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XEAIAA EI'KYPOTHTAX

Ovoparen@vopo @ovtirprog: Evdokio Mrovtodpn

Tithog Merontoyroxis Awrpipic:Nudge Marketing: Teyvikég kot oTpATNYIKEG OV
emnpedlovy T GLUTEPLPOPA TOV KATAVOAMTY MG TPOG T ANYN OYOPOUSTIKAOV OTOPAGEDY KoL
TOG VTEG UTOPOLY VO EQAPLOCGTOVV GE ol vEoPLNG etatpio. Mo peAétn mepintmong g
etaipiog Seiunica.

E&etraoticn Emrpom:

[Ipot emPrénovoa: Moréokn Meiiva

Méroc E&etaotikng Emrpomng: [ToAvypovidov [lepoepdvn
Méroc E&etaoctikng Emtpomnc: Zampikng Evayyelog

YIIEYOYNH AHAQXH

H Evdoxia Mrovtowdpn, yvopilovtag Tig GUVETEIES TG AOYOKAOTN S, ONAGVE vITEHOLVA OTL T
napovoa epyocia pe titho « Nudge Marketing: Teyvikéc kot oTpatnyikéc mov exnpedlovy
CLUTEPIPOPE TOV KOTAVOAMTY G TPOG TNV ANYTN OYOPOUCSTIKOV OTOPACEDV KOl TAOG OVTES
UTOPOVV VO, EPOPUOCTOVV G€ pio vEoPULNG etarpio. Mo peAétn mepimtwong tng etapiog
SEIUNICA», amotelel mpoidv avotnpd TPOCOTIKNG £PYACIOG KOl OAEC Ol TNYEC TOL XM
YPNOOTOMCEL, £x0VV ONAMOEL KoTAAAN A 0TS BIBMOYPAPIKEG TAPATOUTES Kot avapopEs. Ta

onueia OOV £X® XPNOYOTOMGEL 10EEC, KEUEVO 1)/Ko TTNYEG AALDY GLYYPUPEDV, AVAPEPOVTOL
ELOIAKPITA GTO KEIUEVO UE TNV KATAAANAT TOPATOUITT KO 1) GYETIKT 0VOPOPA TEPIAAUPAVETAL
07O TUNLA TOV BPAOYPOPIKOV OVOPOP®Y LE TTAPT TEPTYPAPT.

H Anlovoa
Evdokia Mmovtowapn



IHEPIAHYH

O Baokdc oKomdg TG TOPOVCAG LETOMTLYLOKNG JTPIPNG Elvar 1 HEAETN TG EVVOLOG KoL TNG
ocuppoAng tov Nudge Marketing 6t Aqyr 0yOPAGTIK®Y OTOQAGE®V, EWOIKA GE 0,TL APOPE TNV
ynolokn wpaypotikodtnta. H odnon, og po texvikn tov papKeTvyk pmopel vo ennpedosetl
CUUTEPIPOPE TOV KATAVAADTMOV, YWPIG 0 KOTOVIAMTNG VO TO YVOPILeL evepydL.

Enopévac, vy v enitevén avtov tov 6Komov, oto TpdTe. KEQAAoL TG epyaciog yiveTot po
extevng PPAOYpa@IK] HEAETN OO TPONYOVUEVES EPEVVES TV NOT VITOPYOVCAOV TEYVIKMOV KO
OTPOTNYIK®V OV £TNPEALOVV TN GUUTEPIPOPE TOV KOTOVOAMTN OAAG KO TN TEAIKN Ayn TV
OYOPOSTIK®OV ATOPAGEDY TOV.

2 ovvéyew, €vag EMUEPOVLS OTOXOG &lvar M HEAETN NG TPEXOVOOS GULUTEPLPOPAS TV
KOTOVOAWOTAOV MG TPOG T ANYT1 0YOPOUSTIKMV ATOPAGE®YV, 1 OTOI0 TPOYLATOTOMONKE HEG® TNG
TOGOTIKNG £PEVVOC KOL T1) YPNOT EPOTNHATOA0YIOV. To EpOTNUATOAOYI0 TEPIAAUPAVEL EPOTNCELG
KAEIGTOV TUTTOV KOl ATOGKOTEL GTNV HEAETN TNG EMIOPAOTG TV TEXVIKAOV ToL nudge marketing
OT GLUTEPLPOPA KOl YUYOAOYIO TOL KOTOVOAMTIKOD KOWVOL.

AxolovBolv o 000 PACIKA EPELINTIKA EPMOTHUOTO TNG TOPOVCAS EPYOCIOS TOV OPOPOVV TIC
TOPAKAT® EPMOTNCELG:

DIToweg teyvikég ko otpatnyikéc Nudge Marketing mov epappolovrtar, ennpealovy ) AMymn Tov
OYOPOOTIKMOV OTOPACEDMY TMOV KOTAVIAMT®OV CYUEPO GTOV TOUEN TNG YLVOIKELNG HOOAG oTNV
EX\Gda,

2)Iloc umopodv ot TeXVIKES aVTEG VoL EapLooToVy NOKa oty etarpio seiunica; To kevipikod
EPELVNTIKO EPATNUA TNG HEAETNG amavTdTon péoa omd T peAétn mepintmong (Case Study) g
EAMMVIKNG VEOPLOVG EMLYEIPTONG YUVOIKEI®Y EVOLUATOV.

KoataAvtikd poro dadpapatilel n Eaywyn TOV COUTEPACUATOV, LEGH T®V 0moimV Bo 001 ynOel
OTIG KATOAANAEG Y100 EKEIVI TEXVIKES KO GTPOTIYIKEG GTOXEVONC OAAG KO TNV OO QLY KATOIWV

AAOV.

Aé€arg khewdwa: Nudge Theory, digital nudge marketing, behavioral economics, decision buying
behavior, nudge technigues, rational decision making, non-rational.
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EIZAT'QI'H

H mapovoa dmlopotikn epyacio ekmovinOnke oto TAAICIO TOV UETATTVYLOKOD TPOYPAUUATOSG
“MSc in Digital Marketing” wov die€dyetan €€ *omootdoems and to [Mavemiotiuo Nedmolig Kot
éxel og 0épa to «Nudge Marketing: Teyvikéc kat oTpatnyikég mov nnpedlovy T cLUTEPLPOPA
TOV KOTOVOAMTH OG TPOS TN ANYN OYOPUCSTIKOV OTOPAGE®MV KOl MG OVTEG UTOPOVV Vi
EPAPLOCTOVV o€ pio veopung etoupio. Mia pekétn mepintwong g etarpiog SEIUNICAY.

To mp®dTo KEPAANIO Elvar avayvoploTiko Kol cLUPAEALEL 6TV 0pOT| Katavonomn Tov Bewpntikol
nediov pécw PPAOYpaEIKNG ovaGKOTNONG, GTO OTOi0 OvOADOVTOL O1EE00IKA 1 EMGTNUT TOV
Youmeprpopikmv Owovoutkav, 1 Oswpia g ®ONoNg kot n cupPoin g ot ddKacsio Ayng
OYOPOSTIK®OV ATOPAGEWV.

Y10 devtepo kePdAato opileton M évvola tov Neuromarketing & Nudge marketing kot mo
GUYKEKPIUEVA, AVOAVETOL O EVVOIOAOYIKOG TTPOGOIOPIGUAC TOV VEVPOUAPKETIVYK KOl 1] CN\HOGTo
tov nudge marketing otn cOyypovn yneokyn emoyn. Xtn cLVEXELN, 0KOLOVOEL 1 evoTnNTO TNG
Bewpiog g opBoroykng Kot umn, AMYNg amoPacem®V Kol 6TO TEAOG OVTNG TNG EVOTNTOG
avapépovol evogydueva Bk (nmuato tov nudge marketing.

210 TpiT0 KEPAANO YIVETOUL 1] EICOY®YN OTO YNOOKO LAPKETIVYK KO GTI) GUVEYELD AVAPEPOVTOL
EKTEVAC Ol TeYVIKEG TOv hudge oto mopadoclokd Kot ynelokd papketvyk. Ilopdiinia,
AVOPEPOVTOL KATOEG TeYVIKEG nudging pe ™ ypion ™C teyvntc vonuoovvng. Télog,
aKOAOVOOVV 01 EVOTNTEG LE TNV EMOPOCT TOV TOPUTAV® GTI CLUTEPIPOPE TOV KATOVOAMTY| KO
N ueAétn mepimtwong tng Seiunica, pog VEOPLOVE MAEKTPOVIKAG EMLYEIPNONG YLVAIKEI®Y
EVOLUATOV.

210 tétapto Kepdiowo mapovcoidletoan 1 peboooroyia g €pevvag. ITo ovykekpiéva,
napatifevior 0 okomdg TG Epevvag, ot uEBodoL avaALONG TOV ATOTEAEGUAT®V, TO EPELVNTIKA
epoTHaTe Kot 1 a&lomiotio/deovtoloyio TG mapovoag £pevvas. AVOADETOL EKTEVAS O TPHDTOG
EPEVVITIKOG 6TOYOC OV apopd TI¢ TeVIKES Kot otpotnykés Nudge Marketing mov ennpedlovv
™ MY TOV 0yOPASTIKAOV ano@dcemv Tmv EAAVIdmV onpepa otov topéa s yovarkeiog Lodag.
Eniong, avaeépetarl o Adyog mov TpoTiunOnKe 1 TOGOTIKY EVOVTL TG TOWOTIKNG EPEVVOLC.

210 TEUMTO KePAAOMO OleEdyETAl T WEPLYPOPIKY ovOAvon Tev  anotedecpudtov. ITo
oLyKeEKPIUEVa, yivetor moapovoiaon tov delypatog mov hafe HEPOG OTNV £PELVA Kol M
TEPLYPUPIKT] GTATIOTIKN OVAAVGT| TOV EPOTNUATOA0YIOV, PAGEL TV S0BEICOV OMAVTHCEMV.

210 €KTO KEPAAOLO TOPOVGLALOVTOL TO CUUTEPACLATO TOV TPOEKLYAV KOTOTLY TNG GLAAOYIKNG
£peuvag oAAG Kot TG ££0YWYNG TV ATOTEAECUAT®V Otd TO Jely Lo TOL CLUUETELYE Kot GLUVEPOAE
OTNV TPOYUOTOTOINOT QTG TNG UEAETNG. XTI CLVEXEWN, OVOAVETOL TO OEVTEPO EPEVLVITIKO
EPATNLLO. TOL QPOPA TNV SLVNTIKN NOIKY EPAPIOYT AVTOV TOV TEYVIKOV oTNV £Taipio Seiunica.
Axoun, TopovctdlovTotl ol TEPLOPICHOL TNG TOPOVGOS SIMTAMUOTIKNG EPYACIOS.

210 té\0g, Tapatifevtal To0 EpOTNUATOAGYIO Kol Ot BPAoypaeucég TnyEc.
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KE®AAAIO 1. Zvpmeproopikd Owkovopika ko Osmpia tng @Onong

1.1. Nudge Theory- Oswpia the dbnonc

O Khéoog tov Zoumeprpopikmv Owovopukav (Behavioural Economics) peletd Tig yvooTIKES,
KOWMOVIKEG KOl CLVOLGONUOTIKES EMPPOEG GTNV OIKOVOUIKY] GLUUTEPLPOPA TOV aVOPOTOV KOl TN
Mym amopdoemv. ZTov KAASo avtd, Kuplapyet n Bempio g ®Onong, n omola £ywve yvoot 10
2008 amd tovg Thaler ko Sunstein oto Bipiio Tovg pe titho «Nudge: Improving Decisions about
Health, Wealth and Happiness». H Bewpio avt edpaidvetar 6tov cuyKekpipévo KAdoo to 2017
otav o ovyypagéag e, Richard Thaler , képdice 10 Nouneh Owovopikdv. H Xvumepipopikn
Emomun, vrofonBodpevn amd tn yuyoAoyia, T GLUTEPUPOPIKY] OWKOVOUIKN OAAG Kot GAAES
KOWMOVIKEG EMOTNUES, GUUPBAALEL GTNV KOTOVONGN TNG CLUTEPIPOPAS TV avBpdnwv gite ond

KOW®VIKN okomd gite and katavorwtikr. (Thaler, 2017)

H Bempia g dOnong ypnoyomoleitanr 6ty avdAvctn Tov TpOmov oKEYNS TV avOpdTwv, mg 100G
napépPacng, pe koplo otodyo TV fAIa ®ONon ¢ avbpdmvne cvumepipopds. (Chapman,2017).
Ovotaotikd, pécm g Bewpiog avTc, N «OONG TpayUaTOTTOEITAL LLE O1OKPITIKO TPOTO, DOTE VOl
un yivetor avtinmtd amd T0 ATOHO O TPOTOC HE TOV OToio 0dNyeiTOl KAMTO10G 6T0 Vo AdPel pia
ATOPAOT] KOl VO TPOYLOTOTOWOEL ol CLYKEKPIUEVN emAoyn. TTio cuykekpipéva, o TpOTapyIKOS
pOAOG NG Bempiog TG dONOMG €ivol 0 oYESICUOG TOV ETAOYDV KL O TPOTOG LE TOV OTOT0 AVTEG
napovctdlovtal 6Tovg avOpdmovg, dedoprévoy OTL o1 emhoyég givor avtég mov kabopilovv v
TEMKN Mym ¢ andeaong tov kobevoc. (Chapman, 2017). Q¢ ek tovtov, n oyedioaon Tov
EMAOY®OV YiveTal PE TETO0 TPOTO, DGTE VO GTOXEVOLV GTOV TPOTO CKEYNG TOV OVOPOTMV KATA TN
SUIPKELD TNG OTIYUNG TOV AAUPAVOLV o amoeact, 1 onoia faciletot kupinwg otov avbopunTicpno

Kot Oyt évay opBoAoykd Tpomo okéyng. (Aie&iov, 2021).

Etvar onpoavtikd va onueimdel 6ti, o Pacikdg mokodvag g Bewpiag g dbnong eivar o id10¢ o
dvBpwmoc, aeov o 010G, UTopel Vo GKEPTETAL KAAVTEPO KOl VO AQUPAVEL XPIOLES OTOPAGELS Yo
1oV 1010 0AAG Kot TO eVPUTEPO KOWMVIKO GhVOLD. AKOUN, 1 cuykeKpuévn Bempia Paciletan og
SPOPA YUYOAOYIKE LOVTEAX TOL aPopovV Bewpleg okéyng aAld kol Aqyelg amopdcewv. H
Bewpla ™ @dOnong Svvator vo petofdirer pe ophod Kol amodotikd TPOHTO TNV OVOpPOTIVY-
KOTOVOAW®TIKY GUUTEPIPOPU, LE KOPLo GTOYO TNV KaB0dNYNnon Tpog TV emBuuntn ETA0YN KoL THV

éupeon evlappovon yopig eniforr], péom tov teyvik®v nudge marketing. (AAe&iov, 2021).



Me avtd ToV TPOTO, TPOAYETOL 1] LEPOANTTIKT ASI0AGYNOT SOEGIU®V EMAOYDV KOl KATO GUVETELN
N ®Onon de&dyetarl pe Mo TpdTO GTOYXELOVTOG TNV 0pBdTEPN EMAOYY|. ZVVENMDC, 0 AvOpmTOC
kaBodnyeiton pe ovBOpUNTO TPOTO GTO KOAVTEPO dLVOTO amoTérecpa. Q¢ YvmaTov, ot AvOpwmot
elvarl evoel cuvousOnuatikd Ova, To 0Toio ATocTOVTOL EVKOAN Kot AapBdvouy PlacTikég Kot Un

OCLVEIINTESG AMOPACELS TTOV OEV TOVG TAPEYOVY OPEAOG KL TPOCMTIKO GUUPEPOV.

1.2. H évvoia kot suufoin tme dbnonc

‘Eva «Nudge» opiletor o¢ n «kdBe mtoyn TG OpYITEKTOVIKNG NG EMAOYNG TOL dAAGLEL T
CLUTEPIPOPE TV avOpOTOV pE TPoPAEY L0 TPOTO Ywpis va e€areipel 1] va amayopelel kKopio amd
TIG emAoyég M va aAGlel onuovtikd to otkovoukd kivntpa» (Thaler and Sunstein, 2008). [Two
ovykekpéva, to «Nudge» amotelel Eva gidog mapéppaonc, LEsm Tov omoiov o AvOpwmog puropet
va mapokivnOel kol vo HETABAALEL T CUUTEPIPOPE TOV HE GKOTO VO TPOYUOTOTOMGEL TNV 7O
KATAAANAN EMAOYT Y10 EKEIVOV, YOPIG VO TEPLOPIOTOVVY 01 emBupieg Tov. Zouemva pe tov Thaler,
0 avBpwmog givar voel un opBoAoyikd Ov Ko cuvnBme N ANYN oG amdeacns otnpileTon Katd
Baon omv youxpn Aoywn. To «Nudge» ,emopévmg, péom g HETOPOANG TG avOpdOTIVNG
OLUTEPIPOPAS, €YEL WG OTOYO TNV UEYOALTEPN SLVAT OEPEAEWD TOGO Y. TOV 1010 OGO KOl TO

KOW®VIKO 6OvoAo yevikotepa. (Thaler, 2008).

Ev oAlyolg, 10 mpwtapyikd unvopa tov Zopmepipopikdv Owovopkov givar 0Tt ot avBpwmot
TPOYLOToTolovv cuyvd Adon kpiong. To 2008 ot Richard Thaler xon Cass Sunstein avéAvcov Kot
CLOTNUOTONOINGAY TOVG JSLAPOPOVLS TPOTOVS, LE TOVG OMOIOLG EVOl GTOHO UTOPEl EUUECGO VO
“wnBel’” mpog pia cvykekpuévn emhoyn. O mpoTapykds 6TdOYOC TS dONnong, Aowmdv, givol va
EMNPEOOTEL [LE EVVOTKO KOl MPEAUO TPOTO M GLUTEPLPOPE TV avOpdOTWV TPo¢ pio mo OBetiky
KatevBouvon , yoplg OPMG va TPOdyeTal 0 AMOKAEIGHOG GAA®Y €mMAOYOV 1| akdun vo divovtaon

Kivntpa 1 avtikivnepa. (Thaler & Sunstein, 2008).

Ev xoataxAeidl, n dOnon etvon évag EPIECOG TPOTOG TOL GLUPAAAEL GTNV VTOGVVEIONTN OAAAYT| TNG
CLUTEPLPOPAS TV avOpOT®V pe BeTkd TpOTO. MéG® 0TV TOV TPOTOV, PEATIOVETOL 1 LTOLIKT
Kol KOT' €MEKTACN 1 KOWOVIKN gunpepio. Oa pmopovoape vo modue Tog ta nudges 0dnyodv o
Beitiowon g AMuNg anopdcemv TV avipdrmv HEGH TG YPNoNS TS Zuunepipopikng Emotung,

N omoia cuvdvaetl ta Owovopkd kot v Poyoloyio.



1.3. H nébodoc tne @bnonc otn d10d1tkocio. Aquwne oryopasTIKOV arToQ@iGEDV

H apyn g odnong sivor pia Oepehmdong apyn mov Umopel vo ennpedost Tov TpOTo ANYNG
ATOPACEDY TOV KOTOVOADTOV, HECH TNG EPOPUOYNG TEXVIKAOV KOl GTPATNYIKOV Ol OMOieg
OTOCKOTOVV GTO VO KO0 YooV TOVG KOTOVOAMTEG MG TPOG TO VAL VIOBETGOLV pia emBounti,
TPOG TIS €TOUpies, cvumeppopd. H cvumeprpopd avtr viobeteital amd 10 KATAVOAOTIKO KOO
oLVNBMC aoVVEIONTA EVM, OEV TOPUAEITOVTOL Ol TEPUTTMGELS OOV O KUTOVOAMTNG TPOSUPUOLEL
GLVELINTA TOV TPOTO OV AQUPAVEL OyOPACTIKEG amopdoelg péow g Bewpio g wbnong. H
TPOGOPLOYY] QTN EMTVYYXAVETOL HECH TOV TEYVIKOV TOL £POPUOLOVTAL OTIC KOUTAVIEG KO TIG

EKOTPATEIEG TOV YNPLOKOD LAPKETIVYK.

Xoppova pe toug Thaler kou Sunstein, yio va eivon évo nudge omoteleopatikd Oa mpémel va

akoAovOnBovv ta mapakdte 5 Prnota: (Thaler & Sunstein, 2008).

1. Kotavonon tov tpdmov mopovsiasnc

Ot koTavoA®TEG EYouV amd POVOL TOVG pia TPoKaBOoPIGHEVN EMAOYN, OTTOTE 1) TEXVIKN
nudge Oa mpémel va TpocaplOleTOl TAV® GE QLTI MOTE VO KATAPEPEL VOL 00TV GEL TOVG
KATOVOAWMTEG VoL aAAGEOVY TNV ETAOYT TOVG,.

2. Aoxwn kot TAdvn

H teyvuc nudge 0o mpémet va mepriapfavet ta mbova ceAaALaTe oV PTopel va KAVEL
0 KOTOVOAMTNC.

3. KaBodnynon
To nudge Oa tpénet va kabiotd EekdBapeg TIg GUVERELEG TOV EMPEPEL N KAOE eTAOYT,
MOGTE 0 KOTAVOAMTNG VO UTOPEGEL VAL TAPEL T COOTY AmTOPACT) BACEL QVTOV.

