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MepiAnyn

H tTapouca diatpify atTooKOTTEl 0 YIa €K BABOUG PEAETN Twy KAaBodnyoUupevwy atrd Ta
Oedopéva  OTPATNYIKWY HAPKETIVYK  TTEPIEXOUEVOU, OTO OIOPKWG METABAAAOUEVO  Kal
QuvapIkd TOTTiIO TOU BIAdIKTUAKOU ETTIXEIPEIV, UE OTOXO VA AVADEIEEI TRV AvVAYKAIOTNTA KAl TO
onuavtikd poAo TTou diadpapaTidel n oUANOYH Kal avoAuTIK OeQONEVWV OTIG ATTOPATEIG
MAPKETIVYK. ZEKIVWOVTOG OTTO TNV ETTIOKOTTNOT TOU PAPKETIVYK TTEPIEXOMEVOU, TIG TTOIKIAEG
OuvaToTNTEG TTOU TTPOCPEPEI KAl TO OPEAN TOU OTNV €UPUTEPN ETTIXEIPNOIAKN OTPATNYIKN,
@Tdvoupe oTnv aglotoinon Twv OedONEVIWY KATAVOAWTWY Kal TNV &VOWMATWON TNG
QAVOAUTIKAG TOUG O€ TTPAYMATIKG XPOVO YIa TNV TTPOCPOPAa £CATOMIKEUNEVNG ETTIKOIVWVIAG
atro Ta NAekTpoVIKG KataoTrpaTa. Méoa amod uia eupeia BIBAIOYPAPIKA avacKOTTNON Kal JE
TN OUPPBOAN TNG EUTTEIPIKAG MEAETNG, SiEPEUVATAI O QVTIKTUTTOG Twyv data driven oTpaTnyIKwv
MAPKETIVYK TTEPIEXOUEVOU OTNY OECUEUON KAl OTO TAEIDI TOU KATAVAAWTH OTIC NAEKTPOVIKES
ETTIXEIPAOEIG, TTOU OUUBAAAOUY OTNnV TTICTOTNTA Kal TNV auénon Twy TTwARoewv. Algpeuvdral
ETTIONG N ETTIPPON TNG AVAAUTIKAG O€ TTPAYMATIKO XPOVO Kl KATAYPAQPOVTAI Ol AVTIOTOIXES
OUyXPOVEG TTPAKTIKEG, T €PyAAEia KAl O OTPATNYIKEG TTOU €xouv oTn O146eor) Toug ol
MApkeTEPG oOTO data driven WAPKETIVYK TTEPIEXOMEVOU, WE OTOXO Tnv PeAtiwon Tng
ATTOBOTIKOTNTAG TWV NAEKTPOVIKWV ETTIXEIPATEWYV, TTOU AVTIKATOTITRICETAI OTNV ETTIPPON TWV
OXETIKWV BEIKTWV OTTWG O APIBPOG TWV ETIOKEWEWY, N OIAPKEIA TOUG, Ol CeAIdeG avd
ETMOKEYN Kal TO TTOCOO0TO avatmnonong. MNapdAAnAa eTixEIpeiTal Pid OUOXETION TwvV
METPACEWY TWV NAEKTPOVIKWYV KOTACOTANATWY TTou Bacifovial o dedopéva PE TOUG
AVTIOTOIXOUG OUVOAIKOUG Tou KAGdOU Tng Modag (évduon kal utrédnon). Méoa atmd Ta
eupnuaTa  avadeikvueTal N onuacia Tou €EUTTVOU, OXETIKOU KAl TTPOCAPHOCIHOU
TTeplEXOMévou TTou Bacifetal og dedopéva TTEAATWV KAl N UTTEP-TTPOCWTTOTTOINON KABE
ETTIKOIVWVIOG, JE OTOXO TNV 0IKOOOUNON TTPOCWTTIKWY OXECEWYV E TOUG KATAVOAWTEG, TV

auénon TNG aYoaoiwang TOUG Kal TNG ETOINOTNTAG TOUG YIa OAOKANPWGON ayopwV.

A€égeig kAe1B1a: data-driven PApPKETIVYK TTEPIEXOPEVOU, aVAAUTIKI OESONEVWY, ECATOMIKEUDN

TTEPIEXOMEVOU, DETUEUON, TTIOTOTNTA, OEIKTEG HETPNOEWY, BEATIWON ATTOBOTIKOTNTAG



Abstract

This thesis aims to provide an in-depth study of data-driven content marketing strategies in
the ever-changing and dynamic landscape of online business, in order to highlight the
necessity and the important role that data collection and analytics play in marketing
decisions. Starting with an overview of content marketing, its diverse capabilities and
benefits to broader business strategy, we move on to the use of consumer data and the
integration of its real-time analytics to offer personalized communication from online stores.
Through a broad literature review and with the contribution of empirical study, we explore
the impact of data driven content marketing strategies on consumer engagement and the
consumer journey in online businesses, contributing to loyalty and sales growth. The
influence of real-time analytics is also investigated and the corresponding contemporary
practices, tools and strategies available to marketers in data driven content marketing are
documented to improve the efficiency of e-businesses, reflected in the influence of relevant
indicators such as the number of visits, their duration, pages per visit and bounce rate. At
the same time, a correlation of the data-based metrics of online stores with their
counterparts in the overall fashion industry (clothing and footwear) is attempted. Through
the findings, the importance of smart, relevant and adaptable content based on customer
data and the hyper-personalization of every communication is highlighted, with the aim of
building personal relationships with consumers, increasing their loyalty and readiness to
complete purchases.

Keywords: data-driven content marketing, data analytics, content personalization,

engagement, loyalty, metrics, metrics, performance improvement



EuxapioTieg

Euxapiotw Bepud Tov eIPAETTOVTA KABNYNTH MOU K. ZXOIVIWTAKN, TTOU 0TABNKE diTTAQ pou
KAl JE UTTOOTAPIEE WE TIG CUMPBOUAEG Kal TIG TTOAUTIUESG YVWOEIG ToU, o€ OAN T dIdpKeia autou

TOU £VOIOPEPOVTOG KAl POUPTOUVIOOUEVOU KATTOIEG OTIYHEG TAEIBIOU.



Ag@iépwon

21NV TTOAUQYQTTNPEVN POU PNTEPA YIA TV UTTOOTAPIEN TNG, TNV TTAVTA avoIXTr aykKaAid Tng

Kal Ta VOOTIUA @aynTd TNG TTOU PaAG KPATNoav XOPTATOUG PE ayaTtrn £1Ti 18 prveg.

2TOV TPUQEPO ou culuyo BaAdvTtn kal ota uttépoxa Traidid pou Katepiva kai BayyéAn TTou

Oev EmTayav oTIYHN va TTIoTEUOUV O€ PEVA Kal va JE evBappUvouy.

H aydmn kal n utrooTtipign OANG TnNG OIKOYEVEIAG POU PE TPOPOdOTNOE PE dUVAMN Kal
Koupdyio.

2aG euxapioTw 6AOUG Kal 0ag ayaTTw.

Vi



MINAKAZ NMEPIEXOMENQN

L= o o Y0 Y o TSP 1
KE®AAAIO 1. MAPKETINIK MEPIEXOMENOY ........ocooiiiiiiiiirieieceeceeeiecesese e 3
1.1 Th €ival MAPKETIVYK TMEPIEXOHEVOU .........ccuoeiiiieiiieeeeceee ettt 3
1.2, IOTOPIKA EGEAIGN. ...ttt st st aa e be s re e e 5
1.3 ZnUaoia Kol OQEAN HAPKETIVYK TTEPIEXOMEVOU.........ccereieiirieeieieeeenieseeeaeseeseeeneesseeneenes 5
1.4 Z1patnYIKA MAPKETIVYK TEPIEXOHEVOU ..ot 7
1.4.1 Eidn ka1 Jop@PEG MAPKETIVYK TEPIEXOHEVOU..........ovieeeiiieeeeeee e 9
1.4.2 Sales Funnel Kol HAPKETIVYK TTEPIEXOMEVOU..........cceevveriirrieiriireeresteereenresreeresseenenes 11
1.4.3. MapdyovTeg ATTOTEAECUATIKOTNTAG HAPKETIVYK TTEPIEXOMEVOU..........c.eeevveereeee, 14
KE®AAAIO 2. MAPKETINIK ME BAZH TA AEAOMENA ... 16
2.1. O pOAOG TWV SESOUEVWV OTO MAPKETIVYK ..ottt st et 16
2.2. Eidn dedopévwv Yn@lakoU HAPKETIVYK KAl TINYES AVTANONG........ccccevveeeeeieereenene, 17
2.3. A6 1o TTapadooiako oto Data-Driven Marketing ........ccceceeveveninenineneneecee 20
2.4. MAPKETIVYK TTEPIEXOMEVOU HE BACN TA SESOPEVA ......ooevieiiiiieieeeee e 21
2.5 Ta O@EAN Tou Data-Driven Marketing .......cccceeeeeeviieieieceeese et 22
2.6 NMpokANoE€Ig TOU MAPKETIVYK HE BAON TA SEQOHEVA......c.coneeniniiiieieeiee e 24
2.7 AvaAuTikh dedopévwy Kal pétpnon amrédoong data-driven oTpaTnyIkKWwy ........... 26

KE®AAAIO 3. DATA-DRIVEN ZTPATHIKEZ KAI MAPAAEIFMATA MAPKETINTK... 30

3.1. TUnHaTotroinon KAl OTOXEUON KATAVOAWTWY BACEI BESOMEVWV ... 30
3.2. Omnichannel JAPKETIVYK TTEPIEXOMEVOU BACEI BESOMEVWIV ..o, 32
3.3 MpoyvwoTik AVOAUTIKR Kol TEXVNTA NONUOGUV ........ccooevieieeiecieciececve e 34
3.4. AuTopaTiopoi HAPKETIVYK, retargeting Kail remarketing ......cocceceveveeceneeeenieeeeenn 35
3.5. BeEATIOTOTTOINOT TTEPIEXOHMEVOU KO SEO ..ot 37
3.6. ESaTopikeuon KATavaAWTIKAG EPTTEIPIAG OE TTPAYHATIKO XPOVO.......ccocveneenrenen 38
3.6.1. AuvauIKO, TTPOCUPHOCIHO KOl EEUTTVO TIEPIEXOMEVO ... 39
3.6.2. ZuoTApAaTa CUOTACEWYV Kal TEXVIKEG upselling kai cross-selling........ccocveeeeee 41
3.6.3. MapkeTivyK Bdoel SedopévwyV TOTTOBEDCIAG, KAIPOU KAl YEYOVOTWV ................... 42

vii



KE®AAAIO 4. MEOOAOAOTIA KAI AMTOTEAEZMATA EPEYNAZ ... 45

4.1. ZKOTTOG KOl EPEUVITIKA EPUTIHOTO .....oeevenviieeniieieeeeeteeeeestesteessesresssesesseessesseessessessaensens 45
4.2. MEBOBOAOYIT EPEUVOIG ...ttt ettt e e e ra e beereeaesbeesaestesnnentens 46
4.3. NMapouciaon Kal AVAAUCGN OTTOTEAECHATUIV .......coceeuieieiereiecieeeeeeie e ee e seeennens 47
4.3.1. MNVIOCHEG ETTIOKEWEIG ........oouiiiriititiieietet ettt ettt sttt ettt ebe bbbt e s e e e e eneeneeseas 53
4.3.2. AIGPKEIN ETTIOKEWNG ..ottt st et e te et etesteestesteesaesesreessesteessensesseessesseessessessnensens 55
4.3.3. ZENIOEG OAVA ETTHOKEWN .....oonviiieiieeieie sttt e e teete e e e te s e e ssesteeasebesreessesseessessessnensens 56
4.3.4. TI0OOOTO EYKOUTAAEIPNG ...ttt ettt saeste et eeesseesesneennestesnnensens 58
4.4, ZUCATNOT OTTOTEAEGHATWIV......c..eoniieieieieieeeteeeeeiesteetesteeee e st e stesteeneesesseensesseensessesneensens 60
4.5 MNEPIOPITHON TNG EPEUVOG .....c.veeeiiieeeeiecteeeeteeteete s e ete st e e e te s e e sse s e essebessaesesseessessessnensens 63
4.6. ZUOTAOEIG YIO TTEPUUTEPUI EPEUV......oviceeeiicreenristeeeeiteetessesseessesteesessesseessesseessessessessens 63
4.7. ZUPTTEPAOHA - ETTIAOYOG ...ttt ettt s et e e sse et e sneensessesnnensens 64
BIBAIOTPADIA. ...ttt bttt b et e et e b ettt ese st s ebesaneneatas 66

viii



Euperhpio Mvakwv

Mivakag 1- Web Shops & Data Driven Z1patnyIKéG HAPKETIVYK TTEPIEXOMEVOU ................... 48
Mivakag 2- MeTPACEIG ETTICKEWIMOTITUG .. .cvicveeeiteeeeerresreetesteeaesseessessesseesessesseessesssessessenssesses 50
Mivakag 3- MeTPAGEIG ETTICKEWIHOTITUG . ..cvieveeeeteeeeresreetesteeaesteessessesreesessesseessesseessessesssesses 50

Mivakag 4- ZUox£TION HECWV OEIKTWV ETTIAEYUEVWY KATACOTANATWY & OUVOAIKOU KAGdOU. 53

Mivakag 5 - ZUOXETION HECGWY PNVIGIWY ETTIOKEWEWIV ..evveeerereeeeeteeeresresreeresteeseessesseesessesssesses 53
Mivakag 6 - Hyéteg Tou kKAAdou Fashion & Apparel, INnynA: SimilarWeb, 2023 .................... 54
Mivakag 7- ZUOXETION HEONG DIAPKEIAG ETTIOKEWING eveveeeerereeeieieeeeeseeseeeeeseesseessesseeeessesneenees 56
Mivakag 8 - ZUoxETIon HECOU aPIOROU CEAIDWY AVEA ETTIOKEWN...ccvveiereeeeereeeeeeieeeeeeeseeeee e 57
Mivakag 9 - ZUOXETION HECOU TTOGOCTOU AVOTTONGNG eeevveveeieeeeeeeeieseeeeesieseeeeesneeeeseeeneenees 59
Mivakag 10 - NMooooTé avarmdnong ava kKAado (Siege Media, 2023)........cccvevevveveeeennene 60
MivOKAG 11 - ATTOTEAEGUOATA EPEUVOG ....eviieiiteieieieieieeieeie sttt ettt ebe e see st s s ene s 62

Eupetipio AiaypappdaTwy

Aldypappa 1 - Méon Katavoun €TTIOKEWIHOTATOG AVA QUAO ....cvevveeiieiieieieeeeie e 52
AIQYPOAUUA 2 - MEGEG HNVIAIEG ETTIOKEWEIG......eeverreeeeeieseeeierteetesteseessesseeseessesseessessesssessesssensens 53
Ao \V/oTo (VT U o STV F-Co7 g W oY o (o] €A o fo0 1 1 {0 €U/ T o [P 56
Alaypapua 4 - MEOOG apIBUOG GEAIBWY AVA ETTIOKEWNN ..cvevieeieieereeieeteeeeteereeseesreeaesressnennens 57
Aldypapua 5 - Méoog apiBuog oeAidwy ava eTTiIOKEWN OTO AIGVIKO EUTTOPIO ...c.veeeveveereeniens 58
AlGypappa 6 - MEGO TTOCOGTO OVATTIONONG .euveneeeeenienteeeeneeeeeetesueesteseeeaeentesseeneesaeeeeseesneensens 59

EupeTipio €IKOVWYV

Eikova 1- ZmroudaiétnTa Tou B2B MAPKETIVYK TTEPIEXOUEVOU ....eoveieiiceieeieeteesiee e eie e 6
Eikéva 2- MpoRAewn TpoutroAoyiouol B2B MdapkeTivyk Mepiexouévou yia 1o 2023 ........... 6
Eikdva 3- KAVAAIQ SIAVOUAG TTEPIEXOHEVOU .....ecuviiieeieiirieeiesiesetesteeseeseesreesessesssessesseesessesssenses 10
Eikova 4- H X0AvN TOU HAPKETIVYK TTEPIEXOHUEVOU ....ecvveerrreeereereereereenreesrreesseeseesseesseesssessneenne 13
Eikéva 5- Baoikég uetpocig oto data driven marketing.......occoveeceeveveeceseccececeeeseeeee, 26
Eikova 6- Multichannel vs Omnichannel...........ccocoiiiiniiiiniinieceeeeeeeees 33
Eikéva 7- NpocapuooTIKO TTEPIEXOHUEVO ONlINE KATAOTAMATOG ...vivveieeeeiesreeeeereseeeeesveene s 40
Eikéva 8 - Mapddeiypa Upselling & Cross — SElliNg .....c.coveiverininienieiiieeeeseseseeeeeeeniens 42



Eicaywyn

ZoUpe oTnV €noxn TG paydaiac YynPiaknG HETAPOPPWONG, HE TIC TEXVOAOYIKEC KAIVOTOMIEC
va dIauop(®VOUV JIa VEA NPAYUATIKOTNTA YId avBpwnoug Kal eniXEIPRosic. Méoa o€ auTo
TO Wnelakd nepiBalhov, n pory Twv OIABECIHWY NANPoOPOpIRV auEaveralr pe pubuouc
INYYIDOEIC, kKaBWG KadnuepIva ol XpAoTeC Tou OIadIKTUOU aPrvouv auéTpnTa ave&itnAa
YNQIaKA anoTunwpaTa péoa and Tn Xpron Twv £EUNVWV CUOKEUMV Kal TWV WYnNPIaKwV
eQapuoywv. H ynoeiakn euneipia £pXETal 0TO NPOOKNAVIO KAl KATAKTA TO WnAOTEPO BA6po
NG onoudaidTNTAc €vavTtl Onoiag avaloyiknG. To Yn@Iakd NEPIEXOUEVO KATAVAAMVETAI
axopTaya anod Toug YneiakoUg «eauToUG» Kai Ol ENIXEIPNOEIC AVTIHETWNICOUV OIapKWC VEEG
NPOKANCEIG yia Tn dIdTAPNON TOU €vOIAPEPOVTOC TWV NEAATWV TOUC, YEYOVOC NMOU OdNYEi
oTnV avaykn yia JeTEEEAIEN TG PIAOCOYIAG Kal TWV NPAKTIK®V JAPKETIVYK. 'ETO1, nepdoape
ano 1o oupPaTikd oto Wneiakd MApKeTIVYK, kal anod ekei oto Data-Driven MAPKETIVYK, WE
N ANWn ano@acewv Bacel 0edopévwy va BewpeiTal akpoywviaiog AiBog Twv aTpaTnYIKWV

yla TNV Npoceyyion kal Tn OECPEUCT TWV KATAVAAWTWV.

KaBwc n paydaia wneionoinon ouvexiCel va avadiauopPVel Tn CUMNEPIPOPA TWV
KATAvaAWTWV, TO HAPKETIVYK NEPIEXOUEVOU EXEI ANOKTNOEI €EExouca BEON w¢ YECO yia TN
dnuioupyia oxeong kalr aAAnAenidpaong PE TO KoIvO. To JIaKUBEUNA woTOCO €ival n
avayvwpion TnG a&iag Tng 6edopéVmV Kal TNG aglionoinong OAWV auTwv TwV NANPOPOPIWY
NPoC OPENOC TWV EMIXEIPNOEWY, OTO MAQICIO TWV ANOPACEWV HAPKETIVYK MEPIEXOHEVOU.
SUpQwva pe Tov 2EB (2021), povo 39% Twv EMIXEIPHOEWY Nou dpaaTtnplonolouvTal aTny
EMGda 6iabétouv pia Data-Driven npooéyyion, We TG undloineg va eEakohouBolv va
Baagilovral otn dlaiobnon kai TNV €uneipia yia Tn ANWN TV EMIXEIPNHATIKOV TOUG

anopacewv.

H napouca d1aTpIBn ENIXEIPE va EVTPUPNOEI OTIG OTPATNYIKEG, TEXVIKEG KAl OTA £pYaAEia
MAPKETIVYK NePIEXOUEVOU Mnou Bacilovta oTa 0edopéva, waTe va diepeuvnBei 0 avTikTunog
aQUTWV TWV NPOCEYYICEWV OTNV anodoTIKOTNTA TwWV JIAadIKTUAKWY KaTaoTNUATwWY, WG Npog
TNV €UNAOKN Kal OEOHEUDN TWV KATAVAAWTWV HE TN HAPKA, MOU WE TN CEIPA TOUG 0dnyouv
oe eupUTEPN avayvwpiolyodTnTa Kal auénon Twv NwAncewv. EnnpocBeta, n HeAETN
OTOXEUEl va €EeTAoel Tov pOAO TNG availuong OeGOUEVWV OE NPaypaTikd Xpovo oTnv
avadiapopPwon TwV avTioTOIXWV OTPATNYIKWV PAPKETIVYK KAl va KATaypayel TIG OEIKTEG
anodoong, oI PETPNOEIC TWV OMoiwv Hnopolv va BeATIwOoUV PE TNV EVOWUATWON TNG
avaluong OedOPEVWY OTIC TEXVIKEC MAPKETIVYK MEPIEXOMEVOU. Ta €peuvnNTIKA EPWTAMATA
eomialouv oTa OQPEAN TNG a&ionoinon¢ TNG avaAuTIKAG OedOMEVWV OTIC OTPATNYIKEC
MAPKETIVYK NEPIEXOUEVOU, OTIG TPEXOUOEC OXETIKEC TEXVIKEG KAl OTA AVTIOTOIXA £PYAAEiq,

1



oTNV €nippon Toug aTn JIaUOPPWON TWV HETPNOEWV AnodoTIKOTNTAC TwWV OIadIKTUAKWY

KATAoTNUATWV, KABWC Kal 0T OUCXETION TOUG JE AQUTEG TOU EUPUTEPOU TOPEA TNG ayopdc.

>T0 NAGiOI0 AUTO, TO MPWTO KEPAAAIO EEKIVG HE MIAd OAOKANPWHEVN Napouadiacn Tou
MAPKETIVYK MEPIEXOUEVOU, MNPOadIopIilovTac TIC MOIKIAEC MOP(PEC Tou, and Tnv dnAn
ouYYPa®n KEIHEVOU PEXPI TNV €MIAOYR ONTIK®WV Kai d1adpaoTIKwV Yeowv. Idiaitepa, diveral
£UpAcn oTa oPEAN TOUG OTNV EUPUTEPN OTPATNYIKN TwV JIAdIKTUGK®WV EMIXEIPNOEWY, Nou
dpacTnpIionoiouvTal O €va PEUCTO Kal OuvadikO MePIBAMOV Wn@IakoU HAPKETIVYK,
avaAlovTag Tov pOAO Kal TNV €MIpPor TV OTPATNYIKOV auTwv o€ OAn Tn 01adpoun Tou

Ta&id100 kaTavaiwT.

