTOU TTAPEXOUV OTOUG TTEAGTEG TNG. Ta Starbucks {nTouv
atro TOUG TTEAATEG VO CUUHETEXOUV EVEPYA TTOPAYYEAVOVTAG KAPE Kal AAANAOETTIOPWVTOG E

TO TTPOCWTTIKG. ZUMMETEXOUV EVEPYA OTNV TTAPAOCKEUN TOU KAQE JabaivovTag TTAnpo@opics
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OXETIKA PE TIG OTPATNYIKES TNG TTPOETOIUACIOG KAl TWV ouvTaywv. H eTaipeia eTITRETTEI GTOUG
TTEAATEG VA TTPOCAPUAOOUV TNV KOUTTA TOU KAPE TOUG KAl VA TOUG KAVOUV VA VIWOOUV AV
va TNV £Xouv KEPDIoEI, WOTOOO TOUG XPEWVOUV YIA [ida TETOIa PTTEIpIa yEYOVOG TTOU 0dnyeEi
o€ augnpéveg TTwARoEIS Kal dpa éooda. Mpdogara, Ta Starbucks ammokdAuywav pia oTpaTtn-
VIKI] TTOANQTTAWY PJECTWV Kal TTOAAATTAWY ETTITTEOWY N OTTOI0 OKOTTEUE VA 0dNYHOEl OTNV Q-

POCiWoN TWV TTEAATWV WE TA TTPOIGVTA, ONPIOUPYWVTAG Hia EYTTEIPIA ATTOdPACNG.

O1 opyaviopoi cuvhBwg TTPoCTTaBoUV VA ATTEIKOVIOOUV Kal Va SIOXEIPIOTOUV TNV OUVOAIKK
EPTTEIPIA TOU TTEAATN HECW TOU «TAEIDIOU» TOU TTEAATN, TO OTTOIO aTTOTEAEITAI ATT éva TTARBOG
OnNUEiwV eTTAQNG, KABE £va €K TWV OTTOIWV AVTITIPOCWTTEUEI APECES ] EPUECEG AAANAETTI-

Opdocelg TTou TTEAATN PE ToV opyaviopo. (Kuehnl, Jozic, & Homburg, 2019).

3. TAZIAI TOY NMEAATH

3.1 Opioudc Kail IoTopIKEC PileC

Baoikd oToixeio yia Tnv BEATIWoN TNG PTTEIPIAG TOU TTEAATN €ival n katavénon, n dlaxei-
pion kai n BeATioTOTTOINON TOU «TAgIBIOU» TOU TTEAGTN (Emplifi, 2020). AnAadr éAa Ta on-
peia eTTa@rG-aAANAETTIOpaONG TOU PE TRV €TTIXEIPNON. AV 01 €TaIpEieg BEAoUV va gival TTeEAa-
TOKEVTPIKEG, TTPETTEI VA KATAAGBOUV KAl va JOPPOTTOINCOUV TNV OEIpd TWV YEYOVOTWY WE TA
otroia eutTAékovTal Ol TTEAATES TOUG. QOoTd00, Ba ATAV AVTITTAPAYWYIKO VA TTPOCEYYIOTE TO
«T1agidi» Tou TEAATN Cav va ATav atTAWwG £va BEPa HAPKETIVYK, KaBwG Ba TTPETTEN va ival
TO TEAIKO OTTOTEAET A £VOG OUVEKTIKOU oTpatnyikoU TTAdvou (Norton & Pine 11, 2013). O
TTEAATNG «ETTIKOIVWVEI» UE TIG ETAIPIEG HEOW Miag akoAouBiag aAAnAemmdpdoewy o€ dId-

@opa KavaAia Kal Ol ETaIPEIEG UTTOPOUV va wPeANBoUV akoUyovTag Ta «AdyIa» TOu.

NEWSLETTER

SOCIAL ADS ggrl:th:dUNITY /
PPC REVIEWS SOCIAL

1 L

K \ NETWORKS
EMAIL BLOG \ (
I 1 WEBSITE

ONLINE ADS MEDIA l BLOG

)
DIRECT \ 1

I ¥
EMAIL STORE  FAQ PROMOTIONS
/ BT KNOWLEDGE \ J
PR\ BASE

QEMOLITE ECOMMERCE
RADIO
TV - PRINT

Eikéva 3: Arreikévion tou Taéidiou tou lNeAdrn (Digital End, 2021)

MapaTnpeital pia onuavTikrp aAAayr) TV OTPATNYIKN TWV ETIXEIPACEWY, aTTO TTPWTIOTWG

QaVvTIOPOAOTIKA O€ ETTIOETIKA TTPOANTITIKY. Z€ OAO TO AlavIKO ePTTOPIO, TOV TPATTECIKO TOMEQ, TA
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Tagidia, TIG OIKIOKES UTTNPETiES Kal AAAOUG KAADOUG, oI eTalpeieg oxedIAlouV Kal BEATILOVOUV
Ta «TaidIO» yIa va TTPOCEAKUCOUV ayopacTEG Kal va TOUG diatnprjoouv, dnuIoupywvTag
TTPOCAPHOCUEVEG EUTTEIPIEG TOOO KAAG OUVTOVIOUEVEG TTOU OAIG Ol KOTAVOAWTEG JTTOUV OTO
povoTTarTi, Ba cival pévipa agooiwpévol. [...] Kai TTapoAo TTou gival akoun vwpig, Bewpeital
OTI N IKAVOTATA BIAUOPPWONG TWV «TAEIBILVY TWV TTEAATWYV Ba yivel aTTOQACICTIKA TNy

avTaywvioTiKoU TTAeovekTApaTog (Hu, 2015).

O11010pIKEG Pieg TOU «TaIBIOU» TOU TTEAATN, €ival SUOKOAO va EVTOTTIOTOUV KABWG £XEl
eEM@avioTEl oxedOV TTAPAAANAQ o€ BIAPOPETIKA TTEdIO TTPAKTIKAG Kal £peuvag. Exel Ouwg
ouvoEeBei Kal pe AAEG HEBOBOUG Kal OPOUG OTO KOPUATI TNG £PEUVAG TWV UTTNPETIWY, OTTWG

TO Sservice blueprinting kail Ta service journeys (Folstad and Kvale, 2018).

To service blueprinting avamTuxdnke tnv dekactia Tou 1980 ammd Tov Shostack (1982) kai

ETTEKTABNKE TTEPAITEPW Kal UIOBETNBNKE w¢ PEB0SOC uTTOOTAPIENG BlaXEIPIONS UTTNPETIWY
(Bitner, Ostrom, Morgan, 2008) ka1 oxedlacuou utnpeoiwy (Polaine et al., 2013) pye okoTTo
va “@wTioel Tov pOAo Tou TTEAATN oTnv dladikaoia eguttnpéTnong” (Bitner, Ostrom, Morgan,
2008, p. 71).

ZTnv TTpwWIPN £€peuva yia Ta Tagidia TeAatwy, o 6pog service journeys (Johns, 1999; Johns

and Clark, 1993; Whittle and Foster, 1991) xpnoipotroi®nke Aiyo TTOAU WG CUVWVUHO TOU
TagId10U TTeEAaTWwyV. ApyodTEPQ, N TTPOOTITIKI TOU TAEIBIOU Tou TTEAATN £€eAiXONKe CUPTTEPIAQ-
BavovTag Tnv £pguva Kal TNV TTPAKTIKI TTOU KOAUTITEI KOI EVWVEL BIAQPOPETIKA OTEAEXN £pYO-

Oidag OXETIKA YE TNV guTTEIpia TOU TTEAATN (Kimbel, 2011).

O 6pog «Tagidl Tou TTEAATN» avaPEPETAI OTIG DIABIKAOTIKES KAl BILWMATIKEG TITUXEG TNG O1adI-
Kaoiag eEUTTNPETNONG, OTTWG AUTA YIVETAI AVTIANTTTH ATTO TNV OTITIKI YwVvia Tou TTEAATN. Me-
pIyPA®eTal WG pia eravaAapBavouevn aAANAETTiIOpacn PETAEU £vOg TTAPOXOU UTTNPECIWV
Kal Tou TreAaTn (Meroni and Sangiorgi, 2011), wg Yia «OCUVAPTTOOTIKA 1I0TOPIA» YIA TIG
aAAnAemdpdoeig Tou XpoTn pe pia uttnpeaia (Stickdorn and Schneider, 2010), A wg pia

BOATa «pe Ta TTATTITOUTOIA TOU TTEAGTN» (Holmlid and Evenson, 2008).

Mepikoi BAETTOUV Ta «TOEIBIA» TOU TTEAATN WG OOPWG OPI0BETNUEVES DIAdIKATIEG YE HOPKA-
piopéva-eTTionuacpéva onueia évapgng kai Afgng (Whittle and Foster, 1991), GAAo1 BAETTOUV
Ta «Taidlo» Tou TTEAATN WG TTI0 «avoixTégy dladikaoieg (Nichita et al., 2012). Mepikoi Bew-
pouv Ta «Tagidlo» TTEAATWV WG £pyaAcia ava@opds Kal OTITIKOTTOINONG TNG €PEUvag TTOU
yiveTal yia Toug XpHoTeg atrd TTAEUpAG eTTixeIpriocwy (Segelstrom, 2013), evw &Aool ouln-
TOUV Ta «TAidIO» TTEAATWYV OTO TTAQICIO TWV TTAPAYWYIKWY dPACTNPIOTATWY OXESIOCUOU
(Steen et al., 2011). O Kankainen et al., (2012) trepiypdgel 10 «T1agid1» wg pia diadikaoia
KOTA TNV oTToia n euTrelpia Biwvetal yéoa ato dIa@IPETIKG onuEia ETTAPAG ATTO TNV OTITIKN

ywvia Tou TTeAdTN.
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3.2 Baoikd XOpaKTNPEIOTIKA ETTITUXNUEVWY TALIOIWV

ZUpewva pe Toug Edelman & Singer (2015), n dnuioupyia emTuxnUéVWY TACIBIWV ATTAITE

TEOOEPA BACIKA XAPOKTNPIOTIKA:

1. AurtoparoTtroinon: yia OhaAf HETOQOPA TwV TTEAATWYV o€ KABE Briua Tng online diadpo-

HAG Toug
2. E&aropikeuon: yia dnuioupyia EATOMIKEUPEVNG EUTTEIPIOG VIO KABE ATOMO EEXWPIOTA

3. Zuva@Rig aAAnAetTidpaon: yia TTPOCEAKUCH TTEAATWY KAl CwoTr akoAouBia Twv Bnuad-

TWV TTOU KAVOouV

4. Kaivotopia «Tagid100»: yia TTpooBnkn BEATILWOEWY TTOU €VIOXUOUV KOl ETTEKTEIVOUV TO

Tagidl kai foster TNV agociwon Twv TTEAATWVY

Streamlining the Decision Journey

THE LOYALTY LOOP \
Bond _ AT
Advocate . &~
Enjoy —
In the classic journey, consumers engage in an extended The new journey compresses the
consideration and evaluation phase before either entering consider step and shortens or entirely
into the loyalty loop or proceeding into a new round eliminates the evaluate step, delivering
of consideration and evaluation that may lead to the customers directly into the loyalty loop
subsequent purchase of a different brand. and locking them within it.

SOURCE
FROM

Eikéva 4: Ameikévion tou KAaooikoU kai tou EéopBoAoyiouévou Taéidiou tou mmeAdrn
(Edelman & Singer, 2015)

3.3 E¢opbBoioyioudc Tou Tagidiou Tou MeAdTn

O1mwg @aivetal otnv Eikéva 1ou atreikovilel Tov e§opBoAoyioué Tou Tagidiou Tng Atro-
@aong, 010 KAACIKO «Tagid» (classic journey) ol KATAVAAWTEG CUPHPETEXOUV O€ HIO EKTETA-
Mévn @don e¢ETaong (consider) kal afloAdynong (evaluation) TrpoTou eiI0€EABOUV GTOV KUKAO
agoaiwong (loyalty loop) r} TTpoTOU TTPOXWPEACOUV O€ £vav VEO yUPOo PEAETNG-£CETAONG Kal
agloAdynong tou ptropei va 0dnyAcel otnv eTakoAoubn ayopd SIGQOPETIKNAG ETTWVUHIOG.
Evw oto véo «T1agidi» (new journey) oupméletal 1O BAua TnG MeAéTNG-e€€TaoNG

(consideration), kai cuvtopeUel A e€aAeipeTal TEAEiwG To Bripa TNG agloAdynong (evaluation),
12



TTapadidovrag Toug TTeAdTEG atTeuBeiag otov Bpdxo Tng apoaiwaong (loyalty loop), «KAEIdW-

VOVTAG» Toug péoa o€ autov (Edelman & Singer, 2015).

3.4 Alayeipion Ta€idiou Tou TTEAATN

H owoTn diaxeipion Tou «T1agidiou» Tou TTEAATN, €ival KATI TTAPATTAVW ATTo dia eTTAUgNTIKA
BeAtiwon Tng Tpéxoucag KaTdoTaong KABe emmixeipnong. Mropei va fondnoel TIg TTIXEIPr-
O€IG VA KAIVOTOUAOOUYV, VO KATAVEIMOUV TOug TTOPOUG, Kal va PETaBouv atrd éva TTaMId €1TI-

XEIPNMUATIKO JovTéAo ae éva véo (Norton & Pine 1l, 2013).

H diaxeipion Tou TagId100 Tou TTEAATN gival gia oTPATNYIKA £TTITEUENG TG APOCiwaoN
TWV TEAATWYV 0¢ 6Aa Ta KavdaAia, n otroia akoAouBei Tnv TTpooéyyion outside-in atéd Tnv
OTITIKA ywvia Tou TTeAATN, WoTe va BeATIoOTOTTOINBEI N OCUVOAIKN Tou euTTelpia. Or TTeAdTES
«evioyxuovTtal» OAO Kal TTEPICOOTEPO ATTO TOV AVTAYWVIOHUO, T Yn@IOKA KAVAAId, Kol TV
€UKOAN TTpécBacn atnv TTANPoPopia, avaykalovTag TIC ETTIXEIPACEIS va {avaavakaAUyouy
TNV TAUTOTNTA TOUG £TO1 WOTE va augroouv Tnv agia Tou TTEAATN Kal va TOU TTPOCGQPEPOUV
eCaIPETIKEG euTTEIPiEG. OO0 O TTEAATEG KaI Ol CUOKEUEG TOUG EVOWHATWYOVTAI Kal cuvdEovTal
ME TNV ETTIXEIPNON KAl TO CUCTAMATA MECW TOU iVTEPVET KAl TWV EQAPUOYWY OTA KIvnTd, Ba
TIPETTEl VA TTAVATTPOCdIoPIOoVTal T CUCTAMATA Kal Ol O1adIKACiES yia Wia ouvexOuevn Kai
ME OUVETTEIQ UTTOOTAPIEN TWYV TTEAATWY G€ aUTA Ta véa anueia eTa@ng. H €€EAIEN Tng TEXvO-
Aoyiag B€Tel WG TTPOTEPAIOTNTA TNV EUTTEIPIA TOU TTEAGTN KAl PETATOTTICEI TNV €0TIOON TWV
ETIXEIPACEWY ATTO TTOPADOCIAKA CUCTAHATA KATAYPAPNS, 0€ OUVOUIKA CUCTAHUATA EUTTAO-
KAG Tou TTeAAGTN Pe To brand. AkoAouBwvTag pia outside-in Trpooéyyion €0TIGGUEVN GTO
«TOgidI» e OKOTTO TNV ouvexn BeATioTotToinon Tou CX, BonBdgl TO va PTTOUV OI TTEAATEG OTO
KEVTPO TNG ETTIXEIPNPATIKAG OTPATNYIKAG, N OTToia hE TNV O€Ipd TG 0dnyei 0€ agooiwon Kal
€000a. O1 eTalpeieg TTOU £X0UV Wia wpIKn TTPooéyyion TTPpog To CX akoAouBouv pia emTava-
ANTITIKA Kai TTEIBapXnpévn TTPOCEYYIoN yIa ouvexn BEATIwoN, £XOVTOG WG PACIKA TTPAKTIKN
TNV ouveXA agloAdynon Kai Tnv BeATIOTOTTOINON TwV «Ta&IBIWV» TWv TTEAaTwy (Genesys,
2015).

MNpokelpévou ol marketers va eMTUXOUV i TTEAQTOKEVTPIKI TTPOCEYYIOT TTOU Ba avaTpEYEl
TNV TTOAIG BUVANIKA, Oa TTPETTEI va gival TTOAU KOAQ EOIKEIWUEVOI HE TO «TASiOI» TOU TTEAATN.
2nMUavTiKA PeTaBANTA o€ autr Thv diadikacia gival, &Ti o1 ETTIXEIPAOEIG eV TTPETTEI va @OTIA-
XVOuV Tagidla yia Toug TTEAATEG TOUG, AAAd va TTpooTTaBolv va avaKaAUWOUV TA JOVOTTATIO

OTa OTTOIa dN auToi KIvouvTal. ZUugwva Kail Je Tov Jake Sorofman tng Gartner, “Auto Tmou

givar onuavTiké va BuudpaoTe ival 0TI Ta Tagidia Tou TTEAATN dev dnuioupyolvTal, aAAG
avakaAuTTovral. Otav TpocTraBolpe va dnuioupyriooupe Tagidia, TTEpTouue o€ dUo TTayi-
OeG: €iTE PAVTACOPAOTE TIG AVAYKEG TWV TTEAATWV €ITE EOTIACOUUE OTIG AVAYKEG TTOU €XOUNE

MEYOAUTEPN OIKEIOTNTA, BNAQDH TIG BIKEG Jag.” OTav avakaAUTITEl hia ETTIXEIPNON TO «TAEIDI»
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TOu TTEAATN, OUCIOOTIKG TTPOCTTAOE va xapToypa@roel TNV por TTou akoAouBei évag avBpw-
TT0G OTAV KAVEI Pia ayopd i 6Tav YeTATPETTETAI O€ TTEAATN. OTav yivel auTto, n eTTixeipnon Ba
MTTOPEl VO avTIAN@BEi Ta onueia TTOvou, Ta EUTTOdIA, KAl TIG OUAAEG TTEPIOXEG TOU TAEIDIOU

EVOG TTEAATN KAl VA TIG avTIHETWTTIOE! avaAloya (Kuik, 2019).

4. XAPTHZ TOY TA=ZIAIOY TOY MNMEAATH

4.1 ‘Evvola Tou XapTtn Tagidiou Tou [MeAATN

H mrepiypaen Tou Tagidiou Tou MeAdTn otnv oucia avaAlel Tov TPOTTIO WE TOV OTTOIO Ol
TTEAATEG KIVOUVTAI KATA TNV OIGPKEID TOU «TAEIDIOU» TOUG Kal £XEI WG OTOXO TNV agIoASYNoN
KAl Katavénon Twv avaykKwyv Toug KaBwg Kal TNV BeATiwoN NG EPTTEIPIOG TOUG. ZAHEPA,
XApn OTOV HETAOXNUATIOHO TwV OEQOUEVWY UE TOV OTTOIO EPXOVTAI AVTIMETWTTEG Ol ETTIXEIPH-
o¢Ig, n avédAuon Tou Tagidiou Tou MeAdTn €xel yivel peidov CATNHA PETATPETTOVTAG TOV XAPTN
Ta&id100 Tou MeAATN o€ pia dIdonun Kal EEQIPETIKA TTPAKTIKY YIA TIG ETTIXEIPHOEIG ETTITPETTO-
VTAG TOUG VO OUYKPIVOUV TNV UTTAPXOUCO CUUTTEPIPOPA TOU [E TNV ETTIBUPNTH, KAl VO KAVOUV

TNV EPTTEIPI TOU XPAOTN TTIo §aToMIKEUPEVN Kal povadikr) (Poggi et al., 2013).

2UP@wve ue Toug Crosier & Handford (2012), o X&ptng Tagidiou Tou MeAdTn eival pia Te-
XVIKR €pguvag ayopdg n otroia €kave TV eP@aviorn Tng Tnv dekaetia Tou 1960-1970, wg
ammavtnon oTnv T6TE PIAOCOYIa TOU PAPKETIVYK TTOU TTPOCAVATOANI(OTAV TTPOG TOV TTEAATN,

OAAG KAl OTNV «KOIVWVIA TWV KATAVOAWTWV» TTOU geKivnoe va avadueTal EKeivn TNV TTEPI0DO.

EidIkOTEPA OTOV ONUEPIVO HOVTEPVO KOOHO 6TTou OAa KaBodnyouvTal atrd Toug TTEAATEG,
gival WTIKAG oNUaaciag yia TIG ETTIXEIPAOEIG VA avTIANQBOUV TIG EUTTEIPIEG TOU KAI TO «TAEIOI»
TToU TTPETTEI Va K&vouv. O1 TTEAATES, TTI0 TTOAU aT11d TToTE, aAAnAoemdpoUyv e Ta brands yéow
TTOAATTAWY KAVOAIWY KAl QUETPNTWY ONUEIWY ETTAQPNG, OTTOTE N ATTOTUTTWGN TOU 16QVIKOU
Tag1dI0U, Ba avadeitel TOo0 Ta TTPORAAUATA TNG ETTIXEIPNONG GAAG KAl Ta TTEPIBWPIN BEATI-

OTOTI0INONG TNG OTPATNYIKNAG.

ZUuewva e 1o Signavio (2017), n xaptoypd@naon Tou Tagidiou Tou TTEAATN TTAPEXE! Mia véa
TTPOOTITIKN, ETTITPETTOVTAG TOUG ETTAYYEAUATIEG VA «BAETTOUV» TNV ETTIXEIPNOT) TOUG CUUQWVA
ME TO povTéAo outside in. AnAadn, avti va €0TIACOUV OTIG IBIEG TIG ECWTEPIKEG AEITOUPYIES, VO

BAETTOUV T ATTOTEAECUATA TWV AEITOUPYIWV QUTWYV OTTO TNV OTITIKA YWwVia Tou TTEAATN.

4.2 MAsovekTAuaTa Tou XdapTtn Ta&idiou Tou MeAdTn

To Genesys (2015), uttooTnpicel 0TI 0 XapTnG TagIdlou Tou TTEAATN cival éva epyalAeio dia-
XEipiong aAAaywyv, TO OTTOI0 UTTOPEI va XPNOoIYOTToINBEl wg d10pBWTIKGS PAKOG Kal va U-

TTO0TNPIgEl Eva EUPU PACHA OTPATNYIKWY KAl TAKTIKWY OTOXWV.
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O1 dUo M0 KoIvoi Adyol yia Toug oTToioug XpnaoldoTroleital 0 XapTtng Tagidiol Tou MeAdTn
eivai: 1) Katravonon twv onueiwv ema@ng: ol Xapteg Znueiwv Emagng deixvouv 10 TTWG
AAANAOETIOPOUY O€ pia HEYOAUTEPN KAIJAKA EUTTEIPIOG O KATAVOAWTEG 1) O TTEAATEG TNG €-
mxeipnong. MpwTapxikdg OKOTTOG gival va KaTavonBei Trola onueia eTTagnig XpnoIPoTToloU-
VTal KOl TTWG KABE éva atrd autd BonBdcl i TrapepBaivel otnyv diadikacia. 2) Karavonon g
ouvaIoONUATIKAG ETTITTTWONG: KABE TagidI £XEI CUVAICBNUATIKA ETTITITWON TOGO OTOUG TTEAD-
TeG 600 Kal 0TI B2B oxéoeig. O1 XdpTeg ZuvaioBnuaTtikol AVTIKTUTTOU OTOXEUOUV O€ pia
OUYKEKPIPEVN QACT Kal TTWG UTTOPE KABE AAANAOETTIOPACH Va XTIOEl ] va KATOOTPEWEI TV

agia ota parna Tou meAaTn (Tincher, 2021).

i BEFORE GOING TO THE CAFE it WAY TO THE CAFFE

Aware Choose Parking Order Wait

)
i

Mark Fletcher

1 Manica and John realize it's 1 Monica asked her coworker
iversary o thay Sarah whether she knows
decide to celebrate it same

1.A friendly barlsta greeted 1 Monica spent way more
Monica and welcomed her i
ta have a seat at any free
table
2.1t took a while for a waiter but the line was sxtremely

o0
awe 28

i

Eikova 5: lNapadeiyua Xaprn Taéidiou lNeAarwy otnv mpoomdBeid tougs va emAéouv éva

earniaropio (UXPressia, 2022)

Kdatroia atré 1a onuavtiké o@EAn Tou Xaptn Tagidiou Tou eAdTn, TrepiAapBdavouv Tnv du-
vaTOTATA ATTOKAAUWNG TWV KIVATPWY TWV TTEAATWY YId VA TTPAYHOTOTTOIOOUV Hia ayopd
atrd TNV EKACTOTE ETTIXEIPNON, KAl ETTIONG AVAKOAUTITOVTAI KAl Ta TTPOBANUaTIKG onueia Ta
OTTOIa PUTTOPEI VA ATTOTPEWOUV TOV KATAVAAWTA aTTo Wi ayopd A va Pnv ToV TTPOTPEWOUV OE

Mia emropevn (Freshworks, 2022).

EmmAéov Bdoel Tou Signavio (2017), n emixeipnon avriAapBavopevn 1o cUVoAo Tou Tagidiou
TTapdAAnAa e TIG 81adIKaaieg TOOO ATTO ECWTEPIKA OGO Kal ATTO EEWTEPIKI TIPOOTITIKN, ETTI-
TPETTEI TRV TTAPOXA KOAUTEPWYV EUTTEIPILOV KOI ETTOUEVWG O TTEAATNG VIWBEI Xapouuevos. To-
vigel 0TI auTtd TO OQENOG PTTOPEl v 0dnNYACEl O€ £€va akOun PEYAAUTEPO, TTOU gival n E0IKO-
VOUNON XPOVOU £pYaCiag Yo TOUG UTTOAANAOUG TNG ETTIXEIPNONG HE OKOTTO TNV dnuioupyia

VEWV KAIVOTOUWY IDEWV.
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H xaptoypdenon tou Taidiou BonBdel va avakaAUTITOUV OI ETTIXEIPAOEIS KPUMMEVES EUKAI-
pieg Kal EUTTOBIA KAB’ OAN TNV dIAPKEIa TOU TAEIBIOU, VO TIPORBAETTOUV TIG ETTOUEVEG EVEPYEIEG
OAAG Kal TNV TTPOOTITIKI TWV TTEAATWYV TOUG, KOBWG £TTIONG VA yVWPIiCouv € TTOI0 ONUEIO TOU
Ta&IdI0U TOUG va TTPOCEAKUCOUV TOUG UTTOWnR@Ioug TTEAATEG KAVOVTaG TOo KABE Bripa Toug
EUKOAGTEPO. ETTITTAéOV, PTTOPEl VO OXEDIOOTEI VA TTIO EEATOMIKEUPEVO TTEPIEXOMEVO KAl TTPO-

OQOopPEG YIa TNV BeATiwon Tng eutrelpiag (Hu, 2019).