4, Xb&pofn vontikdv yoptdv

To nudge v va givar wovd va KotevBover v okéyn tov avlpdrov amottel v
YVOGTOMOINGT TOL TPOTOV GKEWYTG TOVG.

5. Kowavikn piunon

H napovoiaon kdmowwv mapaderypdtov mpog pipnon and dropa mov Bpickovtol 6g o
KOW®VIKY KOTAGTOCN GYETIKA {0100 [LE OVTH TOV KATOVOAMTOV UTOPEL Vo ETPEPEL TOL

EMOIWKOUEVO ATOTEAEGLOTOL.



KE®AAAIO 2. Neuromarketing & Nudge Marketing

2.1. Evvololoyikdc tpocdopioudc tov Neuromarketing

O 06po¢ tov Neuromarketing e16My6n yio TpdT™ @opd amd tov OAAavd6 kabnynt Ale Smidts To
2002, ®6td60 TO €VOPEPOV YO TOV OVOPAOTIVO €YKEPAAO KOl TOVG GKOTOVG TOL MAPKETIVYK
npovmnpye and to 1900 (Smidts. 2002). To Neuromarketing eivot v ovadVOUEVO SIETIGTNULOVIKO
edio OTPATNYIKNG TO OMOI0 UEAETA TIG YVOOTIKEG KOU CLUVOIGONUOTIKEG OVTIOPACELS T®V
KOTOVOADTAOV OTOC OVTES TPOKVTTOLV Ootd O1dpopa epediopata HLAPKETIVYK, YPTOLOTOIDVTOGC
dedopéva, To omoio TPoEPYOVIOL amd OVOAVCELS KOl UETPNOES HECM, TOGO TWV TEXVIKAOV TNG
Aguovpywkng  Amewoviong  Mayvntkov  Xvvtoviouod  (fMRI), o6co kot 10U
HAextpoeykeparoypapnuatoc (EEG). Méow epsuvntikdv pebddwv, to Neuromarketing ctoyevet
010 va KoatevBivel TG vmoovveidnteg embupieg TOV KATOVOAOTOV, TopokolovdmvToag v

Aertovpylo TOL €YKEPAAOV, MOOTE VO OYEOALEL OMOTEAEGUOTIKA OLOPNLUOTIKE TEPLEYOUEVAL

(Kopmadaxn, 2019).

To vevpoudpKeTIVYK €ivorl 1 €QOPUOYN TNG VEVPOETICTAUNG OTO TOPAUOOCIOKO UHAPKETIVYK
TPOKEEVOL VAL O1EPELVNOEL 1] GLUTEPLPOPA TWV KATAVOAMTOV MG OdvInom o€ Eva epEdicpa. Ztnv
ovcGia, M TOPUSOGLUKT EPELVA AYOPAS OVAAVEL LOVO TO AOYIKO UEPOG TMV OOIKACIOV ANYNG
ATOPAGEMY TOV KATOVOADTOV EVD, TO VEDPOUAPKETIVYK, G TOUENS TOV LAPKETIVYK, XPNCUYLOTOLEL
TNV VEVPOEMIGTHUN YO TNV OVIANGT OE00UEVOV CYETIKOV LE TIG LVTOGLVEIONTEG TPOTIUNGCELS,

amo@doelg Ko kivtpa TV katavolotov. (Kvpavakn, 2021).

[Ipdypatt, n avdykn TOV €TOPUOV, TOV EUTOPIKOV CNUATOV, TOV OPYOVICUOV OAAG Kol T®V
EMGTNUOVIKOV KOl TAVETICTNUIKAOV EPEVVNTIKOV KEVIPWV, Vo EUPaBOVOVV TIG YVADGELS TOVS Yo
NV avOpOTIVI GLUTEPLPOPE KOt T ANYT ATOPAGE®V, OBNGE GTNV EPUPLLOYT TOV VEVPOUAPKETIVYK
TNV KOTAVOA®OTIKY ayopd. H mapadociaxn Epguva ayopds avaidel Lovo 1o 0pOOAOYIKO HEPOS TV
JWOKAGLOV ANYNG OMOPAGEDV TMV KATOVIAMTOV ©GTOG0, 10 95% TtV anopdcemv oyopdg
Aappdvetor mapdroya. Avtd onuoaivel 6Tt péxpt onpepa, o etopia yvopiler péovo to 5% tov

duvntikod g meharn. (ITooyidpyn, 2014).

To neuromarketing emitpénet v KATOVONGON TOV AGLVEIONTOV JAOIKAGIOV ANYNG OTOPACEDV

o amd TV €MAOYN OV &ivar VIELOLVES YO TIC TEPIGGOTEPES AYOPUCTIKEG amopicels. [a
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OEKOETIEG, Ol EUTOPOL YPNGILOTOOVGAV TOPAOOGIUKEG TEYVIKES LOPKETIVYK, TPOYUATOTOIDVTOG
EPEVVEC GYETIKA PE TNV KAONUEPIVI] CLUUTEPIPOPA TOV AVOPOT®V, LE GTOXO TNV KOTAVON G| TOV
TPOTOL GKEYNG OAAG KOl TNG KOTAVOAMTIKNG TOVG CLUTEPLPOPAs. Ot teyvikég Tov Neuromarketing
Bacilovtal 6e EMOTNUOVIKEG OPYES YO TOV TPOTO LE TOV OTOI0 Ol AvOpmOTOL GKEPTOVTOL Kot
anopaciCovv. Katd v ayopactikt| amd@acn, ot YKEPAAOL GUYKEVIPOVOLV £va, LEYAAD TOGOCTO
YEYOVOT®V, AVOUVIGEDV Kot cuvoloOnudtmv. To Neuromarketing emikevipoveTol 6€ GTPATNYIKES
TOPOTAAVIONG TOV KOTOVOA®MTOV OGOV 0QOpA TNV TEAIKN OmOQOACT O0yopds. XTOY0S TOL
Neuromarketing givat vo Katavof|oel KOADTEPO T GLUTEPIPOPE TV Katavarlmtdv. (Den Holder,

2017).

O1 epgvvntég Tov neuromarketing OAwvToC va KATavocouV ToV TPOTO OKEYTG TOV KOTUVIADTMOV
(MOOTE VO UTOPECOVV VAL EEAYOVV CUUTEPAGLATO OVOPOPIK(L LLE TN CLUTEPIPOPE TOVG, LETPOVV TIG
EYKEQPOAKESG Kot PLOUETPIKEG AMOVTINGELS. MEG® AVTAOV TOV OTAVIGEMVY, Ol EXLYEPNCELS LITOPOVV
v AMAPovV KATOES YPNOYLES TANPOPOPIEG GYETIKA LE TO TOGO emBuunto ival éva mpoidv tovg, Ti
aioOnua Tpokaiel N mpofoin Tovg, TOlEG £ivat Ol O ATOTEAEGUATIKEG OlPNUIGELS, TL oucOnuaTo
TPOKaAEl M T TOV TPOIOVTIOV KOL OV OVTN OTOTEAEl OVOGTOATIKO TOPAyovTO YO0 TNV Un
TPOYLOTOTOINOT oG ayopds oAAd Kot M aicOnon mov amokopuilel 0 mEAATNG OTO QUOGIKO 1|

niextpovikd katdotnua. (Genco. et al, 2013)

2.2. Nudge marketing: H cuoufoin tov 6thn cOYYpOovn WNOloKn EToyn

To pdpretvyk mOnong 1 oAiidg nudge marketing apopd TV €0PECT YLYOAOYIKDOV UNYOVICLOV
KOl TEYVIKOV TOV EXNPEALOVV TIG AYOPUCTIKES ATOPAGELS TOV KATOVOAWOTOV. To €id0¢ avTod Tov
HAPKETIVYK GTOXEVEL GTO VO PETOTPEWEL TN dadkacio AyYng ano@dcemy 6e o evxdplot
eumelpio Tov meAd, N omoia Ba empépel T péyom ypnowdmra. Ot wbnocelg, ta Aeydpeva
nudges, amoteA0VV GNUAVTIKO £pYOrei0 GTOV TOUEN TOV HAPKETIVYK, KABMG LEG® TS GLUPBOANG
TOVG UIOPOovV va, KaBodnynoovv Kot va 0600V TouG KATAVOAMTEG e SOKPLITIKO KO )70 TPOTO

TPoG T cwotdTePN katevbuvon. (AleEiov, 2021).

[MoAaotepa, 0 TPOTOG EPOPLOYNG TNS ®ONOTG NTAV OLOPOPETIKOS GLYKPITIKA [LE ALTOV TTOL £ivart
YVOOTOG ofuepa. v ovoia, to evoopatopéve nudges epeoviCoviav pe éva un dokprrikod
TPOTO UEGA OO ovadLOUEVA TOPABVPO KATO TNV TEPUYNON TOV XPNOTN. LNUEPA, Ol WONCELS
Aappdvovy ydpa katd KOplo Adyo o€ blogs Kot 16TOHTOTOVS EWONCEMV LLE GKOTO TNV TAPOTPLVOT)

TOV XPNOTN Vo €YYpapel oe Kamow otoceAida. o mapdoetypa, n 1otocerido tov Harvard
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Business Review £&yet ekpetailevtel cwotd oavtiv v oOnorn. Xto 1éhoc Kabe dapbHpov,
avaypaeeTol 0 aptBpdc tov dubécumv apbpmv mov vedpyovy SafEcipa Yo avayvoon Kot
émerro {ntdet yypaen amd Toug XPNOTES, £TCL MOTE VO £X0VV TPOSPCT 6€ TEPIGGOTEPA. QG €K
TOVUTOV, OV 0 YPNOTNG ATOAAUPAVEL TNV AVAYVEOGCT TOL APOPOV, 1) SOKPITIKY OVTH TPOTPOTN Y10,
NV €YYPOEN 6TO TEAOC TNG GEAIDOG OLEAVEL TIC TOAVOTNTES VO TOV OEAEATEL 1 KOO KO VOL TOV

00MNYNOEL GE VTNV TNV EVEPYELQL.

Tig televtaieg doekoetiec, n Nevpoemomun ko Emomun g Zvunepipopds svpfdirovv
BeTiKd 6TV £VOOTEPT KOTAVONGT TOV TPOTOL LE TOV OTOI0 AVTIOPOVV KOl GUUTEPIPEPOVTUL TOL
un cvvewnTd pooAd tov avlpanwv. Qotdco, ta Tapadostokd e£E0pBoroyioTIKE EpevvNTIKA
gpyoareia 0ev elval TOGO SEIGOVTIKA, MOTE VA TOPEXOVY GYETIKES YVAGELS LE TOVG TAPAYOVTES
OV OHOPPAOVOLY TNV  OVTIMNTTIKY OmOKPIoT 7OV TPOKOAEL TN ocvumepipopd. Tig
TEPLOGOTEPEG POPEG LOIoTATOL £Vl PEYAAO YACUO avapesa oto TL Aéve ol avBpwmot Ot
TPOKELTOL VO KAVOLY KOl GTO TG €V TEAEL suumepipEépoviat. A&toonueimwto gival 10 yeyovog
0Tl o1 emyelpnoelg avalntodhv TPoyvmoTikEg yvmoelg mov Bo Adfovv amd Tic oAoéva Kot
vedtepeg TeyvikéG TG Nevpoemomung. Ot texvikég avtéc, GLAAAUPAEVOVY GTO Vo 0EIOA0YOVV
TNV OVTUANTTIKY 0OKPIoT [LE TOGOTIKA OEOOUEVO, OTOCKOTMVTOS GTNV EVOEAEXN KOTAVONON

TOV GUVALCHNUOTIKOD KO LUT) GUVELONTOV KOTOVOAMTIKOV HLoAoD. (Mapakr, 2019).

2.3. H Oswpio tnc opforoyiknc kot un opforoyikne Awne omooacemy

H opBoloyum ocvumeprpopd amoteAdel tov axpoymviaio Ao g Bewpiog g opBoroyikng
EMAOYNG, oG Bewpiog g owovopiag mov vmobéter 01t 0 AvBpwmog Aoupdvel mhvto
OTOPAGCELS TOV TOV TOPEYEL TN UEYICTN OOEAEW KOl ¥PNOIUOTNTA. ZOUQ®VA, AOUOV, UE TN
Bewpia g opBoroyikng emhoyng, To opBoroyikd dropo drabéTel avToédeyyo Kot dev AapPavet
VoYM cvvocHnpotikovg tapdyoviec. O owkovopoidyog Adam Smith apywd dwtvmmver Ta
Oepéha vy T Bewpia avt) oto “An Inquiry into the Nature and Causes of the Wealth of
Nations” 1o 1863. ITio cuykekpyéva, YPNOYOTOINGE TOV HETAPOPIKO OPO KOOPOTO YEPLY Y10
va eENYNGEL TIG KPLPEG OLVALELS TV OKOVOUIK®OV ZVUTEPIPOPIKDV, OTWS 0T TNG EMIIMENG
TOVL TPOGMTIKOD GLUPEPOVTOG. (Smith, 1863).

Enopévac, to katavolotikd koo embopet vo anoktnoet 660 10 duvatd mEPIGGOTEPO, TO. TTLO
yPAowa Tpoidvta otn yapnAdtepn . o va emtevyBel dpmg owtod, Oa mpémet To dropo va
pmopel voo Kpivel Kol vo. GLYKPIVEL To OQEAN €VOG GLYKEKPYEVOL TPOIOVTOG HE eKelva

TOPOUOI®V TTPOIOVTOV 1 ayafdv, KAvovtog mapdAinia pio cOykpion Tipdv. Avtd €xel o
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OTOTEAECO. O KATOVOAWMTNG €V YEVEL, Vo EMAEYEL ekelvo TO ayabd, To omoio dvvatol va Tov
TopEYEL TN HEYOADTEPT avTapolPn pe to younAdtepo kootog. (Lacatus, 2018)
Me Alya Aoyio, 0 homo economicus givatl opBoroyikd ov mov dHvatot vo eTAEEEL eEAeDBEPQ TO
TPOIOV OV EMTLYYAVEL T1 LEYIGTOTOINGN TOV ATOUIKOD TOL GLUPEPOVTOG, EVA otnpiletan o€
apyog opforoywkd kprtpla. Avtifeta, n yoyodvvapikn Osmpio tov Freud avaeéper 6t
avOpdTIvN cuumeppopd ennpedleTol Kot cuyva Kabodnysitoan and acvveionteg embopieg Kot
Oyt o opBoroykn cvumepipopd. (Toymovpn, 2018).
H dwdwcasio g opBoroyiknig Ayng amo@doewy €uVoel T AOYIKY|, TNV OVTIKEILEVIKOTNTA KOl
NV avEAVOT EVOVTL TNG DITOKEEVIKOTNTOS KO TNG dtopatikdtntoc. Ovclootikd, amotedel pio
KOTAGTAOT) TNV 0moio OAQ T OEOOUEVA TTOL GYETILOVTOL LE U0 GLYKEKPUUEVT amOPaoT givart
YVootd kol dtufécipa otov ANmTn g andgacnc. H Aéén «opBoroyikdey 6e avtd to TAaiclo
dev onuaivel Aoyikoc 1 Eexabapog 0mmg oy kaBopthovpévn, avtifétmg opiletan va gival o
avBpomog mov AouPdvel po amdeact, 1 omoia £xel ®¢ amotéAecua 10 PEATIOTO €mimedo
0PELOVG | XPNOWOTNTAG Y10l TOV {510 pe 660 TO dLVOTO EAAYLETO KOGTOG .O AvOp®TOC TPOTIUE
VO KAVEL EVEPYELEC MPEMLLES Y10 EKEIVOV EVOVTL EVEPYEIDV TTOV TOV PAATTTOLY 1 dEV EYOLV VO
npoopépovv kartt. (Lacatus, 2018)
To povtéro g opBoroyikng AMyng omoedoemv TPoHTohETEL OTL 0 MTTNG TOV OTOPACEDYV
dlabétel TIg TANPELS ) TEAELEC TANPOQOPIEG OYETIKA L evarlakTikéC Aoels. Emiong, vtobétet
OTL £(0VV TO YPOVO, TOLG TOPOLE KAl TN YVAOOTIKN WKovOTnTa Vo a&loAoyrcovy opOldc Kabe
emloyn évovtt tov GAiov. (Doyle, 1999).
H mpocéyyion axoArovbei pia dtodoyikn kot exionun mopeia dpactnprotiTov. Avtn 1 d10dpoun
nepthapPavet ta eENc:

o Awrtdnmon otOY®V

e [Ipocdlopiopudc twv kpumpiov ywo ™ ANy g amdeaong

e Evtomopdc evolakTik®v AVcewv

e Extéleomn avaivong

o AMyn oploTIKNG amdPAcNS
210 poviého TG opBOAOYIKNG ANYNG OmOPACE®MY €Vo ATOHO €YEL MANPES Kol OPLOTES
TANpoopiec, ot omoieg umopel va Paciotel n emAoyn Tov, evd pmopel vo owbétel
YVOOTIKY IKOVOTNTA, TO ¥POVO Kol TOVG TOPOLS Y1 VO, AEOA0YNGEL KAOE EVIALUKTIKY EvavTl
TOV GAA®V. AKOUT|, VTAPYOLV LETPNGULO KPLTHPLO Y10 TO, OTTOie. LITopovV Vo GLAAEXHOVV Kot
va avaivBovv dedopéva. AvTd onUaivel TS, TO LOVTEAO 0POBOLOYIKNG ANYNG ATOPAGE®V OEV
Aappdver vwoyn mapdyovieg mov dev PUITOPOLV Vo TOGOTIKOTOMBoHV OTmg gival, ot NOég

avnovyieg N M aflo ToL CATPOVIGHOV KOl TOPOAEITEL TA TPOCWOTIKA cuvolsOuata, TV
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agocinon N v aicOnon vmoypéwongs. H aviikepuevikdttd tov dnpovpyel pio mpokatdinym
TPOG TNV TPOTIUNGN Yo YEYOVOTO, dedOUEVA Kol OVOAVOELS Evavtl Tng dwicOnong 1 Tov
emboumv. (Doyle, 1999).

Yougpwvo pe tov Max Weber (Kalberg, 1980) vrdpyovv didpopa €161 opBoroyiopov ta omoia
elval o TapoKdTe:

Ileproprousvoc opBoroyionoc (bounded rationality)

Ytov Ilepropiopévo 0pBoroyiord TO ATOHO JKOTEYETOL OO TEPLOPIGUEVO 0pBoLOYIGUS OTOV
N wovotntd Tov va. evepyel opforoywd mepropileTon amd TIG TANPOPOPIES TOV EXEL, TOVG
YVOOTIKOVG TTEPLOPIGUOVS, TOV TEPLOPICUEVO ¥POVO Kol TOPOLS TTOV £XEL Yo Vo AdPel pua
amoPaoct. AgdopEVoL OTL 01 VTELHVVOL TG ANYNG ATOPAGEMY OV O10BETOLY TNV IKAVOTNTA KOl
TOVG TOPOLG VAL KOTAANEOVY G€ BEATIOTEG AVCELS, GLUYVA avalNTOVY L0l IKOVOTOTIKY] AVGT Ko
oy PEATIOT.

IkavomomTikoc

O wavomomtikdg opforoyioudg avalntd pio IKovomTomTiky Abon kot Oyt pua BEATIOT.

Atomkoc OpOoroyioudc

O atopkdg opBOAOYIGUOC apopd TNV IKAVOTNTO TV 0PHOAOYIGTAOV Vo d1eEAYOVV AVOADGELG
KOl VO OKEPTOVTOL LE OVTAYWOVIOTIKEG EVOAOKTIKEG Avoelc. Oco mo mepimiokm eivor pio
andeaot, 1060 o peydia Kabiotavrol o dpla mov TomofeToHvTal Yoo TNV TPOYUOTOTOINGN
opBoAoyIK®V ETAOYDV.

OLOPiU TPOOTTIKAOV

Ot evolokTtikég Bewmpieg Yoo To T o1 dvBpwmor Aappdvovyv amopdcelc meptlapupdvovv
Oewpio. TPOOTTIKNG TOV YVOOTIKOL YuyoAdyov Tversky kot tov KOWw®VIKOD WyuyoAdYov
Kahneman. H Osmpio mpoontik®v avtovokAd to eumelpikd evpnuo 0tl, o€ avtiBeon pe
Bewpia g opBoroyiKng emA0YNG, Ot AvOp®TOL POPovVTL TIG ATDOAEIEG TEPLGGOTEPO amd OTL
EKTILOVY Ta KEPOM, emopévemg otafuilovv Tig mOavOTNTEG CPVNTIKOV OTOTEAEGUATOV
TEPIOCOTEPO OMO TO TPAYUOTIKO duvnTiKd KOGTOG Tovg. [To cuykekpipéva, ot peréteg tov
Tversky xor tov Kahneman vmodnidvovv 6t ot GvOp®TOL TPOTIHOVY VO AmOdEXTOVY LiaL
oupewvio Tov Tpoceépel 50% mBavoTTa Vo Kepdicovv yprpota Evavtt pog mov Exet 50%
mBoavotTa oto va ydoovv. (Kahneman, 2003).

