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NEPINAHWH

ATMWTEPOC 0TOXOC TNG MOPOUCAG LETATTUXLAKN G SLaTpLBnG amoteAel n Stepelivnon Tng
OTTOTEAECUATIKOTNTAC TWV OTPATNYIKWY PNdLakol UAPKETIVYK TIOU UMOPOUV va
xpnotpomolnBolv w¢ epyaleia evioxuong tg adooiwong Kal TNG MoTOTNTAG TWV
nedatwv, divovrag Wdiaitepn éudaon otnv Cosmote, pia amo Tig Kopudaileg eTalpeleg
TNAEMIKOWWVIWV otov eAAaSIKO Xwpo. TveTal Xprion OUYKEKPLUEVWY TIOLOTIKWY
bebopévwy, culéyovtag otolxela amo BLBAla, emotnUoviKA ApBpa kol amd AAAEG
SUMAWUATIKEG epyaoieg Ta omoia mpooédepav MOAUTIUEG TANPodOpIieg yia To UTO
e€étaon Bépa. Oocov adopd TNV peBodoloyia mou uoBetnBnke akoAouBeital
TiepLlektikn BLBALoypadikr) avaokonnon. Mo cuyKeKpLUEVa, avaAlovtal SEUTEPOYEVN
6ebopéva mou cuumepAapBAvVouV TNV avAAUGCH GNUOVTIKWY CUYXPOVWV GTPATNYLKWY
digital marketing aAAd kall TG avAaykng EVOWHATWONG TOUG OTNV EUPUTEPN OTPATNYLKN
TWV 0pYyOVIOUWV. KOt CUVETELD, N CUYKEVIPWON TWV MapAnavw mAnpodoplwy Ba
UTOpPEL va IPOOhEPEL ONUAVTLKY yvwon Kal kaBodnynon yla oca brands emidtwkouv
va eVIoXUO0UV TIG TPOooTIABELEG apooiwong Twv EAATWY Toug otnv YndLakr emnoxn.
ErunpooBétwg, n Siepelvnon auty Onwg mapadelypatiletal amd Tn UEAETN
nepintwong tng Cosmote, amoteAel pla mpoomabeila Katavonong Tou ULOTAUEVOU
digital marketing emepnuatikol Tomiou TNG €TOlPEiog AAAA KoL TOU TPOTOU
EVOWHATWONG TWV VEWV TEXVOAOYLIKWYV TaoewvV otnyv digital marketing otpatnyikr tou
brand. KataAryovtag, ylia va pmopel po emixeipnon va oavrtamne€éNBel otnv
moAuTtAokotnNTa tng PYndlakng emoxng, xpelaletal va epapUOOEL ATIOTEAECUOTIKEG
KOUTIAVLIEG PNPLOKOU UAPKETIVYK, KAAUTITOVTAG OAO TO pAcHa Kol To otadla Tou
marketing funnel, avavovtag to awareness KoL TLG TEALKEG LETATPOTIEG. ZUYXPOVWG, O
TLEAATNG TIPETIEL VA ELVALL OTO ETIKEVTPO TWV TPOCEYYIOEWV, KlvnTomolwvtag Ta brands
va dnuioupyolv epLeXOUEVO Ttou pooBetel aia, yvwon kot vonua. H Cosmote kat
0L OAOKANPWHEVEC OTPATNYLKEC PndLakol PLAPKETIVYK TIou ePapUOlel amodelkvUiouv
MwG Mo emixeipnon ywa va odnynbet otnv kepdodopia kot otnv emiteuvén twv
ETUXELPNUATIKWY TNG OTOXWV, XPELALETOL VO (VoL EUENIKTH, VO TIPOCAPHOLETAL OTIC
TEXVOAOYIKEC e€eAifelc Kal o€BeTaL TNV MEAATELOKN TNG Baon.

Né€elg KAedLd — Wnoplakd MaApketivyk, Stpatnyikdo MApKeTivyk, Emiyelpnuatikol
2toyot Kowvwvika Meoa Aiktuwonc, Aéousguon Medatwy, Eniyeiproeic



ABSTRACT

The goal of this master's thesis is to investigate the effectiveness of digital marketing
strategies that can be used as tools to enhance customer loyalty, with a particular
emphasis on Cosmote, one of the leading telecommunications companies in Greece.
Specific qualitative data is used, collecting data from books, scientific articles and other
dissertations that provided valuable information on the subject under consideration.
Regarding the methodology adopted, chapters 1-4 follow a comprehensive literature
review. More specifically, secondary data are analyzed that include the various
marketing campaigns of the Cosmote group as well as the contact channels it has
developed with the customer audience. Consequently, gathering the above
information can provide important insight and guidance for brands seeking to enhance
their customer engagement efforts in the digital age. In addition, in the 5th chapter of
the thesis, the interview conducted with an executive of the marketing department of
the Cosmote group is presented, enriching the qualitative research. In particular, the
questions drafted, and the answers elicited concern an attempt to understand the
existing digital marketing business landscape of the company but also how to integrate
new technological trends into the brand's digital marketing strategy. In conclusion, for
a business to cope with the complexity of the digital age, it needs to implement
effective digital marketing campaigns, covering the entire spectrum and stages of the
marketing funnel, increasing awareness and final conversions. At the same time, the
customer must be at the center of the approaches, motivating brands to create
content that adds value, knowledge and meaning. Cosmote and the overall digital
marketing strategies it implements prove that for a business to be profitable and
achieve its business goals, it needs to be flexible, adapt to technological developments
and respect its customer base.

Keywords — Digital Marketing, Strategic Marketing, Business Goals social media,
Customer Engagement, Business



KEDAAAIO 1: EIZATQIrH

Avaudlofntnta, AauPfavovtag umoPlv TO oOnuepwO SleBVEG KOl OUVEXWG
HETABAAAOUEVO ETUXELPNUATIKO TOTILO, TTOAUAPLOUEG EMIXELPNOELS avalnTouv MAEoV
KOLLVOTOLOUG TPOTIOUG SNULOUPYLaG avIaywVLOTIKOU TTAEOVEKTHLOTOG, ETMLSLWKOVTOC
OUYXPOVWG TNV KaAALEPYELX HOVASIKWY SECUWY OUVOEDNG E TNV TEAATELAKN TOUG
Baon. Zav amotéAeopa, o POAOC Tou Pndlakol PAPKETIVYK QTIOKTA OAOEVA KAL TILO
KaBopLoTiko poAo yla ta brands, amoteAwvtag OxtL LOVo eriloyr) oAAQ KOl ETUTAKTIKN
QVAyKn, oUTWG WOTE VAL EUSOKLUNOOUV OE [La EEALPETIKA QVIAYWVLOTIKN 0yopd.

Elvat yeyovog nwg n éAevon tou SLadiktuou Omwe Kat n Avodog TwV KOWWVIKWY LECWV
Siktbwong, €Xouv eTLPEPEL LI ONUOVTIK oAAayr) oTov KAGASO TOU HAPKETLVYK,
npoodépovtag Eva eupl GACHA TEXVIKWV EpYaAEiwv Tou Tpoopilovtal ylo tnv
S6éopevon twv meAATwY péoa amo TNV aAAnAsemibpaocn toug oe Stadopa PndLaka
KavaAla. NoapdaAAnAa, TAEoV oL XpOTEG lval TILo SLoUVOESEUEVOL OO TIOTE, £XOVTAC
otnv 6taBeon toug MANBwpa Pndlakwv PECWV ETKOWVWVIOG. AKOUN, 0 GUYXPOVOG
nedatng O&ev eival mMAfov €vag omAOC TaBNTIKOG KATAVAAWTAG TMPOIOVIWV N
UTINPECLWYV. AVTIOETWG, €XEL EVEPYN CUUUETOXN OTNV KoUAtoupa €vog brand. Evag
apooLwPEVOC TIEAATNG TElVEL VA EMEVOUEL UKPOTEPO TTOCOOTO XPNUOTIKWY TTOPWV OE
OVTOYWVIOTIKEG LAPKEG EVW UMOPEL va LETAdWOEL Xprown avatpododotnon otnv
eMxelpnon, cupuPariovtag otnv mpoomnadela BEATIWONG TWV POTOVIWV H UTINPECLWV
™NG. JUVEMWC, eVAOya OAOEva Kol MEPLOOOTEPA brands teivouv va avaBewpouv TIg
UDLOTAUEVEG OTPOTNYIKEG KAl VO EVOWHOTWVOUV VEEC TIPAKTIKEG PndLokou
HOPKETLVYK LLE ATIWTEPO OTOXO TNV KAAALEPYELX OUCLACTIKWY CXECEWV LLE TO EMBUUNTO
KOLVO-0TOXO.

MNapdAAnAa, o 6ptAog Cosmote, 0 oToilog KATEXEL TO HeEyOAUTEPO LepiSLo ayopdc oTov
KAado Twv TnAETUKOWWVIWY, Opactnplomoleital o  €va  TeEPLBAAAoOV  Tou
HeTaBAAAeTaL ouveXwC Kol Slakpivetal amo paydaieg texvoloyikeg e€eAifelg. H
napandavw Sdlepevvnon elval duvatd va odnyrnoeL OTO CUUMEPOCHO  TIWC
euBabuvovtag kol €EEPEUVWVTIAC TIG OTPATNYLKEG Kol TipwToBoulieg Yndlakou
HOpPKeTWVWYK TN Cosmote, eival duvaty n avadelén twv Baclkwv mapayoviwv
emtuxiag aAAd katl Twv MoAudpBuwv SUCKOALWVY Kal TIPOKANCGEWY TIOU UITOPOUV vVa
nipokUP oLV yla évav KaAd eSpaLWUEVO, OTNV ETIXELPNUOATLKA 0lyopd, OPYOVLIOUO.

Me yvwpova Ta Tapanavw n mopovoa SUTAwHOTIKA epyacia Egkva mapabEtoviag
OTO MPWTO KePAAALO, OPLOUEVEC TTANPODOpPLEG OO0V adOpPA TIG EVVOLEG TOU LAPKETLVYK
KOLL TOU OTPATNYLKOU MAPKETIVYK oTa TAaiola evioyuong tng S€oUEVONG TWV TTEAATWV.
2to Sevtepo kedaAalo yivetal avadopd oto Pndlakd PAPKETIVYK, Kataypadovtag
oplopévec digital marketing otpatnylkég Omwg evOeIKTIKA amoteAoUV to Search Engine
Optimization (SEO), to Content Marketing aAAG kot to Social Media Marketing mou
telvouv va akoAouBoUV oL GUYXPOVEC ETIXELPHOELC. 2TO TPLTO KEPAAALO ELOAYETAL KOlL
ETUONUALVETAL N AVAYKN EMyVWONG TWV EMIXELPNUATIKWY OTOXWV yla €va brand,
YEYOVOC TIOU OUOTeAEl avaméomaotn TTux Tou amoteAeopatikou Pndlakou



HOPKETWVYK. Me AaAAa Aoyla, n oadn KOTOvONnon TwWV TPWTAPXLKWY OTOXWV EVOC
0PYaVIOUOU OMwG N avénon Twv ec0dwv 1 n BeAtiwon tng mpoBoAnRg TNG EMWVU LG
€XEL KOOOPLOTIK onuaocia kat Ba pémnel va euBuypappileToL AUETA LE TOUG OTOXOUC
KoL TLG oTpatnykég Wndlakol papketvyk. Metafaivovtag oto TETapto Kepalalo,
QVASELKVUETAL N QVAYKALOTNTO TWV EMLXELPHOEWV Yla EVOWMATWON TNG PYNndLakng
OTPATNYLKAG OTNV €UPUTEPN oOTpatnylkr, Slvovtag €udacn oTo yeEyovog MwG TO
oUYXPOVO HAPKETIVYK €lval TEAATOKEVTIPLKO. ELSIKOTEPA, N KATAVONGN TWV QVAYKWY
KOLL TWV ETUOURLWYV TWV TEEAATWY CUUPBAAAEL ONUAVTLIKA 0TNV tpocappoyn tTwv digital
marketing oTpatnykwv evw n dnuiloupyia customer personas 1 n dte€aywyn epeuvwv
oyopdg, odnyouVv HE AUECO TPOTO OTNV ATOKTNON TIOAUTILWY TANPOGOPLWV TIOU UE
N OElpd Toug kaBodnyouv TNV SnpLoupylal TIEPLEXOUEVOU ) TNV QVAMTUEN TwWV
TPOLOVTWV.

Ev katakAeib, n mapoloa SUTAWUATIKY EPYOOLA ETUSLWKEL VA TIOPEXEL L0 TTPOOON KN
otnv udLotapevn BiBAloypadia, e€etalovtag tnv aAAnAemiSpaon TOU HAPKETIVYK Kal
™¢ Stadpnuiong otov Pndlako KGoHo aAld Kol va SLEpELVWVTAG TNV £VVOLa KAl TN
OnNUaoLla TOU yla TNV EMITEVEN TWV ETUXELPNUATIKWY OTOXWV. AKOUN, EMLSLWKEL va
afloloynoel kat va avaAUoeL twg n epappoyn digital marketing otpatnylkwy pnopet
va evioXUOoeL TNV adooiwaon Twv MEAATWY, AVAKAAWVTOG OXETIKA Ttapadsiypata and
TG edpapHUOYEG TOU opihou Cosmote. ZUVETIWG, LEAETWVTOG TLG OTPATNYIKEG UAPKETIVYK
tng Cosmote, Ba mapouclactel n avaykoldtnta NG eueli€lag kat NG
TIPOCAPHUOCTLKOTNTAC TIOU SLATAPNOE N UTIO UEAETN ETALPELQ E TO TIEPALG TWV XPOVWY,
odnywvtag tnv otnv kepdodopla Kal peTatpenovtac tnv os éva love brand.



KEDAAAIO 2: MAPKETINIK KAI ZTPATHTIKO MAPKETINTK

2.1. EIZATQrH 2TO MAPKETINIK

Zekwwvtag, o Kotler (2001), pia oo TLg NYETIKEG GLYOUPECG OTOV XWPO TOU MAPKETLVYK,
avadEPEL WG TO LAPKETLVYK QTOTEAEL LA KOWVWVLIKH Kal Slotkntikh Stadikacio kota
TNV omoila T AToUA ATOKTOUV OTLONATIOTE EMIBUMOUV HECW TNE SnuLoupylag Kot TNG
avtaAlayng afwwv pe dAloug. MapdAAnAa, tovilel mw¢ cuvdEETAl AUECA HPE TNV
OLKOVOULKN aVATTuén Kol TNV eunuepila TG Kowwviag, KaBotL avalntd oe cuvexn
pUBUO TpoTOUG yLa va amodidel agla otoug meAdteg, BeATlwvovTag TG ouvenkeg Lwng
Kol 08NywvTog OTNV OLKOVOULKA avamtuén. AKOun, cUpdwva PE TNV APEPLKAVIKA
Evwon Mapketivyk (American Marketing Association), HApKeTWVYK opileTol wG n
Sladkacia TMpoypauUATIONOU Kol UAOTIOINONG TNG Tapaywyng, TLLOAOynong,
npowbnong kat Slavoung Loewv, MPOIOVIWY Kol UTINPECLWY, LE QTIWTEPO OTOXO TNV
Sle€aywyn ouvaAlaywv TIOU EKTTANPWVOUV TOUG QTOMLKOUG KOl ETILXELPNUATIKOUG
okomoU¢. OL mopanmavw SLEPEVUVACELG UITOPOUV VAL 08NYrCOUV OTO CUUTMEPOCHA TTWE
N EMLOTAN TOU LAPKETIVYK ETUSLWKEL TNV Snuoupyia pakpompobeouwy deopwy Ue
TO KATOVOAWTLKO KOO, TipoodEpovTag ayabd Kal UTINPEGCLEG TTOU LKAVOTIOLOUV TIG
OVAYKEG TouG OAAG kot Tou PBonBouv tnv Bla TNV EMixelpnon va €MITUXEL TOUG
ETUXELPNUATIKOUG TNG OTOXOUGC, LEYLOTOTIOLWVTAC Ta KEPSN TNG.

2.2. H EZEAIZH TOY MAPKETINTK

H €vvola tng emOTAUNG TOU HAPKETIVYK CUVAVTATAL Yo TPWTn $opa OTLC apXEC TOU
£lKOOTOU QLWVA OTIOU OTOTEAECE PEPOC TWV ETMLOTNUWVY SLOIKNONG ETILXELPHOEWV.
Alakpivetal amnod tpelg eEEAIKTIKEG TTEPLOSOUC OL Ooieg aPOoPOUV TOV IPOCAVATOALOHUO
OTNV apAywyr, OTLG TTWANCELG KAl 0TO LAPKETIVYK. ELOLKOTEPA, OTNV TIPWTN OPLOEVN
neplodo, cuvavtdpe tnv emoxn t¢ paydaiag avénong TNg PLOUNXOVLKAG TTAPOAYWYNG
Omou n INTNon Twv TPOIOVIWV UTEPLOXUE TNG TPOOdOPAC KOL Ol ETUXELPAOELG
emblwkav va TAPAYoUV amePLOPLOTEG TIOCOTNTEG TPOIOVIWV KOl UTINPECLWY,
AELTOUPYWVTAG OE OTOLOSNTIOTE OPLO TNG KAUTTUANG tapaywyng Toug (Mpokomnn,2022).
e auUTAV TNV Tepiodo, ta OTEAEXN TWV EMIXEPROEWV eixav tnv dllocodia mwg
otdnmote pmnopet va mapaxOei, pnmopet eUkoAa kal va twAnBei, Stapopdwvovtag tnv
Stadikacia tng mwAnong wg amAn kat aveéodn.

Itn ouvéxela, petaPaivovtag otnv Seltepn e€eAIKTIKN TiEPlodo, n omola XPovika
guminrtel pe to mépag tou deltepou Maykoopiou MoAépou, mapatnpeital mwe n
OLKOVOULKN) 6paotnplotnTa TWV KOTOVOAWTWY aPopoUoe ATIOKAELOTIKA TNV KAAUYN
OVOYKWV TIPWTNG QVAYKNG OMwG amoteAoVUOE N avOLKOSOUNON KOTOLKLWV Kol OXL
OYOPEC VEWV TIPOIOVIWV KaBOTL dev SLEBeTav Ta amapaitnTta XPNUATIKA PEoA. TaV
OTOTEAECHA, UTIpXE TAEOVACHA TIPOOoDOPAC EVavTL {ATNONC KATAVOAWTIKWY ayabwv
Kal dSnuioupynBnkav ol KAtAAANAEeG ouvBnKeg yla tnv avamtuén kat dtapopdwon
OPLOUEVWV TUNUATWY MWARCEWV OTLS ETIXELPAOELS. Eva amd ta Bacikd kabrikovta twv
OUYKEKPLUEVWYV TUNUATWYV adopoloe TNV tpoomdbela tpowbdNoNG Twv MPOIOVIWVY CE



urmoPnPLlouG OyopPaCTEG, UE OAMWIEPO OTOXO TNV TpOyHoTtomnoinon KEPSoug Kal
Helwon tou neplbBwpiov Inuiag, pe Baon to eninedo mapaywyng.

Kata tn Stdpkela Tng Tpitng oplopévng mepLodou, n omola Bpiloketal og eEEAEN HEXPL
ONUEPA, TO MAPKETIVYK QVANTUOOETAL WG €va Ao Ta onuovtikotepa medla oto
oUYXPOVO ETUXELPNMOTIKO KOOUO, BETOVTAG WG MPOTEPALOTNTA TNV LKAVOTIOINoN Twv
TIPOTLUNCEWY, TWV EMOULWY KOL TWV OTIOLWV QVAYKWYV TwV KatavaAlwtwv (Mpokomn,
2022). ZUyKeEKPLUEVQ, OL ETIXELPNOELS daiveTal va enevbuouv otnv Slepelivnon Twv
QYOPAOTIKWY TPOBECEWV TWV SUVNTIKWY TEAATWYV KABOTL OL TOTE UTIAPXOUOEG TEXVLKEG
nwAnoswv 6ev €xouv MAEov TNV (Slal AMOTEAECUATIKOTNTO OTNV OAOEvVA KAl TILO
QVTOYWVLOTIKN ayopd. MapdaAAnAa, elval yeyovog mwe He tnv éAevon tng TETaptng
Blopnxavikng Emavaotaong, oL €MIXEPAOELG apxilouv va amoKIoUV OnUOVTLKN
Pnolakn napoucia, d€pvovtag 0To MPOOKNVLO TNV Evvola Tou PndLaKoU PAPKETIVYK.
JUYXPOVEC TEXVOAOYLEC OMWCE N TeXvNTH vonuoouvn (Al) | ta peyala dedopéva (big
data), evowpatwvovtal otnv aluciba aflag twv brands, mpoodépovtag VEEG
TIPOOTITIKEG YL TO NAEKTPOVLKO eTXELpelv (AapumpomolAou, 2022).