4.3 Meprypaen Tou Xdptn Ta&idiou Tou MeAdTn

O XTN ptropei va éxel TTOAAEG Hop@EG, OAAG TIG TTEPICCOTEPEG QOPEG gival Evag TUTTOG
YPOQPIKAG avaTtapdoTacn Twv PNUATWY TTou KAvel o TTeEAATNG o€ pia diadikacia KaTtd Tnv
oTroia aAAnAoeTTIdPA e TNV emmixeipnon. Katroiol XTI eotialouv o€ yia kKai povo diadikaaoia,
eV aAAol TrepIAauBavouv TTOANATTAEG diadikaoieg Kal TUAuaATa TNG €mmxeipnong (Signavio,
2017). Zopgpwva pe Tnv Kate Kaplan (2016), n xaptoypdenon tou Ta&idiot ouvdudlel 500
IOXUpA ‘6pyava’;: TNV a@rynon Kai Tnv OTrTIKkoTroinon, yiati 0ewpouvTal Kail Ta dU0 auTd oTol-
XEIQ ATTOTEAECUATIKOI NXAVIOUOI YIO TRV JETABOON TTANPOPOPIWV HE £VaV OEEXAOTO KOl OU-
VOTITIKO TpOTTO0. Bdoel Tou Knowledge@Wharton (2016), n Kataokeur evog xapTtn Tagidiou
Tou TTEAATN dnuioupyeital atrd dedopéva TToU PUTTOPED N £TTIXEIPNON va AGBEl aTTd TTpWTOYEVA
épeuva, OTTWG YEoa atrd TTPOCWTTIKEG OUVEVTEUEEIG, brainstorming, shadowing kal 0TIO-
ouéveg oulnTAoEIS oudadwy. KaBuwg tTiong Kal atrd deuTePOYEVH] £peuva, OTTWG Péoa aTTod

Bdaoeig dedopévwy Tou opyaviopou, atréd Ta social media, TIg I0TOOEAIDEGS, K.4.

2€ YEVIKEG YPAUMEG, 0 XTI ytTopei va TTapopolacTei Je éva TTAEyUa TO OTTOIO ATTOTEAEITAI
ato €vav opIfOVTIO Kal £€vav KATaKOpUPo Ggova, OTO OTTOI0 TTAPOUCIAZETAI N EPTTEIPIQ TOU

TTEAATN:

1. O opigdvTiog agovag atroTeAEiTal Ao Ta oTAdIa Kal TIG ¢aoelg. Eival oav éva xpovikd
TTAQiOI0 TO OTTOIO EEKIVAEI aTTd TTPIV TNV ayopd TOU TTPOIOVTOG KOl KATAAAYEI HEXPI KOl PETA
TNV ayopd, epIAapBavovTag Tig PAaacelg, dnAadr) Ta Bripata Trou yivovTal atrd TTAeupdg Tou

o€ KGBe o1ddio Tou Tagidiou.

2. O kaBeTog G&ovag atroTeAsital atrd emMITTAEOV TTANPOPOPIES OI OTTOIEG XPEIAdoVTal YIa VO
yivel KaAd avTIANTITO TO TaEidI, OTTWG TA CNMEIa ETTAPAS TOU PE TNV ETTIXEIPNON, Ta KavAaAia
até Ta omoia Tepvdel (TNAépwvo, email, website), Ta cuvaloBruaTa Tou, TIG avAyKeG Tou,

Ta TTPOPBAAUATA TOU, TA TUAUATA TNG ETTIXEIPNONG TTOU TTaipvouv PéPOG, K.A. (Williams, 2016).
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Optfovtiog Afovac: Brparta ka8’ okn tnv GlapkeLa Tou
Xpovou

K&Betog
Afovac:
oha Ta
onpELa
pog
avaiuaon

Eikova 6: Atreikbvion tou kGBestou Kai opi{ovriou Géova arov Xaprn Taéidiou Tou MNeAdTn

KaBwg o XTI e€atTAwveTtal oTov KABeTO Ggova, TauTdxpova augdvovtal n TToOAUTTAOKSTNTO
Kal To PTEpdeud Tou. O1 managers Ba TTpéTTel va Bewpouv Tov KABeTo GEova Tou XAapTn
KaBopIoTIKO yia OAOKANPO TO oUCTNMA €EUTTNEETNONG TOU TTEAATN, O OTToiog Ba &¢eicel Tov
TPOTIO UE TOV OTTOI0 TO JAPKETIVYK, TO avBpwWTTIVO dUVAHIKO, OI AEITOUPYIES Kal N TEXVoAoyia
TTANPOPOPIWY UTTOPOUV VO GUVEPYACTOUV WOTE VA AVTATIOKPIOEI N ETTIXEipNON OTIG TTPOC-

doKieg Tou TTeAATN O¢€ KABe onueio eragng (Bitner, Morgan, Ostrom, 2008).

Ymapyouv Tdpa TToAAOI TPOTTOI YIO VO XOPTOYPAPNOE! Hia £TTIXEipnon To Tagidl Twv TTeEAa-
TWV, KAl auTtd €€apTaTal ATTO TO YEVIKOTEPO TTAQICIO YUPW aTTO TO OTT0I0 B€AEI va KIvNnBEei, atTd
TOV OTOXO TTOU BETElI KABE Qopd, AaTTd TOV TPOTTO TTOU OKOTTEUEI VA XPNOIUOTTOINCEl TO EUPH-
paTd TNG Kal aTrd TO 1600 £mMBUE va eufabduvel oe KABe oTAdIO Tou TagIdIou. MNap’ dAo TTou
Oev UTTapXEl €vag Povadikdg XAPTNG TTOU UTTOPED va XPNOIUOTTOINBEI aTTOTEAECUATIKA aTTo
OAEG TIG ETTIXEIPNOEIG, UTTAPXOUV KATTOIA CUYKEKPIUEVA BACIKA XAPOKTNPIOTIKA KAl OTOIXEIO
TToU Ba TTPETTEl va ouuTTEPIAABAvoVTal o€ KABE XapToypdenon Tagidiou, woTe auTh va Be-

wpEiTal OAOKANPWHEVN KAl TTEPIEKTIK.
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KE®AAAIO B: AIIOTEAEXMATA

1. KATAZKEYH XAPTH TA=ZIAIOY MNEAATH

ZUuewva pe TNV BIBAIOYPAPIKN €pEuva TTOU TTPAYUATOTTOINONKE oTa TTAQICIa TNG Epyaaiag,
KaBwg Kal o€ avalnTrioeig TTANPOPOPIWY OTTO ETAIPEIEG TTOU TTAPEXOUV OUMBOUAEUTIKES U-
TINPECIEG OTPATNYIKWY HAPKETIVYK OTTWG £TTIONG KaI OTTO ETAIPEIEG TTOU KATAOKEUAZOUV XAp-
TeG Tagidiou Tou MeAATN, KataAfyouue o€ dekATpIa OTOIXEIQ TWwV OTToiWV N UTTapén atnv
xapTtoypdenon Tou Tagidlol Bewpeital avaykaia waoTe va TTapaxbouv IKavoTroinTIKA EUpA-
pata. [Eikéva 1]. Mapakdtw avaAlovTal éva-éva Ta deKaTpia autd oToIXEia, Ye Mia Aoyikn

ocipd.

Xaptng Tafbiov Meldtn
(Customer Journey Map)

MpLv tnv ayopd Katd tnv ayopd [ ]
AvoyvupLon ‘Epeuva Napdadoon kat
avaykng/mpoBAnuatog ko E€étaon Xpron

[ Itoweia Tou WSavikou meAdrtn Persona ] [ Igvaplo }

ZtoxoL mehdTn
Inueia emadng
KavaAwa
MpoPArpata

JuvaiaBrpata
KL OKEPELG

16€ec
BeAtiwong

Baowol
Asikteq
Amno6oong

Y. TUAMaTOg

Eikéva 7: Amreikovion oAokAnpwuévou Xaprn Taéidiou lNeAarn ue tnv cuutrepiAnwn twv 13

oToIXEiWV

1) Zevapio 2) Ztoixeia 1davikoU TeAdTn Persona 3) Z1adia 4) ddoeig 5) BAuara 6) Z1éxol
TeAATn 7) Znueia emaenig 8) Kavaiia 9) MpofAnuata 10) ZuvaicbripaTa kol okéwelg 11)
16ée¢ BeATiwong 12) Baoikoi Acikteg Aroédoong 13) YTreuBuvog THRUATOG
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2. BAZIKA ZTOIXEIA XAPTH TA=IAIOY MNEAATH

2.1 Xevdplo

CHEBTE Ve WA SAREL &8 [ Zevaplo ]

Eikéva 8: Atreikdvion tou Xaprn Taéidiou lNeAarn e éugpaon oro oroixeio 2evapio’

ZUpewva pe TnVv Atlassian (2022), 1davikd, o xaptng Tagidiol Tou TTEAATN €CTIALEI OTNV €-
pTTEIpia EVOG peEPOVWUEVOU 1IBAVIKOU TTEAATN-persona, o€ éva JOvo oevaplo Kal éva Jovo
OTOXO0. Z€ BIOQPOPETIKA TTEPITITWON 0 XAPTNG Ba cival TTOAU YeVIKOGS Kal Ba xaBoUv sukaipieg
yia TTANPOQOpPIES Kal EPWTACEIS. TOo OevApIo evOg XApTn TagIdIou, OXETICETAI ME TNV AVAYKN
f TOV OTOXO TOU 18aVIKOU TTEAATN-persona Kabwg Kal e TIG TIPOoOOKIEG TTOU €XEI yIa OAN
TNV euTTeipia (Gibbons, 2018). lMNa TTapddeiypa, éva oevdplo PuTropei va gival n diadikacia
EYYPOYNG O¢€ éva YUPVAOTAPIO HECw TNG web oeAidag, kal KaTtd TTOCO €UKOAQ, ypriyopa Kal
ME ac@dAcia utTopei autr N TTPAgN va oAokAnpwoei. Eva oevdpio ptropei va gival éva utrdp-
X0V Tagid1 KaTA TO OTT0i0 Ba EVTOTTIOTOUV 01 BETIKEG KAl ApVNTIKEG OTIYMEG KATA TNV dIGPKEIQ
NG EUTTEIPIAG, AAAG PTTOPET va gival Kal éva oevApIo VOGS avauevopevou Tagidiou yia TTPoi-
OvTa Kal utrnpecieg Tmou Bpiokovtal akdun oto oTadlo TG oXedlaoTikng okéwng (Clear
Bridge, 2020).

Bdoel Tou HubSpot (Agius, 2021) uttdpXouv TEOOAPWV EI0WYV XAPTEG PE EEXWPIOTA Xapa-
KTNPIOTIKA 0 KaBEVAG, Kal N €TTIXEipNoN gival o€ Béon va dlaAéyel Tov KatdAAnAo avaAloya pe

TOV OTOXO B€TEl KABE POPA yIa TOV XAPTN TNG:
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Xdap1ng «Tpéxouoag KardaoTaong»: 0 OTT0iog €ival Kal O Mo €UPEWG YVWOTOG Kal XpNnol-

HOTTOIOUPEVOG TUTTOG. [IVETAI OTITIKOTTOINON TWV OKEWEWY, TWV EVEPYEIWV KAl TWV CUvdl-
oBNuUATWV TToU BIwvouv ol TTEAGTEG auTH TNV OTIYURA, eV AAANAOETTIOPOUV WE TNV ETTIXEI-

pnon. XpnoIJoTroloUuvTal KOAUTEPA yia TNV ouvexr BeATiwon Tou Tagidiol Tou TTEAGTN.

She wants a plan that can save her money without having to = Ability to compare plan breakdowns
sacrifice usage limits. = Friendly and helpful customer support

JUMPING JAMIE EXPECTATIONS
Scenario: Jamie needs to switch her current mobile plan. * Clear online information

DEFINE COMPARE NEGOTIATE SELECT
1. Review current plan 3. Watches commercial 6. Calls current carrier to 8. Decides on a new plan
Defi t onTV tell them she is and calls customer
el LG e el . shopping around service to switch service
for new plan 4. Researches companies

and offers an consumer 7. Calls competitors to

“I wonder if1 can reports website see what they can offer
pay less.” 5. Uses current carrier
website tool to
compare options was all worth it.”
N
Ing providers.”

“That offer seems
like a better deal.”™

“Ugh, why is this
so difficult?!”

OPPORTUNITIES INTERNAL OWNERSHIP + METRICS

* Compare alternate companys’ offers for her & Cusomer Support Team: reduce average call time to 2 minutes

+ Breakdown current plan into $ amounts * Web Team: add funtionality to allow Jamie to compare plans within our site
« Customer support via text messaging/chat e Marketing Team: track competing offers to create competitor database

Eikova 9: Amreikévion Xaprn ‘Tpéxouoac Kardoraong’ (Adkisson, 2019)

Xap1ng «Mia pépa oTnv {wn»: ATTEIKOVICEl TIG OKEWEIG, TIG EVEPYEIEG KAI TA cuvaloOriuaTa

TTOU VILWBOUV 01 TTEAATEG KATA TNV SIAPKEID TWV dPACTNPIOTATWY TOUG O€ KaBnuepIvr] Baon,
avegapTnTwe ato 1o €av TTeEpIAaPBAvVOUV TO evBIAPEPOEVN ETTIXEIPNON. Me auTdv ToV TPATTO
OiveTal pia KaAUTEPN OTITIKA OTNV {wn TWV TTEAATWY AAA& Kal OTIG TTPOBANMATIKEG OTIYMEG
TNG TTPAYHOATIKAG CWwrG TOUG. XPNOIUOTTOIoUVTAl KOAUTEPO YIA VA AVTIMETWTTIOOUV TIG AVEK-

TTANPWTEG AVAYKES TWV TTEAATWV TIPIV KAV Ol id101 HdBouv 0TI UTTAPYOUV.
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Fréqueht Business Traveler

/(8
4/\‘
\ "I'm on the road more than | like, so the little things really matter."
6:00 am 7:30 am 9:15 am 11:30 am 2:45 pm 4:30 pm 6:30 pm
Check flight options Check colleague’s Book a flight during Print boarding pass  Get flight alert from Update family Land safely
to get home tonight schedule break airline
1left my return flight I text a colieague, Good news! Meetings 1 want to print my 1 get a text alert While boarding, I call I send an text to my
schedule open since I Mary, since we are will end today at boarding pass, so | the flight has been my family to tell family know that 1
didn't know when sharing a rental car 2:00 pm, 1 am sign into SW.com at delayed by 30 them I'm coming landed safely - then,
client meetings would  and will go to the anxious to book the an open cubicle with minutes. That takes home a bit later. 1l be home in an
end today. I got up airport together. 1 3:45 flight out. I a printer and enter @ little pressure off Then, I send a textto  hour!
early to check flights  want to know what Jump on my tablet at my confirmation returning the rental my husband telling
online - I'm hoping I time we are hoping the first break and number. I find the car and getting him the flight number
can finish meetings o leave client site book a flight, st of flights , book through security. and new arrival time
carly today. I want the one I am on and just in case.
want to see anything print the boarding
oS o S
beyond. priority- I grab a
good seat because
the carrier
remembers my.
previous
for alerts.
1 also send my
itinerary to my
husband so he knows
when I'm getting
home

Eikéva 10: Amreikévion Xaptn Taéidiou ‘Mia pyépa otnv Zwny’ (Smith, 2021)

Xap1ng «MeAAovTikAg KatdoTaong»: auToi ol XApTeG TAgIBIOU ATTEIKOVICOUV TIG OKEWEIG,
TIG EVEPYEIEG KAl TA oUVAIOORPaTa TTou Ba BIuoouv o€ HEAAOVTIKEG AAANAETTIOPACEIS Ol TTE-
AATEG PE TNV €TTIXEiIPNON. XpNOIKMOTTOI0UVTAl KOAUTEPA VIO VA OTTEIKOVICOUV TO OpAa, Kal

TOV 00Qr KABOoPIOWO OTPATAYIKWY OTOXWV TNG ETTIXEIPNONG.
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CUSTOMER JOURNEY MAP (FUTURE) V2.0 Persona Oranization Scape of Experience

3 Camegie Mellon University  The customer’s joumey starts s he
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. .
Research school & Apply for Visa ishe LD 1o
B gt o et 120 . Tronstoy Housng g .
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[—— B PP Prone Card, .
CUSTOMER - Regrter for Transiorny Housing .
ACTIONS Soumey Sears
P—
TOUCH POINTS & ~
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- how T o8 van
st vome resen
o e O campus.
St an
thei persona schootand
major. Program Drecior
oty st of
e o,
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Eikéva 11: Amreikbvion Xaptn ‘MeAdovrikng Kardoraong’ (Wu & Xue, 2015)

2xedidypappa YIrNPEoiag: ol XAPTEG auToi dnUIoUpyouvTal PE Hia aTTAOTTOINUEVN HOPQN)

€VOG aTTO TOUG TTAPATTAVW XAPTEG, KAl OTAV CUVEXEIN ETTIKEVTPWVOVTAI O€ EKEIVOUG TOUG TTO-
PAYOVTEG TTOU €ival UTTEUBUVOI YIa TNV TTAPOXI TNG EPTTEIPIAG. AnAadh, Twv avepwTTwy, TV
TTONITIKWV TNG ETTIXEIPNONG, TWV TEXVOAOYIWY, TwV dIadIKACIWY, K.G. XpNoIMOTToIoUVTal KO-
AUTEPA yIO VA EVTOTTIOOUV TA BAPATA TTOU ATTAITOUVTAI YIO TNV ETTITEUEN TWV PMEANOVTIKWY
emBuunTwy TagIdiwy, KABWG Kal yia va TTPoodIopicouV TIG BABUTEPES AITIEG TWV TPEXOVTWV

TagIBIWV TTEAATWV.
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SERVICE BLUEPRINT Example (Appliance Retailer)

TIME 525 mins 20-50 mins 1 5.12 35 20-32 mins
days seconds
EVIDENCE Website Retail location Employee’s name tag Credit card Appliance
Store signage Product description Store reciept Delivery reciept
Appliance signage  Price tag
CUSTOMER Visits website Visits store, - Discusses features, => Makes purchase Notified of Appliance
JOURNEY by rice, availabilit, i i
rowses price, availability, delivery ETA delivered
appliances + with salesperson
sales 4
1 S
ALl —— M S [ ——— T [ -
INTERACTION 1- +
A |
“RONTSTAGE
Welcomes to Checks inventory Provides |
EMPLOYEE store and delivery times delivery time
ACTIONS 1
A N
Automated !
TECHNOLOGY  Support chat il with date 1
of delivery
|
LINE OF 1
VISIBILITY
|
BACKSTAGE |
ACTIONS Responds to Inventory manage- - Point of sale Iifill A 1
chat questions ment system system queue
I
LINE OF I
INTERNAL o o o o o o o o o o o o o o o o o o o o o o o e —— - —— - .r -
INTERACTION
1
Analytics logs Foot traffic Payment Appliance 3rd party
SUPPORT |RGiacs scanner process distributor delivery service
PROCESSES

NNGROUP.COM NN/g

Eikéva 12: Amreikbvion Zxediaypduuarog Ymnpeoiag’ (Gibbons, 2017)

2.2 ZToIxEio 16avikoU TTeAATN

Py i [ SToixeia ToU 15avikol eAdtn Persona ]
ERRTT—
e

Eikéva 13: Ameikévian tou Xaptn Taéidiou lNeAdtn ue éueaon aro aToixEio ‘ZToixeia Tou
1davikou lNeAdrn-Persona’
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O opiopodg NG évvolag Tou «Tagidlou» Tou lMeAdTn, Ba TTpéTTel va TTpooeyyileTal WG «uia
BOATa pe Ta TTATTOUTOIO TOU TTEAGTN» (Halvorsrud, 2016, p.843), TTou anuaivel 611 o1 TTépoxol
UTTNPECIWY Ba TTPETTEI VA ETTIKEVTPWOOUV TNV Katavonaon Tou T €MOUNoUV va ETTITUXOUV Ol
TTEAATEG TTIPIV, KATA Tnv OIAPKEID Kal PETA TNV aAAnAeTidpacn HE TIG UTTNPECIEG TOUG
(Hamilton & Price, 2019). lNa va kaBoplioTei OPwg auto, Ba TTPETTEI TTPWTA VA OPIOTEN yid
TTol0V XapToypageital To Taidl kal dpa va dnuioupynBei éva Cwvtavd TTapddelyua Tou 160-
VIKOU TTEAATN-persona, o o1roiog Ba BILwCEI TNV CUVOAIKR EUTTEIPIA AVTITTPOCWTTEUOVTOG Hia

OUYKEKPIUEVN OUAdA TTEAQTWV.

Ta Personas €ival EIKOVIKEG, CUYKEKPIPEVES, CUUTTAYEIG AVOTTAPOOTACEIG TWV XPNOTWV-0TO-
XWV, Ta OTToia divouv éva TTPOCWTTO OTOV XPrOTN - Hid agEXAoTn, EAKUOTIKY KOl AEITOUPYIKA
€IKGVA TTOU XPNOIMEUEl WG OXeBINOTIKOG 0TdX0G (Adlin & Pruitt, 2010). O1 1davikoi TTEAATEG
€ival To apxETUTTO MIAG KATNYOPIAG XPNOTWY TTOU OUVBETOUV OTOXOUG KAl TTPOTUTTA CUTTE-
PIPOPAG, OeCIOTNTES, OTACEIG Kl TTEPIBAAAOV, KAl TO XAPAKTNPIOTIKG TOUG Ba TTPETTEl va gival
ATTOTEAECUATIKA Yia TO oXedlaoTikd TTPORANUa (Martinez-Lopez & D’Alessandro, 2020). Ei-
val onuavTiko va kartavonBei n dia@opd PHETAEU Twy TUNUATIKWY TTPOPIA (segment profiles)
Kal Twv personas. Mepikr BIBAIoypagia XpnoIMOTIOIET TO TUNUATIKA TTPOQIA KAl T personas
ME TNV idla onuacia, aAAd gival KATI TEAEIWG OIOQOPETIKO. H TUnUaTOTTOINCN ETTITPETTEI TO
brand va kataAdpel Ta dia@opeTIKG GUVOAQ TwWV OPAdOTTIOINKEVWY TTEAATWY, EVW TA per-
sonas ponBouv 1o brand va katavoroel KAAUTEPA QUTEG TIC OUOIOYEVEIG OUADES TTEAATWV Kal

Va avayvwpioel Ta Bagikd XapaktnpIioTika Toug (Hu, 2019).

Ta Personas gival avTITTPOOWITEUTIKA Seiypara Twv TeAatwv-oToXwyv. Eival gavra-
OTIKOI XOPOKTAPESG TTOU dnuioupyrninkav yia va pignouv Tov TTpayhoTiko TTeAETn, Bonbw-
VTaG OTNV KaTavonon ouvaiotnuaTikwy Kal CUPTTEPIPOPIKWY EVAUOUATWY TTIow atrd KAe
Mepovwpévo TTEAATN o€ €va TuAua/ayopd. Mapéxouv BabuTtepn yvwaon yia 1o uTtoRabpo,
TOUG OTOXOUG, TIG OTACEIG, TIG aieg, Ta ouvaloBnPaTa, TIG AvTIAAWYEIG, TIG TTETTOIBNOEIG, Ta
onueia 1évou, Ta KivnTpa, TIG TIPOTIMNACEIG, TRV TTPONYOUUEVN EPTTEIPIA ayopds, KAl TOUG
AOyoug TTou ayopddel o kaBe 16avikdg katavaAwTns. Mia persona evog TTeAATn Asitoupyei
KOAUTEPO £QV EVOWUATWVEI JOVO £va UTTOTUANA EVOG HEYOAUTEPOU TUNUATOG. AnAadr), 600

Mo JIKPO gival To UTTOTUAMA, TOOO TTI0 aKpPIREG Ba gival pia persona (Hu, 2020).

H diadikaoia dnuioupyiag evog Persona, yivetal AiyoTepo OUOKOAN XPNOIYOTTOIWVTAG TNV
Bewpia Tou KukAou Zwng Tou 16avikou eAdTn. O KukAhog Zwrig Twv Personas givail éva
METAQOPIKO TTAQICIO TTOU XWpPIilel TV diadikacia Tng dnuioupyiag Tou 1IDAvIKOU TTEAATN O€
PAOCEIG, OUOIEG JE EKEIVES TNG AVOPWTTIVNG avaTTapaywyng Kal avatTuéng. Ommwg utrodnAw-
VEI KAl TO Gvoua, 0 KUKAOG {wnG TNG persona ival €va KUKAIKO, OEIPIaKO HOVTEAO dladikaaoiag
TTOU QOXOAEiTal PE TOV TPOTTO TNG dnNUIOUPYIOG ATTOTEAECUATIKWY personas, Kabwg Kal Je

TOV TPOTTO XPRON TOUG YI TOV OXEDIAOUO TTPOIOVTWYV TTOU apETOouV aToug avBpwtroug. Ol
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@doeIg Tou oxedIAoMOU gival TTEVTE, KAl UTTOYPOUMICOUV KPIOIKES TITUXES TNG XPONG Twv
personas (Adlin & Pruitt, 2010).

1. OIKOYEVEIOKOG TTPOYPAUUPATIONOG: TTPIV {EKIVAOEI OTTOIODATTOTE TTPOCTTABEIO dnuIoUp-

yiag piag persona, 8a TpéTTel va yivel avTIANTITé aTTd TNV ETTIXEIPNON TTOIa TTPOBANMATA TTPO-

otrabei va AUoe€l kKal TTolEG TTNYEG Oedouévwy gival RN dIaBETIPESG TTPOG XPHON

2. 2UAANYN Kal KUNON: JETATPOTTH) TWV OEOOUEVWV OE TTANPOYOPIES, KAl TWV TTANPOPOPIWV

o€ personas. To va @TiaxTei pia persona ato uttoBéacig ival KaAd. To va QTIoXTEl OpwG Jia
persona a1t dedopuéva, gival TToAU KaAuTepo. O1 TTEpIcOOTEPES TTANPOPOPIES OAAG Kal YVW-
OEIG TTOU aTTaITouVTal YIa TOV OXEBIAOHO, aAAG Kal OAEG Ol YVWOEIG OXETIKA WE TIG TTPOTIWN-

O€IG TOUG, TTPOKUTITOUV atro TNV €10IKI avAAUGH TWV UQPICTAPEVWY OEOOUEVWV.

3. Févvnon kKal wpigavon: dnuioupyia KAPTTAVIAGS yia TTapouciacn TngG persona otny £T1TI-

Xeipnon.