OprofBeTnuévn opBoroyikétTnTo

H 6ewpia tov meplopiopévov opBoroyiopod vroostnpiler 6Tt 0 opboroyiopdg evog atdov
neplopiletat amod Tig TANPOPOPIES TOL £XEL, TOVG YVOOTIKOVS TEPLOPIGHOVS TOV HVOAOD TOL Kot
TOV TTEPLOPICUEVO XPOVO TTOL £XEL Yo va AdPel pa amdgact. Avt) 1 Bewpia Tpotddnke omd

tov Herbert A. Simon to 1983, w¢ évav mo oMo Tikd TpOTO KaTavOnong TS AYNG OToPAacE®V.
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O mepropiopévog opboroyiopnodg coppepiletal Ty amoyn Ot 1 AyYn OTOEACE®V gival pio
T pwg opBoroyikn ddikacia. Qot0c0, Tpochitel TV Tpobmdheon dti o1 dvBpwmot vepyodv
ue Paon meplopiopévec mAnpoeopiec. Emedn ot vmehBvvol Aymg anopdcemv dev Exovv v
KavOTNTOL KOl TOVG TOPOLS Yo va. katoAnovv otn PéAtiotn Avom, eeappolovv tov
opBoroyiopd tovg o€ Eva GHVOLD EMAOYMV OV £YOVV NON TEPLOPIOTEL AOY® TNG OmOVGIiag

EMAPKDOV TANPOPOPIOV Kot TOpwv. (Simon, 1983).

O emkpurég g Bewplog ™ opboroyikne emhoyng 1 Tov opBoroykol HOVTELOL ANYNG
anopdoenv 1oyvpilovior 6Tt avtd TO HOVIEAO KAVEL U PEOMOTIKEG Kol LIEPPOAKA

OTAOVOTEVUEVES VTTOBETELS.

Ot avtippnoelg Toug yuo To ophoroyikd poviého mepthappdvouy (Back, 1961) ta €ENG:

® O10pBoroy1oTéG OEV EMIUDKOVY TTAVTA TN PEATIGTOMOINGT] TOV OPEADV LE TOPAAANAN
eAo16TOTO N0 TOL KOGTOVG, £lval oLy VA TPOBLLOL VA ETAEEOVY L0l ATTOOEKTT] ETIAOYY|
Kol Oyt T PEATIOTN. AVTO 1oyY0€L Waitepa dtav givol SVOKOAO vo petpnodv Kot va
a&loAoynBovv enaxplPdg o1 Tapayovteg LETAED TV KPUnpiwv eTAOYNG.

o XPNOWOTOWLY EVOAAMOKTIKEG, U OpBOAOYIKEG TEYVIKEG OTIC OldIKOGIES ANYNG

OTOPAGEMV.

O Simon 6p1og 6VO YVOGTIKA GTUA, TO LEYICTOTOMTIKO KOl TO IKOVOTOIMTIKO.
Ot 0pBOAOYIOTEG TOV UEYIOTOTOMTIKOV GTLA Tpoomabohv va Adfovv ) BEATIOT amdpaom,
EVOD EKEIVOL TTOV OVIIKOVV GTNV OLAO0 TOV 1IKOVOTOUTIKOD GTUA IKAVOTOI0VVTOL LLE TV €DPECT

pog AoNG mov glval «apKeETE KOAN» Yol TNV KATAGTAOT £VavTL TG PEATIOTNG.

O1 ‘peyiotomomrég’ tetvouv va xpetdlovtot mepeGOTEPO XPOVO GTN ANYN ATOPAGEDV e€otiog
NG OVAYKNG VO LEYIGTOMOMGOLV TNV 0mdd00T o€ OAeg TIG PETAPANTEG Kol TOPAAANAQ v,
Kkévouv cvuPiacuovs. ‘Exovv emiong t pomn vo HETAVIOVOLV Y10 TIG OTOPAGELS TOVS TO
oLYVA Kot oV TO pmopel va ogpeiletaor oto OtL £ivor To Kovol and £KEVOLg TOL KaVOTooHVTL

va avoyvopicovy mote pio amdeacn £xel omoderydel 6t dev Nrav BEATIO.

Ytov avtimoda, ot ‘wavomompévor avayvopilovy 0Tt ot vTevhuvol ANYNG OMOPAGEWY JEV

SBETOLV TV IKAVOTNTA KOl TOLG TOPOLG Y10 VoL KataANEovy o€ o BEATIOTN Avor. Avtifeta,
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epapprolovv tov 0pHoAOYIGUO TOVS HOVO OOV OTAOTOMGOLY GE HEYAAO Babud Tig drabéotpeg

emAoyés. 'Etot, évag “tkavomompévos’ avalnTd i IkavomomTiky Avon wapd pio BEATIoTD.

To Robust Decision Making (RDM) givat éva cuykekpipévo ohvoro pneboddmv Kot epyaieiov
oV €xel oYedOTEL Yoo va vtootnpilel T AN omoeacewv Vo cvvOnkes afefardtnrag.

(Lempert, 2019). To RDM avaAbdetor og e&Ng,

o Evpetuc) teyvikn
M teyvikny Poaciopévn oy eumepio yioo emihvon mpoPAnudrov, pabnon kot
avoakdAvyn 1 omoio TEPIAAUPAVEL TN YPNON EVOG EUTEIPTIKOV KAVOVA, LU0, EKOGTO, L0
dtusOntikn kpion N Kown Aoyn. Xtnv ovoia, ot €Wdkol g dbnong a&tomoobv v
TEXYVOYVOGIO TOVG GTNV EVPETIKY. AVTEG fvat o1 voNTikég cLVTOUEDGEIS ToL Ponbovv
afiacto Tov €YKEPALO GTO VO TAPVEL ATOPAGELS Y®PIg TNV ENtyvwon Tov atopov. Ta
nudges &yovv oyedl0oTEL Y100 VO AEITOVPYOVV GTO LITOGLVEIONTO, Kol ETOUEVMG Evart
AOYIKO Vo UETPOVTOL OTO 1010 €MimEd0 UEC® EPYOAEIMV VEVPOEMIGTHUNG, OVTL Vol

Bacilovton amokAeloTikd og opBoroyikd epyaleia.

o I'vootiko cvoTyno
To PéPOG TV VONTIKMOV AEITOLPYIDV TOV AGYOAEITAL LE TN AOYIKY|, o€ avTifeon Le Tig
ocuvaloOnuoTiKé Asttovpyiec, mov aoyolovvtor pe 1o ovvaicOnua. O Teppavog
yuyoroyog Gerd Gigerenzer vmepfaivel Tov Simon amoppintovioag Tn oNupocio g
BeAltiotomoinong ot AMyn amopdce®mv. YTootnpilel 0Tt 01 amAEG EVPETIKEG TEXVIKES -
TeEYVIKEG emilvong mpoPAnuatwv mov Pacilovtor ommv eumepio - umopovdv va
0OMYNGOLV GE KOADTEPO OMOTEAEGUATO OMOPACE®V oM MO EUTEPIGTUTMUEVEC,
Beopntikd PéAtioreg Swdwkaciec mov AapPdvovv vEOYN TEPACTIES TOGOTNTES
TAnpoeoptdv. Onov o Eavtintikn avolntnon dev ival TPOKTIKY, ¥PNOULOTO0VVTIL
evpetikéc néBodoL Yl va emtayvvhel 1) d100Kacior EDPECTG LLOG TKOVOTOMTIKNG AVGNG.

(Gigerenzer. & Gaissmaier, 2015).

e O poiog ToVv cuvalcsOnpaTOC
To cuvaicOnua etvar évag mopdyovtag, o 0moiog Tig TeEPIocOHTEPESG POPES PEVEL EEM O
10 0pBoA0YKd povTéro. QoTdG0, £xel amoderyBel 6Tt dradpapatifel onuaviikd poro o1
dwdwacio AYNGg amoedcewv. Agdopévovr OTL Ol OTOPAGES GLYVO TEPLEYOLV
afefardra, N aTopKy avoyn Yo Tov Kivouvo yivetan £vag mapdyovtag. 'Etot, o poog
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evOg apVNTIKOD OTOTEAECUATOG UTOPEL VO OayOpPEVOEL 0L ETAOYY TNG OTOl0G To

0@&éAN vtepPaivouv katd TOAD TIC TOAVOTNTEG VO ThEL GTPOPA.

Ynrdpyovv 600 yVOOTIKE GUGTAUATE GTO TEGIO TNG YLUXOAOYING, TO OTOlN YPNGLOTOIOVVTOL
Katd Vv eneepyacio TV SBECIUOV TANPOPOPIDV Y10, T SOIKAGTO ANYNG LI0G OTOQOCTC.

(Koppovtldyrov, 2015).

e To Xvomua 1, to omoio Aettovpyel ovBoOpunto kol ypryopa, Pacilopevo oto
cuvaicOnua
e To Xvotua 2, to onoio Asrtovpyel TPOGEKTIKA, HE EQPACT TN AOYIKY| emeepyocio

TOV 0EO0UEVOV

A&onpeioto gival to 4Tl Yoo amo@doelg mepl amAdv KaOnuepvodv OpactnploTteV gival,
Kupiog vrevBovvo 10 Zvomuo 1. To yeyovog o0t M mAcloymeia Tov online amo@dcemv
AopBaveton “onTopaTOTOMUEVA”, LE OIEKTEPUIMTIKEG KIVIOELS KOl G KPS ¥POVIKO d1deTn O
amd TOV YPNOTN, EYXEL OC ATOTEAEGILA VO YIVETOL TO EVAAWTOG G€ PEPLACUEVES ATOPAGELS KO

EMAOYEC.

Awmotoveton 0T1, 1660 otV offline, 660 kot TV online ANyn AmTOPACE®Y, 0 KOTOVOA®TNG
emnpedletor oxedOV TAVIOTE amO GLYKEKPIUEVEG OladIKaciee mov akoAlovbel Katd Tnv
TpocEyyion €vog mpoPAnuatog (heuristics), aAAG Kot ammd TN U OVTIKEYEVIKT)/LEPOANTITIKY|
Kkpion tov atépov (bias). Emopévemg, 1o digital nudging Asttovpyel ekpetodlievouevo amd
KATO10VG YLYOAOYIKOVS TAPAYOVTESG, Ol OO0l TOTEAOVY HEPOG TNG O10OTKAGTIOG ANYNG Hiog
amoOPOoNG, ite HEGM TNG TPOTOTOINONG TOV TEPIEXOUEVOL oG EMAOYNG, €T TOL TPOTOV e
T0V 01010 TapovstdleTot pio EMAOYT, LE AMOTEAEGO TNV TAPOTPLVGT Kot MO 6N TOL XPNoTN

npog ekeivn v katevBuvon. (Gonzalez, 2016).

2.4. HOwd duinupota Tov nudge marketing

"Exovtag avaivcet 01e€odkd 1 Bempio g @Onong , eivar onpoavtikd e avtd 1o onueio vo
avaAvBovv ta NOd Stanupata wov mTpokvTovy YOpw omd to nudge marketing. Toco 10
napkeTvyK g gupeia évvola, 660 Kot o nudge marketing mg o Kotnyopio TOL HAPKETIVYK,

AmOTELOVV £VVOLEG AUPIAEYOUEVES GYETIKA e TOV NOIKO TOVS YopakTpa. Ot wOGES TPOG pia
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oLYKEKPIUEVN KaTehBVVoN Kot ot TeYVIKES Tov nudge marketing, TVPoSOTOLV d1dPopeg NOKEG

avnovyiegs.

2Oppova e T Xopmepipopikn Emoetun, n oOnon dev anotpénel Tov KaTavaAmT vo emAEEEL
erevbepa kot avToPodAmc, 0bte mpodyel v emPoAn N v AGueorn kabodnynon. Qotdco,
TPOKVTTOVV S1APOPES OMOWYELS Kot KPTkéS Yoo To Nudge, dedopévov Ot ot mapeppdoelg
Aappdvovy ydpa v ayvoio tov katavoiotov. (Dunt, 2014). H Bewpia g dOnong dev
oYEOICTNKE Y10 VO ypnoporomBel yioo avifucovg 6Komovg oVTE Y10, VoL EVIGYVCEL ALTOVE IOV
expetaAdlevovtol Toug avlpaomove. Amoterel avoueifola po katevBuvimpla erAocopia Tov
Bacileton otnv MO ko kpivetor amopoitntn v por exyeipnon Kot KuPepvntikn apyn

(Chapman, 2017).

Qot6c0o, Oa mpénel va dc@aAiletal 1o yeyovog 0Tl ot avBpomotl £yovv 10 dkaiwpo TG
elevbepiog Ko umopovv va eTAEYOLV OLTOPBOVAMG. ZNUOVTIKO KOl OUPIAEYOUEVO EPMTNUOL
amoterel edv 10 dkaiopa TV avOpoOTeV Vo emAEyovy elevBepa Kol ymPIG TEPLOPICHLOVG,
VTOVOUEVETOL amd TS TeYVIKEG Tov nudge marketing 1 eqv wpdypatt avt) 1 uéBodog
YPNOOTOEITOL G HEGO KaB0ONYNONG TPOG TIG KATOAANAOTEPEG Kol opBOTEPES Yoo TOV

gkdotote Katavolmt katevdovoelc. (Branson, 2012).

2 o0yypovn €moyn, TOAAEG elval ot TeXVIKES Ko HEBOOOL TOL HAPKETIVYK TTov otnpilovtol
OTNV EMOTAUN TOV ZVUTEPLPOPIK®OV OKOVOUIKOV Eontiog TG KaADTEPNG OVTIANYNC TToL
VILAPYEL VIO TOV TPOMO GLUTEPIPOPES TV avOPOT®V KOl TNG OMOTEAECUOUTIKOTNTOS TOVG
OTEVOVTL GTNV OVAALCT] KO TV €QApPROYN TOV pdpkeTivyk. Katd tov oyedacpd pog mdnong,
0 OPYITEKTOVOG EMAOYNG OOVAEVEL TAV® GE MATEPVOMOTIKES KPIGELS LE TETOWO TPOTO DGTE M
®Onon va yivetor mpog v emBountn KOTELOLVON AENVOVTIOG TNV TEAKN EMAOYN GTOV

KATOVOAW®TY Yopic va Tov teplopilet.

EmumAéov, a&oonueioto givar to yeyovog Ot n apyikn avantvén g Bempiog g dOnong
Baciomnke oe BN €vvola amd axadNUaiKovg e andTePo 6TdY0 T Pertimon ¢ Kovwviog
Kot Oyl g €vag UNYaviciog EPTOPIKNG EKUETAALELONG 1N LG KVPEPVNTIKNG YEPOYDYNONG.
Onwg eibotor oe kdbe emoTuUn, OMNUAVTIKOG KPIVETOL O OVAGTOYOOUOS TV MOKOV

npoPAnpatiopndv mov tpokvmtovy. (Chapman, 2017).
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Ot eployéc Tov eyKePEAOV, 01 0Tt01eg AAUPAVOVY YDPO O KEMKIVOVVEG) EVEPYELES, vl TAVTOL
ot idtec. O TPOPANUATIGUOC £dM £YKELTOL GTO TOGOGTO TNG EAEVOEPNG POVANCG AVAPOPIKA LLE
™ Aqym dvvntikd emikivovvov amoedcoesmv. Mo mopdderypa, 10 OTL KOTOWOG UTOPEL v
ap€oKeTOL 6TO Vo Toilel TuYEPA TTayvidlo 1) Vo KAVEL KATL aVTIGTOLYO TOV EVEXEL pioKO, UTOpPEt

va e€aptdral omd vevpmvikovg unyaviopote. (Tooakpoakir, 2008).

YVVEMMG, TOAAES POPEG EWALETOL TO YEYOVOG OTL 01 NOIKA KOTAAANAES EVEPYELES, AVAUEVOVTOL
omd OPOPETIKEG TEPLOYEG TOV EYKEPAAOVL, Ofvovv TN dvvotdtmto otov GvOpomo vo
avayvopicel oot v TpoPleymn HEG® ™S GLVEIdNONG Ko Pe avtd Tov TpOmo PpiokeTan o€
0éon oote va emAéEel Kan vo AdPet pia amd@act. AvicTory o, VIAPYOVY EPOTALATO CYETIKA
HE TO av ONUOLPYEITOL EVOG UNYOVIGUOS KOl MG €K TOVTOV TTPEMEL Vo Yivel emavesétaon g
évvolag g evBbivng ommv MO, Xe Oheg TIC MEPUITAOGELS, TPOKAAOVLVTIOL (PIAOCOPIKOL
TPOPANUOTIOUOT TOV QUPOPOVV TOL ELPNUATA KOL TOV TPOTO ¥PNo1NG TOVS. 26TOCO, 1) EMGTNUN
™G vevpoolkovouiog omotelel €va evOlPEPOV OEMGTNUOVIKO TEDI0 HEG® TOL OTOiov

LITOPOVLE VO, OVOKOADWOLLE VEES TTTUYEG Y1 TV avBpdmiv evon. (Toakuaxdin, 2008).

KE®AAAIO 3. H Ocopio s @0nong oto Digital Marketing. Merétn nepintmong Seiunica

3.1. Teyvikéc Tov Nudge oto [Mopadociokd & Digital Marketing

To Nudge amotelel onuavtikod epyoreio yio o PApKETIVYK KaBMG e amAd Kol GUVALL SIOKPLTIKO
TpOTO pmopel va amoderydel iaitepa wPEMU0 Kot kepdopopo. Ommg €xer oM avapepbel oe
TponyoLEVO KePAAato, To nudge marketing amotedel GTPOTNYIKN TOL GTOYXEVEL VO EXNPEGCEL TOV
KATavaA®T BAGEL TOL TPOTOV Kot GLYVOTNTOG ELPAVICNS TV EMAOYMV KOt €V TEAEL VAL TOV WONGEL
OTNV KOTAAANAN GLUTEPLPOPA KOl 0yopacTIKY| amopact. H dbnon, Aowmdv, mpaypatonoteital e
SKPITIKO KO N7 TPOTO DGTE 01 KOTAVUAMTES VO TEVOLV VTTOGLVEIONTA TPOS VTN TNV EXAOYY).
YHuepa, TOAAEG eToupieg MOV OPAGTNPLOTOOVVTOL GTOV KAGOO TOL HAPKETVYK Kol O TOL

YNOLKOL, YPNGILOTOo0V T Bempia TG dONoNg oA kot Tig TeyviKég Tov Nudge Marketing.

[Mopakdto, TapatiBevior kémola TopadelyLaTo GYETIKA LE TNV EQAPLOYT] TOV GTPOUTNYIKOV Kot

TEYVIKOV TG MONong. (Enginess, 2017).
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v Kowoviki anodei&n-n alsloyneio Tov ovopOTov dgv kKaver Labdog
Ot avBpmmot £yovv T TAoM va emmpedlovtal Kot vo, ayopdalovy To TPoidvTo TOL TPOTYLH L0,
HEYAAN pepidn TOL KATOVOAMTIKOD KOWOU TO, OTToio TOVS Tapovcldloviol HECH GTATICTIKOV
otoyeimv. Emopévamg, 6tav To oToTiotikd avtd dedopéva mpoPdAalovial amd Ty etoupic otV
emionun 10t0ceAd0 TG, ol emokénteg emBvpodv va yivouv kot ot 10101 mEAATEG KOl VO
OTOKOUIGOVV TN LOVODIKT] OVTH EUTEPIO TOL TEAATT), KAVOVTAG YPNOT| OLTOV TV TPOTOVTOV Kol
vanpectdv. ‘Eva yopoakmmplotikd mopddetypo ivar avtd mov £poppdlovv to MAEKTPOVIKA
KOTOGTAUATO TOTOOETMOVTOG TNV ETIKETO «ITLO ONUOPIAPY GE KOO0 TTPOIOVTO GTNV 10TOGEAMON
TOVC. AKOUO KO LEGH TOV YNPLOKOV KOWOVIKOV TAatopu®v pe ta likes & shares, pua etopio
AopPaver v KOwmviKn amodoyn, N omoia eival TOAD CNUAVTIKY Yo TOV GUYYPOVO YNOLoKO
KOTOVOAWMTY. XVVETADS, OEiYVOVTAG GTOVG EMOKENTES TOV 1IGTOTOMOV TOVS TL APECGE GE GAAOVG
KATOVOAWOTEG 6TO TOPEAOGV, LITaPYOVV TEPIGGOTEPES THAVOTNTEG VO TEIGTOVV KOl Ol 10101 Vo
TPAEouV avTioToiymG. AAMM®GTE, 01 AvOp®TOL ald TN PVUGT TOVG, EXOVV TN TAGT VO TOLG OPECOVV
Tpaypata mov opécovy oe dAlovg. Téhog, ot Oetikéc kprtikég Kabde Ko ot gvoeilels dmov
avaypdeoviot Ta « 10 TowAiovvion onpepor 1 «52 dropa £xovv avTd 6T0 KOAGOL TOLCY, 1 «TTOLAGLEL
YPNYopo» &tvarl TOGO OMNUOPIAEIS OGO Kol OTOTEAEGUOTIKES KOl GUVOPALOLY GTNV KOIWMOVIKY|

amodoyn. [opdaderypo amoteAovv ta niektpvikd katacthpata e ASOS kot Nike.

v Aykivpoon tynig (anchoring)

Mo texvikn Tov epapuoleTal 6To YNELoKO UAPKETIVYK KOl CLVOVTATOL GLUYVE OTIG 10TOCEADES
HEYAA®V ETOUPLOV Elvar 1 ayKOpwoN TIUNG, To Aeyouevo anchoring. Xvykekpiuéva, 1 oykhpmon
™G TIUNG ©O¢ dONoM, amevfOHVETOL OTIS YVOOTIKEG TPOKOUTUANYEL TOL TPOTOL WE TOV OMOi0
BAémovpe éva mpoidv Ko €v cuvexeln 1o ovykpivovue pe éva dAAo. Eivar g meiotikn
SSIKTVLOKT GTPOTNYIKT TYWOAOYNONS LEGM TG omoiag epgoaviletar ) apytkn T vOg Tpoidvtog
pali pue o Tun pe EKntoot. ovinlmg, apoipeitot To TOGOGTO EKTTMOG Y10, T SIEVKOAVVOT| TOV
xpNoTn Kot epgaviCetor n véa Tiun kot 10 % EKTTOon ite 68 AAAO YPOLO YPOULOTOGEPAS Eite
LE oL Loopn YPOUUN amd v o¢ £VOEIEN Sty papng TS opykng TWne. Me diia Adya, n Tiun
emnpedlel VITOGLVEIONTA TIG TPOGOOKIEG TOV KATAVUAMT®OV Yo To Ti Ba NTov drarebeévol va

TANPAOGOLV.

v H apyn ™ sravioTnTag
[ToAAég eTapieg xpNOOTOOVV SLAPOPO CT|LLOTOL AVTIKEUEVOV TOVE® OO TO TPOTOVTOL [LE ETIKETEG

«ovepOLEVOR» 1| «amokAEloTIKO» 1 «drbéoio povo onliney N «limited edition». Avtd anoterel
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po eEpeTIK) TEYVIKY 010TL dnpovpyel v emBopia 6Tovg TEAATEG VO YOVIGOLV Gpesa Eva
Poidv mov Bewpeitan «trendy» 1 axdOUN KoL «OLGELPETO» LE TOV £VOOLAGUO Kol POPO OTL pmopel
va un 1o Bpouvv gvkoia. H ypfon TeYVIKOV OT®G Ol TPOSPOPES Y10 TEPLOPIGUEVO YPOVIKO
oTNUO KoL Ol EWOTOMGELS GYETIKA e TO YOUNAO amdOepo dnpovpyodv v aviiinym tov
EMElYOVTOC KOl TNG OTAVIOTNTOG.

v TIpogmieypévny emdroyn
H epappoyn g mposmideypévng pobuong sivon pa e€opetikd woyvpn odnon. O 1pdmog pe Tov
omoio pvOuiletar pio TPOEMAOYN EYEL TEPAGTIO AVTIKTUTO GTIG EMAOYEG TOL KAVOULV 01 AvOpmmot
OGOV aQopa TN ANYN LG 0YOPASTIKNG amo@acnc. Mo KaAdTepn OTPATNYIKY Elval oVTH TOL
oLvoLALeEL TN TV OBNoN pe exeivn TG ayKOPOONG TIUNG £TCL OGTE 1| TEYVIKY VO KATAOTEL
OKOLLOL O OEAENGTIKT] KO ATOTEAEGLLALTIKT].