2.3. ITPATHIIKO MAPKETINIK

Jupudwva pe toug Kotler kat Keller (2012), n otpatnylk UAPKETIVYK QTIOTEAEL €va
HOKPOTIPOBETHO OXESL0 dpAoNnNG To omolo EMISLWKEL TNV EKMANPWON €VOG OTOXOU N
€VOG OUVOAOU OTOXWV. Avayvwpiletol wg pla ocuvexng Sladkacio mou amalttel
gueALEla KoL TTPOCAPUOCTIKOTNTA OTIG AAAAYEC TNG AYOPAS EVW TIPWTAPXLKOG OKOTIOG
elval va euBUYPAUUIOEL TOUG TTOPOUG KaL TIG SUVATOTNTEG ULAG ETXELPNONG ME TIG
EUKALPLEC KAl TIPOKANOELG TTOU UTIAPXOUV 0TO £€WTEPLKO TepLBalAov. EmumpooBEétwg,
N EVOWUATWON OTPATNYLKWV HAPKETWVYK Sdtadpapatilel kaBoplotikd polo yla tnv
emutuxia twv brands. Mo ouykekplpéva, eival amapaitnteg ywa tnv Pabutepn
Katavonon TOu TOTiou TNG ayopdg, TNG CUUMEPLPOPAC KAl TWV AVAYKWV TwV
KatavoaAwtwy, dnuloupywvtag Tig mpolmobEoelg yla v dnuwoupyia pog oxupng
enwvupiag. AapBavovtag umoPwv pla peAétn twv Zhang kat Huang (2018), n
epappoyrn TOKTIKWV Kol LEBOSWV HAPKETIVYK KOWVWVIKWY HECWV SIKTUWONC, UMopEL
va 08NYNOEL UE OMOTEAECUATIKO TPOTIO OTNV EVioxuon Tou brand name Twv €Talpelwy,
TIPOCEAKUOVTAC VEO KATAVOAWTIKO KOWO. EMUMPooBETwG, Ol OTPATNYIKEG LAPKETLVYK
npoodEpouv TOAUTIUEG TTANpodopieg kal Sedopéva yla TIG TACELS TNG AyoPAC, TNV
SpaotnplétTNTa TOU AVTAYWVIOUOU OAAQ KoL TIG CUMTEPLPOPAC TOU KOTOVOAWTN
(XptotobouAakng, 2023). Zav amotéAsopa, LECW TNG CUAAOYNC KAl TNG OVAAUONC TWV
OUVKEKPLUEVWYV TANPODOPLWY, OL ETIXELPAOELS £XOUV TNV duvatotnta vo BeATIWOOUV
TIC UPLOTAUEVEG OTPATNYLKEG HAPKETIVYK OAAA Kal va avamtuéouv véa mpoidvia n
UTINPEGCLEC TTOU UTTopPOoUV va KAAUPoUV KAAUTEPA TIG AVAYKEG TWV KATAVOUAWTWV.

ErmutAéov, 6oov adopd tnv Sladlkaoia Tou oTpaATNYIKOU OXESLAOUOU HAPKETIVYK,
TIAPOTNPOUVTOL OPLOUEVO EPWTHHOTO TO ONOLO N €KACTOTE eTalpeia KOAsltal va
anavtioet (XptotodouAdkng, 2023) :



e Jemola ayopd emAéyel To brand va tomoBetnBel kal va avtaywvioTel;

e [loLog eival o TpOmoC e Tov onolov erblwkel va dtadopomnotnbel Evavtl Tou
OVTOYyWVLOUOU;

e [loLa XPOVIKH OTLYUN KPLVETAL WG KATAAANAN YL VO QVTOYWVLOTEL;

2.4. BAZIKA :TOIXEIA XTPATHIIKOY MAPKETINIK

2.4.1. ANAAYZH ATOPAZ (MARKET ANALYSIS)

Mpwtapxkd Brina otov oxeSLACUO ULAC ATIOTEAECUATIKAG OTPATNYLKAG LOAPKETIVYK
anoteAel n avaluon Tng ayopadc. EWdikotepa, Sie€ayovtag pia evdeAexr avaluon tng
QYOpAG-0TOXOU, OL ETUXELPNAOELG €XOouV Tn Sduvatotnta va aviiAndBouv kal va
KOTOVONOOUV TI{ OVAYKEG, TIG TPOTIUACEL OMWE KoL TN oupnepldpopd Twv
KatavoaAdwtwy (XprotodouAdkng, 2023). MapdAAnAa, pe tv ocuvtaén utag SWOT
analysis, €vOG¢ TOAUTIHOU epyoAeiou oTpatnywkol oOxXeSLOOPOU, HmopolV va
aloAoynBolv oL TACELG TNG ayopag, oL eUKalpleg aAAd Kot oL TIOAVEC amelAEG oo TO
QVTOYWVLOTIKO TteplBarlov omou dpaoctnplomoleital to brand. Akoun, yla pia o
Aentopepn e€epelivnon Twv Baolkwyv oTtolxeiwv Tng market analysis, eival anapaitnto
va avaktnBouv mAnpodopieg yla:

e To uéyeBog TNG ayopdg Kol To MEPLOWPLO AVATTUENG TNG, OVATPEXOVTAS OF
dedopéva amo to mapeABov alAd kal o PoPAEPELG yia TO HEANOV.

e Ta Onuoypadikd kot Puxoypadlkd OTOLXEID TOU KOLVOU-OTOXOU,
TUNUATOTIOLWVTOG TNV  Oyopd KAl TPOCOPUOloVTAC TG OTPATNYLKEG
MOPKETLVYK, OTOBAEMOVTAC OTNV OVTLUETWIILON CUYKEKPLUEVWY QTIALTHCEWVY
Twv target segments.

e To puBuLoTtikd Kat vouLko meplBailov Spaotnplomoinong.

e Tov avtiktumo tng texvoloylag, mpoodlopiloviag eUKALPLESG yLa TEXVOAOYLKNA
Kawotopla kal evtomilovtag TIG avaduoueveg texvoloyieg mou Ba
uropovoayv va dtatapafouv ta deSopéva TG UPLOTAUEVNC AYyOpPAag.

e TIC OLKOVOUIKEG OUVONKEC TIOU €xouv TN SuvatdTnNTa VO EMNPEACOUV TLC
KOTOVOAWTLKEG Samaveg (ouveneleg mMANBwpPLoHOL otov avtiotolyo KAado).



2.4.2. TMHMATONMOIHZH, STOXEYZH KAl TONO®ETHZH/ SEGMENTATION,
TARGETING, AND POSITIONING (STP)

JUupudwva pe tnv Metpoutod (2015), ta Tpia Sopkd oTtolela MOu pmopouv va
EMNPEACOUV OE CNUAVTIKO BaBUO TO aVTAYWVLOTIKO TAEOVEKTNHA LOG ETIXELPNONG
anoteAolv n emAoyn tTg ayopdg Spaotnplomoinong (segmentation), o EVtomiopog
€EVOG 1 TEPLOOOTEPWV TUNUATWY WG ETUKEVIPA TWV TPOOTIOOEIWV UAPKETIVYK
(targeting) oAAG kalL ULOBETNON OUMOTEAECUATIKNAG OTPATNYLIKNG TOMOBETNONG
(positioning). MO0 CUYKEKPLUEVA, OTIWG KATAYPAPNKE GUVOTITIKA KOLL OTNV OTPATNYLKA
avaAuon tng ayopdg, to STP adopd tn Slaipeon TnG ayopdg oe SLapopeTIKA TURATA
ue Baon Snuoypadikd r Ppuyoypadikd otolxeia, n €mAoyn €vOG N MEPLOCOTEPWV
TUNUATWY OTOXEUONG KO TEAKWE N TOTMOBETNON TOU TPOIOVTOC UE TPOTIO KATA TOV
OTtoL0 N MPOCEAKUGT TOU EMIOBUKNTOU KOLWVOU OTOXOU VO UIMOPEL va paypotonotnfel
(XptotobouAakng, 2023).

2.4.3. MARKETING MIX (4Ps)

‘Eva. aKOUN TIOAUTLUO OTOLXELO TOU OTPATNYLIKOU UAPKETLVYK CUVOVTATAL OTNV £vvola
TOU Miypatog papketvyk (marketing mix). ZUpdwva pe tnv MNpokonn (2022), wg piypa
HAPKETVYK 0plleTal TO OUVOAO TWV MAPAYOVTWV TTOU ACKOUV ETILPPON OTN OTPOTNYLKNA
HOPKETWVYK TIOU ETUAEYETOL OO TNV €KAOTOTE emixeipnon. Q¢ 4Ps evvoouvtal ta
OUOTQTIKA TOU HiYHOTOG KOL QIOTEAOUV TA XOPOKTNPLOTIKA TOU Tpoiovtog (product),
n TN (price), n tonoBeaoia (place) kat oL Texvikég mpowBnaong (promotion). Me aAAa
Aoyla, ocupdwva pe tov Kotler (1988), ta oTeAéXn TOU MAPKETIVYK KAAouvtol va
AdBouv anopaocelg yia To (610 To MPOIOV OMWC KL YLO TO EMUEPOUC XAPAKTNPLOTLKA
TOU, va B€00UV LA CUYKEKPLUEVN TLUA Yla auTo, va anodacioouv Tov TpOMo UE ToV
omoio Ba yivel n Slavour) Tou otnv ayopd aMAd Kal Pe To Toleg pebodoug Ba
npowOnOEeL.

2.4.5. TO MARKETING MIX ZTHN ZY'XPONH ENOXH

Onwg eixe kataypadel koL 0TV €lc0aywyr tTN¢ mapovoag SUTAWUATIKNAC epyaciag, o
ouyxpovog TeAATNG Oev elval MAEov €vag TaBNTIKOG KATAVOAWTAC TPOIOVIWV N
umnpeolwv alAa €xel tn duvatotnta va ocuvelopEpel Oéeg kal feedback otig
ETIXELPNOELG TIOU E TNV OELPA TOUG UImopolV va BeAtiwoouv TG Stadlkaoieg Kal
Spaotnplotnteg Toug. Me dAAa AdyLa, 0 TTEAATNG LETATPETETAL OE CUV-ONHLOUPYO TOU
npoiovrog (Xatinkwvotavtivou, 2023). Mo cuyKekplpéva, TNV TeAsuTtoia SeKaEeTia,
mapatnpeital mwg oAova Kal meplocotepa brands ekpetaAAevovtal Tnv SUvapn Twv
KOWWVLKWV HECWV SIKTUWONG KAl YEVIKOTEPA TWV SLASIKTUOKWY MAATPOPpUWY, UE
OKOTIO VO TIAPOKLVI|OOUV TOUG TEAATEG VO ETUKOLVWVNOOUV VEEC LOEEC yla VEQ
npoiovta. Iuudwva Pe €vav oplopo twv Ramaswamy kat Ozcan (2018), w¢g ocuv-
Snuoupyia (co-creation) evvoeital n ouvelodopd TwV MEAATWY OTOV CXESLAOUO Kol
otnv avamntuén ayabwv r untnpeowwv. EmutA£ov, pe Baon tnv €peuva twv Allen et al.
(2018), mpotaBdnke wg povtélo cuv-dnuloupyiag, To Crowdsourcing, Baon Tou omoilou
ta brands pmopouv va ameuBuvBouv péow online mAatdopuwv oto mARBog , va



ETIKOLVWVIOOUV TO OPOO KOl TIG QVAYKN TOUG KOl 0T CUVEXELO OL ATOSEKTEG TOU
UNVUUOTOG VO KATABECOUV TIG TIPOTACELG TOUG.

EmunpooBétwe, Aappavovtag umoPv tnv TUn (price) Tou mpoiovtog w¢ CUCTATLKO
otolxelou tou ouyxpovou marketing mix, mapatnpeitat avodog TOU HOVIEAOU
freemium, cUpdwva Pe To omoio oL MEAATES €xouv IpOcPacn apxlka Swpedv oe Eva
HEPOC €VOG TMPOIOVTOC I UTNPECiag KOl OTn CUVEXELDL UMOPOUV €mi MANPWUNR va
OVOKTOOUV IPOCPaoN OE EMUTPOCOETA XapAKTNPLOTIKA (Xatlnkwvotavtivou, 2023).
Akoun, 6a amotelovoe mapdAewdn va punv TovioTtel mw¢ MAEoV Ta Tpoiovta TAEoV
elval dpeoa dtabéoipa oe online mAatdpopueg, emnpealovrag o KABoPLOTIKO Babuod
NV €évvola tng tomoBétnong (place) twv mpoldvtwv wg mtuxn tou marketing mix.
Télog, 6oov adopd tnv mpoPoAn (promotion), oto véo Ynolakd meptBailov n
mpowONOoN TwV MPOIOVIWV I UTINPECLWV EMavanpoodlopileTal Kal EVVOLEC OTIWG TO
Teplexopevo xpnotn (user-generated content) apyilouv va avadvovtal o
OUYKEKPLUEVA, OL (BloL oL XproTeG SnULoupyouV TIAEOV TIEPLEXOUEVO UE TN Hopdn
KEWWEVOU, NXou 1 ¢wrtoypadiag, to omoio eudaviletal kal mpowbeital ota péoa
KOWWVIKAG Siktuwong (Xatlnkwvotavtivou, 2023). And ta MOPAMAVW CUVAYETAL
€UAOYQ TO CUUTTEPOCHA TIWG TA TECOEPQ BACIKA OTOLXELO TOU UIYUOTOG HAPKETLVYK
gxouv avadlapopdpwbei, mpooapudlovtag TG SlAdopeC AEITOUPYIEC TOUC OTLG
oUYXPOVEC TAOELS TNG PNndLakn EMOXNAG.



KEDAAAIO 3: XTPATHIIKEZ KAl MEGOAOI WHOMIAKOY MAPKETINIK

3.1. EIZATQrH 10 WHOIAKO MAPKETINTK

JUpdwva pe toug Kotler & Armstrong (2009), to ndLakd PapKeTIVYK gival pa popdn
QUECOU HAPKETIVYK KATA TO OMOL0 Ol ETIXEPNOELS €xouv Tn Suvatotnta va
oAAnAoembpdoouv He TOUG SUVNTIKOUG TEAATEC TOUC HMEOW TOLWKIAAwv online
HEBOSWV Onwe péow email, LotooeAibwy, smartphones 1 kat Stadiktvakwyv forum.
ErutAéov, katd toug Mangold kat Faulds (2009), n évvolwa tou digital marketing
SLaBETEL apKETA MAEOVEKTH AT TOOO yla Ta brands 600 Kal ylo TOUG KATAVAAWTEG.
El8IkOTEPQ, TAPATNPELTOL TIWE OL ETIXELPHOELG ETUTUYXAVOUV E LEYOAUTEPN EUKOALQL
v TIPOOEAKUOOUV OAOEVA KOl TIEPLOCOTEPOUG KOTAVOAWTEG OAAA KAl VO TOUG
deopevoouv, AapBavovtag umoPlv To HEYAAO aplOUNTIKO €UPOG TWV CNUEPLVWV
XPNOTWV TOU SLASIKTUOU ONMWG KAl TWV KOWWVIKWV HECWV SIKTuwaong. AKOuN,
avapdlopfitnta, oto PndLakod PAPKETIVYK CUVOVTATOL KOl KATOXUPWVETOL N LOOTLUN
npooBaon Twv Katavalwtwy otig online MAATPOpueS aveapTATWCE TNG OLKOVOULKNG
KOWWVIKAG Toug B€ong, petadibovtag tnv dla mAnpodopia ot ekatoppvpla
Sladopetikolg xprnoteg. EmumAéov, Slaltepa ailel va onuelwdel To yeyovog OTL oTo
digital marketing &lakpivetal kat n Suvatotnta MPoBOoANg eEOTOMLKEUUEVOU
TIEPLEXOUEVOU XPNOTN, €vTOMil{ovtaG UE QUECO TPOTIO TO KOTAAANAO KOLVO-OTOXO.
EmunpooBeta, ot Chaffey and Smith (2012), katnyoplomoloUv Ta MAEOVEKTILATA TNG
ETUOTAMNG TOU PNLOKOU LAPKETIVYK WG EENC:

1. Sell- Grow Sales (AUEnon Twv TWARCEWV PEOW TwV Pndlakwy MAATGopUwyY)

2. Serve — Add value (Anodoon mpootlBépevng aflag OTIC OyopEC TwV
KATAVOAWTWV)

3. Speak — Get closer to customers (MNpotpomnrn audidpopouv StaAdyou Kal
evioxuon tng aAAnAemibpaong Kal Twv EATOULKEU LEVWV NVULATWV)

4. Save — Save costs (E€olkovounon otov poUmoAoyLoUO TWV EMLXELPACEWV)

5. Sizzle — Extend the brand online (AvaAnyn mpwtofoullwv Kal avamtuén
SNULOUPYLKOU KAl TIPWTOTUTIOU TIEPLEXOUEVOU)

TéAog, atilel va onuewwBel mwg katd toug Taiminen and Karjaluoto (2015) "edv pa
eneipnon dev unopei va Bpebei oto Google, Sev untapyxel”, SnAwaon mou utodNAWVEL
Vv KaBoplotikn enidpaon tou digital marketing oto cUyxpovo eMIXELPNUATLKO TOTLO.

3.2. H EZEAIZH TOY WH®DOIAKOY MAPKETINTK

Avatpéxovtag otn dekaetia tou 90°, cuvavtdtal yla pwtn opd n Evvola tou Web
1.0, dnAadn tou mpwipou otadiou tou World Wide Web, 1o omoio ouclaotikd
TEPNAUPAVE OTATIKEG LOTOOEAIOEG EVW ELXE APKETA TIEPLOPLOUEVN SLASPACTIKOTNTA.
To 1994 sudaviletal to WebCrawler, n mpwtn pnxavr avalitnong oTov MayKOGULO
LoTO, B€Tovtag tn facn tou onuepvou SEO (Search Engine Optimization), dnAadn ¢
BeAtiotomnoinong twv punxavwv avalitnong. MNapdAAnAa, Ba anotedovoes mapdAeupn



Val LNV TOVLIOTEL TTWC KATA TNV XPOVLKN ekelvn meplodo to email marketing apyilel va
QVaSELKVUETAL WG TIOAUTLUN OTPATNYLKN HAPKETIVYK yla Ta brands, emixelpwvtag tv
OTOOTOAN SLOPNUIOTIKWY HNVUUATWY O€ SuvnTKoUC TEAATEC. XTn OUVEXELQ,
petafaivovtag otig apxEC tou 2000, n Stadruwon PPC (Pay-Per-Click) yivetat ohoéva
KoL Ttlo SNUOPLANRG, TIPOTPEMOVTAG TLG ETIXELPNOELG va UTIOBAAAoUV bids (mpoodopéEc)
yla Aé€elc-kAeldla mou Ba toug mpoodépouv uPnAotepn Béon katataéng ota
QMOTEAEOMATA TWV PNXavwy avalntnong. EmutAéov, ota péoa tou 2000, £pxeTal OTO
npooknvio to Web 2.0, to omoilo €lodyel 1o SLadpacTIKO TEPLEXOUEVO TO OTOLO
uropet va dlapopdwbel kat va dnuoociomownBel and évav amAo xpriotn (user-
generated content) evw MAQTPOPUES KOWWVIKAG SIKTUWONG Onwe to Facebook f to
Twitter avatpémnouv ta dedopéva EMIKOWWVING TWV XPNOTWV. ZTa TEAN TNG SEKAETIOG
Tou 00’, ta smartphones yivovtal avandonooTto OTOKELD 0TV KaBnUePWVOTNTA TWV
XpPNOoTwyv, odnywvtag otnv avantuén tou mobile marketing.

ErunpooBétwe, anod tig anapyxEg tou 2010, Wsiaitepa SnpodAEg yivetal n mAatdpopua
tou YouTube, pe TO MAPKETWVYK TiepleEXOUEVOU va KepSilel moAUTun B€on otnv
OTPATNYLKN TWV ETXELPHOEWV. TN CUVEXELQ, Ta peyala dedopéva (Big data) kat Ta
epyaAeia avaluong (Analytics) €dwaoav tnv SuvatdtnTta ota oTEAEXN MAPKETIVYK va
OUAAEyouV Kal va avaAUOUV onupavtikg moootnta dedopévwy, odnywvtag otn
dnuoupyla otoxeupévwy marketing campaigns. Ita TéAn tng dekaetiag tou 10,
Slakpivetal n évvola tou influencer marketing, kata to omolo ta brands ermuAéyouv va
OUVEPYOOTOUV E CUYKEKPLUEVA TIPOCWTTA ETILPPONG OTA PECO KOWVWVLKNE SIKTUWONG
yla va TpowBnoouv ta poidvTa Toug. ZUyXpPovwe, Tiepiimou tnv idla xpovikn nepiodo
n Al texvoloyia peTafAMAEL ek VEOU TO UDLOTAUEVO YVWPLUO TIESIO TOU HAPKETLVYK,
POOHEPOVTAG EEATOUKEUEVEG EUTIELPLEC XpriOTN. TEAOC, HTAVOVTAC OTO CALEPQ KOLL
™ Oekaetia twv 2020s, to omnichannel pPApPKeTIVYK amoTeAel TO €MiKEVTPO TWV
OTPATNYLKWY HAPKETIVYK TWV ETIXELPNOEWY, TIAPEXOVTAC LA OAOKANPWEVN EUMELPLa
mieAoTwV o€ TOAAATAG KavaALa, tooco online 6co kat offline.