4. EvnAIKiwon: xprion Twv personas e CUYKEKPIPNEVOUG TPOTTOUG WOTE va BonbnBei o oxe-
OIaoNOG, N avaTTugn, N agloAdynon Kal n KUKAo@opia Tou TTPoiovTog. 2& auTh TNV ¢don

gival TTou TTAEoV yiveTal Xpron TNG persona ato Tnv TIXEipnon.

5. Emiteuypa {wng kal ouvtaiodétnon: YETpnon TNG EMITUXIAg TNG persona, Kal dnuioup-

yia TTAGvou eTTavayxpnoigotroinong A atréocupoi|g Tne.

2UPowva pe TNV BAaxotmouAou (2020), Ta EpWTAMATA TTOU TTPETTEI VA ATTAVTNOOUV Yia

TOV OXEBI00UO TWV personas givai:

» [loiog gival; (Bnuoypa@iké XapakTNPIOTIKA, EvOIaQEPOVTA, TPOTTOG (WG, ATTOYEIG)

= Tikavel, ue T aoxoAeital; (online dpacTnpIOTNTES, XPAon péowyv, online ayopég)

»  [wg &odelouv 10 Xpbdvo Toug online;

» [aTi KAVOUV OUYKEKPIYEVEG EVEPYEIEG; (KivNTPA, TTPOTIUACEIG, ATTOWEIG, TOTTOBETA-
O€IG)

=  [loia gival Ta KUpIa evOIOPEPOVTA TOUG;

*  [lwg aAAnAoemmdpolv e Tn pdpka (brand) Tng eTiXEipnong;

»  [lwg KivouvTal; (TTIPOTIMACEIG 0T XPNOoN KOIVWVIKWY JECWYV, XPHon wnelokwy ou-
OKEUWV)

= TikivnTpa TOUG 0dnyoUV O€ ayopEg;

= TiToug BonBdaue gueic va Auoouv? (11010 TTPORANKA TOUG 1 avdykn)

= 2¢e T Oivouv peyaAuTepn adia

=  ATO 1TOU QvTAOUV TTANPOPOpPIES

» [loigg gival oI ouvnNBECTEPES AVTIPPROEIG TOUG YIA TO TTPOIGV I TNV UTTNPECIa 0aG;
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EmmAéov, yia k&Be persona kabopileTal kKal éva avatar To OTToi0 TTapPEXEl AUBEVTIKA

XOPOKTNPIOTIKA, OTTWG NAIKia, Bloypa@ikd, 106dnuad, HOPPWOn, GWTOYPAQPid, OIKOYE-

VEIOKI KOTAOTOON, KTA.

“ - F,'
AyopaoTIKEC AVNOUXIEC:

Mpoaéxel TTOAU TRV TIKA Kal
QVTOTTOKPIVETAI APKETA OTIG
EKTTTWOEIC.

AyopaoTika Kivntpa:
OéAel va popdel OTUAdTA
Haupa depudTiva TTATTOUTOIA
otn SouAgid Tou.

HAikia: 25 - 40

TotroBeoia: ABrva, Muedda

®UAo: Avdpag

Evoia@épovTa: XpnUaTooIKOVOUIKd, Business
Mop@wTiko ETTiTredo: Aégoitog AEI

EmayyeApa: Z0pBoulog ETTIXEIpHoEWY,
ACQAAIOTAC, XpNHUATIOTAG

Eicodnua: 20k-30k/Xpévo
Oikoyeveiokn Karaotaon: EAéuBepog
Evoia@éperal MNa: Muvaikeg

FAwooa: EAANVIKA

Eikova 14: Amreikévion Template Idavikou lNeAdrn-Persona (Grow-Digital.Gr, 2017)
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2.3 Z1adi1a

Eikéva 15: Amreikévion tou Xaptn Taéidiou lNeAarn ue éugpaon oro oroixeio 21adia’

E@ocov £xel oploTei TO OEVAPIO TOU XAPTN KAl T OUYKEKPIPEVA personas, TTPETTEl va Kabo-
PIOTOUV Ta OTABIA TOU XAPTN, TA OTToI KAVOUV TNV XapToypdenon Aiyo TepiocdTePo dlaxel-
pioiun, xwpigovrag Ta BApata Tou Tagid100 Tou TTEAATN O€ TPia KOPMATIA: TTPIV TV O-

yopd, Katd Tnv ayopd, YETA TNV ayopd (Lemon & Verhoef, 2016).
a) Mpiv Tnv ayopd

To T1agid Tou TEAGTN gekivdel atmd 1o oTAdIO TTPIV TNV AyopPd, OTO OTTOI0 EVOWNOTWVOVTAI
OAEG 01 «OUVAVTHOEIG» TTOU €ixe O TTEAATNG yevikOTEPQ WE To brand f kai €18IKOTEPQ YE TO
TTPOIOV A UTTNPETIa, TTPIV aTTO TO OTAdIO TNG TTPAayPaTIKAG ayopdg (Nolvi, 2018). To oTddio
auTo agloAoyeital pe Baoel TV €mBOUMIa TOU KOTaVOAWTA va ayopdoel KaBWS Kal YE TOUG
d1aBéaipoug TTOpoug TTou £xel. Map’ dAa autd TéTolou €idoug agloAoyroeig UTTOPEi va ivail
OUOKOAEG yIaTi 01 KATAVAAWTEG £X0UV TTPOCRACN OE TTEPIOPICHEVO apIBud ETTIAOYWV Yia va
OUYKPIVOUV, OTTOTE PTTOPEI OTTAWG VO XPNOIMOTIOIOUV EUPETIKEG HEBGOOUG yIa va KAvVouv TIG

emAoyég Toug (Bridges & Fowler, 2020).
b) Karda Tnv ayopd

To oT1ddio NG ayopdg TTepIAauBavel KGBe aAAnAeTTidpaon peTagu Tou TTEAATN KAl TNG ETTIXEI-
pnong ka®’ 6An v didpkela TNG idlag Tng diadikaoiag TNG ayopdg, OTNV OTToIa TTEPIEXOVTAI
01 TTPAEEIG TNG ETTIAOYNAG, TNG TTapayyeAiag kal TNG TTAnpwunig (Nolvi, 2018). H diadikaoia Tng
ayopag XapaKTNEIiZeTal atrd TNV CUYKEKPIPEVN KAl APECT EUTTEIPIO ATTO yEYOVOTA TA OTTOId
OUMBaIVOUV WG OTTOTEAECUA TNG CUPMETOXNG VOGS TTEAATN O€ dia avtaAAayr utrnpeociwy. H
EMTTAOKA auTH) OTTOKTA BIAPOPES EVTATEIG KATA TNV OIAPKEIA TOu TagIdIoU, yiaTi e¢apTdTal
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aTtod TNV aTToPaAcIoTIKOTNTA O€ oxéan WE Evav 0edouEVo 0TOXO, TNV ENPAvIon AAAwWV TTapa-
YyOVTWYV TToU TTapePBaivouy, Kal KUpiwg Twv NOOVIKWVY £TTIOUMIWY Tou KaTtavaAwTh (Bridges
& Fowler, 2020).

c. Merd Tnyv ayopd

To TeAIkKO auTtd oTAdIo TTEPIANAPPBAVEI OAEG eKEIVES TIGC AAANAETTIOPATEIG TTOU CUMBAiVOUV PETA
TNV TTPAYMATIKA oUVaAAQyr, JETATPETTOVTAG TO TTPOIOV ] TNV UTINPECIa TTou ayopddleTal o€
éva KpIioIo onueio eTa@Ag, To OTT0iI0 KAAUTITEI OAOKANPN TNV TTEPiI0dO aTtd Tnv TTPAEn NG

ayopdc £€wg 1o TEAOG «{wnAG» Tou TreAdTn (Nolvi, 2018).

2.4 Qdaoeig

AvayvwpLon
avaykng/mpoBArpatog y

Eikéva 16: Amreikévion tou Xaptn Taéidiou lNeAdrn ue éupaon oro aroixeio ‘©aoeic’

KdaBe éva atrod ta Tpia oTadia Tou TTpoava@épbnkayv, (TTpiv TRV ayopd- Katd Tnv ayopd- YETA
TNV ayopd), TrepIAauBAvel Kal Ouykekpipéveg @aoelg (Hu, 2019): 1) emiyvwon avaykng 2)
¢peuva kal HEAETN 3) ayopd 4) TTapddoon Kal xprion 5) uttepdoTTion Kal apoaiwaon.

270 o1adI0 ‘TIpiv TNV ayopd’, avilKouv ol TTIPWTEC OUo @docic: ‘Evilagpépov Kal eTTivvwan

avayknc kabwc kai n “Epsuva Kal MeAETn'.
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i. Emiyvwon tng avaykng/mpoBAnuarog

ZTnv @daon auth, o TEAATNG avayvwpilel TNV avdykn f 1o TPoORANPa mou £xel (Hu, 2019).
KaBopiletal SnAadn To avTIKEIMEVO ) N UTTNPETia TTou BEAEI va ayopdoel, OTTOTE gival aTTa-
paiTNTO O€ AUTO TO ONEIO va avTIAN@OEi N eTTiXEipnon Tov AGYO yIa TOV OTTOI0 £€Vag KATAVO-
AWTAG ayopddel Kal TNV CUPTTEPIPOPA TToU €xel KaB’ OAn Tnv didpkeia ThG dladikaciag. Ol
TeAATEG ayopddouV yia va KAAUWPOUV TIG aVAYKEG ToUug. KATTOIEG ATTO QUTEG TIG AVAYKEG
MTTOPET Va gival BaoikéG Kal XPEIAZeTal va KAAUQBOUV yia OAO Tov TTAQVNTN, OTTWG TO ¢aynTod
KAl N oTéyn, evw aAAol dev ayopddouv yia emiRiwon aAAd yia Adyoug TTou diagépouv aTrd

avBpwTro og dvBpwTro (Karnreungsiri & Praditsuwan, 2017).

ZUp@wva e Toug Peterson et al., (2013), n avaykn gival éva ouveXOuevo aioBnua otépnong
o€ €vav avBpwTro. Me dAAa Adyia, ival K& TTou aTTaiTei £€vag TTEAATNG va KaAu@pBei woTe
VO VIWO €l IKavoTroinon. QoTdoo, KABe atraiTnon Tou TTEAATN BV TTPETTEI VA £XEI TOV TITAO TNG
avaykng. MNa mapddelyua, pia QIAIKA Kal (e0TA CUPTTEPIPOPA aTTd TO TTARPWHA TOU OEPO-
TTAGvou, TTap’ OAO TToU gival euxapioTn, dev PTTopei va BewpnBei 611 diladpaparTifel kabopl-
OTIKO TTapdyovTa yia TV €TTIAOYR AEPOTTOPIKAG £TAIPEiAg aTrd TNV TTAeUpd Tou TTEAATN. O-
TOTE Ba TTPETTEl va BewpnBei WG «BEAW» Kal OxI w¢ avaykn. Ta «BEAw» gival avaykeg TTou
EXOUV ETTNPEEAOTEI ATTO TNV KOUATOUPA, TNV KOIVWVIA, KAl TNV TTPOCWTTIKOTATA TOU KABEVHG,

Kal BewpouvTal TTOAU GNUAvTIKG yia TO JAPKETIVYK TOU CrjUEPQ.

OTroladnmoTe CUCATNON YIVETAI VIO «AVAYKEG» B TTPETTEI VO EEKIVAEI JE TNV EUPEWG YVWOTA
fswpia TNG IEpapxiag Twv avaykwv Tou Maslow (1954). Zupgwva pe Tov APEPIKAvo
WUXOAGYO, Ol aVAYKEG €ival BIATETAYUEVES O€ Wia 1EpapXia, Kal Ovo 6Tav £XOUV IKavVOTToinOei
Ol aVAYKEG EVOG OUYKEKPIPEVOU oTadiou, YiveTal N HETARACN OTO ETTOUEVO. ZUNQWVA HE TOV
id10 uttdpxouv TTévTe OTAdIA, TA OTTOIO KUMAivovTal aTTd TIG BACIKEG AVAYKEG OI OTTOIEG UTTAP-
XOUV atrd TNV OTIYUA TNG YEvvNong, HEXP! KAl TTI0 OUVOETEG WUXOAOYIKEG QVAYKEG Ol OTTOIEG
yivovTal onPavTikES yia ToV id10 Hévo 6Tav £XOUV IKAVOTTOINOEN 01 AVAYKES TWV XOUNASTEPWV
otadiwv (Shane, 2009). O1oTE, o1 £TTIXEIPAOEIG Ba TTPETTEI VA DIEPEUVHOOUV TNV CUUTTEPI-
POPA TWV KATAVOAWTWYV YIO VA KATAPEPOUV va eVTOTTIOOUV TIG avdykeg Toug (Evans, Jamal
& Foxall, 2006).

H ocuptrepipopd Twv KATAVOAWTWY ONUAivel TOV TPOTTO JE TOV OTTOI0 Ta ATopa AapBdvouv
ATTOPACEIG WOTE VA OdEWOUV TOUG dIaBETIous TTOPOUG TOoUug, OTTWG YIa TTOPAdEIYUA TOV
XPOVO Kal TO XpAMA, Kal TrEpIAauBavel To TI ayopdlouy, yiaTi To ayopdlouv, TTOTE TO ayopd-
Couv, TTOU ayopddlouv, TTOGO CuxXva ayopdlouv Kal TTOC0 ouxvd XPNOIKJOTToIoUV auTd TToU
ayépaocav. Eival o 1pd110G YE TOV OTTOIO €£vEPYET Eva ATOPO KATA TNV OTTOKTNON KOl XPron

ayabwv kai uttnpeciwyv. H pdén auth repidauavel pia diadikaoia Aqyng atroeacewy 6-
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TTOU TO ATOMO eTTNPEACETAI ATTO TTPOCWTTIKA XaPAKTNPEIOTIKA Kal TTEPIBAANOVTIKOUG TTapayo-
vTeG. AAAG Kal ATTO ETTIPPOEG, OTTWG KOIVWVIKEG, HAPKETIVYK, WUXOAOYIKEG, KOI TTEPIOTACIAKES
(Jisana, 2014).

H ocuptrepipopd Twv KATavaAwTWY gival éva TTOAUTTAOKO Kail axaveég BEa, yeyovog TToU Ka-
01074 oxedOV adlvaTn TNV akpIB TTPOBAEWN TNG CUPTTEPIPOPAS TOUG O Wia dedopévn Ka-
TdoTtaon. O1 TTPoCTIABEIEG TNG ETTIXEIPNONG OTOXEUOUV OTO VA ETTNPEACOUV TNV CUUTTEPI-
POPA TWV KATAVOAWTWY HE ETTIBUPNTO YIa EKEIVEG TPOTTO, KAI N ETTITUXIA ] ATTOTUXIA QUTAG
TNG TTPOCTIABEIOG KABopIlel TV €TTITUXIA 1 aTTOTUXIa akOua Kal TNG idlag TNG €TTIXEIpPNONG
(Karnreungsiri & Praditsuwan, 2017). Apa, To va KATAQEPOUV Ol ETTIXEIPHOEIG VA avayVvwpi-
OOuV ToV TPOTTO JE TOV OTT0I0 01 TTEAATEG AduBdavouy TIG atro@Aaoels ayopdg, Ba Tig BonBnocl

OTOV OXEOIOAOUO KATAAANAWY OTPATNYIKWY HAPKETIVYK.
ii. Epeuva kair ZKEwn

MOoAIg avayvwpioTei To TTPORANUA f n avaykn, o TTeAATNG Ba fekiviioel va avalntdel autod
TTou Bewpei KaAuTepn Auon. AuTr n diadikaagia TNG agloAdynang UTropei va TTepIAauBAavel Ta
OladikTuakd péoa padikng evnuépwong, TNV TnAedpacn, TIG ekBECEIC KaTaoTnUdTWY, TNV
Oladiktuakn avalntnon aAAd kai TTOAAEG AAAEC TTNYES TTANpo@Opnong (Hu, 2019). Eedcov
OAoKANPpwOEi N £peuva TTANPOPOPIWYV Kal N agloAdynan Twyv mOavwy eVOAAAKTIKWY ETTIAO-
ywyv (alternatives), o KatavaAwTrg TTEPVAEI TNV ETOMEVN GACN TNG AYOPAOTIKNG BIadIKa-
oiag, otrou afloAoyei vonTIKA TIG UTTAPXOUOES EVAAAOKTIKEG, £TTECEPYAlOUEVOG TIG TTAN-

poQopieg TToU CUVEAEEE WOTE va KaTaAn&el otnv emIAoy Tou brand (Munthiu, 2013).

O1 kaTavaAwTéG ayopddouv Ta TTpoidvTa BAcel Tov TPOTTO TTou auTd Toug opifouv. O1 dv-
BpwTTol EKPPAoVTal HECW TWV ETTIAOYWY TOUG O€ YAPKEG, OE TTATTOUTOIA, O€ POUXA, O€ Ki-
vnTd TNAEQWVQ, K.4. ‘Exel atrodeixTei 0T 01 KaTavaAwTEéG WPdyvouv va Bpouv udpKeg TTou Ba
TOUG BonBouv va diagopoTroinBouyv, ETISILKOVTAG VO KaBopioouv TV TAuTOTNTA TOUG HECW
TNG MOVADIKNG AyOPAOTIKAG TOUG CUUTTEPIPOPAS. Mia epeuvnTiK opada ue £dpa Tnv KaAl-
@opvia, To Values Institute of DGWB, dig€ryaye £€peuva yia va KaTavoroel TNy oxéon JeTagu
Tou KaTavaAwTA Kail Tou brand, kai Toug Adyoug yia Toug oTroioug K&tTola brands katagép-
VOUV KaI TTAPAPEVOUV OTNV Kopu®pn. ZUPeWva JE TNV €peuva, TO IvOTITOUTO avayvwpioe
Tévte Baoikég adieg: 1) n IkavdTNTa Kal n ammédoon TnNG Taipeiag, 2) n avnouyia yia Tov
KATavaAwTh Kal Tov €pyadouevo, 3) N oUVOEoH TWV AgIWV TNG ETAIPEIAG e EKEIVEG TOU KATO-
VOAWTHA, 4) N CUVETTEIO OTNV QEIOTTIOTIA TWV TTPOIOVTWY KAl UTTNPECIWY, 5) N eIAIKpivela. “Av
10 brand fAtav avBpwTrog, TTwg Ba ATav; Ti Ba ékave; Mou Ba éueve; Ti Ba popouoe;” Epeu-
VEG €xouv Oeiel 6Tl o1 KaTavaAwTéG avTIAauBdévovTal Toug iBIoug TUTTOUG TTPOCWTTIKOTHTWY
Twv brand émwg pe Toug avBpwtroug. Autd onuaivel 6T, OTTWG KAl OTIG SIOTTPOCWTTIKEG

OX£0€IG, 01 AvBpwWTTOI €AKOVTAI TTEPIOCOTEPO OTTO KATTOIOUG TUTTOUG TTPOCWTTIKOTNTAG OF
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oxéon Me kamoioug dANoug. OTToTE 01 €TTIAOYEG TOug BaaifovTal Kupiwg oTo cuvaiobnua

mapd otnv Aoyikr (Nikolopoulou, Pollali, Samantha, 2016).

270 oT1A0I0 ‘KaTtd TNV ayopd’, avAKel N TpiTn @daon, TTou ovouddleTtal ‘Ayopd’ .

iii.  Ayopd - Purchase

2710 OTAdIO AUTO, O TTEAATNG €XOVTAG KAVEI £PEUVA KAl CUYKPIOEIG, ATTOQPACiCEl yIa £va TTPOIOV
Kal kavel Tnv ayopd (Nolvi, 2018). MevikdTepa, N aTTOPACN TNG Ayopdg TOU KATAVAAWTH €ival
va Kavel Tnv ayopd Tou atrd 1o brand 1Tou TTPoTINAEl TTEPICCOTEPO. OUWG, UTTAPXOUV TOU-
AaxioTov dUO TTAPAYOVTEG TTOU PTTOPEI VO TTPOKUWOUV aTTd TNV OTIYHN ThS TTPOBE0NG ayopds
MEXPI KOl TNV atTrdé@aon TG ayopdg, OTTWG yia TTapddeiyua sival n oTdon Kal n arroyn Twy
avepWTTWVY TTou BewpolvTal GNPAVTIKOI yia TNV {wh TWV KATavaAwTwy, aAAd kal atrpocdo-

KnToI TrepioTaciakoi mapdyovteg (Munthiu, 2013).

MoAU ocuvnBiopévo eTTiong, €ival va CUPPETEXOUV TTOAAG dTopa O¢ pia atmogacn ayopdg,
OTTWG YIa TTAPAdEIYUA KATA TOV TTPOYPAUUATIOHO TWV OIKOYEVEIOKWY DIOKOTTWY, N UNTéEPA
pTTOPET VO OUUBAAAEI 0TV ETTIAOYH TOU £EVODOXEIOU, AAAO HEAOG TNG OIKOYEVEIAG VO ETTIAECEI
TOV TTPOOPIOHO, Kal DIGPOPETIKO va Kavel TRV TTANpwin. Ouoiwg, évag TTatépag YTTopei va
ayopddlel Eva ovak atrd 1O TTAVTOTTWAEIO, aAAG Tnv €tmAoyr) atmd 1o pd@! va TNV KAvel TO
MIKPOG Tou TTaudi. ‘ETO1, N Katavénon TNS ayopaoTIKAG CUNTTEPIPOPAS TWV KATAVAAWTWY deV
TTepIAapBavel pévo Tnv katavonaon Tou TPOTToOU ANWNGS TWV atmoQPAacewy aAAd Kal TNV KaTa-

vonon TNG QUVAUIKAG TTOU €TTNPEACEI TIG AYOPEG.

O1 aTroQAcEIg JE TIG OTTOIEG £PXOVTAI KABNUEPIVA QVTIHETWTTOI Ol KATAVAAWTEG, OEV QVTIE-
TwTTiICOoVTal TTAVTA PE ToV idlo TPOTTO. KA&TToIEG aTTd QUTEG gival aTTOQACEIG POUTIVAG KAl O-
TTaITOUV Aiyn TTPOOTTAOEIa, evid AAAEG ival TTEPITTAOKESG Kal ATTaAITOUV PEYAAUTEPN TTPOOTTA-
B¢e1a. Z¢€ YeVIKEG YPAUMEG, Ol KOTAVOAWTEG £PXOVTAI QVTIMETWTTOI UE TECOEPIG TUTTOUG OTTO-

@aong ayopdg (Babu, Vani, Panchanatham, 2011).
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MMivakag 1: Tarmor aréeaons ayopdag
TYMNOI ATTO®AZHX ATOPAZ
Mikpn véa ayopd Mia ayopd evog vEou TTPOidVTOG 1) UTTNPECIAg TNV OTToia

(minor new purchase) 0 KaTtavaAwTrg dev Bewpei 1IB1aiTEPA oNUAVTIKA aTTd G-

TTown avdaykng, xpnuatwy, r otroloudnmoTe dAAoU Ao-

you.
Mikpr) eTravayopd a@opd ayopEG pouTivag yia TTPoIdVTa ) UTTNPETIES TTOU
(minor re-purchase) éxel Eavayopdoel oTo TTaPeABSY Kal 01 OTToiEG TTPayHa-

TOTTOIOUVTAI XWPEIG va AaupBavel utr Own Tou AAAEG £TTI-

Aoyég.
2NUavTikA véa ayopd a@opoUV To DUCKOAATEPO €id0OG ayopdg yIaTi EVW O Ka-
(major new purchase) TavaAWTAG Bewpei TNV ayopd TOUG ONUAVTIKY, £XEl EAG-

X10TN 1] KaBOAoU TTponyoUpEVn EUTTEIPIA YIO TETOIOU Ei-
doUG ATTOPACEIG, YEYOVOG TTOU PTTOPE va TTyadel atrd
TNV EAAEIYN EPTTIOTOOUVNG OTOV £QUTO TOU.

2NUavTIKA €TTAVAYOpPd e€ioou onuUAvTIKEG ATTOPACEIG ayopPdgs, YIa TIC OTTOIEG O
(major re-purchase) KatavaAwTAS aioBaveTal oiyoupog Katd Tnv AQwn Toug
yiaTi €X€1 TTpONYOUUEVN EUTTEIPIO OTNV ayopd ToU TTPOIO-

VTOG I UTThPETIag.

Katd ouvétreia, gival onuavtikd va katavonOei amd mAeupds Twv marketers o TpOTTOG g
TOV OTTOIO QVTIMETWTTICOUV TIG ATTOPACEIS AyOoPAs Ol KATAVAAWTEG, WOTE va dnuioupynbouv

TTEPICOOTEPO OTOXEUPEVEG KAl APA ATTOTEAECUATIKOTEPEG OTPATNYIKEG.