Vv OeTikéG KPITIKES 06 TEAATES
Ot katavaroteg ennpedloviar Guyva amd Tic Kprtikég mov daffalovv 610 dtadikTLo Kol ¢ £K
TOUTOV W0 ATOTEAECLLATIKN TEXVIKY ivat 1 cuAAOYN KpLTikaV and terdtes. [To cvykekpipéva,
N ovumepiAnymn BeTIKOV GYOAM®V Kot KPLTIKMOV TOV 0pOPOVV T SNUOTIKOTNTA TOV TPOTOVTOV
KoL TNV KOAN 6Y£0T TO0TNTAG-TIUNG UTOPOVV VOl ATOTEAEGOVY TNV WOOVIKT] LOPPT] KOWVMVIKTG
amodetns. Mia etaipia mov ytilel Kot amoktd enun, teTvyaivel ypnyopa to brand awareness
KOl GUVETMG UEVEL ATOTVIOUEVT] GTO HVOAD TOV KaTAvIA®TOV. Me Vv dopkn avamtuén tov
ovOLOTOG OAAG Kot TG eToupiag g GUVOAO, ot dvBpmmot emBupovy va yivouv HEPog avTNS TG
avamtuéng pe amotéleopo va givor S1aTeeEVOL va damavicovy vl LEYOADTEPO YPTIUOTIKO
1066 amd eketvo mov Ba d1€0eTav Yo To TAPEXOUEVO TPOTOV.

v Ipotewvépeva Tpoiovra (recommended products)
Mia Aloto amd mpotevopeva TPoidvTa Umopel vo pavel wwitepa ypnon kot fondntikn yio
ToUG meAdTeG oG etoupiag. Avtn m Aloto pmopel va mepiéyel mopepeepn mTPoiovia 1/Kot
TPOTOVTA LE TIG LEYAAVTEPESG TOANGCELS. AKOU, 10 OTOTEAECLLOTIKY] TEYVIKY AMOTEAEL QLTN TNG
e€atopukevpévng Aotog Paoet tng TUnpaTonoinong.

v Opuo otv emhoy
H o0yyxpovn emoyn yopaxmmpiletor oG 1 €moyn g amdAvTNS agboviag Kot TV apETpnT®V
emhoydv. OAleg avtég 01 dtobEcieg EMAOYES, £(OVV TN SUVALN VO ONULOVPYOVV GUYYVOT| GTO
LVOAD TOV KATAVOIADMTOV Kol KUPIMG TOV YNOLIKOV KATOVIADOTOV, LE CUVETELD 1] dL0dIKAGTN
MYNG og amdgaons vo Kabiototor 0AoEva Kot o SVGKOAT. 26 amdppota avTol, TPOKVTTEL

TO PAVOLEVO TNG «TOPAAVGNG TNG AYOPESH, 1) OTMG 0modidETAL TNV ayYAMKT oporoyia, market
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paralysis. XvuPdAler otov meplopilopud TOV EMAOYOV OAAG kol Tr  pElwon  Tng

AVOTOPUCIOTIKOTNTOG KOl G €K TOVTOL KAH1oTA TN dladikacio TG ETAOYNG EDKOAN KOl GUECT.

v Ag@uipgon 1oV TEPLTTOVY fuatov
Onwg TpokHnTEL IO GTATIGTIKEG EPEVVES, O TPOTOS EMKOVAOVING OVALESO GTOV KATOVOAWMTY|
Ko etapio pmopet va ivart amAdg Kot AMTOG HEG® LG GOPUOS ETIKOV®VING Tov Ba pépetl Tov
xpnot oe emapn pe v etoupic. O exdotote TPOTOC emKowwviog eivor dlaitepa
OMOTEAECUATIKOG KOl PAIVETOL VO APEGEL GTOV PEGO KATOVOAMTY] d€GOUEVOL OTL O YPT|OTEG
delyvouv mpoTiUNoM GTIG YPNYOPES KOl AMAOVGTEVUEVEG OLOOTKAGIES EvavTl TV YpovoPOpmv

KOl TOAVOVVOETOV.

3.2. ¥Ynowxkéc teyvikéc nudging pe t ypnon e Teyvntie Nonuoosvvng

Ta tedevtaia ypdvia, n Texynm Nonpootvvn (Artificial Intelligence) AapPavel yopo og ToAAOVG
Touelc, OMWC avTOV TG TEYVOAOYiag, NG Propnyoviag, e WTPIKNG, TOV OVTOKIVATOV, TNG
exmaidgvong oAAG Kot Tov ynelokob pdpketvyk. To Al yivetanr ohoéva Kot o d100€d0UEVO Kot
OMUOPIAEG e TN SLUPOAT TOL TNV TPOPAEYN OYOPOUSTIKMY GUUTEPIPOPADOV KOl GUVALL TNV
TPOGPOPA TOL GE L0l GEPA OO OQEAT] GTO YNPLOKO LAPKETIVYK. MeAETeC detiyvouy OTL M TEXVNTN
VONUOGUVT £xEl ®PEANGEL TNV 0&lo TV TEAATOV e BEATIOUEVT TTOIOTNTO LITNPESLOV, ONLLIOVPYIN

SLVNTIK®OV TEAATOV Kot TN PEATIOTONTOINGN 0va{NTNONG OTIS YNPLOKES TAATEOPLLEC.

Mio and T1g To oVyypoves TEXVOAOYIKEG eEeMlelg amotedel M epappoyn g Teyxvntig
Nonuoovvng (Al) oto pudpketvyk, n omoion cuveyilel va aAAGlel To moyvidl TOV YNELIKOL
uapketvyk. Ovotlaotikd, ypnowonoel avtd to €ldog teyvoroyiog ywr TN dnpovpyia
OV TOLOTOTOMUEVOV OTOPACE®V PAGEL TNG GLAAOYNG KOt OVAALGNG OEOOUEVOV OALD KOl TOV
owovolkav thosmv. O tpdnog Aettovpyiag g TN ocvuPdirer omv vrmoPfonbnon twv
OTPATNYIK®OV YNOKOD LAPKETIVYK LL0G ETOPIOG LE TOV EVIOTIGUO TAGEWDY , OEOOUEVOV OAAL

Kot dvvntikov kowov. (ITetpéloyrov, 2020).

Me v mépodo tmv etdv, N Teyvnt) Nonpoohvn anotéhece Pacikd mapdyovia yio Ty amoKTno
™me peyolvtepng dvvarrg atlag and tig ekotpateiec PPC (pay-per-click) mov emrpémovv v
avEnon g epPéretag piag emyeipnong aAld Kot TG dSnovpyiog TOANCE®V HEGH TOTOBETONG
dwenuicewv oe ddeopa diktva avalnmone. [Hopdho mov opkeTol YPNGLOTOOVY AKOLLOL

TOPAOOCIOKEG GTPATNYIKEG HUAPKETIVYK OTIS EKOTPOTEIEG TOVG, TO YNOakd péso apyiCovv va
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nyovvtat. Qo1dG0, 01 EUTOPOL TOVTPEHOLVV TIC TAPASOCIOKEG LOPPES LAPKETIVYK LE TIG WNOLOUKES
OTPATNYIKEG EMELDN Kol 01 dVO €6TIALOVV GTI GLUTEPLPOPE TV KaTtovalwtdv. E&attiag avtov,
TPOKVITOVV 1) GLTOUOTOTOINGT), Ol YNPOKES TOANCELS KOl 1 EKOVIKY] VTOGTNPIEN TEAATMOV.

(TTeTpéCoyrov, 2020).

H Teyvnm Nonpoobvn cuvdpdpel oty e£otkovoumon xpnudtov Kot Ty ovénon tov k€pdovg
Hog emyeipnong, oedopévou 0t 1 teyvoroyion TN dvvatan va mpoPAdyel Tig TACELS Kot MG €K
tovtov Bo Ponbnoel TG emyEPNOES VA OMUOVPYNGOLY KOTAAANAEG OTPOTNYIKEG Kol
OMOTEAECUATIKEG TEXVIKEG MOPKETIVYK. Zvumepacpotikd, m Teyxvnt Nompoovvn omotelel
onuavTiKo epyaieio pe Betikd avtiktumo 6to cOyypovo/YNeKd pdpketvyk. Ot GTpaTNYIKES
pépretvyk Ba yivouv mo Puboieg kKo Ba Exovv peyardtepn enidpacn oTig moyKOGHES TACELS

TOV UOPKETIVYK.

3.3. H ermidpoomn 6tn GLUTEPLPOPE KATUVAADTN

Ot teyvikég Tov nudge marketing epumeplEYOLV YLYOAOYIKEG YVADGELS TOV UTOPOVV VO, EXNPEACOVY
EUUECH KO OLOKPITIKA TNV KATOVOAMTIKT GCUUTEPLPOPE KOt VO BEATIOCOVV TN ANy ATOQACEMV.

SOUPOVA LE ToV KOvmviKo yuyoddyo Kahneman, n mielovotnta tov ano@dcemv mov Aapupdavetl o
avOp®MTOC, TPOKVTTEL PEGH OO YUYIKEG OOIKAGIEG TOL VTAPYOLV OTO VTOGLVEIONTO TOVL.
Enopévoe, n AMym amopdcemv dev kabopiletor mavta Kot €€ 0AoKANpov amd Tov 1010 aAAd givart
amoppolo. PLOCTIKOV Kol EMTTOALNL®V CKEYEMVY 1| OKEYEMV PACIOUEVOV OTIS OTOYELS TOL TAN00LG.
"Epevveg deiyvouv 01t tavem amd 1o 90% tov anopdcewv mov Aapfdavouvv ot dvOpmmot, Aappdvovton

amd o vrocvveidNTo toug (lewellyn, 2016).

Ov avBpomot, cuvnbwg, ypnoomoobv dlavonTikég cuvtopevoelg (heuristics), TG AeyOpEVES
YVOOTIKES TPOKATAANYELS Yol VO EKOPAGOVV TIG amOYELS TOLG Kot va. AdPovv po amd@aoT).
2opeova pe to Zoumeptpopikd Owkovopkd, ot avOpmmot dev givar mavia opBoroykd ovia ovte
Aappévouy 0pBoroyIKES amoPAcELS VA, TOALEG POPEG 01 AMOPAGELG TOVS UITOPOVV VAL EMNPEACTOVV

LLE VTTOGLVEIONTO TPOTO 0o GLVNBELES, embvpieg Kot KowvwVikd TpdTuTa. (Simon, 1983).

Mo mopdaderypa, 6tav 0 KOTAVOAMTNG PAETEL GTNV 1IGTOGEAIDO LOG EMTLXEIPNONG TOV TEPLOPIGUEVO
apud amobépatog oe £va mpoidv, 1dte avtopata Bewpel 611 T0 GLYKeKpYEVO TPoidv aliletl Kot
OTmEVOEL VO TO Ttopayyeikel. AvTopaTo, OMHovpyodvIol cuVUeONUATE OBV Kot aywviag Yo vo

Tpordfel va ayopdcel KAtt mov Oesmpeitor INUOPIAES, KOWMOVIKA omodekTd KOl ‘CTAVIO’.
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Avtictoya, ot Oetikég KpITikéG Kot oyoAo ALV TeEAaTdV, dNUIOVPYOLV Aueca TV embupio
ayopdg Tov TPOIOVTOG OKOUO KOl oV 0VTO 0eV OmOTEAEL TPOTEPAOTNTA 1 OEV KOAVTTEL KATOLO
Baown avaykn. H emidpaon twv teyvikdv tng Bswplag g dONong otn cuumepipopd Tov
KoTavoA®T, Oev eivor O oe OAovg Tovg avOpdmovg 10Tt vVEApyovv Vo KaTNYOpPiEg

KATaVoA®TOV. AV TV opBoroyik®v Kot ovth Tov pn opboroyikdv. (Stepheson, 2017).

To PBaocikd HOVTEAO TG CLUTEPIPOPIKNG OIKOVOUIKNG OVTUTPOCOTEVEL L0 TPOETIAEYUEVT] ETIAOYN.
To avOpdmvo poard pmopel ko emeEepyaletol GLYKEKPYEVES Kol NON YVOOTEC KATOUGTAGEL, LE
OTOTEAEGLLO. VO EKKIVEITOL 1] EVEPYOTTOINGT) OPIGUEVOV OTOONKELUEVOV TPOTOTTOV TNG UVIUNG TOV
KOTOVOAWDTAOV. Z0YVE Tapotnpeiton 0T, 01 KATAVIAMTES EMOLIOVY VO EVICYVGOVV TNV OTOUIKT] TOVG
evyapiomon, kdvovtoag opBoroyikég emhoyéc mpoidoviwy. Q6TOCO0, OVOCGTUATIKOS TOPAYOVTOG
aVTNG TG TPoombelog amoterel 1) amovsio opOoAoYIKNC oKEYNG, KAOMGS T dTopa OEV dPOVY TAVTA
He T€t010 TPpOTO. Avtifeta, €6V 01 ATOPAGELS TOV KATAVOADTOV TOV amOAVTO 0pOBOLOYIKES, LEPIKEG
Béltioteg moMTiKEG TG OMuodclag owkovokng ot Ba eiyav to embountd amoteAécuoral.
Yvuykekpyéva, 060 mo oféPatot eivar o1 TEAATEG OYETIKA UE TNV ATOPACT] TOVG, TOGO TOAVOTEPO

gtvon va emAEEOVY TNV TPOETIAOYT, E101KA £V TTopovotdletal wg mpotewouevn. (Ale&iov, 2021).

H cvumeprpopikn okovopiKn Kot To VELPOUAPKETIVYK XPNCULOTOI00V GLYKEKPIUEVES Bempieg yia

va TeThYovV Tovg okomovg Tove. (Evayyélov, 2017). Avtég siva,

e Aoywkn Oswpio

e €&vav 100viIKO KOGO, 01 OMOPACELS TMV KOTOAVOAMTOV B0 1)TOV TO OMOTEAECUO LOG OVOAOYIOG

TOV KOGTOVG KOl TOV 0PEA®V Kat hvto Bo Adpfavoy BEATIOTES OMOPAGELG.

e (Oecwpio TPOKTIKNCS

Ot youyordyolr mPoGEPepaV £VOV TPAYUOTIKO EAEYYO OTNV EMIKPATOVGO OWKOVOUIKY] OKEYM,
TOPATNPAOVTOG OTL T TpoBupia oG Yo avdAnym Kivobvev ennpealetal omd Tov TpOTO LE TOV 0010

SWHOPOOVOVTOL Ol EMAOYES.

e  Oprofetnuévn opHoroykdTnTo.
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2Opeove. Pe ovTHV TNV Gmoyn ol amoedcelg dev gival mavta PéATioTec, KoOMOG vmdpyovv
TEPLOPICLOL GTNV ENEEEPYAGIO TANPOPOPLOY OO TOV AVOP®TO, AOY® T®V TANPOPOPLDY KoLl TOV

VTOAOYIGTIKAOV IKAVOTHTOV.

o  BOsopio STAOD CLOTNUOTOC

H 6ewpio avt), n omola kabiepdbnke cOppova pe ™ Paon g YVOOTIKNG KOl KOW®VIKNG
yuyoroyiag e, eEnyetl Tov AOY0 Yol TOV OO10 O AMOPAGELS OGS GLYVE OEV GUULOPPDVOVTOL LE
T1G emionueg évvoleg Tov 0pHoAoYIGHOD. ZuyKeEKPIEVA, TO cOGTNA 1 amoTteAeital amd dlod1Kacieg
Kol OKEYELS OV €ivan O1loOnTiKég Ko yivovtol ovtopata, kol eivarl Baciopéveg oty eumeipio.

Evd 10 ovompa 2 givorl mo eAeyyOUeEVO, GKOTLO KO OVOAVTIKO.

AOy® G ddedopévng ypnong g texvoroyiog oty kadnuepvy Lo, OA0 Kol TEPIGGOTEPES
ayopéc ko omo@doelg {ong Aapupdvovion dadiktvokd pécw g oBovng. Ov ypnoteg Otov
Bpiokovtol e ymeaxd tepParrovta o oKEPTOVTOL TAVTO 0POOAOYIKE Kot GLYVE TPOYLOTOTOOVY
L0 OQVTOUOTOTOMUEVT] ANYT OTOPACE®Y, HE OMOTEAEGHN VO VTAPYEL KIVOLVOG KOK®MOV Kot
AavBoouévov emioymv. Ot wdnoeic Oa tpénet va oxedtdlovtal e eE0TOMKEVIEVO YOPUKTPO KO
Oy pe évav TpOTo oL TAPLalel o€ GAOVE, KOOMDE 1 ATOTEAEGLATIKOTNTO EEAPTATOL GLYVE OO TIG
HOVAOTKES 1010TNTEG VOGS VITEVBVVOL Aymg amopacemv. To mepiBdiiov emhloyng Bo propodce va

oYEOOTEL e PAOT TPONYOVUEVES OMOPAGELS 1) ONLOYPAPIKL YOPUKTNPIOTIKA.