3.3. ZTPATHIIKEZ WHOIAKOY MAPKETINIK

3.3.3. BEATIZTONOIHZH MHXANQN ANAZHTHZHZ (SEARCH ENGINE OPTIMIZATION
/SEO):

To HAPKETWVYK HNXOvwV avalATtnonG Kol CUYKEKPLUEVA N OTPATNYLKN TTOU amoPAEMEL
otnv katoxUpwon uPnAng B€onc ota opyavika omoteAéopata avoalntnong,
XPNOLLOTIOLWVTAG OUYKEKPLUEVEG A€€elc-kAeldld, opiletal wg BeAtwotomoinon
Mnxavwv Avalntnong r Search Engine Optimization (Jain, 2003). Me aAAa AdyLa, to
SEO amotelel pwa Swadikaocio PBeAtiwong ¢ opatdotnTag kal avénong tng
ETUOKEPLUOTNTAG €VOC LOTOTOTIOU. ZUVETIWG, yla Ula emixeipnon oe éva Yndlako
nieplBaiov, n emiteuén vPnAng B€ong oTa AMOTEAECHATA TWV HNXOVWV avalntnong,
elval kaBoploTIKAG onuoociag mapAyoviag ylo TNV YEVIKOTEPN amodoon 1tng
lotooeAibag tng. EmumAéov, oUpdpwva pe tnv ZeAibou (2022), oplOUEVEG QMO TIG
Aettoupyieg tou SEO adopd Tov EVTOTILOUO TtoLwV keywords Teivouv va XpnoLomnoLouv



Ol XPNOTEC TEPLOCOTEPO OTIC avalnTrOELG TOUC N KAl TIOLEC UNXOAVEC avalnTtnong
TPOTLOUV. AkOun, AapBdavovtag umoPwv tnv Stadikaoia BeAtiotomoinong, auth
evdexopévwe va adopd tnv taxvtnta Goptwong Tng LotooeAidag, ta cuvtopa URL
OTIWG KAl TNV OVATITUEN TIEPLEXOUEVOU OUTWCE WOTE va SleukoAuvBel n avadelén tng
ouvAdELOG CUYKEKPLUEVWY keywords pe TOV TPOTO €U AVIONG TOU Site OTLG UNXAVEG
avalntnong (Jain, 2003). EmutAéov, ocUpdwva pe pia €peuva oto search engine
journal, n Southern (2020) avad£pel mtwg n LotooeAida mou epdaviletal otnv deUtepn
(2") Béon uplag avalntnong oe €va search engine pmopel va yivel amobEKTng
TPUTAAOLWV «KALK» CUYKPLTIKA UE pia LotooeAida mou Bploketal Alydkl mopakdtw,
otnv €ktn (6") B€on. Zav anotéAeopa, yivetol avtiAnmto nwe n 6éon otnv oeAida twv
OPYOVIKWV OTOTEAECUATWY HLOG avalntnong €XEL OnUOvVTKn emnibpacn otnv
ETUOKEPLUOTNTA TNG LoTooeAidag. Emumpoobétwg, kata tnv Kaur (2017), to SEO
MPOOodEPEL TNV SuVATOTNTA OTIC EMIXEIPAOEL va BeAtiwoouv TNV Pndlakrn Toug
mapoucia e opyaviko TPOmo, dnAadn To KPLTPLO KATATAENG TwV LOTOCEAISWV OTLG
punxaveg avalntnong va adopad To OO0 OXETIKEG I SnUoPIARG elval Kat oxL BAcEL TNG
MANPwHNAG yla dStadnuion(Cost-Per-Click). Akoun, ot Egri kat Bayrak (2014) avadépouv
TG yla va SLakpivoupe TNV AELTOUPYLIKOTNTA EVOG LOTOTOMOU, Xpetdletal va AndOel
unoPv o SeilkTng Lkavomoinong Twv Xpnotwv, o omoiog dlapopdwvetal anod tnv
SLapKeLOL KoL TOV XPOVO TIAPAPOVIG EVOC XPNOTN OTNV LoTooeAiba. Emopévwg, edv éva
website £xel uPnAS mooooto eykatdaAewpng (bounce rate), onuaivel Twg 0 EMIOKENTNG
Sev Bprike auto mou £Payve OTo site Kal amoxwpnoe, SNAWVOVTAG WG EVOEXOUEVWG
ta keywords mou avalntnoe kat n wotooeAiba dev eiyav cuvadela. TENog, €va amno ta
Snuodhéotepa epyaleia avaluong Sebopévwy piag LotooeAidag anoteAel to Google
Analytics, mpoodépovrag moAudplOpa epyaleia OTIG ETIXELPHOELS Yyl KAAUTEPN
Katavonaon tou PndLakou amoTuMwWHUATOC TOUG.

3.3.4. MAPKETINTIK KOINQNIKQN MEZQN AIKTYQZHZ (SOCIAL MEDIA

MARKETING):

Zupdwva pe tnv Nyst (2023), tnv onuepvr €moxn, umdpyxouv 4.8 Sloekatoppupla
XPNOTEG LECWV KOWWVIKWV SIKTUWONG, aplBuog mou aviutpoowrnelel oxedov 1o 60%
TOU TAyKOOMIOU TIANBUOUOU Kal Tepimou to 93% Twv Xpnotwv tou Stadiktuou.
MapdAAnAa, o PECOC XPOVOC TAPOHOVIC TwV atopwv ota social media ayyilel
KaBnuepwva ti¢ 2,5 wpeg (BA. ewkova 1). Zuvenwc, n epdavwg avéavopevn xprnon Twv
HEOWV KOWWVIKAG OSIkTuwong ta TeAeutaia xpovia, €xeL avadlapopdwoel TIG
OTPATNYLKEG LAPKETLVYK TWV ETIXELPAOEWV AapBdavovTtag urtoP v kot Tnv LeTaBoAn tng
KATAVOAWTIKAG oupmepldopds Twv atopwyv (Dwivedi et al., 2021). Zopdwva pe tnv
BAaxomoUAou kal tov Anuntpladn (2014), pkpEg aAAA Kal LEYAAEG ETIXELPNOELG ATIO
KABE EMIXELPNUATIKO TOMEQ, £TUAEYOUV TIAEOV va €XOUV €VEPYO TPOodiA ota péoa
KOWWVLKNG SIKTUWONG elte amAwg Statnpwvtag pla Turtikn Pndlakn mapouvaia site
TIAPAYOVTAC TIPWTOTUTIO TIEPLEXOUEVO KoL AAANAOETILOPWVTAC LE TOUG XPHOTEG.



Ewova 1 :
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Meplka oo Ta KUPLOTEPA TIAEOVEKTNHOTO EVOWUATWONG TWV UECWV KOWWVLIKAG

SIKTUWONG OTLG TAKTIKEG LAPKETLVYK TWV ETIXELPNOEWV TIOU Ttapatibevtal otnv Elkova
2, adopouv TNV avénon tng npoBoAng TnE eNwvupiag, TN emtokePLUoTNTAG AAAA Kol
TNV evioyuon tn¢ MmoTOTNTAC TWV KATAVAAWTWY KoL TWV MWANCEWV.

Ewova 2 : Apopa tnv xpovikn riepiodo tou lavouapiou 2022.
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Akopn, ot Nadaraja and Yazdanifard (2013) kataypddouv nwg £va onUavTKo 0deA0G
Twv social media ylwa Tg enxepnoelg anotehel n evBdppuvon g apdidpoung
ermukowwviag peTafl Twv TEAATWV KAl TNG EMwvupiag, n omoia ouvRBwg
XOpaKTNPLETAL QMO ONUAVTLKOUC TEPLOPLOPOUC OTWCG O UELWHEVOG OLaBEoLuog
XPOvoG 1 n tomoBecia Twv atopwv. Xapn ota social media, oL Xpr)oTeg €xouv TtV
duvatotnTta o€ OMoLAdATOTE XPOVLIKA OTLYUR N omoudnmote Kal €dv Bplokovtal va
€pBouv oe emkowwvia pe 1o brand, {ntwvtag mMAnpodopieg yla to mPoidv [ TNV
umnpeoia Tou Toug evllodEpel. EmutAéov, eival afloonueiwto tO yeyovog OTL
ONUAVTLKOC aplBUOC XpNOTWV UTTOPEL va TPOCEAKUCOEL Le OYETIKA avTioToL o XanAO
KOOTOG, OUYKPLTIKA HE Ta KOOTN TOU (owg amodEépouv KAamoleG AAAec péBodol
napketvyk (Nadaraja and Yazdanifard, 2013). MapdAAnAa, TAKTIKEG OTIWG TO loyevEg
(Viral) i Influencer MApkeTwvyk pumopouv va BewpnBolv WoLlaitepa amoTEAECUATIKEG
evw ta debopéva mou e€ayovtal eival duvatod va petpnbolv kat avaAuBolv pe
HEYQAUTEPN €UKOAlO pEOw TMOAudplOUwVY epyaleiwv mou SlatiBevtat online (ry.
Google Analytics). EmunpdooBeta, €dv pia emixeipnon emAEEEL VOl AVAPTAOEL LLA ELKOVAL
€VOC TPOIOVTOC, OUVOUOOTIKA HE Hla Tieplypadn Twv LWOLOTATWY TOU O KATOLd
MAQTPOpUA  KOWWVLKNG SIKTuwong, eilval mlavo vo  amoKToel HeyOAUTEPN
ETUOKEPLUOTNTA OTNV  LOTOCEAIS TNG, 0O8Nywvtag OTO GCUMUMEPACUO TWG N
OUYKEKPLUEVN HEBOSOC pUmopel va AeLTOUPYNOEL WG ONUAVTIKO epyaAeio poBoAnG kat
Stapnuong. Me aAAa Adyla, sival yeyovog nmwe to social media marketing aoketl
eUPavVWCG HEYAAUTEPN EMLPPON OTILG AYOPOOTIKEG CUVADELEG TWV KATAVOAWTWY Kal
KOTA OUVETIELA OTNV QmOS00n HLOG ETUXELPNONG CUYKPLTIKA HE TG TOPOSOCLAKEG
pneBodoug mpowbnong. Mo ouykekplpéva, cupuPwva Pe toug Alves, Fernandes and
Raposo, (2016) n €évtovn aQutr E€mPPON TNG CUUMEPLPOPAG TWV KOTOAVAAWTWV
Baoiletal oTiC e€aTOUKEUUEVEG TTANPOPOPLEC KOl OTA UNVUHATA LE TA OTtola €pYXOovTal
o€ enadr otoug SLadlktuakoU g TOMOUG Kol Umopel va odpeiletal ota akolouba:

e Me Baon ta dnpoypadikd Kol cUUTEPLPOPLKA XOAPAKTNPLOTIKA TWV XPNOTWV,
eudavitovtatl oL katdAAnAeg mAnpodopieg otov avtiotowo emBUUNTO KOLVO-
oToO)0, B€Tovtac peyalutepeg mBavotntes BeTIKAG enidpaonc.

e Ta likes, oL mpoBoAEG aAAd KoL Ta OXOALO EVIOXUOUV TNV SNUOTIKOTNTA TOU IPodiA
Kol oL Xpnoteg StaBEtouv peyaAutepn SektikotnTa o€ €va brand mou SlaBtel
HEYAAUTEPN OVAYVWOLUOTNTA.

e O KaTavaAWTEC UloBeTOUV pLa BTk otaon yla €va brand to omolo €xel evepyn
CUMETOXN OTA KOWWVLKA HETA KoL EXEL APEDN ATOKPLON O pnvupata r mbava
EpwWIAUATA.

Tnv onuepwn emoyxn, ta o SnUodIAn HECA KOWWVLKAG SIKTUWONG amoteAoUV To
Facebook pe 3,030 eskatoppvplo moykooploug xpnoteg, to YouTube pe 2,491
geKaTtoppUpLla Xpnoteg kat to What's up kat to Instagram pe 2,000 skatoppupla
xpnoteg (BA. Ewova 3).



Ewkova 3: Apopa T xpovikn riepiodo tou OktwBpiou 2023 (in millions)
Facebook 3,030
YouTube
WhatsApp*
Instagram
WeChat
TikTok

Facebook Messenger

Mnyn: statista.com

TEAOG, OL EMXELPNOELG UITOPOUV VA SNULOUPYICOUV TO EMOYYEAUATIKA TOUG TtpodiA
ot TMAATHOPUEG Tou emBupoUV UloBeTwvTOG opyavikn (xwplc mMAnpwun) n ent
TANPwWHUN mapoucia. EW8IkOTEPA, UMOPOUV ELTE VO AVAPTOUV TAKTIKA TIEPLEXOUEVO
OXETIKO Me To brand kol TNV awoBntiki tou eite va Sle€dyouv XOpNYOULEVEC
Slapnuioslg, mpowbBwvTAC TA TTPOIOVTA N TIC UNMNPECIEG TOU OTO €MBUUNTO KOLWVO-
oToOx0 (2eAibou,2022). Eldikotepa, cUpdwva pe tnv Cooper (2021), évag anod Toug Lo
OTTOTEAECUATIKOUC TPOTOUC yla HLa emixeipnon va €pBel oe emadrn pe To target
audience tn¢ ota social media kal va toug 0dnynoEL o€ Lo ayopad, €ival LECW TNG ETTL
TANPWHUAG StadRong. Zav anotéEAEoUA, LECW TwV XopnyoUuevwy dladnuioswv ot
ETUXELPNOELG EMITUYXAVOUV VO OQUEACOUV TNV  OVAYVWOLUOTNTA TOUG Kol va
TIPOOEAKUOOUV VEOUG TIEAATEC, va TipowBnoouv pla ekdnAwon i éva Aavoaplopa
oAAG Kol va au€roouV TIC LETATPOTIEC TOUC (conversions).

3.3.5. MAPKETINIK HAEKTPONIKOY TAXYAPOMEIOY (EMAIL MARKETING)

To UAPKETVYK NAEKTPOVIKOU TaxuSpopeiou amoTeAel pla amod TIG MPWTEG HOPPEC
oTpaTNYKWV Pndlakol HAPKETLVYK, Yla TO omoilo cUpdwva pe tov Budac (2016), av
Kal Bewpoltav mwe Ba eixe avikaraotabesl pe véeg popdéc digital marketing,
ouvexilel va amoteAel €vag amd TOUC TILO ATIOTEAECUATIKOUG TPOTIOUC TIPOCEYYLONG
neAatwv. Me aAAa AdyLa, mapd tv auéavopevn xprion ebappoywv SIKTuwaong Omwg
to Messenger f to Viber, To nAekTpoviko Taxudpopeio €xel Katoxupwoel LPLOTNG
onuaociag B€on wg Tpodmog YndLakng emkowwviag. Baoel €peuvag mou dnuooleldnke
amo v Kirsch (2022), to 77% twv marketers €xeL mapatnprost avénon otn 6€opevon
TWV TEAATWV HEow Tou email marketing o€ éva xpoviko dtaotnua 12 pnvwv. AKoun,
£€xouv Kataypadel mepinmou 4 SloskaTOPUUPLA XPOTEC NAEKTPOVIKOU TaxuSpopeiou
EVW 0 0plOUOC autdg mpoPAEmetal va ayyifel ta 4,6 Sloekatoppupla PEXPL TO £TOG
2025 (Statista, 2021). A&ilel, emutAéov, va avadepBel mwg to 99% twv email users
eAEYXEL TA ELOEPYXOLEVA TOUC O€ KaBnUePLVr) BAON, LE KATIOLO TTOOOOTO VA T EAEYXEL



napandavw and 20 ¢opEC TNV NUEpA. AMO TO MAPATIAVW OUVAYETAL €UAoya TO
CUMMEPAOUO TG N TpowBnon mpoloviwv péow nAekTpovikol Toxudpoueiou
amoteAel pla amd TG To aflomoTeC HEOOSOUC €EUTIOPIKOU UAPKETIVYK, OTOU
QMWTEPOG OTOXOG TWV ETOLPELWV ELVOL N HETATPOTH TwWV SUVNTIKWVY TIEAATWV OF
TLoToUC ayopaoTEG (Zourwwvn, 2022).

EmunpooBétwe, cupudwva pe tnv Perricone (2023), wg email marketing opiletat ekeivn
n popdn Wndlakol HAPKETIVYK N omoia mepAapBAVEL MPOWONTIKA UNVUPOTO KOl
newsletters ta omola amootéAAovtal o€ pla AlOTA EYYEYPAUUEVWVY TIEAATWV HECW
email. MapaAAnAa, n (Sla avadpEpeL WG LEPLKA ATTO T KUPLOTEPO TTAEOVEKTH LOTAL TOU
email marketing adopd TNV KoAAEpyeEla oxupwv OSeOHWV OUVEEONG HEOW
T(POCWTIOTIOLNEVOU TIEPLEXOUEVOU, TNV EVIOXUOHN TNG AVAYVWOLULOTNTOG A Kal ThV
mpowONoN MPOIOVIWV ) UTINPECLWV.

ErutAéov, ylwa tnv Onuloupylo HLOG OTMOTEAECHOTIKNAG OTPATNYIKAG MOPKETLVYK
NAEKTPOVIKOU Taxudpopeiov eival onuaviikd kaBe brand va akoAloubroel éva
OUYKeKPLUEVO TTAAvVO. ElSIkOTEpPQ, TO TpwTo Brina adopd Tov oplopd Tou KowoU oTo
omolio B€AeL va aneuBuVvOE(, KaTavowvTag ToLa (VAL TA XOPAKTNPLOTLKA TOU KOlL TIOLEG
oL avayKeg tou. H Stapopdwaon tng buyer persona, dnAadn molo ival To mpodiA tou
davikol ayopaoth, anoteAel éva amod ta epyaleia mou pnmopouv va Bonbrnoouv To
ekaotote brand va €xel pla mo EekaBapn €lkOVA TWV TEAATWV Tou B€AeL va
TpooeyyioeL. 2T ouvexela, we delTepo Brpa opiletal n Kataypadr) Twv oTOXWV TTOU
ol eTaLpelec BEAOUV VA EMITUXOUV HECW MLOL KAUTIAVLIOG LAPKETIVYK OTIWCE N EVioxuon
TWV UETOTPOTIWY, N av&non TwWV EYYEYPOUUEVWY cuvipountwv N n PBeAtiwon g
6éopeuong Twv nmehatwv. Q¢ tpito PrAua opiletal n dStapopdwaon piag Alotag mou Ba
adopad ta dtopa ota omnoia to brand €xeL tnv e€ouclobOTNON va AMOOTEIAEL OXETIKO
TIEPLEXOUEVO €VW TO €mMoOpevo PBApa adopd tnv emdoyn tou Xpovou mou Ba
napadidovral ta email onwc ava eBdopada i ava nuépa (weekly or daily newsletter).
MapdAAnAa, €ilval amopaitnto yla Hlo ETUTUXNHUEVN KOUTIAVIO NAEKTPOVIKOU
tayudpopeiou va meplAaUPAVEL EVEPYELEG TIPOTPOTIAG YLA TOV Xpriotn onwg uia Call-
To Action emiloyn. Mo CUYKEKPLUEVA, WE TNV MopdBeon TETolag ULag €MAOYAG O
TeAATNG Umopel eukoAdTepa va KateuBuVvBEel eite otnv ayopd tou TpPoioviog eite o€
omnotadnmote AAAn evépyela emBupel to brand va akoAouBnoel. EmutAéov, OnMwg o€
KaBe otpatnykn PndLakol HAPKETIVYK ival KABOPLOTIKAC onuaciag n LETPNON TWV
OQTOTEAEOUATWY KOl TwV OEIKTWV TOU WMOopoUV vo TPOoodPEPOUV TIOAUTLUEG
mAnpodopieg ya Tnv anddoon plag kapmnaviag email marketing. TéAog, onuavtikol
Oeikteg (KPIs ) mou ot marketers kaAouvtatl va avaluoouv, anoteAouv to deliverability
TIOU PETPAEL TO TTIOCOOTO TWV email mou rapadidovtal otoug MEAATES, TO open rate To
omoio adopd To MOCOCTO TWV MeEAATWY ToU avolyel To email, To click through rate
(CTR) mou 6ivel mAnpogopieg yla To MOCOOTO TWV TTEAATWV Tou eKTeAEl pa call to
action evépyela aAAad kalta unsubscribes mou SnAwvouv Tov aplBpod Twv MEAATWY TTOU
emBu oLV va anoypadouv anod to newsletter Tou brand.



3.3.6. ZYNEPTATIKO MAPKETINIK (AFFILIATE MARKETING)

To OUVEPYATIKO UAPKETIVYK ATIOTEAEL LLA ATIO TLG OTPATNYIKEG PNPLAKOU UAPKETLVYK
TIOU €XOUV QMOKTNOEL paydaia avamtuén tnv teAevtaia dekaetia evw Bewpeltal kat
WG oo TLG TILO XAPAKTNPLOTIKEG LeBOSoug performance-based marketing. ZUudwva
pe tov Dwivedi (2017), oto affiliate marketing OSwakpivovtat dvo pépn, o
Stapnuilopevog kat o dadnuiotic (Affiliate), petafl Twv omolwv cuvamMTETAL O
oUuBaon, Bacel tn omolag o affiliate koAeltal va SnUlOUPYROEL CTOXEUHEVO
TIEPLEXOUEVO, TPOWBWVTAG TIG UTINPECie¢ Tou mpwtou. Méow twv affiliate links,
umopel o ocuvepyatng, dnhadn o affiliate, va mMapaméunel Toug EMOKENTEG OTNV
lotooeAiba 1 oto Tmpodih Tou Sladnuildpevou. Eddoov oL TEAATEC
T(PAYUATONOL)O0UV TNV TPOCUUDWVNUEVN EVEPYELD, OMWG TNV eyypadn oe éva
newsletter i TNV ayopd evog MPoiovIog, 0 CUVEPYATNG Ba MANPWVETAL LE TNV avAAoyn
npounBeia (Cost-Per-Action). EmutAéov, ot Stapnuildopevol Ba mpénel va emAéyouy
va epdavilovtal og LOTOOEASES VA CUVATITOUV CUUPWVIES LE CUVEPYATEG TTOU £XOUV
napopola awodntiky kat ¢plocodia pe to brand, Sdtadopetika n Siadpripwon oe
LotooeAibeg mou dev cuvadouv He TNV KOUATOU PO TNG ETALPELAG, UMOpPEL va 0bnyrnoet
oe avtiBeta anoteAéopata.

JUudwva pe tov Lee (2021), peplkd amd to MO cuvAONn HOVIEAQ OCUVEPYATLKOU
HapketTvyk eivat to Pay-Per-Click (PPC), to Pay-Per-Lead (PPL) aAA& kot To Pay-Per-Sale
(PPS). Apxika, otnv mpwtn katnyopia, o affiliate mMAnpwvetal yio OAa T «KALK» TWV
eruokentwv o€ link 1 banner mou €xel mapabécel oto site 1} oto mpodiA Tou,
avedptnta and 1o €AV OL TMEAATEG TpayUaTonoinoav TeAlKwE pia ayopd. Auth n
HEB0S0C, WOTOCO, CUVAVTATAL OXETIKA omdvia kaBotL Slakpivetal peyaio pioko yla
tov Stadnuilopevo. EmumAéov, 6oov adopa to Pay-Per-Lead (PPL) edw o affiliate
TANpWVeTaL yla KaBe lead mou dnuioupyel, To omoio pnopel va adopad kaBe popdng
EVEPYELD TIPO-AYOPAG OTwG N dnuoupyla €vog trial Aoyaplaopol. TéAog, n tpitn
npoavadepbeioa katnyopia LOVTEAOU CUVEPYATIKOU LAPKETLVYK lval To Pay-Per-Sale
(PPS), omou o affiliate Ba mAnpwBel anod tov Stadpnuildopevo yla kdbs mwAnon mou
kaBobnynoe. To PPS amoteAel tnv mo ocuvnBlopévn pEBodo mou emAEYETOL OTO
affiliate marketing, 6mou to HeyoAUtepo pepiblo kal pioko mpoodidetal otov
Slapnuoty.  Itnv ewova 4, mopouocialetal n Asttoupyia tng peBodou tou
OUVEPYATLKOU MAPKETWVYK, N orola €XelL wG onuelo ekkivnong tnv €UpPeEcn TwWV
KATAAANAWY CUVEPYATWY VW OAOKANPWVETAL PE TNV armodoon tng cupdwvnBeioag
npounBeLac.