Mia TrepIEKTIKA Kal oucTnPATIKA BIBAIOYpa@Ikr avackotnon Tou Harvard (Gruner, 2021)
TTOU €CETOOE EKATOVTAOEG PEAETEG OXETIKA PE TIG TTIPOTIMNACEIG TWV TTEAATWY, SIOTTIOTWVOVTAG
OTI N CUVTPITITIKA TTAEIOWNPIO TWV PEAETWV ava@EéPEl TRV ATTAGTNTA WG KopuPaia TTPOTE-
PAIOTNTA YIO TOUG KATAVAAWTEG. MEOw TNG £TTIONUNG £PEUVAG TOUG, TNG EKTETAUEVNG OU-
BOUAEUTIKNAG TOUG £pYaTiag KAl TwWV QUETPNTWY CUVOMIAIWY JE TTEAATEG KAl EUTTOPOUG, KATA-
Afjyouv oTo 6TI, n| €0Tiaon OTO TTPOIGV €ival onuavTiK aAAd e€icou onuavTikr ival Kar oAS-
KANPn n eutreipia Tou TTEAATN. AuTO onuaivel 0TI N €mxeipnon Ba TpéTTel va oxediddel Tig
TTPOOTIABEIEG TWV TTWANCEWYV KOl TOU JAPKETIVYK PE TPOTTO TTOU VO JETATPETTEI 0O TO dUVO-
TOV EUKOAOTEPN TNV €UPEDN, TNV ayopd, Kai TNV Evapén XprRong Tou TTPOIOVTOG ) UTTNPECIag

atrd Tov TTEAATN.
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MNa va emBeBaiwbei atmd TAeUpdg eTTixeipnong o1l OvTwWG SiveTal TTPOTEPAIOTATA OTNV ATTAG-

TNTa KB’ AN TNV d1adpoun Tou TTEAATN, TTPETTEI va aTTavTnOOoUV O aKOAOUBEG EPWTHOEIG:

¢ TMwg ptropei va dIEUKOAUVOEi 0 TPOTTOG PE TOV OTTOIO 01 TTEAGTEG KaTavVOooUV Kal agloAoyouv
TIG TTIPOCQOPEG; Oa UTTopoUCE N €TTIXEIPNON va TTapéxXel AiyoTepa TTPOIOVTA, XOPAKTNPI-

OTIKA Kal duvaToTnNTES XWPIG va TEBEI n KivOuvo N atTroTeAeoUaTIKOTNTA TNG AUONG;

@ Mwg ptmopolv va dnuioupynBoUv OTOXEUMEVEG KAWTIAVIEG UAPKETIVYK TTOU «MIAOUVY
OTOUG TTEAATEG OTN YAWO OO TOUG, KAl Ep@avifovTal oTnV WPa Kal ToV TOTTO TTou €ival TTe-

PICOOTEPO XPIOIKO YIa TOUG idIoUG;

¢ Ol TTOIKIAEG TINEG e BAON TNV aQOCiwan, TNV €TTOXA, TNV TOTTOBEGIaO ayopdg, TO KAVAAI
Kal Ta ONUOYPAPIKA OTOIXEI, UTTOPOUV va augfjoouv Ta KEPON, aAAd aufdvouv eTTiong
TAV TTOAUTTAOKOTNTA YIa TOV TTEAATN. ETTOUEVWC, TTWG MTTOPOUV VA YiVOuV Ol TIMEG TTEPIO-

OOTEPO PAVEPEG KAl CUVETTEIG;

# Muwg ptropei va BeAtioTotroinBei n SIGTagn Tou KATAOTAPATOS Kal va augndouv ol TEXVo-
Aoyieg Twv onuEiwv TTWANCNG WOTE va dnuioupynBoUV eUTTEIPIEG aYOPAS XWPIG TTPORAN-

paTa Kal TPIREG;

@ Ti utTopEi va yivel atrd TTAEUpdG ETTIXEIPNONG WOTE va PEIWOET TO WYUXIKO POPTIO TWV TTE-

AaTWV TNG, TToU Ba BeATILOEI KAl TNV AvTIANWA Tou yia To brand;

Tnv TeAeuTaia deKaETia, Hia oTPATNYIKA KATAVONONG TNG CUNTTEPIPOPAS TWV KATAVOAWTWY
TTOU YiVETAI OAO KAl TTEPICOOTEPO EUPEWG YVWOTA KAl XPNOIMOTTOIACIKN aTTO KOPUPAIES £TAI-
peiec 6TTwG n IBM, Paypal, Volvo, Apple, TrepiAauBavel Tnv xpron Tng TexVIKAS Tou Neupo-
MApkeTIVYK. Eival évag ouviuaouog Twy TTPOOTTABEIWY TOU JAPKETIVYK KAI TG VEUPOETTIOTA-
HNG. Ava@épeTal TNV YETPNOTN TWVY QUCIOAOYIKWYV KOl VEUPIKWY ONUATWY WOTE VA ATTOKTN-
B¢i etTiyvwaon yia TIG TTPOTIMACEIG, TA KivATPA, KAl TIG ATTOQACEIS TTou Ba BonBAcouv oTnv
TTapaywyr dnUIoUPYIKWY dla@nuicewy, otV avaTtuén Twv TTPOIGVTWY, OTNV TIHOAGYNON,
Kal o€ GANOUG TOMEIG TOU PAPKETIVYK. OI TTIo yVWwOoTEG HEBODOI PETPNONG TETOIWY CNUATWY
yiveTal Kupiwg pe duo TpoTTouG. EiTe Ye TNV odpwaon Tou eyke@AAou, n oTroia PETPAEl TNV
VEUPIK OpacTnPIOTNTA, €iTE YE TNV PUOIOAOYIKI) QviXveuon, N OTToia METPAEI KAl TTAPOKO-

AouBgi TIg KIvAoeIg Twv paTiwv (Harren Eben, 2019) .

To NeupopdpkeTivyK BonBdel va katavonBei n cuutrepIpopd Twv KaTavaAwTwy. lMNa Tro-
padelypa, yia Tolov Adyo trpoTiydtal n Coca Cola évavtl Tng Pepsi; MNati o1 yuvaikeg dev
TTPOTIMOUV TIG TAIVIEG ETTIOTNMOVIKAG @avTaciag; MNaTi ol Avipeg TTpoTiyoUV Ta aBANTIKA au-
TOKivnTa; [Ma va Kata@EéPouv o1 ETTIXEIPHOEIS VA TTEICOUV TOUG KATAVAAWTEG va ayopdcouy,
Ba TTPETTEl Vva TTPOCTTABO0OUV VA ATTAVIOOUV O€ QUTEG TIG EPWTACEIG KAl TTAVTA va Bpi-

OKOUV VEOUG TPOTTOUG YIO VO AVOKOAUTITOUV TOV TPOTTO OKEWNG TWV KATAOVOAWTWV. Evw
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UTTOBETOUHE OTI KATTOI0G ayopdlel €va TTPoidV yia Ta XapaKTNPIOTIKA TOU, TIG AEITOUPYIEG TOU
1 TNV TIUA TOU, 0 EYKEPAAOG TOU KATAVOAWTH Aéel KATI SIOQOPETIKO. H vEUPOETTIOTAUN DEiXVEI
OTI TO AVOTITUYUEVO QUTO Opyavo, avatrTuooEl TTPOTIUACEIG OXETIKA pe éva brand pe Baoel
TNV diaioBnon kai éx1 e BATEI TO DIAPNPIOTIKO WAVUPA. ZUVETTWG, OI ETTIXEIPAOEIG Ba TTPETTE
Va ETTIKEVTPWVOVTAI TTEPICOOTEPO OTN EVTUTTWON TOU KATAVOAWTH Kal OXI 0TV TTapaywyn)
EMRANTIKWYV TTPOIOVTWY. YTTAPXOUV KATTOIO CUYKEKPIKMEVA avBpWTTIVA XAPOKTNPICTIKA TTOU
TTPETTEI VA BEwPOoUVTal IOXUPA «KOUUTTIA ayopdg», KAl TA OTToia JTTOPOUV va BonBrioouy TIg

eMXeIPAOEIG va AdBouv TIG cwoTéEG atmopdoelg (Marcel et al., 2009):

0 O1 dvBpwTrol gival eywKeVTPIKOi: O eywioudg gival onuavTikd opdanuo oTnv AYn Twy
ammo@dcewy yiati ol avBpwtrol B€Aouv va ayopdoouv KAt TTou Ba Kavel Tnv diagopd aTnv

Cwn Toug, Ba eEaAciyel Tov TTOVO Kal Ba TOUG PEPEI TTEPICTATEPN EUXAPIOTNON

O O1 avOpwTrol AaxTapouv Tnv avTifeon: Evw kKaBe puépa o avBpwTTol dEXOVTAI KATAlYI-
OMO atrd dIaeNUICTIKA unvuuata, 8a Toug Tparnéouv TNV TTPOCoXH HOVO auTd TToU £XOUV

TEPAOTIEG QVTIOEOEIG.

© O1 avBpwrrol gival TepTéANdeg: O1 TTEPIoOOTEPEG ETAIPEIEG TEIVOUV va dnuioupyolv a-
enpenUéva SIOPNUICTIKG unvUhaTa XPNOIMOTTIOIWVTAG TTApa TTOANEG AEEEIC, vy auTd TToU
xpeidlovtal ol dvBpwTrol gival n ammAdTNTa Kal TTOAAG YPAQIOTIKA WOTE va PNV KoupadovTal

yia TNV KaTtavonar] Toug.

O O1 avBpwTrol apécouv va aKouV 1IoTopieg: O1 dIa@NUICTIKEG IOTOPIEG PE «duvaTh» apXh
Kal TEAOG dNIoupyolV avTIOPACEIG TTOU QX MAAWTICOUV. ZUVETTWG OI ETTIXEIPNOEIG OO TTPETTEI
VO QVAKEPAAQIWVOUV TA IOXUPOTEPA GNUEIa TTWANONG OTO TEAOG OTTOIOUdNTTOTE dIAPNUIOTI-
KoU UAIKOU, yI0Ti 0 avBpwITIVOG YKEPAAOG €xEl TNV TAON va divel TTPOCOXA OTNV apxr Kal TO

TENOG.

© O1 avOpwIro!l TTPOTIMOUV TNV OTITIKA ETTA@A: H OTITIKA pvriiun dnuUIoUupyEi JeyaAuTePO
avTikTuTtro a1o TNV aKor. O1 AvBpwTTOI TIG TTEPICOOTEPEG POPEG TTAIPVOUV ATTOPACEIG OUN-
Pwva PE TNV OpACTH, Xwpig va yvwpidouv Tov Adyo. Mévo apydTepa KAVOUV €KAOYIKEUOT

TWV ATTOPACEWY TOUG.

O O1 AvBpwIToI OKEPTOVTAI TTEPICOOTEPO HE TO oUVAioOnua TTapd pe TV Aoyikn: Ai-
VOVTOG OTOUG aVOPWTTOUG TO OWOTO Cuvaiodnua, gival EUKOAGTEPO va TTEICTOUV YIa TNV O-
yopd. Otav o1 avBpwTrol Bitovouv éva ouvaiodnua, dnuioupyeital gia XnUIK aAAayr otov
EYKEPAAO, O OPUOVEG TOV TTANUMUPICOUV Kal AAAGCOUV OI TaXUTNTEG JE TIG OTTOIEG CUVOEOVTAI
Ol VEUPWVEG, NEOW TWV OTToiwV YyiveTal n atropuvnuéveuon. O avBpwTtrog dev ptropei va Bu-

MNOei TiTroTa av dev UTTAPXEI KATTOIO oUVAITONua TTou €xel CUVOEDE E QUTH TNV EPTTEIPIAL.
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270 TeAguTaio oT1AdI0, AvAKOUV Kal ol dUo TeAsuTaicc pdocic. «[Mapddoan kal Xpron» Kal

«YTrepdoTrion Kal Apoaiwany.

iv. TMapadoon kal XpAon

21NV @don auth o TeAATNG Aaupavel TNV TTapayyeAia TTou €xel KAvel yia To TTPoIdV 1 Tnv

uTINpPEoia, Kal Eekivael va Ta xpnoliyotrolei (Hu, 2019).

H diadikacia AQENg amro@doewyv ayopds dev OAOKANPWVETAI HE TV TTPAEN TNG ayo-
PAg, aAAd pe TNV agloAdynon META TNV ayopd. 2€ auTO TO ONEIO, O KATAVOAWTAS aVAAUEI
Tov BaBud oTov o1T0io N aTdPaAact) Tou ATAav KAaAA A 0xI. H ammdvinon BpiokeTal otnv axéon
METAEU TWV TTPOCOOKIWYV TTOU €iXE O idI0G Kal TNG AVTIANTITAG ATTOd00NG TOU TTPOIOVTOG, OU-
VETTWG Eival Kal n ¢aon aTnv otroia Ba @avei Kal To TEAIKO TTOCOOTO IKAVOTTOINONG ToU Ka-
TavaAwTth (Munthiu, 2013).

ZUpewva pe Tov Cina (1989), n IKavoTroinon Tou KAaTavaAwTh TTPOKUTITEI OTAV N EPTTEIPIA
TOU aTTd Hia TTapoxn UTTNPECIAG AVTATTOKPIVETAI JE TIG TIPOODOKIES TOU. ETTEIpiES TTOU aTTO-
KAivouv atré TIG TTPo0dOKieg TOU KATavaAwTr (€iTe BETIKA, €iTe apvnTIKA), €ival AuTéG TTOU
TTAPATAPOUVTAI KAl JEVOUV OTNV PVIAUN TOU TTEPICCOTEPO. ZE€ YEVIKEG YPAUUEG, Ol TTEAATEG
EVIUTTWOIACovTal 4Tav TTAiPVOUV TTEPICOOTEPA aTTd OOQ TTEPIPEVAY, KAl O TTEPITITWOTN TTOU
AaBouv TrepiocdTEPa aTTO 6oa diaTTpaydaTeUTNKaY TTOAU MBOavov va Eavayopdoouv atmo
TNV idla eTTixeipnon. AvtiBeTta, TTpokaAsiTal aicOnua acup@wviag OTav n EUTTEIPIa TOUG UTTO-

AEITTETAI TWV TTPOCDOKIWVY TOUG.

MoAAEG @opég oI marketers ouyx€ouv TIG EAAXIOTEG ATTAITHOEIG UTTNPECIWYV (UTTNEETCIES TTOU
TTEPIMEVEL A aTTauTel O TTEAATNG) KE TIG UTTNPEDiEG TTPOOTIOEUEVNG agiag (GuXva AUAEG uTThpE-
oieg Tépa atmd auTd TTou TTEPIYEVEI ) €xel ouvnBioel o TTEAATNG Kal BewpouvTal TTOAUTIPEG
oTnVv BacIKA TTPOCPOPA UTTNPECIWY), Un KataAapaivovtag Tov Adyo TTou odnyei Toug Karta-
VOAWTEG OTNV ATTOPOCN AYyopAag e ATTOTEAETHA va odnyouvTal o€ AIlYyOTEPO ATTOTEAECUATI-
KEG Kal TTIBAVWG E0PAAPEVES TTIPWTOROUAIEG HAPKETIVYK. 'EXOVTag pia Bacikn katavonon ng
OI1GKkpIoNG PETALU TwV BUO QUTWV UTTNPECIWY, Hia €TTIXEIPNON WTTOPEI va avaTrTugel éva a-

TTOTEAEOMATIKO TTPOYPAPUA IKAVOTTOINCNG TTEAATWV.

O1 Found & Harrison (2012), utrootnpi¢ouv 0TI N GUVOAIKI IKAVOTTOINON TWV TTEAQTWV HE-
TPIETAI O€ TTOANATTAEG BIQOTACEIG O1 OTTOIEG CUUTTEPIAQUBAVOUV TIG AVTIARYEIS YIa TNV TTOIO-
TNTA TOU TTPOIGVTOG I TNG UTTNPETIAG, TNV agia kal Tnv oTabepr| aglotmoTia, Tnv gueNigia Kai
TNV euKoAia TTpéoBaong. QoTd00, gival onuavTiké va yivel KaTavonTo OTI Ta PETPA IKAVOTTOI-
nong Twv TeAATWV gival avTIANTITIKA Kal kaBopiovTal Kupiwg BAcEl Twv TTPOTOOKIWY TOUG.
O1 Sheth kai Mittal (1996) rpoteivouv OTI 01 €TTIXEIPOEIG £XOUV dUO TMIBAvVOUG TPOTTOUG Va
QAVTATTOKPIBOUV OTIG TIPOCOOKIEG TWV TTEAATWV: EITE VA TIG TTPOCAPHOCOUV EITE VA TIG TPOTTO-

TTOIROOUV.
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v. Ymepdomion kai Apogiwon

2Tnv TeAeuTaia @Aaorn, ol TTeEAATEG KAVOUV TAKTIKEG ayopég atrd To brand, TTporteivouv TO
TTPOIOV I TNV UTTNPECia o€ OTTOIOVOATTOTE Eival DIOTEBEINEVOS va aKOUOEI, KOl TO UTTEPACTTI-
CovTal €av aKoUOOUV KAKEG KPITIKEG. Aev @TAvouv OAoI o1 TTEAATEG O€ auTd TO CGnEio, Kal
auTd eCapTdTal aTrd To €AV £XEI PEIVEI IKAavOTTOINKEVOG aTTd TO TTPOIGV i TNV uTinpecia (Hu,
2019). O1rwg avagépel n Liz Lorge (2021), n BeATioToTTOINUEVN EUTTEIPIO PMETA TNV ayopd
BewpeiTal AvekTiuNTn, yIATi 0dnyei O€ TTI0 EUXAPIOTNPEVOUG TTEAATEG, 0€ KAOAUTEPEG KPITIKEG,
o€ UYPNASTEPA TTOCOOOTA dIOTAPNONG TWV TTEAATWYV, KAl O€ TTEPICCOTEPN dlagriyion Tou brand
aTroé oTOUA 0 OTOUA. Katd CUVETTEIQ, Ol ETTIXEIPNOEIG Ba TTPETTEI VO TTPOCPEPOUV TNV KAAU-
TEPN BEATIOTOTTOINUEVN EUTTEIPIA META TNV AYOPA 0BNYWVTAG O00UG TTEPICCOTEPOUG KATAVO-

AwTEG gival duvaTd, OTOV «KUKAO (WG TOU TTEAATN».

2.5 BAuarta reAdTn
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Eikéva 17: Amreikévion tou Xaptn Taéidiou lNeAarn ue éupaon oro oroixeio ‘Bruara’

Ta BAuaTa gival oI TIPAYPATIKEG CUPTTEPIPOPES KOl EVEPYEIEG TOU KATAVAAWTH. AUTO TO OTOI-
X€io Tou XAapTn TagIdI0U dev Bewpeital pia avaAuTikr kataypa@r KGBe dIakpITAG aAANAETTI-
dpaong Tou KATAVAAWTH HE TNV €TTIXEIPNON, AAAd pia a@Rynon Twv BRUATWY TTOU KAVEI
n persona Kard Tnv didpkela Tng Kae @daong (Gibbons, 2018). MOAIg n emmixeipnon avri-
AN@Bei TTOI10 €ival TO KPIioIWO onuEio TNG euTTEIpiag, Ba TTPETTEl va avapwTnOei TI cupPaivel
TTPIV KAl JETA aTTO AUTO, KOl CUVETTWG Ba S1EUKOAUVEI TNV KaTaypa®n Twv Bnudtwy. Opwg,
TIPIV AKOMN YiVEl 0 KABOPIoPAG TOU TTPWTOU BrMATOG, Ba TTPETTEI va DIEUKPIVIOTEI TO TTOOOOTO
TNG MEYEBUvOoNG | OUiKpUVONG TNG CUVOAIKAG EUTTEIPIAG TTOU Ba ATTEIKOVIOTEI OTOV XAPTN TOU

Tag1d100U.
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Tig TTEPIOOOTEPEG POPEG OTAV KATAOKEUAZeTal €vag XAPTNG, UTTAPXEl Mia avac@dAsia Kal
afeBaidTnTa yIa TO TTWG Ba TTPETTEI AUTOG va aTreikovioTel. [MNa Tapddelyua méoa BApaTta Oa
TIPETTEl VA TTEPIEXEI KAI TTOOO zoom in Ba Trpétmel va yivel. To Smaply (2021), ocuviotd TV
dnuIoupyia XapTwVv TTou dev TTEPIEXOUV TTOAAG BripaTta yiati av dev UTTAPXEl EUTTEIPIa ATTO
TTAEUPAG TNG ETTIXEIPNONG, MTTOPE va XaBei N apXIKA eoTiaon Tou oTtéxou. Na apxr cuuBou-
Aedgl Ta Briparta va pnv etrepvave o€ aplBPd Ta €iKOOI, LEKIVWOVTAG TNV dnuIoupyia evog
uynAou emmitrédou (high level) x&pTn TAgIBIOU £T01 WOTE VA UTTAPXEI Wi GQAIPIKN EIKOVA YIO
OASGKANPO TO TOEiDI. € deUTEPN PACH PTTOPEI va Yivel zoom in o€ KAOe Bripa A opdda Bnud-
TWV EEXWPIOTA, TToU Ba TTEPIocoOTEPEG AsTTTOopépEleg. To E-Commerce Managers (2022),
TTpoTEivel TEooepa emiTreda £0TiaONG:

o Zoom Level 1: MMepiypagn Tou TpIv-KaTd TNV didpKela-ueTd aTtadiou

. Zoom Level 2: MMepiypagn Twyv dpaoTnpIoTATWY oTa Tpia aTddia TTpIv-kaTtd Tnv didp-
Kela-peTd. MN.x. avalntnon evoAAaKTIKWVY i eyypan o€ éva site

o Zoom Level 3: Mepiypaen Twy Bnudtwy yia Tnv eyypaer oTo site. MN.x. va yivel
OwoTd 10 log in o€ pia 1I0TOCENIDO COUTTEPUAPKET

o Zoom level 4: Mepiypa@r Twv BnuaTwy 6Tav o TTEAATNG KAvel yia online Trapayye-

Aia. I.x. Aoy TTPoIdVTOG, TTPOCOAKN GTO KAAGBI, a@aipeon TTPOIGVTOG, TTANPWUA, K.4.

Katd cuvémeia, @aivetal 011 Ta Bripata (11.x. log in o€ éva site, TTapayyeAia TpoidvTog) on-
HIoupyoUv @doeig (avayvwpion avaykng/TTpoBARuaTog, £épeuva Kal e€€taon, ayopd, TTapd-
doon Kal XpAOoN, UTTEPAOTTION KAl agoaiwaon), Kal ol AcEI§ dnuioupyouv Ta oTddia (TTpiv

TNV ayopd- ayopd- YETE TNV ayopd) Tou XAPTn Tagidiou Tou TTEAATN.

To dBpoicpa Twy TTévTe PACEWV Padi Ye Ta BrpaTa TnG K&Be paong, ovoudleTal Alaxeipion
MeAareiakwyv ZxEoewyv, YVwoTo Kal wg CRM. Oco o ypriyopa UTTopEi pia eTTixeipnon
VO PETAKIVIOEI TOUG TTEAATEG ATTO TA APXIKA OTAdIA TOU KUKAOU (WG Tou TTEAATN TTPOG TNV
a@oaiwar] Toug, TG00 TO KAAUTEPO YIa TNV AvATITUEN TNG £TTIXEIPNOoNG. O ammwTEPOG OTOX0G
Tou CRM ¢gival va PETATPEWEI TOUG UTTOWNPIOUG TTEAATEG O HAKPOTTPOBECUOUG ETTAVAAQU-
Bavépuevoug TTEAGTEG, 01 oTToi0I OXI HOVO ouvexiCouv va ayopdldouv aAAd gival TTpdBuuol va
TTPOTEIVOUV Ta TTPOIOVTA KAl TIG UTTNpEaieg o€ GAAa dtopa. To KAEIDI yia va eTITeEUXBEi auTh
N auoifaia eTwPEAAS oxéon, €ival va TTAPEXEI N ETTIXEIPNON TO CWOTA PNVUPOTA, TO CWOTO
TTEPIEXOMEVO KAl TTPOOPOPES, HECW TWV KATAAANAWY KavaAiwy TV KATAAANAN oTiyun (Hu,
2019).
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2.6 Z1OXOI TTEAATN

SRt v EREEE SRR Sharsee EER. 5

Eikéva 18: Amreikévion tou Xaptn Taéidiou lNeAarn ue éupaon oro oroixeio 21dxoi lNeAdrn’

2€ KABg Bripa TTou KAvel 0 TTEAATNG BETEI DIAPOPETIKOUG OTOXOUG. OTTOTE QUTO TTOU TTPETTEI
va avTIANOEei n emmixeipnon, ival 1o TI TTPooTTadolv va Kepdioouv ol TTEAATEG aTTd TV
gptreipia Toug. lMNati €dv yivel karavontd autd TTou BEAOUV va KaTagEpouv Kab' OAn Tnv
O1dpkela Tou TagIdIou Toug, Ba yivouv TTIO Ypryopa Kal KAAUTEPO AVTIANTITEG KAI Ol ATTOYON-
TEUOEIG OTAV TTPOKUWOUV. ZUVETTWG, £VAG TTETUXNUEVOGS XAPTNG TagIBIOU deiX Vel TI TTPOCTTABEI
Va KOTa@EPEN 0 TTEAATNG 0€ KABE pAan Tng diadikaoiag aAAG Kal Toug aTOXoug TTou aAAGlouv

KaTd TNV €GEAIEN AUTAG.

2Upowva pe v UXPressia (McCay, 2021), 0 KaBopIiopog Twv OTOXWV TWV TTEAATWV O€
K&Be pdon, gival TToAU xproidog yia didgopoug Adyoug. MpwTov, BonBdcl Tnv €TTIXeipnon
va avTIAN@BEi To TPOTTO UE TOV OTTOI0 01 OTOXOI TNG ETTIXEIPNONG €uBUypaupifovTal PUE TOUG
OTOXOUG TWV TTEAaTWV. AgUTEPOV, BonBWVTAG TOUG TTEAATES VA TTETUXOUV TOUG OTOXOUG TOUG
o€ KGBe @don, PTTopei va KaAUwel KAAUTEPA TIG AVAYKESG TwV TTEAATWV KEPBIfovTag Ye auTtd

ToV TPOTIO TNV APOCiwar] TOUG.
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2.7 Tnueia eTAQAG

H

Eikova 19: Amreikovian tou Xaprtn Taéibiou lNeAdrn ue éupaon oTo aroixeio Znusia Emapng

Omtwg avagéperal oTo Signavio (2017), Ta onueia eTTaprg avTimmpoowTTEUoUV TIG AAANAETTI-
OpdoEIC TTOU TTPAYHATOTTOIEI O TTEAATNG Yia va £pBel o€ eTTIKOIVWYVia e To brand. @cwpouvTal
onNUavTIKA BAPaTa KaTd PAKOG Tou TagIdioy, yiaTi Méow auTtwy divetal n duvardéTnTa OTHV
gmixeipnon va dnuioupynoel KaAn eikova otov mreAdTn. O1 Richardson & Li (2010) €&¢-
Taocav TNV BeATiwon TNG euTTEIPiag Tou TTEAATN MECW TNG BEATIWONG TWV CNUEIWY ETTAQNG,
OnAadn Twv aAAnAemdpdoewy Tou We Tnv emmixeipnon. To Smaply (2021), diaxwpilel TNV
évvoia Twv BNUATwY aTrd EKEIVN TWV ONUEIWY ETAPAG, ava@EéPovTag OTI Ta ONEia ETTAPAG
gival oTIyPEG AueoNG N EUPEONG AAANAETTIOpaAONG TOU TTEAATN PE TNV ETTIXEIPNON TA OTTOIA
MTTOPEI N TTIXEIPNON va Ta eTTnpedoel evepyd. .. T0 va diaBdaoel évag TeAATNG TNV dla@rn-
MIOTN TNG €TTIXEIPNONG, VO KOAECEI TNV €EUTTNEETNON TWV TTEAATWY, i VO XPNOIKJOTTOINCEl TO
TTPOIOV. ATTO TNV AAAN TTAcupd, Ta BAPaTa TTEPIAaUBAvoUY Evav TTEAATN TTOU €XEl AVAYKEG,
TTOU KAvel épeuva ayopds, aAAd n emixeipnon dev PTropei va eTTnpedoel TTAVTA evepyd auTd
Ta BAuara. M.x. otav évag TeAATNG PILvEl KATToIoV XpOvo avapovAg f ¢Tavel o€ éva KaTta-
oTnUa Pe 10 Aswopeio. ETTouévwg, KABe onueio eTTa@ng uTropei va BewpnBei wg €va Priua,

OpwG KABe Bripa dev gival TTAVTA éva ONUEIO ETTAQPNG.