3.4. Melétn mepintwonc Selunica: puioc VEOQLOVC ERLYEIPNGNC YUVUIKEI®V pOVY®OV

M perémn mepintmong opiletor oG n Aemtopepns Kot evOEAENS EETAON LIOG GUYKEKPEVNG
nepintwong (1 TEPWTOCEMV) LEGA GE EVA TPAYUOTIKO TAAIG10. XT0 TapdV KePdAmo Oa avarvbel
N uneAét mepintoong g etapiag SEIUNICA, piag veopuods mAektpovikng emtyeipnong,
yovaikeiov gvovpdtov pe £dpa v ABnva. H etaipia 10p0Onke to kokokaipt tov 2021 amd v
EAAnvoapepikavida oyedidotpro podag, Evdokia Mrovtowdpn, pe aydnn Kot yvoon yi. v
yovaikeio pdda. Ta evddpato dtatiBevior mpog ayopd amokAEGTIKG HECH O10OIKTOOV, EVD
VILAPYOVV PAEYELS Yol OMovPYic PLGIKOD KATAGTNUATOG GTO £YYVG LEALOV. Zkomdg TG elvan N
EMEKTACT TNG KOl GTNV 0yopd TOV £EMTEPIKOL TAPUAANAL e TO YTicyo Tov brand awareness
omv EALGSa. H SEIUNICA eiye ™ myun va Adfet pépog cto MADWALK 2021 pe éva chvoro
custom made , €101Kd Yo To show, to omoio TpoPAndnke Tavelhadikd LEG® TG GLYVOTNTOS TOV
MEGA CHANNEL.
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Ta evddpata empehovvrol, oxedldlovrol Kot KaTaokevdlovTal, OmoKAEIGTIKA amd TNV 1010 Kot
NV opada TG Kot OAN 1 ddikacio mwapaywyns Aapupdaver yopa otnv EALGSa. H emwvouio g
etTapiog TPoEPYETaL omd TNV ITOAIKY] PPACT «sei unicay Kot omodideTol oTa EAANVIKA ®G, ‘sloat
povadikn’. Amevbivetal og kdbe yovaika mov OEAEL Vo VIDGEL LOVOSIKT pOPOVTOS povYo HECH
oTo omoia Vidbel dvetn péoa 6To 1010 NG T0 MU OAAL Kat TV d€ovca avtonemoidnon. Ltdyog
™G ETOPLOG EIVOL VOL TPOAYEL TNV LOVASTKOTNTO KOL TN S10POPETIKOTNTA. ETTpével otig obyypove
Taoelg eV TapAAANA, dnuovpyel 1 O N etapio poOdA HEG amd poL EWIKN Kol TPOTOTOPOL
oxedoTiKn HEB0JO Le EvTova Ta GTOLXELN TOV POUAVTIGHOV, THG £VTOVNG OnAvKoTnTaS OAAG KO

TOV VYNAOV TPOSYPOPDOV GO TIKNC.

Baowo pépog g priocopiog e, eivat 1 dpiotn moldtnto TV EVOLUATOV, LE 1O104TEPT] ETAOYT
VOOGUATOV Kol VAIKOV 0ALL KOl 1] APIOTN KOTACKELT TOVG. XTOY0C €ival 1 1Kavomoinor Tov
TeEAITN OTOV TOPOoAaUPaveEL TO TEMKO TPOidV Kol €v GLVEXElD TO YTICWO LG LYOVG Kot
LOKPOYPOVIOG OYECTG EUTIOTOGVVIG LE TO KOO TNG. AAM®GOTE, LYIGTNG onuaciog amotelel yia
™V €TOUpEia, 1N GUECT] EMKOIVOVIN PE TOVG TEAATES OAAG Kol 1) Ap1oTn eELINPETNON TOVG HEG®
™G AueEONC OdpacTikOTNTAS. TEAOG, BepeMmddec Opapa yio v etoupio aroteAel n Etopkn
Kowovicn Evbivn péow dpdoewv mov otmpilovtor otoug Tpel Poctkodc TUAMVES: TOV
AvBpomo, v Kowwovia kot to TlepipdAiov. H evappoviopévn emyeipnuatikn opactnplotnTa
ue tig Pacikég adieg e Kowvmviag Kot TovV avOpormv, amotedel Yoo TV etoupia To KAWL TG

emruyiog.

KE®AAAIO 4. MgBodoroyia 'Epgovag

4.1. Mebodoroyia ' Epguvac

210 TapOV KEPAAOLO TTEPTYPAPOVTOL SLEE0OKA TOL GTAA TOV akoAoLONONKaAY Yo TNV e€arywyn
™mg épevvac. Apyikd, Ba yiver avagopd 6Tov 6Komd TG TapoHGas £pELVAG OAAL KOl GTOVG
EMUEPOVS GTOHYOVGS, O1 OTTOI01 ATOTEAOVV £Vl GO TOL CNULOVTIKOTEPOL KOUATIOL LLLOLG EPEVVITIKNG
epyaciog. AKOUN, 6TO TOPAV KEPAANLO TEPTYPAPETOL O TPOTOG LE TOV OTOT0 TPOLY LATOTO O1KE
N avédivon Tov amoteAecudTov kot gv ovveyelo Bo mapobiécovpe v aflomotion Kot

deovToAOYiD TNG EPELVNTIKNG AVTNG EPYUGTOC.

To kepdiaio avtd Bo aoyoAndel €€’ oloKANPOL pe TNV dlevépyela TG £pgvvag Kot TNV néBodo

oLALOYG TV dedopévav. T cvykekpyéva, Ba kabopiotel o gpevvnTikd deiypo kot Oa
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avaAvOetl 0 Adyog yuo Tov omoio emAExOnke 1 peBodoroyia Tov epOTNHATOAOYIOV EVovTL GAA®DY
uebddwv. Emiong, Bo mopovclastodv ot evOTNTES TV €POTNCEWV TOL TEPAAUPAvEL TO
pOTNUHATOAOY10 Kot B avakvBovv OAeG 01 EpTNoELS, KOOMS Kot 1 GLUPOAT TOVG GTOV GKOTTO
TNG CLYKEKPEVNS EPELVOG OALA Ko TNG e€arymYNG TV cvumepacudtmv. TELog, Ba avapepbel
0 TPOTOG LE TOV OTOI0 TPUYUATOTOMONKE O EAEYXOC TV EPMTNCEMV Y10 VO SLOmIoTOOEL OTL

etvat opOdg dopunpévec yopic vo Onpovpyohv amopiec | ACAPELES GTNV KAOE EPOTAOUEVT.

H mapovoa épevva koieiton vo €£€TAGEL TNV KOTOVOAMTIKY] OTACN KOl GUUTEPIPOPE T®V
EMVidov Katavolotpidv eVOLRATOV HECH SLOOIKTHOV. TNV TAPOVCH EPELVO £YIVE XPNON
NG MOGOTIKNG OVAALGNG OEO0UEVOD OTL 1 GUYKEKPIUEVT OVOALGT NTOV 1) O XPNOUUN Kot
OTOTEAEGLLATIKY] Y10, TO EPELVOUEVO BENQL.

Q¢ pnébodog ovAhoyng dedouévev, ypnowomombnke 1 puéBodoc evkoAiog HOG Kol TO
epOTNUATOAOYI0 cuvtdyOnke oto google forms. H mpomOnon tov éhafe ydpa amokAeloTiKd
NAEKTPOVIKE, HECH MAEKTPOVIKOD TOYVOPOUEIOL, EQUPUOYDV KOl HECOV  KOWMOVIKNG
dktvmong. H pébodog mov epapprootnke yio T GLALOYN d€d0UEVE®V EIVOL TO EPOTNUATOAIY10,
10 0m010 AMOTEAEL Evay €DKOAO TPOTO VO GLAAEEOVLE AVTUTPOCMTEVTIKO OElYLOL LLE ACPAAELN
kaBmg Eveka g mavonuiog Covidl9 vanpéav meplopiopol. EmumAéov, mapéyet tn dvvatdtnta
v, GVAAEEOVE GTOLYEID KO ATTOWELS TOV EPOTOUEVMV KOl EV CLVEYEID VO KATAOTEL EQIKTN M

TOGOTIKOTOINGT) TOVC.

To epOTUATOLOY10 0OTELEL TO KAELDL TV OEIYUATOANTTIKMV EPELVAOV KO OA®V TOV EPELVAOV
ev Yével, mov ¥pNLovv GLAAOYNG GTOLEIMV KOl OEGOUEVMV. ZVVETMC, N KATAUCKELN TOV Eival
OTNUOVTIKT 0E00UEVOD OTL TOPEYEL TOL OEOOUEVA TNG EPELVAG Kol Ba Tpémel va etvan aglomom oo
T0. OTOY(ElDl OV TPOKLTTOVV. AKOUO, T €MAOYN TOV KATAAMA®V epotioewv moilet
KaBoploTikd poro, KaOMOG kol 1 dopr| Tov epmTUATOAOYiov, N omoio Bo mpémer va givan
OpPYAVOUEVT, GOENG, KOTAVONTH KOl Vo, EPEL OAEG TIG amapaitnTeg LIOOEIEELS Yoo TNV 0pOT)|

CUUTANPMOCT] KOl OAOKATPMGT| TOV.

Baoikdg 6Komdg TG mopovcag EpELVNTIKNG pyociog ival ov 1 KOTOVOAMTIKY] GOUTEPUPOPE
tov EAANVIdoV mov mpaypotomolovy ayopés evOupdtov pHEG® dadIKTOOV EnNpealetal amd
teyvikég nudge marketing ko av v télel dtakpivovtar oamd opOOAOYIKN 1| U GLUTEPLPOPA.

To epompoatordylo sumepieiye 24 epOTACELS LLE ATAVINGELS TOV SIVOVTOV GTIC EPOTOUEVES EVD

Ntav KAeloTob THIOVL.

22



To epomUOTOAdYI0O TOL YPNOIWOTOWONKE OTNV TaPovoo £PEVVa  TOPOLGLALETAL OTO
napdptnpa Tov Ppicketon 6to TEA0C TG epyaciag. To detypa g Epevvag amaptilotay and 106
YOVOIKEG KOTOVOADTPLEG EVOVUATOV HECEH OOIKTOOVL, Ao dtdpopa pépn ¢ EAAGdOC.
Yuvnlmg, to péyefog Tov delylaTog GUVTELEL GTNV ELPAVION OPKETOV TPOPANUATICUDV, KOODG
ol amoyels duotavtal. Xe kKaOe mepintmon, 1o delypa dev mpémel va givor ovte vaepPoiikd
piKpd, o0te vVIEPPoAKA peYaAo. AdtopeioPrTnTo, sivol avaykaio vo VITOKELTOL OTIC 0PYES TG

OTOTEAECUATIKOTNTOG, TNG OVTITPOCMTELTIKOTNTOS, TG aSlomiotiog kat tng eveM&lag (Delice,
2010).

To epotnuaTordy10 ™G Epevvag dopndnke mg e€ng:

I) Etcayoyikd pépog
210 €160Y®YIKO KEIPEVO EVNUEPOOINKAV O1 EPOTOUEVES Y1 TO €U TG OUTAMUOTIKNG EPYOGiag,
TOV OTOY0 TOV EPMOTNUATOAOYIOV, KOOME Kot yioo TNV avovopio kol Ty exepddein tov

GULAAEYOUEV®V TANPOPOPLADV.

IT) Kvpiog epotnpatoroylo

To xvplowg epoNUOTOAOYIO omoTEAEiTOL OVO HEPN, OTO TPOTO VLAAPYOLVV EPWOTNOELS
TPOKEWEVOL VO, GVAAEXOOVV TTANPOPOPIEC TOL APOPOLY TOL SNUOYPOPIKE GTOXEIN TV
KOTOVOAWDTPUOV KoL TO OEVTEPO TEPILAUPAVEL EPOTAGELS KAEIGTOV TOTTOL TOV GLUPAALOVY GTNV
eCaymyn ovumepacudtov e mapovoag épevvas. Ilo ocvykekpyéva, n TpOTH EvOTNTA
OVOQEPETOL OTOL ONUOYPOPIKG OTOLKE TV EPOTOUEVOV (QUAO, MAKIO, OIKOYEVEINKN
KOTAGTAOY), EKTOUOELON, €000, TEPLOYN OUOVIC) Kol meptlauPdvel 6 epmtoeic. H

devtepn evotnra mephapPdvet 18 epmtnoetg ko eetalet facikong aEovec.
To gpotpatordyo Teplapavel EpOTNCELS KAEIGTOV TOTOV, Ad TG OTO1ES TO ATOUO KaAgiTan
va amavtnost péca amo o 4fadun kiipaxka Likert pe onlmoeig 6mmg (1) «motéy (2) «omdvion

(3) «aold» (4) «mpa. TOAVY.

4.2. Xk0omOC TNC EPELVOC

O mpoTapyIKOG OKOTOS TNG TAPOoVGOS EPEVVNTIKNG EPYACIig eivar 1 LEAETN TG £VVOL0G KO TNG
ocvopuporng tov Nudge Marketing ot cVyypovn €moyn, €OIKA GE O,TL OQOPE TNV YNOLUKY

npoypatikdémrta. H d@Onor, oc o texvikn tov papketivyk, umopei va ypnotiponomoei yo va
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EMNPEACEL TI GLUTEPLPOPE TV KATAVOADTAOV, YOPIG 0 KATAVIAMTAG Vo TO Yvopilel evepyd.
Emopévac, yio v enitenén avtod Tou 6KOmov, TPOYLLOTOTOMONKE GTO TPOTYOVLLLEVO KEQAANLOL
pio ektevng PAMOYpa@iKy HEAETN OO TPOTYOVUEVESC EPEVVEG TMV NON VTOPYOVGAOV TEYVIKOV
KOl GTPOTNYIK®V TOV EXNPEALOVY TI GLUTEPLPOPE TOL KOTAVUAMTY OAAG Kot TN TEAMKT Ay

TOV 0YOPUCSTIKAOV OTOPAGEDY TOV.

¥ ovvégeln, €vag amd Toug PACIKOTEPOLS GTOYOLG E€lval M UEAET NG TPEXOVONG
oVUTEPIPOPES TV EAANVIO®V ymeloKk®V KAToVOADTPUDY YOVAIKEI®V EVOLUATOV O TPOG TNV
MyYN TOV 0yopaSTIKOV TOVS AMOPACE®MY, 1 0Toio TPAYUATOTOMONKE HEGH TNG TOGOTIKNG
€PELVOG KOL IO CLYKEKPEVO WE TN YPNOTN TOL gpwTtnuatoroyiov. To gpotnuaTordylo
oxeTLOTOV GUECH LLE TNV EMIOPOCT TOV TEYVIKOV Kol 6TPATNYIKOV Tov nudge marketing ot
CLUTEPIPOPE KO YUYOAOYIO TOV YUVOIKEIOV KATAVAAMTIKOV KOOV gvovpatov otnv EAAGSa.
O 0e0TEPOG Pactkdg EpELVNTIKOC GTOYOG EIVAL TO TTMG UTOPOVY VA EPAPLOGTOVV pe NOKO TpdTOo

ot teyvikég nudge marketing oty gtaipia ¢ Seiunica péowm TV amoTEAECUATOV TG EPELVC.

Kpivovton opBoroywkéc war mbikég avtég ot texvikéc mov ypnoipomolovvrar, I[lodg
AVTILETOTILOVUE KATOEG TEXVIKES TOV EVOEYOUEVMG £XOVV TN TACN VA XEPOY®YOLV 1| VO
OMEMOVV  TIS OYOPOOTIKEG ONOPACELS TOV KOTOVOA®MTOV; AKOUO, 7TMOG UTOPOVUE V.
Beltidoovpe TIg oM VILAPYOVOES TEXVIKES Ko va TiG eEeAiEovpe pe Pdon Tig HeTABaANOUEVES
avaykeg ™ onuepwn emoyn; TéAog, évag axoun emuépovg otdyoc omoteAel M UEAETN

nepinTmong g Seiunica, Pog VEOPLOVE ETYEIPNONG LLE YOVAIKEID pOVYAL.

Boaowd epeuovnrikd epothpaTo TG Topovcos EPELVOC:
DIToteg teyvikég kan otpatnywkég Nudge Marketing mov epappolovtat, exnpedalovv ) Aqym
TOV AYOPASTIKAOV amoPAce®V TV EAANVIO®V KatavaAmTpudv oruepa;

2)[1wg pmopovv ot Te(VIKES OTEG VO EPAPLLOGTOVY MOKA GTNV ETOPia seiunica;

4.3 M£60d01 ovdAvonc TV OTOTEAEGUATOV

H avdivon tov anotedecpdtov mpaypotomomdnke pe to data analysis tov excel.
Xpnowomomdnke n TEPLYPUAPIKT] GTATICTIKN Yo TNV OVOAVOT NG KdOe £pOTNONG Kot TNV
eCayoyn tov amotelecpdtov e mocootd nécm tov descriptive analytics. Ev cuveyeio, péow
MG EMOYWYIKNG OTOTIOTIKNG £Yve Guoyétion avd ovo petafAntav (collerations) yio )

oLYKPLoN TNG KABE EpMOTNONG KE piot GAAT.
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Ileprypo@ikn ZTaTIGTIKN

H épevva devepynOnke petald 22/03/2022 ko 30/03/2022 xor ta €poTNUATOAOYLO
npowdNOnkav péow email ko pécwv Kowvovikng diktvmons. H otatiotikn eneéepyocio tav
amotelecudtov dievepyndnke pe m xpnon tov Microsoft Excel. Zopeova pe tov 6xomd g
EPELVOC TOL OPOPA OMOKAEIGTIKA TO YUVOUKEID (VAO, TO O&iylo TOV KOTOVOAMTOV 7OV

ovppetetyav arotereitor and 106 yovaikeg kot avikav e nhkieg and 18 g 56+ etmv.

H mheoynoeia tov epotdpevov ovikovy otnv nAkiokn kKAMpoko tov 28-37 eTdv e T0GOGTO
va oyyiCet o 35,8%, evd apéomc akohovbel e anelpogldyotn dopopd, N NAKLKY Opada
tov 38-47 etV pe 34,9%. X cvvéyeln, akoAovBovv ol niikieg 18-27 etdv pe mocootod 13,2%
ka1 47-56 pe 11,3%. X televtaio 0¢on Ppioketar ) televtaio nAKoKy opdda and 56 etV

Kol Gve pe povoymetlo mocooto 4,8%.

EXETE MAIAIA;

106 anavioeig

NEPIOXH AIAMONHE

106 anevrigeig

@ 82 @ NPOTEYOVEA o ral

® 2837 @ ALTIKH o ox
3847 HMIAZTIKH

055 . @ ATPOTIKH

@ ANQ TON 56 ETON

I'paonua 1. Hhukio T'paonpa 2. Tomog Awapovig Tpaonua 3. IMoudd

ENATTEAMA EILOAHMA
= 106 anavinoss

106 anavto

@ MKPO
@ MEAD

y

I'paonua 4. Endyyeipo T'paonpa 5. Eto6dnpa T'paonpa 6. Exnaidevon

ZYETIKA e TNV TEPLOYN dtapovig, eatvetar ot polg to 6,5% dapével e aypoTiKn TepLoyn,
10 17% og nui-actikn mepoyn, evod 1o 42,5% kot 34% dapével otny TpmTEHOLGO KO OGTIKT
nwepoyn ovtiotorya. Ocov a@opd TNV OKOYEVEWKY] KATAGTOON TMV GULUUETEYOVCAOV GTNV
épevva, n mAsoynoia (53,8%) etvan movtpepéves kKo to 12,5% €€ avtdv etvat dyopeg kot povo
10 8,5% avnkel otig dalevyuéveg/ynpec. To 52,8% &xel moadd evd 1o volowro 47,2% dev
Exet.

H ocvvtputikn mietoymoeia (45,3%) @aiveton va eivar 1010TIK VTOAANAOG VO 1| GUVTPUTTIKY)|
ueloyneio aviker oty kotnyopia tov eottntpidv (0,9%), ocvvta&ovywv (0,9%) kot
eleoonpotiov(0,9%). v katmyopioc tov €levBepov emayyelpotioo avikel o 17% tov

ePpOTOUEVDV, eV T0 12,3% amdvince 0Tt eivar dOnuociog vwdAinioc. Téhog, otnv katnyopio
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TOV YOVOUKAOV OV 00YOA0VVTOL pE owklakd avikel To 11,3%, ekeivov mov sivor dvepyeg 10

9,4% ka1 ekeivov Tov £6moay TNV amdvInon «kavévay Loig to 1,9%.

H mpotehevtaio epd™on avtig g Kotnyopiag, a@opovce To €16O0MUA, TO OO0 OTMG
TPOKLITEL Amd TNV €pevva, 10 64,2% avnkel 6to pecaio Ko akolovbel o pkpd pe 33% won
TEAOG TO LVYNAO pe PoAg 2,8%. AkohovBel 1 televtaio SNUOYPAPIKY EPATNON TOV APOPOVGE
TO0 EMIMED0 EKMOIOELONG TOV GCULUUETEYOLG®V, HE TO 36,8% vo €l OAOKANPOGEL TN
TprroPaduia Exmaidevon, to 32,1% va €xel mpaypatorom)oel Metontuylokeg Xmovdés, 1o
29,2% va givon amdportor Nvpvaciov/Avkeiov kot poiig 1o 1,9% £dwaoe v amdvtnon «aALoy.

Ta mapondve tocootd anewkoviovior oTovg mivoakes 1-6.

H de0dtepn evomta twv epotioewv apopodce 10 peilov Bépa g mapovcas EPELVNTIKNG
gpyaciog, To omoio Ommg £xel MO avapepOel ival N KATAVOAMTIKY] CUUTEPLPOPA KOl GTAGT
TOV YOVOIKOV OVOPOPIKE LE TNV 0yopd EVOLUATOV HECH SadIKTVO KoL av ot TeXVIKEG hudge
ko digital nudge marketing exnpealovv ™ tehkf AYn anopacedv tovg. Ta T0600TA VT

napatifevior oto ypaenuato 7-24 Kot avoADoVToL TopaKATo.

2OUQOVO LE TIS OTOVINGELS TOV EPOTOUEVAOV, | GUYVOTNTO LE TNV OTOI0L TPAYUOTOTOIOVV
ayopég eivar pia eopd to unva pe mocootd 37,7% xor akolovbel pia eopd to Tpiunvo pe
30,2%, evd poAg to 6,7% oayopdlet dwdktvokd kdbe efdopndada. To 17,9% amndvinoe o0t

Tpoypatomolel ayopég Lo opd to e€aunvo kot to 7,5% o popd to ypovo.