Ewkova 4: MNMwc Asttoupyei n ueFodoc ouVEPYATIKOU LUIAPKETIVYK

@ How Does Affiliate Marketing Work In A Nutshell?
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Mnyn: hengaiodigital.com

3.3.7. MAPKETINTK NEPIEXOMENOY (CONTENT MARKETING)

H ouykekplpévn otpatnykn Pndlakol pApKeTivyk adopd tnv dnuloupyia Kot
Slovoun TPWTOTUTIOU TIEPLEXOUEVOU HE ONMWTEPO OTOXO TNV TPOCEAKUCH TOU
evOLadEPOVTOG TWV KATOVAAWTWY Kal TNV avénon twv NMwARcswv. Z0udwva Pe TV
Jansasoy (2023), n avamntuén mePLEXOUEVOU OTOXEVEL KUPLWE 0TNV ETHIAUGN OPLOUEVWV
QITOPLWV TWV KATAVaAWTwV aAAd Kal oTov Slapolpacuo kdmolov andewv tou brand
yla oplopéva Bépata evladépovtog , xpnoldomolwvtag w¢ epyaAsia ta péoa
KOWWVLKAG OIKTUWONG 1N Kal TO NAEKTPOVIKO TaxUOpOUElo. Zav QmoOTEAECUQ,
KaAALepyE(Tal oNUAVTIKOG BaBuog aAAnAemidpaon petafl NG EMWVUUIAC KoL TWV
Pndlakwy KatavoaAdwtwy, gvioxuovtag To aiobnuo epmiotoolvng touc. AKOUN, N
oTpatnylkn content marketing pumopetl va emnpedoet BTIKA TV AVOYVWOLULOTNTA TOU
brand, xdpn otnv TaKTKA avAaptnon meplexopévou, va avadeifel Tig agleg kot tnv
armooToAn tnG etalpeiag aAAd kot va petatpePel Evav duvnTkod TEAATN O€ TILOTO
omado NG HApKAG. Mepikd amd ta 1o SnuodlAn) mapadsiypata avamtuéng
TiepleXopévou adopouv ta blog posts, ta newsletters, ta infographics, ta video aAAd
Kal ta podcasts (Semrush,2023). Qotoo0, KpIVETOL OKOTILLO VA EMLONUOVOEL WG yla
KaBe etalpeia, Ta gpyaleio autd xpnolpomolovvtol SladopeTIKA Kal TIPEMEL va
PpooapuolovTal 6TOUC OTOXOUC KOL TIC OVAYKEG TNG EKAOTOTE UApKac. TEAOG, yla TV
QIMOTEAEOUATIK)  OnUloupyior Teplexolévou n  etalpeia xpelaletal va B€oel
OUYKEKPLUEVOUC OTOXOUG HAPKETIVYK TIOU €lval onupavtikol yia Tnv idla aAAd kot va
evrtornioel ta KPIs (Key performance indicators) mou 8a emionudavouv tnv mpoodo tng
QIEVAVTL 0TOUG OTOXOUG auToUC. ZUudwva pe Tnv opdda tou Semrush (BA. Ewkova 5),
oL o SNUOPIANG OTOXOL HAPKETWVYK yio To 2023 adopoloav TNV MPOCEAKUON
ETUOKETMTWV OTNV oTtooeAida, TNV auvénon NG avayvwolpuotntag oAAd Kal n



Snuoupyia leads mou oe SeUTEPO XPOVO £XOUV TNV TIPOOTITIKI) UETATPOTNG OE
TIWANOELG.

Ewova 5: Key Marketing goals for 2023
<) SEMRUSH

What Are Your Key Content Marketing
Goals for 2023?

Attract more traffic to our website 46%
Increase brand awareness 45%
Generate leads 34%
Generate sales/revenue 25%
Improve customer loyalty and engagement 23%
Build and nurture a subscriber/follower base 17%
Promote new products/improve product positioning 1%
Other 0%

Mnyn: Semrush (2023)

3.3.8. MAPKETINTK ®OPHTQN 2YZKEYQN (MOBILE MARKETING)

Tn ouyxpovn emnoxn, Aappavovtog vnoPv g paydaieg aAllayEg otnv teEXVoAoyia
KLvNTAG tnAedwviag oAAG Kal Tov auéavopevo oplOpd TwV TAYKOOULWY XPNOTWV
KLVNTWV ouokeuwv, To mobile marketing €xel amoktrioel KaBopLOTIKO POAO OTIC
oTPATNYLKEG PndlakolL HApKeTVYK. Adopd otn xprion smartphones n tablets wg péoa
yla tnv mpowbnon Tpoidviwv 1 UTNPECLWY, HUE OPKETEC ETALPELEC va TO
EKUETAAAEVOVTOL WG HEPOG HLOG ETUTUXNUEVNG  ETUKOLWVWVLOKNAG  OTPATNYLKAG
(Kenton,2023). Mepikéc amd TIC uebodoug pe TNV peyalutepn OSnUOTIKOTNTA
amoteAdovv 1o SMS marketing, tTa QR codes kol Ta epyaleio emavénuévng
npayuatikétntag (AR) aAAd kal to in-app marketing.

e SMS marketing. & autv Tnv HEB0SO, oL eyyeypappévol teAdteg AapBdavouv
mPowONTIKA pnvUpato Tou odopouV TIPOCWTIOTOLNUEVESG SladnUioELg,
EKMTWOELS 1 TIPoodopeG alld kot ¢opueg afloAoynong, Slatnpwvtog To
evéladEpov Tou umApXoVTOoG Kowvou.

e QR codes. OL kwbdlkeg avrtamokpwong oOnuioupyndnkav to 1994 kot
TIPOEPYOVTAL Ao Ta apxlka twv Af€ewv Quick Response (QR). Méow tng
OUYKEKPLUEVNG HEBOBOU, oL XpRoTeC MmopoUV €UKOAQ Kal ypriyopo va
copwoouv (scan) tov avtiotolyo QR KwdIKO Pe TNV KAUEPA TOU KLvnToU
tnAedwvou toug Katva petadepBouv otnv LotooeAiba tou brand. MapdAAnAa,



Slvouv tn duvatotnTa Vo LETPHOOUV TNV AMOTEAECHOTIKOTNTA LLOC KOUTIAVLOG
N KLAG CUYKEKPLUEVNG Sladriong.

o Enauénuévn mpayuatikotnta (AR). ZUudwva pe emonupavon tng Shrestha
(2023), n mobile augmented reality ayopd ektipdrtat nw¢ aviABe oe afia 17
Sloekatoppupiwy to 2022 Kal avapévetal va auvénBel ota 36 Sloekatoppupla
HEXpL To 2026. Me Bdaon To MAPAMAVW YEYOVOC, YiveTal avTAnmtd mwg ol
ouyxpovolL marketers €mAEYOUV VA EVOWHATWOOUV €pYaAsiat emaunpévng
TIPOAYMOTIKOTNTOG OTLG  KOMTMAVIEG TOUG, OedopévnGg NG  HMOVASLKAG
SL06paOTIKNG €UMELplOG TIOU UTTOPOUV va TPOODEPOUV OTOV  TIEAQTN.
Eldikotepa, péow tnG AR texvoloyiag, tplobidotata Pndlakd avtikeipeva
EVOWMOTWVOVTOL OE TIPAYUATIKO XPOVO OTO UTIApxov TepLBailov, 6mou o
XPNOTNG HECOW TOU smartphone tou pmopel va el He PEAALOTIKO TPOTO TA
TpolovTa NG EMWVUULAG.

e In-app marketing. e autnv tnv HEBodO, Slakpivetal to location-based
marketing, 6Tou oL EMWVULEG UmopoUV va tapéXouV PoodOPEG N EKMTWOELG
OE OUYKEKPLUEVEG TOTOBOECIEG OTAV O XPNOTNG BPlOKETAL KOVTA OTO AVTiOTOLYO
dUOLKO KATAOTNUO I} OE OXETIKN TomoBbeaia.

3.3.9. IOTENEZ MAPKETINIK (VIRAL MARKETING)

To LoyeVEG LAPKETLVYK OTOXEVEL OTn dLadoon MANPodopLlag OXETIKNAG UE TO TIPOIOV N
TNV UNNPEcia TnNg €KAOTOTE MAPKAG, MEow Tou word-of-mouth dnAadn amd tnv
«OTOMO OE OTOHAY» ETULKOWVWVIA LETALY TwV avOpwnwv f Tou Slapolpacpol tne HEow
Twv social media kat yevikotepa tou Stadiktuou (Kagan, 2022). Ot KOUTIAVLEG LOYEVOUC
HOPKETLVYK XpNOLUOTOLloOUV gpyoleia OMwG video ) ELKOVEC E TETOLOV TPOTIO OUTWC
WoTe va yivetal emikAnon oto ouvaicBnua Tou KATAVaAWTH Kol HECW TNG
evalocbnrtomnoinong tou va dteukoAuvBel n avapetadoon tng mAnpodopiag. EmutAéoy,
glval yeyovog nwe to viral marketing Baoiletal apketd cuxva otn BonBsta atopwv pe
emuppon (influencers), ot onolol StaBétouv €va peyalo diktuo akoAoLBwv. Ta péoa
KOWWVLKAG OSlktuwong, avaudifora, Siadpapatilouv KkKabBoploTtikd poAo oTov
SLOOLPOCHO TIEPLEXOUEVOU LETAEL TWV XPNOTWV KL ATIOTEAEL L0l APKETA OLKOVOULKN
KaLypriyopn HEBodog yla tnv evioxuon TNg avayvwoloTnTog TG EMwVUiag. Qotooo,
0€ aVTLOLOOTOAN LLE TIG Ttapamdavw SLamoTwoeLg, odelleL KaVELG va eEETACEL OPLOUEVQ
LLELOVEKTHMOTO TIOU UIOPEL va eVEXEL. M0 GUYKEKPLUEVQ, OL KATAVAAWTEG TEVOUV va
potpaovtal avopeTall TOUG TILO CUXVA €vol OpVNTLKO YEYOVOC KOl MOl OPVNTLKA
Stadpruion ya éva brand, yeyovog mou pmopei va amodEpeL KATOOTPODIKEC CUVETIELEG
ano TG omoie¢ low¢ SuokoAeutel va avakaupel. TEAOCG, €va aKOUN ONUOVTIKO
HELOVEKTNUO adopd TNV SuoKOAla HETPNONG TNG ATMOTEAECUATIKOTNTAC ULAG TETOLOU
eldoug kapmaviag pag statpeiog, evronilovrag eav €va lead ) o mwAnon npogkupe
Xxapn og avtnv (Kagan, 2022).



KEDAAAIO 4: ENINQZH ENIXEIPHMATIKQN ZTOXQN KAI MEAATQN

IT0 OUYXPOVO ETUXELPNUATIKO TOTO, n €vvola TnG emrtuxiag elval dappnkta
ouvOedeEVN E TNV EVPELD EMIYVWON TOOO TWV ECWTEPLKWY OCO KL TWV EEWTEPLKWV
TIAPOYOVTWY TIOU UITOPOUV VA TNV EMNPEACOUV. ZUYKEKPLUEVA, Ta SUO BaOLKA oTOLXELO
0€ aUTAV TNV dlamioTwaon &lval oL EMIXELPNUOTIKOL OTOXOL TNG €TALPELNG aAAd Kal n
neAatelaky Baon tng, otolxela mMou PmopouV va TNV KAteuBUvouv oUTWE WOTE va
QVTLLETWITOEL TNV TOAUTTAOKOTNTA KAl aBeBatdtnta tng ayopds. H eniteuén Blwaotung
QVAamTuéng Kat n Slatripnon ovToywvLoTLKOU TTAEOVEKTILATOC ATALTOUV TOCO TNV LG
BaBoug kaTavonon TwWV MPWTAPXLKWY OTOXWV oAAA KAl TNG OTPATNYLKAG KateLBuvong
Tou brand onwg kot Twv SLapKwG UETORAANOUEVWY TIPOTIUACEWY KoL AVOYKWY TWV
TieAATWV.

4.1. ENIXEIPHMATIKOI 2TOXOI

4.1.1. 3STPATHIIKH EYOYTPAMMIZH (STRATEGIC ALIGNMENT)

JUuudwva pe toug Trevor kal Varcoe, wg oTpaTnylkn suBuypaupion (strategic
alignment) voeitat n cuvBnkn yla tnv omoia OAa T CTOLXELO LA ETIXELPNONG OTIWC N
OTPATNYLKA KOl O TPOTOC OPYAVWONG TNG, eival Slapopdwpéva Pe TETOLOV TPOTO
oUTWC WOTE VA EKMANPWVETAL LOKPOTIPOBESUA 0 OKOTIOC TNG. MO CUYKEKPLUEVQ, N
ETUXELPNUATIKA OTPATNYLK adopd Tov TPOMO LE TOV OMoio n €talpeio Ymopel va
ETUTUXEL TOV OKOTO TNC. H emdoyn tn¢ ayopdg¢ tomob£tnong, Twv Mpoioviwv
npowBNonNg aAAd Kol n ovadelfn TOU AVIAYWVIOTIKOU TNG TAEOVEKTNUATOC €ival
.EVOELKTLKA TIOpASEYATA TNE OTPATNYLKNC TWV ETIXELPHOEWVY, OTIWG EXEL ETILONUAVOEL
O£ TIPONYOUHEVO KEDAAQLO. AVTLOTOIXWC, O TPOTOC opyavwong adopd Toug OPOUG,
T LKOWVOTNTECG KOL TLG TOKTIKEG MAVOTIUEVT TOU €lval amopaitnta ywa vo Umopel
edpapuootel onoladnimote otpatnyikr). Me dAAa AoyLla, Ta oTteAEXN, N KOUAToOUpA Kal
ol dladkaoieg mou akoAouBel, xpeldletal va eubBuypappilovtal Ue ToV KUPLO OKOTIO

nge.

Ewkova 6: The best companies are the best aligned

The Best Companies Are the Best Aligned

Strategy, purpose, and organizational capabilities must be in sync.

Strategy
effectiveness

Best of intentions, Organizational

but incapable effectiveness
Not long for Boldly going
this world nowhere

Mnyn: Jonathan Trevor and Barry Varcoe (2016)



Bdaon tng mapamavw eLkovag, ehO0OV OL ETIXELPI OELG TPOCEYYLoouV To eninedo «\Very
best chance of winning», Ba pmopoUv OxL HOVO va OMOKTAOOUV TNV QVTLOTOLXN
OLKOVOWLKN) UTtEpOXN OAAG KoL vou KOAALEPYNOOUV EC0WTEPLKA €va BETIKO £pyOoLOKO
KAlHa, Omou ta oteAéxn Ba AsltoupyoUv wG CUVOETIKOL Kpikol AElToupywvtag e
opuovia.

e OPAMA KAI ANOZTOAH

To 6papa evog brand sival mpooavatoAlopévo oto HEAAOV Kol TIEPLYPADEL TO TIWG
eTuSLWKEL va tomoBetnBel otnv ayopd oe €va BaBog xpovou amod 5 Ewg 20 xpovia Kal
TepkAeiel otn évvola tou TIg dhodotieg kat Tig emBupieg 6oov adopd tnv eEEALEN
Tou. To Opapa mpoodépel ta Kat@AAnAa kivntpa kot kabopilel Toug avtiotoloug
OTOXOUG TIoU OMOPAETIOUV OXL MOVO OTNV OLKOVOULKN €unuepio aAAd Kol otnv
Slapdpdwaon NG OTPATNYIKAG ToU Ba avtavakAd TIG opXEC Kol TG afleg TG
eneipnong (Grant, 2002). ‘Eva cwoTA OPLOUEVO OTPATNYIKO Opapa, ival Lo ommAn
TIEPLEKTIKA ONAwoN, XwpPLG MePLTTA | adpLOTA OTOLXElX evw UTTOPEl €UKOAQ va
KLVNTOTIOL|OEL KOl EUTIVEVUOEL TOUC €PYAlOUEVOUC KOl TO OTEAEXN TNG €KAOTOTE
etalpeiag. EmutAéov, 6oov adopd TNV €vvola tng anootoArc, ot Kotler kat Armstrong
(2010), emonuavouv nwg «H SAAwon OMOOTOANG TEPLYPADEL TOV OKOTO TNG
eTXelpnong, ylo mapaSelypa to TL BEAEL va TTETUXEL LECA OTO EVPUTEPO ETIXELPNOLAKO
nieptBarlovy. NapdAAnAa, n dnAwaon tng anooTtoAng evog brand , cuvdéstal pe to
avtiotolyo background tou, tovilel Tig afiec kal kaBopilel T OX€on TOU WE TOV
QVTAYWVLOUO.

e ENIXEIPHMATIKOI 2TOXOI

O OpLOUOC CUYKEKPLUEVWY ETIXELPNHATIKWY 0TOXwV £€aodalilel tnv enitevén tng
SNAwong amooTtoAnG 0w KAl TOU HAKPOTIPOBECOU 0pApaTog TnE etatpeiag. O mo
OTTOTEAECHATLKOG TPOTIOG KABOPLOUOU TWV ETUXELPNUATIKWY OTOXWV adopa TNV XpHon
™¢ S.M.A.R.T otpatnyiknc. Mo cUyKeKPLUEVQA, TA APXLKA TNG AEENG TIOPATIEUTIOUV OTLG
avtiotolxeg Aé€eLg Specific, Measurable, Achievable, Relevant kat Time-Bound.

e Specific. OL otoxol €lval amapaitnto va €ival oplopévol Pe akpifela kat
cadnvela Kal va eTKovwvouv EekdBapa Tt Ba emiteuxBel Kal TL eVEPYELES
Xpelaletal va kaboplotolv oUTwWG wote KABe HEAOC TNG opadag va
avthapBavetol TL xpelaletol va yiveL.

e Measurable. Tw va pmopel va peTpnBel N  OMOTEAECUATIKOTNTA TWV
npoonaBelwv TNG €TALPEiag, €lvol ONUAVTIKO OL OTOXOL va €lval PETPHOLUOL
Kal va givat eBLKTA N TTOCOTIKN AVAAUCT TOUG.

e Achievable. Ol otoxoL mou Ba opLOTOUV TMPETEL VAL Elval PEOALOTIKOL Kal va
OVTOTOKpIvoVTal O TIPAYUATIKEC ouvOnkeg kal dedopéva, AapBavovtag
UTIOYILV TOUG TIOPOUG TNG ETLXELPNONC.

e Relevant. Onwg €xeL &N avadepOel, oL emxelpnUaTIKol oTOXOL XpELAlETAL VA
guBbuypappilovtal pe TNV amootoAn, To opapa Kat Tt afiec tou brand, pe
QMWTEPO OTOXO va pnv 60000V Aabog kateuBUVOoELG.



e Time-Bound. Té\og, oL otoxolL Ba mpémel va cuvodelovtal UE EVa XPOVIKO
deadline pe okomo va Pmopel va poypapUATIOTOUV Ta Brilata Tou TPEMEL
va akoAouBnBouv yla Tov avtiotolo otdyo.

4.1.2. AEITOYPTIKH ANOAOTIKOTHTA (OPERATIONAL EFFICIENCY)

JUuudwva pe tov Hayes (2022), n Aewtoupylkry amoSOTIKOTNTA OTOV KOOUO TWV
ETUXEPNOEWV €lval n dladkacio TNG HETPNONG TNG ATIOTEAECUOTLKOTNTAG KOL TNG
kepSodoplag pLag eTALPELNG WG oUVAPTNON TWV AELTOUPYLKWV TNG KOOTN. Me aAla
AdyLa, N AELTOUPYLKN QTMOTEAECHATIKOTNTA E(VOL KL KpLoLN TTTUXH TNG ETUTUXLOG LLOG
enxeipnong AapBavovtag unoYLv TNV LKAVOTNTA TNG VO EKUETOAAEVETAL EEUTIVA TOUG
TIOPOUC TNG AAAQ KOl va TIOPAYEL TA EMOUUNTA QMOTEAECUATA HUE TO ULKPOTEPO
neplBwplo {nuiag. MapdAAnAa, n AMOTEAEGUATIKI) KATAVOUN TIOPWY CUVOEETOL AUECT
HE TNV pooTabela kaBoplopol cadwv EMXELPNUATIKWY OTOXWV. € cUVOEDN Kal UE
TIC SLOMIOTWOELS TNG TAPONMAVW UTIOEVOTNTAC, N YVWOon Kal KOtovonon Twv
ETUXELPNUATIKWV OTOXWV, UTTOPEL va 08Ny OEL OTNV OTOXEUUEVN KOL OTTOTEAECHATIKN
Katavopr mopwv. Elte elval o xpovog, €ite ol avBpwrivol | oL OLKOVOULKOL TTOpoL
umopolv va  aflormowinBouv ocwotd, SlacdaAilovtag Twg kaBe MpwTtofoulia
OUUBAAAEL AUECA OTOUG TPWTOPXLIKOUG OTOXOUC TNG. EmumAéov, otnv Siadikaoia
BeAtioToMOLNGCNC TOU TPOTIOU AELTOUPYLAC PLOG ETALPELNG, CUVAVTATOL KAL N £VVOLa TOU
decision-making, 6nAadn tng Anng anodpacswv yla kaBe Tunpa tng ahvoidoag alog
™C. EXOVTOG EMiyVWOoN TwV ETMIXEPNHOTIKWYV OTOXWV, AAUBAVOVTAL EVNUEPWUEVEC
anopAoel amd TA OTEAEXN, MHEWVOVTIAG TNV TmBavotnta amokAlong amd tnv
kateLBuvon ou BEAeL va akoAouBroeL n emxeipnon.