2Uhowva ue 1o Interaction Foundation Design, To Bacikd GnuEio EKKivong YIa VO KATAPEPEI
n mxeipnon va BeATIoel I aAANAOETTIOPACEIS (ONUEIa ETTAPAG) WE TOUG TTEAATEG TNG, Eival
VO KATaVON o€l TO €i00G Kal TO HEPOG TTOU AUTEG TTPpayaToTToloUvTal. Xwpig auTh TNV KaTa-
vonon Ba frav atriBavo va petpnBouv Tuxov BEATILOEIS 1] va SIaTTIoTWOET dvTwg €AV 01 aA-
Aayég TTou €yivav gixav BeTIKR emmidpaon. ZUPewva e Toug De Keyser et al., (2020), éva

onueio eTTaQNG UTTOPEi va gival avBpwivo (TTY. £vag UTTAAANAOG oTnv uttodoxr]), WneIakod
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(Tr.x. ATM, diadikTuakr o€Aida), QUOIKO (TT.X. TTEPIBAAAOV £vOS KATAOTANATOG), 1) 0 GUVOUQ-

OUOG TOUG.

Mpdopateg peAéTeg deixvouv pia augavépevn Taon 0TV YneIoTroinon Twv UTTNPECIWY OTO
KATAoTNPA, SIOXEOVTAG TNV EI0AYWYH WNQIOKWY CNUEIWVY ETTAPNS WG T TTPWTA CHUEIa aA-
ANAOETTIOPAONG YE ATTOTEAECHA Ol KATAVOAWTEG VA TA ETTIAEYOUV WG TTPWTO CNUEIO ETTAQPNG
évavtl Twv avBpwtrivwy (Hagberg et al., 2016; Willems et al., 2017). Map” éAo TToU TO QVv-
BpwTriva onpeia eTaeng (UTTAAANAOI TTPWTNG YPAPKNAG) dladpauaTifouv Kpioluo pdAo oTnv
agloAdynon TwV UTTNPECIWY TWV KATAVOAWTWY, ETTNPEACOVTAG TOOO TV AyOPACTIKA TOUG
EUTTEIPIA OO0 KAl TV AyopacoTIKI) cupTTEPIPOPd (Lim et al., 2017), TTOAAEG ETTIXEIPAOEIS €I
OAyouv Ynelokd onueia eTTapng akdun Kal £&w atrd Ta KATAoTAPATA e dIadPAOTIKES BITPI-
veg (Pantano, 2016). Mo cuyKekpIYEVa, Ol ETTIXEIPNOEIG TTAPOUCIAJoUV YWNYIaka onueia e-
TTaQrG YIa VO TTAPEXOUV GTOUG KATaVaAWTES TTpOoacn o€ TTPOCOETEG TTANPOPOPIES YIa Ta
TTPOIOVTA/UTTNPEDIiES, UTTOOTNPICOVTAC TOUG KATA Tnv avalntnaon, oUyKpIon, EVIOTTIOWO Kal
ayopd ToUG, VW EVIOXUOUV TIC AYOPAOTIKEG EUTTEIPIEC ME WUXAYWYIKES KAl XOAAPWTIKES U-
Tnpeoieg (Van Kerrebroeck et al., 2017). H katavénon, n epapuoyn Kai n e€icoppdTTnon
OIAPOPETIKWY ONUEiwV eTTaPnS o€ KABe aTAdIo Tou TagIdIoU ayopwy Tou TTEAATN avadelkvU-
€TOl WG Baaiki TTPOKANCN YIa TIG ETTIXEIPACEIG, Ol OTTOIEC TIPETTEI VO UEYIOTOTTOIGOUV TNV
IKAvOTTOiNGN Kal TNV TTioTn Twv TTeAaTwyv Katd Tnv didpkela Tou Tagidiol Twv ayopwv
(Baxendale et al., 2015; Straker et al., 2015)

2Upowva pe Toug N. Lemon & C. Verhoef (2016), oto TTAaiclo Tou Tagidiol Tou TTeAATN,
UTTAPYXOUOEG MEANETEG UTTOOTNPICOUV TNV UTTAPEN TECOAPWY KATNYOPIWV ONUEIWV ETTAPAG

TNG eUTTEIPiOG TOU TTEAATN KABE £va e Ta oTToia 0 iBl0¢ YTTopEl va €pBel o€ eTTaQn:

1) Znpueia eTa@ig TTou avikouv oTo brand: gival onueia eTagng Tou oxedidfovTal Kal
diaxeipiCovral atrd Tnyv eTiXeipnon kai gival utrd Tov €Aeyx0 TnG. MepiAauBdvouv 6Aa Ta péoa
TTOU avikouv oTo brand, 6TTwg diagriuion kai website, kal TUXOV CGTOIXEIQ TOU WEIYPATOG
HAPKETIVYK TTOU EAEyYOvTal OTTO TNV ETTWVUHIA, OTTWG XAPAKTNPIOTIKA TTPOIOVTOG, UTTNPETia,

TINA K.&.

2) Inpeia eTTAQAG TTOU OVAKOUV O€ OUVEPYATEG: Eival onueia TTa@ng TTou oxedialovral,
dlaxeipiCovTal Kal eAEyxovtal atmmd TNV ETIXEIPNON Kal attd TOUG CUVEPYATEG. ZUVEPYATEG
MTTOPEI VO gival ETAIPEIEG HAPKETIVYK, CUVEPYATEG DIOVOUAG TTOAAQTTAWY KAVAAIWY, CUVEP-

YATEG TTPOYPAPUATWY aPoaiwong, K.4.
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3) Znueia eTTa@Rg TTOU AVAKOUV OTOV TTEAATN: €ival ONUEIa ETTAPAG Eival EVEPYEIEG TWV
TTEAOTWYV TTOU ATTOTEAOUV PEPOG TNG OUVOAIKAG EUTTEIPIOG TOU TTEAATN, AAAG TTOU N ETTIXEI-
pNoN ] CUVEPYATEG TNG DEV ITTOPOUV VA TA ETTNPEACOUV Kal OEV £X0UV KaVEVAV EAEYXO TTAVW

TOUG.

4) KolvwVIKA/EEWTEPIKA onpeia eTTa@NG: cival onueia eTagAg TTou avayvwpifouv Tnv
ONMAvVTIKOTNTA TOU POAOU Twv GAAWY TNV euTTEIpia Tou TTEAGTN. KaB’ 6An Tnv didpkeia TNG
euTTEIpiag, ol TTeAATEG TTEPIBAAAOVTAI OTTO €EWTEPIKA onueia eTTa@AGS (TT.X. GAAOI TTEAGTEG,
ETMPPOES ATTO OUOTIMOUG, AVEEAPTNTES TTNYES TTANPOYOpPIWY, TTEPIBGAAOVTA) Ta OTTOIa UTTO-
pouv va emrnpedoouv Tnv diadikacia. O1 oudTIPoI (peers), JTTopoUV va aCKAOOUV ETTIPPON,

{nTouuevn A KN, Kal oTa Tpia oTAdIa TNG EUTTEIPIAG.

2¢ épeuva TTou dlgnyayav ol Stein & Ramaseshan (2016) yia Tov eviomopd dia@dpwyv
OTOIXEIWV OTA ONUEIa ETTAPAG TNG EMTTEIPIOG TOU TTEAATN, KATEANEQV O€ £TTTA BIAKPITA BEpaTa

(themes) TTou oXeTiCOVTAI E TO ONUEIA ETTAPNAG.

» ATUHOOQ@AIPIKA OTOIXEIA: TTEPIAAUPBAVOUV TO QUAIKO TTEPIBAAAOV TTOU TTAPATNPEI O TTEAG-

NG evw aAAnAoemdpd pe To brand

» TexvoAoyiKd OoTOIXEIO: ATTOKAAUTITOUV OTTOIAdNTTOTE AAANAETTIOPACN TOU TTEAATN UE TOV

TTWANTA AlavIKAG n oTroia TTeEPIAAPBAVEl OTTOIAdNATTIOTE HOPPN TEXVOAOYiIag

» EmKoIVWVIOKA oTOoIXEiO: KAAUTITOUV TNV JOVOdPOUN ETTIKOIVWVIA aTTd TOV TTWANTH OTOV

TTEAATN, €iTE ival OIA@NICTIKA EITE €ival EVNUEPWTIKI

» AIaSIKAOTIKG oTOoIXEIa: TTEPIYPAPOUV Ta BAUATA ] TIG EVEPYEIEG TTOU TTPETTEI VA KAVEI O

TTEAATNG VIA VO TTETUXEI £VA CUYKEKPIYEVO aTTOTEAEOUA e TO brand

» AAANAemSpaocTikd oToixeia peTagl utrtaAAQAou-TreAdTN: TTEpIAauBavouv TO0O0 Aue-
0€G 000 Kal EUUETES OAANAETTIOPACEIG TTOU €XEl O TTEAATNG PE TOUG UTTAAAAAOUG TNG £TTI-

Xeipnong

» AAANAemISPaAOTIKA OTOIXEIO TTEAATN-TTEAATN: ETTIKEVIPWVOVTAI O AUECEG I EUUETES

aAnAemdpdoeig TTou oxeTiCovTtal e To brand Kai TIG OTTOIEG £XOUV O TTEAATEG TNG ETTIXEI-

pPNONG METALU TOUG

» AAANAETTISPAOTIKA OTOIXEIA TTPOIOGVTWYV: ETTIKEVIPWVOVTAI OTO TTPAYMATIKO TTPOIdV 1

UTTNpPECia TTou ayopddeTal Kal oTig AAANAETTIOPACEIG TTOU £XEI O TTEAATNG PE AUTO.

‘Eva atd 1a KupIdTEPA TTAEOVEKTIWATA TNG XapTOoypd@nong Tou Tagidiou Tou TTEAATN givai n
BeATioTOTTOINON TWV ONUEIWV ETTAPAS. MOAIG TTPOGdI0PIGTOUV 01 AAANAETTIOPATEIG, UTTOPOUV

Kl va TTpOCdIOPICTOUV TA TTIO KPIOIUA KOl KOpUQaiag TTpoTepaIdTNTAG ONUEia ETTAPAG, TTOU
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ovoudZovtal ZTiyuéG AANBeiag (Qualaroo, 2022). O1 ZTiypég Tng AARBgI0G cival onueia katd
TO OTTOIO O TTEAATNG OXNMATICEl pia dToywn Baciopévn oTnV EUTTEIPIO KOl TNV GAANAETTIOpaon
TToU €iXe Pe 1o brand. OcwpouvTtal 181aiTEPO €id0G onUEiwY ETTAPAG, YIaTi apopouV TIG OTIY-
MEG TTOU PTTOPEI va dNPIOUPYNOOUV 1) va KATAOTPEWOUV TNV EUKAIPIQ TNG ETTIXEIPNONG YIA
emrtuxia. Mia kakn arrédoon katd Tnv didpkeia piag ZTiyung Tng AARBeiag, Ba putropouoe va
KataoTpéwel éva, Katd Ta dAAa, BeTIKO Tagidl. KdBe éva atmmd autd Ta onueia TTpocBETel va
KOMMATI OTNV GUVOAIKY TTANPOTNTA TOU XAPTN, KOl 0€ GUVOUACHUO WTTOPOoUV va dWOooUV dia
TTANPECTEPN KATAVONON TOU TI TTEPVAEI O TTEAATNG KABE popd TTou AAANAOETIOPA PE TNV ETTI-
¥eipnon. Edv kataveunBouv, utropouv va TTapEXOUV Evav TTEPICCOTEPO ECTIOOUEVO TPOTTO

avaAuong opiouévwy oTdoewv Kata Tnv didpkeia Tou Tagidiou (Signavio, 2017).

H xaptoypdenaon Tou Tagidiou Tou TTEAATN avayKAgel TNV ETTIXEIPNON VA TUNHOTOTTOIRCEI TNV
EUTTEIPIA TOU XPNOTN, TTAPEXOVTOG €va TTAQICIO YIO TOV EVTOTTIONO TWV KPICIMWVY OTIVHWVY
aAnBeiag, ol otroieg BonBouv Toug TTEAATEG va oxnuaticouv uia amrown yia 1o brand. Edv
Biwoouv BeTIKES OTIVHES aANBEIaG Ba ouvexioouv TO TagidI TOUG, EVW €AV BILLOOUV APVNTIKEG
OTIyMEG aAABeIag, Ba atToxwprjoouy. MNa Tapddeiyua, N TPoo@opd evog AUTOPATOU EKTTTW-
TIKOU KOUTTOVIOU OTOUG QyOPAOTEG KATA TNV TTPWTN TOUG ayopd atod éva online katdoTtnua,
Ox1 uévo Ba Toug evBappuvel va OAOKANPWGOOUV TNV ayopd Toug aAAG dnuIoupyrael Kal Jia
BeTIkn €Ikdva yia To brand. AvrtiBeTta, €dv 0 XproTNG cuvavTAoel oTTolodATTOTE TTPORANUA
Katd 1o oTAdIO TNG ayopdc oTo onueio TnG online TTANPWHNAG, UTTOPEI va Tov 0dnynoel o€
eyKaTtaAeipn Tou «kahaBiou» (Qualaroo, 2022). ZuveTtwg, n xaptoypdenon Tou Tagidiol Tou
TTeAATN BonBdel Tnv emixeipnon va KAataAdpel o€ TToia onueia TTPETTEN va aQIEPWOEl XPOVO

Kal TTPOCOXH).

ZUpewva pe Tov Yuri Vedenin (2018), 16puTr kai TrpoioTapévou Tng UXpressia, pia mepio-
00TEPO AETTTOPEPNAG TAgIVOUNOoN TwV ZTIYHWYV TNG ANABEIag, BacieTal OTnV XPOVOAOYIKN

o€Ipd Pe TNV oTToia uTTdpXouv aTo Tagidl Tou TTEAGTN.
lMivakag 2: 21iyuéc AAnBeiag
2TIFMEZ AAHOEIAX

Mndevikr) oTIyun TNG aAnBeiag Ortav o1 dvBpwTrol avalntouv oTo d10di-
KTUO TTAnpo@opicg yia 1o brand TTpiv Tnv

ayopd

Mpayuatikr oTiyun TNG aAnBeiag Mepiypd@el 10 vEO €UTTEIPIKG KEVO TTOU

onuIoupynRBnke PETA Tnv ayopd (post
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MpwTn oTiyunR TG aAnBeiag

AelTepn oTIYUA TNG aANBEI0g

ATOAUTN oTIYN TNG aAnBeIag

purchase) TTou TTPAYUATOTIOINCE, AAAG

TpIvV AdBel To TTpoidv

Ortav o katavaAwTng BAETTEN yia TTPWTN
Qopa £va TTpoidv/uTTnPETia Kal dIaTUTTW-

VEl YVWUN Yia auTtd

OT1av o katavaAwTr¢ apxigel va xpnoiuo-
TTolei éva TTPOIOV/uUTInpeoia YETA TNV a-
yopd, Kal kaBopiCsl TNV ATToWr TOU YIa TO
brand aAAG kai TIG ETTOPEVES AYOPAOTIKEG

TOU ATTOPAOCEIG

Otav n gutreipia ToU €x€1 0 KATAVOAWTAG
Me To brand odnyei Toug TTEAGTES Va On-
MOOIEUOOUV OTTOIAdNTTIOTE HOPPN TTEPIE-
XOMEVOU MECW TOU OTTOIOU €KPPACOUV
TNV xpnon kai Tov BaBud amdéAauong Tou
TTPOIGVTOG/UTTNPEDIAG, TO OTTOIO PETATPE-
TTETAI O€ KATTOIO €i00G UTTEPACTTIONG TOU
brand 1Tpog¢ Toug uTTéAOITTOUG KaTaVAAW-

TEG

OA\eg o1 oTiypéG aAnBeiag, xwpifovral o€ SUo PHEYAAEG KATNYOPIES:

lMivakag¢ 3: O1 500 karnyopies Twv 2Tiyuwv the AANBeiag

OeTIKEG ZTIVHEG

ApvnTiKEG ZTIVUEG

2UMBaivouv g€ oTTo108TTOTE OTADIO TOU
TagId10U Kal e £vTAan TTOU TTOIKIAEI, OTav
n emyxeipnon &etrepvdel TIG ATTAITAOEIG
TWV KATOVOAWTWY OTNV OIGPKEID Miag
OUYKEKPIPEVNG  aAAnAeTTidpaong  katd
TNV OTToia UTTOPEl va xpelaoTouv Bon-

O¢ia.

Otav n euTteIpia Tou KatavaAwTr givai
1600 GOXNMKN TToU Ba TO ETTIKOIVWVIOEI
ME OAO Tov KOOMO. To BeTIkG eival OTI N
ETTIXEIPNON PTTOPEI va UETATPEWEI QUTEG
TIG APVNTIKEG OTIYUEG O€ Pia GUVOAIKN Og-

TIKA gPTTEIPIQL
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AUTEG 01 BETIKEG | apvNTIKEG OTIVHES, BEWPOUVTAI WG IKAVOTTOINTIKA 1) JN IKavoTtroinTiKé (R
oudETEPA) ONUEIa ETTAPAG. Z€ YEVIKEG YPAMMEG, N ATTAr) cUCTOON TTPOG TIG ETAIPEIES €ival va
aTro@eUyouV 1 va BEATILOVOUV TA PN IKAVOTTOINTIKA onueia eTTaeng. MNa mapddeiyua, ol Ka-
TAVOAWTEG BewpPOoUV OTI OTTWG KAl VA €XEl, N EYKATAOTACN £vOG BepuooTdTtn Ba gival TTITU-
XNG. Me atmmoTtéAeopa 6Tav N eyKATAOTACN OVIWG YiVEl ETTITUXWG, VA PNV VIWBOUV KATTOoIO
Xapd f Ikavotroinon. Ao TnNv AAAN TTAEUPd, o1 KATaVAAWTEG OV BEWPOUV OTI €VOG TEXVIKOG
TTPETTEI VO TOUG KAAET yia va eAEyel edv OAa AeIToupyouv KaAG PETA aTTd Wia eykatdoTaon,
aAAG €a@v AGBouv pia Tétola KAAon Ba viwoouv xapd kai Ikavotroinon (Kranzbihler et.al.,
2018).

2.8 KavdAia
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Eikéva 20: Amreikévion tou Xaptn Taéidiou lNeAarn ue éugpaon oro oroixeio ‘Kavaiia’

Ta kavdAia gival ol diauAol HECW TwV OTTOIWV O KATAVOAWTAS aAAnAoemdpdel Ue Ta onueia
ETTAQNAG. ZUPQwva e Tnv Friis Dam (2020), cuvidpuTtpia Tou Interaction Design Foundation,
TTOAMEG QOpPEG UTTAPXE! i ouyxuon PeTagl Tou 6pou ‘onueio eTa@ng kai ‘kavaAr. H idia
emonuaivel 6T éva onueio eTa@AG cival oTroladATTOTE AAANAETTIOpaon uTTopEi va aAAdEel
TOV TPOTTO TTOU VIWBEI 0 TTEAATNG yia To TTpoidv/uTTnpecia kai To brand, evw éva kavdAi givai
TO HEPOG OTO OTTOI0 CUMBaivel pia aAANAeTTIOpaoN. MNa TTapddelypa, Evag KATavaAwTrG BAE-
el pia dlaeriuion oto Facebook yia éva véo BiBAio TTou KukAo@opnoe atrd éva yvwoTo
€KOOTIKG OIKO KalI TTATAEI TO KOUUTTI yia va O€l TIG AETITOUEPEIEG YIa TRV UTTOBEON Tou PBiBAiou
Kal EQOCOV TOU OPECEI TIPAYUATOTIOIET TNV TTapayyeAia. ZTo TTapadelyua auto, To Facebook
gival To KavaAl Kal n TTapayyeAia TTou KAvel gival To onueio eTa@ng. To idlo onueio eTTaQng
(via TTapayyeAia yia éva TTpoidv) utropei va Trpayuartotroindei o€ TToAAd kavaAia (dia {wong

o€ €va KaTaoTnua, online, TNAEQWVIKWG).
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YTTapyouv TpIWV €18wvV KavaAla. Autd aTa oTroia UTTAPXEI PUOIKK ETTAPRA, Ta KAVAAIQ TTOU
gival yOvo Yn@Iakd, Kal Ta KavaAida TTou gival 0 cuvOUaopOg Twv dUo Kal ovoudlovral phyg-
ital. Puoika KavaAia gival auTd JECW TWV OTTOIWV Ol TTEAATEG UTTOPOUV VA GUUMETEXOUV O€
TIPOCWTTIKEG, EKTOG OUVOEDNG, KOI TIPOCWTTO YE TTPOCWTTO AAANAETTIOPACEIS PE éva brand,
ME TTPOIOVTA Kal uE 6O0UG EUTTAEKOVTAI OTO «TagidI» Toug. MepIkG TETOIO TTOPAdEIYUATA QU-
OIKWV KAVOAIWY €ival Ta KATACTARATA AIOVIKAG KAl T YKIOE £EUTTNPETNONG TTEAATWY (Sousa
et al., 2016). H €¢€AIEn Tou IVTEPVET KAl TWV TEXVOAOYIWV TTUPODOTNOE TNV UIOBETNON VEWV
KAVOAIWV ETTIKOIVWVIAG, TTOU KATNYOPIOTTOINBNKav wg wneiakd kavaAia (Straker, Wrigley, &
Rosemann, 2015). Autd, 61Twg gival To KivnTd TNAEQWVO, 0 1I0TOG, Ta social media, eTITpé-
TTouvV aAANAETIOPACEIG PETAEU TTEAQTWV KAl TTAPOXWVY UTTNPECIWY XWPIG TNV UTTOXPEWTIKNA
TTpoUTT00e0n va BpickovTal Kai ol U0 oTnyv idia ToTroBecia Tnv idia oTiyuh (Sands et al.,
2016; Sousa et al., 2016).

To 2013, n Bpapeuuévn AuaTtpaAiavr) dia@nuioTikr eTaipeia Momentum Worldwide Australia
(Awabot, 2018) emvonoce kal OlEkdIKNOE TIVEUHATIKA DIKAIWUATA yia Tov 0po «Phygital»,
xpnoigotroiwvtag Tnv AéEn oto péTo Tou: “Eva TrpakTopeio yia Tov Phygital kéouo’. O 6pog
Phygital (physical kai digital), onuaivel Tnv Xprion Tng TexvoAoyiag pJe okoTrd va yeQupwoEei
O YNYIaKOG JE TOV QUOIKO KOGUO WOTE VA UTTAPXEI TTAPOXH MOVADIKWY DIOdPACTIKWY EUTTEI-
piwv yia Tov Xphotn. H Phygital omnichannel gumeipia, €ival yia opoidpopen Kal GUVETTAG
EUTTEIPIA TTOU €XEI £VAG KOTAVOAWTAG PE To brand 1600 wn@iakd 600 Kal QUOIKA o€ dAa Ta
KavaAia aAAnAeTTidopaong. OPIoPEVEG ETTIXEIPNOEIG ETTIKEVTPWVOUV TNV EUTTEIPIA TWV TTEAQ-
TWV TOUG OTIG AAANAETTIOPACEIG TOU PHECW TOU SIadIKTUOU Kal Twv social media, evwy AAAeG
TNV 0pifouv wg TNV avlpwTTivn aAANAeTTiIOpaon, yia TTAPAdEIYHA HECW TNAEQWVIKNAG EEUTTN-
pétnong N TPéowTTo Y TTPOoWTTO. MNAEoV, N heyaAuTePn TTPOKANGCN YIA TIG ETTIXEIPAOEIS Ba

gival n BeAtiototroinon g Phygital eutreipiag.

21NV BIBAIOYPO@IKN avaoKOTINoN QAivETAl KOl N oNUAVTIKOTATA TNG evoTroinong 6Awv Twv
KavaAiwy, dNPIOUPYWVTOG Hia TTOAUKaVOAIKA ePTTEIpia yIa ToV TTEAATN. AGYW TNG YNPIOKAG
avaTTugng, To Tagidl Twv TTEAATWYV YivETal OAOEVA KAl TTEPICOOTEPO £vag ouvOuaoudg ouva-
VTHOEWV TTou ouppaivouv péow TToAAwV kKavaAiwy (Barwitz & Maas, 2018). Auté 1o TTOAU-
KQVOAIKO TTEPIBAAAOV €dwOe OTOUG TTEAGTEG TNV dUVATOTNTA VA TTPAYHATOTTOIOUV TO TaEidI
TOUG OTTOIOdNTIOTE OTIYMr), O€ OTIOIOOATIOTE ONMEI0 Kal PECOW OTTOIAdNTIOTE OUOKEUNG
(Bilgihan et al., 2016; Melero et al., 2016). EmitrAéov, o1 TTEAATEG £x0UV TNV duvaTtdTNTa VA
OlaKkOWoOUV TO «TAEidI» TOUG OTTOIAdNTIOTE GTIYMN TO €TMOUNOUV aAAG Adyw TNG evowudTw-
ong Twv KavoAiwy, otav €moTPEéWouv O auTd avapévouv va BpeBolv oTo idlo akpIBwg
oT1adio atré 61ou ataudaTtnoav (Melero et al., 2016). ‘Etol, aveédptnta atrd Tov ouvouaoud
TWV KAVAAIWY TTOU XPNOIYOTTOIOUVTAI, OI TIEAATEG ATTAITOUV I EUTTEIPIA TOUG VA €ival CUVETTAG
Kal aTTPOOKOTITN 0€ KABE onueio eTa@ng, kavaAl kai otadio Tng diadikaciag ayopdg (Peltola
et al., 2015; Vakulenko et al., 2019).
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Map’ 6A0 TTOU N EVOWPATWON TWV YNPIAKWY Kal QUOIKWY KAVOAIWY gival atrapaitnTn, dev
gival apkeTr yia Tnv dnuioupyia piag avwTtepng eutrelpiag Twv TreAatwy. O1 TTdpoxol Twv
UTTNPEECIWY Ba TTPETTEI ETTIONG VO OTOXEUOUV OTNV KATAVONON TWV KAVAAIWY TTOU XpnoIdo-
TTOI0UV 01 KATAVOAWTEG, AAAG Kal OTIG AAANAETTIOPACEIG TOUG KOO GAN TNV dIAPKEIA TOU «TO-
¢I010U» (Barwitz & Maas, 2018). EQv o1 €TTIXEIPOEIG KATAVONOOUV TNV TTOAUKAVOAIKA OU-
HTTEPIPOPA TWV KATAVAAWTWY, Ba £XOUV TIG ATTAPAITATEG TTANPOPOPIES YIA VA avaTTITUEOUV
Mia ouvexn kal aTTpdOKOTITN EPTTEIPIA € OAA TA KAVAAIQ TTOU XpNOoIJoTToloUvTal aTTd TOUG
KatavaAwTEg, KaB OAn Tnv didpkela Tou «Tagidiou» (Melero et al., 2016; Van der Veen &
Van Ossenbruggen, 2015).