270 deUTEPO KEPAAalo avalUeTal 81EE0BIKA 0 pOANOG TNG GUAAOYNG Kal avaAuong OedOPEVWY
oTn MeTaBaon and To napadooiakd oto Data Driven MApkeTivyk Kkal €I0IKOTEPA OTO
MAPKETIVYK NepIEXOUEVOU nou BacileTal oTa dedopéva. FiveTal avagopa oTa €idn dedOPEVWV
Kal OTIC NNYEC TOUC, KaBWC Kal oTa oPEAN AaAAG Kal OTIC NPOKANCEIC anod TNV EVOWHATWON
TOUG OTIG TPEXOUOEC OTPATNYIKEG HAPKETIVYK. TENOC, NpoadiopilovTal Ol BACIKEC PETPNOEIC
anodoong Twv data driven oTpatnyikwv Kal N EVOWPATWON TNG AVAAUTIKAG TwV OEQOUEVWY
yia Tnv die€aywyn MOAUTIMWV OUPNEPACUATWV Kal Tnv €EATOMIKEUON TNG €UNEIPIAg

KaTavaAwTr).

270 3° KE@PAAaIo BIEPEUVWVTAI KAl NApoucialovTal Ol TPEXOUTEG OTPATNYIKEG UAPKETIVYK HE
Baon Ta dedopéva, and TNV TUNMATONOINCN TWV KATAVAAWTWV HEXP!I TNV NPOYVWOTIKA
avaAuTIKA Kal TV auTopaTornoinon HApKETIVYK. AvaAuovTal ol GTpaTnyIkeG Tou omnichannel
MAPKETIVYK, TWV TEXVIKWV retargeting kai remarketing, Tng BEATIOTONOINONG NEPIEXOMEVOU,
TNG €EATOMIKEUONG TNG EMNEIPIAG TOU KATAVAAWTN O€ NPAyPATIKO XPOVO, Kal TG aglonoinong
TOU JUVAMIKOU NEPIEXOHEVOU N TwV OEBOHEVWV TONOBECIAC Kal KAIPIKWV GUVONKWVY Yyia ThV

dnuioupyia NPOCWNOMNOINKEVOU MEPIEXOHEVOU.

>T0 4° keaAaio avaAleral n diadikacia Tng oxediaong TNG EUNEIPIKNAG EPEUVAG Kal TNG
peBodoAoyiag nmou enmIAEXBNKe, yia TNV anavTnon TWV EPEUVNTIKWV EPWTNHATWV Kal TNV
oAokAfpwaon Tou okoroU Tng €peuvac. AkoAouBei oulnTnon TWV ANOTEAECUATWV MOU
NPOoEKUWAV Kal YiveTal avagopa OToUuG NEPIOPIOUOUC TNG EPEUVAG KAl OTIC EUKAIPIEG YIa

NEPAITEPW PEANOVTIKN dlEpEUVNON.



KE®AAAIO 1. MAPKETINIK NMEPIEXOMENOY

1.1 Tr eivan MapkeTtivyk lMepiexopévou

O k6apog TTou oupe aAAGlel OPACTIKA Kal e ToV id10 TPOTTO aAAGLOUV OI ETTIXEIPACEIS, Kal
0 TPOTTOG TTou Acitoupyei n idla n ayopd. To diadikTuo €xel TTAPEl TN OKUTAAN atmd Ta
TTapadooIakd PECa Kal gival To BaCIKO OXNUa ETTIKOIVWVIAG, evnuEéPWONg Kai dla@ruIong,
EVW) OAEG OI AEITOUPYIEG HAPKETIVYK QAIVETAI VO £PXOVTAI QVTIMETWTTEG ME KATAKAUOMIAIEG
e€eNigelic OTIC oTToieg KOAoUVTal va TTPOCAPHOCTOUV. TO TTaPadOCIAKO UAPKETIVYK
aTTOdEIKVUETAI AVATIOTEAECUATIKO € €va KOIVO KOAA EVNUEPWHMEVO, EKTTAIDEUPEVO KAl ME
uynAég TTpoodokieg, TTou dev TTEIBETAI aTTO TIG TTAPADOCIOKEG TTPOCTIABEIEG TTPOTEYYIONG,
ETTIKOIVWVIOG Kal TTEIBOUG, evw O PACIKEG, KOIVOTUTTEG Ola@nuioelg Xavouv ologva Kal
TTEPICOOTEPO  TAV  ATTOTEAEOUATIKOTNTA TOUG. ZTnV  TIPOOTIABEIa  avalitnong Trio
ATTOBOTIKWY TPOTTWY GAANAETTIOPACNG TWV ETTIXEIPACEWV HE TOUG TTEAATEG TOUG OTO WNQPIAKO

TTEPIBAAAOVY, N ATTAVTNON £PXETAI ATTO TO HAPKETIVYK TTEPIEXOMEVOU.

2UPdowva pe TOV OpIohd Tou Content Marketing Institute (2023) “To  PHAPKETIVYK
TTEPIEXOMEVOU  €ival IO OTPATNYIKA TTPOCEYYION MAPKETIVYK TIOU ETTIKEVTPWVETAI OTN
dnuioupyia Kai dlavour TTOAUTIHOU Kal OXETIKOU TTEPIEXOMEVOU YIa va TTPOCEAKUCEI Kal va
dlatnpnoel éva ca@wg KaBopiopévo Kovoe - Kal, TEAIKE, va odnynoel o KeEPOOYPOPES
evépyeleg Twv TTeAaTWV”. TMpdkemal, kKatd pia évvola, yia To OIOUOIPACHO ETTWVUNOU
TTEPIEXOMEVOU O€ Péoa dnuooIdTNTOG, OTTWG N TAIPIKN I0TOOEAIdA i TO blog, oToXEUOVTOG
woTboo o€ TTEpAITEPW dnuocIdTNTA péoa aTTd KOIVOTTOINOEIG O€ social media, likes, KPITIKEG,
oxOAIa, eyypa@éc o€ newsletters KATT, pge OTOXO TNV aAUgnon TNG AvayvwpiciuoTNTAG,
METATPETTOVTAG OUCIACTIKA TNV idIa TNV £TTIXEIPNON KAl TN HAPKA, PIKPA 1] HEYAAN, 0€ €KDOTN
TTEPIEXOMEVOU OTa wn@lakd kavaAia (Du Plessis, 2015). MNMpoékerrar yia pia diadikagia Tou
OpouoAoyei Tn dnuoaicucon ypatToU | OTITIKOOKOUCOTIKOU auBevTIKoU TTEPIEXOMEVOU OTA
WNEIOKA KavAaAIid, TTPOCOPUOOHEVO OPWG KATAAANAQ, WOTE va TTPOOEYYICEl TO KOIVO PE
TPOTTO QUOIKO, TTPOCEAKUOVTOG TO E€vOIOPEPOV KAl OXI DIOKOTITOVTAG eVOXANTIKA TNV
TTAOlynon Tou XProTn, HE aTTWTEPO OTOXO va Tov peTaTpéwel o€ Bavo TTeAdTn (Baker,
2023).

To PAPKETIVYK TTEPIEXOUEVOU OEV £XEI WG OTOXO VA dNUIOUPYROEl Kal dIaVEiPEl UAIKG TTou
TTPOBAAAElI Aueoa TO TTPOIGV 1) TNV uTTnEEaia. AvtiBeTa, eTIAEyel GAAEG 000UG TTPOCEYYIONG,
ME TTEPIEXOUEVO TTOU TTUPODOTEI TO €VOIAPEPOV HOIPACOVTAG XPNOIPMEG KOl EKTTAIDEUTIKEG
TTANPOPOPIES, YUXAYWYEI TO KOIVO KAl TAUTOXPOVA EKPPALEl EUUETA TNV TAUTOTNTA, TIG O&iE
KAl TNV KOUATOUPA TG ETTIXEIPNONG, 0dNYyWVTaG OTAdIOKA 0Tn OEC0UEUCH TOU KATAVOAWTA
(Rancati & Gordini, 2014; Baltes, 2015). O Gokhale (2016) utroypauuiCel 0TI auTd TTOU

OlaPOPOTIOIEl TOV OPITHO TOU HAPKETIVYK TTEPIEXOMEVOU ATTO OTTOIAdNTTOTE CUUBATIKI) HOPYr)
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MAPKETIVYK 1 Sla@rAuIong €ival TO TTOAUTIUO TTEPIEXOUEVO, EVW MTTOPEI va ATTOTEAECE! [ia
OAOKANPpWHEVN OMNICTIKI) TTPOCEYYION OTNV OIKOOOUNGCN OXECEWY EPTTIOTOOUVNG HE TO KOIVO,
KaBwg¢ ToTTOBETEI TNV £TIXEIPNON OTN 840N TNG AUBEVTIAG OTO PUAAG TWV KATAVOAWTWY
(Vollero & Pallazo, 2015).

To WAPKETIVYK TTEPIEXOMEVOU TTPOCOOKA OTn BeueAiwon 1o0XUpwV OECUWY Kal OTO XTICIUO
EUTTIOTOOUVNG JE TOUG KATAVOAWTEG, JECA ATTO YIA TTPOCTTABEIQ GUVTOVIGHOU UE TIG AVAYKES
Kal TIG €mMBuUpieg Toug, Kal pIAwvTtag Tévia otn Ok Toug yAwooa (Pulizzi, 2012),
TIPOCTIEPVWVTAG TIG €VOXANTIKEG OTpaTnyikEG push — marketing, kal €TMAEyOVTOG
TTEPIOOOTEPO ATTOOEKTEG pull-marketing oTpaTNYIKESG, OTTWG €ival 0Th BACT TOU TO JAPKETIVYK
mepliexopévou  (Vinerean, 2017). ZUppwva pe AGAAn  TIpooéyyion, TO HAPKETIVYK
TTEPIEXOMEVOU PTTOPET va BewpnBei wg péBodog branding, péoa atrd Tnv a@Aynon I0ToPIWY
TNG HAPKOG, YE ATTWTEPO OKOTTO TN dnUIoUPYia OIKEIOTNTAG KE TOV KATAVOAWTA Kal TAUTIONG
pe TN Hapka (Mahmi¢-Muhié & Klico, 2022). EgcidikeUovtag Tov opiopo, n Jennifer Rowley
(2008) oT0 GpBpo NG “Understanding digital content marketing”, TTpoodiopilel To HAPKETIVYK
WwneIakoU TreplEXopévou w¢ «Tn dladikacia dlaxeipiong TTou gival utTtelBuvn yia ToV
EVIOTIONO, TNV TIPORAEWNn Kal TNV IKAVOTIOINON TWV OTTAIMACEWY TwWV TTEAQTWYV ME
KEPOOPOPO TPATTO GTO TTAQICIO TOU WNPIAKOU TTEPIEXOMEVOU 1] DIAXEIPIONG AVTIKEIMEVWY TTOU
BaciCovTal o€ bit kai diavéuovTtal JEow NAEKTPOVIKWYV KAVAAIWVY, Tovi(ovTag £Tal TOV pOAO
TTou dl1adpapaTiCouv oI TTANPOQOPIEC OTO YWNPIOKO MAPKETIVYK VIO TN MEAETN KAl TNV
KATtavonon TnG KATavaAwTIKAG CUMTTEPIPOPACS, Kal TEAIKA Tn dnuioupyia kal PeTadoon
TTEPIEXOMEVOU TTOU OTOXEUEI OTNV ETTIPEON QUTAG TNG CUMTTEPIPOPAS, TNV EVIOXUCT TWV
OX£0EWV PE TOUG TIEAGTEG Kal T SnuIoupyia Yn@IOKWY KoIVOTATWY. Opoiwg o Swieczak
(2012) avagépeTtal 0TO HAPKETIVYK TTEPIEXOMEVOU WG TN dladikacia TTapoxAG HOVadIKWYV Kal
agloMOoTWV TTANPOPOPIWYV, JE OTOXO VO TOTTOBETACEI TNV ETTIXEIPNON GTN B£0N TOU «€IOIKOU»
OTn OUVEIdNON TOU KATavaAWwTH KAl va dNUIOUPYACEI AVTAYWVIOTIKO TTAEOVEKTNUA OTO TTEDIO
TTOU OPACTNPIOTIOIEITAI, TTPOCPEPOVTAG dwPEAV AUCEIG Kal EEEIBIKEUPEVES ATTAVTHOEIG OTA

TTPORAAUATA TWV KATAVOAWTWV.

To {NTOUPEVO OTO PAPKETIVYK TTEPIEXOPEVOU DEV €ival n dnuioupyia piog Aueong TTWANONG,
aAAG n edpaiwaon nyeTIKAG B€éong O0TO YUOAG Tou KatavaAwTh kKai n diapeaiwon 61 n
ETMIXEIPNON N N MAPKa £xel TTAVTA €TTIKAIPO OI0B£GIUO UAIKO, OTTOTEDNTTOTE TO avalnThoel o
KatavaAwTAg, TTou Ba @avei XPAOoIYO, eKTTAIOEUTIKO, EAKUCTIKO UE OTTOIOVOATTIOTE TPOTIO,
aképa kal d1aokedaoTIKO. OAoI 01 OPICUOI EVOWNATWYOUV AUECA 1 EUPETA TNV Evvola TNG
agiag TToU TTPOCPEPETAI OTOV KATAVOAWTH, OXI ME TNV Hop®n TNG AuEoNS TTPOCEOPAG
TTPOIOVTOG I UTINPECiag, aAAd pe Tn TTPOCPOPA yvwong TN OTIYUA TTOU O KATAVAAWTAG TN
xpeiaZetal. Kar autr n eAeuBepia otn ox€on PETagU PAPKAG Kal KATavaoAwTh €ival n Bdon
TTAvW OTNV OTToia OIKOBOEITAI N EUTTIOTOCUVN TOU TTEAATN OTNV ETTIXEIPNON KAl N TOTOTATA

TOU.



1.2. lotopiki EEEAIEN

Av Kal TO PHAPKETIVYK TTEPIEXOUEVOU EXEI OXETIKA TTPOCQPOTA APXioEl va KABIEPWVETAl WG
TPOTUTTO KAl va TIPOOCTIBETAI OTN QAPETPA TwV CUYXPOVWY OTPATNYIKWY WYn@Iakou
MAPKETIVYK, wOoTO00, cUuPwva e Tov Pullizi (2016) dev TTpOKEITAl YIO KATTOIO KOGHOYOVIKHA
€EENIEN, KABWG o1 eTTIXEIPATEIC £OW KAl EKATOVTAOES XPOVIA XPNOIMOTIOIOUV IGTOPIES yia va
TTPOCEYYIOOUV TOUG TTEAATEG TOUG, HE 60Q PHECQ TOUG TTAPEXEI N TEXVOAOYia. XapaKTNPIOTIKO
TTapadelypa armmoTeAei 10 €TA0I0 NUEPOAAYIO Poor Richard's Almanack , mou kukAo@dépnoe
o Beviapiv @paykAivog 10 1732 oTnv AUEPIKR, TO OTTOIO TTEPIEAGUBAVE YVWHIKA, TTIPOBAEWEIG
KaipoU aKOMO Kal I0TOPIEG OE OUVEXEIEG, OTOXEUOVTAG OTO €UPU KOIVO, HE ATTWTEPO OUWG
OKOTTO TNV TTpowBnan Tng TUTTOYPaQIKAG Tou etTixeipnong. To 1900, o1 adeAgoi Michelen
TNG YVWOTNAG ETAIPIOG €AAOTIKWY, ATTOPACICAV va €KOWOOUV KATAAOYOUG HE XPACIMES
TTANPOQYOPIEC yIa TN CUVTAPNON TWV AUTOKIVATWY KaBoddv, aAAd kal TTPOTACEIS yia
cevodoxeia Kal eoTIaTéOPIA, PE OKOTTO va evBappuvouv Ta Tagidia, ki €701 ol odnyoi va
@Oeipouv ypnyopdTEPa Ta EAACTIKA TOUG KOl VO OTPEPOVTAI € AUTOUG yia avTaAAakTIKG! H
Tavia “Lego, the movie” amoteAei éva amd Ta TTpdoPATa TTapadeiyuara dnuioupyiag
TTPWTOTUTTOU Kail OI0OKEDACTIKOU TTEPIEXOMEVOU, ME OKOTTO TnV TTpowbnon Tou yvwoTou

brand péoa atmmod pia eydAn KIVUATOYPAPIKA TTOpAywYH.

Tnv TeAeuTaia OEKAETIA, TO WAPKETIVYK TTEPIEXOMEVOU @aiveTal va KePdilel ohoéva Kal
TTEPICCOTEPO TNV TTPOCOXN TWV ETTAYYEAMATIWV PdpKeTIVYK. 'HON atrd 10 2011, n Google,
péoa ammd Tn peAETN TnG Zero Moment of Truth (ZMOT), emreonjuave Tnv €TpPON Tou
TTEPIEXOUEVOU OTN AW ATTOPACEWY TWV KATAVOAWTWY OTO dIAdIKTUO, VW TTPOG QUTA TV
KateuBuvon onuavTikd cuvéBaiav n auéavouevn Xpron KIvnTwy CUCOKEUWY, N dvodog Twv
MéOWV KOIVWVIKAG OIKTUWONG, N Kuplopxia Twv Bivieo kar n T1exvnTt vonuoouvn.
Tautdxpova, ol PeTOBAAOUEVEG QVAYKEG KAl N CUPTTEPIPOPA TWV KOATAVOAWTWYV OF
OUVOUOOUO HE TNV €CENIEN TNG TEXVOAOYIaG KOBOBNYOUV TO JAPKETIVYK TTEPIEXOMEVOU OE HIO
TTEAATOKEVTPIKA TTPOCEYYION, ME EUPACN OTNV ATTOTEAECHUATIKA TTAPAYwWYH TTEPIEXOMEVOU
(Forsay, 2022).

1.3 Znpaoia Kal oQPEAN HAPKETIVYK TTEPIEXOMEVOU.

ApKei va avaAoyIioTel Kaveig Tnv agia Tou TrepIEXOPEVOU O€ OTTOIadNTTOTE EVEPYEIQ Kal Opdon
MAPKETIVYK YIO VO KATAVONOEI Th ONUacia Tou PAPKETIVYK TTEPIEXOPEVOU Kal TNV avAaykn
€VTOENG TOU OTNV YEVIKOTEPN OTPATNYIKN WN@IOKOU PAPKETIVYK. Me BAon Ta atroteAéouaTa
NG épeuvag mou dnuooieubnkav otnv 13n Emoia ékBeon B2B Content Marketing,
Benchmarks, Budgets, and Trends, 2023 (Content Marketing Institute, 2023), oxedov 10
71% Twv eTTAYYEAPOTIWV JAPKETIVYK ONAWaCAV OTI TO HAPKETIVYK TTEPIEXOUEVOU £XEI YiIVEI TTIO

onNUavTikd yia Tov opyaviopud Toug KATA TO TEAEUTdio £TOG, VW Ol YIOOI aTTO AUTOUG
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TMOoTEUOUV OTI 0 TTPOUTTOAOYIOHOG TNG ETTOMEVNG XPOVIAG Yia To content marketing 6a au¢nOei

(eikéva 1 & gikdva 2).

Importance of B2B Content Marketing
in the Last Year

= More important
= | ess important
= About the same

Content Marketing Institute/MarketingProfs
Base: Content marketers.

13th Annual Content Marketing Survey:
Content Marketing Institute/MarketingProfs, July 2022

Eikéva 1- 2mroudaiotnta tou B2B Mdapketivyk lNepiexopévou
lnyn: Content Marketing Institute, 2023. 13rd Annual B2B Content Marketing Report

How B2B Content Marketing Budget
Will Change in 2023 Compared With 2022

= Increase more than 9%
® |ncrease 1%-9%

= Stay the same

= Decrease 1%-9%

= Decrease more than 9%
= Unsure

Eikéva 2- lMpoBAewn mpoldmoAoyiouou B2B Mapketivyk Mepiexouévou yia 1o 2023
lnyn: Content Marketing Institute, 2023. 13rd Annual B2B Content Marketing Report

21NV €TTOXN TNG YN@IoTToinoNgG, 0 KAatavoAwThg €xel dueon TTpéofacn oTnv TTANPOQOpIa
TToU xpeladeTal yia TNV KAAUWn Twv OvayKwv Tou Kai Tnv avalAtnon AUcewv oTa
TTPORANPATA Tou. MEpIuva TOU PAPKETIVYK TTEPIEXOMEVOU gival va dIaBETEl 0TaBEPA Kal PE
OUVETTEI TO TTOIOTIKO KOl TTOAUTIUO TTEPIEXOPEVO TTOU avalnTd O KATaVOAWTRG, OTav TO
XPEIAZeTAl, XWPIC va ETMIOIKEI EVEPYA TNV TTWANCN TIPOIOVIWY A UTTNPECIWY, OAAG
TTPWTIOTWG TNV KABOdryNon TNG CUPTIEPIPOPAS TOU KAl TNG METAYEVECTEPNG QYOPAOTIKAG
Tou ammégaong (du Plessis, 2022). O1 aQvTIKEIUEVIKOI OTOXOI TNG OTPATNYIKAG MAPKETIVYK,
OTTWG £Xouv Kartaypa@ei otn PiBAIoypagia (Baltes, 2015; Vinerean,2017; Pulizzi & Barret,

2003), okiaypa@oUV Ta BaciK& TNG OQEAN yIA HIA €TTIXEIPNON. ZUVOTITIKA AVOQEPOVTAL:



o H mrpocéAKucn Tou evOIAPEPOVTOG VEWVY TTEAATWV

e H avayvwpioiydtnta TG JAPKAG Kal N dnuioupyia TautoTNTAG

e H 0ikodoéunon HakpoTTpOBEOUWY OXECEWVY EUTTIOTOOUVNG PE TOUG KATAVOAWTEG

e HemiAuon Twv TTPoBANUATWY Kal O ATTAVTACEIG TWV EPWTNHUATWY TWV KATAVOAWTWY
e H dnuioupyia avdaykng yia KATToIO TTPOIOV

o H moTtétnTa Kai o Baupacudg Tou TTEAATN yia TN HépKa

o H dokiunA véou trpoidvTog

o To xTioIhO £VOG TTIGTOU aKpPOATNPiou

Me Baon Ta TapATTAVW, TO HAPKETIVYK TTEPIEXOMEVOU YiveTal £va IO0XUPO EPYAAEIO yia TIG
ETTIXEIPACEIC TTOU ETTIOIUKOUV VO EEXWPIOOUV Kal va EMITUXOUV OTOXOUG £000wWV, KaBWG
OnuIoupyei Texvoyvwaia, odnyei aTnv augnaon Tng €MOKEWIPOTNTA TOU IOTOTOTIOU, XTICEl
OXEOEIC UE TOUG TTEAATEG Kal €ival OIKOVOUIKA atrodoTikG. MapdAAnAa, 1o eKTTAIDEUTIKO
TTEPIEXOMEVO EVIOYUEI TNV UTTOCTHPIEN TWV TTEAATWYV Kal KAANIEPYET TRV a@oaiwan, €I0IKA OTIG
B2B ox£0¢€Ig TTOU €ival JAKPOXPOVIEG KAl N ayopaoTIKA atrégacn BacifeTal o€ peydho Babuo

oTnv gutmoToouvn Twy TreAaTwy (Helfrich, 2022).