4.1.3. NPOZAPMOZTIKOTHTA (ADAPTABILITY)

H emuxelpnUATLKA TIPOCAPOOTIKOTNTA AVADEPETAL OTNV LKAVOTNTA ULAG ETALPELOG Va
OVTOTIOKPIVETOL HUE QPECOTNTA OTL AAAAYEC TNG AYOPAG, OE VEEG TAOEL OAAAQ KOl OE
TUOAVEG OLKOVOULKEC SLatapaxEg, LetaBaAAovtag To yvwpLuo eptBaAlov Asttoupyiag
™¢ (Quantive,2023). ESIkA yla TOuG HEYAAOUC, KABLEPWUEVOUG Opyaviopoug, n
TIPOCOPUOOTIKOTNTA €lval €va SUOKOAO eyxelpnua, KaBOTL oL €TALPElEC QUTEG
ouvnBw¢ elval MPOCOVATOAMOUEVEG O OTAOEPEG POUTIVEC KAl LEPAPXLIKEC SOUEC, UN
SlaBétwvtag tnv eueli€ia ¢ ek véou pabnong (Martin kot Deimler, 2011).
ErumAéov,elval yeyovog nwe ta teAeutala kool xpovia, n MOyKOCULO ayopd EXEL
Buwaoel Tnv «pouoka» Tou xpnuatiotnpiov to 2000 (dot-com bubble), tnv owovouikn
Kplon tou 2008 aAAd kat tnv mavénuio Covid-19 tou 2020. Katd cuvénmela, pe TNV
CUOTNUOTIKA €UPAVION OPLOPEVWY TIOYKOOULWY  ETUXELPNUOTIKWY TIPOKANCEWY,
KplveTal avaykaio ylo kaBe emniyeipnon va cupmneptAafel €va oAoKANPWHUEVO TTAQLCLO
ETUXELPNUATIKAG TIPOCAPOOTIKOTNTAC, EUOLYpaUUIloVTAG TNV OTPATNYLKAG TNG UE TLG
61ebvng oAlayéc Ttou ekaotote KAASou. EmumAéov, eival afloonpeiwto TwE N
enepnotakn sveli€ia (agility), elvatl kKaBopLoTIKOG TTAPAYOVTAG VLA TNV KOLVOTOULO
Kal Tnv 8€oeuon Tou oclyxpovou TeAdtn. Onwg napatiBetal otnv €lkéva 7, To va
elval pa etatpeia evéAkTn (agile), onuaivel mwg avtdpad dueoca otig aAAayECG TNG
ayopdg kal Tavtoxpova Slatnpel tnv adooiwon TG OTOUG HAKPOTPOBecuoug
OTOXOUC TNG. Evog TPOMOG HETATPOTIAG TNG OTPATNYLKIC WG TILO EVEALKTN, UTTOPEL va



yivel péow tou kaBoplopol cuykekplpuévwv OKRs (Objective and Key Results), ptag
eupéwg Sladedouévng pebodoloyiag kabBoplopol otoxwv (BA. ewkova 8), Omou
OUUBAAAeL oTn dnuloupyia evog Sopunpévou MAALGLOU, OTO OTolo Ta OTEAEXN UITOPOUV
va B€touv, va mapakoAouBouv kot va afloAoyoUv HE HeyaAUTEPN EUKOALO TOUG
oTOXOUG.

Ewova 7: How to Achieve Business Adaptability With Adaptive Strategy Execution

Creating
remarkable Process
customer management

experiences

Adapting to
change

Collaboration

Continuous

improvement Algnment

Duantive:
Mnyn: quantive.com
Ewkova 8: OKR Formula
The OKR Formula
Wewill ____ as measured by
objective these key results
Guantive

Mnyn: quantive.com



4.1.4. AEZMEYZH KAI KINHTONOIHZH EPTAZOMENQN

AvaudLoBntnta, n EMKOWVWVIA TWV ETIXELPNHATIKWY OTOXWV OTOUG EPYAIOUEVOUS TNG
eMxelpnong eival kaBoploTkAG onuaciag yla tnv amodoon KWNTpwWV KoL ylo TV
evioxuon tng &€éopeuong toug 6oov adopd TOUG OPYAVWTLKOUC KAl OTPATNYLKOUG
oTOX0UC TNG. EWSIkOTEPQ, N KaTavonon tou poAou aAAd Kal tng euBUvNg ou €xouv
QTEVAVTL OTNV EMITEVEN TOUC, UMOPEL VO EMNPEACEL BETIKA TNV TTAPAYWYLKOTNTA KOl
NV SNULOUPYLKOTNTA TOUG eVw evBappuvetal €va BETIKO epyactako TEPLBAANOV.
JUpdwva pe tov Harter (2018), ol etalpeieg mou SlabBETouv €pyatikd SUVOULIKO TO
omolo SLaBETeL xapaKkTnPLoTKA adociwong yla TNV eniteuén Twv oTtoXwv Tou brand,
elvalt kata 21% meploodtepo Tapaywykol. MapdAAnAa, n GOUMHETOXN TwvV
epyalopévwy otig Stadikaoiec AqPng amoddoewv evOUVOUWVEL TNV SECUEVCN TOUG
QTEVAVTL OTNV EMWVUHLA, KaBOTL N emibiwén ocuunepiAndng oe onuavtikd {ntrpata
yla tnv etapeia divel Tnv aiobnon nmwg to kabe péAoC tNg opadag €xel afio Kal n
amoyn tou atilel va akouoBeL.

4.2. ANOKQAIKOMOIHZH THZ 2YMNEPIO®OPAZ TQN NEAATQN

4.2.1. ENTONIZMOZ TQN ANATKQN TQN MEAATQN

Aopkd otolyelo yla TNV emTtuxia omolacdnmoTe emnixeipnong amotelel n €1g fadoug
KOTOVONON TWV QVOYKWV TwV TEAATWY €VW TA TEAEUTALO XPOVLO, TOPATNPOUVTAL
EKVTEVNCG OUINTAOELG ML TOU €AV OL ETUXELPNOELS XPELALETOL VA ATIOKTHOOUV TILO
TIEAQTOKEVTPLKO  Yopaktnpo. IUpudwva He Tov Kovova 80/20 tou talou
OLKOVOHLOAOYOU, Pareto, To 80% Twv KEpSWV HLOG ETILXEIPNOELS IPOEPXETAL ATt TO 20%
NG MEAATELAKNG TNG BAONC. JUVEMWCE, KplveTal LSlaitepa onUAVTLIKO va glval oTo
ETUKEVTPO TWV EVEPYELWV ULAG ETALPELAG, N KAAUYN TWV TTEAATELAKWY AVOYKWYV, OUTWE
WOoTe KABe MeAATNC vaL LeTATPATIEL 0€ SUVNTIKO KATAVAAWTH Tou Ba £XEL TNV SUVAULKA
Tou 20%. EruumAgov , eival a§loonpeiwto nwg n dtefaywyn €peuvag ayopdg evioxUEL
Vv poonabela evog brand va Swoel anavtnoelg o€ EpWTANATA OTWG TL EMBUUOUV
KalL TLXPELAToVTaL OL TTEAATEC OO TNV EMWVU LA, TL &V TPOTIHOUV 1} TL SEV TOUG apETEL
OAAG KoL YLOTl TO EMAEYOUV EVOVTL ULOG OVTAYWVLOTIKAG Hapkag (AnuouAa, 2022).



4.2.2. EEATOMIKEYZH

Ou Mittal & Lassar (1996), avadépouv mwg oOtav pa oAAnAenidpaon elvat
T(POCWTIOTIOLNEVN, OL TIEAATEG VIwBoUV OTL N eTixelpnon avtidapBavetal TG SIKEG
TOUG TIPOCWTILKEG OVAYKEG Kal eTBuies. Itn ovyxpovn Pndlakn moxr, ol TEAATEC
SlakpivovTal w¢ MEPLOCOTEPO AMALTNTLKOL WG TIPOG TNV ETLTOKTIKOTNTA TNG ULOBETNONG
TIO €EATOULKEUIEVWV TTIPOOEYYIoEWV amo Ta brands pe ta omola £pxovtal o€ emadn.
Jov QMOTEAECUA, OL ETALPELEC KAAOUVTAL VA avayvwpioouv Tnv mowkilopopdia Kat
SLapopeTIKOTNTA TNG TEAATELOKAG BACNG KoL VA ETLSLWKOUV TNV TIPOCAPUOYH TNG
OTPATNYLKAG TOoug Bdon autnc. Z0udwva pe tnv Anpoula (2022), n efatopikeuon
elval Baolkog CUVSETIKOG KplkOG O€ €va ETITUXNUEVO «TAELOLY TEAATN, TO OTolo EEKIVA
amo tnv e€€taon 1 afloAdynaon t¢ LAPKOG KoL OAOKANPWVETAL LE TNV LETATPOTI) TOU
O€ TILOTO MEAATN, OTIWCE XOPAKTNPLOTIKA POLVETAL OTNV TTAPOKATW ELKOVAL.

Ewkova 9: Costumer Journey

Search Chat

Survey

Online Display Paid Content

Social

Word of Mouth Email Community Loyalty Program

Consideration Purchase Loyalty Expansion

Website Newsletter

Call Centre

Radio, TV Social Media

Direct Email Promotion

Mobile App

Store Blog

Mnyn: datatrics.com

EMutpooB£Tw e, onUAvVTIKOG MAPAyoVTaC Yo TNV €EATOUIKEVOTN ATTOTEAEL N TUNMOTLKA
KaTavoun Twv mpodiA Twv mehatwv Pe BAaon oplopéva SnuoypadLkd, KOWWVLKA N
Juyxoypadikd kputnpla, emniBeBalwvoviag tnv Siamiotwon edv to brand €xel
OTOXeVOEL 0TN oWOoTH ayopd (Anuould, 2022). AKOUN, N TTPOCWTIONOLNCN UMOpPEL va
enektaBel og moAAAMAQ KavaAla, StaodaAilovtog Ula CUVEKTIKN EUMELPLA YL TOUG
meAdteq. MNa mapadelypa, eivatl ocnUavTiko yla évav meAdtn otav aAAnAerudpd pe éva
brand péow otdétomnou, social media [ tng avrtiotowng edpapuoyng va yivetal
amobEKTNG EUOUYPAUULOUEVWY TipooTiaBelwy e€atopikevuong. TENOG, N emiyvwon tng
YVWHNG TWV TTEAATWV KAl N CUVEXAG avatpododotnon Touc, UImopouV va GUBAAAOUY
kKaBoplotikd otn PeAtiwon Twv oTpatnywkwyv e€atopikevong. OL emixelpnosls Ba
TpEMeL va AapBavouv urtoPLv Toug Tol XOALOL KOL TNV KPLTLKH TWV TEAATWY 0UTWE WOTE
va Umopouv va gival otn B£on va avtiAndBouv ta onpeia aAlayrnc Kol TpooapUoync,
Bdon Twv e€eAlOCOUEVWY TIPOTIUACEWVY TWV TIEAATWV aAAA Kal TG (Slag Tng ayopac.



4.3.3. STPATHIKEZ AIATHPHXZHZ KAl ANANTY=HZ

JUudwva pe tnv Gallo (2014), eivalr yeyovog mMw¢ o€ omolodnmote KAASO
5paoTNPLOTOINONG TWV EMIXELPACEWY, N OIMOKTNON €VOG KalvoUpyLou TeAdTn eival
anod 5 €wg 25 dopég mo damavnpo ylo Pla ETOLPELA, CUYKPLTIKA PE TV dlatipnon
€VOG udlotdapevou. H évvola tn¢ Slatpnong mehatwv (Customer retention),
avadEpeTal oe eKeEVOUG TOUG TTEAATECG TTOU OKOTILHA Ba mpoPouv o€ AmoOKTNon €VOG
TPOIOVTOG N UTnpeoia mapamdavw amd pla Gopd O €V CUYKEKPLUEVO XPOVLKO
mAaiowo (Matthews-El kat Bottorff, 2022). ErtutAéov, 0 evTOmMIOUOC KAl N KATAVONoN
TWV aVOYKWV TwV TEAATWV SnuLloupyel TG MPoUmoBECEL Kal TIG EUKALPLEG yla
upselling kat cross-selling yla kamola GAAa poiovTa f UTNPEGCIEG, IOV €pxovTal va
anodwaoouv nmpootiBepuevn aia yia ta brands. Mo cuykekpluéva, wg upselling voeital
n evBAappuvaon Ko ayopag evog premium mpoiovtog, uPnAotepng dnAadn moldtntag
A N avoBaduLon tng ayopag Ue EMUTAEOV QVTIKELLEVA TIOU UITOPOUV VA AUEfooUV TNV
ouvoAwkn afla tng mwAnong (Barron, 2022). NapdaAAnAa, 6cov adopd TNV oTpaATNYIKN
nwAnong cross-selling, adopd tv evBdppuvon oG ayopdg o cuvOuaoUO LE TO
KUpLo Tpoidv. O oToxXoCg TNG SLAcTAUPOUUEVNG TIWANCNG €lval n TPOTPOTH AYopPag
TIEPLOCOTEPWYV TPOLOVIWY TIOU CUUITANPWVOUV TNV apxLKi ayopd €vOg MEAATN Kal
anodidouv peyaAutepn ouvoAkn afia otnv mwAnaon (Barron, 2022). ZUVENWC, HE TNV
€1¢ BaBoug katavonon tng MeAATELAKN G BAONG, KL ETALPELD UTTOPEL VO EKUETAAAEUTEL
TIC UPLOTAPEVEG OXEOELG KAl SECUOUG TIOU €XEL AVOMTUEEL, UE OMWTEPO OTOXO TNV
0pyaVLKN TNG avamtuén. Akoun, n aflomoinon digital marketing Texvikwv Omwc Ko Twv
HECWV KOWWVIKNG SIKTUWONG, UTToOpPel va BEATIWOEL ONUOVTIKA TNV ATXNON €VOC
brand. H &nuloupyla €AKUOTIKOU Kol TIPWTOTUTIOU TIEPLEXOMEVOU OMWCE  KOL N
OTOXEUMEVN SladrpLon, UIopoUV va TPOCEAKUCOUV KALVOUPLOUG TTEAATEG AAAQ KaL val
Slatnpricouv to evéladépov Twv udlotapevwy. TEAoG, n emévduon otnv eknaibsuon
Tou gpyatikol Suvapkol katl n dtaodpaiion tng duvatdTnTag yla mapoxr ApLoTng
e€UMNPETNONG, UMOPEL va emnpedocel OeTIKA KoL KABOPLOTIKA TNV LKOWVOTIOINON TWV
TIEAQTWV OTIWC KAl TNV Slatripnon Toug.



KEDAAAIO 5 : EN2ZQOMATQZH THZ WH®MOIAKHZ XTPATHIIKHZ ZTHN
EYPYTEPH ZTPATHIIKH ENOZ OPFANIZMOY

ML apKETA KPpLOLLN TITUXI TWV CUYXPOVWV ETIXELPNUATIKWY AELTOUPYLWY, adopd TNV
EVowHATWon TS PndLlakng oTPATNYLKAG OTNV EUPUTEPN ETIXELPNUATIKY) OTPATNYLK).
AapBavovtag umoPLv To TOXEWG EEEALOCOUEVO ETILXELPNUATLKO TOTILO, OL ETIXELPNOELG
avalntolVv TPOTMOUG KAl OTPATNYIKEC OUTWG WOTE VA UIMOPOUV Vol EVIOXUOOUV TO
OQVTOYWVLOTLKO TOUG TAEOVEKTNA KoL va Egxwpioouv. H Pndlakn otpatnyikn adopd
TNV EKUETAAAEUON TNG TEXVOAOYLOG PE OTOXO TNV ETUTEUEN ETXELPNUOTIKWY CTOXWVY,
v Asttoupylkn] BeAtiotomoinon Kol TNV YEVIKOTEPN  UEyloTomoinon  tng
anodoTikotnTag €vog brand. EMopévwg, yla TNV amMOTEAECUATIKN TNG EVOWMATWON
OTNV YEVIKOTEPN OTPATNYLIKN HLla¢ €MXelpnong, €ival KaBoploTiknG onuaciog n
ULOBETNON OPLOUEVWVY BACIKWY TOKTIKWV.

5.1. KATANOHZzH BAZIKQN EMIXEIPHMATIKQN 2TOXQN

@£tovtag wg otoxo TNV dtacdAaALlon TNG EUOVYPAUULONG TWV ETUXELPNUATIKWY OTOXWV
HE TOUG TIPWTOPXLKOUC OTOXOUG aAAd Kol pakpompdBeoun Blwolpudtnta evog brand,
TO OTEAEXN KOl YEVIKOTEPA Ta CUVOETIKA UTteLBUVA HEAN AElToupylag TNG, XpELaleTal
va €xouv oadr elkova 6oov apopd TOUG ETIXELPNHOTLKOUC OTOXOUC TIOU N EMXELPNON
eTUAEYeL va BEoel. OTwG €xeL kataypadel 0 TPponyoUEVN UTIOEVOTNTO N AVAAUGH TNG
ayopag, n 6nAwon Tou OpAPATOG KoL TNG AMOOTOANG aAAd Kal n cuvtagn pag SWOT
avaAuong, avadelkvUEL HE COPNVELO TIOLEG TIPETIEL VA E(VAL OL TIPOTEPALOTNTEG TNG
eTXelpnong aAAQ KoL TIOLEG ElvaL OL eUKALPLEG OTIOU OL PN PLAKEG TEXVOAOYIEG UmopoUV
va 0€LOTIOL) GOV YLOL VAL LETPLACOUV TLG «AOUVAULIEG» TNG ETALPELOG KaL VL 08Nnyr)couV
otnv Yndlokn kowotouia. AKOUn, €lval onuavtikd va mpoodloplotouv mibavol
Kivbuvol mou oyxetilovtal pe TIC Pndlakeéc MPpwToBoUAleC Kal eVOEXOUEVWG va
EMNPEACOUV TNV EMTEVEN TWV  EMIXEPNUATIKWY OTOXwWV. O KaBoplopodg
OUYKEKPLUEVWY  Selktwv  amodoong (KPIs) mou adopouv mibavég Pndlakeg
OTPATNYLKEG OTIWG KAl N UETPNON QMOTEAECUATWY, TIAPEXOUV HLa Bdaon afloAdynong
™¢ anodoong. Mo ouykeKpléva, yla TNV emdoyn Twv katdAAnAwv KPls, eival
woEAo va amavtnBouv ta €N ¢ epwtipata (Kissflow,2023).

e Mrmopel o ouykekpluévog deiktng amodoong va petpnBei; Eival evkoAa
KaTavonToc;

e [lou Bploketal To brand Twpa Kat mou emSLWKEL v GTAoEL 600V adopd Tov
PndLakd HETAOXNUATIOUO TOU;

e [lolo eilval To emBUUNTO EMXELPNUATIKO ODEAOG TOU CUYKEKPLUEVOU KPI;

Mepikd amo ta 1o Baoikd KPIs mou pmopouv va aflohoynBouv sivat ta akoAouba
(Solutelabs, 2023):

e ROI (Return on Investments) kol €ldkoteEpa 600V adopd tnv enévbuon o€
PndLakeg mpwTtoBoUALeC

e Hamodotkétnta Twv epyalopévwy (employee productivity)

e O 6eiktng eunelpiag meAatn (Customer Experience) onw¢ 1o Net Promoter
Score (NPS)



e To mooooto e@apuoyng Al texvoloyiog 6cov adopd TIG ETUXELPNHOTIKEG
Sladkaoieg

e Tov beiktn aflomiotiag kat StaBsowotntag (Reliability & Availability) mou
adopad tnv Staopaiion NG aglomotiog Twv PnPLakwv cuoTNUATWY OTWG O
XPOVOL amOKPLONG 1) 0 LECOG XPOVOG HeTaEL TBavwy aoctoxtwv (MTBF)

o Ouxpnuatikéc amoAaBéc amno tnv evowpatwon Pndlakng texvoloyiog

e Active Usage Metrics mou Tep\auBAVEL TOUG NUEPNOLOUG 1 UNVLIALOUG
€VEPYOUC XPROTEC OTIWCE KAl Ta TTOo0oTA adociwang xpnotwv

TéAog, cupdwva pe toug Silva, Saraiva kat Mamede (2022), Ba mpémnet va umdapéouv
OPLOPEVOL TPOPBANUATIONOL avadOPLKA LE TNV LKOWVOTNTA TNG EKACTOTE EMLXELPNONG
yla avamntuén dndlakwv mpaktikwy, Sedopévng Tng KOUATOUPAG TNG. ZUVETIWG, YLOL TNV
OTTOTEAECUATIKI)  QVTILETWILON TETOOU  £ldoug TPOKANOEwWvV, XpPelaletal n
evbuvauwon pLag vootpormiag GpAlkig mpog tnv aAlayr) Kal TV KoLVoTouia.

5.2. AZIONOTHZH WHODIAKHZ ETOIMOTHTAZ

A&LOAOyWVTAG TNV TPEXOUCA KATAOTAON ETOLUOTNTAC KAL LKAVOTNTAC HLOG EMXELPNONG
Va EKUETOANEUTEL TIC PNPLAKEC TEXVOAOYLIEC YLOL OTPATNYLKO TTAEOVEKTNUA, TO OTEAEXN
B0 YUmopoUlV VO EVOWHOTWOOUV HUE OTOTEAECUATIKO TPOTO, PNPLAKEG OTPATNYLKEG
OTNV YEVIKOTEPN ETUXELPNUATIKN OTPATNYLKA. MO CUYKEKPLUEVA, CUUDWVA UE TOV
Wiseman (2022), apxwkd, Ba mpemnel va eAeyxBel katd mOoo n nyecia katavoel kat
ETUKOWWVEL pe cadnvela to Pndlakdo opapa, divovtag tTnv avaloyn mpoooxn oe
EKTEAEOTIKO eMinedo. TN CUVEXELA €lval ONUAVTIKO va £EETAOTEL N KOUATOUPA TNG
eTalpelag Kal eL8LKOTEPA N SEKTIKOTNTA TNG 0TNV aAAayn, mpoacdlopilovtag tov Babuod
OTOV OMOl0 N KOLWOTOMIOL KoL N TeXVOAoylK €€EALEN elval EVOWUATWHEVEG OTNV
etalpikn ¢pthoocoodia. Zupdpwva pe Epeuva rou Ste€nxOn amo tnv Delloitte (BA. ewdva
10), emnuyelpnoelg mou €xouv onuavtiky Pndlakn etopotnta, Stabstouv katd 50%
HEYaAUTEPN MIBAVOTNTA, VA AUENoouV To TEPLBWPLO KEPSOUC Kal avamTtuéng Toug.