‘Epeuva Tou Harvard, dgixvel 6T ol TTOAUKAVAAIKOi TTEAATEG AIavIKE G aTTodidouV TTEPITCOTEPN
agia oTnv TMIXEIPNON OTAV £PYXOVTAI OE ETTAQPN WE TTEPICCOTEPA KAVAAIQ TOU €VvOG. IMNa TTapd-
OelyHa, TTEAATEG TTOU XPNOIYOTIoINCaV TTAavw aTré TEooepa Kavalia, odelouv 9% TTepIoTd-
TEPO O€ AYOPEG EVTOG KATAOTANATOG, € GUYKPION WE EKEIVOUG TTOU XPNOIKOTTOIOUV POVO £va
KavaAl. ETITTAEov, €KTOG Tou OTI ayopdlouv TTEPICOOTEPO, Eival KAl TTEPICOOTEPO APOTIWE-
vol 070 brand. Z¢ didoTnua €& PNvWV PETA aTTd Wia TTOAUKQVAAIKE ePTTEIpIa ayopdg, Ol TTe-
AaTeg katéypawav 23% TrepIoooTEPA «TALIOIO» OTA OUYKEKPIMEVA KOATACTAMATA Kal ATav
TTePIooOTEPO TTIBaVO va TTpoTEivouy To brand e oikoyévela Kal QIAOUG, 0€ OXEoN JE EKEIVOUG

TTOU XpnoigoTroinoav povo éva kavaAl (Sopadjieva, M. Dholakia, Benjamin, 2017).

2.9 MNpoBAnuara
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Eikova 21: Amreikévion tou Xaptn Taéibiou lNeAarn ue éugaon oro aroixeio TlpoBAnuara’
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Ta TpoAnuatiké onueia A aAAiwg Ta pain points TTOU AVTIMETWTTICElI O KATAVAAWTAG KATA
TNV OIdpKEIQ TOU «TA&IBIOU» TOU, UTTOPEI va TTPOEPXOVTAl KAl va o@eilovTal o€ dIGPopoug
AOyoug. Zupgewva ue v Aponte (2020), Ta onueia TTOVOU aQOPOUV TIG AVAYKEG, TA TTPO-
BAAUaTa A Ta gUTTODIO YE TA OTTOIA EPXETAI AVTIHETWTTOG O KATAVOAWTAG Kal Ta OTToia Ba
ETTNPEACOUV TNV CUUTTEPIPOPA Tou. O KATAVOAWTEG ETTIBUUOUV TNV ATTOKATACTAON AUTWV
TWV TTPOBANUATWY PECW TWV TTPOIGVTWY Il UTTNPECIWY TTOU ayopdlouv. Q¢ ek TouTou, TA
onueia Tévou dlagopoTToloUvTal avAAoyd UE TO OTOXEUUEVO KOIVO, yI' AUTO KAl N ETTIXEIPN-
MOTIKA €TTITUXiIa e6apTdTal ATTO TV dUVATOTNTA WiAG ETTIXEIPNONG VA AVTATTOKPIOE O aUTEG
TOUG TIG QVAYKEG, TTAPEXOVTAG TO OWOTO TTPOIGV/UTTNPETIa, OTNV CWOTH TIPA, OTO CWOTO
XWPO, Kal 0TN CWOTH OTIYMN YIO TOV KATAVOAWTA WOTE VA atrokaTtaoTabei To0 «TTpORANUG»
Tou. Opwg, 0 evioTTIoNdG KAl N GTTOKATACTAC TWV ONWEiwV TTévou Twv TTeAatwy dev Baai-
CeTal ATTOKAEIOTIKA OTNV YVWON TWV AVAYKWY Kal Twv TTPoRANUAETWY Tou, aAAd Kal TO HEGO
MEOw TOU OTTOIOU N €TTIXEIPNON Ba TTPOCTIABACEI VO TO ATTOKATACTHCEL. YTTAPYXOUV AyOpES
TTOU YivovTal HECW QUOIKWY KOTACTNHATWY AAAG KAl JECW NAEKTPOVIKWY KATAOTAMATWY,

Kal To KABe péEoo £xel Ta OIKA Tou onueia TTévou.

MNa Tapddeypa, Ta onueia TTOVOU TwV QUOIKWY KATAOTNMATWY UTTOPE va gival: JeyaAn a-
VOUOVA O0TNV 0Upd, XAUNANG TToidTNTag EUTTNPETNOTN, KOKOG OXeSIOOUOS Twv OOKINACTN-
piwv pouxwyv, EAAEIYN OTO ATTOBePa, PIKPR YKAPA TTPOoIdVTwY, TTPORANKG OoTnV TTANPWHA
Méow KApTag, un utrapén Wi-Fi internet yéoa oto KatdoTnua, K.&. Ta onueia mévou Twv
NAEKTPOVIKWY KATACTNUATWY UTTOPEI va €ival: un EAKUCTIKFA I0TOOEAIDA, QVETTOPKAS TTANPO-
POpIEC yIa Ta TTPOIOVTA/UTTNPETIES, MEYAAOI XpOVOoIl «POpTWAONG» TNG oeAidag, TTOAUTTAOKO
interface, ammaitnon eyypa@ng yia ayopd, TTEPIOPICPEVES ETTIAOYEG, {NTHKOTA TTPOCWTTIKWV

oedopévwy, K.4.

H etaipeia Convergys (2021), ava@épel TTwg UTTAPXOUV deKATPial TTOAU KoIve onpueia To-
VOU Ta oTroia ernpeddouv Tnv guTreipia Tou TeAdTn Katd tnv didpkeia Tou Tagidiou Tou

KQI Ta OTToia Ba TTPETTEN O1 ETTIXEIPAOEIG va AapBavouv coBapd utroyn:
1) Otav dev ptropouv va Bpouve Pévol Toug aTTaviAoEIS OTO TTPORANKA TOUG
2) O1av uttdpyouv utrepdeuéveg odnyieg autoeguttnpéTnong/self service

3) Otav avriyeTwifel BUOKOAIO TNV €UPEC TTANPOPOPIWY Yia To brand TTou avalnTd, TT.X.

TO VOUWEPO TOU TNAEQWVOU

4) Ortav xpeiadetal va £€pOel o€ eTMKOIVWVIa PE TTOAG dTopa p€oa aTnv ETTIXEIPNON, XWPIG
OpWG va PeTa@épeTal autopara 1o TTPORANUd Tou atrd Tov évav oTov GAAoV, Kal avaykAaZeTal

va TO ETTAVOAGBEl 0 iB10g

5) Otav Ta ynvupara mmou déxetal (email, sms) dev €ival OTOXEUPEVA KAl DIEUKPIVIOTIKA
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6) OTav dev UTTAPXEI CUVETTNG EPTTEIPIO 0€ OAA TA KAVAAIQ
7) Otav 10 T1edio e I EpwThoeig-Aravrioeig (Q&A) dev Auvel Ta TTPoBAANGTA Tou

8) Ot1av ol TTpooTTa0eIeg EEATOUIKEUNEVWV TTPOTACEWY aTTO TTAEUPAG ETTIXEIPNONG Eival ATTO-

TUXNMEVES

9) Otav 1o TTPOCWTTIKO OEV €XEI APKETH YVWIOT KOl EUTTEIPIA VIO VO EGUTTNPETHOEI TOV KATO-

VOAWTA

10) Otav o1 kKatavaAwTEG VIWBoUV OTI N TTIXEIpNon dgv TTaipvel coBapd TIG ATTAITHOEIG TOUG

Kal &gV KAVEI KAWia TTPOOTIABEI VO TOUG KPATHAOElI WG TTEAATEG

11) Otav n emixeipnon &¢v gival GUVETTNG OTIG UTTOXPEWOEIG TNG KAl O€ AUTA TTOU £XOUV TTPO-

OUPQWVNBEi
12) Otav uttdpxouv nuITEAEIS pyaaieg TTou TTPETTEI va OAOKANPwWOoUV

13) Otav o1 TeAdTeS ViwBouv aBeBaidTNTa yIa Ta ETTOPEVA BAPATA TOUG KAl TIG HEAAOVTIKEG

EVEPYEIEG TTOU TTPETTEI VA YiVOUV €iTE ATTO TTAEUPAG TOUG €iTe aTTd TTAEUPAG £TTIXEIPNONG

Bdoel Tou Smaply (2021), JOAIG €x0UV EVTOTTIOTEI TA onuEia TTOVOU, N ETTIXEIPNON UTTOPEI va
KAvel pia ekTevéoTepn avAAuon Twy AITILWV TWV ACXNMWYV euTTEIpILV. TNa va yivel auTo, n
avaAuon Tou XapTn Ba TPETTel va yivel £xovtag wg Bdon Tnv Persona 1Tou dlavugl TO «Ta-
€id», yiaTi o K&Oe 1I6aVIKOG TTEAATNG £XEI DIAPOPETIKEG AVAYKES KAl ETTOUEVWG UTTOPET VA €XEI
OIaQopETIKN avTiAnywn yia opiopéves kataoTdoelg. To Smaply, TTpoTeivel Tnv cuykpion dia-
QPOPETIKWYV personas £T01 WOTE va Yivel KaTavonTtog 0 Adyog TTou dIaQEPOUV Of EUTTEIPIES
TOUG, KAl CUUPBOUAEUEI TNV avAAUC TWV TTOPACKNVIOKWY EVEPYEIWV £EETAOVTAG OAOUG TOUG
EUTTAEKOEVOUG POpPEIC TTOU Ba PTTOPOUCAV VA ETTNEEACOUV TNV guTTEIpia. Kabwg etTiong,
TTPOTPETTEI KAI OTNV AvAAUCH TWV KavaAiwy, 6ETACOVTAG TOV apIBUO TOug Kal €AV GUVTEAOUV
OTNV EKTTANPWON TWV AVAYKWY KAl TWV ATTAITACEWY TWV persona. ZUVveTTwg, JOvo eav dlop-
BwBoUvV ) eCaheipBouv TeAgiwg auTtd Ta TTpoBANuaTIKG onuEgia, YTTOPE N ETTIXEIpNON va TTe-

TUXEI TNV BEATIOTOTTOINON TNG EPTTEIPIAG TOU TTEAGTN.
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2.10 ZuvaioBAuoTA KOl OKEWEIC

Eikéva 22: Amreikdvion tou Xaptn Taéidiou lMNeAdrn ue éupacn aro aroixeio 2uvaiodnuara

Kal 2KEWeig’

ATTaPAiTNTO KOMPATI TG apriynong evog XapTtn Ta&idiou gival N KaTtaypa®r Tng vooTpo-
iag KAl TWV oUVAICONUATWY TOU KATAVOAWTR. H vOOTpOoTTia avTioTOIXEl OTIG OKEWEIG,
TIG EPWTACEIG, TA KivNTPA, TIG TTPOCOOKIES, KAI TNV AVAYKN TTOU £XEl O KATAVOAWTAG yIa TTAN-
POYOPIEG, KAl TA OTTOI0 KATAYPAPOVTAl OTA dIAPOPETIKA OTAdIO TOU TALIBIOU TOU KATAVO-
AwTth. Ta cuvaiocBAuata (Buuog, xapd, IKavotroinon, vooTaAyia, Baupacudg, ayxog, K.4.)
oxediddovTal wg pia eviaia ypapun ou diaoyidel Tig @aoeig Tagidlou Kal Ta OTToia KaTaypd-
@ouv TIS alayég oTnv didBesan Tou (Gibbons, 2018). MeAéTeg aTTOKAAUTITOUY, OTI TA BETIKG
ouvalioBAuaTa €xouv PEYAAUTEPO QVTIKTUTTIO OTNV AQOCiwaon Twv TTEAATWY oTTd AAAEG uE-
TPAOEIG IKavoTToinong. AKOUN Kai o1 capwaoelg eyke@alwv fMRI degixvouv 611 agloAoyoupe

Ta brands pe Baoel 1o ouvaiodnua (Perzynska, 2021).

H kataypa®nf Twv ouvaioBnPaTwy Tou TTEAATN 6Tav aAANAoETIOPA E TO TTPOIOV gival TTOAU
onuavTikn, yiaTi otav AapBdveral utr dwn n cuvaioBnuaTIK KaTtdaTaon, n €mmXeipnon Ye
Bdaoel auTtA TNV yvwaon PTTopei va ouvoebei padi Tou oe avBpwTTIvo €TTITTEDO Kal £T01 VO OXE-
dlacToUV TTEPICOOTEPO €0TIAOMEVA TTPOG TNV XPNoTn Trpoidvta (Babich, 2021). Otav ol
Trischler kai Zehrer (2012) Tmapouciacav Tov Xaptn Ta&idiou Tou TTeEAGTN evog BepaTikoU
TTapkou, dev TTepIEypayayv 1o Taidl JOvo WG TTPOG Ta BripaTta f Ta onueEia ema@ng alld
TAUTOXPOVA TTEPIEYPAWAV TIG OKEWEIG KAl TA CUVAICOAPATA TWV TTEAATWYV KATA ThV SIGPKEIN
€TTIOKEYWNG TOoug oTO TTépKo. Etriong, 6tav o1 Crosier kai Handford (2012) oxediacav 10 T0-
€idI TV TTEAQTWV TWV AYopaACTWY PE TTPORAUATA OpacnG, TOVIOA TIG OKEWEIG KAl TO TUVAI-

oOAuaTa TOUG EKTOG OTTO TNV TTAPATNPNCIKN CUUTTEPIPOPA TOUG.
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H kataypaen Twyv cuvaiobnudtwy eival Kpioiun 160 yia B2B (business to business) 6o
Kal yia B2C (business to customer) gutreipieg. ETTopévwg, o1 xapTteg Tagidiol mou peTadi-
douv gekdBapa Ta cUVAIoOAUATA TWV KATAVOAWTWYV Kal TV €GENIEN TNG EUTTEIPIAG TOUG, O¢-
wpouvTal ol KaAUTEPOI. KATrolol XApTeg XpNOIMOTTOIoUV emoticons XapoyeAaoTd, arroyon-
TEUMEVA ] CUVOPPUWMEVA, VIO VO ETTIKOIVWVAOOUV TNV CUVAICBNUATIKA KATACOTAON TOU Xph-

oTn, EVW KAtrolol dAAol XpnoipoTrololv Babuoloyicg kal xpwuata (Tincher, 2021).

2.11 16éec BeATiwong

J

Eikéva 23: Amreikbvion tou Xaptn Taéidiou NeAatn ue éugaaon oto otoixeio 16és¢ BeAtiwong

TO KOMPATI TWV EUKAIPIWV KAl TWV TTANPOPOPIWY YEVIKOTEPQ, BEwPEITAl ATTO TA TTIO dNUIoUP-
yIK& pépn Katd TNV xapToypdaenon Tou Tagidiou Tou TTEAATN. Z& auTd TO ONEio, yiveTal évag
KATAyIoPSG 1IDEWV aTTd TO UTTEUBUVO TURHA TR ETTIXEIPNONG, TA GTOUA TOU OTTOIOU OKEPTOVTAI
KAIVOTOUA, TTapaywyikd Kal upnuatik@ waoTte va dnuioupyndoulv ol KATAAANAES TTpoUTTOBE-
O€IG TTOAVWY BEATIVOEWY TWV TTPORANUATIKWY CNUEIWV TTOU TTPOKUTITOUV 0€ KABE Briua Tou
TTEAGTN. H utrelBuvn oudda kataypdeel Ta onueia eTTAPAG We Ta oTToia aAANAOETTIOPOUV Ol
KOTAVAAWTEG PE TNV ETTIXEIPNON, BEATILOVEI TO UTTAPYOVTA, ONUIOUPYEI VEQ KOI ATTOPPITITEI 00

Oev weeAouv.

2Upowva pe 1o Qualaroo (2022), n evotnta Twv Eukalpiwv, TTEPIYPAPEl AVAAUTIKA TIG TTAN-
POPOPIEG TTEAATWV TTOU ATTOKTABNKAV YEoW dla@opwy onueiwyv dedopévwy, OTTWG oxOAia
TTEAATWYV, EPEUVEG, CUVEVTEULEIG, K.4, Kal KOTAypA@El Ta TTPORARUATA, Ta KivnTPa, TQ onuEia
TTOVOU Kal Ta TTapdTrova Twv TTEAATWYV, Ta oTroia Ba BonBrioouv 1600 OTNV KAtavonon Twv

avNOoUXIWV Toug aAAG Kal OTNV UPECT TWV TPOTTWY QVTIUETWTTIONG, dNUIOUPYWVTAG EUKAI-

pieg BeAtiwong.
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2.12 Baoikoi Aciktec ATT6800NC

Eikéva 24: Amreikbvion tou Xaptn Taéidiou MNeAdrn ue éugaon aro oroixeio ‘Baoikoi AgikTeS

Amédoong’

O1 Baoikoi Acikteg ATTddoong atroTeAoUV oUCIaoTIKG GTOIXEIO YIO TN HETPNON TNG ATTOdO0NG,
£XOVTOG WG OKOTTO va BonBroouv Toug opyaviohoUg va eTTITUXOUV TOUG OTOXOUG Toug. Eival
METPAOEIG TTOU OXETICOVTAI PE TIG DIABIKATIEG, TIG UTTNPETIES KAl YEVIKOTEPA UE OAOKANPO TOV
opyavioud, Kal avTIKATOTITRICouV TRV €MOuuNTA atrdédoaon. MeTpouv Thv TTPGod0 TTPOG TOUG

OTOXOUG, €iTe Aueoa eite Eupeca (Farris et al., 2006).

2UPowva Pe Tov Bernard Marr (2015), o1 mo ouvnBiopévol ) oIkeiol TOTTOI BEIKTWY, €ival Ol
OIKOVOUIKOi. ATTO TNV QUGN TOUG €ival TTOOOTIKOI KOl ouvhBwg ekpalovTal wg apiBuaog, a-
voAoyia ] TooooTd. H TTO00TIK) TOUG QUON Eival TTOU TOUG KOBIOTA KAl EUKOAOTEPOUG ATTO
TOUG TTOIOTIKOUG O€iKTEG. ZTNV KAPdI& TwV BACIKWY SEIKTWV a1rddoong BpickovTal ol Xpnua-
TOOIKOVOWIKOI DEIKTEG OI OTTOIOI EVANEPWVOUV TIG ETTIXEIPACEIG €AV gival KEPOOPOPES. ZU-
Qwva pe pia TTaykoouia epsuvnTikA HEAETN TTOU BIEEXON amd 1o Advanced Performance
Institute, n SNUOPIAECTEPN HOPEPA YIA TNV ETTIKOIVWVIA TWV TTANPOPOPIWY aTTddoong gival pe
TTIVAKEG Kal UTTOAOYIOTIKG QUAAQ TTOU CUUTTANPWVOVTAI JE ypa@AuaTa Ka diaypdupara. O
AydTEPO BNUOPIAAG TPOTTOG ETTIKOIVWVIAG TWV OEIKTWYV YiVETAI JECW agnynHaTikoU oXoAia-
OMOU JE UTTOOTNPIKTIKA apIOuNTIKG dedopEVa KAl AEKTIKA ETTIKOIVWVIO TwV TTANPOYOPIWY TNG
atmédoong. MNa va TapBouv 01 CWOTEG ATTOPACEIG OXETIKA PE TOUG BACIKOUG BEIKTEG ATTOd0-
ong, ol ENTTAEKOUEVOI Ba TTPETTEI VO UTTOPOUV VA OTTAVTHIOOUV OTIG TTAPAKATW EPWTHOEIG:
Twg emmnpeadel autd Tnv emmixeipnon;’, ‘Tloia avatdvrntn epwtnon Bondael va atravrnBei;’,

Ti xpe1dZetal va yivel d1Ia@opeTIKA 0TO JEAAOV WG ATTOTEAECUA QUTWY TWV TTANPOPOPIWY; .
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O1 deikTeG TTPOEPYOVTAI ATTO TOUG OTOXOUG TNG ETTIXEIPNONG KAl JETPOUV THV KATACGTACT TNG
emiTeugng autwyv. H diadikaoia dnuioupyiag Bacikwy deIKTWY amdédoong TrepIAapBavel:1.
To va 1e0¢i 0 OTOX0G TNG £TTIXEIPNONG, 2. Na HETATPATIOUV OI OTOXOI O€ PUETPHOEIG TTOU UTTO-
pouv va TTapakoAouBnBouv , 3. Na dnuioupynBoulv deikTeG avapopwy avaloya Pe To TUANA
yIQ TO OTTOi0 aTTEUBUVOVTAI, 4. Z€ TTEPITITWOEIG TTOU BEWwPEITaI avayKaio, TTPETTEI va dnuIoup-
youvTadl TUNUATIKOi OEIKTEG, O OTTOIOI EVIUEPWVOUV YIa PIKPOTEPESG aAayEéG. OTTWG yia TTa-
pPAdelypa OTaV UTTAPXOUV XOUNAG TTOOOOTA PETATPOTING, 5. TENOG, dev TTPETTEI VO dnuIoup-

youvTal PeydAeg AioTeg atrd deikteg atmodoong (Farris et al., 2006).

O1 deikTeg Ba TTPETTEI VO OXETICOVTAI AUETA PE TOUG ETTIXEIPNUATIKOUG OTOXOUG, ETTITPETTOVTOG
TNV TTOPAKOAOUBNOT TwV KAPTTaVIWY. [Na TTapddelyha, eAv o TpEXWY OTOXOG €ival N augnon
TNG euaIoBNTOTTOINONG, TOUAAXIOTOV £vag ATTO TOUG BaaiKoUg deikTeg atrdd0o0NG Ba TTPETTE
va a@opd To TTOCO0 CUXVA Ol XpNoTeG JoipddovTtal TIG avapTHOEIG TNG ETTIXEIPNONG OTA Yéoa
KOIVWVIKAG SIKTUWOoNG. EAv 0 o1dx0¢ €ival n augnon Twyv eo6dwv, Ba TTPETTEl va yiveTal TTO-
pakoAoUBNON TwWV TTOCOCTWY PETATPOTTWY KAl TWV TTPAYHATIKWY TTWARCswy. ETTopévVwg,
TTPWTA TTPOCdIoPifovTal Ol OTOXOI KAl KATOTTIV Ol TTIO OXETIKOI OEIKTEG yIa TNV ETTITEUEA TOUG
(Barsegyan, 2020).

O1 d¢ikTeg €ival ATTIOTEUTA ONUAVTIKOI yIa va fonBricouv oTnv PETPNON TwV BPaxutTpoBe-
OMWV ammo@dcewy atrdédoong Kal BeATIOTOTTOINONG Kal &gV TIPETTEI va oUyXEOVTal PE TNV
atmmodoon emmévouong (ROI). O1 Baoikoi deikTeG aTTOdO0NG EVNEPUWIVOUV YIA TO TI CUUPBAIVEI
META atrd KABE KePAAaIo, evwy N atrdédoon emmévduong (ROI) deixvel TI uvéRN PETA TO TEAOG
OAOGKANPNG TNG 10TOPIOG. Eival eEAAOVTIKOG TTPOYVWOTIKOG TTAPAYOVTAG TNG TEAIKAG aTTddOo-
ong, evw 10 ROI xpnoigoTrolgital wg ommoBodPOouIKOS TTANPOPOPNTAG YIA HEAAOVTIKEG ATTO-

PAOoEIg KaTavoung Tou TrpouTttoAoyiopou (Callahan, 2019).

Opiopévol atrd Toug TTI0 AEIOTTIOTOUG DEIKTEG TTOU OUXVA ATTOKAAUTITOUV TTANPOPOPIES OXE-
TIKA JE TOV TPOTTO TTOU N £TTIXEIPNON PTTOPED va BeATILWOEI TNV dIAdpour 0TO «TagidI» TOUg,

agopouyv (Ceisel, 2020):

1. H adia {wng Tou TreAdTN: n amdKTNON VEWV TTEAATWV KOOTI(El TTEPICOOTEPO ATTO OTI N
dlatipnon Twyv uttapxoviwyv. ETTouévwg, n etmixeipnon Ba TpéTrel va Bpel eUKaIpieg KATd TNV
d1dpkela TNG TagIBIOU WOTE va dnUIoUPYROEl agia oToug UTTAPXOVTEG TTEAATEG TNG, KAl VO PPEl
TOoV TPOTIO TTOU Ba TTPOOCEYYIOElI TOUG OPYAVWTIKOUG TNG OTOXOUG ££ETAOVTAG TTPWTA TNV

KOAUTEPEUON TNG EPTTEIPIOG TWV TTEAATWV.

2. KaBapn BadpoAoyia utTrooTNPIKTWYV: N aTTdvTnon oTnv epwtnon ‘Ecdg 11 €idoug gutrel-
pia Ba cag TTapaKivouoe va TTpoTEiveTe TO brand o€ AAAOUG’, UTTopPEi va TTapExXEl eVOEIEeIg

yIa TG ONEia TTaQng oTa oTToia o1 TTEAATES VIWBOUV ATTOYONTEUUEVOL.
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3. IkavoTroinon weAaTwyv: n €TIXEipnon Ba TTPETTEI va EAEYXEI OUVEXWG TIG KAKES Babuo-
Aoyieg kai va avtiAauBaveral Ta TpoBAnuaTikd onueia Kai Ta TAdiola yopw atod Ta oTroia

d0BNKav aUTEG.

4. BaBpoAoyia mrpootrdBeiag eAdTn: 10 YEyeBOG TNG TTPOCTTIABEING TTOU KOTARAAAETAI VIO

va 0AOKANPpWOEI pia evépyeia, OTTWG ayopd, evnuEPwaon, UTTOOTAPIEN, K.4.

5. 'Evraon TG utré0eong: TTOCO UKOAO €ival yia TOug TTEAATEG va XeIpidovTal JOVOI TOUG
atrAd TpoBARUATA KAl VA ATTOKOAUTITOUV €UTTOdIa oTo TaEidI TOUG, TTPoadiopilovTag Ta TTe-

PITTG onueia eTTaPnG.

6. Xpovog Asitoupyiag, TaxutnTa oeAidag, BEATIOTOTTOINON YIO KIVNTA: Ol KATAVAAWTEG
BéAouv va Bpiokouv atravTioeig Kal va AUvouv Ta TTPoRARUATA TOUG OTToIadTTOTE WPA TNG
MEPAG Kal atrd oTToudnTToTE. ETTOMEVWG, av N oeAida dev QopTWVEl ypriyopad, eav Oty gival
BeATioToTTOINUEVN VI TA KIVNTA 1] av n aeAida dev gival TTAéov diaBEaiun, Ba Toug eTTnpedoel

apvnrika.

7. Opyavikn emoKePipoTNTa Aé§ewv KAeIBiwv: o digital marketer 8a Trpémmel va yvwpicel
TIG A£€EIG KAEIDI& TTOU 0dNYOUV TOUG XPAROTEG OTOV IOTOTOTTO TNG ETTIXEIPNONG, Ta 4pBpa TToU

avTAoUV TNV PJEYAAUTEPN OPYAVIKH ETTIOKEWIUOTNTA, K.4.