ATO T0 AmOTEAEGLATO TNG EPELVAG, YIVETOL AUEGH AVTIANTTO OTL Ol EPOTMOUEVEG GTNV EPMTNON
TOV APOPOVGE TA KPLTHPLOL TOL TOVGS divouv MON oM 6TV TpayHaTonoinon g oyopds, dtvovy
vyiom onuacio ot T (55,7%) ko ta yopakmmplotikd mpoidvtog (40,6%). Ilpénel va
onuebel OtL €00 01 EPOTAONEVESG YoV TN duvaTdHTNTA VO EMAEEOVY TEPLGGOTEPES amd pia
arovtioels. AkoAovBel pe to 38,7% mov andvinoe «OAa To Tapamdvey dmov tepikieiovtol n
TN, TO YOPAKTNPLOTIKA TPOidVTOG, ot kprrikés, To model wearing clothes kot to recommender
engine. A&oonueioTo givat 1o yeYovog OTL 01 KPITIKES QOIvETOL VO UV ennpedlovy og Heydio
Babuod TiIc cLYKEKPUEVES GLUUETEXOVOES, He UOAG To 26,4% vo emAéyel v omdvtnon
«reviews». AkolovboOv o model wearing clothes pe 3,8% ot to recommender engine pe
1,9%. Amd 10 TOPATAVE® CUVAYETOL TO GUUTEPUCUO OTL 1| TAEOYNOIO TOV EPOTOUEVOV
YPNOYOTOOVV GLYVE TO ddIKTLO MG HEPOS TV ayop®dV TOVG Kot divovv Pdon ce OAa ta

TOPATAVE® KPLTHPLOL TPOTOV TPORoHV TNV TPUYUOTOTOINGT| oG 0yOpds HECH SLOSIKTVOV.
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H opéomg emduevn epdomn oQopovse Tr GuyvOTNTo TOL ovoiyouv TS TPoPardopeveg
SPNUIcES HECH TOV OMOTEAECUATOV TOV pnyovav avalitnong otav avalntovv KAmolo
npoiov (searchadds). Xyedov ot picéc (49,1%) andvinoav omdvia, to 20,8% kabdrov, to 23,6%

oLYVA Kot TEAOG TO 6,5% ToAD cuyVva.

211 GLVEYELD, COLPMOVO LLE TO ATTOTEAEGLLOTOL, TTOPOTPOVUE OTL TNV EPMTNGN TOV OVOPEPOTOV
GTNV TPOYLOTOTONCT U1 TPOYPOUUUATIGUEVOV 0yOPADV AOY® TPOGPOP®V, 10 46,2% InAmdvel
ondvio. v t0 37,7% ovyvd. AxoiovBel n amdvinon «mwold cvyvon pe 10,4% ko téAOg

«kaBorov» pe 5,7%.

MV €PAOTNON TOV AVOPEPITAV GTO. YOPAKTNPOTIKE Tov B NBerav vo mapéyel po véa
enmyeipnon, €161 OCTE Vo KEPSIGEL TNV EUMIGTOCVVN TOVG, Ol EMIKPATECTEPES OTAVTNGELS 1 TOV
OAaL TOL TOPATAV® (KOAY TO10TNTA, GPIoTY OYXECT TIUNG-TOOTNTOS, KOAESG KPITiKES, EToupikn
Kowovium Evfovn) pe 44,3% ko pe omelpoeAdylotn dtopopd 1 dpiotn 6yEoN TUNS-To10TNTG
pe 43,4%. To 31,1% amdvinoe 6t givor onpavtikd vo vedpyovy Karéc Kpttikés, to 14,2% divel

Baon oty Kok mowdtnta Kot 1o 8,5% otnv Etapun Kowwviky Evfovn.

Axoun, mapoatnpovpe 0Tt to 65,1% dev €xel apketd podya mov Exel ayopdoel Kot OV Exel
popécel moté. AvtiBeta, 10 vrorouo 34,9% amdvince TG TPAYUATL EXEL APKETE povYO, TO
omoia £YEL 0YOPAGEL Lol OEV EYEL POPEGEL KO XVVETMDC, SLOKPIVOVLE £va, OKOLLO GTOTYELD TTOV

paG 0dnyel otov 0pOOAOYIKO YOPOKTNPO TOV CUUUETEYOVCOV.

2INV EPATNGCN TOL AVAPEPOTAV GTNV EPELVO KOl GUYKPLOT) TILDV TPV At L0 Ayopd povY WV,
napatnpovpe 01t 10 47,2% amndvince ovyvd, 1o 33% mdvta evd pog to 18,9% amdvince

omavia kot T€Aog 10 0,9% moté.

M 18witepa GNULOVTIKN EPATNON OVTNG TNS EPEVVAG NTAY EKEIVI TOV AVAPEPOTAY GTOV PoOLLO
EMMPEAGHOD TOV KatovaA®Tpidv and ta online reviews. To 39,6% amdvince moAd evd

nopdAinia to 38,7% Atyo. To 13,2% amdvinoe ndpa moAv kot to 8,5% wabdrov.
Amd 1o amotedéopato cvunepaivoope 6Tt t0 40,6% Ogv mpaypatomotel kKaBOAOL ayopég

evovpdtev mov Tovg €xel dpnuiotel oe newsletter péow e-mail eved to 45,3% Aiyo.

AxoiovBovv 10 13,2% mov andvince moiv kat to 0,9% mépo TOAD.
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2V epdTNON 1oL aPopovsE To Babpd mov dafdlovv Tig daenuicelc Tov TpoPaiiovtal Katd
KOpoLG 6To LEGO KOWMVIKTG SIKTVMOOTS, TO 56,6% omdvinoe Atyo, 1o 24,4% moAd kot o 16%

kaBolov. Avtifeta, éva pikpd T0cooTo TS TAENS ToL 2,9% amdvinoe tapa ToAD.

[Hopatnpodpe 6Tt 01 KLpieg OV cLppeTelyay TNV €pevva, emnpedloviot and Atyo (50%) Emg
kaBoLov(37,7%) amd v ayopd KATO10v TPOidVTOG, TO 0oio TOVg £XEl TPoTadel mg TPpdsheTo
amd Vv enyeipnon Kamowov GAhov mpoidvtog (to Aeyduevo cross selling). Mot to 2,9%

andvinoe tapa ToAd Kot o 9,4% moAD.

Yxetikd pe to av Be@povv IKOVOTOMTIKES TIC TPOooTabeleg TPOPOAIG TOV ETXEPTCEDV
evovpudtov péow e-marketing (online dwenuiosig, Facebook ads, e-mail marketing), n
CLUVIPIMTIKY TAELOYMPia pe T0600TO 59,4% amavinoe moAD evd amd TV GAAN oA To 23,6%

andavinoe Afyo. To 14,2% andvince ndpa moAd kot o 2,8% kabdrov.

EmnpooOétmg, to 42,5% ocvppmvel Aiyo 61t to e-marketing tovg mapakivel vo. ayopacovv
povya mov d¢ yperdiloviat, evad o 27,4% Kpivel 6t tovg mopakivel moAd. To 23,6% amdvinoce

KkaBOAov Kot 10 6,5% mapa TOAD.

Axoun, to 44,3% Oewpei 011 T0 e-marketing tovg mopokwvel og pikpd Pabud va ayopdcovv
povya oV ypeldlovtal evd 0gv 10 £xovv okePtel, evd to 33% amdvinoe 0Tl TapaKvoHVTAL

noA0. To 2,9% amdvince ndpa moAd kot to 19,8% kabolov.

IMveton aviinmtd 0Tl etvanl omOALTO. TPOGEKTIKES KO EMPUAOKTIKEG LE TOPAYYEAIEG TTOV
TPOYLOTOTOLOVV Y10 TPMTN POpA amd o dyvootn ywo ekeiveg etarpeia. To 59,4% amdavinoe
népa TOAD evd a&loonueiowTo amotedel TO yeyovog OTL Kapio Oev AmAVINGE TNV ETAOYN

‘kaBorov’. Téhog, to 28,3% amdvince molv kot to 12,3% Atyo.

Onmg non €xet avapepbel and mapoandve epMTNOT TN EPEVVOC, Ol GUUUETEYOVGES GTNV £PELVA,
dtvouv peydin onpacio otn oxéon KoOANG modTTac-Tng, pe to 71,7% va amovtd mdpa woAD,

10 26,4% 1oV, 10 1,9% Alyo, evd Kapio dev €dmwoe v andvinon ‘kaboiov’.

2y epdTNON TOL APoPovSE TN PPAcn ‘ayopdl®m HOVO KOTA TNV TEPIOO0 EKMTOCEMV KOl
TPocPopmV’, 10 44,3% cuuemvnoe oAb, To 25,5% ndpa ToAl, evd T0 26,4% Alyo kot to 3,8%

KaOoA0v.
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H televtaio aAAd Ot AMyOTEPO OMUOVTIKY EPMOTNOT OVOPEPITAV GTO TOCO OPECKOVTOL VO

yéyvouv gvkaupiec otav yovilovv. To 54,7% ambvince mdpa moAv, to 37,7% molv, evd to

6,9% Atyo kot 1€hog 10 0,9% Kaborov.

ME MOIA KPITHPIA MPATMATONOIEITE TIE ATOPEL EAL:
106 anarrioic

vomnennisrviorc: I

NOELO LYXNA NPATMATONOIEITE AFOPEL MEZQ AIAAIKTYOY:

106 anavtiasic

@ KAGE EBAOMALA

@ MIA GOPATO MHNA

B MIA TOPA TO TPIMHNO
@ VI @OPA TO ESAMHNG
@ MIA GOPA TO XPOND

oo vekmns cuones [l 4
recosmenoer encive [z

P

F 0

41387y

Ipaonua 7. Ayopés pécm Aodiktdov Ipaenua 8. Kpimpia Ayopav
avagiTmong

TIGA GEAATE NA AEITE TIA NA EMMIETEYTEITE MIA NEA ENIXEIPHEH;
NPATMATONOIETE MH NPOTPAMMATIZMENEL ATOPEL AOTQ MPOIOOPQN;

105 envtnees;
106 anavrrioeic
KA NOIOTHTA 15(102%)
00N EVXNA
APLETH EXEEH TIMHE: .
L TGIOTHTAL 81434%)
[]
@ KASOMDY KANET KPITIKEZ,
ETAIPIKH KOINONIKH EYETHH
N TAPAPATAND

4T 144.3%)

0 10 2 0 an Bl

Ipaonua 10. Mn npoypappotiopéves oyopés I'paonua 11. Kprrfipra gpmictootvig

TOTé

TE TIBAOMO EMHPEAZEETE ANO TA ONLINE REVIEWS 1A TO MIPOION NIOY EMIYMEITE NA
TMPOBAINETE ZE ZYTKPIEH TIMQN KAI EPEYNA MIPIN THN ATOPA POYXQN;

ATOPAZETE;
106 anavmiceg 106 anavrrgel
0T © ROy
[ Jaiiy @ noxy
@ A ® Ao
@ noTe © KAs0N0Y

A

Ipaenpa 13. Zoykpion tipdv& épevva. Tpdenua 14. Exnpeoocpdg omd online reviews
IE TIBAGMO EMHPEAZELTE ANO THN ATOPA KANOIOY MPOIONTOE, TO ONOIO TAX

MPOTEINETA| QF MPCESETO ANO THN EMIXEIPH..KANCIOY AAAQY MPOTONTOE: (CROSS SELLING)
106 anaions

TE TI BAGMO AIABAZETE TIE AIAGHWIEIL NIOY TIPOBANAONTAI KATA KAIPOYE ITA MEIA
KOINQNKHE AIKTYQIHE,

10 anaripes

o+ N -

ANOITETE TIE AIAOHMIZEIE NOY NPOBAAAONTAI ETA ATIOTEAEEMATA TON MHXANQN
ANAZHTHIHE OTAN ANAZHTATE KAMOIO NIPOION (SEARCHADDS);

106 anavrioeic

@ N0AY FYNA
oI

© TANA

@ KAB0AOY

Tpaonuo 9. Awgnpiceg and pnyovég

EXQ APKETA POYXA, TA OMNOIA EXQ ArOPAZEI KAl AEN EXQ ®OPEZEI MOTE.

106 anavtioei

® NAl
®ox

Tpaenua 12. Apketd povyo mov dev 4@ Qopécet

MOZO LYXNA NPATMATONOIEITE ATOPEL ENAYMATON NOY ZAL EXOYN AIAOHMIZTE IE
NEWSLETTER MEZQ E-MAIL;

106 anevTigess

@ NAPATIONY
@ noiy
#Aro

@ KASONOY

Ipaenpo 15. Zuyvotnta ayopdv péow newsletter

©EQPEITE IKANONOIHTIKEX TIE NPOLNAGEIEL NPOBOAME TON ENIXEIPHIEQN ENAYMATON

MEZQ E-MARKETING{ONLINE AIAGHMIEEIZ, FACEBOOK ADS, EMAIL MARKETING);

@ TR L dliahad
oo oo
[ a0

O K001 @ ARONDY

Ipaonua 16. Avayvoon ads ota social media T'paonpa 17. Exnpeacpdg amd cross selling
marketing

©EQPQ OTI TO E-MARKETING ME MAPAKINEI NA ArOPAZQ POYXA NOY A XPEIAZOMALTIOZO - oEapg o) T0 £-MARKETING ME MAPAKINEI NA ATOPAEQ POYXA TIOY XPEIAZOMAI KAI AENTO
IYMOQNEITE ME AYTH TH OPAZH; EXQ IKEQTEL NOZO EYMONETTE ME AYTH TH OPATH:

106 anavrroec 106 snavripeic

@ NAPA NOAY @ NAPA NOAY
@ noay @ noay

@ Aro @ nro

@ Keeonoy @ a0

I'paenpa 19. Mopoxivnon tov emarketing yiwo ayopd

Tov d¢ yperalopon Yo oyopd mov ypetdlopon
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@ NAPA NOAY
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o aro

@ KAGOADY

Tpaonpa 18. Ilpofoin eny/cemv pe e-

Tpdenpa 20. Iapaxivion tov emarketing



EIMAI NPOZEKTIKH KAI ENIOYAAKTIKH OTAN NMAPATTEANQ POYXA A NPQTH ®OPA ANO MIA  H KAAH MOIOTHTA TQN POYXQN, ZE ZYNAPTHEH ME TH TIMH, EINAI ZHMANTIKH A EMENA.
ETAIPIA NOY AE INQPIZQ. 106 arovTrigeig

106 anavrroeig

@ NAPA NONY

@ NAPA NOAY @ noxy
@ nony 2%4% A0
)
@ KAGOAOY @ KasonoY

nm

I'paonpa 21. Eipot tpooektiky dtav ayopalm Tpaonpo 22. Zyéon moldTTOG-TIUNG
omd etopio wov O yvopilm

ArOPAZQ MONO OTAN YMAPXOYN EKNTQIEIL KAI MPOI®OPEL. NOZO LYMOONEITEMEAYTH  pOY APEZEI NA WAXNQ MNA EYKAIPIEE OTAN WOQNIZO.
TH ®PAZH; 106 anavtioeiq

106 anavinoetq
@ NAPA NOAY @ NAPA MOAY
® nf)r: : ® NoAy
ol Ao
@ KAQONOY @ KAOOAOY

Ipaoenua 23. Ayopdlm povo oe mepiodo EKTTOCEMV/TPOGPOPHOV Ipaonpa 24. Mov apécet va yayve yia evkoipieg mpv mv ayopd

4.4 A&omotia ko Asovioloyia tne Epgvvoc

H a&lomotia kol 0eovroroyia amotelohv avarmdoTacTo KOUUATL piog Epguvag, amd TNV opyn
™m¢ owdkaciog, ONAad amd T GOAANYTN NG WEaC UEXPL TNV OPIOTIKN ONUOGIELOT TV
anoterecudTov e ASloonueioto (NTAUATO OTOTEAOVY TOGO 1| GUVELONTN GLUUETOYN T®V

EUTAEKOUEVOV LEPDV GTNV £PEVVA OGO KOl 1] TPOCTUGIO TOV TPOSMOTIKMV OEOOUEVOV.

Mo v eyxupoOTNTA TOV TTEPIEXOUEVOD TOV EPOTNUATOAOYIOV, TpaypaTOTOOnKe £vag mpo-
EAEYYOG VIO TNV LOPPT) TTAOTIKNG LEAETNG Y1 vaL ELEYYXHOVV Ol ATTAVTIGELS TV GUUUETEXOVCOV
EVOVTL TOV €PELVNTIKOV oTOY®V. OVCCTIKA, TPV TNV OPIGTIKOTOINGCT TNG £PELVOG,
npoypatomomOnke pio dokaoTiky €pevva. otnv  omoio. ocvppeteiyav 10 EAAnvideg
KATOVOADTPLEG. ZNTHONKe amd TIC CLUUETEYOVGEG VO CUUTANPMOGOVY TO EPOTNLOTOAOYIO KOl
OT1 GLVEYELN VO GYOAACOVY EAV 01 EPOTNGELG TOL EPOTNLATOAOYIOV MTAY GaPEiS 1} Oyt KoL £6v
01 AMOVTNGELG TTOL EUTEPLETYE, TANPOVCAV TOVG GTOYOVG TG EPELVOC. AKOUN, poTHONKaY oV Bo

TPEMEL VO, CLUTEPIANPOOVV EMTPOGHETEG EPMTNCES N TEPALTEP® SEVKPIVIGELS.

Mia epgovnTikn HEAETN Y vo. @EPEL £YKVpa amoTEAEGHOTO, KPIvETOLl ovaykaio 1 xpnom

gpeuVNTIK®OV gpyaleiv mov €xovv NN ereyyBel Tavtdypova yoo TNV €yKLPOTNTO KoLl TNV
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a&lomiotion Tovg. Q¢ €k TOVTOL, KAOE gpeLVNTAG OTOV PEAETd o €pevva, divel Baon otnv

a&lomotio Kot TNV €YKVpOTNTO TOV 0pYEVOL HETPNONG TNG LEAETNC.

[Ma va xeBictatot @kt 1 xp1on eVOg 0pyAvoL LETPMNONG OE L0 EPEVVITIKT LEAETT), Ba Tpémel
va Tapovctdlel Eva tkovoromtiko eninedo adlomiotiag (reliability) kot eykvpotntog (validity).
H a&lomiotia Tov Kabe epyareiov pETpnong eival GppnKTa GUVOESEUEVT] LLE TV EAQYLOTOTTOINGT
TOV TVYOiOL CEAApaTOC. AkOun, Oa mpénel va yapoakmpiletar omd cLVOYY, GULVETEWL KOl
0100epOTNTO, OOTE OE TEPIMTMOT UETAPANTOTNTOAG TOV ATOTEAEGUATOV VO Elval Pkpn KATOTLY
EMOVAANYNG TNG LETPNONG VIO TapOpoleg cuvOnkes. OGO Yo TNV £YKVPHTNTA, AVOPEPETAL GTO
av Kot Kotd woco oydel avtd mov peTpdel éva opyavo pétpnong. H aflomotio eivon
mpovmdheon ¢ eyKvpdTNTOC, ONANOT Eva HETPO OV dev givan a&lOmoTo dev Umopel va givat
€yKvpo aAAd M aglomiotia oev emapkel Yo va eacpaiioet tnv eykvpdtnta. Eivor dvvatdv pia

KMpoka va, £xet tkavomomTikn aSomotioo oAl Oyl ETaPK EYKLPOTNTO.

2NV MOCOTIKY €pevva gival €PIKTO vo. evtomicovue epyoieion pétpnong, to omoio eival
alomota. O gpguvnc apyIKA KOTOOKELALEL &va €POTNUATOAOY0, O©TO Omoio Ogv
EUTEPLEYOVTOL EPWTNOCELS TPOCHOTIKOD TEPLEYOUEVOD, EPMTNCELS TOV APOPOVV TPOCHOTIKESG
tomofetnoelc M eivanr aloAoyikég, dote vo OcPoAMieTon 0G0 TO OLVOTOV KOAVTEPO 1)

aéromotio g épevvag (TTanavaotaciov, 2017).

[Ma ) deaymyn g Tapovcag Epevvag akolovdndnkay OAeg o1 TPoPAETOUEVES ATt TOV VOO
NS dadKacieg OTMG TEPTYPAPOVTAL TOPAKAT®. APYIKA, TPV TNV EVOPEN KOl GUUTANPMOOT
TOV EPMOTNUOTOAOYIOV, Ol GLUUETEXOVOES EVNUEPOONKAV HE €vO GUVIOUO KOl TEPLEKTIKO
KEILEVO OTO €100YMYIKO HEPOS OTL dtoc@aAleTor | avevopia kot gxepdbelar TG CLUUETONNG
TOVG OALQ KO 1] TPOGTOGIN TOV TPOSHOTIKAOV ded0UEVMVY ToVG. EmmAéov, avapépetal o 6komdg
™G €PELVOC, 1 CLVEWNTY] GLYKATAOESN Kot €0EAOVTIKY] GUUUETOYN TOVS GTN JSKAGIO TNG
épevvag. TENOG, €VYOPICTNOOUE YPOMTAS TIC GUUUETEYOVGESG YO TN CLUUETOYN TOVLS Kot
napabéoape to oTowyEin NG EPEVVATPLOG KOL TNG EMOMTPLOG OE TEPIMTMON TOL Ol {O1EG
emBopovoav v efaxpifmon kot dwPePainon TS EUTICTELTIKOTNTAS KOl OCOAAELNS TNG

AVOVLLNG 0ALG KoL TOV TPOCOTIKAOV OEOOUEVMV.
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KE®AAAIO 5: Anoteréopata

5.1 Ileprypaon Kot avaALoN TOV ATOTEAECUATOV

H d1epevvnon tov vrobécemv mpaypotomromOnke HEcm g enay®YKng HEBOSOV GTATIOTIKNG
avdAvong, pe okomd va ereyydet apyikd n vVIapén cvoyeticemV Kol PETEMELTO VAL avoderyBohv
ot ovoyetioelg (correlations) 1 aAAnAe&aptioelc HeTaly tov petofAntov. H avdivon pog
delyvel av vhpyel oTaTIoTIKN EvOeEn OTL veioTatal 1| GLGYETION KAOMG Kot TNV Voot NG

oyxéong petald tov peTafAnTOV.