Ewkdva 10: Digital Maturity

Higher-maturity companies reported industry-leading revenue growth and
profit margins

Percentage of respondents reporting metrics significantly above industry average, by level of
digital maturity

Net revenue growth Net profit margin

Lower maturity

EC e matrty )
igher maturiy

Note: Comparisons to industry averages were self-reported by the respondents.
Source: Deloitte analysis.
Deloitte Insights | deloitte.com/insights

Deloitte Survev

Mnyn: digitalleadership.com



ErtutAéov, n texvoloyikr umodoun Tng ekaotote emixeipnong (cloud texvoloyieg n
Aoylopkd) amoteAel kKaBopLoTIKAG onuaciog onuelo yla mpoodloplotel €av pia
eTalpela €XeL TNV SuvatdTNTA KOL TO HECO YLO VA OKOAOUBNOEL TIG VEEG TAOELG TOU
Pnolakol kéopou. MapdAAnAa, ta oteAéxn Xpelaletal va eAéyEouv ToV QVTIKTUTIO
edpapuoyng Pnolakol PAPKETIVYK Kal TNV aloAdynon TnG AmoTEAECUATIKOTNTAC TOU,
Aappavovtag umody dtadopetikd Pnolakd kavaAla onwg ta social media, mou
XPNOLLOTIOLOUVTOL YO TNV amoktnon kat datipnon mehatwyv. TEAog, elval apKeTd
ONUAVTIKO va SlacdaAloTel N mpootacia Twv PYndLakwv MEPLOUCLAKWY OTOLXELWV Kot
TWV gvaiocdnTwv MAnpodopLwWV MOU UIMOPOUV VO OMOTEAEGOUV OTOXOL yLa TILOAVEG
anelAéc. Me aAAa Adyla, n Slaxeiplon Tou KWSUVOU KAl O EVIOTILOUOG OPLOUEVWV
TPWTWV onUEiwv, uropel va mpoAdBel evbexdueva cuppavra acpaieiag.

5.3. NEAATOKENTPIKH NPOZEITIZH (COSTUMER-CENTRIC APPROACH)

Avaudifola, eivat kaBoploTikAG onuaciag n amodoon NPOTEPALOTNTOG OF
TIPWTOPBOUALEG TTOU eVIOXVUOUV TNV EUTELPLA TOU TTEAATN HEow Pndlakwv KavaAlwy. H
oulMoyn 6ebopévwy kol oxoAiwv medatwv Sivouv onuaviikr katevBuvon otn
Stadwkacia ARPnc amodpacswv yla TNV €KACTOTE €TOlpEia. H evowpdtwon tng
PNdLaKAG OTPATNYLKAG OTOUC YEVIKOTEPOUC ETIXELPNUATIKOUG OTOXOUC adopd Tnv
guBbuypapuion Twv Pndlakwv MPWTOBOUALWY HE TIC AVAYKEG Kal EMBUUIEG TNG
neAatelakng Baong. O AMWTEPOG OTOXOC TETOLOU €L60UC TPAKTIKWY adopd TNV
BeAtiotomoinon tnNg eumelplag mMeAATn HEOW TNG EKUETAAAEUONG Twv YndLakwv
texvoloyluwv. Edikotepa, olpudwva pe tov Chaudhry (2022), xaptoypadwvtag 1o
Ta&idL Tou meAATN, UmopoUuV va eVTomioTtolV onueia emadng (touchpoints) Baon twv
omoilwV UTIOSELKVUOVTAL OL EVOEXOUEVEC AANAYEC TIOU TIPETIEL VAL YIVOUV TIpOC BEATiwoN
™M¢ alnAenidpaong tou meAdtn He Ta Pndlakd kavaiia. MapaAAnAa, eivat
amapaitnto va 606l n avaloyn Pooox OTLG EVEPYELEC TOOO TPLV OGO KoL LETA TNV
oyopd, Katavowvtac 1§ Babouc tnv eumetpia tou meAatn (Customer Experience- CX).
AKOUN, o€ MAeoVeKTIK B€on pmopouv va Ppebolv oL EMIXELPNOELS TTOU UITOPOUV va
efaodalioouvv pla eviaia kal anpodoKomTn eUmneLpia otoug MeAATeG o€ YndLakd Katl
un kavaAila. H omni-channel epnelpia meAatwy, BETEL TNV ETXELPNON OE TAEOVEKTLKN
B€on, evioxUoVTOG TO AVIAYWVLOTIKO TNG MAEOVEKTNUA, dedouevng TG SleukOAuvVoNG
mou mpoodépel otov katavalwtr (Chaudhry,2022). TéAog, KpIVETAL GNUAVTLKO Vol
xpnotpomotnBouv euélikteg peBodoloyiec ylwa apeon mpooapuoyn Baocn véwv
TIANPOdOPLWV OE TIPAYHOTLKO XPOVO, OL OTIOLEG UTTOPOUV VA TIPOKUOUV armd Ta oXOALd
TWV MEAATWV. ATTAVTWVTAG ALECO OTNV KPLTLKN KoL 0€ EVOEXOUEVEC amopieg, Ta brands
UIopoUV va Tipocapudcouv avaloya TG PndLaKEG OTPATNYIKEG TIOU TIPOKELTOL VAl
akoAouBnoouv (agile response).

5.4. TAKTIKOI EAEMXOIl KAl ANAOEQPHZH

H Sie€aywyn eAéyxwv Kal n TOKTIKA Qvampooapuoyn amoteAoUv KoboploTikoug
TIAPAYOVTEG VLA TNV OMOTEAECHATIK) EVOWHATWON TNG PNPLaKG OTPATNYIKAG OTNV
€UPUTEPN OTPATNYLKI EVOC OpyavIopoU. Katd cuvenela, BACEL TWV EVEPYELWV QUTWV,
efaodaliletal mws n Pndlaki oTPATNYLKA TIOU ETUAEYEL va ULOBETAOEL TO EKACTOTE
brand, mapapével oe evBuypduuion HPE TG HETABOAANOUEVEG QVAYKEG TOU



ETUXELPNUATIKOU TEPLBAANOVTOGC. ZUYKEKPLUEVA, HME TNV TApodo Tou XpoOvou, ol
ETUXELPNUATIKEG TIPOTEPALOTNTEG WMopel va SltadopomnownBolv, MpoTpEnovtag TNy
dLa tnVv etatpeio va SLeEAyEL TAKTIKOUG EAEYXOUG, OUTWE WOTE OMOLASATIOTE AOKALON
VaL UITOPEL VO EVTOTILOTEL O€ AUECO XPOVO, LELWVOVTAG TIC TLBavOTNTEG AavOaoUEVNG
guBuypappione. EmupooBétwe, eival anapaitnto va ebpapuoleTal TOKTIKOG EAEYXOG
ovadopLKA PE TOV OVTOYWVIOUO OTWE KaL TIG TACELG TNG ayopdc, dtaodaAiilovtag tnv
evioxuon n dloTAPNON QVTAYWVLIOTIKOU TAEOVEKTAUATOC. ZUNbwva pe tnv White
(2022), n avaAuon tou avtaywviopol (competitive analysis) adopd tnv Stadikaoia
€€€TOONC MAPOUOLWY EMWVUHULWY OToV KAASO Spaoctnplomoinong UG emxeipnong
avadopLka PE TIC TWANCELG N TIC TIPOOEYYLOELG LAPKETLVYK TIOU akoAouBel. MepLKEG
oMo TI TIPOKTIKEG TOU edopuolovtal Katd Tnv ouvrtagn MG availuong
OVTOYWVLOUOU, TEPLYPAdOVTAL TNV TTAPOKATW ELKOVAL:

Ewova 11: Competitive Analysis

How to Do a Competitive Analysis

@) Determine who your O Take note of competition’s
competitors are. content strategy.

O Determine what products (J Learn what technology
your competitors offer. stack competitors use.

O Research your O Analyze the level of
competitors’ sales tactics engagement on your
and results. competitors’ content.

O Take a look at your O Observe how they
competitors' pricing and promote marketing
any perks they offer. content.

O Ensure you're meeting O Look at their social media
competitive shipping presence, strategies, and
costs. go-to platforms.

O Analyze how your O Perform a SWOT analysis.
competitors market their
products.

Mnyn: Hubspot.com

T€AoG, n KaTtaypodr Twv MOPWV TNG ETXELPNONC OTIWE KoL OL TAKTLKEG avaBewpnoEeLg,
TIPOTPETIOUV TNV  OVASELEN EKEIVWV TWV TOHEWV OTMOU KPIVETAL WPEAUN N
OVOKOTOVOUN TWV TIPOUTIOAOYIOUWY, HUE ONMWTEPO OTOXO TNV MEYLOTOMOLNCN TNG
amodoTKOTNTAG.



KEDAAAIO 6: MEAETH NEPINTQZHZ

6.1. EIZATQrH xTON KAAAO THAEMIKOINQNIQN

JUudwva pe tov Linstone (2002) kot Onwg €xel kataypadel oTo cUYYPOAUMA TOU
«Corporate Planning, Forecasting and the Long Wave», n avamtuén Ttou
TNAETUKOWWVLAKoU KAASoU odelAeTaL KATA VA GNUAVTLIKO TTOCOOTO OTNV TEXVOAOYLKN)
npdodo. Elval yeyovog mwg otnv oUyxpovn moxn, ol TNAEMKowvwvieg Stadpapatilouvv
TIOAUTLLO POAO OTNV avOPWTILVN ETILKOWVWVLOL KoL ATOTEAOUV KUPLAL TINYI OLKOVOMLKNAG
avantuéng uplag xwpoac. MapaAinia, avaudifola, ot efelifelg otov kKAado Twv
TNAETUKOWWVIWV Sev TiBevtal mMoté oe mavaon, xapn T0co otnv €Udutn avaykn Tou
avBpwrou yla Slapolpacpd TMANPodopLWY OCO KOL OTO CUVEXN ETUTEVYUATO TNG
ETUOTAMNG TNG TEXVOAOYLAG OMWG amoteAoUV ONUEPQ, N TeEXvNT vonuoouvn (Al), n
enavénuévn npaypatikotnta (AR) aAlAa kat ot epapuoyeg loT (Internet Of Things).
QoTt0600, KpIVETOL OKOTILHO Vo eToNUOvOel mwg ol ev Adyw e€eAifelg evéxouv Kat
OPKETEG TIPOKANOELC. MO CUYKEKPLUEVQ, N AVAYKN YLO TTpOooTACia Kol achAAELA TWV
6ebopévwy, n €Aeuon NG MEUMTNG VEVIAG SIKTUWV KNG tnAedwviag (5G), n
urnodoun Siktvou ontikwv wwv (Fiber To The Home-FTTH) amoteAoUV amattnTKEG
Sdokluaoieg yla KABe TNAETMIKOWWVIOKO TIAPOXO, EVIOXUOVTOC TOV METALU TOUG
avVTOyWVIoUO. AkOun, cUpdwva pe tov ZkomeAitn (2021), katd tn SLAPKELA TNG
navdnuiag Covid-19, ot TnAemikowvwviakol mapoxot kpivetal nmwg avraneENABav ot
ONUAVTIKO BaBud otnv auvénuévn Intnon dedopévwy Kat otnv BeAtiwon tng KaAupng
Siktvwv. Edkotepa, Aappavovtoag unoPv 1o mpwrto lockdown mou emnABe wg
S1eBVEC HETpO avTlpeTWTONG TNE tavdnuiag, n kivnon tTwv dedopévwy ota diktua,
Kataypadnke nmws avénbnke £wg kot 70%, odnywvtag TG eTalpeieg Tou KAadou va
KataBAAAOUV ONUOVTIKEG TIPOOTIABOELEC TTOPOXAG UTINPECLWV L NARG TTOLOTNTAC.

EmtutAéov, n ouPPOAN TWV TNAETMKOWWVIWV OE TOUELG OMWG TNG LATPLKAG, TNG
eknaidevonc N ¢ Stadrong ival KaBopLoTIKr, KAAUTITOVTAC TO00 TIPOKTIKEG 00O
Kal Puxaywylkég avaykes. H EAeuon tou Stadiktuou amoteAel eVOELKTIKO Tapadelya
HEoou TO omoio enédepe emavactacn otnv MapadooLlakr EmKovwvia PeTafld Twv
avBpwnwv. H evnuépwon kat n petadoon mAnpodoplwv yivetal o€ TAEOV OE
aoUAANTITO XPOVO, E TOUG XPNOTEG va €ival o Stacuvdedepévol amod mote. AKOUn,
glval onuavtiko va onpelwBel mwg dlakpivovtat 3 Baoika £(6n tnAemikowvwviag, n
otaBepn, n kNt TNAepwvia alAd kot to dtadiktuo (EuBupasdn, 2023). Qc otabepn
tAedwvia, opiletar n evovppotn TNAedwviK oLVOECH HME TNV UMOOTHPLEN
avtiotolyou SIKTUOU evw WC KNt Bswpeital n acvuppatn ouvvdeon n omola
umnootnpiletal pe tnv texvoloyia kuPpeAwv (cells) kat mepthappavel otnv €vvold tng
Vv avapetadoon oe uPnAég ouxvotnteg. To Stadiktuo, Omwg SNAwONKe ev cuvtouia
O€ IPONYOUHEVO onueio Ttng mapaypddou, adopd éva armo ta 1o MOAUTIHA cUYXpova
TNAETKOWVWVLIOKA HECQA, KOTA TO omoio SteukoAUvetal n avtaliayrn dedopévwy
peTaL moAAamAwy Staocuvdedepévwy cuokevwy (EuBuptadn, 2023).



6.2. O KAAAOZ TQON THAEMIKOINQNIQN ZTHN EAANAAA

6.2.1. H YDOIZTAMENH KATAZTAZH ZTON KAAAO

H ayopd Twv TNAEMKOWWVLWV 0TOV EAAASLKO XWPO €XEL TNV BACN TNG O€ TPELG KUPLWG
ueyaheg etalpeieg, tv Cosmote, tnv Vodafone kat tnv Nova (mpwnv Wind).
AvaudiBola, n OUYKEKPLUEVN ayopd HUMOPEL va xapaktnplotel wg Slaitepa
OVTOYWVLOTLKA, KE TIG tpoavadepBeioeg etatpeieg va SlekdikolV TNV KAToxUPWaon TNG
MpwTtNG B€0nNG OTIC TPOTLUAOEL TOU QAyOopaOTIKOU Kowvou. Elval yeyovog mwg n
Cosmote w¢ puéNog tou opihou OTE amoteAel kuplapyxn duvaun, AapBavovrag unoPv
Vv duvatotnta tng va StaBEtel Ta Siktua Kal TG UTIOSOEC KA OTNV CUVEXELA VA TA
HLOBWVEL 0TOV avtaywviopo. MapdAAnAa, eival afloonpelwto mwe edw Kot TTOAAEC
OEKAETIEG EXEL KATOXUPWOEL TOV TITAO TNG «First Mover» yla tThv eyxwpLlo ayopd Kabott
Telvel va mOpouoLAleL VEEG TEXVOAOYIEG KOL VA KOLVOTOUEL, EVEPYWVTOG TTAVTA TIPWTN
€VaviL Tou avtaywviopou. Mo mopadsypa, to 2017, n Cosmote Atav oUTH TOU
napouciace ywa mpwtn $popd T SuvardTNTA TWV VOLKOKUPLWY OAAQ Kol TwV
ETUXELPNOEWV VA €XOUV WG UTIOSOWN TNV OMTIKN (vat €vavtl Tou XaAKOU HECW TOU
npoypappatog Fiber To The Home (FTTH) evw to 2020 Atov n MPpwTn €ToLpEia
TNAETUKOWWVIWV TIou €pepe oTNV eAANVIKA ayopd Tto SikTtuo Kwntrng thAsdwviog
TLEUMTNG YeVLAS 5G (The total business, 2022). EmutAéov, n cuyxwveuon tng Nova Kal
Wind (téAog 2022) kat n BEomion €vOg VEOU OXNUATOC TTAEOV KATOXUPWHUEVO UE TNV
ovopaoia Nova, anmotéAece £va ONUOVTLKO YEYOVOG OV UETETPEPE Ta dedopéva TG
ayopdg kol Stapdpdpwoe pla umoAoyiowun avtinaAn duvaun téco yla tnv Vodafone
000 Kat yla tnv Cosmote. JuykplEva, N UNTPLKA Toug mixeipnon «United Group»
umoAoyilel mw¢ péxpL to TéAog tou 2027, Ba uvAomolnBouv emevduoelg UPoug 2.5
Sloekatoppupiwy gupw yla €pya SIKTUOU OMTIKWV WVwV 1Gbps mou Ba pmopel va
KaAUEL TIC avaykeg Tepimou 4,5 dtoekatoppupiwy katavalwtwy (Insider, 2023). H
OUYXWVEUON aUTA €XEL WG KUPLO OTOXO TNV MPOCEAKUON EEVWV UPLOTAUEVWYV TTEAATWV
OMwg Kal tnv Slelpuvon Tou pepldiov ayopad toug (Insider, 2023).

Zupdwva pe Tnv €kBeon tng EBvikAG Emttpomig TnAemikowwviwy Kot Taxudpoueiwv
(EETT), otic apxeg tou 2022 kat 6cov adopd Ta €00da ALAVIKN G TIOU CXETL{OVTAL PE TNV
TIaPOoXN UTNPECLWV KWVNTNG ThAEdDwVIag, TO LEYAAUTEPO UEPLSLO ayOpAg TO KATEXEL N
Cosmote pe TooooTo nepinou oto 50%, TOCOOTO MOV MAPAUEVEL OTACLHO amod to 2011
Kal HeTa. Itn Oeutepn B€on, evtomiletal n Vodafone pe avtiotolxo pepidlo mou
Kupaivetal petall 25%-30% evw tnv tpitn Béon dwatnpovoe n Wind pe mooooto
KOVTA 0TO 25%, pla cuvOnKn TOU HETATPATINKE, WOTOO0O0, ETELTO OO TNV £(0080 TNC
Nova otnv ayopd KwntAg (Insider, 2023). TéAog, eival afloonueiwto MwWG OTLG ApXES
Tou 2023, kataypddnke TMOAEUOG TLLWV, UE Tov SleuBuvwv cUUPBouAo tou OTE, MixdAn
Toaudl va avadEpeL MwG €vag €K TWV AVTOYWVLOTWY TOU OUIAOU, UEIWOE TIC TIUEG
Katd 50% CUYKPLTIKA LIE TIC avTioToleg TG Cosmote Kal 0 TTOAEUOG QUTOC EVIoXUONKE
HE Ml OEpAd TIPOWONTIKWY EVEPYEWWV XPOVIKAG WXVoC 3 N 4 unvwv
(AeAeBéykog,2023). e autiv tnv SUOKOAN o©uvbnkn, N OTPOTNYLKA TOu opiAou
adopoUoe TNV MPOOTACLA TNG MEAATELOKNAG BAONG Tpog TV omoia mpoodpEpOnkav
TIEPLOCOTEPEC UTNpeaieg N n duvatotnta avaBabulong Tou KapToKLNToU TOoug O€
npoypappata cupBolaiouv. Katd cuvenela, n €KBoon TNG CUYKEKPLUEVNG OTPATNYLKAG



Atav Wolaltepa amoTeAsopUATIKY, 0dNywvTag TNV eTapeia oe peyéBuvon tou peptdiou
ayopag tng, 6oov adopd TNV Kvntr TnAedwvia, 6mou o avtaywviopog ivatl blaitepa
€VTOVOCG. ZUYKEKPLUEVQ, oUUdwva He Tov AedeBEyko (2023), n Cosmote katdadepe va
auénoel tov aplBuo twv cupBolaiwv Kwvntn¢ tnAedwviag kata 5,5%, to omoio
avTLoTolkel avaloyLkd o€ mapamavw amo 3 EKATOUMUPLO CUVOPOUNTEG.

6.3. ZTPATHIIKEZ WHOIAKOY MAPKETINIK ZTIZ THAENIKOINQNIEZ

OL otpatnylkés Pndloakol HAPKETWVYK OTovV  KAASO TwV TNAEMKOWWVLIWY
neplAapBavouv Kupiwg TNV evowpatwon tng PYndLlakng texvoloyiag Kol opLopEVWY
digital tools pe anwtepo otdX0 TNV MPOWONON TWV MPOIOVTIWV I TWV UTINPECLWYV TOUG
KaBw¢ KaL TNV evioxuon tng d€oeuong TNG MEAATELOKN G BAONG TOUG. € YEVIKOTEPQ
mAaiola, n Pndlakny StadniuLon, Ta KOWWVLKA Héca SIKTUWONG, OL OTPATNYLKEG SEO
QTOTEAOUV EVOEIKTIKA AP ASELYLATA TWV OTPATNYLKWV TTOU ETUAEYOUV ETALPELEC OTTWG
n Cosmote, n Vodafone 1 n Nova va akoAouBrjcouv oUTwG WOTE va eVIOXUOOUV TNV
ETUXELPNOLAKN TOUG amodoaorn, va auérnoouV TNV avayvwolLoTNTA Toug aAAd Kol va
BeAtlwoouv TNV gumelpia meAatn. Mapakdtw, Ba mapatebouv kot Ba avaAuBouv
OPLOPEVEG amod TIG KUPLEG oTpatnykéG digital marketing Tplwv ek Twv peyaAUTEPWY
ETALPELWYV TNAETILKOWVWVIACG 0TOV EAAASIKO XWPO.