‘Evag akopa AOGYyOg yio TOV OTTOIO TO MAPKETIVYK TTEPIEXOMEVOU QTTOKTA OAoéva Kal
MEYOAUTEPN OnNUOCia OTOV TOMER TOU MAPKETIVYK Eival N ATTOOTOACIOTTOINCON aATTO TIG
TTapadooiakég peBddoug diagrpions. O1 KatavaAwTeéS yivovial OAo Kal AlyoTepo OEKTIKOI
OTIG DIABIKTUAKEG TTANPWHEVEGS DIAPNMICEIG TTOU PAIVETAI VA XAVOUV OAOEVA KAl TTEPICCOTEPO
TNV €TTIPPON TOUG. ATTOBEIEN TNG BIOTTICTWONG AUTAG aTTOTEAEI N onuavTIKA avénon Twyv ad
blockers, TTou UTTOBNAWVEI TOV QUEAVOUEVO OKETTTIKIOKO TWV KOTAVOAWTWY ATTEVAVTI OTNV
TTapadooiakr] diIa@ANIoN TTEOIGVTWY. Q¢ aTTOTEAEOUA, TO HAPKETIVYK TTEPIEXOUEVOU YivETAI
OAO Kai TTIO KPICIYO YIa TNV ATTOTEAECUATIKI TTPOCEYYION TOU CNPEPIVOU ATTAITNTIKOU KOIVOU
(Ho et. al., 2020), evw @aiveTal va atraitei oxXeTIKA XaUNAOUG OIKOVOUIKOUG TTOPOUG OE OXEON
ME TNV TTapadociakr] dIa@AuIon, 6Tav TO KOGTOG TOU UTTOAOYIZeTal KOTA 62% XaunASTEPO TN

OTIyUA TTou TTapdyel TpEiG @opég uwnAoTEPES TTwAACoEIG (Mahmié-Muhié, & Klico, 2022).
1.4 Zrpatnyikl MdapkeTivyk MNepiexopévou

H oTtpatnyikni epiexopévou e€aptdral Aueaa Kal aAANAETTIOPA YE TNV EUPUTEPN GTPATNYIKNA
MAPKETIVYK HIOG ETTIXEIPNONG, WOTOCO TIPOKEITAI yIa Hia BIOKPITAH AeiToupyia. Evw n
OTPOTNYIKI PHAPKETIVYK KaBopilel TO GUVOAIKG TTAQICI0, TOUG GTOXOUG Kal TOUG TTOPOUG TTOU
atraITouvTal yia TNV TTPOCEAKUCN KAl T dIATAPNON TTEAATWY, N OTPATNYIKA TTEPIEXONEVOU
YiVETOI O OUVOETIKOG KPIKOG METAEU WAPKETIVYK Kol TTWAACEWY, KaBOoPIi{ovTag TIG TOKTIKEG
ETTIKOIVWVIOG TNG JAPKAG, OTTWG To €i00G TOU TTEPIEXOUEVOU, TA KAVAAIQ, TA PHECA KAl TA
epyaAgia yia Tnv TTiTEVEN TWV OTOXWYV, TTOU OEV Eival TTAPA N TTPOCEAKUCT TWV TTEAATWYV Kal

n €TMPPOA TWV AYOPACTIKWY TOUG OTTOQPACEwWY. Kal ol duo oTpaTnyikéG BaaifovTal oTn
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OuAAoyn Kal av@Auon dedouévwy yia Tnv evioxuon kal BeATIoToTToING Toug (Team Kapost,
2023). Mpog auTr TNV KaTeUBUVOT, KOl TIPOKEINEVOU N OTPATNYIKA APKETIVYK TTEPIEXONEVOU
Va aQOouOoIWBEl atrd TNV eupUTEPN ETTIXEIPNCIOKK OTPATNYIKA, N Oswpia B.E.S.T twv Pulizzi
& Barett (2003) kaBopicel Toug 4 TTUAWVEG Tou MApPKeTIVYK TMePIEXOUEVOU, WOTE QUTO VO

gival:

Behavioral (ZupTrepIQOpIKG), HE TO TTEPIEXOUEVO O€ OTTOIODATIOTE POPYPN VA £0TIALEI OTNV
ETMPPON TNG OCUUTTEPIPOPAG Kal OTnv TIPOKANON Opdong amd Tnv TAeupd Tou

KATaVOAWTAH/TTEAGTN,

Essential (ATTopaitnTo), WOTE TO TIEPIEXOUEVO VO TTAPEXEl XPAOIMEG KAl TTOAUTIUEG

TTANPOPOPIEG TTOU 01 EVOIOPEPOUEVOI TTEAATEG £XOUV avAyKN,

Strategic (ZTpaTtnyikd), cuvoualovTag ApPNKTa OTTOIGOATTOTE EVEPYEIA I TOKTIKA MAPKETIVYK

TTEPIEXOMEVOU HE TN GUVOAIKK OTPATNYIKN WAPKETIVYK TNG ETTIXEIPNONG, KAl

Targeted (Z1Ox€UMEVN), WOTE TO TTEPIEXOPEVO va dNUIOUPYEITAlI TTAVTA O OUVAPTNON ME

auToO TTOU £XOUV avayKn Kal TTPoGd0KOUV Ol KATAVOAWTEG.

2Uhowva pe Du Plessis (2015), 1o PApPKETIVYK TTEpIEXoPévou TTepIAaBavel €61 Baoikd

oTolxgia TTou TTPETTEl va AauBdavovTal uttown Katé tn X&pagn Tng oTpaTnyIKAG:

Q) TO OTOIXEIO TOU HEOOU, TTOU QVAQEPETAI OTNV ETTIAOYA TWV KAVAAIWY EKEIVWYV TTOU TTPOTIUA

TO KOIVO 0TOXOG KOl TIPOCPEPOUV TN HEYOAUTEPN EUKaAIpia yia diadpaon.

B) To OTOIKEIO TNG OTPATNYIKAG, TTOU QVAQEPETAl 0T dNIoUPYia TTEPIEXONEVOU TTOU va
OupBadicel he TN YEVIKOTEPN OTPATNYIKI TOTTOBETNONG TNG HAPKAG KAl AVTOTTOKPIVETAI OTIG

TTPOCOOKIEG TOU KOIVOU au&dvovTag TNV TTPooYePOEVn agia kai Tn O€oueuon.

Yy) TO OTOIX€EiO TNG dIANOPPWONG, TTOU AVAPEPETAI O auTr KaB’ auTr) Tn dnuioupyia Tou
TTEPIEXOMEVOU, PE TPOTTO TTOU VA AVTIKATOTITPICEI TIG AgiES Kal TIG 1I0TOPIEG TNG NAPKAG Kal VA

evBappuvel TN ouv-dnuioupyia TTEPIEXONEVOU ATTO TO KOIVO.

0) TO EYYEVEG OTOIXEIO, TTOU QVAPEPETAI OTNV OIOKPITIKA EVOWUATWON TOU ETTWVUUOU
TTEPIEXOMEVOU OTIG OUulNTAOEIC TOU KOIVOU OTa dIAPOopa KAVAAIQ, OTTOOKOTTWVTAG OTN
onuioupyia oikeiog ewvng papkag (voice of brand). MNa Tn emTuxia TNG OTPATNYIKAG, TO
TTEPIEXOMEVO TTPETTEI VO BIAYEETAI PE TPOTTO PUOIKO OTA KAVAAIQ, VO dnUIOUPYEI OIKEIOTNTA
OTOUG XPHOTEG KOl VO TOUG TTPOTPETTEI va AaPBAvouv PéPOg o€ oulnTrOEIS CUVAYPEIG PE Ta

evola@EpovTa Kal TNV KaBnuepivotnTa Toug (Lopes and Casais, 2022).

€) TO OTOIXEIO TNG ETTIKOIVWVIAG, TTOU QVAQEPETAI OTOV TPOTTO PE TOv oTToio diadideTal To
TTEPIEXOMEVO, Kal Ba TPETEl va €ival €AKUOTIKOG, 10OVIKA va @EPEl EKTTAIOEUTIKO I

Yuxaywyikd xopoktipa, va fexwpifel amd 10 «BO0puPo» Kal va €xel atmmxnon. To
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TTEPIEXOUEVO TTPETTEI va TTPOKAAEl BeTIKG ouvaicBApaTa, Kal va &exwpilel pe tnv
auBevTIKOTNTA TOU PECQ aTTO TNV TTANBWPA TTEPIEXOUEVOU TTOU BouBapdilel KaBnuePIVA TOUG

xpnoTeg (Lopes and Casais, 2022).

OT) TO OTOIXEIO TOU OTTOTEAECUATOG, TTOU aVAQEPETAl OTA EMOUPNTA ATTOTEAECUATA TOU
MAPKETIVYK TTEPIEXOMEVOU, TI avapéverar dnAadf va KAvouv ol XpHoTeg agol To
KatavaAwoouy, TTou TTPOocdOoKATal va €ival N augnon Tng TToToTNTAG, N OUV-dnuioupyia

TTEPIEXOMEVOU Kal N auénon Tou eWom oTa o KOIVWVIKAG SIKTUWONG.
1.4.1 Eidn ka1 pop@pég MapkeTivyk lMNepiexopévou

Ta Baoikd BAPaTa yia Tn dnpioupyia oTPATNYIKAG HAPKETIVYK TTEPIEXOUEVOU TTEPIAANBAVOUV
TOV KABOPIoHO Twv OTOXWYV, TNV OTOXEUOHN KOIVOU, TNV £TTIAOYA TOU €idOUg TTEPIEXONEVOU,
TNV €AoY TwV KavaAiwy, Kal Th dlavopr Tou Trepiexouévou (Hardwick, 2023). Qg 1rpog
TOV TTAPAYOVTa TOU KOIVOU, OKOTTOG OEV Eival aTTAWG N €uptia dnuoacicuon TTEPIEXOMEVOU,
aAAd n oTOXEUGT) TOU TTPOG TO KOIVO €KEIVO TTOU Ba avayvwpicel TNV agia 0TO OCUYKEKPIPEVO
TTEPIEXOMEVO Kal Ba TO KaTavaAwoEl, uE OTOXO va Bpel atmdvinon o€ KATTOIO EpWTNHA, AUON
o€ KATolo TPORANUA, va eKTTaIdeUTEl 1 va wuxaywynbei. Z10 oUyxpovo Wn@Iiako
TePIBAAAOY, n €AoY TwWv KAVOAIWY OIAVOUNG TOU TTEPIEXOMEVOU eEapTATal aTTd TIG
ETMAOYEG TWV KATAVOAWTWY WG TTPOS auTd. Epyaleia analytics rpoogpépouv atraviioElg o€
auTtd Ta EPWTANOTA, TTAPAKOAOUBWVTAG Kal KATaypd@ovTag Ta KavdaAila ammd Ta OTToia
O1adpolv Ol EMOKETITEG MIGG online emixeipnong, OTwG 10TOAGYIA, TTAATQOPUES social
media, podcasts, K.a. Ta kavdaAia diavourg dlakpivovTal o€ TECOEPIS PACIKEG KATNYOPIES
(eik6va 3.). Ta kepdiopéva péoa gival N dnuocioTnTa TTou AapuBavel n emmixeipnon f N Japxka
atro KavaAia TTou BpioKovTal EKTOG TNG ETTIPPONAG TNG, OTTWG ICTOCEAIDES KOl JETA KOIVWVIKAG
OIKTUWONG AAWV €kdOTWY TTOU aTTAG KAvouv ava@opés otn pdapka.  TAnpwpévo
TTEPIEXOUEVO Eival O dNUOCIEUCEIS TTOU N €TaIpia TTANPWVEl yia va diaveunBouv Kal va
TTPoBANBOUV OTI pnxavég avalnTnong, TIG I0TOOENIDEG TPITWV 1 OTA PECA KOIVWVIKAG
OIKTUWONG. To BIAPOIPACHEVO TTEPIEXOPEVO Eival AuTO AKPIBWG TTOU KOIVOTTOIEITAI OTA €A
KOIVWVIKAG OIKTUWONG atrd TPIToug XPAOTES Kal auédvel Tn dnuoacidtnTa, v TA IBIOKTNTA
péoa gival 6oa BpiokovTal oToV EAEYX0 TNG ETTIXEIPNONG, OTTWG TO TTEPIEXOPEVO TNG ETAIPIKAG
I0TOOEAIDAG | 01 dNUOCIEUCEIS TNG ETAIPIOG OTA PEOA KOIVWVIKAG BIKTUwonNng (Meltwater,
2023).



media relations
blogger relations
Influencer relations

advertising
@ banner ads
Google AdWords

I EARNED -

social media
word of mouth
referrals

website
blog
content

Eikéva 3- KavdAia diavoung mepiexouévou
lnyn: https://popaganda.gr/life/to-mellon-tis-diafimisis-ine-sto-periechomeno/

2Upowva ue Forsey (2023), Baker (2023), Frederick (2022) kai Pullizi (2013),epikég atrod

TIG BOOIKEG TAKTIKEG KAl HOPPEG HAPKETIVYK TTEPIEXOUEVOU EVIEIKTIKA OUVOWifovTal O€:

Anuooietelg og 10ToAGyIa - dpBpa: Mapéxouv Tn duvaTdTNTA YIA BIAPKWS AVOAVEOUNEVO
OI1adIKTUOKO TTEPIEXOUEVO TTOU Eival EUKOAO va SIaUOIpACTEi Kal va evBappuvel TIG oulnNTAOEIG
Kal Ta oxOAIa, Kal Tautéxpova TTPocdidel TOV XAPAKTAPO aubevTiag oTnv ETMIXEIPNON Kal
Qu&Avel TNV OpyavikA ETMOKEYINOTNTA, diadpapaTtioviag onuavtikd pOAo OTnv oTpaTNYIKA
SEO.

Ebooks: BifAia o€ yn@iokr pop@n TTou ocuvdéovTal e Tn pdpka Kai TTeEpIAauBAavouy Xproiuo

UAIKO yia TouG TTIBavoug TTEAGTEG.

Neukég BipAor: MNpokermal yia odnyoug Pe XPrOIPES TTANPOPOPIES, TTEPIYPAPEG, ETTECNYAOTEIG
Kal odnyieg o€ BEPATA TTOU EVOIAQEPOUV TOUG ETTIOKETITEG, Ol OTTOI0I dNUIoUPYOUV TTIBAVOUG

TTEAATEG KAl TOTTOBETOUV TNV ETTIXEIPNON 0T B€0N TOU NYETN OKEWNG.

Infographics: loxupd epyalcio o popen ypaeruartog trou divel TN duvatdTNTa OTITIKNG
avaTTapadoTacng TTOAUTTAOKWY TTANPOQYOPIWY KOl OTOIXEIWY, KAVOVTAG TA TTI0 TTPOCITA Kal

Karavontd oTov avayvwaoTn.

MeAETEG TTEPITTITWONG TTEAATWV: AQNYAOEIG TTPAYMOTIKWY, ETTITUXNUEVWV TTEPITITWOEWY
emmiAuong TTpoBARpaTog TTEAGTN. MNpPOoKeITal yia auTd akpIBwg TTou XpeldleTal va aKoUoouv
ol MBavoi TTEAATEG, OIKOBOUWVTAG EPTTIOTOCUVN KAl AgIOTTIOTIA, agou emiRefaiwvouy OTI N

HapKa TTPAYUATI TTPOCQEPEI AQUTO TTOU UTTOOXETA.

MapTtupieg TreAatwv: Kapia GAAn péBodog dev €xel TNV 1I0XU KAl TOV QAVTIKTUTTO OTOUG

katavaAwTég 6co 1o Word of Mouth. ‘ETol, o1 agIémmoTeg papTupieg atrd euxapioTnUEVOUG
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TTEAATEG QOKOUV  ONPOVTIKA ETTIpPor oToug TBavoug TeAdTEG Kal Toug [BonBouv va

Eerepdoouv Toug dIoTAYUOUG TOUG OXETIKA PE TN PAPKA.

Videos: A6 Ta TTAEov SNPOQIAL HECQ UE IOXUPN ETTIPPON OTN CUUTTEPIPOPE TOU KATAVOAAWTNA
TTEPIEXOMEVOU, TTOU QUEAVOUV TNV avayvwPICINOTNTA, TTAPEXOVTAG TTOAUTIMEG TTANPOPOPIES

OXETIKA PE TN JAPKA O OTOXEUPEVO KOIVO.

Podcasts: Hxnmikd UAIKO TTou SiavéPETal O TTAATQOPUES Kal ETITPETTEI OTN MAPKO va
MoIpaoTel 10TOPIEG KAl va ETTIKOIVWVACEI AUECO HPE TO KOIVO, OIKOOOUWVTAG OXECEIG
EUTTIOTOOUVNG Kal TTIOTOTNTAG. MTTopEi va gival pia ouvévTeugn KaAeauévou, Jia agriynon, N

Mia o€1p& NXNTIKWYV ETTEICOOIWV TTOU EUTTAEKEI TTEPICCOTEPO TOV KATAVAAWTH).

Anpooietoelic ota Social Media: Auvatétnta SIAVOPNG TTEPIEXOUEVOU OE ONUOYIAEIG
TTAGTQOPMEG KOIVWVIKAS BIKTUWONG, O0TTwG To Facebook, Instagram, Tik-Tok, X, Linkedin,

TTOU OUYKEVTPWVOUV EKATOUMUPIO XPAOTEG KABNUEPIVA.

MANPwHEVES dIaPNUICEIG: ATTOTEAECUATIKOG TPOTTOG AUENONG TNG ETTIOKEWIUOTNTAG OTN
oeAida NG emIXeipnoNG, a@oU TTPOPRAAAEI OTOXEUUEVO TTEPIEXOPEVO OE TTAATQPOPUES

HNXavwyv avagATnong, HEoa KOIVWVIKAG SIKTUWONG KAl AAAEG I0TOOEANIBEG.

Webinars: Online oplAieg | TTOPOUCIACEIS OTIG OTTOIEG PTTOPOUV O evOIAPEPOHEVOI VA
OUMHETEXOUV QTTOPOKPUOUEVA KAl va aAANAeIdpouv wvTtavd A va Ta TTapakoAouBouv

MayvNTOOKOTTNUEVA.

Email newsletters. Baolké PEOO TOKTIKAG ETTIKOIVWVIOG TTOU BIAVEUETAI NAEKTPOVIKG Kal
TTEPIAANPBAVEI XPAOIHO TTEPIEXONEVO OTTWG APBPA, VEa i TTPOCPOPES. MNapdAAnAa ptTopei va
atmmoteAécel €vav KoAG TPOTTO TTpowBnong AAAWY KaTNyopIwV TTEPIEXOMEVOU  OTTWG

nAekTpovikd BiBAia, podcasts, webinars k.0.k.

A1adpacTIKO TTEPIEXOUEVO: ME TN HOoP®R KOUIC 1) TTaIXVIBIWYV, TIPOCPEPEI agia OTOUG TTEAATEG
Kl TOUG KaTeuBUVEl TTPOG TO TTPOIGV TToU Ba IKAVOTTOINCEI TIG AVAYKES TOUG JE TOV KAAUTEPO

TPOTTO, AUEAVOVTAG TNV EUTTAOKK KAl T BECHEUCT) TOU TTEAGTN.

1.4.2 Sales Funnel Kol HAPKETIVYK TTEPIEXOMEVOU

To 1agidl Tou KaTavaAwTA €ival pia ouxva TTepITTAoKN YneloknA diadpoun HEoa oTa KavAaAia
TNG ETTIXEIPNONG, KATA TNV OTTOIO O £VOIAPEPOPEVOS AEIOAOYEI TIC TTAPANETPOUG, TTPOKEIMEVOU
va amo@acioel av Ba TTpofei oe pia ayopd np 6xl. MNpakTikd, n évvoia Tagidiou Tou
KATAVOAWTHA TTPOCOWPOIACE! UE TN XOAVN JETATPOTIWY, TTOU TTEPIYPAPEI OUCIAOTIKA T OTAdIA
TNG AyopacTIKrG diadikaaiag, atrd Tn OTIydr TTou 0 duvnTIKOG ayopaoTng avTiAauBaveral
TNV UTTAPEN MIOG avAyKng PEXPI TN OTIYUA TTOU KOTOAAYEI OTNV ayopd TOU TTPOIOVTOG TTou Ba

TNV IKavoTroinoel (Lopes & Casais, 2022). [lpokeital yia Tn d1adpour] Tou TTEAATN OTNn
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«xoavn TTWAACEWV», Kal 0 CUMPBOAICUOG aUTOG XPENOIUOTTOIEITAI YIa va ATTEIKOVIOEI TNV
MEYAAN CUYKEVTPWON TWV TMOAVWV AYOPACTWY OTO TIPWTO GTASIO, O€ OXECN ME TA ETTOUEVA,
otrou n dladpopn otadlakd oTeveUel Kal TEAIKG oTnv dkpn Tou XwvioU ¢TAvVOUV JOVO auToi
TToU éKavav TNV JeTatpoTri i EAaBav Tnv ayopaoTikr amogaon (Kirsch, 2022). To yeyovog
OTI YuxoAoyikoi TTapdyovTeg, TTEpa atrd TOUG AoyikoUg, gival £TTiong KABOPIOTIKOI yia TNV
AyopaOoTIKI] amTo@acn, KGvouv Tnv OIadPOu auTr akoua Tro ducavayvwoTn yid Toug

ETTAYYEALOTIEG TOU JAPKETIVYK.