8. MooooTo eykKATAAEIYNG: O XPNOTES EyYKATAAEITTOUV yia OU0 Adyoug Tnv I0TOCEAIda Kal
TO KAAGOI Twv ayopwy, €iTe yiaTi Bprikav autd TTou EWaxvav €iTe yiaTi eival apKeETa atroyon-
TEUMEVOI VIO VO OUVEXIOOUV va WAxvouv va To Bpouv. Ta uwnAd TTooooTd eykaTAAEIwng

OnAwvel TTpoAnuaTiké anpueia.
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2.13 Y1reUuvoc TUAHOTOC

Y. TuRpaTog

Eikéva 25. Amreikovian tou Xaptn Taéidiou lMNeAdrn ue éugaaon oTo aroixeio ‘YmeuBuvog Tun-

uarog’

To 6Ao vonua Tng diadikaciag xapToypdenong Tagidiou, gival va atroKaAUel Ta Keva oTnv
EMTTEIPIA TOU XPOTN KAl OTNV CUVEXEID va AGBEl PETPA yia TN BEATIOTOTTOINCN TNG EUTTEIPIAG.
MNa autd Kai N ecwTepikn diadikaoia gival Eva KPioIJo OToIXEIO TOU XAPTN TO OTToi0 guyvd
mapaBAérreTarl (Kaplan, 2016). O utrelBuvog TURUATOG avaPEPETAlI OTO ATOPO TTOU €ival U-
TTEUOUVO YIa VA TTPAYUATOTTOINCEI TIG GAAQYEG HE BACN TIG EUKAIPIEG TTOU £XOUV EVTOTTIOTEI
VWPITEPA OTOV XAPTN TagISI0U. Xwpig ToV TTPOCOIoPICHO TOU UTTEUBUVOU TUAUATOG, OEV UTTO-
pei va uttapéel kal aAAayr). ETTopévwg, o1 eukaipieg Kal N ECWTEPIKN dladikaoia gival Kpioiua
OTOIXEIQ YIO TNV JETOTPOTIA TWV XAPTWYV ATTO OXEDIACTIKA TEXVOUPYIHOTA TTOU OTTTIKOTTOIOUV
éva Tagidl, og éva ox€SIo dpdong yia TNV €l0aywyr] Twv aAAaywyv TTou Ba dnuioupyrHoouv

Mia kaAUTepn epTTEIpia 0TOUG KaTavaAwTég (Babich, 2020).

Oa TPETTEl VA YiVEl EKXWPNON TWV UTTEUBUVWY TWV TUNUATWY OTa SIOPOPETIKA ohuEia Tou
TagIBIoU, WOTE va YiVETAI 0APEG TTOIOG €ival UTTEUBUVOG yia KABe TTTuxr TNG S10dPOUAG TOU
TTeEAATN. XWwpig TNV UTTapEN TNG E0WTEPIKAG dladikaoiag, Kaveig dev £xel TNV euBUvVN A KAl TNV

e¢ouoia va kavel kapia aAhayr (Kaplan, 2016).
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3. ZYMNEPAZMATA

2AMEPA, O APIBUOG TWV ETTIXEIPACEWV/OPYAVICHWY TTOU £XOUV apXioel va evolapEpovTal yia
TOV TPOTTO YE TOV OTTOI0 TTPOCPEPOVTAI TA TTPOIOVTA KAl OI UTTNPECIEG TOUG OTOUG KATAVOAW-
TEG, augaveTal ouveXwg. O1 atro@doeig Tou Aaupdavovtal TTAéov oToV TOPEA ToU MAPKETIVYK
£XOUV WG BA0N TNV CUUTTEPIPOPA TOU KATAVOAWTA, 0 0TT0i0g BewpeiTal AN Kal TTPOCEYYi-
CeTan ATTO TIG ETTIXEIPACEIS KAl TOUG OPYAVIOUOUG WG 0 aTTOAUTOG OTOX0G. H atmoTeAeopari-
KOTEPN AoITTéV PEBODBOG yia TNV KATAVONON TOU TPOTTOU E TOV OTTOI0 CUMPTTEPIPEPOVTAI Ol
KATAVOAWTEG KATA TNV BIAPKEIX TNG ETTAQPNG TOUG UE €va TTPOIGV 1 UTTNPETia, ival n avaAuon

TWV BNPATWY Kal KIVACEWVY Toug Péow TNG avtiAnwng Tou Tagidiou Toug.

To Tagidi Tou MeAdTn cival pia TTOAUTTAOKN dladikacia TTou atroTeAeiTal Ao TTOAAG KOP -
TIO OTA OTTOIA TTPWTAYWVICTIKO pOAo TTaifel o KatavaAwThg. Omwg Kabe dladikaoia otnv
OTTOI0 CUPMETEXEI AVOPWTTIVOG TTAPAYOVTAG, £TOI KAl AUTH, &gV UTTOPET TTAPAE KATTOIEG YOPEG
va Bewpeital duovoénTn kal ducavayvwoTn. Kar autd cupfaivel yiati 0TI avBpwITIVES ATTO-
QAoceIg, eUTTAEKOVTAI CUVAIOBAUATA, CUPTTEPIPOPEG, TTOIKIAEG TTPOCWTTIKOTNTEG, TTETTOION-
OE€IG, TIONITIKA KOl BpnNOKEUTIKA TTIOTEUW, KAl TTAPAYOVTES TTOU SI0POPOTIOIOUV Ta AYOPACTIKA

TOUG KivnTPO Kal TTPOTIKNOEIG.

Fiverar Aoimrév avriAnTito 611 N Xaptoypd@non tou Tagidiou Tou MeAdTn xpnoiyoTroisital
aTro TIG ETTIXEIPAOEIG TOOO WG VA ATTOTEAECHATIKO EPYAAEIO KATAVONONG TNG CUPTTEPIPOPAG
KAl TWV TTPOTIMACEWY TOU KATAVOAWTH, KABWG Kal wg £va epyaleio oxediaong kai BeATIoTo-
TT0iNGNG TNG OUVOAIKNG Tou euTTelpiag. Eival éva epyalegio Siaxeipiong aAAaywyv kail aTTo-
OeIKVUETAI £vag TTOAU KAAGG TPOTTOG TTapakoAoUuBnong Twv dlakavaAikwv aAAnAedpdoewy
ToU TTEAATN pe 1O brand, kataypd@ovtag KABe onueio ETTAPAG aTTd TNV APXIKr Tou aAAnAe-
TTidpaacn, MEXPI KAl TWV KIVI|OEWY TOU JETA TNV ayopd, £TG1 WATE va avTIAN@BEi n etmixeipnon
ME €vav EUKOAOTEPO TPOTTO TIG ATTOYONTEUCEIG OAAG KOl T KivnTpa TOU KATAVOAWTA o€ KABE

onueio Kai KavaAl EexwploTa.

O Xdaptng Ta&idiou Tou MeAATN gival pia TTEAATOKEVTPIKE TTPOCEYYIoN N OTroia BacifeTal
OTNV OTPATNYIKA TOU JAPKETIVYK ‘outside in’, B€TovTag Tnv «agia Tou TTEAGTN» WG TOV aTTd-
AUTO dPOYO YIO TNV ETTITUXIA, KAl TAUTOXPOVA TTPOCQPEPOVTAG AVTAYWVIOTIKO TTAEOVEKTNHO

OTIG ETTIXEIPAOEIG KOl OPYAVIGHOUG TTOU TOV TTEPIAANBAVOUV GTNV OTPATNYIKH TOUG.

KaBwg 1a Tagidia Tou MeAdtn diagépouv petagl Toug avaloya pe Tnv emmixeipnon i Tov
opyaviouo, givai Aoyiké va diagépouv kal ol XapTteg Tagidiou ol otroiol KGBe popd Ba TTpETTEN
va TTpocappodovTal aTov 1I0aviKO TTEAATN, OTIG AVAYKEG TNG ETTIXEIPNONG, OTOUG OTOXOUG TTOU

Bétel, aANG kal oTo PéyeBOG TG avaAuong Twv BnudTtwy TToU gival TTpog e¢ETaon. Ouwe,
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TTapd TNV TTOAU-TTOIKIAGTNTA TTOU BIETTEI TNV KATACOKEUR TwV XapTWYV, UTTApXouv KATroia Ba-
OIKG OTOIXEIO TTOU Ba TTPETTEI VO KATAYPAPOVTAl O QUTOV, AVECOPTATWGS OTOXWYV KAl QVAYKWV

TOou KGO¢ brand.

MapdAo TTou 0 ApIBPOS TWY EPYACIWY TTOU PEAETOUV TOoV XApTn Tagidiou Tou MeAdTn Kai Tov
OXeOI0O PO auToU gival JEYAAOG, UTTAPXEI VO KEVO OTNV KATAYPAPI TWV ISAVIKWY CTOI-
XEiwv KaBwg Kal TwV KATAAANAWYV TTpooeyyioewy yia TV dnuioupyia Toug. EvrouToig,
KAToTIV TNG avaluong dekadwv Xaptwv Tagidlou, avadeikvueTal N onPavTiKOTNTa dEKa-
TPIWV OTOIXEIWV, TWV OTTOIWV N UTTAPEN TOUG KATA TNV XapToypdenon Tou Tagidiou Bewpeital

avaykaia:

1. Zevdpio Ta&idiou: To aevdaplo evog xapTn Tagidiou, axeTiCeTal Ye TNV avaykn i Tov

oTOXO0 TOUu 10aVIKOU TTEAATN-persona Kabuwg Kail Je TIC TTPOCOOKIEG TTOU €XEl yia OAN

TNV EUTTEIPIQ

2. Ztoixeia 1davikou TTEAATN: Ta Personas €ival €IKOVIKEG, OUYKEKPIUEVEG, CUUTTAYEIG

AVATTAPOOTACEIG TWV XPNOTWV-OTOXWYV, T OTToia divouv £va TTpOCWTTO OTOV XPHoTh
- Mia af€xaaTn, EAKUOTIKN Kal AEITOUPYIKN €IKOVA TTOU XPNOIMEUEl WG OXEDIAOTIKOG

oT16X0G

3. 216dIa: Ta atddia Tou XapTn KAvouyv Tnv XapToypdenaon Aiyo TTepiocoTePO dlaxelpi-
Olun, Xwpifovtag 1a Priparta Tou TagIdiol Tou TTEAATN O€ Tpia KOPMATIA: TTPIV TNV

ayopd, Katd Tnv ayopd, HETA TNV ayopd

4. Pdocic: Kdbe éva ammd autd ta Tpia o1ddia, TTeEPIAAUBAVEI KAl CUYKEKPIUEVEG PATEIG
1) emmiyvwon avaykng 2) épeuva kai YeAéTn 3) ayopd 4) mapddoon kai Xprion 5)

UTTEPAOTTION KOl AQoaiwaon
5. Bnpara: Eival o1 TTpayuaTikEG CUPTTEPIPOPES KAl EVEPYEIEG TOU KATAVAAWTH

6. 2ZTOXOI TTEAATN: € KABE Bripa TTOU KAVEI O TTEAATNG BETEI BIAPOPETIKOUG OTOXOUG, GPa
auTd TTou TTPETTEN va avTIAN@OEi N eTTixeipnon, €ival To TI TTpooTTabolv va Kepdioouv

Ol TTEAATEG OTTO TNV EYTTEIPIA TOUG

7. Znueia eTa@NG: AVTITIPOCWTTEUOUV TIG AAANAETTIOPACEIG TTOU TTPAYUATOTIOIEI O TTE-

AATNG via va €pBel o€ emmikoIvwvia pe 1o brand

8. KavdAia: Eival o1 diauAol péow Twv OTToiwv 0 KatavaAwTAg aAAnAoemdpdel e Ta

onueia eTaeng
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9. [MpoBAjuata: Ta onueia TTOVOU a@opouyv TIG avAayKkeg, Ta TTPORAANATA A Ta EUTTOSIA
ME TO OTTOIO €PXETAI AVTIMETWTTOG O KATAVOAWTHG KAl TA OTToia Ba £TTNPEGTOUV TNV

OUNTTEPIPOPA TOU

10. ZuvaicBbnuaTa kKal 2kEWeIC: Ta ocuvaioBripata (Buudg, xapd, IKavOTToinan, VOoTaA-

yia, Baupacpog, ayxog, K.4.) oxedialovTal wg Mia gviaia ypauur mmou diacyilel Tig
@doeig TagIdlou Kal Ta otroia kataypd@ouv TIC aAAayég oTnv 81aBson Tou o¢ KABE

TOU Briua

11. [6¢eg BeATiwaong: yivetal évag KaTayiopog 1I6€wv atTd To UTTEUOUVO TUNAPA TNG ETTIXEI-
pNoNg, Ta ATOUA TOU OTTOIOU OKEPTOVTAI KAIVOTOMA, TTAPAYWYIKA KAl EUPNMOTIKA -
oTe va dnuioupynBoulv ol KATAAANAES TTPOUTTOBECEIC TNIBAVWY PEATILVOEWY TWV TTPO-

BAnuaTIKwyv anueiwy TTou TTPoéKUYav Katd To Tagidl Toug

12. Arédoon emmEvduong: Eival JETPATEIG TTOU OXETICOVTaI JE TIG DIABIKATIES, TIG UTTNPE-

Oieg KAl YEVIKOTEPQ [E OAOKANPO TOV OPYAVIGHO, KaI AVTIKATOTITRICOUV TNV €MBUUNTA

amoédoon

13. YmeuBuvog TuAuaTog: O utrelBuvog TUAPATOG avagEépeTal 0TO ATOPO TTOU gival u-

TTEUOUVO YIa va TTPAYUATOTTOINGCE! TIG AAAAYEC PE BACN TIG EUKAIPIEG TTOU £XOUV EVTO-

TMOTEI vwpiTEpa aTov XApTN TagIdiou

Me Tnv 0AOKApWON TNG XapToypdenong Tou Ta&idiou, n €TIXEipnon UTTopEi KaBopioel Ta
MO KPICINa onueia eTTaeng, va avTIAN@OEi TIGC KATAOTACEIG TTOU £XOUV ApVNTIKO AVTIKTUTTO
Kal BewpolvTal TTPORBANPATIKEG, KAl YEVIKOTEPA OTIDATTOTE TTPOKAAELI KOBUOTEPAOTEIG OTNV I-
KavoTtroinon Twv KatavaAwTtwy. Eival og Béon va opioel Toug uTTEUBUVOUG TWV TUNUATWY
yia TIG aAAQYEG TTOU TTPETTEI VO TTPAYUATOTTOINB0UV, KaBwG Kal va TTapouCIAcEl TPOTTOUG
BeATIOTOTTOINONG TNG OUVOANIKAG EUTTEIPIOG TOU KaTavaAwTr). ETiTTAéov, eITPETTEI OTOUG U-
TTAAAAAOUG OAWYV TWV TUNUATWY TNG ETTIXEIPNONG va dNUIOUPYROOUV Jia TTI0 OAICTIKA TTPO-
oéyylon yia Tnv euTrelpia Tou TTeAdTN, KaBopilovtag Tov XapTtn Tagidiou Tou MNeAdTn wg €va
epyaAeio etmikoivwviag, divovTag Tnv duvaTtoTnTa oTa UTTEUBUVA THANATA TNG ETTIXEIPNONG Va
¢pBouv TTOAU TTIO KOVTA PE TOUG TTEAGTEG TNG, IKAVOTTOIWVTOG KABE POoPa TIG TTPOCOOKIES KAl

ATTAITHOEIG TOUG.

TéNog, TrpéTrel va TovioTei 0TI n Xaptoypdenon Tou Tagidiou Tou MNMeAdTn dev gival pia diadi-
Kagoia TTou TTPETTEI TIPAYUATOTTOIEITAI HOVO Wi @opd aTrd TTAEUPAG ETTIXEIPNONG 1 TOU OpYyO-
viopou. H texvoloyia egehicoeTal, ol TTPOTINACEIG KABWGE Kal OI AVAYKEG TWV KOTAVOAWTWV
aAAdlouv ouvexwg, BéTovrag Tnv dnuioupyia Tou XdpTtn Tagidio0u Tou MNeAdTn pia eTa-
vaAapBavopevn diadikaoia Kataypa@rg Twv BRPATWY TOUg, AEIOAOYWVTAG KAl ETTAVEEE-
TACovTag KABE Qopa Ta ONUEIa ETTAPAG KAl TO KAVAAIQ ETTIKOIVWVIAG, HE OKOTTO TNV CUVEXN
SIauOPPWON KAl TIPOCPOPA OEEXACTWY EUTTEIPILIV.
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NMAPAPTHMATA

270 TTAPOV KEPAAAIO, TTAPOUCIAZOVTAl PMEAETEG TTEPITITWONG ATTO ETTIXEIPNOEIG KAl OPYaVI-
OMoUG TToU XpnoigoTroinoav Tov XapTtn Tagidiou Tou MeAdTn wg KOPPATI TNG OTPATNYIKAG
TOUG, avadeIKVUOVTAG TA OPEAN TTOU TTPOCPEPEI N AVAYVWON Tou TagidioU Kal n xaptoypd-

®NonN TwV BNUATWY TOU KATAVAAWTH.

MeAéTn NepiTrTwone 1: Amazon

H Apple, n Amazon, n BMW, n IKEA kai n Nespresso gival e€€xovTa TTapadeiyuata eTTwvu-
MIWV TTOU €XOUV a@IepwBEei oToV ATTOTEAECUATIKG OXEOIOONO TALIBIWY TOU TTEAATN, EQAPUO-
CovTag TTPOCEKTIKA TIC APXEG TOU OXEDIAOMOU OE OAQ Ta OnUEia ETTAPAS TTOU TTPOCPEPOVTAI
OTOUG KATaVOAWTEG KaATa Tnv dldpkela Twy Tagidiwy Twv TeAatwy Toug (Maechler et al.,
2016). Mo ouykekpiyéva, N Amazon TTpdoBece TTPOCPATA £Va VEO ONUEIO ETTAPAS OTIC a-
YyopEG Twyv TTEAaTwy TN, TTapayyéAvovTag 20.000 Bav pe okotrd va dnuioupynoel oTig Hvw-
Méveg MoAeieg Tov dIkG TNG 0TOAO TTapAdoong yia va TTPOCPEPEl BOAIKOTEPESG EUTTEIPIES
OIAdIKTUOKWY ayopwV HECW TNG ATTOKTNONG TTEPICTOTEPOU EAEYXOU OTOV TPOTTO TTAPAdOONG
TWV TTAKETWY TNG OTOUG TTEAATEG TNG. Ta opTnyd Ba @épouv To AOYOTUTTO XaUOYEAOU TNG
Amazon, emTPETTOVTAG TNV EUKOAN avayvwpliot) Toug. ETTITTAéov, auTd To VEO ONEio ETTOPNG
Ba emMTPETTEI OTOUG KATAVOAWTEG VA TTAPAKOAOUBOUV KOAUTEPA TO TTAKETA TOUG i va BAE-
TTOUV dia pwToypagia Tou onueiou TTou €yive n TTapddoaon, edv dev BpiokovTal ol idlol oTO
oTiTi Toug (). Etiong, eTaipeieg 6TTwg n Accenture, n IBM kai n McKinsey emmevduouv o€
HeyAAo BaBuod og duvaTtdTNTEG TTOU OUVOUALOUV TNV OXEDIAOTIKA OKEWN, TO HAPKETIVYK KAl
TNV avAAucon dedouEVWY WOTE va dnuioupyroouv oAdKANpa Taidia reAatwy (The Econo-
mist, 2015). AGyw aUTAG TNG TAONG, Ol EPEUVNTEG £XOUV ETTIONUAVEI TA TA&IDIA TWV TTEAATWV
wg pia véa 1nyn agiag yia Toug TTEAATEG TOV €IKOOTO TTPWTO alwva (Lemon and Verhoef,
2016).

MeAéTn NepiTrTwoncg 2: Sungevity

Me pia TpwTtn PaTid n emyeipnon Sungevity pe €dpa 10 OkAavt, poidlel Ye Evav TUTTIKG
TTAPOX0 NAIGKWYV TTAvEA KaToIKIWy. QOTOCO, HIA TTIO TTPOCEKTIKI avaBewpPnNon ATTOKOAUTITEI
OTI auTtd TTOoU KAvEl N eTTiXEipnon gival va diaxelpifeTal Ty dladikaoia Twv TTwAAcewy end-
to-end, ouvtovifovtag T0 £pyo £vOG OIKOOUOTANATOG ETAIPEIWV TTOU TTPOUNBeUouY, Xpnua-
T000TOUV, £YKOBIOTOUV KOl ouvTnpouv Ta TTaveA. H Sungevity TTapéxel €va ouvapTTacTIKO,
aTTPOOKOTITO, EEATONIKEUPEVO WN@IaKS TagidI TrTeEAaTwy TTou BacileTal aTnv KavoTouo dio-

X€ipion dedouEVWV OXETIKA PE TNV NAIOKA SUVOUIKI KABE OTTITIOU 1) ETTIXEIPNONG.
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O David, Biwoe o idlog 1o «Tagid» otav EAape éva email pye 1o pAvupa ‘Avoifte TO0 PAvuua
yla va pdabete mooa xpruata Ba e¢oikovoprnoel n oikoyévela Edelman atré ta KOOTN evép-
YEIOG, e Ta nAIAKA TTAveN'. To prvupa trepigixe €va povadikd URL To oTToio TTapETTEUTTE
oTnv €Ikoéva Tou ommiTioU Tou David péow Tou Google Earth, n otroia atrelkovige Ta nAIOK&
TTAveA TTAVW OTNV 0POP. TO ETTOUEVO KAIK, TTOPETTEUTTE O€ Wia OEAIdA e TTPOCUAPHOCHEVOUG
UTTOAOYIOUOUG £E0IKOVOUNONG EVEPYEIOG O€ OXEON YE AUTH TTOU AdN KATAVAAWVEI N OIKOYE-
VEIQ, TO CUYKEKPIYEVO KOPPATI TNG OTEYNG TTOU Ba TOTTOBETNBOUV Ta TTAVEA, TNV TTAPOUTia
KOVTIVWYV BEVTPWYV Kal TN duvATOTNTA TTOPAYWYNG EVEPYEIAS aTTO T 23 TTAVEA TTOU PTTOPOUV
va TOTToB8eTNBOUY OTNV OTEYN, KAI Ol OTTOIEG AVATITUXONKAV ATTO TIG EKTIMACEIG TG Sungevity.
To eméuevo KAIK, ouvédee Tov David péow TOu UTTOAOYIOTH TOU HE €vav EKTTPOCWTIO TNG
ETaIPEIOG 0 OTT0I0G PTTOPOUCE va O€l EKEIVN TNV OTIYUN TIG OEANIBEG TTOU €iXE TTPONYOUNEVWIG
TTepinynOei o David. O ekTTpdowTTog aTTdvTnoe emMOECIA OTIC EPWTHCTEIG TOU KAl TOU TTPOW-
Bnoe ouvdEGUOUG e BivTED TTOU TOU £€nyoucav Tnv d1adIkagia eykaTtdoTaong Kabwg Kal Ta
OIKOVOUIKA aToIxeia TG PMioBwaong évavtl TNG ayopdc. AUo pépeg apydTepa, n eTaipeia é-
oTtelAe email otov David pe pia AioTa pe ovopata Kai aplBuoUs atrd KOvTIVOUG TOU YEITOVEG
Ol OTTOiOI €iXav XPNOIKMOTIOINGCEl TIC UTINPEECIEG TOUG Kal dEXOVTAV va XPnOIUoTToinBouv wg
ava@opés. Eedoov o David €AeyEe TIC avagpopég, ETTECTPEWE OTOV IOTOTOTIO TG ETAIPEIAC
OTToU PE £va KAIK EavaouvoEBnKe e Evav eKTTPOCWTTO TG ETAIPEIAG TTOU YVWPIZE aKPIBWG
o€ 11010 onpeio Tou TagIdlou Bpiokovtav o David Kai gixe AdN ETOINATEI Pia TTPOCAPHOCHEVN
pioBwaon, TNV oTToia Tou TNV £0TEIAE KOl TOV KABOdAYNOE YIO TO TI TTPETTEI VO KAVEI LWOTE va
BdaAel Tnv online utroypan. Tnv emouevn @opd TTou 0 David €moKEPONKE TO Site TNG £TAI-
peiag, n oeAida TTPOOPICHOU gixe AANGEE! yia va uTTopEi va TTapakoAouBei Tnv TTpdodo adelo-
04TNONG Kal TNG EYKATAOTAONG, HE VEEG EIDOTTOINCEIG TTOU EVNEPWVOUV YIa TNV €EENIEN TNG
dladikaciag. NMAéov o David wg eA&TNG TNG Sungevity, AauBdvel TOKTIKEG ava@OpES yIa TNV
TTapaywyn evéEPyelag aTmo Ta TTAVEA TOu aAAG Kal TNV €60IKOVOUNON EVEPYEIAG TTOU TTPOKU-
TITEl, Madi JE CURPBOUAEG yIa TPOTTOUG £E0IKOVOUNONG EVEPYEIOG HE PACEI TO XAPAKTNPIOTIKA

TOU VOIKOKUPIOU TOU.