210V Tapomdve Tivoka, TopatiBevtal To amoTEAECUATO OTMS OVTE TPOEKLYAV ETELTO, A0 TNV
EMAYMYIKN AVOAVOT TOV OTOTEAEGUATOV, OTOV QOIVETOL 1| GUCYETION OTLS OMOVTIOELS TMV
EPOTOUEVOV OV OVO EPMTNGEIS. ATO TNV TOPAEOEST) TOV OMOTEAECUATOV TOPOTNPEITUL EV
CLVOA® MG OEV VTLAPYOLY WHTEPA 1IOYVPES CLOYETIOELS KOOMG To amoteAéopata BpioKovTtal

g ent to mAeiotov kAt amd to 0,50 1) Tapovs1dlovy apVNTIKES TYES.

[T ocvykekpyéva, TpokLTTOLV d1APopeS Pabuidec cuoyETIcE®V, LE KATOEG EPOTNCEIS VO UV
Tapovotdlovy Koo amroAVTOg TaHTIoN, OTWS Y10l TOPASELYLO 1) CLGYETIOT) TOL TPOKVATEL OO
TIG €pOTNOEL;, « Exw podya mov dev @opdel motén/«Ta yopokInpioTikd Tov TPoidvVTOC
petpdvey mov eupovilel ovoyétion mepimov ion pe — 0,49. Avtibeta, GAleC cLOYETIOELC
Tapovotdlovy o HKpY CLGYETION, OTMC Yo ToPAOEy I Elval pion GLCYETION WE TIUN TTOL

Bpioketal ToAD Alyo mhve amd To KEVTpo, dniadn 0,039.

Téhog, apretéc etvat o1 epmtNoelg mov epaviCovv pia duvaTn CLGYETICN APOV TO OTOTEAEGLLOL
NG GVYKPLIONG TOVS €xel pia T mov Ppioketan apketd kovtd 6to Pabud 1, yio mapdostypo n
GLGYETION OV SUUOPPAVETOL OvapESH oTlG epmtnoels «H koA mowdta eivor onuavtikd
kpumpo v va epmotevbelg pla véa emyeipnony/«H Etapum Kowoviey EvBovn €xet

onpacio og Tpog to va eumotevdeis pio véa emyeipnon», 6mov mapovclaletol T0cosTo {60 He
68%.

Mo 10 Adyo awtd, Ko KaBdG moAhol cLGYETIGHOTL deV OMOGKOTOVV GTO VO GTOVTIGOLV TO.
EPELVNTIKA EPMTNUATO TG CLYKEKPLUEVNG LEAETNG, TTOPOKAT® Oa avaAvBovv Ta amotelécpata,

TOV GUGYETIGUAOV, LOVO TOV EPMTNCEDV TOV TOPOVSLALOVV £VaL EPEVLVNTIKO EVOLAPEPOV, TOGO
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oTNV 0VAAVOT TOV OTOTEAEGUATOV, OGO KOl TNV ££0Y®OYT GUUTEPAGUATOV GE ETOUEVO GTAJ1O.
Q¢ ek t0oVTOV, 01 gpwtoelg mov ailel va avapepBohv cOUEOVE PEe TO PEYOAO TOGOGTO
OLGYETIONG TOLG KOL GUVOPAUOLV GTNV OMAVINGCT TOL TPAOTOL POCIKOD  EPELVNTIKOD
EPOTNOTOG, TO OTTOI0 APOPA TNV EMOPAcT TOV TEXVIKOV/oTpatnyik®v nudge marketing ot

TEAKT ANYT| 0LYOPACTIK®OV ATOPAGEMY, OVOADOVTOL TOPOKATE.

Ot 800 TpOTEG EPMOTNOES TOV TOPOVSIALOVY TO HEYOAVTEPO PobUd GLoYETIONG ALTNG TNG
épevvag €xovv aplpd cvoyétiong ico pe 0,6843 ko eivar awtég mov avaeEpinikoy Kot
TOPUTAVE®, ONAOOT 1 EPATNCT TOL UETPAEL TNV TOWOTNTA O KPITHPLO Yo VO, UTOPEGOLY VOl
EUMIOTELTOVV U1 VEQ ETLYEIPTOT GLYKPIVOLEVT LE EKELVT TOV HEAETE TO KOTA TOGO O1 YLVOIKES
Bétovv ¢ kprmptlo v Etapikn Kowvovikr EvBovn mov mpodyetl pia véa emyeipnon yo va
v gumiotevTovy. H 1oy0vpn cvoyétion avauesa ot 6o Tot0TNTag TPoidVTOG/ VN PEGIOG LE
TO O{oOM U TNG ETAPIKNC KOWVMOVIKNG E0OVVNG HIOG VEOGVOTATNG EMLYEIPNONG Ol VEL TMG, OAEG
Ol EMYEPNOCELS Y10 VO UTOPECOLV VO €0patBOVV KoL vaL YIVOLV TO YVMOOTES GTO YMPO TOVG,
TEPA A0 TIG P HUCELS KOl ONUOGIEG GYECELS, EIval AmapaiTnTo VO LTOPEGOVY VAL ETEVOVGOVV
0TO VO avaTTOGGoVY Kol va Tpodyovv v Etapikn Kowvovik EvBovrn. AAwote, pécm g

terevTaiog, mpofaiioviatl 1 VTELHVVOTNTA, 1 KOWMVIKY ELGLVEWONGIN, 1 evoucOncio Kol N

EMYEPNLLATIKN MK TG myeipnonc.

O1 EMvideg katavalmdTpleg gaivetol vo eumotedovtan pio vEo Kovovikd vtevduvn etaipia
Kol elval dwatebepéveg va ayopdoovv éva mpoidv pe Paon v moidtntd tov. [Iépa and ta
0pBOAOYIKG KPITNPLOL TOV KUPLOV YOPUKTNPLOTIKOV TOL TPOIOVTOG, OTMC €ival 1 TN Kot
To10TNTO, £XOVV 1W1iTEPT) ONUACTO Y10 EKEIVEG 01 KOWV®VIKA VTEVOVVEC OPAGELC TNG ETOUPTNG.

Apéomg petd, axolovbel 0 cLoYKETICUOG AVALESH GTIC KPITIKESG KoL TIG CVGTACELS/TPOTACELS
(recommendations) pe apBud ocvoyétiong 0,5783. H cuykekpipuévn oxéon eoaivetar va givol
OYETIKA 1oYLPT OEOOUEVOL OTL 1 TAEOYNGio TV avOpOT®OV EYEl pOom TPOS TV avalnTnon
KPUTIK®OV 6TO 01001KTLO Kot €V TEAEL VoL TpoPaivel 6TV TpayLatonoinot oyopds evog mpoidvtog

TOV TOL TPOTEIVETAL, Y10 TO OO0 LILAPYOVV BETIKEG KPITIKES KOl GYOALQL.

211 GLVEXELD, LE LIKPT O10pOopd 0mtd TOV TPON YOV UEVO GUGYETIGUO, EVTOTILOVE TI GLGYETION
0,5008 vo O10HOpPAOVETOL OTIC EPOTNGES TOV UEAETOVV TN GYECT OV TPOKVTTEL €QV OL
yuvaikeg emnpedlovral omd ta newsletter ev cuvaptioel pe 1o gdv exmpedloviol avtictoryo
Ko amd ™ pébodo Tov cross selling 6mov paiverat g eppaviletat KAmolov £i00VG GVOYETION.

[Ipdypatt, ot emyelpnoetg dSnuovpyovv newsletter yio Tnv eVUEP®ON TOV TEAATOV GYETIKA LLE

33



véa TPOTOVTA KOl TPOGPOPES, WODVTOG TOVS GTNV TPAYUOTOTONOT HOG 0yopas Kot o’ OTL

QOIvVETOL OO TO ATOTEAEGILATA TIC £PEVVAG EXOVV AVTUTOKPLOT GTO KOTOVOAWMTIKO KOWO.

AAOG évag cvoyeTiopog mov o&ilel va avagepBel Ko va peretnBet yio 1o okomd g Epguvag,
elval 0VTOC TOV AVATTUGGETOL AVAUEGO GTIG EPOTNCELS TOL OPOPOVV T YAPOUKTNPIGTIKA TOV
TPOTIOVTOG KO TIG KPITIKES TTOL £Y0VV YPAPTEL YU 00TO, TO 0TTO10 TOPOLGLALEL GLGYETION 10T pE
0,4401. Avtd 10 AMOTELECUN VTOJEIKVIEL TMOG O OVTIKTUTOG TV YOPOKINPIGTIKOV TOV
TPOIOVTOC MG TPOG TNV TPAYLOTOTONOT HOG ayopdc, OYETICETOL AUESH LE TIG KPITIKEG TTOL

ONUoc1oTo10HVTOL 6TO d1adIKTLO YU AVTO.

EmnpocHétmc, évag cuoyeTiopndc mov @aivetor vo €xel €PELVNTIKO EVOLPEPOV Yo TNV
TOPOVCH £PEVVO, Elval OVTOG AVAUESH GTO KPITNPO ayopds TPOIOVI®MV CYETIKA UE TO
YOPOKTNPIOTIKE TOVS, €V GUVOPTNGEL UE TO €0V TPAYLOTOTOOVV ayopés e Pdaon ta
npotewouevo ayadd, pe ovoyétion mov ayyilelr to 0,418081, 1o omoio VTOINAMVEL TOC
mapovotdleton pio pkpn oAAG Oyl AmOAVTO IKOVOTOMTIKY GLGYETION. To amotéleoua avTo
TPOUNVVEL TG VTAPYEL L OPKETE KOA OYECN OVAUESH OTIG TOPOTAVE® UETAPANTES, YOPIg

oVTO VoL oMUaiveL OTL TO €val £IVOIL TPOATALTOVUEVO TOL GAAOV.

Axopa, mopotnpeitor 0 cvoyeTiopds pe opuo 0,371 , o omoiog agopd TIC EPMTNGELS TOL
LEAETOVV TO KATA TOGO 01 YUVOIKEG EMNPEALOVTOL OO TIC TPOCPOPES GUYKPITIKA LLE TNV EMPPON
nov &govv ta newsletter. Yeiotato pia eAappid cuoyEtion ovapeoa o autég TG 2 HETOPANTES,
TO 07010 UTOPEL VO ONUOLVEL TOC EVOEXOUEVMOC O KATOVOADTPIES EITE OEV £YOVV EYYPOPEL GTO
newsletter pog etoupiog eite dev avoiyovv Guyvé o UNVOUOTO TOV TMAEKTPOVIKOD TOVG
tayvdpopeiov. Eniong, evdéyetor kdmoleg KatavardTpleg va unv eivorl 1060 eE0IKEIOUEVES [LE
avTd TOV TPOTO PN LUIOTG KOL VO, EVILEPDVOVTOL LE AAAOVG TPOTOVS Y10l TIG TPOGPOPES, Y10,
TOPASEIY IO LEGM TOPAOOGLUKOD HAPKETIVYK 1) OO YOPNYOOUEVES SLOPNUCELS KOl KOAUTAVIEG

oT0 LEGO KOWMVIKNG OIKTOMONG.

21 ovvéyela, a&ilel va peretnBei n cvoyétion pe tipn 0,357 n omoia peTpd 10 Katd mOGO ot
yovaikeg emnpealovtol and newsletter étav dwaPdalovv daenuicelg 6to HEGH KOWMVIKNG
JKTVMOMNG, M omoia emiomng Oev etvat apkeTd VYNAN dALd eivar GYeTIKE KOVTA 6TO KEVTPO. AvTd
onuaivel OTL 01 KOTOVOADTPIEG, emnpedlovtal GYeTikd To Ot dwPalovtog unvouate mTov
AopPévouy 6To NAEKTPOVIKO TOLG TOYLOPOUELD, TO 0TI KOl POPOVV TNV EVIUEPMCT GYETIKA

LE TPOGPOPEG KO EKTTAOCELS TNG €TOPLOG VA PAETOLV dapnpicels mov mpofdAloviot ota
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HEGO KOWVMVIKNG OIKTOMONG, Y®PIG avtd Vo onpaivel OTL 1 eXPpon EMLTLYYAVETAL GTOV 1010

Babpuo.

Televtaio cLGYETION TOL TAPOVGIALEL VO EPEVVITIKO EVOLUPEPOV GYETIKA LLE TO OKOTO TNG
épeuvag etval o1 EPMTNOES OV UEAETOVV TO KOTO TOGO Ol yuvaikeg emnpedlovion omod
TPOCPOPEC CLYKPLTIKA LE TO €V S10PAlovV SPNIIGES 0T LEGH KOWVMVIKNG OIKTLMOTG Y10
va tpoPovv ce ayopd n omoia £xet Tiun 0,310 ko Tpounviel Tog exnpedloviot o€ £va PKPO
Babud 1660 amd Tic dwenpicelg 660 Kot and d1popeg TPOSPOPES Tov PAETOLV, Y®PIC OU®G

avto va gtvon kaBoploTikd yuo TIg ayopEG TOVG.

KE®AAAIO 6: Zvunepdopata ko Xvintnon

6.1 H onuocio tov aroteleoudtov kot 11 cbuBoin tovc otn uelétn mepintmwonc ne Seiunica

ATO T0 GLUTEPAGLOTA TNG TOPOVSOG EPEVVAG, TOPATNPOVUE OTL 01 GVYYPOVEG KOTOVOADTPLES
TPOYLOTOTOO0V OYOPEC HEG® OOTKTVOV UE KVPLO YVAOUOVO TO. OpOOAOYIKE KpITNpla, EVEM
TaVTOYPOVE divovv peydAn Paon oty modtnta Tov TPoidvtog Ko tig online kpitikég. Ta
TOPATAVE® OTOTEAEGLLOTO, OTTOVTOVV GTO OEVTEPO BEUEAMOEG EPEVLVNTIKO EPAOTNLLOL TTOL OLPOPA
™V NOKN PaproYn TOV TEXVIKOV Kot otpatnyik®v nudge & digital nudge marketing om6 v
etarpio Seiunica. Toppova Aomodv, pe v épevva, e€dyetatl to cvunépacpo 6t 1 Etaipikn
Kowovik EvBdvn amotedel €va amd To onUovTIKOTEPO KPITNPO Y10 VO EUTIGTEVTOVV Ol
EMnvideg xoataval®dTpleg Moo veEOSVOTOTN EMXElpnom  yuvoikeiov evoupdtov  pEcH

OLOOKTOOV.

Emouévmg, n etoupia Seiunica, pumopei vo evioyboeL TV €TAIPIKT KOW®VIKN TG evOOvVn pe
JlPopes  KOWMVIKEG  Opacels, mpoPdAloviog T  QuovOpomiky 1Tng TAELPE UHECH
QUAaVOpOTIKOV eKONADCEDV Kot cuvepyaciav pe MKO. Akdun, propet va otoxedoel otnv
Brooyn ndum poda, dnpovpydvTag podyo amd avVaKVKAGUEVE VAKE ,GUUPAAAOVTAG LE 0VTO
TOV TPOTO GTNV KOTOTOAEUNOT) TNG KAWWOATIKNG OAAOYNG KOU TPOAYOVTIOS TNV OUKOAOYIKN
ovveidnon. Emevdvovtag Aowmdv, otV €Taipiky Kowwvikn gvbovn m o Seiunica kot
CUUUETEYOVTOS GE OPACEIS KOWMOVIKOV, TOMTIGTIKOV Kol TEPPAAAOVTIKOD YapoKTipa, Oa
KatapEPEL voL TPoPANOel 6To Koo Kot va yivel yvwoth| yio To 100G Kot To dpapa Tov TpecPEvEL.
AlAo €va 131aitepa CNUAVTIKO KPLTHPLO Yo TNV TPUYHUOTOTONGY] HOG OOOIKTVOKNG oyopag

YOVOIKEIOV EVOLUATOV £ival 1) TOOTNTA KO €V YEVEL TO YOPUKTNPLOTIKA £VOG TPoidvToc. Ommg
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Exeltnom avaeepOel, 1 cuyKeKPLEVT ETOPIO TOV HEAETALE, OTVEL LEYAAN EROOCT OTNV TTOLOTNTO,
TOV EVOLUAT®V KOl TNV APLoTN GYECT TUNG-TOIOTNTOS. LVUVENMG, Oa mpémet va eEakolovbel va
dtvel fdon otV TOWOTNTA TV TOPAYOUEVOV TPOTOVIWOV YMPIC VA XAGEL TN TOVTOTNTA TG KAO®DS
Ba eEeliooetal kot avantuocetol. Onmg yvopilovpe, o brand amoteiei mnyn a&iog yio tovg
KOTavolmtég Ko Tic emyepnoec. To brands eivar exeiva mov mpocdiopilovv ta
YOPOKTNPLOTIKE YVOPIGUOTO KOl OC €K TOVTOV TNV TOLTOTNTO TOV TPOIOVTOG, OTMG £ival M
mowTTo, 1 omoia givor amd To WO OgpeM®dON KPUTHP. €VOC KOTAVOAMTY Yo TNV

TPOYLLOTOTOINOT LOG OyOPAC.

EmnpocHétoc, o texvikn mov Bo mpénet va epoppdcel n etaipia, eival avtr g GVAAOYNG
online reviews. ITio cuykekpyéva, UTOPEL VO, EVOOUATHOOEL GTOV 1GTOTOTO TG, £va. Section yia
VO, UTOPOVV 01 KOTOVUAMTPLEG VO, VITOPAALOLY TaL GYOALLL Kol KPITIKES TOVG. Evog 0eleaotikog
TPOTOG Y10, VO TEIGTOVV VO, OPLEPDGOVY Ayo ¥pOVO KoL VO YPAWOLV Lo KPLTIKT, Eval vo TOVG
d00¢t éva kivnTpo, OTTMC Yo TapAderylal pio emmpOcHetn) EKttmwon o€ emopevn ayopd. Eniong,
GAAOG TPOTOG Y10 VO, ATOKTNGEL TEPIGGOTEPEG KPITIKEG 1) €Toupial, Elvar 1 EVYEVIKN TPOGEYYIoN
uéow evog email Tav péypt Tdpo TOTOV Kot To EVEPYDV TEAATOV, VO, BaOLLOAOYNGOVY 1| aKOUO
Kot va apnoovy éva oxolo otic mAateopueg tov social media & Google. Alwote, M
KOWMVIKT 0mod0yn QOiveETol VO &€ivol TOAD ONUOVTIKO KPUTNPLO Yo VO OyOPAGEL EVaG
oOyypovoc katavalm®tig. Me oavtd tov Tpdmo, emtuyydvetor to brand awareness kot m

amOKTNOT SLVNTIK®OV TEAATOV AAG Kat 1) cVoTooT Ko KaAny erun tov brand name.

ENUavTIKn Yo v &v Adyo gtaupia, kpivetan kou 1 poppoyn tov email marketing, n onoia
amoterel Pl amd TI o SLOEOOUEVES TEYVIKEG TOANGE®V T TEAEVLTAIO YPpOVIR. MECm NG
GLYKEKPLUEVNG TEXVIKNG, M eTOpio pumopel va £pBetl o€ emaT| Le TO TEAATOAOYLO TNG KO VO, TO
TOPAKIVIGEL VoL TPOoPel o€ o oyopd LECH TNG EVIUEPMOTG Y10 TPOGPOPES 1)/Ka VEX TTPOIOVTAL.
Axoun, etvat Suvat N ATOGTOAY| TPOCOTOTOMUEVMV KOl GTOYEVUEVAOV UNVOLATOV GO LO®VOL

LE T ONUoypapkd ototyeio KOs TapaAnmTTY).