H avdAuon Ttou Sales Funnel eivalr €EQIpETIKA XPAOIKN YIO Th OTPATNYIKA WAPKETIVYK
TTEPIEXOMEVOU, KOBWG, KATavowvTag Ta didgopa oTdadia TnG diadpoung, diveTal n sukaipia
yia BeATIOTOTTOINGN TWV TTPAKTIKWY TTPOCEYYIONG TWV TTOAVWY ayopaoTwV HE To KATAAANAO
TTePIEXOMEVO 0€ KaBEva atrd auTd, e OTOXO TNV gvioxuon TTPOg TN Afwn TG ayopaoTIKAG

amopaong (eikoéva 4) .

H kopu@r] Tou pdpkeTivyk funnel gival n de€apevh CUYKEVTPWONG TWV TTIBAVWYV TTEAATWY Kal
OUVOEETal PE TO TTPWTO OTAdIO OTO TAEiDI TOU KATAVOAWTA, autd TNG €uaIoONTOTTOINONG.
Mpdkertal yia 10 o onPavTiké oTddio atrd TTAEUpPds TTEPIEXOUEVOU YIaTI onPaTodoTEl TNV
TTPWTN ETTAPN TOU UTTOWHQPIOU ayopaoTH WE TNV ETTIXEIPNON. Z€ AUTO TO CNEIO oI duvNTIKOI
TTeAATEG Ppiokovral oe avalTnon Miag Auong yia tTnv KAAuwn Tng avdykng 1 Tou
TTPoBAAUATOC Touc. To TpwTo PBAMG eival n €mMTUXNG €UPAVION TNG ETTIXEipNONG oTa
ATTOTEAECUATA TWV PINXAVWY avalATNong, wg atrdvrnon OTO EPWTNHUA TOU TTEAATN, UE OTOXO
va €0palwael TO KUPOG TNG. Q¢ TTPOG Ta ETTIKOIVWVIAKA KavaAia TNG €TTIXEipnong, Kal Kabwg
ol uttown@iol TTEAATeC yvwpilouv eAdxioTa | kaBoAou yia TiG MOavéG AUCEIG, OTO TTPWTO
autd oTddIo, TO TTEPIEXOMEVO TTPETTEI 10AVIKA va €ival EVNUEPWTIKO, AUBEVTIKO, XPrOIUO,
Xwpig uttoyia TTpowlnong TwANCEwy, E0TIAOVTAG WOTOOO OTIG AVNOUXIEG TOUG, WOTE Ol
KATavOAWTEG va €XOUV €va AOYO va UTTAAKOUV e TN Japka. MNapadeiypara TETolou €idoug
TTeplEXOMEVOU gival o1 dnuooisloelg o blogs kai ota social media, T1a dpBpa f Ta
EVNUEPWTIKG OeATia, Bivieo, odnyoi pe XPNOIMES TTANPOPOPIEG KATT. TTOU €VIOXUOUV TNV
AvVayvWEICIMOTNTA KAl TNV TAuTOTNTA TNG MAPKAG, XWwpPIi¢ va ouvdudlouv ETTIBETIKN
dlapnuion (Patel, 2023).

12



THE CONTENT MARKETING FUNNEL

Your goal )

How-tos/tips
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Ebooks
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Social updates
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Buying guides
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Explainer videos
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Retention
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Updates

How-tos, tips

Other TOF content

Help articles

User forums
Surveys/polls
Performance reports

e ?\!ﬂgs::lStream

Eikéva 4- H xodvn tou UGpKETIVYK TTEQIEXOUEVOU
lnyn: https://www.wordstream.com/blog/ws/2022/08/01/content-marketing-funnel

2710 YIOA TNG d10dPOWNG, OTo KEVTPO Tou marketing funnel, o karavaAwTng £Xel pTACEI OTO
0TAdI0 TNG £¢ETAONG Kal a&loAdynong Twv TTBavwyV AUCEWY OTO CATNHA TTOU TOV OTTOOXOAEI.
O1 payikég AéEeig otn @don auth €ival n kKaBodriynon, n OIKodOUNoN OXECEWV Kal n
EUTTIOTOOUVN. TO TTEPIEXOPEVO TTPETTEI VA €ival eKTTAIOEUTIKO Kal PE QUOIKO TPOTTO va
KATeuBbUvel TOV UTTOWAPIO ayopaoTh TTPOG TIG AUCEIG TTOU N £TTIXEIPNON €XEl VO TTPOCQEPEI,
OivovTag TTEPIoOOTEPES TTANPOPOPIES YIa TO TTPOIGV Kal TA 18IAITEPA XAPAKTNPIOTIKA TOU,
péoa atrd TTpoidvTIKG deiypaTta ) dwpedv epyaAgia, webinars, ayopaoTikoug odnyoug K.0.K.
(Baker, 2023).

21N Bdaon tou marketing funnel, oto 1o O0TEVO ONUEIO TNG, O KATAVOAWTAS BpiokeTal Aiyo
TIPIV TO OTAdIO TNG METATPOTIAG A TNG AyOoPaOoTIKAG atré®acng. ESwW 1o TTepIEXOUEVO TTPETTEI
va gival evBappuvTIKO Kal UTTOOTNPIKTIKO YIa TRV OAOKANpwWaON TNG ayopds, va Bondda Tov
uTTOWN@IO TTEAGTN Va TTAPEI TNV aTTOPACN, €iTE TOVICOVTAG TA TTAEOVEKTHATA TOU TTPOIOVTOG
1l TNG UTTNPECiag o€ aUyKpIon Pe GAAa TTapouola, €ite SIaBETOVTOG DOKINAOTIKESG TTEPIOOOUG
MEPIKAG XPNONG KOl EKTITWTIKEG EUKAIPIEG, KOl VA €TTEVOUEl OTNV TTPOCWTTOTTOINUEVN

ETMKOIVWVia TTou Ba KAvel Tov TTEAATN va aioBavOei povadikdg. AuTh gival n oTIyur) TToU OTO
13


https://www.wordstream.com/blog/ws/2022/08/01/content-marketing-funnel

TTaividl ptraivel n otpartnyik remarketing pe utrevlupioelg yia TTpoidvia TTou €XOouv

TOTTO00eTNOEI 0€ KAAGBI ayopwv 1 aTTAwg €xouv diepeuvnOEi.

To 1agidl Tou KatavaAwTr) dev TEAEIWVEI PE TNV OAOKANPwWON TNG ayopdgs. To TeAeuTaio oTddio
0Tn Xodvn Twv HETATPOTTWY gival autd TnG diatpnong Tou TTEAATN, TTOU ToV KPaTd O€
EMTTAOKN, ME TNV €TTIXEIPNON KAl €E0KOAOUBEI va Tou TTpooPEépel agia yEaa atmd oUUBOUAES

yia TN XpHon Tou TTPoidvTog Kal UTTOOTNPIKTIKEG uttnpeaieg (McCormick, 2022).

1.4.3. MapAyovTeG ATTOTEAECHATIKOTNTAG HAPKETIVYK TTEPIEXOMEVOU

Mapd 10 yeyovog OTI TO JAPKETIVYK TTEPIEXONEVOU ATTOKTA OAOEVA KAl TTEPICTOTEPN 10XU Kal
vONUa oTNV ETTIXEIPNPATIKA OTPATNYIKA, EVTOUTOIG, AiyeG MEAETEG €XOUv aoXOANBei pe TNV
ATTOTEAECPATIKOTATA TNG EQOPUOYNG TOU, KOl Ta CUUTTEPACHOTA €ival QeIdWAd oTnv
ETMOTAMOVIKN KOIVOTNTA. ZUP@wva e Wang et al. (2012), n oTToTEAEOUATIKOTNTA TOU
MAPKETIVYK TTEPIEXOMEVOU €€apTATAl OTTO TO TTOGO CUXVA KOATAVOAWVOUV TTEPIEXOMEVO Ol
TTeAaTeS, evw n Chwialkowska (2019) divel éupacn oTnV €TMKEVTPWOTN TOU TTEPIEXOMEVOU
oTov TTEAATN Kai TIS avAyKES TOU Kal OX1 OTnV eTTwvupia. Tnv idia kateuBuvon emefaivouv
emiong or Taiminen & Ranaweera (2019), umoypapuifovtag Tnv avdykn Onuioupyiog
TTEPIEXOMEVOU TTPOCAVATOAICUEVO GTNV €TTIAUCT TTPORBANUATWY KAl OTNV avaBdaduion Tou
YVWOTIKOU €TTITTEOOU TOU TTEAGTN, TTPOKAAWVTAG Kl SIATNPWVTAG TN OECUEUCN Kal TNV BETIKA

oTdon amévavTi aTn JApKa, o€ OAa Ta GnuEia ETTa@ig TOU ayopacTIKoU Tagidiou.

Me Bdaon Tnv €peuva TTou TTpaypaToTroinoe o Koob (2021), cuykevipwvovTag oToixeia atrd
OTEAEXN MAPKETIVYK O€ 263 opyavIGUOUG SIAQOPETIKWYV HEYEOWYV Kal atTd dIGPOPOUS TOWEIG,
e€ioou onuavTikoi TTapAyovTeS yia TV BEATIWON TG ATTOTEAECUATIKOTNTAG TOU PAPKETIVYK
TTEPIEXOMEVOU  €ival N KaTAvonon TNG OTPATNYIKAG KAl N TTapaywyr] OTOXEUPEVOU
TTEPIEXOMEVOU OE OUYKEKPIUEVEG OUADEG, Ol TOKTIKEG WETPAOEIS Bdoel dedopévwv Kal n
€0TiOON OTNV APXN TNG KOIVWVIKAG avTaAAayng, uttd Tnv €vvola 0Tl 0 TTEAATNG Ba avTapeiyel
TNV €TQIpia hE TNV MOTOTATA TOU, O€ AvTAAAQyHa yia TNV agia TTou Ba Tou TTPOCPEPEI TO

OTOXEUMEVO TTEPIEXOUEVO.

2Ugowva  pe  Floam-Greenspan (2022), n amoTeAeopaTiKOTNTO  TOU  UAPKETIVYK
TTEPIEXOMEVOU €EQPTATAI aTTO TTEVTE BACIKOUG TTAPAYOVTEG TTOU £MIOPOUV OTNV dECHEUDN
Twv TTEAaTWV. O TTPWTOG gival N TTPOCPEPOUEVN agia Tou TTEpIEXOUEVOU, TTOU BaagileTal oTnV
0IKOOOUNON EUTTIOTOOUVNG PECA ATTO XPMAOCIMO KOl TTOAUTIMO TTEPIEXOMEVO Kal divel AUCEIG
oTov TTEAATN, pe OelTePN TNV £TTEVOUCN O€ TTOAUPEDQ Kal €18IK& oTnV TTapaywyr Bivreo mou
éxel AON KATAKTACEI TIG TIPOTIMACEIS TWV XPNOTWV. H ouxvoTnTa KOl CUVETTEIQ OTIG
avapTACEIS Kal N TauTdxpovn augnon TnG eUPEAEIag, Ye TTPOWBNON TOU TTEPIEXOMEVOU OE
OAa Ta KavaAia TN €TTIXEIPNONG, €ival akOPa £vag agloonueiwTog TTapdyovTag, OTTwg Kal N

aglotroinon Twv BETIKWY EUTTEIPILV TWV TTEAATWV TTOU €mMOPOUV OTNV ATTOPACH TWV
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duvnTiKwv TTEAaTwV. TEAOG Kal TTAvw atrd OAd, ATTAITEITAI ETTIMOVH KAl UTTOPOVN YIOTi OTTWG
OANeg O OTPATNYIKEG MAPKETIVYK, £TO1 KOl AUTH XPEIGZETAl XPOVO YIa VO OTTOQEPE!

ATTOTEAETUATA.
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KE®AAAIO 2. MAPKETINITK ME BAZH TA AEAOMENA

2.1. O p6Aog TwvV dedopévwy oTo MAPKETIVYK

ZAMEPQ UTTAPXEI £vag TEPAOTIOS OYKOG DEBOUEVWY OTO WNPIOKS oUUTTav, JE TNV TTPOCGRaacn
o€ auTd va yivetal oAoéva Kal 1o TTPoaoiTh Adyw TNG augnuévng ouvlEeCINOTNTAG Kal TNG
EUKOAOTEPNG Kal OIKOVOUIKOTEPNG duvaTdTNTag atrobrikeuang. Méxpi To 2025, n dnuioupyia
Oedopévwy avapéveTal va augnBei oe TTepioodTepa atmd 180 zettabytes oe TTaykdouIo
emiredo, pia paydaia augnon mmou TupodoTABNnKE To 2020 Adyw Tng TTavdnuiag COVID-19,
TTOU £O0TPEYE TNV €pyacia, TNV Yuxaywyia, TNV evnuépwaon Kal Tnv KatavaAworn oTo
dladiktuo (Statista, 2023). Ta dedopéva armroteAolv pia TTAOUCIO TRV YVWONG Kal n
avadnTnon, gopugn, Tagivéunon kal avAuat| Toug gival aTTapaitTnTEG OTIG ETTIXEIPAOEIG TTOU
oTOXeUOUV OTN BEATIOTOTTOINGN TWV dIABIKACIWY KAl TWV TTPOIGVTWY Toug, KaBwg Bondouv
oTnV €6aywyr] XPNoIdwWV CUPTTEPATUATWY Kal OEiXVOUV TO SPOUO YIA TNV £TTIAOYT KOAUTEPWV

TTPaKTIKWYV (Bréak & Gangur, 2018).

2ToV KAGOO TOU MAPKETIVYK, OAOEVA KAl TTEPIOCOOTEPOI ETTAYYEAUQTIEG KAl EPEUVNTEG
OuUdTTEPAiVOUV OTI N XproN Twv 0edoUEVWY OTN AQWN OTTOPACEWY UTTOPEI VO JETATPEWEI TO
MAPKETIVYK aTTd KEVTPO TTapaywyrng KOOTOUG € KEVTPO TTapaywyng agiag. YTroypauuifouv
0¢ TN onuacia Twv WneIoKwy OedOUEVWY TTOU OXETICOVTAl UE TN CUMTTEPIPOPA TWV
KATOVOAWTWY OTa PECA KOIVWVIKAG OIKTUWONG Kal OTIC DIABIKTUAKES KOIVOTNTEG, VIA TNV
BeATioTOTTOINON TWV CTPATNYIKWY PAPKETIVYK KAl TNV alénaon Tng 6E0PEUONG TWV TTEAATWY
(Kumar et. al., 2013). H ékpnén otnv emkoivwvia PAPKETIVYK Kal N SIapKAG avaTTuén
TIAQTQOPPWY  KOIVWVIKAG  BIKTUWONG TPOPODOTOUV TIEPAITEPW TNV  TTAPAYWYH €VOG
TEPAOTIOU OYKOU PN dopnuévwy, dnAadn un apiBunTiIKwy — KUPiwg- dedopévwy, eEaitiag TG
avtaAAayng UNVUPATWY Kelpévou Kal Bivieo. To yeyovog pdAioTa 0TI yéoa ammd autég TIG
ONUOYIAEIC TTAATQOPUEG TO KOIVO OXI MOVO ETTIKOIVWVEI Kol aOKei €mppor, aAAd
TTIPOYHATOTTOIE KOl EUTTOPIKEG OUVOAAQYEG, €ival TTOU QEPVEI ETTAVAOTACN OTO PAPKETIVYK
Baoel dedouévwy (Sheth & Kellstadt, 2021). Ta dedopéva PAPKETIVYK TPOPODOTOUV TOUG
ETTAYYEAMQTIEG HE TTAOUTO TTANPOPOPIWY, ATTO TA TTIO BACIKA OTTWG TA dNUOYPAPIKA Kal
YUXOYPOPIKA dedopéva, TTANPOPOPIEG TTPONYOUNEVWY ayopwy, TTPOTIMACEIS KAl TTPOTUTTA
CUNTTEPIPOPAS OTO Wnoelokd TTePIBAANOY, €wWG Ta TTIO TTEPITTAOKQ, OTTWG TA PBIOPETPIKA
Oedopéva, oupBallovtag dpacTiKG aTnv aTmmoKTNon VEWV Kal Tn dlaTEnNon UPIoTAPEVWY
TTeEAQTWV. ZUAAEyovTag Kal avaAuovtag autd Ta Oedouéva o€ TTpayuaTtikd Xpoévo, ol
ETTAYYEAMOTIEC MAPKETIVVK  €XOUV TNV  €UKAIpiO  va  avTatmokpiBolv dAueca  OTIG
METABAAAOUEVEG AVAYKEG, CUNTTEPIPOPEG I TTPOTIMACEIG TWV KATAVOAWTWY, TTPOCPEPOVTAG
agia pEow €CATOMIKEUPEVNG EUTTEIPIOG Kal SIOTNPWVTAG EVEPYN TNV €UTTAOKA TOUG MPE TN
Mapka (Raitaluoto, 2023). Mo avaAuTikd, Ta dedopéva BpioKkouv epapuoyr o€ Pia ogipd aTTod
ONUAVTIKEG DIEPYOOTIEG PAPKETIVYK, OTTWG N KATNyopPIloTroinon Kal rn oTtdéxeuon Tou
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KatdAAnAou koivou, oe ouvdptnon e Ta TTPORARUATA TTOU €TTIBUPOUV va €TTIAUCOUV, N
av@Auon ouvaicBAuatog TTou JTTopEl va Trpayudatotroindei péoa amd aAyopiOuIkEG
dladikacieg kal machine learning Baciopéva oTta dIaBéoiya OedoPéVa, N AVAAUTIKN
TPORAEYNS TTOU a®opd OTn «XPAON TTOAAILWV KAl TwPIVWY OedOUEVWY, WOTE va
dnuioupynBouv TTPOLRAEWEIG OXETIKG pE TO TI TTIBavwG Ba cuuBei oto péAovy (Big Blue Data
Academy, 2022b), kai n diatipnon TwV TTEAATWY Kal TNG EPTTIOTOOUVNG Toug (Big Blue Data
Academy, 2022).

Mo TNV atmmoTeAECUATIKA agloTToinon Twv O£DOUEVWY OTIG OTPATNYIKEG PAPKETIVYK, €10IKA
oTnv €mmoxn Twv MeydAwyv Asdopévwy, atrapaitntn €ival N karavonon Kai dnuioupyia evog
ETAIPIKOU OIKOOUOTAMATOG dedopévwy. To olkooUoTnua 6£d0UEVWY Eival O PNXavioudg TTou
KaBopilel Toug TPOTTOUG CUAAOYNG, agloTroinong Kal avaAuong 0£douEVWY Kal TTEPIAAUPBAVEI
TO GUVOAO TOU AOYIGHIKOU, TWV £QAPUOYWY Kal TOU EEOTTAIGUOU TTOU ATTAITEITAI TTPOKEIMEVOU
va emTeuxBei auth n diadikacia (White, 2021). Mpodkerrar dnAadn yia Tov ouvOuaoud Twv
OUCTNUATWY TTOU XPNOIUOTIOIET N ETTIXEIPNON YIQ VA avaAUoeEl JeEYAAO GyKO DIAQOPETIKWY
€IdWV OedOoUEVWY, TIPOKEIMEVOU VA QTTOVINOEl OUVOETa epwTAUATa Kol va  Adpel
evnuepwpéveg atmrogdoceic (White, 2021; Hood, 2022). Zuugwva ue Wilson (2019), 10
olkooUuoTnua Oedouévwy  TrepIAapPBdavel  €TTiong Toug  aAyopIBUOUG  €KEiVOUG  TTOU
OnuIoupyoUv HIa AOYIKA CUVEXEIQ OTNV ETTECEPYOCIa TwWV TTANPOPOPIWV YIa TNV €TTIAUCN
TTPOBANUATWY, TN PNXavik Pddnon, n oTroia, TTapEéXovTag dedouéva Kal AgIoTToIWVTAG
OTATIOTIKA AAYOPIBUIKG PovTéAQ, BonBd Tov uTToAOYIOTA va avayvwpidel TTPOTUTTA Kal va
KAavel TTPORAEWEIG, TNV TEXVNTA vonpoouvn, TTou divel T duvatdtnTa OTIG PNXAVES va
OAOKANPWVOUV KABAKOVTA T OTTOIa ATTAITOUV avBpwITIivi vonuoouvn, Kal TEAoG, Ta idia Ta

Oedopéva oTIG DIAPOPES HOPPES TOUG.
2.2. Eidn dedopévwv YynelakoU JAPKETIVYK Kal TTNYEG AvTAnong

Méoa oTov wkeavo dedopévy, Ol ETTIXEIPAOEIG TTPETTEI VA SIOKPIVOUV TTold €ival EKEIVa TO
otroia aéidel va TTapakoAoubrjoouv Kal va avaAUoouv, TTPOKEINEVOU va ETTITUXOUV TOUG
OTOXOUG TTou €xouv B€0el, woTe va PBEATIOTOTTOINOOUV TIG OTPATNYIKEG TOUG Kal v
aTTOQUYOUV TNV OTTOTAAN TTOAUTIMWY TTOpwv. Ta oedopéva eivar 1a BegpéNia NG
TTANPOPOPIag, WOTOCO TTPOKEITAI VIO OKATEPYAOTOUG apIBUoUG TTou CUAAEyovTal aTTO OAEG
TIG dUVATEG TTNYEG-ONWEIQ TTOU TTapaTnEEiTal aAANAETTIOpacn avapeoa oTnv £TaIpia KAl TOV
TTEAATN, OTTWG N I0TOCEAIDO TNG ETTIXEIPNONG, TA PEOA KOIVWVIKAG OIKTUWONG, TA OnUEia
TTWAACEWY, K.0.K. Xwpi¢ TTAgiolo, Ta dedouéva dev PTTOPOUV va pavouv XPACIPNA oTnv

TTapoxr TAnpogopiag kai yvwong (Kennel, 2021).
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Ta dedopéva PAPKETIVYK WTTOPOUV va KaTnyoploTroinBolv pe didgopoug TPOTTOUG, Kal
TrepIAaUBAvouV  TTANPOPOPIEG, OTTWG OToIXEid TTEAATWY KAl TTANPOQOPIES yIa  TOV
AVTAYWVIOHO, woTO00 cUpPwva pe Cognism (2023), utrdpxouv £TTTA BOCIKEG KATNYOPIEG:
Anpoypa@ikd dedopéva TTEAATWY TTOU APOPOUV OE TIPOCWTTIKA KAl YEWYPAPIKA CTOIXEIO
Kal atToTEAOUV TN BAon TwV OEOOUEVWV HAPKETIVYK,

Etaipikd Oedopéva TTOU avagépovial oTa Pacikd oOToIXEia MIag ETXEipnong Kai
Xpnoluevouy oto B2B pdpKeTIVYK,

Texvoypa@ikd dedopéva TTou a@opoUv OTIG TEXVOAOYIEG TTOU XPNOIWOTToIoUV Ol TTIBavoi
TTEAATEG (IOIVTEG 1) ETTIXEIPAOEIG), WOTE VA TTPOCAPHOCTEI avAloya n TTPOCEyyYIon Kal N
TTpocPopd aiag,

Xpovoypa@ikd dedouéva TToU a@opolv 0€ CUUBAVTA TTOU UTTOPEl va TTUpodoTrRoOoUV
EVEPYEIEC ATTO TOUG KATAVAAWTEG, KAl WG €K TOUTOU dNIoupyoUV EUKAIPIEG TTPOCEYYIONG Yia
TNV ETTWVUIQ,

Agdopéva TTpOBECNG, T OTToid TTOPEXOUV TTOAUTIMEG TTANPOQOPIEG OXETIKA HE TN
CUUTTEPIPOPA TWV KATAVAAWTWY OTO OIAdIKTUO KAl UTTOBEIKVUOUV TIG TTPOTIMNACEIS KAl Ta
evolapéPovTa Toug, divovTag £Tal TNV €UKaIPia yIa TTI0 akpIBA TTPORAEWN yia TV YETETTEITA
ayopaoTIKN TTP6Oeon,

MoooTikd dedouéva, TTou agopolv o€ apIBuNTIKA, JETPAOIUA, OTATIOTIKA OTOIXEIA,
MoloTikd dedouéva, TToU apopolv GE PN METPNOIPES, KUPIWG TTEPIYPAPIKEG TTANPOYOPIES,

OTTWG N CUPTTEPIPOPA TWV KATAVAAWTWY, Ta OXOAIA KAl Ol KPITIKEG.