ZeKIVWVTAG aTTd TNV apXIKA TTpooéyyion Tou David péow TnG Sungevity, kal ouvexi¢ovTtag
ME TNV eykaTdoTaon Kai dlaxeipion Twy TTAVEA, N ETAIPEIa TTPOCAPUOCE KOl AUTOUATOTTOINCE
KABe Brua Tou TagIdIoU, KABIOTWVTAG TO TOOO ATTAG OAAG Kal TOOO CUVAPTIAOTIKO YIO TOV
id10 va petakivnBei atmd Tnv Wia @daon otnv emouevn HeTaTpETTOVTAG ToV David o€ évav ago-
OlWWPEVO Kal OETUEUNEVO TTEAATN. ZUPQWVA PE TA OTOIXEIO TOU Sungevity, ol TTWAARCEIG TNG
eTmxeipnong SITAACIACTNKAV TO TTEPACHEVO £TOG O€ TTEPIOCOTEPA aTTO 65 eKaTouuupia do-
Adpia, EETTEPVWVTAG TOUG OTOXOUG AVATITUENG Kal KOBIOTWVTAG TNV Sungevity Tov TaxuTepa
AVOTITUOOOUEVO TTAIKTN OTOV KAA®O TNG NAIOKAG evépyelag KaTolkiwv (Edelman & Singer,
2015).
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MeAéTn MepirTwonc 3: Office of Disability Issues

AUTO TO ApBpOo avagépel TNV XPHon TNG XapToypaenaong TagidIwV TTEAATWY PETAEU TUPAWY
KAl OTOPWY PE PEIWPEVN Opaon WG PEPOG EVOG TTPOYPANPATOG dPACNG TTOU £TTIOIWKE VO
BeATiwoel Tnv Tpéofacn oe ayaBda kal uttnpeaieg. YTroAoyietal OTI UTTAPXOUV TTAVW aTTd
10 ekatopuupia droua pe avatnpia oto Hvwpévo BaaoiAeio (Department for Work and Pen-
sions [DWP], 2010). Zupewva pe 10 BaoiAiké EBviké IvoTitouto TupAwv Atéuwv (RNIB),
TO KOpu®aio QIAavBpwWTTIKSG iBpUpa yia TNV ATTWAEIG OpACNG, TTEPITTOU 2 EKATOMMUPIO aTTO
auThv eival oudda gival TugAoi i pe peiwpévn 6pacn (Access Ecomonics, 2009). Me 1n
yfpavon Tou TANBuopoU kal TNV auénuévn moavoTnTa avatnpiag eEaitiag TNG nAIKia, Ta
dtopa pe avatrnpia ammoteAolv £va oAoEva Kal TTI0 GNPAVTIKO OIKOVOMIKG TUAMA TNG KOIVW-
viag. H o Tpdo@arn ekTipnon Twy datravwy yia Ta dtopa he avatnpia ato Hvwuévo Ba-
oikelo gival atrd 10 2004, étav n EmTpotr AIKaiwpdtwy Avatrnpiag UTTOAGYIoE OTI TO TT000
ATav TG TaENS Twv 80 dioekaToppupiwy Aipwv eTnoiwg (Disability Rights Commission
[DRC], 2005). YTrapxel hia €TTITAKTIKA ETTIXEIPNOIAKI KATACOTACN (Case) TO00 YIa TIG ETTIXEI-
PrOEIC TOU EUTTOPIKOU OCOU Kal TOU dNUACIou TOUEA, va dIac@AAicOuV OTI Ol UTTNPETIEG TOUG
civalr mpooBdoipeg oe droua pe avarmpia (Office for Disability Issues [ODI], 2010). Baozel
TOU VOPoU TTepi dlakpioewyv avatrnpiag Tou 1995 kai Tou vouou Trepi 1I00TNTAG Tou 2010,
OKOTTOG TwV OTToiwV gival va dlao@alicouv 6Tl Ta aTopa Pe avatnpia dev ugiotavtal dla-

Kpio€lg Katd Tnv TTpoéoBacn o€ ayabd Kal UTTNPETIEG.

O1 avAYKEC TWV TUQAWYV KOl TWV ATOUWYV UE PJEIwPEvn 6paon

lMNa Toug TTEPICOOTEPOUG TUPAOUG KAl VIO TA ATOUA ME JEIWPEVN OpaaT, TO «TagidI yIa WPwvio»
&ekivagl ouvnBwg aTTd TO OTTITI, TIPOYPAUMATICOVTAG PE TTOAU pEYaAUTEPN TTPOCOXN TNV OAN
Oladikacia arrd T Ba guvEéBalve GTNV TTEPITITWON TWV ATOPWY PE OpacoT). ATTaTeiTal TTpo-
YPOUUOTIONOG IO TOV KABOoPIoPS TWV aTTapaitnTwy ayopwy, Tou TPOTTou PETARaong oTo
KatdoTnua Kai TG d1adpouAg HETAEU TOU KATOOTHUATOG KAl TNG ETTIOTPOPNG OTO OTTiTI. Ta
Baoikd BrApaTa Tou «TagIdlou» TTepIAaPBAavouv: dladpour HEXPI TO KEVTPO AIQVIKAG, avayvw-
pION KATOOTAMATOG, £i0000¢ OTO KATAOTNUA, avalATnon PorBciag, afloAdynon TG EPPAavi-
ONG TOU TTPOIGVTOG, TTAONYNON O0TO TTEPIBAAAOV TOU KATACTAHATOG, ETTIAOYHA TTPOIOVTWY, TTAN-

pwUA Kal £6000G.

M£Bodog: >TnVv PeAETN cuppeTeixav TUQAOi Kal dTopa Pe PelwPévol 6paar, TTou gixav dia-
YVWOTED JE BIaPOopETIKG €UPOG OTNV ATTWAEIA TG OPACTHG TOUG, Kal 01 0Troiol {oucav o€ dia-
QPOPETIKEG TTEPIOXEG. ZNTHONKE OTTO TOUG CUMPMETEXOVTEG VA TTPAYUATOTIOINOOUV [ia oeipd
«TagIdIVY TOOO OTA PECA PACIKAG PETAPOPAG OCO Kal O YEUOVWHEVA KATACTHHATA Alavi-
KAG, OUUTTEPIAQNPBAVOUEVWY PEYAAWY EUTTOPIKWYV KEVTPWY KAl KOTACOTANOTA AVEEAPTNTWY
AavoTrwAnTWwv. MéAIG oAokAnpwBnke n diadikaacia, n euTreIpia Toug Kataypd@nke 1000 o€

NXNTIK 600 KAl O€ YPATTTH) JOP@H MEOW OUVEVTEULEWY, YIa KEBe éva ammd Ta otddia Tou
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Ta&Id10U, KAl 0TN UVEXEIa dnUIoUPYRBNKE Hia oeipd «TAgIBIWTIKWY» XapTwy. Katotv, Tra-
PAXONOAV PEPOVWUEVEG EUTTEIPIEG UTTO TNV HOPQI] TTEPITITWOIOAOYIKWY HEAETWYV, KOl OTNV
OUVEXEID OUVTEBNKAV 01 EPTTEIPIEG TOUG YIA VA TTapaxBei éva «oUvBEeTO TagidI» TTOU AVTIKO-

TOTITPICE TO PACHA TWV AVNOUXIWV KAl TWV TTPORANUATWY TTOU EVTOTTIOAV O CUMPETEXOVTEG.

MNapddelyua Piac cCUPPETEXOUOOC aTnV TTEPIoXA Tou Lincoln Tng AyyAiac

H kupia A. gival pia yuvaika péong nAikiag mou dgv £xel KaBOAoU dpaacn Kal XPnoIUOTIOIE
MTTOOTOUVI VIO va hETakIvnOei. H TTepimTwon NG agopd 1o «Tagid» g avaueoa o dUo
MeyAAa KATAoTAPATA OTO KEVTPO TNG TTOANG Tou Lincoln, éva puépog TTou eTTIOKETTTETAI SUO
QOpES TNV gRSopada kal TTavia Pe TNV @povTida evog oikoyevelakoU pEAoug. H kupia A.
é€Cnoe 0An TnG TNV evAAIKN {wn xwpig 6pacon Kal wg TTaidi ATav PHEPIKWS TUPAR. KiveiTal ave-
EApTNTa OTNV KOVTIVA TNG YEITOVIA KOBWG £XEI ATTOUVNOVEUCEI TIC CUYKEKPIMEVES BIGOPOEG,
KATI TTOU TNG Oivel TRV duvaTOTNTA VO PTTOPEI va KIvnBei atrd To OTTITI TNG MEXPI KAl TA yUpW
TommK& payadid. MNa tagidla oo KEVTPO Tou Lincoln, peTa@épetal pe AUTOKIVNTO €iTE ATTO KA-
TToI0V QiAO TNG €iTe aTTd OIKoyeveIakd TTPOoWTTO. Eixe didpopeg AoXNUES EUTTEIPIES XPNOI-
HOTTOIVTOG TA PEOA PACIKAG METAPOPAS, OTTWG TO VA TTECEI OTA OKAAOTTATIO TOU AEW@O-
peiou A va unv ptropei va Bpel Tnv €600 yia va Byel atrd TO Asw@OopEio. ZUVETTWG, N Kupia
A. Bewpei TPOPOKTIKA TNV EPTTEIPIA TWV Ayopwv OTav aUTEG TTPETTEN va yivouv atrd Tnv idla
ouoa povn TnG. O yevikdg yiaTpdg Kal 0 POVTIOTAG NG, TNG eiTav 0TI dev TTPETTEI VA TTPO-
otmabnoel va ael uévn TG oTnv TTOAN YIOTi N aTTWAEIQ OPACNHS TG TNV METATPETTOUV O€
«Kivouvo» yia Toug dAAoug. H idia goBdral kal gévo oTnv okéyn OTI PTTOPET va XTUTTACEI
KATTOIOV E TO PTTACTOUVI TNG 1} OTI Ba PTTEl 0€ KATTOI0 Payadi Kal TO TIPOCWTTIKO WTTOPEI va

MNnVv TNV BonBnoel.

Tnv nuépa TTOU £YIVE N MEAETN, Ba ETTICKETITOTAV YIA TTPWTN POPA £va KATACTNUA POUXWV
OTTOU UTTAPXAV TTOAAEG EKTTTWOEIG E OKOTTO va ayopdoel éva TTOUASBEP yia Tnv idla, Kal va
PapHOKEiO yIa va ayopdoel éva a@polouTpo. H idia Bewpei TTwg Ta wwvia yia Tnv idla dev
gival TToté amméAauan, aAG TTavta avaykaidtnta. Ouoa TuPAr dev uTTopoUoE va KaTaAdBel
TI yiveTal yéoa 010 KaTAdoTNUa TTaPd Hévo dkouye BopUBoug aTrd TTavTou, Kal To yeyovog OT
ATav yévn TnG TNV €Kave va viwbel Tpouo. PWTtnoe KATolov 10 YEPOG TTou BpiokovTal Ta
TTOUAOBEP, XwpPIg va EEpel av auTdg TTou pwTNoE gival UTTAAANAOG i TTEAGTNG TOU KOTAOTH-
paTog. H idia Tovioe 6T gival TUQAN Kal dpa Oev uTTopouae va KaTaAdBel TTou akpIBws Bpi-
OKOVTQI, JE ATTOTEAECUA VA TNV 0dNYHOOUV 0TO CWOTO onueio. EK Twv uoTéEpwV N Kupia A.
¢uaBe 611 TO GTopo aUTO ATAV PEAOG Tou TTpoowTTikoU. OTtav n kupia A. ammo@Acioe TToI0
TTOUAOBEP NBeAE va ayopdael, pwTnoe TNV UTTAAANAO av uTTopoloe va Tng deigel To anueio
TTANPWHNG. Map” 6Ao TTou TNV 0dryNoE PEXPI EKE, ETTPETTE va WEivel pévn TNG OTNV oupda yia
OEKa AETTTA yIOTi UTTHPXE TTOAUG KOOMOG. OTav TTARpwOoEe aTov Taia, ekeEivog TNG £BaAe TRV

atrédeIgn Kal Ta PEOTA OTA XEPIA TNG, XWPIG OUWGS VO TNV EVNUEPWOEI YIa TO TTO0A XpruaTa
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TNG ETTECTPEWE. ZTO TEAOG, ETTPETTE VA PPEl HOVNG TNG TO ONWEio €£6d0U aTTd TO KATACTNUA.
ZUVOAIKA yIa TNV Kupia A. n eUTTEIpIA TWV AyopwY OTO TTOAUKATACTNMA &gV TaV KABOAOU
euxapioTn. ‘EviwBe ayxwpévn kal aBoAa, yiaTti ol avaykeg Tng dev eicakouoTnkav. H £1mo-
Mevn TTpooTTdBeia ayopds ATavV 0TO PAPHOKEIO TTOU BpioKovTav atrévavTi atrd To KAaTaoThud
poUxwv. H kupia A. ava@Epel 0TI JOAIG PTTAKE OTO QAPUAKEIO, N UTTAAANAOG TTPOCPEPONKE
apéowg va TNV BonBAoel Kal va TRV 0dNynoel 0TO ONUEIO PE T a@pOAoUTPA, EENYWVTAG TNG
TIG £TTMIAOYEG TNG. MOAIG OAOKAApWOE TNV ayopd, Kal €pOoov N UTTAAANAOG OlyoupeUTnKe OTI
n eAdTIooa dev Xpeldadovtav KATI AAAO, TNV 0OAYNOE OTO TAUEIO YIA va TTANPWOEl, GTToU Kal
TNV TTEPIMEVE PEXPI TO TEAOG TG BladIKaoiag. "YoTepa, TNV KaBodAynoe HEXP! TNV £€000 Tou
Qapuakeiou OTTOU TTPWTA OlYOUPEUTNKE OTI KATTOI0G Ba Tnv TTEpipeve oTnv €€0d0. H Kupia
A., apoU oAokAfjpwaoe Tnv S1adIKaoia Twv ayopwy Kal atrd Ta dUo payadid, TOVIOE TTwWG dev
Ba Tmyaive ToTé Eavd va Wywvioel atrd To KataoTnua pouxwyv, OPwe oiyoupa Ba Eavarrpo-

otrabouce yia ayopd atrd TO PApPUAKEIo.

H xaptoypdenon Tou Ta&Idiou Twv TTEAATWYV gival Wi TEXVIKA TTOU €ival IKAV] va TTAPEXEI
IOXUPEG TTANPOYOPIES YIA TIG KABNPEPIVESG BPACTNPIOTNTEG, TUVOUALOUEVN KAl IE GAAEG TTPO-
OEYYIOEIC KOIVWVIKOU JAPKETIVYK dladpapaTiCel onuavTikd poAo, Kal TTpocapudleTal OTIS O-
VAYKEG EVOG €UPEOG PACUATOC KOIVOU CUUTTEPIAAUBavOUEVWY TWV aTOUWY JE avaTrnpia. H
TTEPIYPAPOPEVN UEAETN TTAPHYAYE EVA IOXUPO KAl TTPOCAVATOANITHEVO OTn AUCT OUVOAO €U-
pnuaTwy, Kal ATav uévo n apxn Hiag diadikaciag dEoUEUONS TWV AIAVOTTWANTWY Kal TTapo-
XWV UTTNPECIWY WATE va AAAGEOoUV Trn CUUTTEPIPOPA TOUG AauBAavovTag TTEPICTOTEPO UTTOWN

TIG AVAYKES TWV TUPAWYV Kal TwV ATOPwWV PE pelwpévn opaon (Crosier & Handford, 2012).
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MeAéTn NepimTwonc 4: Amadeus e-Power

To Amadeus e-Power gival pia mmpocapudoiun online unxav Kpathoewy TToU XPNOIKOo-
TrolEiTal atréd TagISIWTIKOUG TIPAKTOPEG KAI TAEIBIWTEG VIO VA ETTITPETTOUV OTOUG TTEAATEG TOUG
va KAvouv KpAtnon TITACEWY Kal TTPOCOETWY UTTNPECIWY HECW DIAPOPETIKWY TTEPIBAAAS-
VTWV Kal TTOAaTTAWV cuokeuwv. Katd tnyv didpkeia evog diquepou workshop mou rpaypua-
ToTroIBnke otnv KwvoTavtivoUuTroAn, e€€TACTNKAY Ol GTOXOI, Ol GUUTTEPIPOPES KAl O EUTTEI-
pieg METAEU TwV OudAdwWV TwV TTEAATWY, Kal dnuioupyndnkav 1Io0Xupoi xapTeg Tagidlou TTeAa-
TWYV, TTPOCBIOPICOVTAG TIG AVEKTTAAPWTES AVAYKES Kal SivovTag TTPOTEPAIOTNTA OE EUKAIPIES

avaTTuéng, eubuypapuiovtag TIS OPABES yia TNV TTPowWwBNoN TNS KAIVOTOUIaG.

MpdékAnon: O Tran Dzien Nguyen, wg €mMKeQPAAAS DIAdIKTUOGKWY AUCEWV YIa Ta TagIOIWTIKA
ypageia TnG Amadeus ATav TPOBupog va eEac@alioel TNV avaTTuén Twv TTPOIOVTWY HE
yvwpova 1o UX, B¢tovtag 1o Tacidl Tou MeAdTn o€ Kevipikd onueio Tng diadikaciag. Oco o
id10¢ padi e TNV opdda Tou epyaldéviouaav Agile, avTIA@OnKav TNV avdaTiTuén Twv XapTwy
Tag1d10U Tou TTEAGTN KAl TWV personas wg (WTIKAG onuaaciag BepéAia yia Tnv agloAdynon Twv
ETTIXEIPNMOTIKWY QVAYKWY Kal TNV TTapoxr YeyaAutepng agiag. O idlog Tévice 6T BeAav va
ATTOKTACOUV Wia gIkdva 360 PoIpwyV YIa TO TPOTTO UE TOV OTT0i0 BIWvouV oI TTEAATEC TO TTPOIOV
TOUG, KQI EVTUTTWOIAOTNKE OTav CUMBOUAEUTIKN ETAIPEIG TOUG TTPOTEIVE va avaTITUEOUV TNV
Xaptoypdenaon Tou Tagidlol Twv TTEAATWVY TnG €ixeipnong. H diadikaoia xaptoypdenong
OAOKANpwONKe ¢ TTévTe LOOUADES Kal ATAV éva KOPPATI VOGS eupUTEPOU OUVOAOU £pya-
o1WV. MOAIg oAokAnpwOnKav o1 xapTeg Ta&IBIOU Kal 01 yUPO! DOKIPWY TWV XPpNOTWYV, Ol EPEU-
vNTEG avEAQBav ouveVTEUEEIC XPNOTWY Kal dladikaoia avaTTu¢ng Twv personas, TAnpoQo-

pieg TTOU TTPOCEBECAV TTEPAITEPW KATAVONON TWV XPNOTWYV OTOV XAPTN TA&IBIOU TOU TTEAGTN.

Ow@éAn: H opdda Tou Amadeus ePower, atrékTnoe 1I0XUPOUG XAPTEG TAEIBIOU TTEAQTWV YIO
TIG OUO KUPIEG OUADES XPNOTWV TNG: TOUG TALIBIWTIKOUG TIPAKTOPES KAl TOUG TAEIDIWTES. Tran
Dzien Nguyen, ava@épel TTwg n xaptoypdenon Tou Ta&idiou Twv TTeEAATWV GAAa&e Tov TpOTTO
ME TOV o1T0i0 avTIAaPBAvovTal TTAEOV TIG AVEKTTARPWTEG AVAYKES TWV KATAVOAWTWYV Kal Bo-
NBNoe va evtoTTiIoTOUV euKalpieg BEATIwONG TNG euTTEIpiag Tou TTEAGTN. KaTtnyopioTtroinenke
TO TTPOYPOUUA QVATTTUENG TTPOIOGVTWY TOUG 0€ PACEIG TTOU CUVOEOVTAI UE TOUG XAPTEG TAEI-
O10U TWV TTEAATWYV, KAl KATAVOWVTAG T KEVA OOONKE TTPOTEPAIOTNTA OTIG BEATIWCEIG HE a-
TToTéAeOa n dnuioupyia TTepIoodTEPNGS agiag yia Tov TTeEAdTN. O idlog Bewpei TTWG XapTo-
ypaenon Tagidlou TeAaTwyv cival éva 1Ioxupd epyaleio kal éva avattdoTTOOTO KOPMPATI TNG
ECWTEPIKNG ETTIKOIVWVIAG ME TIG Ouddeg TTWARCEWY TTOU dnuIoUpynoe GUANOYIKHA eu@uia, ou-

oTTEIpwvoVTag 6Aa Ta TURUATA TNG €TTiIXEipnons (Amadeus, 2018).
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MeAéTn MepirTwonc 5: Spotify

Ortav 1o Spotify, TToU gival atro TIG SNUOPINECTEPES UTTNPETIEG audio streaming TTAYKOOMiwWG,
BéAnoe va BeATILOOEI TNV EPTTEIPIO TNG KOIVAG XPAONGS TNG MOUCIKAG VIO TOUG TTEAATEG TOU,
TTpooEAafe pia eTaipeia HAPKETIVYK yia va dnuioupynRaoel évav xaptn T1agidiou meAatwv. O
OTOX0G TOU NTAV va TTPOCdIoPicEl TO AKPIREG onUEio KATA TNV EUTTEIPIG TOU XPrOTN, OTO

oTToio Ba Taipiale va TTpooTeDEi auTd TO TTPOCOETO XAPAKTNPIOTIKOG.

2TOV XAPTN ATTEIKOVICETAI N EPTTEIPIA TOU XPAOTN ATTO TNV OTIYUA TTOU avoiyel To Spotify oT1o
KIvnNTé TOU, WEXPI Kal TNV OTIYMA TToU QaiveTal €dv Tou apéacl | Ol To Tpayoud! TTou Polpd-
oTnKe padi Tou o QiAog Tou. Ze KABe oTddIo Tou TAIBIOU N ETTIXEIPNON XOPTOYPAYE TIG KIVA-
OEIG Kal Ta ouvaIoOAPaTa Tou TTEAATN, XPNOILOTTOIWVTAG Ta dedopéva auTd yia va KaTavon-
o€l KAAUTEPQ TO TTWG EVIWOE O€ KABe anpeio Tng diladpouns. Me Bdon Tov xapTn, To Spotify
MTTOPECE VA EVTOTTIOEI KAI VO QVTILETWTTIOEI Ta onueia TTOVouU (pain points), wOTE va TTAPEXEI
Mia 1o euxdpioTn, ool Kal aTTpOOKOTITH KOIVA] XPrion MOUCIKNG, evBappUvovTag TTEPIO-

00TEPOUG XPNOTEG va poipdlovTal Ta Tpayoudia (Allen, 2020).

Customer Journey Map - Music Sharing Experience
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Eikova 3. Ameikdvion 1ng ouvoAiknNS eutrelpiac tou MNeAdrn otnv mpoomabeia Tou va diauoi-

paoer Tpayoudia oro Spotify (Allen, 2020)

MeAéTn NepirTwonc 6: Michelin

H Michelin ival pia yaAAIKA eTaIpEia TTAYKOOUIOU QAUNG TTOU KATAOKEUACEl KAl TTOUAJE! €-
AOOTIKA yIa dIa@Opwy €I0WV OXAUATA, OTTWG AUTOKIVATA, QOPTNYA, UOTOOIKAETEG, AEPO-
TTAGvVA, aypoTIKO EOTTAICNS, QopTnyd Bapéwg TUTTOU Kal AAAa. Eival eTaipeia nyéTng otnv
KAIVOTOMIO KAl TNV BIWCIKN QVATITUEN YIA TNV KIVATIKOTNTA TV avOpWITTWV KAl EPTTOPEUA-
Twv. [Na TV BEATIWON TNG ETTIKOIVWVIAG KAI TNG IKAVOTTOINONG TWV TTEAATWYV, OGAAG Kal yia va
KATaQEPEI TOUG TTEPIPEPEIAKOUG 0TOXOUG TTwANcewy, N Michelin uiobéTnoe Tnv oTpaTnyikA
‘go-to-market’ TTou @épvel OTO ETTIKEVTPO TIC TTOMITIGUIKES dIagopPES, TTou ival 1d1aiTepa on-
MaVTIKEG yIa TNV TTWANGCN ayabwv ) uttnpeciwy dieBvwg. Q¢ YEPOG TNG OTPATNYIKNG, N O-
pada g Michelin Tmou gival utretBuvn yia Tnv EpTtreipia tou MNeAdTtn, atmo@doioce va on-
MIoupynoel TTPO@IA TTEAATWYV Ta oTToia Ba TTepIAGuBavayv TTANPoPopIES yia Ta KataAAnAdTeEpa
KavaAia emmkoivwviag yia kaBe po@iA. O1 uttdAAnAor Tng Michelin Tryav ol idiol oTig d1G-
POPES QVTITTPOCWTTEIEG WOTE va MIAAOOUV aTTEUBEIag ue avBpwIToug Kal va avakaAluyouv
TOV KOAUTEPO TPATTIO YIa va TTEPIYPAWOUV TNV dIadIkacia TNG TTapayyeANAg-TTANPWHNG, WOTE

VO UTTOPECOUV VA BEATILOOOUV TIG HEAANOVTIKEG TOUG OAANAETTIOPAOEIC.

«lMoAAEG eTaipeieg e€akoAouBolv va TTioTedouv 0TI uTTopoUv va KataAdBouv T XpeialovTal
o1 TTEAATEG TOUG XWPIG va Toug ouvavTtrioouv. Opwg, o povog TPOTTOG yia va uabouv TTpay-
MaTIKG TI BEAoUV o1 TTEAATEG TOUG €ival va JIAROOUV Jadi TOUG QUTOTTPOCWTTWG», AVAPEPEI O
Pierre Montel, Customer Experience Manager otnv Michelin. Mg Tig TTAnpo@opieg TTou ou-
yKevTpwonkav katd 1n didpkeia Twv eMokEWewyv, N Michelin dnuioupynoe TTpo@iA TrTeAaTwV
yla KGBe project EeXxwpIOTA, Kal KATOTTIV, O SIaxeIpIoTEG TNG Eutreipiag Twv MeAatwy Tpo-
08e0av OCUYKEKPIPEVES TTANPOPOPIES YIA TOUG TTEAATEG OXETIKGA JE TO KATAAANAGTEPO KAVAAIQ
o€ K&Be TTPo@iA TTou dnuiolpynoav. ATTO eKeivo TO ONWEIo Kal £TTEITA, OI project managers
ava@épovTal 0€ auTd T TTPOWIA TTPIV ETTIAEEOUV KAVAAI yIa VO ETTIKOIVWVIIOOUV JE TOUG TTE-

AATEG TNG TTEPIPEPEING, WOTE VA BIACPAAICOUV ATTOTEAECUATIKA ETTIKOIVWVIA OAEG TIG POPEG.

73



NAME

Highlights

Budget control

25 50

Organization influence

Availability

MARKET SIZE TYPE

20% Buyer Persona

Quote

If | say "Yes". everyone else will, too

What she needs

Amanda needs proven tools, methodologies, and insights that will
drive more top- and bottom-line revenue. She needs her
organization to operate with the highest efficiency and
effectiveness, and she cannot afford to have any leaks in her sales or
marketing funnel.

Motivations Why she won't buy?
* Recognition from the board. peers * Not convinced of the ROI
and outside stakeholders « Cannot afford agency's or vendors
* Personal reward from successful services
deals + Previows experience with the vendor
* Satisfying stakeholders and + Red light from security or legal
delivering predictable performance department

Analysts & Research providers

Eikéva 4. Ameikovion twv 1mmAnpogopiwv Tou ldavikoU [leAarn/ Persona 1n¢ Michelin

(Levdikova, 2020)

Q¢ atrotéAeopa, n Michelin ouveyxiCel va akoAouBei Tnv oTparnyiki TTpowdnong ‘go-to-

market’, n otoia Toug BorBnoe va EEKIVAOOUV ETTITUXNUEVA projects o€ TTOAAEG TTEPIOXEG,

ETMITUYXAVOVTAG TOUG OTOXOUG TTWAROEWYV TTou gixav B€oel. AGlIoTTollvVTag Ta personas, ol

uttdAAnAol TNG Michelin emBeRaiwyvouv OTI ETTIKOIVWVOUV ATTOTEAEOUATIKA PE KABE TTEAATN,

TOV €UXOPIOTOUV, AUEAVOUV TNV IKAVOTTOINON KAl TNV aQOoCiwaor TOug Kal wg €K TOUTOU Qu-

¢avouv kal Tig TTwANoeig Toug (Levdikova, 2020).
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