Téhog, Ploel TOV OMOTEAEGUATOV TNG €PELVOG, WO OKOUY GTPOTINYIKN TOL Umopel vo
EQPUPLOGEL N ETALPLO, EIVOL AVTY TOV TPOTEWVOUEVOVY TPOidvTmV (recommendations), | omoia av
epaprootel oTpatNyKd, UmTOpel Vo ONUIOVPYNCEL Mo gvyxaplotn eumepia ypnotn. Mia
OTPATNYIKY] TPOTACEWV Y0 VEOUG YPYOTEG/EMOKENTEG TNG OTOCEADOS OMOTEAOVY T
TPOTEWOUEVH TPOTOVTA e PAomn Tn ONUOTIKOTNTO Kot TIG GUYXPOVEG TAGEIS. AAAN GTPATNYIKN

GLOTAGEMV EIval QLT TOL EUPAVICEL TPOTOVTO GOUPMOVO LLE TO YOPAKTNPLOTIKAE TOVL TPOIOVTOG
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(xpdUa, oTLA), TN TNYN EMOKEYILOTNTAG, TNV AP 1} KOO KoL TH GUYVOTNTO [E TNV OOl
ayopdlovtor dwpopetikd mpoidvia. EmumAéov, to mo eEeAypévo €100¢ GTPATNYIKNG TOV
a&lomotel T000 Ta OEGOUEVE TOL TPOTOVTOG OGO Kot TA. OESOUEVE TOV YPNOTY Y0 TNV EUPAVION
OYETIKOV TPOTAGE®V &lval 1 €EOTOMUKEVUEVT] OTPATNYIKY] TPOTACEWV HE TIS ETIKETEG
‘oVVIOTATOL YIo €6GC’, ‘Kopveaio gidn’, ‘mo dnuoerr’, ‘best seller’, ktA. AAhog tpdmog vo
npotabel éva mpoidv Gtov YPNoTn €ivol To TPOIOVIA ‘GLYYEVIKOD YOPOKTNPO TOL (PEPOLV

KOWEG 1010TNTEG KO TOPEUPEPT] YOPAKTNPLOTIKE YVOpioHaTA.
OAec o1 mopomave TeXVIKES Ko oTpatnyikés nudge marketing mov amoppéovy omd Ty aviivon

TOV ATOTEAEGUATOV TNG EPEVVAG, OV EPAPLOGTOVV LE TOV KOTAAANAO Ko 01O TpdTO, Pmopovv

vo. cUUBaAAoVY OeTikd oty avamrTuén Tov GTPATYIKOD oYEdLOCUOD TG eTatpiag Seiunica.

6.2 Yvunepdouato

Nuepo, to nudges &yovv g otd}0 TN Peitioon tov TPOTOL ANYNG ATOPACE®V GTNV
KAONUEPVOTNTA HOG KOl Ol TEYVIKEG TOLG OVVOVTOL VO EMNPEACOVV VTOGLVEIONTA TNV
OYOPOOTIKT) CUUTEPIPOPA TOV avOpOT®V. ¢ €K TOVTOV, TO CLYKEKPILEVO EPATNLO GTOYEVEL
0TO VO LEAETNOEL TO €0V TPAYUOTL TopoTNPEiTOL BEATIOOT TNG OTOMKNG GALG KOl KOWVMVIKNG
eunuepiag HEG® TNG YPNONG TS CLUTEPLPOPIKNG EMGTHUNG, 1| OTO10 GLVOLALEL TV EMGTNIUN

TV Owovopk®mv Kot g Poyoroyiag.

O ovyypovog Tpoémog (NG o€ cuvovacud pe v vioBétnon kal paydaio e£animon vEwv
TEYVOLOYLDV, KATEGTNGOV OLVOTH TNV EMKOWVOVIK TOV avOpOTOV GE TOyKOGULO ENIMESO HECW
0V SwdkTvov. H avantuén tov 61adiktiov cuvéBare oty avamtuén Tov NAEKTPOVIKOV

gumopiov, 1 omoio EVOLVALMVETOL SLOPKMG Ad TO LEGO KOWVOVIKNG SIKTVMOTG.

H ocOyypovn emoyn pmopel va yopoaktnplotel KAAMGTO ©C 1 ETOYN TOL SLOSIKTVOV Kol TNG
TEYVOLOYIKNG EMavacTtacns. Emopévmg, wg emaxdiovbo, ot etarpieg mpocapuocTnKaY 6T VEQ
avTd Oedopéva Kol EMEKTAOMKAY GTOV Yyneokd ympo, Ppickovtag Tpdmovs aviamtuéng kot
TPODONGNS TV TPOIOVIMV KOl VIINPECLOV TOVG LECH OO TIG GEADES TOVS GTO LEGH KOWVMVIKNG

JKTVMOOTG.
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[ToAAéC vEOGVOTOTEG EMIYEPNOELS GLOTNONKAV GTOV KOGHO HECOH OO TIG GEAIDEG TOVG KOl
KOTAPEPOV VO OMUIOVPYNOOVY GUECT] EMKOWMOVIOL HE TOLG TMEAUTEC TOVG YWPIG KATOL
owovolky emPapovvon. Emopévmg, mapovsialetal o oAdloyn amd to Topadoslokd pHéca
marketing oto yneuokd péca pe v cuUPoAr] Tov S1adIKTHOL Kol TV KOWMVIK®V SIKTO®wV. O
TOUENG TOV ALOVIKOD OAAG KOl TOL YOVTPIKOD EUTOPion diEpyeTon OAO KOl TEPICCOTEPO TPOG TNV
PN yneonoinon tov. H enéhacn tov S1ad1KTOOL Kol KATH GUVETELD TOV NAEKTPOVIKOV
KOTOOTNUATOV, ETETPEYE OTIG EMYEPNCELS TNV TOANGT TPOIOVTOV Y®pig v Vmapén evog

(PLGIKOV KATOGTILLOTOG.

H xowovikn amddeién (social proof) eivar éva yoyoAoyikd kot KOW®VIKO QPOIVOUEVO OV
OVOQEPETOL  OTNV  EUTIGTOCLVY] 7OV  EMOEIKVOOLY Ol  AvBpomolr dcov  aeopd TV
avaTPOPOSOTNON TOV CYOAM®V Kol KPUTIK®V OTO Ol0iKTLO. XE OVTO TO POIVOUEVO EXEL
GUUPAALEL GNUOVTIKE KOt 1] QUVAUIKT TOV HECHV KOWOVIKNG SIKTOMONG 1 0TToia Kot EVIGYVEL
Vv elevBepn mPOGPOGT OTIC KPITIKEG Y10 OTO00MTOTE TPOiOV N vVANpesio. Ot KPITIKEG TOL
EUQOVILOVTOL OTIC OPNUICEIS KOl GE OAEC TIC YNPLOKEG TAUTPOPLES, AGKOVV EMPPOT] GTOV
duvnTikod meAdtn eite Betikd elte apvntikd, avdioyo pe to €idog g kprtikng. Ot Betucéc
KPITIKES Y10 £vaL TPOTIOV LOIG VEOS ETTLXEIPTONG EVIGYVOVYV TNV EUTIGTOGVVI TOV, UE ATOTEAEGLOL

va B€Lel va yivel Kot 0 10106 HEPOC VTNG TNG EUTELPLOG TOL TEAATY).

Q¢ yvootov, ot avOpmmot £xovv TN Tdon vo emnpedlovtal Kot GUVAUO VO, EUTIGTEDOVTOL TIC
YVOUEG TOV AWV KoTavaA®mT®v. Emopévmg, 1 mapovsio g Kovovikng amddeléng Kahotd
po emyeipnomn mo aSlomotn dedoUEVOL OTL, €5 OPIGHOV, 1) KOWVOVIKT OmOOEIEN TPOEPYETUL
amd Tovg 1d010Vg Tovg TeAdTeG. OVGLUOTIKA, 1 KOW®OVIKY amddEIEn divel T duvoTdTnTO OTIC
etapieg Kot OG0 PAALOV OTIG vEES TTOV dev givarl VPEMS YVOOTES, Vo EmPEANBoVV and v
e€MTEPIKT EMKVPOOT KL TV VIOGTNPIEN TEAATMV TPOKELLEVOL VO EXNPEAGOVY TOVS TOUVOVG

TEAATES.

‘Eva GAAO cupmépacpa ov Tpokvatet sival Tme, pEcm tov Cross selling 1 onwe amodideton og
eEMMVIKY] amdO0oN M TOPAAANAN TOANGT], Ol KOTOVOAMTEG €YOoLV TN dVVATOTNTO, KOOMDG
cuppovievovtar £va Tpoidv, vo toug Tpotadel mapdAAnia Kol KOmToo GAAO TPoidv To omoio
oyetileton pe 10 ovykekppévo mpoiov. ‘Eva pmvopa niextpovikon tayvdpopeiov cross selling
EMTPENEL TNV TPOTACT] AAA®V TPOTOVTOV [e BAoT avTd oV TEpMyEiTOL EKEIVN TN GTIYUN| £VOG
EMOKENTNG N LE OVTA OV Y€l 6TO KAAGOL TOL 1 £xEL NON AYOPAGEL GE TPOTYOVUEVO YPOVO.

Avtoh 1oL €ldovg  unvdpoTo MAEkTpoviKoD TaLOpopeiov amotelohV Evav amd TOVG
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KOADTEPOLS TPOTOLG Y10l VAL LETATPOTOVV Ol EMGKENTEG/VEOL TEAATEG GE EMOVOLOUPBOVOUEVOUG.

To cross selling 6mw¢ kat o up selling propodv va enttevybodv péom tov email marketing.

Axoun, o dvBpomog eaivetonr Twg ennpealeTol amd TS KPITKEG Tov AapBdvovy ydpo 6To
dwadiktvo piag Ko Exel erevBepn ko dpeon tpocPacn oty TANPOPOPNGN, TOGO MG TPOG TN
dwpnuon, 660 Kol TPog T dSvoenuion evog mpoidvtog. Ta yopakInploTikd £vog oyafon
ATOTELOVV CNUOVTIKO KPUTNPLO ayopds €01KE 6Tav cLuVOdELETAL amd TV EMKVPWOOT GAL®V
KOTOVOAOTAOV 7OV £(0LV NON OYOPAGEL TO GLYKEKPYEVO TPOldV Kot eK@pdlovv TNV

Kavomoino” Tovg aAAd kot TV vapén Kot yydnomn ToV avaypopOUEVOV XOUPUKTNPICTIKOV.

Ev xataxieidt, Bdoet g mopamdve Epguvag GUUTEPAIVOVUE OTL, 01 GUYYPOVES KATAVOADTPIEG
EVOLUATOV, GAIVETOL VO, EIVOL TTIO GUVELINTOTOMUEVES OO TOANOTEPX KO VOL TTPOLY LOLTOTTOI0VV
ayopEG LEGM JLOIKTVOL KLPImG e opBoroyikd Kprhpla Kot Oyt TOGO GLVOIGONUATIKE Ko pUn

GLVELONTA.

6.3 Ilepropiouot

Onog eibioton o€ KaOe Epevva, £TG1 KoL TNV TOPOVGO VPIoTAVTOL KATO01 TEPLOPIGHOi. ‘Evag
Baoikog TEPLOPIGUOG OLTNG TNG OUTAMUOTIKNG EPYACTNG NTAV O TEPLOPIGUEVOS YPOVOG YOl TV
EKTOVN O™ NG OTPIPNG, LE ATOTEAEGLO TO OElypa va unv givort peydio kot amdAvta
OVTUTPOGMOTEVTIKO Y10, TNV EXAYWOYIKY] AvAALGT TOV anoteAecudtov. Etiong, évag axopo
ONUOVTIKOG TEPLOPIGUOG NTAV 1 GTOYEVCT GE EVOL CLYKEKPIEVO NAKLaKO target group ko o
oLYKEKPUEVD, 0LTO TOL case study g etarpioag Seiunica. EmumAéov, o pnopovoe va iye
YIvEL KO U100 TOLOTIKT) €PEVVO, LLE GUVEVTEVEELS AO KATOES YUVOIKES KOTAVOADTPLES
Yovokeimv evovpatmv oAld éveka tov Covidl9, avth 1 dadikooio dev pTopovse vo
Kataotel ePIKT. AE0ONUEIMTOG TEPLOPIGUAOC ATMOTEAEGE KOt 1) ATAT] LOPOY] TOV
EPOTNUATOA0YIOV EVAVTL TNG EPAPLOYNG TNG CLYYPOVNS LEBOOOV OMEIKOVIONG EYKEQPAAOV,
omwg eivan yio Tapaderypa to FMRI. Zvvoyilovrtag, 1 HeAétn ava@opikd pe To KOTd TOGO
ennpedlel N OOMGN TNV KOTOVOIAMTIKY GUUTEPLPOPH LECH TEYVIKOV Kol OTPOTNYIKOV nudge
marketing, kpivetal avaykaio pécw epeuvmv Tov Ba TPOKOYOLV b GANEG LEANOVTIKES

KON UOTKES EPYOCTES.
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EPQTHMATOAOI'TO
106 AITANTHXEIX

6 AHMOI'PA®IKEX+ 18 EPQTHXEIX 'ENIKOY TYIIOY= 24 EPQTHXEIX
OYAO

100% GHAY

HAIKTIAKEX OMAAEX
18-27:13,2%

28-37: 35,8%

38-47:34,9 %

47-56: 11,3 %

>56: 4,8 %

EIIIIIEAO EKITAIAEYXHX

B’OMIA EKITAIAEYZH 29,2%

["OMIA EKITAIAEYZH 36,8 %
METAINTYXIAKEX/AIAAKTOPIKEE XI[TIOYAEX 32,1 %
AAAO 1,9 %

OIKOI'ENEIAKH KATAXTAXH
AT'AMH 37,7%

EI'TAMH 53,8%
AIAZEYT'MENH/XHPA 8,5%

ITAIAIA
NAI 52,8% OXI 47,2 %

IMEPIOXH ATAMONHZX
MMPQTEYOYZA 42,5%
AXTIKH 34%
HMI-AXTIKH 17%
AT'POTIKH 6,5%

EITATTEAMA

AHM. YITAAAHAOX 12,3%
IA. YITAAAHAOZX 45,3%
EA. ETTAITTEAMATIAX 17%
OIKTAKA 11,3%
®OITHTPIA 0,9%
YYNT/XOZ 0,9%
EIZXOAHMATIAZX 0,9%
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ANEPTH 9,4%
KANENA 1,9%

EIXOAHMA
MIKPO 33%
MEZAIO 64,2%
YYHAO 2,8%

MMOXO0 XYXNA IPATMATOIOIEITE ATOPEX MEXQ AIAAIKTYOY?

KA®GE EBAOMAAA 6,7%

MIA ®OPA TO MHNA 37,7%

MIA ®OPA TO TPIMHNO 30,2%

MIA ®OPA TO EEAMHNO 17,9%

MIA ®OPA TO XPONO 7,5%

ME IIOIA KPITHPIA IPATMATOIOIEITE TIZ ATOPEX XAX?
XAPAKTHPIZTIKA ITPOIONTOZ 40,6%

TIMH 55,7%

REVIEWS 26,4%

MODEL WEARING CLOTHES 3,8%

RECOMMENDER ENGINE 1,9%

OAA TA ITAPAITANQ 38,7%

ANOITETE TIX AIAOHMIZEIX I1IOY [IPOBAAAONTAI XTA AIIOTEAEXMATA TQN MHXANQN
ANAZHTHZIHEZ OTAN ANAZHTATE KAIIOIO ITPOION (SEARCHADDS)?
ITOAY ZYXNA 6,5%

YYXNA 23,6%

XTTANIA 49,1%

KA®OAOQOY 20,8%

MNPAI'MATONOIEITE MH [IPOTPAMMATIEMENEX AT'OPEX AOI'Q ITPOZ®OPQN?
ITOAY ZYXNA 10,4%

XYXNA 37,7%

XTTANIA 46,2%

KA®OAOQY 5,7%

TI ®A OEAATE NA AEITE I'lA NA EMIIIETEYTEITE MIA NEA ENNIXEIPHXH?
KAAH IIOIOTHTA 14,2%

APIXTH ZXEXH TIMHZ-TIOIOTHTAX 43,4%

KAAEZXZ KPITIKEX 31,1%

Etaipicy) Kowaviky Evbovn 8,5%

OAA TA ITAPAITIANQ 44,3%

EXQ APKETA POYXA, TA OIIOIA EXQ2 ATOPAXEI KAI AEN EXQ ®OPEXEI ITIOTE.
NAI 34,9%
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OXI 65,1%
IMPOBAINETE XE LYT'KPIZH TIMON KAI EPEYNA ITPIN THN ATOPA POYXQN?

TTANTA 33%

TYXNA 47,2%

SIIANIA 18,9%

TIOTE 0,9%

YE TI BAOMO EIHPEAZEXTE AIIO TA ONLINE REVIEWS I'IA TO ITPOiON MOY ENO@YMEITE
NA ATOPAZETE?

TTAPA TIOAY 13,2%

TIOAY 39,6%

AITO 38,7%

KAGOAOY 8,5%

[MOZO LYXNA MPATMATOIIOIEITE ATOPEX ENAYMATON [IOY ZAY EXOYN AIA®HMIZTEI
XE NEWSLETTER MEXQ EMAIL?

TIAPA TIOAY 0,9%

MIOAY 13,2%

AITO 45,3%

KA®OAOY 40,6%

YE TI BAOMO AIABAZETE TIZ AIAGHMIZEIE [I0Y ITPOBAAAONTAI KATA KAIPOYZ ETA
MEZA KOINONIKHZ AIKTYQEHX?

TIAPA TIOAY 2,9%

TIOAY 24,5%

AITO 56,6%

KA®OAOY 16%

YE TI BAOMO EIHPEAZEXTE AIIO THN AT'OPA KAIOIOY MPOIONTOZ, TO OIIOIO TAX
IMPOTEINETAI QX MPOLOETO ANO THN EMIXEIPHEH KAMOIOY AAAOY ITPOIONTOX?
(CROSS SELLING)

TTAPA TIOAY 2,9%

TTOAY 9,4%

AITO 50%

KA®OAOY 37,7%

OEQPEITE IKANOIIOIHTIKEE TIZ MPOXIAGEIEX ITPOBOAHE TQN EMNIXEIPHZIEQN
ENAYMATON MEXIQ E-MARKETING (ONLINE AIA®HMIZEIZ, FACEBOOK ADS, EMAIL
MARKETING)?

TTAPA TIOAY 14,2%

TTOAY 59,4%

AITO 23,6%

KAGOAOY 2,8%

OEQPQ OTI TO E-MARKETING ME ITAPAKINEI NA ATOPAZQ POYXA IOY AE XPEIAZOMAL
IMOZO LYM®OQNEITE ME AYTH TH ®PAZH?
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ITAPA TIOAY 6,5%

TTOAY 27,4%

AIT'O 42,5%

KABGOAOQY 23,6%

OEQPQ OTI TO E-MARKETING ME ITAPAKINEI NA ATOPAXQ POYXA ITIOY XPEIAZOMAI KAI
AEN TO EXQ XKE®TEIL ITOX0 LYM®OQNEITE ME AYTH TH ®PAXH?

ITAPA TIOAY 2,9%

TMOAY 33%

AIT'O 44,3%

KA®OAOY 19,8%

EIMAI MPOXEKTIKH KAI EINI®YAAKTIKH OTAN ITAPATTEANQ POYXA I'TA ITPQTH ®OPA
AIIO MIA ETAIPIA ITIOY AE I'NQPIZQ.

ITAPA TIOAY 59,4%

ITOAY 28,3%

AIT'O 12,3%

KABGOAQY 0%

H KAAH ITOIOTHTA TQN POYXQN XE YXYNAPTHXH ME TH TIMH, EINAI XHMANTIKH TI'TA
EMENA.

ITAPA TIOAY 71,7%

TIOAY 26,4%

AITO 1,9%

KABGOAQY 0%

AT'OPAZQ MONO OTAN YIHAPXOYN EKIITQXEIX KAI ITIPOX®OPEX. IIOX0 YYM®OQNEIX ME
AYTH TH ®PAXH?

ITAPA TIOAY 25,5%

TIOAY 44,3%

AITO 26,4%

KAB®OAOQY 3,8%

MOY APEXEI NA YAXNQ I'TA EYKAIPIEX OTAN YQNIZQ.

ITAPA TIOAY 54,7%

ITOAY 37,7%

AITO 6,6%

KAB®OAQY 0,9%
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Hoapdptypo I'paenpdtev

I'paonua 1. Hukio 25
I'paonpa 2. Témog Atopovig 25
I'paonua 3. TToudid 25
I'paonua 4. Exdyyelpo 25
I'paonua 5. Etoodnua 25
I'paonua 6. Exnaidevon 25
Ipaonua 7. Ayopéc péom Atadiktoov 29
I'paonua 8. Kpiripio Ayopmv 29
Ipaonua 9. Atapnpicelg and pnyovég avalimong 29
I'paenuo 10.Mn Tpoypopatioéves ayopég 29
Tpagnua 11. Kpumipra gumiotoodiving véag emyeipnong 29
Ipaonuo 12. Apketd potvye mov Sev éx® popécet Toté 29
Ipaonua 13. Zoykpion tipndv& Epgvva 29
Ipaonua 14. Exnpeacpdg and online reviews 29
paenua 15. Zuxvomta ayopdv pécwo newsletter 29
Ipaenua 16. Avayvoon ads oto social media 29
Ipaenua 17. Exnpeacpog and cross selling 29
paonua 18. IIpoPoin enyyelprocov pe e-marketing 29
Ipaenua 19. Mapakivion tov emarketing yo ayopd mov de ypetdlopon 29
Ipaonpa 20. Hapokivnon tov emarketing  yia ayopd mov yperdlopat 29
Ipaonua 21. Eipoat tpocektikn 6tov ayopdlo omd etarpio mov de yvopilo 30
Ipaonua 22. Zy€on modToC-TINAG 30
Ipaonua 23. Ayopdlm puovo og tepiodo eKTTOCEOV/TPOCPOPOY 30
Ipaonua 24. Mov apéoet va yayvo yio evkatpieg Tpv v ayopd 30
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