Me pia TTEPIOCCOTEPO TUYKEVTPWTIKI OTITIKF, N opadotroinon TTepIAaUPAvEl TPEIC PACIKES
Karnyopieg. Ta Oedopéva TTAAICiou, a@opouv OAeG TIG TTANPOQYOPIEG TOU €UPUTEPOU
TTEPIBAAAOVTOG TTOU SPACTNPIOTTIOIEITAI O KATAVOAWTHG, ATTO TO YNQIOKO TTEPIEXOUEVO TTOU
KOTAVAAWVEL, TNV NUEPA KAl TIG WPEG, TNV TOTTOBECia TOU, aKOUA KAl TIG KAIPIKEG OUVONKES
TTOU ETTIKPATOUV, TO OTTOIQ JTTOPOUV VA A&IoTToINBOUV YIa TNV aTTOTEAEOATIKT) oTdXEUON. Ta
Oedopéva CUUTTEPIPOPAS CUUTTANPWVOUV Ta OedOUEVA TTAQICIOU KAl TTAPEXOUV YyVWan yid
TIG TIPOTIMNAOEIG TOU KATAVOAWTH, TIS avalnToEIS TOU 1 TO I0TOPIKO Ayopwyv Tou PJéoa atro
cookies TPITwV PEPWYV, OTTWG Ol UNXAVES avaldnTnong Kai ol TTAaT@épuEG social media, Ta
otroia OIEUKOAUVOUV TNV ETTAVACTOXEUCN I TNV ETTAVAPOPA TWV AdPAVWIV KATAVOAWTWV.
TéNOG Ta SedOUEVA OXETEWY ATTOTEAOUV EVOEXOMEVWIG TNV TTIO TTOAUTIUN TTNYA TTANPOPOPIWY
OXETIKA MPE TOUG KATOVOAWTEG KOl TO TTIO 1I0XUPO onuEio €Ta@ng, yiati €ival autd TTou
OUAAéyovTal atreuBeiag atrd Tnv aAAnAeTTidOpacn Tou XpHoTn WE TNV I0TO0EAIDA, OTTWG TT.X.
TToI0 TTPOIGVTA ayOpace, TTolEG OEAIBEG TTIOKEPONKE aAAG Kal Ta TTARPN Tou gToIxEia. AuTtd
Ta OTOIXEia a&loTToloUvTal yia Tn BeATiIoTOTTOINON TOU TAEGISIOU KOI TNG EUTTEIPIOG TOU
KATavoAwTA H€Oa 0T oeAida, TTAPEXOVTAG OTOIXEIA VIO TTPOCWTTOTTOINUEVN ETTIKOIVWVIA KAl

eCuttnPETNON, aAAG Kai eukaipieg yia upselling kai cross selling, dnAadf TTpowOnon
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TWAACEWY TIPOCOETWY  CUPTTANPWUATIKWY 1] OXETIKWYV  TIPOIOVTWY  Bdoel  Twv

TTPONYOUUEVWY ayopwV Tou XprioTtn (Postmus, 2023).

OpodoTtroiwvTag  oUP@Wva  HE  TIG TINYEG Twv  Oedopévwy, aUTA  PTTOPOUV  vd
KatnyoplotroinBouv ot dedopéva first party, Tou eival akpiBwg Ta OedOPEvVa  TTOU
OUA\EyovTal yéoa atmd Tnv idla eTalpiky aggAida ye Tn BorBeia cookies, kal apopouv o€
ONUOYPOYIKA OTOIXEID, TIG TTPOTIMACEIG KAl TN CUPTTEPIPOPA TOU KATAvOAWTA. AuTd Ta
Oedopéva EVOEIKTIKA OUYKEVTPWVOVTAI OTTO YYPOPEG O OEATIO TUTTOU, CUVOPONEG, OXOAI
oTnv o€Aida, aTTavTAOEIG O KOUIC | EpuTNHATOAOYIA, KPITIKEG, KABWG KAl ATTO TO I0TOPIKO
TTwAAcewv. Ta dedouéva second party gival autd TTou ATTOKTA [ia €TTIXEIPNON ayopalovTag
Ta ATTO KATTOIOV OXETICOUEVO OUVEPYATN, TTPOKEIMEVOU va BIEUPUVEI TNV TTPOCEAKUGCT VEWV
TeAaTwyv. Ta dedopéva third party ival eTriong TTpoidv ayopdg atrd TPITo HEPOG, Kal apopolv
eupeiag kKAipakag dedopéva TToU UTTOPET va NV oXeTiCovTal AUETA PE TNV ETTIXEIPNTN AAAG
va PTTopOoUV va alotroinBoulv Tr.X. yia KaAUTEPN yvwan Tng euplTtepng ayopds. QoTtdéoo
evOEXeTal va unv atroderxbouyv 181aiTepa XPAOING KAl va TTPOKAAECOUV OTTATAAN TTOPWY,

Oedopévou OTi ival dlaBéaipa Kal oTov aviaywviouo (Bernazzani, 2022).

Akoua kai gpoéoov Ta Oedopéva GUAAEXBoUV Kkal ammoBnkeutolv, av TIAPAUEIVOUV
aKaTEPYQOTA Kal dixwg Katnyoplotroinon, 8a Trapapeivouv atrAwg apiBuoi dixwg vénua. MNa
VA ATTOKTAOOUV vONuUa TTPETTEl VO PETATPATIOUV OE METPAOEIC TTOU OUVOEOVTAI PE TOUG
o16x0ug. O1 yeTprocig BonBouv aTo SIaXWPICHO TWV XPNCIKWY TTANPOQOPIWY aTtrd Tn Nada,
ETTITPETTOVTAG IO TTIO ECTIQOHUEVN avAAuoT, a@ou ol HETPNOEIS OV gival TTAPA KOUMATIO TWV
OUAEXBEVTWYV BEDOPEVWIV TTOU PETPWVTAI OE OXEON ME VOV OUYKEKPIUEVO aTOXO (Bryant,
2022). O1 petpnoeig €ival n 1Mo AETTTOPEPAS Pop@r dedopévwy Kal atroTeAouvtal atrd
aKpIBEIGC apIBunTIKEG TIUEG TTOU, OTAV avaAuovTal OTO OwOTO TIAQICIO, TTapEXOUV
TEKUNPIWPEVN KaBodriynon yia T AAYn amo@Acewy. 2T0 TTAQIOI0 Twv OeOOPEVWV
HAPKETIVYK, TTAPAdEIYUATA HETPACEWY UTTOPEI Va €ival 0 apiBudg Twv XpnoTwY, Ol TTPOBOAEG
oeAidwv, ol evépyeleg CUUBAVTWY, TO TTOOOOTS avaTtidnong, N PEon KataTagn oeAidag Kai
T0 MO000TO KAIK. (Fuchs, 2023). Oi Peters et. al (2013) epunvelouv TIG UETPACEIS WG
«OUCOTAMATA PETPNONG TTOU TTOCOTIKOTTOIOUV OTATIKA 1] SUVOUIKA XAPAKTNPIOTIKAY, WE TNV
évvola Tl Ol JETPAOEIG ITTOPOUV VA TTEPIYPAYWOUV 1 VA TTOCOTIKOTTOINOOUV TA aKATEPYAOTA
Oedopéva yia Tov KaBopiopd oTdxwy, TN WETPNON Tou BaBuou ulotroinong, Tpoddou N
atmmoKAIONG atrd TO OTOXO Kal TEAIKA TN AAWn amo@dcewv yia Tn BeATiwon autwv Twv

METPIKWV.

270 TTAQICIO TOU MAPKETIVYK TTEPIEXOMEVOU, oUpwva Pe Rancati & Gordini (2014) ol
METPAOCEIG MAPKETIVYK TTEPIEXOMEVOU WTTOPOUV Vva  KaATnyoplotTroinBolv e S1dgopoug
TPOTTOUG. ‘ETOI £XOUNE HETPNOEIG KATAVAAWONG TTEPIEXOMEVOU, OTTWG EVOEIKTIKG OI TTPOPOAEG
oeAidwv, o1 AqUEIG, 01 ETTIOKEYEIG KAl 0 XPOVOS TTAPAUOVHG 0T OeAIdA, aAAd Kal JETPAOEIG
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dlapoipacou, TTou agloAoyouv TG00 Ol KATavaAwTES PoipadovTal TTepIEXONEVO oTa SiKTUG
TOUG, OTTWG Ta likes, o1 kolvoTToIRoEIg, Ta tweets kKal o1 TTpowBACEIS péow email. Etriong
OUVAVTAUE PHETPAOEIG TTOPAYWYNG BUVNTIKWY TTEAATWY, OTTWG O CUUTTANPWOEIS QOPHWY, Ol
OuUVOpPOUEG 0 email, evnueEPWTIKA deATIO Kal 1I0TOAGYIO Kal Ta oXOAIa O€ 1I0TOAGYIq, Kal,
TENOG, METPNOEIG TTWAACEWY TTOU OEIOAOYOUV TNV ETTIPPONA TOU HAPKETIVYK TTEPIEXOPEVOU OTIG
OUVOAIKEG €TTIOOOEIG TNG ETAIPEIAG, KAI TTIO CUYKEKPIPEVA OTNV ATTOKTNON TTEAATWYV KAl OTOUG

OTOXOUG TTWANRCEWV.
2.3. Atré 1o Trapadooiakod oto Data-Driven Marketing

2Upowva pe Grandhi et.al. (2021) 1o Data-Driven MapkeTivyk gival «n diadikacia cUAOYAG
oUVvOeTWYV dedoPEVWY aTTO BIAdIKTUAKAG Kal un S1adIKTUOKG KavAaAia Kal n avaAucT| Toug Je
o100 TnVv Karavonon Tng WuxooUuvBeong Kal TwV OyopacTIKWV TIPOTUTTWV Twv
KatavoAwTwy, oUTWG WOTE VA avaTiTUEouv Ol OMAdEC MAPKETIVYK EEOTOMIKEUMEVES
OTPATNYIKEG yIa T OUVOECN HE TO KOIVO OTOXO». Oa PTTopouce va Bewpndei wg Hia
UTTOKATNYOPIa TNG OVAAUTIKNG MAPKETIVYK, dedopévou OTI Bacifetar otnv aflotroinon
TTOOOTIKWV PEBOdWY Kal OTATIOTIKWY AVOAUCEWV YIO TNV TEKUNPIWON TwV aTToOPACEWV
MApPKETIVYK We adidoeioTa dedopéva (Lahunou, 2023). H BeATioToTroinGn TNG ETTIKOIVWVIOG
ME TOUG TTEAATEC £PXETAI ETTIONG OE TTPWTO TTAAVO OTIG EVEPYEIEG MAPKETIVYK WE Baon Ta
Oedopéva, Ye TEAIKO OTOXO TNV BeATiwon Tng atmdédoong mévouong, WG ATTOTEAECUA TNG

AVATITUENG ECATOPIKEUNEVWV TTPOCEYYIoEWVY TWV TTEAATWYV (Adverity, 2023).

H avdAuon twv dedopévwy TTou a@rvouv ol TTEAATEG WG iXvn atmo TNV Wnoeloky Toug
OpaoTNPIOTNTA, METATPETTETAI OE YVWON YIO TOUG ETTAYYEAMOATIEG WAPKETIVYK Kal Oivel
TTANPOYPOPIES YIA TNV OTTOTEAECHATIKA OTOXeuon Héoa atmd Ta OWOTA KavaAia Kal
TTAATQOPHEG, KABWG Kal yia Tn dnuioupyia data-driven trepiexopévou, pe éugaon oTo real-
time marketing aAA& Kai TN Xprion OTOXEUMEVWV AEEEWY — KAEIBIWV PeyaAlTEPNS aTTdd00NG.
MapdAAnAa, avayvwpifovtag TIG TIPOCOOKIEG TWV TTEAATWYV, OI ETTIXEIPNOEIS gival o€ Béon va
TTPOCAPPOCOUV ATTOTEAECHATIKG OAO TO Wiyua PAPKETIVYK (Balta, 2020). Z0p@wva pe tnv
etaipia Deloitte (2023), To data-driven marketing mepiAauBével Tévre Baoikd BApaTa: 1) TRV
avayvwpion Twv avaykwy yia Tn cuAAoyr Twv atmmopaitnTwy 0edouévwy TTEAATWY 2) TV
avtAnon Twyv dedopévwy atro TIG KAaTAAANAeg TTNyEG 3) TNV avaAuon Twv dedOPEVWY yia ThV
€€OpUEN XPNOINWY TTANPOPOPIWY 4) TNV EVEPYOTTOINCN TWV TTEAATWY PECA atrd TTOAUTIHO
TTEPIEXOPEVO Kal dnuIoupyia eUTTEIPILV O€ OAN Tn diadpopr) Tou TagIdiou KaTavaAwTr, Kai 5)

TN BeATIOTOTTOINON TNG ATTGOOCNG YIA TTPOCAPUOYA TWV OTPATNYIKWY UAPKETIVYK.

KaBwg o1 eTmixeiprio€ig uioBeTouv OA0 Kal TTEPICCOTEPO TTPOCEYYIoEIG TTou BaagifovTal oTa
oedopéva yia TN dIaudPPWaOn OTPATNYIKWY Kal TRV TTPORAEWN Twv ATMAITACEWY TwvV

TTEAATWY, OlOQAIVETAI ETTIONG, O OTTOUdAIOG POAOG TWV TTPOYVWOTIKWY HOVTEAWV TTOoU
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BaciCovralr ota Ocdopéva. Ta poviéAa autd €mMTPETTOUV  OTOUG OPyavIoPoUG  va
avaTITUOOOUV TTEAOTOKEVTPIKEG BIADIKAOIEG PE OTOXO TNV TTPOCEAKUCH Kal Tn dlaTripnon
TTEAATWYV, apou Ta dedopéva TTou CUAAEYovTal Kal avaAuovTal fonBouv TIG ETTIXEIPNOEIS va
EVTOTTICOUV TIG OTTAITACEIG KOl TOUG TTAPAYOVTEG ETTIPPOAG 0€ KABe Bripa TnG d1adpoung
AWNG aTTOQPACEWY TWV KATAVOAWTWY Kal va TTPORAETTOUV TTPOTUTTA GUNTTEPIPOPAS. ‘ETOl,
Ta OedopEVA UETOTPETTOVTAl O€ €va TTOAUTIMO TTEPIOUCIOKO OTOIXEIDO OTA XEPIA TWwV
ETTAYYEALOTIOV PAPKETIVYK, AQoU PiXVOUV QWG O€ KAipla EpWTANATA OTTWG TToloI €ival Ol
KATavoAwTéG, TI €ival autd TToUu avagnTouv, TIOIEG E€ival ol TTPOTIUACEIS TOUG, TTWG
CUNTTEPIPEPOVTAl OTOV WNOIOKS KOOWO K.0.K., Kal ETITPETTOUV £T01 TN OTOXEUMEVN
TTPOCEyyIon Kal dlavoun TTEPIEXOMEVOU, TTOU WE Tn OEIpd TNG Ba odnyAocel oTn dECHEUDN

TWV TTEAATWV Kal OTNV 0IKOOOUNON OTEPEWY KAl JOKPOTTPOBEC WY OXETEWV.
2.4. MApPKETIVYK TTEPIEXOMEVOU PE BAon Ta dedouéva

KdaBe emituxnuévn OTpATNYIKI) OTO MAPKETIVYK QATTODEIKVUETAI TTIO OTTOTEAECHATIKN OTAV
Baciletal oe dedopéva. Ta data dev Ba pmropoucav TTapd va ATToTEAOUV TOV AKPOYwWVIAio
AiBo ka1 oTnV GTPATNYIKA TTEPIEXOMEVOU, WG KOUMATI TNG EUpUTEPNG data -driven oTpaTtnyIkng
TWV ONUEPIVWV ETTIXEIPAOEWYV Kal TG OTPOPAG TTPOG dIadIKaoieg ANWNS atmopAcEwy HE
YVWHOVEG Ta OedOPEVA KAl TA XPHOIUNG CUNTTEPACHATA TTOU ATTOPPEOUV ATTO TN MEAETN TOUG.
AClotToliwvTag Ta KaTdAAnAa epyaAeia auAAoyng, HEAETNG Kal avAAuong TTANPOYOPIWY TTOU
BpiokovTal 0TNV UTTNPECTIa TOU YNOIOKOU PAPKETIVYK, O ETTAYYEAUATIEG €xOouv TTpdoRaon o€
évav TTOAUTIMO Bnoaupd yvwong yia TO TTOI0G AKPIBWG gival o TTEAATNG, Ta dNUOYPAPIKA TOU
OTOIXEiA, TN OCUMTTEPIPOPA Tou, TIG €TMOUMIEG KAl TIG TTPOTIMACEIS TOU, WOTE VA TOU
TTPOCPEPOUV TO TTEPIEXOMEVO TTOU XPEIGleTal, YE TOV KATAAANAO TPOTTO, OTOV KATAAANAO
XPOVOo Kal aTov KatdAAnAo 16110. H owoTh oTpatnyikA eKiva eEAAAOU PE TNV KaTavonon Kai
avayvwpion 1600 Tou £mMOUPNTOU KoIvoU Kal Twv OIaBéciywy KavaAiwy, 600 Kal Tou
avTaywviopdou, Kail TimoTa atrd autd dev cival eQIKTO Xwpic Ta dedouéva (Szyndlar, 2021).
Me Bdon Ta dedopéva yia Toug TTEAATEG Kal TN SNUIoUPYia GVAAUTIKWY TTPOQIA TwV TTEAATWV
(customer personas), ol £TIXEIPACEIS UTTOPOUV VA TTPOCAPHOCOUV Kal VA £EATOUIKEUOOUV
TO YNPIOKO TOUG TTEPIEXOPEVO KATA TETOIO TPOTIO, WOTE VA £VIOXUOOUV Tn OE0UEUCN TOU
OUYKEKPIPEVOU KOIVOU Kal va BEATILOOOUV TNV eUTTEIpia Kal TO Tagidl Tou KaTavaAwTr]. Autd
pTTopel  va  emTeuxBei  aflomroiwvTag  epyoAgia, OTTWG OUCTHAPATO CUCTACEWV  YId
OUYKEKPIPEVEG KATNYOPIEG TTPOIOVTWY, YIa Ta OTroia £Xel ekONAWOEl evOlOPEPOV O
KOTAVAAWTAG, aAAG Kal €EaTOMIKEUPEVA PNVUPOTA TTOU €vIOXUOUV TNV a@oaciwon Twv
TTEAATWY, KABWGS Toug KAvel va aioBdvovTal Jovadikoi Kal va 0IKOOOUOUV HIa TTPOCWTTIKA

ox€on PE TNV €TTIXEIPNON, BEATILOVOVTOG Kal TNV aTTédo0N TNG £TTEVOUONG.

MapAdAAnAa  dieukoAUveTal N PETPNON TNG ATTOdOONG TWV  TEXVIKWY  UAPKETIVYK
TTEPIEXOMEVOU. ZUP@wva pe Tov Cebeci (2023) yia Tn dnuioupyia €SAIPETIKOU UAPKETIVYK
21



TTEPIEXOMEVOU ATTAITEITOI O oUVOUAOUOGS BUO TTAPAYOVTWY, TNG ONUIOUPYIKOTNTAG KAl TWV
0edOopEVWY, HE ETTIKEVTPWON AQPEVOG OTNV Q&IOAOYNON TNG OTTOTEAECUATIKOTNTAG TOU
TTEPIEXOMEVOU HETA Tn Olavoun, aAAd TauTtdxpova Kal Tn XpAon Oedopévwy yia Tnv
kaBodAynon TG Onuioupyiag véou Tepiexouévou. To data-driven content marketing
BacileTtal o€ Yia oTpaTnyIK AQYNS aTTOQACEWY YIO TNV avATITUEN KAl dIAVOUH TTEPIEXOUEVOU
TTOU OTNPICETAI KUPIWG OTN yvwaon atrd Ta dedouéva Kal 01 oTn diaicbnon i o€ IKaoieg
(Szyndlar, 2021). EmA&yovTag Pia oTpATNYIKA TTEPIEXOUEVOU Baoiouévn oTa dedouéva,
EMITUYXAVETAI £E0IKOVOUNON XPOVOU Kal XPNUATWY, KOAUTEPN ETTIOTPOQI ATTODO0NG UE TN
Onuioupyia €EOTOUIKEUPEVOU TTEPIEXOMEVOU, HEYAAUTEPN Kuplapyia OTA ATTOTEAEOUATA

avalntnong (SEO Optimization) kail evioxuon Tng €IKOVAG TNG ETTIXEIPNONG.