6.3.1. 2TPATHIKEZ DIGITAL MARKETING A THN COSMOTE

MepLlKEG QMmO TIC KUPLOTEPEG OTPATNYKEG PndlokoU  HAPKETIVYK  TIOU
xpnotgomolovuvtal ano tnv Cosmote amoteAoUv ol direct site kalt programmatic
platforms, pe otoxo tnv aAAnAeniSpaon e Toug meAATeS TNG. ApXIKa, otn direct site
Stapnuon «ayopaletol» SadpnULOTIKOG XWPOE, 0 omolog umopel va unoPAnBet os
Slampaypatevoelg petalu tou dadnuiotnh kot Tou StadpnuldpeVou Tou Umopel va
adopouv TNV TLUAR aAAd Kol Ta XPovikd dltaotiuata oxvog tng Stadniuwong (Sovrn
Advertising Team,2022). AvuBétwg, pe Tt Xprnon programmatic platforms, n
Sladruon autopatomnoleltal xapn otn xpAon tNg TeEXVOAOYiag Kol GUYKEKPLUEVWV
oAyOplOUWY, HECW TwV omolwv MwAesital Kot ayopaletal StadpnUloTIKOC XWPOG O
TIPAYUATIKO XpOVvo, Ue real-time bidding (RTB). Zuvenwg, mpooeyyilleTal CUYKEKPLUEVO
KOWO 0f MEYOAUTEPO €UpPOC, XwpPLg tnv StapecoAdapnon tou dwadnuioty (Sovrn
Advertising Team,2022). ErtumA€ov, pla akOpUn otpatnykn Yndlakol PAPKETIVYK TTOU
ETUAEYEL 0 O OG va akoAouBrosL adopd TNV Stadruion HECW TWV PHECWY KOLWVWVLKAG
Siktbwong, Meta aAAa kat Tik-Tok, evioxlovtag Tnv avayvwoluotnta tou brand oe
ONUAVTIKO BaBuo. EVOEIKTIKA, UE AMWTIEPO OTOXO TNV Mpowbnon tou VEou app
COSMOTE CHRONOS 10 omoio xapn otig texvoloyieg AR, VR kat Al smituyxdvel va
«lwvtavépey ta pvnueio tTng AKpOmoAng otnv oBdovn Tou XProTn, CUVATTETAL
ouvepyaoia pe Tov apyaoloyo Mamakwota Oeddwpo (@Archaeostoryteller),
Snuoupywvtag pla oslpd 6 emeloodiwv. H oUyKeKpLUEVN OElpd TIPOBAAAETOL KOl
npowBeital péow tou Tik-Tok, amoonwvtag ntpoBoAég mou ayyilouv to 1 ekatoppuplo,
oAAG kal apketd XWAadeg likes. EmumAéov, eival afloonueiwto nwg n Cosmote
OQVATNTUOCEL TPOIOVTA TOL OTola UTIAyoVTal Kal oTtnv Katnyopia non-telecom. lNa
napadeypa, n edapuoyn Payzy amnotelel évav Pndlakd tpomo mMANPwWUNnG, n onoia
ETOTPEPEL TO 1% TG aflog TG Ayopag EVOC XPHOTN VW MOPAAANAa €XEL TPOOOEeTEC
Aewtoupyieg omwce to Split it Omou o mapEa PUmopel va LoLpAcEL To CUVOALKA £€06a



HE EUKOAO Kol ALECO TPOTIO N Ta Piggys yla Tnv evOAppuUVOn AmOToULEVCEWV. Mo TNV
TipowOnaon Tou CUYKEKPLUEVOU app, SLEENXON SLadnULOTIKN KOUTAVLA KAl AVTLOTOLO
Stapnuotikd spot oe moAAamAd kavaAia. TEAOC, HEPOC TG oTpatnyknS YndLakou
HAPKETLVYK, evtomiletal n mpoPBoAn tng napkag os matxvidia, mobile games, 6mou n
T(POOOXN TOU XPNotn €ival SECUEVHEVN KOL N ETILKOWVWVIA TOU UNVUMATOG YiVEL TILO
OTTOTEAECUATIKI. 2TNV TIPOKELUEVN TIEPLMTWON, ETMAEYETAL N TIPowONGCN MPOIOVTWV
onw¢ to What’s up by Cosmote, to omoio €xel w¢g target audience, ULKPOTEPOUG
NALKLOKA XPrOTEG, OL OTOLEG €XOUV TMEPLOCOTEPEG TBAVOTNTEG va maiouv mobile
games.

6.3.2. STPATHIIKEZ DIGITAL MARKETING lNA THN VODAFONE

H Vodafone, amoteAel tov PBacikd aviaywvioty tou opilou Cosmote kaBotL
ipoodEPEL AVTIOTOLKEG UTNPEDLEG KvNTNG Kal otaBeprn¢ thAsedwviag, eupulwvikol
internet 6nwg Kol cuvEPOUNTLKAG TNAEOPAONC evw SLABETEL Tapoucia o TTOAAATIAEC
XWPEC TAYKOOUIWG. ApXLKA, HEPOC TNG OTPATNYIKAG WndlokoU HAPKETIVYK TNG
etalpeiag agdopd tnv xpnon Stadnuicewv oe MAATHOPUES KOWWVIKAG SIKTUWONG
onwc amoteAel to Instagram, Tik Tok kat YouTube oTig omoiegc mpowBouvtal VEEG
UTNPECLEG N poiovTa aAld Kot Sle¢dyovtal apKeTol Slaywviopol He anwTtepo oToxo
v avénon tng avayvwolpotntag péow likes kat avrtiotolywv kowomowjoswv. MNa
napadelyua, péoa oto 2023, avakowvwOnke n ouvepyaoia tng Vodafone pe ta Public,
0TOX0G TNG omoiag anoteAel n mpoodopd pLag OAOKANPWHEVNC EUMELPLAC TEXVOAOYLAG
Kal Juxaywyiag pe mePLOCOTEPA TPOVOULa yla kaBe xpriotn. H cuvepyacia auth,
npowBnNBnke katd avrtiotolia pe dnuooleloel ota social media tou brand,
xpnotwgomowwvtag hashtags onw¢ #VodafoneXPublic kat #TogetherWeCan.
EmunpooBétwe, uloBetouvtal otpatnykéc SEO, oUTwg wote va  emiteuyBel
BeAtiotomnoinon meplexopévou otnv wotooeAiba tn¢ Vodafone kal katd cuvemeLla va
€VIOXUBEL N opatotnTa OTIG PnXavESG avalitnong. AKOUN, N CUYKEKPLUEVN EMWVU LA
€oTlaleL otnv dnuloupyia meplexopévou, He videos 1} posts mou evBappuvouv TNV
npowONoN TNG LAPKAC EVW TTOAUVAPLOUEC Elval KoL OL CUVEPYOCLEG TTOU €xeL cuvaeL
He apketoug influencers, ota MPOoWTIKA TTPODIA Twv onmoiwv yivovtat avadopEg oTo
ev Aoyw brand. To 2020 evdeiktika gixe die€axOel cuykekpluévo challenge, cuudpwva
ue to omolo apketot influencers 6nwg o HAlag Mkotong, n TplavtaduAAid TowoyAou n
o Nwpyog Baylwatag xpnolpomnoinocav to hashtag #BeUnlimited, pe adopun tnv
unlimited npoodopd Sedopévwy ou mpooédepe, yla va umopouv va Sladwoouyv TV
OUYKEKPLUEVN TPOWONTLKN EVEPYELA OTO KOLWVO TIOU TOUG akoAouBetl oto Instagram pe
Vv énuooievon avtiotolywv stories. EMutAéov, plo akoun otpatnylkn yndlakov
HOPKETWVYK arnoteAel to mobile marketing. Eldikotepa, n etatpeia aflomolel To KvnTto
HOPKETLVYK, LE TNV artooTtoAr] SMS f TNV avamtuén oXeTKoL app yLo TNV EMKOWVWVia
HE TNV TeEAaTelakn BAcn TNG KoL TNV EVNUEPWON YLA VEEG TIPOOHOPEG I UTINPECLEC.
Téhog, n Vodafone £xet ekteléoel afloonueiwteg online  ekotpateieg
gevalocbntomoinong kal KOWWVIKAG €uBuvng, pe Bepatikolg afoveg tnv Yndlakn
aopAAELa OTIWG KAL TNV QVTLLETWIILON TNG KAKOTOLNONG HE EKOTPATELEG TOU bright-
sky.org tou 16pupatog Vodafone.



6.3.3. ZTPATHIIKEZ DIGITAL MARKETING lNA THN NOVA

H Nova anoteAel A€oV pLa armo TG kopudaleg etalpeieg mapoxn g TNAETLKOWVWVLOKWY
UTINPECLWYV OTNV EAANVLIKA ayopd. ApXLKA, wg £To¢ ibpuong tn¢ onuelwvetal to 1995
evw To 2022 dnuooteleTal n cuyxwveuon Tng he tnv Wind EAAGG, Snuoupywvtag Ue
TOV TPOTIO AUTOV, LA VEQ ETOLPLKI) OVTOTNTA UE NYETLKNA TTapoucio otov KAAdo. AKoun,
elvat aloonpeiwto mwg TNV xpovikn mepiodo 2020-2022, n tote untdpxouoa Nova 000
kat n Wind efayopaotnkav amno tnv United Group mou amoteAel €vav amd toug
kopudaioug mapdyoug TNAsTUKOWWVIWY Kot media otn NotwoavatoAkry Eupwrn.
ErmutAéov, yla va pmopet va SlatnprjoeL Kot va eVIoXUOEL TNV BEan Tou oTNV gyxwpla
ayopd, To brand, uloBetel moAucuvbeteg otpatnywkég digital marketing,
POODEPOVTAG TIPOCUPUOCUEVEG EUTELPIEC TEAATN HEOW OLAPOPWV KALVOTOUWV
npooeyyioewv. Mo ouykekpwuéva, n Nova edapuolel TPOOWTIOTOLNUEVEC
otpatnykeg Stadnpiong, ot omoieg Baoilovral OTIC TPOTIUACELS TOU KABe Xprnotn,
XPNOLLOTIOLWVTAG TEXVIKEG Kal peBodoug data analytics ywa tnv avamtuén Ttoug.
ErutAéov, Omwg kal ol mpoavadpepBeloeg avtaywvioTIKEG eTalpeieg, Cosmote kot
Vodafone, €tol kot n Nova SlaBEtel evepyn mopoucia 0Ta KOWWVLKA HEoA SIKTUWONG.
ElSkoTEpQ, OVAMTUOOETAL KOL SNUOCLEVETOL TIEPLEXOUEVO TIOU EVELPEL TO evlladEpov
Twv xpnotwv, Oladnuilovtag ouyxpovwg VEX TIPOYPAUHOTO ) UTINPEOCLEC.
EmunpooBétwe, n PeAtiotonoinon tou meplexopévou otnv LotooeAida tng Nova,
amoteAel onuaviikd péco auvénong tng opatotntag tou brand avadopikd pe
OUYKEKPLUEVEC avalnTOELS XPNOTWY, ULOBETWVTAC Kol afLOTOLWVTAG OTPATNYLKEG
SEO. NMapdAAnAa, eival yeyovog Twe OPKETA cuxva Sle€dyovtal Staywviopol Kat
nipowBouvTaLl ELSIKEC TPOGPOPEG N TTAKETA LE ATIWTEPO OTOXO TNV KVNTOTOLNOoN TWV
XPNOTWV Kal tnv evioxuon tng arlAnAenidpaong. TéAog, avaudifoAa, pla akoun
otpatnykn Pndlakol HAPKETVYK Lol TNV €V AOYW eMwvUUia, amoteAel n epapuoyn
oTpaTNYLKWV retention marketing, Baon Tou omMoloU MPAYUATOMOLE(TAL E0TIOON OTN
Slatripnon Twv UPLOTAUEVWY TTIEAATELAKWY CXECEWVY, OVATITUGOOVTAG TIPOYPA AT
ToTOTNTAG, E€OIKA OXESLOOUEVWY YylaL TNV MEYLOTOTONoN tng adooiwong tng
ouvdpounTikng faonc.

6.4. ZYTKPITIKA ZTOIXEIA TQN ETAIPEIQN

Apxkd, AapBavovtag umoPlv TIC OTPATNYLKEG MAPKETIVYK KOWWVIKWY UECWV
SIKTLWONG OMWG €XOUV ULOBETNBEL Ao TIG UTIO HEAETN eTaLpEieg, pmopel va e€ayxOel
TO CUUMEPACHA TIWC UTIAPXOUV SlapopomoLnuéva anoteAECUOTO ava TAATHOpUa.
Mo ouykekpluéva, ocov adopd Tto Instagram, n Cosmote O&laBétel TOUC
TIEPLOCOTEPOUC akOAoUBouUG (108 XA Ladecg) evw tnv deUTepn BE0N OTNV CUYKEKPLUEVN
Katatagn EXEL KATOXUPWOEL N nova He 55,9 xtAtddeg akoAoUBoug kal tnv Tpitn Béon n
Vodafone pe 44,4 y\ddec. MapdAAnAa, eivat afloonueiwto¢ 1o TARBOC TWV
dnuootevoswyv yla tnv Nova, kaBotL ayyilel ta 1.603 post evw Kkatd avtiotolxia n
Cosmote ta 795 kat n Vodafone ta 408. Zav anotéAeopa, YIVEL avTIANTITO WG yLa TV
Nova evtomiletal oxedov KaBnuepLv avAPTNON TIEPLEXOUEVOU OTNV CUYKEKPLUEVN
mAatdOpUa LE content TTOU ETIKEVIPWVETAL KUPLWG OTNV EMLKOWVWVIA TwV pocdopwv
Kat Stadopwv Slaywviopwv. AvtiBetwg, ywao tnv Cosmote, n ouxvotnta Twv
OnNUOCLEVOEWV ElvVaL OXETLKA LLKPOTEPN EVW TO TEPLEXOUEVO TWV SNUOCLEVCEWY TTOU



emAéyovtal yla To Instagram, adopad o peyalutepo Babuo tnv mpowbnon oelpwv
KOl TAWVWWV TIOU €lval MPWTOTUTNG Mapaywyng amo tv CosmoteTV aAAd Kol Twv
OUVEPYAOLWV I TWV KOLWVOTOUWV untnpectwv tne (app CHRONQOS). 18waitepa afilel va
onUewwBel to yeyovog otL n CosmoteTV ev avtiBéoel tng VodafoneTV aAAd kal Tng
Nova TV €xel katadEpel va elval apaywyos EMITUXNUEVWVY CELPWVY 1 TAWVLWY (TT.X. N
oelpa «Etepog Eyw» | oupmapaywyrn otnv towia «Poviooa»), cuvlnkn mou Tng
amodideL ONUAVTIKO AVTOYWVLOTIKO TIAEoVEKTNUA. MapdAAnAa, ywa tnv Vodafone n
Bepatikn TwV SNUOCLEVLCEWVY TNG oTo Instagram adopd tnv mpowbnaon cuvepyacLwY
(r.x. Public&Vodafone), makétwv r mpoodopwv aAld kal Tnv avaptnon dadopwv
posts TIOU ETIKEVIPWVOVTAL OTNV €UVOLCONTOMOINON TWV XPNOTWV YLA KOWWVLKA
Bépata onwg n Stadlktuakn kakomoinon.

ErunpooBétwg, 6cov adopd tnv mAatdopupa Kowwvikng Siktvwong Tik Tok, n
SnuotikotnTa TNG omola €xel auénbel paydaia, n Mmopoucia TwWV TPV ETALPLWV
eudpaviletal apketa Stadopomnoinuévn. Eldikdtepa, n VodafoneCU katoxupwvel T
mpwTtn B€on Ue TOug MepLocOTEPOUG akOAouBoug mou ayyilouv Tig 45,9 xAladeg, n
Cosmote €xeL tnv Sevtepn Béon pe 11,2 x\adec evw n Nova €xeL tnv tpitn B€on ue
HOALG 745 akoAouBouc. Apxika, e€etalovtag tnv cuvollkn mapoucia tng Vodafone oto
Tik Tok, n omola dlaBEtel evepyd Aoyaplacpod amokAelotikd yia tnv VodafoneCU, oL
ONUOCLEVOELG TNG €XOUV target group UIKPOTEPEG NALKLOKEG OUASEC, SE60UEVOU WG N
mAeloPnodia twv video adopd maxvidla EpWTO-ATAVTCEWV UE ATIOSEKTEG HOLTNTLKA
group evw ¢aivetal va akohouBel ta trends tn¢ mMAatdOPUAC, EVOWHUATWVOVTAC T
OPKETA OUXVA OTIG OVAPTHOELS TNG. AVTIOETwG, yla tnv Cosmote, n Beuatikr Tou
TIEPLEXOUEVOU TWV SNUOCLEVCEWV ETIKEVTPWVETAL OTNV SnULOUPYLO EVXAPLOTOU Kall
ooteiou content amo Toug epyalOUEVOUC TOU OUIAOU aAAQ KOl OTNV CUVEPYOOLA TNG
pe Tov @Archaeostoryteller pe mo eknaldeutikd content. Ekeivo mou meploootepo
KpLVETAL OKOTILMO Va onUeLwBEel eival mwg av kat n Cosmote dev €xeL Tov aplBuo twv
akoAoUBwv tng VodafoneCU oto Tik Tok, €xel katadEépel va Exel oxedov os kaBe video
¢ MPoPoAEéC mou ¢tavouv ToUuAdxlotov To 1 ekatoppuplo. Evtoutolg, ywa tnv
VodafoneCU, evtonilovtal katd péco 6po ava Bivteo, 5 xAtadeg mpoPoAéc. TENOC, yla
Vv Nova, 0 Aoyaplaopog tnG SnUoupynbnKe XPOVIKA OPKETA apyoTePA, UOALG TOV
Mdaio tou 2023 Kal TO TIEPLEXOLEVO TIOU £XEL TUAEXOEl Tpo¢ dnuoacieuon ival Katd
Bdaon Yuxaywylko pe cuvepyaoieg amo avepyxouevoug influencers tng mAatpopuag.

EmunpooBétwe, Kpivetal okomipo va emonuavOel kot va e€etacBel n ouvoAikn
Pndlakn mapouacia Kal amnxnon Twv avtioTowV LOTOOEA IS WV TwV eTapelwv. Omwg
daivetal otnv ewkova 12, n wotooeAida tng Cosmote €xelL mepimou 5.5 ekatoppvpla
UNVLALEG ETILOKEPELG EVW CUYKPLTLKA LLE TO TPONYOULEVO £T0C (2022) €XeL pLa peiwon
Kot pooEyylon tng tagng tou 15%. Na tnv Vodafone, o aplBuog twv enokEPewv
ayyilel Ta 3 ekatoppUpla evw yla tnv Nova POALS Ta 2 ekatoppupla. TOoo yla thv
Vodafone 600 kat yia tnv Nova, mapatnpeitat av¢non g emokePudtnTag ota
XPOVIKA TAaiola evog xpovou, Pe tnv Nova va EMITUYXAVEL ONUOVTIKY) TIPOCEAKUGN
ETILOKETITWV LLE TTOOOOTO ToU ayyilel To 157%.



Etkovar 12. SUYKPLTIKO OTOLXEID TWV LOTOOEAIOWV TWV ETAUPELWV

Website [ Signals Visits from Top Country Industry Monthly visits YoY traffic change

N nova.gr o Worldwide £ Greece Internet & Telecom/Inter.. M
0 cosmotegr Worldwide i Greece Internet & Telecom/Inter.. 5.5M v 14.73%
& vodafone.gr Worldwide £ Greece Internet & Telecom/Tele... K1Y P 5.23

Mnyn: SimilarWeb.gr

EruutAéov, 6oov adopa tov Seiktn total page views (BA. elkova 13), mou umodnAwvel
TOV OUVOALKO aplOuo Twv oeAidbwv mou mpoPAndnkav ava website, n Cosmote
KATOXUPWVEL TNV MPwTtn B€0on pe 22.56 ekatoppvplo poPoAéc evw n Nova Kal n
Vodafone poALg mepimou TI¢ 9 EKOTOUUUPLO AVTLOTOLXWG. ZUVENWG, yia tnv Cosmote,
yivetal avTIAnnto nwg €xel katadpEpel va BeAtiotonoliosl ta keywords oUTwG wote
VO QVTLOTOLYOUV OTA EPWTAMATA TIoU UTIOBAAAOUV OL XPHOTEG OTav avalntouv tnv
npoodepduevn unnpeoia, voBeTwvTag MaPAAAnAa TI¢ KATAAANAEG oTpatnyLkég SEO
Kol 0dnywvtog otnv avénon twv pageviews. TEAog, Baon Twv dewktwv Annual Revenue
kot Employees, mapatnpeital mnwg to péyebog twv etatpelwv Cosmote kat Vodafone
elval epdavwe peyalutepo ouykpltika pe tng Nova. ElSikotepa, onwe epdaviletat
otnv wkova 13, to etrolo el06dnua tng Cosmote kat tng Vodafone unepPBaivel to éva
Sloekatoppuplo evw ol epyalopevol Toug ivat mopamnavw and 10.000, pey£On mou
TaPoUcLAlouV CNUOVTLKH arokALon oo ta avtiotolya tou brand tng Nova.

Eikdva 13. SUYKPLTIKG OTOLYEL TWV LIOTOCEAIOWV TWV ETAPELWV.