H data-driven Trpocéyyion TreplEXOUEVOU  TTPOUTTOBETEl TNV €E€TOON  UETPACEWVY,
TTPOKEIPEVOU VA OXEDIAOTEI ETTWVUHO TTEPIEXOUEVO YIA JEOA KOIVWVIKAG DIKTUWONG, AAAd Kal
va ETTIAEYED €keivo TToU Ba TUXEI TNG MEYIOTNG avTaTTOKPIONG ATTO TO KOIVO. OI KOIVWVIKEG
METPAOEIG TTaICouV KaBOoPIoTIKG pdAo OTnv atmédeign TnG dIadpacTIKOTNTAG PIAG HAPKAG KAl
TNG IKAVOTNTAG TNG Va ouvdeBei e Eva eupUTEPO KOIVO, PETA aTro TNV avdAucn avapTioEwy
OTa YECQ KOIVWVIKNAG DIKTUWONG, VI TOV EVTOTTIOMO Kal TNV IEPAPXNOCN TOU TTEPIEXOMEVOU
TTOU OUYKEVTPWVEI TIG TTEPICCOTEPESG OAANAETTIOPACEIS. AUTH N TTPOCEYyIon WTTOPEI va
Bonbricel Ta €uTTOpPIKG OAUATA VO OIKOOOMWNOOUV OXEOEIC WE MIa €upuTepn Pdon
katavaAwTwyv. (Du Plessis, 2022b). Zuvoyilovtag, cuupwva ue Tov Helfrich (2022), n
aglotroinon Twv 0edoPEVWV OTO HJAPKETIVYK TTEPIEXOUEVOU 0ONYEI 0€ KOAUTEPN OTOXEUOT
KoIvoU, KOAUTEPN KaTtavonon Tou customer journey, dnuioupyia ATTOTEAEGUATIKOU Kal
eCATONIKEUPEVOU TTEPIEXOPEVOU, BEATIOTOTTOINGN TNG OTPATNYIKAG OIOVOUNRG TTEPIEXOMEVOU,
g€olkovounon Topwv Kal XpOvou, TTapakoAoubnon atmodoTIKOTNTAG TNG KAPTTAVIOG KOl

BeATiwon Tng atrédoong TEvouong.

Na TNV evowudtwon Twv OedOUEVWY OTNV OTPATNYIKA HAPKETIVYK TTEPIEXOUEVOU
aTTaITOUVTal CUYKEKPIPEVA BrPOTA, OTTWG N cUAAoyr dedopévwy yia akpiBy oTOXEUON Kal
e¢aropikeuan, ol dokiuég A/B yia Tnv agloAdynon Tng ammédoong Kal TNV avaTpopodoTnon,
Mo TTdvw atmmd OAa n ouvexng TTapakoAouBnon, o KaBopIoPOg Kal agloTroinon OEIKTWV
METPNONG Kal n evOeAexnG avaAuon Twv aTroTeEAeOPATWY yia AQWn amo@dcewv Bdoel
Oedopévwy (2BTech, 2023). TéAOG, yia TNV ETTITUXIO TOU JAPKETIVYK TTEPIEXOMEVOU WE BAon
Ta dedouéva, ETIOTPATEUOVTAI PIA OEIPG WNPIAKWY EPYAALIWY PE TTOANATTAEG duvaTOTNTEG,
OTTwG, evOelkTIKA, Ta Google Analytics, 1o Ahrefs, 1o Ranktracker, to SEMrush, 10

BuzzSumo, 1o Hootsuite, To Mailchimp, kail TTOAG GAAQ.

2.5 Ta O@éAn Tou Data-Driven Marketing

2T0 oUYXPOVO, KOPETHEVO WNPIAKS TTEPIBAGAAOY, o1 TTeEAATEG BopPBapdifovTal KaBnuepivda e

TTANBWPA NVUPATWY Kal TTOANATTAWY £PEBICPATWY, PE OTTOTEAECUA Va yivovTal OAO Kal TTIO
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OKETITIKOI Kal KaXUTTOTITOl w¢g TTPog autd. lMNpooeyyifoviag To PAPKETIVYVK pe Bdon Ta
Oedopéva, ol ETTIXEIPACEIG EXOUV TNV EUKAIPIO VO avayvwpioouv TIG EUKAIPIEG OTAV ayopd
KQI VO TTPOCEYYIOOUV OTTOTEAECHATIKA TOUG TTEAATEG EKEIVOUG TTOU EKBNAWVOUV TN dedouévn
OTIYUR TNV PeyaAuTepn TAoN Kal TTPOBecn va UTTAOKOUV PE TNV ETTWVUMIA, ATTOKTWVTAG
AvVTaYWVIOTIKG TTAEOVEKTNHA O€ £va dIAPKWGS METABAANOUEVO WNn@Iako ToTTio. MNMapdAAnAa, ol
ATTAITOUPEVOl  TTOPOI  KATOVEPOVTAl  TTI0  OTTOTEAECMATIKE, KOBWG Ol  KAUTTAVIEG
BeATIoTOTTOIOUVTAI KOI OTTOQEUYOVTAl Ol OIOPNUICTIKEG OTTATAAEG, WE ATTOTEAEOUA va

peyloToTrolEiTal N atrédoon g TEvduong (ROI).

To Data-Driven MAPKETIVYK TTPOCQEPEI PIO OAOKANPWHEVN, ONIOTIKY €IKOVA YA TOV TTEAATN.
KdaBe kivnon Twv meAatwy oT1o yn@iakod TepiBAAAov agrvel avegitTnAa aTToTUTTWMATA, EiTE
TTpoépxeTal atrd Tov uTToAoyIoTH, To tablet, To smartphone A pia epappoyr. H agiotroinon
TWV MEYAAWY OEDOUEVWV OTO HAPKETIVYK ETTITPETTEI TNV EVOTTOINON TWV OEOOPEVWY ATTO TIG
O1dpopeg TTNYEG, Kal divel Yia EekdBapn €IKOVA OTIG ETTIXEIPMOEIG YIA TIG TIPOTIUACEIS KAl TIG
TTPpoBEoeIc Twv KaTtavaAwTwy. ‘ETol, okiaypa@ouvTtal wn@lakég TautoTnTeG, OUVOUALOVTaG
TIPOTUTTO CUUTTEPIPOPAC, I0TOPIKO ayopwV, OAANAEIOpAcElC oTo OIadikTuo, OAAG Kal
Oedopéva atmd 1o CRM kai Tig Baoeic dedopévy TwV TTEAATWY, YEYOVOS TTOU ETTITPETTEI TNV
KAAUTEPN KATAVONGON TG AYOPACTIKAG CUUTTEPIPOPAC KAl TV AVAYVWPIoN TWV EUKAIPIWV
ETTIPPONG TOU KaTtavaAwTr) Katd Tn didpkela Tou Tagidiol Tou. Me Tn cuvduacTiKA alotroinon
OAwV auTwyv TwV dedoPEVWY, ETTITUYXAVETAI BEATILWON OTNV KATAYOPIOTTOINGN TWV TTEAATWY

Kal OTNV QTTOTEAECMATIKA OTOXEUON.

H epapuoyn otpatnyikwy Baciopévwy ota dedopéva aupBaAAel eTTiong otn BeATiwon kal
eCatoyikeuon Tou TreplEXOMEVOU. H ouAhoyr] Oedopévwyv  atmoKAAUTITEl  TTOAUTIMEG
TIANPOPOPIEG aKOPA Kal YIa TO €i00G TOU TTEPIEXOPEVOU TTOU TTPOTIUA VO KATOVAAWVEI O
TTEAGTNG KAl T POPQOTIOINCN TIOU TTEPICCOTEPO TOV EUXAPIOTEI WG TTPOG AUTO Kal TOV
Oeapelel pe T Papka, OTTwg yia Tapddelyua av TpoTiud Ta blogs A TIG avapTACEIS OoTa
social media, TIG ANiOTEG A TIG YVWHES TWV TTEAATWY, Ta infographics f TIg pwToypaAPiES, Ta
Bivreo A Ta nXNTIK& pnvopata. M'vwpiovTag TToI0 OTUA TTEPIEXOUEVOU €XEI TNV PEYOAUTEPN
atnxnon o€ KABe KatavaAwTr, n €mmixeipnon €xel 1 duvatoéTnTa va TTPocappodel avaioya
TO TTEPIEXOMEVO KAl VO TO £EATOMIKEUEI WOTE VA AVTATTOKPIVETAI OTO WPEYIOTO PBaBud oTnv
eTTiAuon TOU OUyKeKpIPévou TTpoBARuaTog (Semrush Team, 2022). Tautdxpova, N yvwon
yla dedopéva og TTPayUaTIKO Xpovo, OTTwG n ToTToBeaia, o1 KAIPIKEG OUVORKES, aAAG Kal
OUYKEKPIPEVA YEYOVOTA TTOU PTTOPEI va aTToTEAOUV 00nyoUs KaTavaAwTIKAG dpdang, OTTWG
T.X. Ta YEVEBAIQ, n opydvwaon evog Tagidiou A n évapén TNG OXOAIKNG XPOVIAG, avoiyouv To
OpOUO OTNV €CATOMIKEUPEVN KAl OTNV Aueon TTpooéyyion péow real time PAPKETIVYK
TIPOKTIKWY TTOU OUVOUAZOoUV TNV aVOAUTIKY] OUUTTIEPIPOPAG KAl TOUG QAUTOUATIOPOUG
MapkeTivyk (Fahmi et al., 2023). Mg autév Tov TPOTIO QAVATITUCCETAI MIO OUVAMIKN
AAANAETTIOpaON avAPETa OTNV ETTWVUMIA Kal TOV TTEAATN, JE ECATOUIKEUNEVEG TTPOCEYYIOEIG
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o¢ OAa Ta emimeda €TTAPAG, TTOU UTTOPEI va a@opd akOua Kal TNV €EaTOMiKEUon Tng

OTPATNYIKAG TIHOAGYNoNG (Semmerloth, 2013)

EmmpdéoBera, divetar n duvartdtnta OTIC ETIXEIPAOEIC VA TIAIPVOUV  EVNUEPWHEVES
ATTOPACEIG WG TTPOG TNV ETTIAOYA Twv KavaAiwy diavoung trepiexopévou. KaBéva atmo Ta
Wwn@Iaka KavaAia, 6TTwg o1 Pnxavég avalntnong, ol 1IoTooeAideg, Ta blogs kal Ta social
media, péoa amo Ta 18IAITEPA XAPAKTNPIOTIKA Kal TIG 1810TNTEG TOU, OUYKEVTPWVEI KAl TO
avAAOYO KOIVO JE AVTIOTOIXEG TTPOTIMAOEIG KAl CUUTTEPIPOPEG. To linkedin kail To TikTok yia
TTapadelypa, gival dUo PECA KOIVWVIKNG BIKTUWONG ME OIOPOPETIKO UQPOG Kal TTEPIEXOUEVO
TTOU aTTeuBUvVoVTal 0 OUO BIOPOPETIKA TUAMOTA TNG ayopds, OTTWG Eival EVOEIKTIKA TO
oTeAéXn emxelprnoewy kal n Gen-z avriotoixa. Me 1 BonBeia Twv OedopEvwy,
AVOKAAUTITOVTOG OE TTOIO KAVAAIQ TTEPVOUV TOV XPOVO TOUug Ol TTEAGTEG, WUTTOPOUV Ol
ETTIXEIPACEIG VA TTPOCEYYIOOUV TO OWOTO KOIVO, JE TO OWOTO UAVUUA KAl 0TO OCWOoTO UQOG
(Hussain, 2023).

2.6 NpokARoeig Tou MAPKETIVYK pE BAon Ta dedopéva

H oAoéva Kal TTEPITCOTEPO YNPIOKA UETABOAAOUEVN TTPAYHATIKOTNTA KOI OIKOVOUIa, Kal N
augavopevn avdykn yia ynelakn 81acuvoeaIuOTNTA KABIoTOUV ATTAPAiTNTN TNV ETTIOTTEUOT
TOU WN@IOKOU WETOOXNMATIOHOU TWwV ETTIXEIPNOEWY, aveEapTATWG MEyEBoUg, we Baciko
KPITAPIO BIWCINOTNTAS KAl avAaTITUENG. ZTO TTAQICIO QUTO, JE Ta peydAa dedopéva Kal TNV
avaAuTIKi] Twv OeOOUEVWV VA EVOWUATWVOVTAI OTIC ETTIXEIPNOIAKES AEITOUPYIEG, TO
MAPKETIVYK MeTaoXnUaTifeTal apdnv Kal n OUVAMIKA eviIOXUETAl, KABWG Ol ETIXEIPATEIG
QTTOKTOUV QVTAYWVIOTIKO TTAEOVEKTNUA, TTPOCPEPOVTOG UWNAOTEPN afia, MEIWVOVTAG
TautOxpova Ta KOOTN Kal augdvoviag Tta écoda (Hair et al.,, 2018). H au&avopevn
EVOWPATWON TWV dedOPEVWY OTIG DIODIKOOIEG HAPKETIVYK, TTAPA TA GNUAVTIKA TNG OPEAN

OeV £PYETAI WOTOOO diXWG TTPOKANCEIG 1] KIVOUVOUG.

Mia attd TIG oNUAVTIKOTEPES TTPOKAACEIG TTOU £XEI VA AVTIMETWTTIOE!I TO JAPKETIVYK PE Bdon
Ta Oedopéva gival 0 TEPACTIOC OYKOG TOUG, TTPOEPYXOUEVOG ATTO €va TTOAUTTANBEG KoIvO Kal
atro TTOANEG DIAPOPETIKEG TINYEG TTOU ONPIOUPYE avaTTOPEUKTA €va XAOG TTANPOPOPNONG,
eCaIpeTIKA dUOKOAa diaxelpioluo (Schulze et al., 2015). Zo0pewva pe Hair et al. (2018), n
ayxavng €KTaon eTepoyevwy dedopévwy Ba cuvexiCeTal va augdaveTal EKBETIKA, ETTITEIVOVTAG
TO TTPORANPA TNG BIAKPIONG PETAEU TWV QEIOTTOINCIYWY Kal AXPNOoTwV dEBOPEVWY, EVW N
auoTnpotroinon Tou KavoviopoU [lpootaciag EuaioBntwv lMpoowtikwy Aedopévwv
(GDPR) @épvel TpdoBeTeg duokoAieg otn Siadikagia Ouykévipwong Kai agloTroinong
Oedopévwy. Tautdxpova, n paydaia augnon Tou PN SoPNUEVOU KUPIiwG TTEPIEXOMEVOU, UE
TNV €KPNéN Tou BIadIKTUOU Kal TwV HECTWYV KOIVWVIKNG SIKTUWONG, TTPOKAAOUV TNV Kuplapyia

Koatd 90% Twv pn dopnuévwy OedOUEVWV TTOU TTPOEPYOVTAl aTTO OXOAIA, KPITIKEG,
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AVOPTACEIG, PWTOYPAYIES, T OTToia XPEIGloVTal TTEPAITEPW HOVTEAOTTOINGN, TTPOKEINEVOU
va TTOCOTIKOTTOINBoUV Kal va avaAubouv, WOoTe va atmoTeAéoOUV TNy TTANPOPOPNoNG Kal

YVWONG yId TN CUMTTEPIPOPA KAl TIG TIPOTIKNAOCEIG TWV KATAVOAWTWV.

O 1poéTmOog amobrikeuong Twv Oedopévwyv gival pia akOpa TTPOKANCN, KaBw¢ oTnv
TACIOYPN@ia Twv TTEPITTTWOEWY, Ta dedopéva ouAAéyovTal Kal BpiokovTtal SIGoTTapTa O€
OIaQOPETIKA TUAMATA TG idlag €TmIXEipnong ) akOua Kal o€ SIaQOPETIKEG ToTToBeoieg. H
aduvapia CUyKEVTPWOTNG, EVOTTOINONG KAl GUYXPOVIOHOU TWV OEDOUEVWV O HIO KEVTPIKN
«aTT00AKN», ONAAdN MIa evoTToiNUéVn BACN OeDOUEVWY, DEV ETTITPETTEI Tr OUVOAIKI] TOUG
dlaxeipion, TTEPIOPICOVTAG TNV IKAVOTNTA TWV OTEAEXWYV VA ATTOKTACOUV HIa OAOKANPWHEVN
€IKGVaA TG AyopAg TOUG KAl TWV OVAYKWYV TWV TTEAATWY TOUG, KABWG Kal va HETPAOOUV TNV

aT1TOd0TIKOTNTA TWV dPACEWY NAPKETIVYK (Adverity, 2023).

ISiaitepn TTpoooxA xpPeIGleTal oTov KABOPIONO TwV OTOXWV Kal TWV HETPIKWY TTou Ba
ETTIAEYOUV TTPOG TTAPAKOAOUBNGN Kal HEAETN, TTPOKEIUEVOU Va PNV odnynBei n TTixeipnon o¢
AGBog cupTtepdopaTa Kal oTPATNYIKEG. ZUPQWva Pe €pguva TG Goodfirms (2023) TTou
TTpayuaToTToIOnke o€ deiyua 207 oTeEAEXWV PAPKETIVYK, TO 37,7% TWV EPWTNBEVTWY Bewpei
TIG METOTPOTTEG TWV TTEAATWYV TNV TNIO CNPAVTIKA METPIKA, KaBwg divel Tn duvatdtnta yia
agloAdynon Twv OTPOTNYIKWY TTEPIEXOUEVOU KAl TNG ATTOTEAECHATIKOTATAG TOUG, KAl
emTPETTEI SIOPBWTIKEG KIVAOEIG HEoa aTTd TNV avaAuon Tou Tagidiou Tou KATAVOAWTA, TIG
ookiuég A/B, tTnv BeAmioToTroinon Tng 10To0eAidag i TNV avdAuon Tng eykKaTAA£iwng
ayopaoTikoU KoAaBioUu. Me apketh dla@opd akoAouBouv o1 PeTpoEl atTrdédoong Tng
emévduong (ROI) og TTooooTo 17,9% Kal NG didpkelag Cwns kaTavaAwTr (CLV) og TTo0ooTo
11,6%. (eikdva 5)
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Crucial metrics of data driven marketing

conversionrate | G 7%
investment (ROI) '
Customer lifetime _ 11.6%
value (CLV)
Website o
traffic sources - 0%
Marketing qualified - 7.2%
lead (MQL)
Social media
engagement - 5.8%

Bounce rate - 4.3%

GoodFirms (2021). Data Driven Marketing Survey (N = 207 Marketing Experts). 3 GoodFirms

Eikéva 5- Baoikég petproeis aro data driven marketing
lnyn: https://www.goodfirms.co/resources/data-driven-marketing-metrics-elements-and-trends

TéNOG, N e€mMTUXAG EVOWMATWON Twv OedOPEVWV KAl TNG AVOAUTIKAG OTO PAPKETIVYK
TIPOUTTOBETEI EEEIDIKEUNEVEG YVWOEIG KAl BEEIOTNTEG OTIG OTTOIEG OI GUYXPOVEG ETTIXEIPNOTEIG
oQeilouV va  €TTEVOUOOUV, TIPOKEIMEVOU VO OUVOUAOOUV TIG OUO ETTIOTAPEG, TNG
MAnpogopikng kal Tou MépkeTivyk (Rohm et al., 2013). O1 opddeg kai Ta TURPaTa marketing,
TTWANCEWV KAl ETTIKOIVWVIOG TNG ETTIXEIPNONG XPEIACeTal va €TTEVOUOOUV OTn OTEVA
ouvepyaoia pe 1o TUAPA IT, evw véol pdAol aTTodEIKVUOUY T OTPOPI TOU PAPKETIVYK TN
data-driven kouAtoUpa, 6TTwg n €1dikOTNTA Tou Chief Marketing Technologist (CMT) (Scott
& Laura, 2014).

2.7 AvoAuTikl Oedopévwyv  Kal péTpnon amédoong data-driven

OTPATNYIKWV

H oAoéva kal peyaAuTtepn S100e01udTNTA OEQOUEVWV HAPKETIVYK ATTO TTANBWPO TTNYWYV 6TTWG
gival o1 eTaIpIkéG BAoelg dedopévwy, Ta EEUTTVA TNAEQWVA, TA PHECA KOIVWVIKAG BIKTUWONG
Kal Ta web analytics okiaypa@ei Tnv avaykn yia avamTuén kKalr agiotroinon TEXVIKWY
avaAuong autwy Twv dedouévwy, TTOU Ba I0XUPOTIOINCOUY TNV OTTOTEAECUATIKOTNTA TWV
ATTOPACEWY HAPKETIVYK, ME TTIPWTAPXIKO OTOXO TN BEATIWON TWV OXECEWV UE TOUG TTEAATEG
(France and Ghose, 2019). Zupgowva pe épeuva MtraATa (2023) «H avaAuTikhy HAPKETIVYK
TepIAaUBAvel éva eupU oUVOAO PEBGdWYV KAl TEXVIKWYV OTTWG TNV AVATITUEN TTOCOTIKWV
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UTTOOEIYMATWY, TNV EQAPUOYI EPYOALIWV OTATIOTIKAG KAl OIKOVOUETPIAG, TNV OTTEIKOVION
oedopévwy, TNV TTPORAEYN KPIoIMwV peyeBwv Kal BEIKTWYV, TNV €E0pUEN yvwaong ato
HeEYAAOUG OyKwV dedopévv, KOBWGS Kal OXETIKEG EPAPUOYEG TEXVIKAG vonuoouvng Kal
MNXAVIKAG Hadnong». H paydaia e¢ENIEN TNG WNOIOKAG TEXVOAOYIAG £xEl DIEUKOAUVEI aPeVOG
TN CUYKEVTPWON MEYAAWY OEBOUEVWYV, APETEPOU TTIPOTPEPEI XPHOIUA Kal EUXPNOTA EpYAAEia

yia TNV avAAuor] Toug HECW TNG XPHONG TV NAEKTPOVIKWY UTTOAOYIOTWV.

2T0 YnOIoKO PAPKETIVYK, N TTANBWPAG TwV YEYAAWV OEBOUEVWYV TTPOEPXETAI ATTO T MECT
KOIVWVIKAG BIKTUWONG, TO NAEKTPOVIKG Taxudpopeio, TIGC MNXavég avalAtnong, TIG
TTAATQOPPES WNPIaKAG dlagAuiong oTTwe Google Ads, Meta Ads kai LinkedIn Ads kai Ta
oucoThpaTta CRM. AgloonueiwTtn gival wotéoo n torobéTnon Twy Sheth & Kellstadt (2021)
OTI TTAéOV TO TTPAYMOTA £€XOUV QVTIOTPOQEI Kal 0 OYKOG TwV SIAPOPETIKWYV EI0WYV dEDOUEVIIV
Kal N €MKPATNGON TOU PN SOUNUEVOU KUPIWG TTEPIEXOUEVOU, OTTWG Ta KEiPEVA Kal Ta BivTeo,
odnyouv TNV TMCTANN TG TTANPOPOPIAG OE YIA TTEPAITEPW avaAlATNOTN KATAAANAWY TEXVIKWV
yia TNV avaAuon Toug, eV avTioTpo@a, PEXP! TTPOTIVOG, ATAV Ol OIABECIPES TEXVIKEC TTOU

Bpiokovtav o€ avalnTnon dedouéviy.

2AMEPA OI TEXVIKEG avAAuong oOedouévwy OlakpivovTal o€ TEOOEPIS TUTTOUG, TNV
TTEQIYPAPIKA, OIayVWOTIKA, Tnv TIPOPAETITIKA kai TTpodiaypa@ikry (Cote, 2021). H
TTEPIYPAPIKN €ival n TTIO AaTTAf Kal TTPOCITH Jop®ry avdAuong TTou agloTTolEi TpEXovTa Kal
IOTOPIKA OEDOUEVA VIO VA EVTOTTIOEI KAl VO TTEPIYPAWEI TAOEIS Kal TTIBavEG OXEOEIC avAueoa
o€ PeTABANTEG, KABWG Kal va OTITIKOTTOINCEl TTANpogopieS. ZuuBAaAAel 1IDlaiTepa oTn AQwn
ATmoOPACEWY HAPKETIVYK KOBWGS TTepIypd@el TNV aAlayy he Tnv TTdpodo Tou Xpovou,
OUCXETICOVTOG TAUTOXPOVA TIG DIOTTIOTWHEVEG TAOEIG. ZTOV KOOUO TOU WNQPIAKoU NAPKETIVYK,
N MO YVWPIKN MOP®A TTEPIYPAPIKAG aVAAUTIKAG TTPOEPXETal OTTO TIG eKBETEIG Twv Google
Analytics, TTou avaAUouv, yia TTapAdEIYHa, TNV ETTICKEPIUOTATA G€ YIa I0TOOEAIda atrd dAAa
KavaAia 1} Tnv TapakoAouBbnon Tng €TTITEUENG TwV OTOXWV WG TTPOG TOUG KABOPIOUEVOUG
ocikteg ammdédoong (KPIs) (Cote, 2021).

H OiayvwaoTIKl avaAuTIKfy XpnoidoTtrolel Ta Oedouéva yia va PEAETACEl, YE TR XpPAoNn
aAyopiBuwv i AoyIopIKoU, TIG AITIEG YIA TIG OTTOIEG KATTOIEG METARBANTEG OUOKETICOVTAI PHETAEU
TOUG A yIaTi TTapaTnEEital pia Taon, Kal agloTrolei Toug EAEyXoug UTTOBEGEWY, TN BETIKA N
apvnTIKrl CUuoxETION Kal TNV avaAuon TTaAivopdunong, n otroia PHEAETA Tn OX€on duo I
TEPIOOOTEPWY  HETAPBANTWY péoa oTo Xpovo. H diayvwoTik avadAuon ptmopei va
XPNOIYOTTOINBEI yia TTapddelyha, OTNV £pEUva TWV AITIWV TTIoOW aTTd TNV PETABOAR TNG
{ATNONG €vOG TTPOIGVTOG 1 yIa TNV avaAuCn TNG CUPTTEPIPOPAS TWV KATAVOAWTWY, KAl
MTTOPET va TTPOC@EPEI TTOAUTIUN YVWON VIO TNV BEATIOTOTTOINCN TNG EUTTEIQIAG TOU TTEAATN
(Cote, 2021b). H TrpoyvwaoTIKA avaAuTIKr atToTEAET hia aTTé TIG IOXUPOTEPES OTPATNYIKEG OTO

MAPKETIVYK BAoel OEBOPEVWV KAl XPNOILOTIOIEITAI YIO TNV TTPOBAEWN TwV TACEWV OAAG Kal

27



YEYOVOTWY OTO €yyUG 1 ammwTEPO MEANOV, HE TNV UTTOOTAPIEN OAYOPIOUWY PNXAVIKAG
MABNONG, agIOTTOILVTAG TTPONYOUNEVES TAOEIG Kal hoTiBa cuuTrepipopds (Comms, 2023). H
avaAuon TToAvOpOunongG TIBETAl KOl O€ AUTH TRV TIEPITTITWON OTNV UTINPECIia NG
TTPOYVWOTIKAG dIadIkaciag, yia TN AW aro@aoewy Kail TN dIauopewon TwvV OTPATNYIKWV.
MNa mTapddeiyua n TPEOYVWAOTIKN avaAuon Bonbd otnv mpdyvwon Twv TTBavoTATWY YIa
METATPOTTH) TOU TTEAATN O€ OoX£0N YE MIa HETABANTH, TT.X. O€ OXE0T YE TO €id0G TNG dIaPrUIoNg
I ME TNV TTOOOTNTO TOU TTEPIEXOMEVOU WE TO OTTOI0 EUTTAEKETAI, PME OTOXO TOV KAAUTEPO
TTPoyPAaPaTIoNd Kai T BEATIOTN oTOXEUON Tou content marketing (Cote, 2021c¢). TéAog, n
TTPOdIAYPAPIKI) AVOAUTIKA XPNOIMOTTOIEITAl YIO TOV KABOPIOPO TNG KOAUTEPNG OUVATAG
TTPOKTIKAG 1 dpdong Kai Tn dnuioupyia cuoTACEWY Yia To JEAAOV [E TN XProN, KAl € QUTH
TNV TTEPITITWON, AAyopiBuwy upnxavikAg pdbnong. 1o data driven content marketing
OuvavTAauEe TNV TTPOdIaypaA@IKA avaAuTIKr) aTn ONUIOUPYIG CUCTACEWV TTEPIEXOUEVOU TTOU
Baciletar otnv aAyopiBuIK avaAucn Tng Trponyndeicag ouuTtrepIPopds Tou TTeAGTN. H
TTPOKTIKA auTr) CUUBAAEI onuavTikG oTnv BEATIWON TNG EPTTEIPIAC KAl TNV KAAUTEPN GTOXEUON

TOU TTEPIEXOMEVOU PApPKETIVYK (Cote, 2021d).

MNa v avdAuon Twv dedouEVwY PAPKETIVYK, O1 ETTIXEIPACEIS £XOUV va eTTIAEEOUV avdueoa
o€ TTANBWPA YNPIoKWYV EPYOAEIWY TTOU TTPOGPEPOUV AUCEIC KOl TTOAAEG dUvVATOTNTEG YIa TNV
avaAuon oedouévwy o€ 10TooeAideg, social media, SEO kar email marketing, 6TTwg Ta
Google Analytics. Ymapxel €vag aTéAEIWTOG KATAAOYOG HETPAOEWV TIOU UTTOpOoUV Ol
ETMIXEIPACEIC Va TTapakoAouBrioouv, Opwe n €mAoyn Toug e€aptaTal amd Toug Bacikoug
OceikTeg ammodoang (KPIs) TTou evdia@épouv TNV eKACTOTE ETTIXEIPNON, BACEI TWV GTOXWYV TTOU
emOupei va emToxel. H emAoyn Twv peTpAoEwV gival (WTIKAG onuaciag yia Tnv agloAdynon
TNG OTTOTEAEOPATIKOTNTAG TwV data-driven oTpatnyikKwyv PJAPKETIVYK  Kal TNV BeATiwon Twv
ETTIXEIPNMOTIKWY ATTOQACEWV YIQ TNV ETTTEUEN TV OTOXWV TOUG. METPAOEIG TTOU PTTOPET Va
PAivOVTaIl EVTUTTWOIOKES OTTWG O apPIBUOGS ETTIOKETTTWY ] 01 aKOAOUBOI OTA HETT KOIVWVIKAG
OIKTUWONG, OavoTata eAAXIOTn €TTIPPON £XOUV OTO TEAIKG ETTIXEIPNUATIKO OTTOTEAECUQ
Kabwg dev oxeTiCovtal Ye Ta £€00da i TNV amoktnon eAatwy (Neely, 2023). AvTiBéTwg,
METPAOEIS OTTWG TO TTOO0O0TO HETATPOTIAG, ONAAdA TO TTOCOCTO TWV ETTICKETITWY TTOU
OAOKAApWOaV pia TTPoKABoPICHEVN ETTIBUNNTE eVEPYEIA OTTWG N CUPTTANPWON HIAS @OPUOG
N n TpayuaroTroinon ayopdg, T0 KOOTOG ammoKTnoNng treAatwy, dnAadn 1o oUVOAO Twv
dATTAVWYV JIAG ETTIXEIPNONG YIa TNV aTTOKTNON £vOG VEOU TTEAGTN, N adia didpkelag (WG TwvV
TTEAATWV TTOU UTTOAOYICEI T €000a TTOU KAPTTWVETAI MIA €TTIXEIPNON aTTd £vav TTEAATN O€
OAn 1n didpKeIa TNG Ox€ONG TOUG, N ETTIOTPOYPN ATTOdo0NG £TTEVOUCNG TTOU QVTAVAKAd TO
OPeNOG PIaG KOUTTAVIAG O OXEON ME TO KOOTOG TNG I O TINYEG ETMIOKEWPINOTNTAG OTOV
IOTOTOTTO, QAIVETAI VA gival TTEPICOOTEPO XPHOIMA yia TNV PETPNON TNG Atmodoong Twv

OpACTEWV YnPIakoU PApKeTIVYK TTou Baailetal ota dedouéva (Neely, 2023).
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EIQIKG OTO HAPKETIVYK TTEPIEXOUEVOU BAOEl BESOPEVIWV UTTAPXOUV TPEIG KATNYOPIES BACIKWY
OTOXWV MAPKETIVYK TTOU PTTOPOUV va WETPNBOUV Kal agopoUlv 0€ OTOXOUG ETTWVUUIAG,
OTOXOUG KaTavaAwTr) kal otéxoug mmikoivwviag (Tropp & Baetzgen, 2013). Me Bdon autn
TV Katnyoplotroinon ol Maintz & Zaumseil (2017) opadoTtroloUv TIG UETPACEIS O€ Q)
OXETICOPEVEG E TNV ETTWVULIQA, TTOU QVTAVAKAOUV TNV avayvwpIoIuOTATA TG HAPKAG KAl TV
EUTTAOKA TWV TTEAATWV PE auTr], OTTWG N OUVOAIKY ETTICKEWINOTNTA A oI avalnTACEIS TNG
ETTWVUNIAG OTIG PNXavES avaliTnong, B) OXETICOPEVEG PE TNV EUTTAOK, OTTWG TO TTOCOOTO
avatrAdnong, ol TTPOPROAEG OeAidwV avda ETTIOKETTTN, O PEOOG XPOVOG TTAPAMOVIG OTOV
I0TOTOTTO A Ta TTOOO0OTA click-through, y) OXeTICOUEVES PE TNV PETATPOTTH, OTTWG TO TTOCOOTO
EYKATAAEIYNG MIOG evépyelag, N uéon agia TTapayyeAiag 1 o apiBuds Twv @QiAwv Kal
aKoAoUBwV, &) OXETICOPEVEG E TNV TTEQIYPAPA TWV ETTIOKETTTWV, OTTWG 0 ApPIBUOS TWV VEWV
Kal ETTAVOAQUBAVOUEVWY ETTIOKETTTWV 1 01 TINYEG ETTIOKEWIUOTNTAG KAl €) OXETICOUEVES ME
TNV ETMOKEYINOTNTA OTTWG N oeAida €10680u, TTPOOPICHOU Kal €£6d0ou Kal Ta TTocoaTd click

through.

2¢ KABe TepiTITWON, O0€¢ PIa BAAaooa PETPACEWY, O KABOPIOPOS TwV OTOXWV KAl TWwV
Baoikwyv eIKTWV atrédoaong eival n BAcn yia pia dounuévn TTPOCEYYION YIA TNV ETTIAOYT TWV
METPIKWY €EKEIVWV TTOU Ba €mMTPEWPOUV TNV aTToTEAECUATIKA afloAdynon Twv data-driven

TTPOCTTABEIWV HAPKETIVYK.
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KED®AAAIO 3. DATA-DRIVEN ZTPATHIIKEZ KAI TAPAAEIrMATA
MAPKETINIK

H paydaia avatrTuén Tou NAEKTPOVIKOU EUTTOPIOU TIG TEAEUTAIEG DEKAETIEG, OE OUVOUQOO HE
TNV Taxeia eATTAWON TWV PECWVY KOIVWVIKNG BIKTUWONG KAl TG EUPUTEPNG WNPIOTTOINONG
TWV ETTIXEIPACEWY KAl TNG OIKOVOUIKAG WG, €XEl odnynoel otn dnuioupyia Kal d1adoon
TEPAOTIOU GyKou dedopévwy péoa atrd 1o dladikTuo ((Li et al., 2017). AutA n ékpngn Twv
MeyAAwyv Oedopévwv odnyei PE TN C€IPA TNG O€ KAIVOTOMEG €EEAIEIC oTOV KAGDO TNnG
MANPOYOPIKAG TTOU Holpaia HeETaoXNUATICEl Kal TNV WN@IOKH ETTIXEIPNUATIKE dpaoTnpIOTNTA
(Baesens et al., 2016). lNiyavteg Tou di1adikTUou 6TTwg n Google kai n Meta kai peyadnpia
TOU NAEKTPOVIKOU guTTOpiou OTTwg n Amazon &gixvouv 10 OPOUO TTPOG TIS KAIVOTOMEG
OTPATNYIKEG MAPKETIVYK TTOU KaBodnyouvTal atrd Ta 0£dOuEVA TOU KATAVOAWTIKOU KOIVOU
(Camilleri, 2020), kaBw¢ Ta HETATPETTOUV O TTOAUTIUN yvWaon, PE OTOXO TNV &yKaipn
TTPORAEWN Kal IKAVOTTOINGN TWV AVAYKWY TOUG PECA aTTO  €EATOMIKEUNEVEG OTPATNYIKEG.
OAoéva Kal TTEPIoTOTEPO Ol ETTIXEIPAOEIG, AVEEAPTATWG PeyEBOUG Kal KAGdou, oTpépovTal
TTPOG Ta dedopEVaA YIa TNV XAPAEN TwWV OTPATNYIKWY NAPKETIVYK, apoU OTTWE XapaKTNPICTIKA
OnAwoe o Edwards Deming «Xwpig dedopuéva, gical atAd éva ATOUO PE AKOPA JIa GTToyn»
(Balta, 2020). Z1n ouvéxela TTapouaidfovtal oTPATNYIKEG HAPKETIVYK TTou BacifovTtal oTa
Oedopéva TTOU AEIToupyoUv OUuvVOUOOTIKA KOl CUVEPYOTIKA, ME OKOTIO TNV EmITUXia

MEYOAUTEPWYV ETTIOOCEWY OTIG KAPTTAVIEG UAPKETIVYK.
3.1. TUnpATOTTOINON KAl OTOXEUOT KATAVOAWTWY Bdaocel Sedopévwv

O1 kavoTtroinuévol TTeEAATEG aTTOTEAOUV TO TTIO TTOAUTIUO TTEPIOUCIOKSO OTOIXEID MIAG
EMIXEIPNONG KAl WG €K TOUTOU N KATavonon Twyv avaykwy Kol Twv 181aiTepwv
XOPAKTNPICTIKWY KAl TIPOTIMACEWY TOUG TOTTOBETOUVTAI OTO ETTIKEVTPO TWV ETTIXEIPNHATIKWY
TTPOOTTABEIWY, YHE OTOXO TNV BEATIOTN TTPOCPOPA agiag yia Tnv IKavoTroinor| Toug (Ziafat &
Shakeri, 2014) ka1 Tn dnuioupyia PeyaAUTEPOU OPEAOUG YIO TRV ETTIXEIPNON. ZUNQWVA PE
Tov opiopo Twv Kotler kar Keller (2005) «n TunuatoTroinon teAatwv eival n diadikagia
diaipeong Toug o€ OIOKPITEG, OUCIOOTIKEG KOl OUOIOYEVEIG UTTOONAdEG pe Bdaon didgopa
XOPAKTNPIOTIKA Kal 1016TNTEG, EMTPETTOVIAG OTOUG OPYAVIOUOUG VO KATAVONOOUV TOUG
TTEAATEG TOUG KA VO OIKOOOUITOUV SIOQOPOTTIOINUEVEG OTPATNYIKEGY . KaBWG 0 KABE TTEAATNG
givalr dIoQopPeETIKGG, N Katavonon Twv ISIITEPWY  XAPAKTNPIOTIKWY Toug PBonbd Tig
ETMIXEIPNOEIG OTn oxedioon €EATOMIKEUPEVWY OTPATNYIKWY TIPOOEYYIONG, ME Bdon TIg
TTPOTIMACEIG KAl TO KATAVOAWTIKA CUUTTEPIQPOPIKA pPOoTiBa. H Tunuartotroinon Twv TTeAATWV
gival p1a eETTWPENAG YIa TIG ETTIXEIPNOEIG OTPATNYIKI MAPKETIVYK TTou BaaileTal oTa dedopéva,
Kal oUPBAaAAel onpavTikd oTn BeATiwon TNG euTTEIpiag, KaBWS Kal aTnv evOuvAuwaon TG
OéaeEUONG KAl TNG aYOCiwaong Tou TTEAATN, ETITPETTOVTAG TNV KATAAANAN TTPOCAPHOYH TOU
TTEPIEXOMEVOU Kal TWV KavaAiwy diavoung Tou (Jolaoso, 2023). O1 eTTIXEIPAOEIG €X0UV OTN
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O14Beon Toug dIGPopPa PHOVTEAD TUNPATOTTOINONG TWV KATAVOAWTWY, TTOU TOUG TTPOCPEPOUV
MIa  TTEPICOOTEPO  OAOKANPWHEVN E€IKOVA TWV TIPOOTITIKWY TOUG, TIPodIaypd@ovTag
TTapPAAANAA Kal TOUG TPOTTOUG KAAUTEPNG OTOXEUONG HECA ATTO ECATOPIKEUNEVEG KAUTTAVIEG,
EVW TautOXpova HEoa atmd Ta  KOTAAANAQ  pnvopaTta  TTapéXetal n o duvaroTnta
ETTAVATTPOCEYYIONG KAl ETTAVACUVOEONG UE TTEAATEG TTOU €XOUV ATTOUAKPUVOED atrd Tnv

emyeipnon (Patel, 2023b).

H avaAuon Twv dedouévwy Kolvou yia TV TUNUOTOTIOINON TWV KATAVOAWTWY UTTOPET va
Yivel o€ TTOAAG Kal DIAQOPETIKA ETTITTEDA, WOTE VA TIPOCPEPEI ONUAVTIKES TTANPOPOPIES TTOU
Ba evioxUoouv TIG TTIPOOTTABEIEG UAPKETIVYK:

1. Anuoypa@ikry Tunuartotroinon: TrepIAapBAveEl TN OUYKEVTPWON Kal  avdAuon
ONUOYPAPIKWY DEDOUEVWY OTTWG N NAIKIA, TO QUAO, N eKTTAIOEUCT), TO ETTAYYEAUA N
N OIKOYEVEIOKA KATAOTAON, UE OTOXO TNV KATNYOPIOTTOINGN TOU KOIVOU O€ QVTIOTOIXEG
opoloyeveic ouddeg Kal TNV OTOXEUON TTPOG AUTEG TWV KATAAANAWY PNVUPATWY
HAPKETIVYK, XPNOIMOTTOIDVTAG TOV KATAAANAO TOVO @Qwvhg, woTe va Bpiockouv
AaTTXNON OTO CUYKEKPIYEVO KOIVE. Tautdxpova dIEUKOAUVETAI Kal N TIPORAEWN TNG
QAyOPOOTIKIG CUMTTEPIPOPAS CULPWVA UE TO CUYKEKPIYEVA XapakTnpIioTika (Nguyen,
2023). EmmrpocBeta, n €AoY TwV PECWY KOIVWVIKAG OIKTUWONG ATTd TO KOIVO
OUVOEETAI APECA ME TA ONUOYPAPIKA Tou dedopéva, OTTwGS N NAIKia, Ye TTapddelyua
10 Tik-TOk TTOU aTTEUBUVETAI O€E VEOTEPEG YEVIEG O OXEON ME To Facebook, yeyovog
TToU TTPOdIaYPA®El TIC ETTIAOYEC WNOIOKWY KavaAlwy yia Tn Olavoury Tou
TTEPIEXOMUEVOU.

2. Tewypa@ikn TUNUATOTTOINGN: AVOQEPETAI OTNV KATNYOPIOTTOINCN TWV UTTAPXOVTWYV
f SuVNTIKWY KATAVOAWTWYV BACEI XOPAKTNPIOTIKWY Kal IBIOTATWY TTOU OUVOEOVTAI JE
TNV TOTTOBECia, OTTWG XWPQ, TTEPIPEPEIR, TIOAN,  KAIMOTIKA {wvn, KaBwG Kai
Oedopéva TTou ouvdéovTal pe PBabuTtepeg TTANPo@opieg OTTWG TA TTONITIOTIKA
TPOTUTIA, N YAWOOA, N KOUATOUPQ, N OIKOVOUIKH oTaBepdTnTa, Ta £0Iua Kai
TapadOoelS. XapakTnEIoOTIKO TTapddelypa atmmoteAouv ol kautrévieg Tng Coca-Cola
TTOU TTPOCAPPALoVTal OTNV KOUATOUPA Kal TIG TTAPAdOOEIS TWV EKACTOTE XWPWV OTIG
otroieg arreuBuvetal (Chowdhury, 2023).

3. Wuxoypa@ikn Tunuatotroinon: MNMEOKeITal yia KATNyopIoTroingn Twyv KATAVOAWTWY
Bdaoel TNG TTPOCWTTIKATNTAG, TwV ETTIAOYWYV lifestyle, Twv XOUTTI, KOl TwV A&V TOUG,
divovtag €ikéva yia Ta KivnTpa TTou KpuBovTtal Tiow atd TIG ayopés. H katavonon
TWV evOIOPEPOVTWY, TwV OPACTNEIOTATWY, TWV OTACEWV KAl TWV ATTOYEWV TWV
KOTavaAwTwyv BonBoulv TIG ETTIXEIPAOEIG VO EVOWUATWOOUV QVTIOTOIXO UAIKO OTO
TTEPIEXOMEVO, €UBUYpapuiCovTag TIG SIOPNMIOTIKEG EKOTPATEIEG PE TIG TTPOTIMACEIG

TWV KATAVOAWTWV.

31



4. Texvoypa@Ikr) TunUatoTroinon: Bagietal otnv availuaon dedoPEVWY TTOU GQopoUV
TIG OUOKEUEG, TO AOYIOMIKS Kal TNV TEXVOAOYId TTOU XPNOIUOTTOIoUV Ol XPAOTEG. AUTH
N KATNyopIoTroinon CUUBAAAE! yia TTapddelyua oTnv BEATIOTOTTOINCN TNG EUTTEIPIOG
XPARoTn o€ k4B ouokeur (Patel, 2023b).