Website Total page views Annual Revenue Employees HQ country

N nova.gr 9.271TM 5M-10M 500-1,000  Greece

O cosmote.gr 22.56M >1B >10,000 Greece

& vodafone.gr 9.103M >1B >10,000  United Kingdom

Mnyn: SimilarWeb.gr



6.5. MEOOAOAOTrIA EPEYNAZ

6.5.1. EIZArQrH

Jta mAaiolwa ouvtaéng tng OSUTAWHATIKAG epyaociog emibiwxOnke n Sie€aywyn
OUVEVTEUENG UE OTEAEXOC TOU TUAMOTOG UAPKETIVYK TOu opidou tng Cosmote pe
QMWTEPO OTOXO TOV EUMAOUTIOMO KOL TNV €VIOXUON TNG TIOLOTIKAG E€PEUVAG.
JUYKeKpLUEVQ, cuvtaxOnkav 11 epwtnoels (BA. mapaptnua A) ot onoieg uneBARBnoav
oe oaflohoynon Kal eykpibnkav amd tnv emtponr Agovtoloylog-BionBikng tou
MNavemotnuiov NedmoAlg MNadog. H ouvévteuén €ylve QMOUAKPUOUEVA UECW TNG
Sladiktuakng mlatdopuag Teams, tTnv Néumtn 21 AekepPpiov 2023 kal €xel Evav
amobEKTN KaBOTL Owe aveédpepe 0 ouvevteuElalopevog, o K. Avaotaoltadng MuxanA,
Senior Media Specialist oto tuiua Marketing Communications Strategy Division Fixed
& Mobile tng Cosmote, oL anavtioelg mou pmopouv va 60000V elval CUYKEKPLUEVES
koL dev Ba untnpxe Stadopomoinon v unrpxe kot deUTePOC ouvevievElalopevog. H
BEUATIKA TWV EPWTINCEWV TOU OUVTAXONKav €XEl WG OTOXO TNV EKUAlEUOn Kol
Kataypadrn mAnpodoplwyv mou adopolv TNV Katavonon tou udlotapevou digital
marketing emixelpnuatikol Tomiou tTng eTatpeiag, TNG SUVOULKNAG TWV avVaSUOUEVWY
Pndlakwv TEXVOAOYLWV Kal TOU TPOTOU EVOWHATWONG TOUG OTNV OTPATNYLKN TOU
brand oAAd Kal O€ YEVIKOTEPO TAQIOLO TOU TWE QVAMTUCCOVTOL ETUITUXNUEVEC
KQLUTTAVLEG KOLL ETILTUYXAVOVTAL OL TEALKOL oTOXOL.

6.5.2. NAPOYZIAZH TQON ANANTHZQN THXZ 2YNENTEY=H2

ApPXLKA, AVAKOAWVTAG TIG OTPATNYLKES PndLakol PLAPKETIVYK TOU OUIAOU OTIWCE KoL TNG
e€ENENG TouC Ta TeAeuTala Xpovia, o K. Avaotaoladng, Tovilel mwg n Cosmote, w¢ évag
KOpUhaLog TNAETIKOLVWVLAKOG KAl TEXVOAOYIKOG tapoxoc, dev pumopel mapd va eivat
TPWTOTOPA OTL{ OTPATNYLKEG TIou adopolv TNV emkowwvia kot To Ynolakd
HAPKETLWVYK. M0 CUYKEKPLUEVA, AKOAOUBWVTOG TLG VEEG TAOELG KOL BEATLOTEG TIPAKTLKEG,
ETUSLWKETAL N peTakivnon o€ 6Ao to koppdtt tou funnel, koAUTtoviag pEow
Sl0popeTIKWV KAVOALWY, OAEC TIC GACELC TOU awareness yupw amod TIC €KACTOTE
unnpeoieg, Tou consideration yla TNV MEPALTEPW EVNUEPWON TOU KATOVOAWTH, UE
TeAkd oTOX0 TNV evBappuvon ywa dpaon (action) r tnv dtatripnon tou (retention)
OTWG KOL TNV LKAVOTIOLNoN Tou KABOe MeEAATn HE ATWTIEPO OKOMO va Yivel évag
ambassador yiwa 1o brand. MapdAAnAa, tovilel TNV MEAATOKEVIPLKY KOUATOUPO TNG
eTalpeiag koL avadEpeL mwE TG00 oL un mapeUPatikég (non intrusive) dadnuioelg kat
0 0€BaoUOG OTNV LOLWTLKOTNTA OGO KAl N SNULOUPYLKN TTPOCAPUOYH TOUG yLla To KABe
KaVAAL, aroteAoUV TIG POTEPALOTNTES TOU opidou otnv Yndlakn enikowvwvia.

2tn cuvéxela, Aappavovtoag umoP v Toug Bactkolc oTOXOUG TToU ETILOLWKEL VA ETUTUXEL
TO TUAMA PAPKETWVYK TNG Cosmote péow Twv mpwtoPfouAwwyv digital marketing, o k.
Avootaoladng emonuaivel mwc eivat vPlotng onuaociog n kaAuypn OAou Ttou
daopartog tou funnel onwg kot Twv otadiwv Tou Ttafldlov tou meAdtn (customer
journey), To omoio pe tnv MAapodo Tou XPOVo YIVETAL OAO Kal TILO TEPLTTAOKO (messy
middle). Elbikotepa, BETovtal oTOXOlL EVIOXUONC TOU awareness TG TMEAATELOKNG
Bdong, Twv PETATPOMWV O TMWANOCELS, TNG TpooéAkuong meAatwv (traffic), tng
6éopeuong toug (engagement) Omwg otdxol Snuoupylag meplexopévou (content



consumption). Ta video otnv mAatdpopuo tou YouTube amoteAoUV €VOELKTIKO
napadelypa content consumption, to omolo amodidel 0To KoppATL Tou performance
EVW TA QmoTeEAéopaTa  €lval  METPNOLUA, UTOSEKVUOVTAG TWG OL XPHOTEG
KATAVOAWVOUV Ta PYETQ.

Ocov adopd ta Bactkd kavaAla PndLakol HAPKETLVYK TIou xpnotpormnolel n Cosmote
yla tnv oAAnAemidpaocn pe Tou¢ TeAATEC TG, Slakpivovtal ta direct sites, ot
programmatic platforms, n dtadpruon péow tng Google, Twv MAatpopuwv tng Meta
(r.x. Instagram), tou Tik-Tok oAAd kot péow mayvidiwyv. Me dAAa Adyla, yivetal
EKUETAAAEUON OAWV TWV CUYXPOVWV KAVOALWV HUE ONMWTEPO OTOXO VA TIPOCEYYLOTEL
Aueoa To emBuNTO target audience, va augnBolv oL TBavVOTNTEG LETATPOTHG AANG
KoL val emiteuxBouv oL oTOXOL TNG €Talpelag ite adopd TNV Evioxuon Tou awareness
elte adopa tnv peylotomnoinon twv nMwAncewv. H Cosmote SlaBétel pla moiAia
telecom 1} non telecom mpoidvtwv, cuvOnKn mou Mapamnéunet o éva eupu funnel pe
SL0POPETIKEG AVAYKEG KAL OTTALTH OELG.

ErunpooBétwg, 6cov adopd To EPWTNA TOU TTOLEG ATAV OL TIPOKANCELG ) TO EUMOdLa
mou n media team tn¢ Cosmote CUVAVINOE KATA TNV £PAPUOYN TWV OTPATNYIKWY
Pndlakol HAPKETLVYK, O K. Avaotacladng emionuaivel mwe n mapoywyr VAKWY, oL
Xpovol uAomoinong, oplopéva data privacy issues o€ PETPAOELG OAAA KOl OTOXEVOELG,
elval pepkéC amo TIC SUOKOAlEG Tou TO brand YXpelAoTnke va QVTIUETWITIOEL.
MapdAAnAa, o amokAelopog Twy Stadnuicewv (ad blocking) amoteAel pia onpavtikn
T(POKANCN yLO TNV ETALPELQ, KABOTL €lval apKeTA TBAVO va EMNPeAOTOUV Ta €008a Kall
YEVIKOTEPQ N ATIOTEAECHATIKOTNTO TWV KAUMAVIWY. H OIMOTEAECUATIKY TIPOCAPUOYH
TIPOTPETEL Yyl TNV ULloBETnon mo SnUloupYIKwY Tpoosyyioswv. Emiong, o k.
Avaotaoladng emonuaivel mwg to fragmentation tou Yndlakol OLKOCUOTAUATOG
Suokolelel to Ytiowo tng kaAupng. Ewdkotepa, n media team xpelaletal va
TepnynOel og éva o MOAUTIAOKO TOTIO HE TIOAUAPLOUEG TMAATPOPUEG KOl ETUAOYEG
Sladruong evw kpivetal anapaitnto va eAeyxBouv ta Lovadikd XapaKTNPLOTIKA TOU
digital olkoocuoTAUATOG yLa amoTeAeoUATIKOTEPN oUVSEDN e To target audience. Ocov
adopd TOV TPOTIO AVTLUETWTILONG, OL ELOLKEG UAOTIOLNOELS O€ cuvepyaoia e to IT, ta
véa future proof epyaleia pétpnong, n mapakoAolOnon OAwv Twv e€eAilewy , n user
friendly kaw n un mapepPatikr mapouaoia otnv Stadnuion Oonwc kot n afloAdynon (pre
evaluation) oe mpwTto XPOVO Twv sites Kal Twv TAATGOPUWY TPV TOV oXeSLACUO
(planning) amoteAouv ta Bacikd onUEeL TNC OTPATNYLKNAC Tou brand yla Staxeiplon twv
T(POKANCEWV.

AKOUN, KPLVETOL OKOTILUO VOl ETILONHAVOEL TTWC TO LAPKETIVYK TIEPLEXOUEVOU (content
marketing), dtadpapatilel MOAUTIHO pOAO OTN OTPATNYLKA £MKOWwviag Tou brand
B€tovtag wg oToXo TNV BeATiwoN TNG EKOVAC TNG LAPKAC, TNV EVAUEPWON TOU KOLVOU
LE native Tpomo, TNV avtipetwrion Tou ad blocking kat tnv evioxuon Twv KavaAlwy tng
etalpeiag oe Meta kat YouTube. MapdAAnAa, n mapaywyn Kot n diwavoun tou
TLEPLEXOUEVOU YiveTal host kupiwg ota kavaAla tng Cosmote.

ErumAéov, yla va StaodaAloTel pla anpookortn Kal cuvenr omni-channel eunelpia
neAatwy, o OpAog emiléyel user friendly kau privacy first tracking, mpowBwvrtag



OVTIOTOLYEC EMIKOWVWVIEG avaloyws pe To KABe otadlo tou tafldlov Tou TMEAATN
(costumer journey). MapdAAnAa, n wtooeAida aAAd kat ot epappoyég tng Cosmote
QOTEAOUV ONUOVTIKA hubs emikowvwviag pe TOUG KATAVOAWTEG Ta omola cuvdéovTal
HETAEL TOuC. EmumAéov, oto mAaiolo mpootaciag tng WOLWTIKNAG {wNG TWV MEAATWY KoL
Twv 6edopévwy n Cosmote, pe anwtepo otoxo tn Stacdalion nwe ta dedouéva Twv
TIEAQTWV QVTLHETWTT{OVTAL PUE UTIELOUVOTNTA KOL CUMHOPGWON UE TOUC KOVOVIOUOUG,
edbapuolel amoOAuTn UTAKON OTOUG KavoveG tou GDPR kol Twv gupwmaikwv
KOLVOVIOUWV YUpw amo to data privacy. Mo cuyKekpluéva, o K. Avaotaoladng tovilel
nw¢ umtapxel dedicated TUAUA TOU ACXOAELTAL LOVO E TO KOUUATL TNG LOLWTIKOTNTOG
evw amnodiSeTal oNUAVTIKN TTPOCOXN OTO KOMMATL Tou tracking to omoio adopad assets
NG eTaLPELagG.

Akoun, Ba amotehovoe mapaAewdn yla tnv v AOyw GUVEVTEUEN VO UNV EMLonUavOel
0 poOAog mou Stadpapatilel n TeEXVNTA vonUooUvn KAl YEVIKOTEPO OL AVASUOUEVEC
TeEXVOAoyieg otnv evioyuon tng adooiwong Twv neAatwv peow tou digital marketing.
ITO OUYKEKPLUEVO EPWTNHA, O CUVEVTEUELO{OUEVOG avadEPEL TTWCE OL SLaSLKOOLEC TOU
reporting, , Tou targeting, Twv analytics, TNG MPOyvVWOTIKAG avaluong (predictive
analytics) kat Tng avteTwrong g Melwong twv Slabgoluwyv signals €xouv
enMnpeaoctel 1600 ano tv Al texvoloyia 600 Kal amo tnv wnxavikn padnon (machine
learning).Tautoxpova, eav UMopel va yivel Lo poBAedn yLa To HEAAOV, TACELG OTTWG
1o Al, To data modelling, To cookieless targeting & measurement aAAd Kol Ta VEQ
Pnodlakad Kavalla TPOKELTAL VO £XOUV ONUAVIIKO OVTIKTUTIO OTO KOUUATL TOU
Pndlakol HApKeTIVYK yLa tTnv Cosmote.

AtileL, BEBara, va onuelwOEL TG yLa pLa VEQ ETALPELD TTIOU ETILSLWKEL VL EVICXUCEL TNV
adooiwaon Twv NeAATWV TNG HECTW ToU PndLakol HAPKETIVYK, N epnelpia tng Cosmote
Umopel va tpoodEpel TMOAUTILEC OUOTACELG Kal CUUPBOUAEC. Mo tapadelypa, mpwtn
KOLL TTILO OUCLAOTIKI KateBuvon amoteAel 0 MPoodLopLoUOG TOU TL AMOTEAEL EMITUY LA
yla To ekAoTote brand BACEL TWV ETIXELPNUOTIKWY OTOXWV TOU KOLL N ETUKEVIPWON TWV
Suvapewv o€ auto.

KAeivovtag, avakoAwvtag tnv mepiodo tng mavénuiag COVID-19, o kAadog tou
PndLakol HAPKETIVYK AAAA KAl TwV ELOIKOTEPWY CTPATNYLIKWY TIOU XPNOLUOTIOLoUVTAL
yia tnv Swatipnon twv mneAatwv, umoPAnOnkav oe mARpn avadiapopdwon.
ZUYKEKPLUEVQ, O K. Avaotaoladng tovilel mwg mapatnprnonke LeydAn emokePLuotnta
6ebopévou Kkal Tou aunuévou XPOVOU TOPAUOVAG TwV Xpnotwv ota Yndlaka
KavaAla. Avadépel mwg n Cosmote ddelAe va mapapeivel SUMAa 0TOUG CUVSPOUNTEC
TNV OUYKeKpLUEVN SUokoAn mepiodo, mpoodépovtag TPOmoug SleUKOAuvVoNng NG
HETAEU TOUC emikowvwviag. MNapalAnAa, evioxubnkav o€ onuovtikd Pabud ot
Pnodlakég kaumavieg tou brand evw ta Sla ta mpoildvta OMwe amoteAel To n
edpapuoyn mapayyeAtoAnyiag BOX , to Cosmote Insurance 6nwg kat to MyCosmote
App xpnotuomnol)tnkav and Tou cUVOPOUNTLKEG CUCTNLATIKA.



KEDAAAIO 7: zYMNEPAZIMATA

ATO TO MOPATIAVW CUVAYETAL EVAOYQ TO CUUTIEPACHA TIWG YL TNV OTOTEAECUATIKN
Slaxeiplon twv mpokANoewv mou BETeL n cuyxpovn YndLakn €moxr, oL EMIXELPHOELG
KaAOUVTOL VO ULOBETAOOUV OTPATNYLKA TIPOCOEyylon TPog To PndLlakd HPAPKETIVYK,
ouvOnkn mou emPefalwvetal péoa amd TNV aAvaluon TwV MPWTOROUALWV TNG
Cosmote 0To OXeTIKO Medio. Me yvwpova Tnv Kawvotopia kot tTnv avainyn eubuvwv
amévavtl oTov oUyxpovo KoatavaAwtr), n Cosmote amodelkvUel WG EMOLWKEL
OUVEXWC TNV eKUETAAAeUon SladopeTikwy Pndlakwy KAVOALWY Kol TEXVOAOYLWY,
npoodépovtag MOAUTIUEG AUCELS KOl HovVaSIKA Tpolovia f UTnpecieg. H peAétn
neplmtwong tou KAASoU Twv TNAemKowwviwy Kat edikdtepa ¢ Cosmote,
XPNOWEVEL WG TOAUTIHO onuelo avadopdg ylo TIG EMIXEIPACELS TIOU E£XOUV WG
QTMWTEPO OTOXO TNV €VioXuon Tou engagement Twv MeEAATwV PEow otpatnykwy digital
marketing. H woxupny mapoucia ota HEOO KOWWVIKAG SlKTtuwong, n ovamtuén
e€aTOULKEVUEVOU content Kal n amoTeAeoUATIKA avaAluon Twv Sedopévwy amoteAouv
IKAVEG OUVONKEG yla tnv mpowbnon pog Babutepng oAAAd KAl TILO OUGCLAOTLKAG
ouvbeong twv brands pe tnv meAatelokn Toug Baon. EvtouTtolg, ival onuavtiko va
edapuolovtat user-friendly kat non-intrusive TOKTIKEC otn Stadpnuion He TANPN
OUUMOPdWON OTOUC EUPWIAIKOUG KAVOVIOHOUCG Kol oto GDPR yupw amd tnv
TPOOTACLO TWV TPOCWIIKWY Oedopévwv Twv Xpnotwv, Sedouévng TG CUVEXAG
Kataypodr¢ avnouxLwy TToU TIPoEPXoVTaL amo To PeTtaBarAopevo PndLlako tomio.

ErutAéov, yivetal avtiAnmto nwg to digital marketing amoteAel mAéov avamoonaotn
TITUXN TWV CUYXPOVWV ETIXELPOEWV TIOU KaAouvtal va dlatnprioouv tnv sveliia
TOUC KOl VO TIPOCOPUOOTOUV OTLG VEEG TEXVOAOYIKEG TAOELG, LEYLOTOMOLWVIOC TO
OVTOYWVLOTLKO TOUG TIAEOVEKTN AL ZTPOTNYIKEG OTIWG TO LAPKETIVYK KOWVWVIKWY LECWV
Slktbwong, TO MAPKETWVYK TIEPLEXOMEVOU, TO OUVEPYOTIKO MAPKETWVYK N N
BeAtiotomoinon pnxavwv avalntnong anoteAolV MOAUTIUA KOVAALA emadrg UE TO
ekaotote target audience, mpoodEpovtag EEATOUIKEUUEVEG AVOELG YLOL ETUTUXNMEVEG
kapmavieg digital marketing. Té\og, SUvatal KOVEIC VO CUUTIEPAVEL TIWE KL CWOTA
ekteAeopévn Pnolakn otpatnylkn xpelaletal va guvBuypappilel tic PndLlakeg
TIPAKTIKEG LE TOUG YEVIKOTEPOUG ETIXELPNMUOTIKOUC O0TOXOUG, SdlaodpaAilovtag £totl
HoKpompoBeoun Blwolpotnra.
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NAPAPTHMA A: EPQTHZEIZ ZYNENTEY=HZ

1.

10.

11.

Mrmopeite va po¢ SWOETE ML EMIOKOMNON TwV oOTpatnylikwyv Yndlakou
HApPKETIVYK TNG Cosmote Kot mw¢ €xouv e¢eAxBel ta teAeutala xpovia;

Mowa eival ta kUpla KavaAla Kot TAAtdoppeg Pndlakol UAPKETIVYK TIOU
xpnotpornolel n Cosmote yla va aAANAemSpA e TOUC TTEAATEG TNG;

Mmnopeite va meplypaeTe TOUG BAOLKOUG OTOXOUC TIOU ETILOLWKEL VAL ETUTUXEL
TO TUAMO HAPKETWVYK TNG Cosmote péOow Twv TPWTOBoUALWV YPndLakou
HAPKETLVYK;

Moleg TPOKANCELS N} EUMOSLO CUVAVTINOATE KOTA TNV €hopuUoyn Kal T
BeAtiotomoinon tTwv otpatnykwyv Ynodlakol HAPKeTLVYK yla tnv Cosmote kat
TIWG AVTLHETWTLOTNKAV QUTQ;

Tt poAo mailel To HAPKETWVYK TEPLEXOUEVOU (content marketing) otn
otpatnylkil Pndlakol HAPKETIVYK KAl TWE SnUIOUpyeite Kal OLAVEUETE
OXETLKO KOlL EAKUOTLKO TIEPLEXOUEVO;

Moleg ouoTAoELS ) cUBOUAEG Ba mpoodEpate o AAAEG TaLPELEC TTOU BEAOUV
va evioxUoouVv TNV adociwaon Twv MEAATWV PECW ToUu PNPLOKOU HAPKETLVYK,
He Baon Tig epmnelpieg tng Cosmote;

Nwg dtaodpaAilet n Cosmote pla ampOoKomTn Kol CUVETH omni-channel
geunelpia yla Toug meAdteg tng o dtadopa digital touchpoints;

Ito mAaiolo TnG mpootaociag tNg WWTKAS {wAG TwV TEAATWY Kal Twv
6ebopévwy, mwe Staodalilet n Cosmote otL ta Sedopéva Twv TMEAATWY
avTipeTwnifovral pe umeuBuvoTnTa KAl CURHOPPWON KE TOUG KAVOVLIOHOUG;
MEe ToLoU¢ TPOTIOUG AELOTIOLELTE TG AVASUOUEVEG TEXVOAOYLEC, OTIWG N TEXVNTN
vonuoouvn (Al) kat n pnxaviki padnon (machine learning), yla va evioxuoete
™V adociwon Twv meAatwyv PEow Tou PndLlakou LAPKETLVYK;

Moleg avadudpEeveg TAOELG 1 TexvoAloyieg Pndlakol HApPKETIVYK Bewpeite OTL
Ba €xouv duvnTikd avtiktumo yla tnv Cosmote oto MEAAOV KOl TIWG
TIPOETOLUALEOTE YL QUTEG;

Nwg €xel emnpedocsl n mavdénuia COVID-19 tic otpatnylkéc Yndlakou
HapkeTvyk otnv Cosmote, eldikad 6ocov adopd tn dtatripnon tng adooiwong
TWV MEAATWVY;
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