5. XZuptrepipopikr)  Tunuatotroinon: [Mpokeiral  yia TNV avdAucn  OToIXEiwv
CUNTTEPIPOPAG KAl AAANAETTIOPAONG TWV KATAVOAWTWY UE TNV ETTWVUMIA, dnAadn
TToIa €ival N KATAVOAWTIKA CUPTTEPIPOPA, TTOIO €ival TO IOTOPIKO KAl N auxvoTnTa
ayopwy, Trola TTPORARUATa AUVEI 0 KATAVOAWTAG KE TN XPron Tou TTPOoIGVToG 1 TNG
UTTNPEECIAG, av TTPAYUATOTIOIEI QYOPEG OE OUYKEKPIUEVEG XPOVIKEG OTIYUEG, TT.X.
ETTOXIKA ) O€ PEYAAEG YIOPTEG I KAl OTTAVIA, O€ TT0I0 0TASIO TOU TAISI0U KATAVOAWTA

BpiokeTal, KaBWG Kal TTOGO MOTOG gival oTnV eMwvupia (Qualtricks, 2023).

MpoxwpwvTtag €va BrRua TTapatTépd, Kal Je BIABECIUES TIG TTAPATTIAVW TTANPOPOPIES, Ol
ETTIXEIPACEIG OKIAYPAPOUV TIG TTEPOOVEG AYOPACTWY, diVvOVTAG OUCIACTIKA HOP@r OTOV KABE
TTEAATN TTPOG TOV oTroio atreuBuvovtal. H TTepodva ayopaoTr| €ival oTnv oudia pia
QPAVTOOTIKI] aQvaTTapdoTaon TOU TTPAYUATIKOU ayopaaTr], TTOU TTPOEPXETAI OTTO HIa ATTO TIG
OMadIKEG KATNYOPIOTTOINOEISC TwV TIEAGTWY, Kal OUYKEVIpWvVElI TANBwpa atméd Ta
XAPOAKTNPIOTIKA TOU KOIVOU OTOXOU, YEYOVOG TTOU TNV KAVOUV TTOAU CUYKEKPIPEVN, KATI oav
TOV ApWa MIAg 10TOPIaG. 2TNV TTEPITITWON HAG, TOV Npwa TNG €TmiXEipnong, dnAadr Tov

1I0avVIKO TTEAATN, JE Ta TTAEOVEKTHMATA, T TTABN Kal TI aduvapieg Tou (Patel, 2023c).

3.2. Omnichannel JAPKETIVYK TTEPIEXOMEVOU BAoEl DeEdOPEVWV

To YAPKETIVYK, O€ €va YNQIAKO KOOUO PE TOoa diaBéoipa KavaAia, TTAATPOPUES KAl TTNYEG
Oedopévwy, gival pia peyadAn TTPOKANON yia Tov ouyXpovo etrayyeAuatia. O1 TTeEAATEG gival
onuepa, TTePICOOTEPO aTTO TTOTE, OUVOEDEUEVOI OTO BIAdIKTUO, AAANACETIOPWVTAG TTOAAEG
POPEG TaUTOXPOVA OE TTOANATTAG KavAAIQ, TTPOKEIPEVOU VA TTPAYUATOTTOIACOUVY WIa KAl JOVO
ayopd. 210 TTAQIC10 auTd, Ol ETTIXEIPAOEIS AVTAYWVICOVTal VA ETTIKPATHOOUV 0€ OAO TO @ACHO
TWV KAVOAIWY TTOU XPNOIKOTTOIEI O KATAVAAWTAG, OTTWG TO £EUTTVO TNAEQWVO, To tablet, Ta
Méoa KOIVWVIKAG SIKTUWONG, TO NAEKTPOVIKO TaXUOPOEIO, Ta SIAdIKTUAKAG TTaIxVidIa, akOua
Kal oI kKovoOAeg gaming (Bhalla, 2014). Autr n aAAnAemidpaon o€ KGO dIABECIUO KaVAA
TTPOCPEPEl TTOAATIAACIEG TTANPOQOPIEG OTIG ETTIXEIPACEIS YIA TN CUUTTEPIPOPAE TOU
KATAVOAWTH, O€ TTPAYMATIKO XpOVo, MEoa atro Tn cuAAoyn Kal avadAuon dedouévwy atrd OAa

TA QUTA TA DIAQPOPETIKA KAI KATAKEPUATIOUEVA ONUEIa ETTAPAG.

H e@apuoyrp Tou omnichannel PAPKETIVYK, a@opd TPWTIOTWG TNV TTOPOXN HMIAG
ATTPOOKOTITNG KAl CUVEXOUG EUTTEIPIOG OTOV KATAVOAWTH YIQ TNV OAOKApwaon Tou Tagidiou
TOU, WE TNV ETTTEUEN TNG €MOUPNTAG METATPOTING, TTOU €uBuypapuifeTal amOAUTA PE TNV
onuioupyia kKal SlIavOU CUVETTOUG KOl OTOXEUNEVOU TTEPIEXOMEVOU WE TNV TAUTOTNTA TNG
ETTWVUNIag, o 6Aa autd Ta onueia eTa@Ag (McEwan, 2015). H emmiTuyia Tou JAPKETIVYK OE
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OAa Ta KavdAia cuvoEéeTal PE TN OUVOXI TOU TTEPIEXOMEVOU OE KaBéva atrd autd Kal Tnv
TIPOCAPHOYA TOU OTA IDIAITEPA XAPAKTNPIOTIKA, T £VOIOPEPOVTA KAl TIG TTPOTIUACEIG TOU
karavaAwTh (Maryville University Blog, 2020), TOTTOBETWVTAG TOV TTEAGTN OTO ETTIKEVTPO
KABe TpooTrddelng. Ta dedouéva TTOU AQOPOUV TTPONYOUUEVEG OAAANAETTIOPACEIS TWV
KatavoAwTwy oe K&Be kavdaAl yivovtar n Bdon yia TNV TTPOCQOPA £EATOMIKEUUEVOU
TTEPIEXOMEVOU KAl DIAPNUITEWY, aTTOTEAWVTAG £vav aTTd TOUG BACIKOTEPOUG OTOXOUG OTOUG
OTTOIOUG ETTIKEVTPWVETAI TO omnichannel PAPKETIVYK, dIATNPWVTAG TAUTOXPOvVA OTaBEPO
TOVO TNG ETTWVUNIAG, OTABEPEG agieg Kal Opapd, aAAG Kal T duvatoTNTa OTOUG XPNOTEG VA
ouvexioouv ampéoKoTITa TO TAGIOI ayopds. XapaktnploTikG Trapddsiyya omnichannel
MAPKETIVYK TTEPIEXOMEVOU Eival N WN@IOKH EQapUOYH TTPOVOouiwy TG eTaipiag Starbucks mou
oiver T duvatdtnTa OTOUG XPNOTEC va avalnTAoouv KATaoTAuUATA, va KAVOuv Tnv
TTapayyeAia Toug kal va OlekdIkoUv avTapoIfés. Ooo TTePIcOOTEPO XPNTIKMOTTOIOUV Ol
TTEAATEG TNV EQAPMOYH TOCO TTEPICCOTEPQ TTPOVOUIA KEPDICOUV, AANG Kal TOOO TTEPICTOTEPA
Oedopéva yia TNV KATAVAAWTIKI) TOUG CUUTTEPIPOPE KO TIG TIPOTIMACEIG TOUG BIaBETouv oTNV
€TaIpia, N oTroia Pe TN ocIpd TNG TTPOWOEI EEATOUIKEUUEVO TTEPIEXONEVO OTOUG XPHOTEG,
TTpowBwvTag Ta TpoidvTa TTou MBavoTepa Ba Bpouv Tnv avriotoixn armmxnon (Patel,
2023d). T€Aog auTté TTou Kavel T diagopd ato omnichannel pdpkeTIvyk TTEPIEXOUEVOU Eival
N eVOWHATWON TNG OWOTAG TEXVOAOyiag TTou Ba emMTPEWEI TN OUVOXN KAl GTTPOCKOTITN
ETTIKOIVWVia avAaueoa oTa dIaPOPETIKA KAVAAIQ, O avTiBeon UE TO JAPKETIVYK O€ TTOAATTAG
KavaAia TTou atmAd ava@EPETal OTNV UETAPOPA Tou idlou TTEPIEXOPEVOU OTA DIOPOPETIKA

dlaBéoipa kavaAia (sikdva 6)

Multichannel Omnichannel
Web
- )
Store @ % Phone
-w
BB DE v % .
Social [ e} El. Mobile
Store Web Mobile Social Phone
All channels available to the All channels available to the
consumer but are not integrated. consumer and they are connected.

Eikéva 6- Multichannel vs Omnichannel
lnyn: https://media.graphassets.com/jO9xQigRGsr39d7fWZvg

33


https://media.graphassets.com/jO9xQiqRGsr39d7fWZvg

3.3 MpoyvwoTik AvaAuTikh Kal Texvnti Nonpoouvn

O1 pieg TNG TTPOYVWOTIKAG avaAuong xpovoAoyouvTal Tnv dekaeTia Tou 1920 pe Tnv
AVATITUEN TWV TTPWTWY CTOTIOTIKWVY TEXVIKWY YIa Tov KAGdo auTd. H €€6puén dedopévwv
AAANAETIOPA e TNV TTPOYVWOTIKA avaAuon, kabwg n diadikacia Eekiva pe TRV avalnTnon
MoTiBwy O¢ peydAa dedopéva Kal TOV EVIOTTIONO UTTOOXOMEVWY OXEOEWV METAEU TOUG,
XPNOIUOTTOIWVTAG MEBGOOUG unXavIKAG HaBNong Kai TEXVNTAS vonuoouvng. H TTpoyvwaoTIKA
avaAuon acloTrolei OTn CUVEXEIA QUTEG TIG OXECEIG yia va TTPORAEWEl TIG TOAvOTNTES yia
MEAAOVTIKG pOTIBa ouutrepipopdg, yeyovoTa kal Tacelg (Hair Jr, 2007). Ta TTpoyvwaoTiKé
MovTéAa TTPoCdidouv véa BIopaATIKOTNTA OTO PAPKETIVYK TTEPIEXOMEVOU, KaBWS BaaifovTal
oTa 0edouEva TTOU TTPOKUTITOUY aTTd TN XPNoN TwY WnNPIoKWYV eTaIpIKWY KavaAiwyv (Moro et
al., 2016) yia va agioAoyrioouv Ta TTPOTUTTA CUUTTEPIPOPAC Kal TIG TIPOTIMNACEIG, €iTE € OTI
agopd Tnv KatavaAwaon TepliEXOMEVOU €iTe o OTI agopd TNV oAokARpwaon Tou Tagidiou Tou
ayopaoTh. Mépa amd éva epyalcio agloAdynong, n TTPOYVWOTIKA AVOAUTIKA UTTOPEi va
xpnoiyotroinBei kal wg éva  epyaAcio oXeDIAOPOU TOU HAPKETIVYK  TTEPIEXOPEVOU,
TIPOBAETTOVTOG TIG OUVETTEIEG OTA ATTOTEAEOUATA QEOPEUONG KAl HETABAAAOVTAG TA
XOPAKTNPEIOTIKA Kol TN dlavoury Tou Trepiexopévou. o ouykekpipéva, eTAEyovTag
OIAPOPETIKOUG OUVOUOOHOUG XAPOKTNPIOTIKWY TTEPIEXOMEVOU, TO HOVTEAO TTPORBAEWNS
utToAoyiCel TOV QvTiKTUTTO OTIG QvTIOTOIXEG WETPAOEIS déTpeuong, OUUBAAAOVTOG OTnV
ETMAOYN TWV KATAANAWY TTPOKTIKWY YIa BEATIOTN atrédoon OTn OTPATNYIKI TTEPIEXOMEVOU
(Kennedy et.al., 2021).

EmmmAéov, n avaAuTiki TTPORAewNnS cUuuBAAAEl TNV BEATIOTOTTOINCN TNG TUNUATOTTOINONG
Kal otéxeuong Twv TreAaTWV Pe BAon TIG TTPOTIMACEIG TOUG, TTOU TTPOKUTITOUV aTtd TNV
O14dpaar] TOUG JE TIG IOTOCEAIDEG, TA PHECT KOIVWVIKAG BIKTUWONG, TIG avadnTioElg TOUG 1)
TNV NAEKTPOVIKN TOUG aAANAoypa@ia, Kal 0TV OTTOOTOAN €EATOMIKEUPEVOU TTEPIEXOMEVOU,
odnNywvTag o€ auénon Twv PETATPOTIWV Kal TNG agooiwong (Cammileri, 2020). Z1n
ouvéxela, eCehlyuéveg Texvoloyieg TexvnTAG vonuoouvng OTTwg Ta chatbot, o1 eikovikoi
BonBoi kai Ta cuoTAuata retargeting avaAapBdavouv va TPOQODOTOUV EEATOUIKEUUEVEG
OuoTAOoEIG, TTapEXOVTOG BeATiwuévn euTreipia oTov TEAATn KaTd T OIAPKEID TNG
AAANAETTIOPAOTG TOU PE TNV PJAPKA, EVW YIVETAI BUVATA N TTPOCOPUOYA TWV TTPOCTTABEIWY
MAPKETIVYK TTEPIEXOMEVOU OE TIPAYMATIKO Xpovo, Bdcel dedopévwv CGUUTTEPIPOPAS N
OXOAiWV TTOU TTPAYUATOTTOIOUVTAI ATTO TOUG KATAVOAWTEG, auEdvovTag hNE auTdv Tov TPOTTO
TNV amoédoaon Tng emévduong. Etiong, pe Tn Borbeia TG avaAuTIKAG TTPOYVWOTIKAG KAl TNG
TEXVNTAG VvOoNnPoouvng yivovral €UKOAOTEPA OIOKPITOI O TTEAATEG €KEivol TTou  €ival
TTEPIOTOTEPO TTIOAVO va OAOKANPWOoUV TO Tagidl TOUG, KATOARYOVTOG O€ PIO JETATPOTTA, Kal
dpa atro@euyovTal Ol TTEPITTEG dATTAVEG OTNV dIAVOUI TOU TTEPIEXOUEVOU Kal TNG dlaxeipiong
reAatwv (Al Khaldy et al., 2023). Tautdxpova Ouwg, YE BAan TNV TEXVOAOyia avaAuTIKhg

TTPORBAEWYNG, YTTOPEI va OXEDIAOTE Kal TTPOCAVATOMOTEI KATAAANAQ Kal TO TTEPIEXOUEVO TTOU
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OTOXEUEI 0€ TTEAATEG APOU £XOUV OAOKANPWOEI TNV JETATPOTTA, €iTE AUTO gival PIa oeAida e
OUXVEG EPWTNOEIG KAI ATTAVTAOEIG, €iTE éva BiviEo TTapoUCiaong Tou TTPOIOVTOG, EiTE PIa
avapTnon HE eyXEIPidIo 0dnylwy, TTou Ba TTpocdwoouv PeyaAlTepn agia oTnV PJETATPOTTH.
TéNOG, n TexvoAoyia TTPOPRAewnG utTopei va ixvnAatrioel ye Bdon ta povréAa TTpORAEYng,
TOTE O TTEAATEG 0deUOUV TTPOG ATTOXWPENON Kal yia TToloug Adyoug, TTpoAaufBdvovTag
KATAOTAOEIG KAl ETTIOTPATEUOVTAG OUVAUEIG KOl EPYAALIN HAPKETIVYK IO TNV dIATAPNON Kal

TNV aUgnon TnG agiag didpkeiag Cwng Tou TTeEAATN (Stechman, 2021).

270 TTAQICIO AUTO, OJIAQOPETIKOI ETTIOKETITEG EVOEXETAI VA KOATAVOAWVOUV BIAQPOPETIKO
TTEPIEXOUEVO OTNV idla oeAida, pe dlaQopeTIkoUg TiTAoug, diagopeTikd call to actions,
TTPOCAPHOCHEVEG EIKOVES KAl TTEPIYPAPEG, e BAon dedopéva TTou KaTEuBUVOUV avaAoya To
TTEPIEXOUEVO BACEI TWV TIPOTIMACEWY KAl TWV IBIQITEPWY XAPAKTNPIOTIKWY TOU KABE
ayopaoTr (Adobe Experienced Cloud, 2023). To id10 10XU€I KAl JE TO CUOTAPATA CUCTACEWV
Ta OTToia TTOAU emmITUXNUEVA XpnoIdoTrolei n Amazon, oav va éAsye Kaveig OTI N eTaipia

yvwpicel TI B€AEI 0 KATavaAWTAGS TTPIV 0 iBI0G TO avalnTACEI.

3.4. AutopaTiONOi HAPKETIVYK, retargeting kai remarketing

H auTtopaTtotroinan PAPKETIVYK €ival Yo akOua oTpaTtnyikr Tou BaagifeTal Katd kUupio Adyo
oTa dedouéva, TOOO OTA I0TOPIKA 600 Kal dedouéva TTou TTapdayovTal atmd Tov XpAoTn o€
TTPayMaTiké Xpovo (user generated) (Semerddova kair Weinlich, 2022), kabwg kal atnv
avaAuar] Toug yia Tn dnuioupyia kai dlavopr| agidTTIoTOU, OTOXEUMEVOU Kal EEATOMIKEUMEVOU
Tepiexouévou. To IvoTitouto AuTtopaTiIopwy MApkeTivyk  Kal TMwAAcewv opifel TNV
QUTOMOTOTTIOINGN MAPKETIVVK WG «TNV UTTOOTNPICOPEVN aTTd TNV TTANPOQPOPIKN EKTEAEDN
ETTAVOAAPPBAVOPEVWY EPYATIWY HAPKETIVYK, HE OTOXO TNV AUENON TNG ATTOOOTIKOTNTAG TWV
O1adIKACIWY  PAPKETIVYK KAl TNG ATTOTEAECHATIKOTATAG TWV ATTOQPACEWY  HAPKETIVYKY,
(Hannig, 2016). MNpokerrai yia pia eravaAnTTikh diadikacia TTou TTepIAAPBAvVEl cuvexEig
OOKIUEG, METPAOEIS Kal, WG €K TOUTOU, JABNOoN, augdvovtag Tn dIopaTIKOTNTA Kal TNV eUEAISia
Tou PdpkeTIvVyK (Hannig kal Seebacher, 2023). Ta cuoTAUATA QUTOPATOTTOINONG MAPKETIVYK
otnpiovtal o¢  €EEIDIKEUPEVEG  TTAATQOPPEG  AOYIOUIKOU TTOU  TPOQOBOTOUVTAl  HE
OUYKEKPIPEVOUG KAVOVEG, OUVIOTWOEG Kal dedopéva atrd Tov XPROoTn, YIa TNV OTTOOTOAN
€EATOMIKEUPEVOU Kal EAKUCTIKOU TTEPIEXOUEVOU, TTPOOEAKUOVTAG VEOUG TTENGTES (Kantrowitz,
2014), oikodopwvTag BETIKEG OTAOEIG KAl AUEAVOVTAG TNV TTIOTOTNTA ATTO TOUG UTTAPXOVTEG
TTEAATEG. Me GAAa Adyia, pia auTopatoTToinpévn dIadiKaoia evEPYOTTOIEITAl AUECWS HOAIG TA
o0edopéva AABouV OUYKEKPIPEVEG TIMEG, Ol OTTOIEG £XOUV KaBopIoTei 0To Aoyiopikéd (Heimbach
et al. 2015). To idlo AoyIOUIKO opiCel €TTIONG KAVOVEG TTOU EVEPYOTTOIOUV T dnuioupyia
€CATOUIKEUPEVOU TTEPIEXOUEVOU, DIOUOPPUIVOVTAG T XOPOKTNPIOTIKA TOU UNVUPOTOG, aTTd
TO AYATTNHEVO XPWHA TOU KATAVOAWTH OTO TTEPIEXOUEVO, UEXPI TNV TTPOBOAN TTPOIOVTWY TTOU

gival mlavoTepo va TTPokaAégouv To evdlagépov Tou TTeAATN (Duguay, 2018).
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Mia atmé TI¢ Mo aTmAéG, WOTOCO TTOAU ATTOTEAECMATIKEG, HOPQPEG AUTOUOTOTTOINUEVOU
TTEPIEXOMEVOU  €ival T PNVUPATA  KAAWOOPIOPATOG NAEKTPOVIKOU TAXUDPOUEIOU TTOU
OuvOodEUOUV TNV eyypan evOog vEou TTEAATN oTnVv I0ToogAida. YTTOAOYICeTal OTI TA PNVUPATA
autd dnuioupyouv udia 1BIaiTEpa BETIKA aicbnon oTov evdIapePOUEVO KOl WTTOpoUV va
onuioupyroouv 320% TTEPICOOTEPO £€0000 OE OXEON ME €va TTPowoONTIKG dIa@NUIOTIKO
pAvupa (Storm, 2023). Opoiwg JPtTopei va evepyotroinBouv auTtéhaTa Pnvuuata yia va
avadwTTUPWOOUV TO £vOIOPEPOV KAl VO EVEPYOTTOINOOUV TTEAATEG TTOU dlaTNPEOUV HId
TTaONTIK OTACON Yia KATTOI0 dIACTNMA 1 va utrevlupioouv Tnv ayopd TTPOIOVIWY TTou
TTapapévouv OTAoIUa o€ KAAGOIO | va €uxapIOTAOOUV Kal va ETIRERAIWOOUV TNV
OAOKAApWON oG ayopds A OKOPA Kal va TTPOCEYYioouV TTEAATEG O€ IDIAITEPEG NUEPOUNVIEG,
T.X. YIOPTEG i yevéBAIa, TTupodoTwvTtag pia véa ayopd. H McDonalds xpnoiyoTrolgi Ta
QUTOMOTOTTOINMEVA UNVUMATA VIO VO TTPOwWBoel TO TTPOYpappa eTRPAREUCHS TNG TTPOG TO
KoIvO, €ite uTtrevBupidovrag Tmoool TTOVTIOlI UTTOAEiTTOvVTal yIa Tnv avrauoifn, eite
ETMONPAivovTag Ta oPEAN yia 600UG OEV £XOUV EYYPAYEI, E€ITE TTPOCPEPOVTAG TTEPAITEPW
EKTTTWOEIG KAl EIDIKEC TTPOCYOPES, KPATWVTAG PE AUTOV TOV TPOTTO TOUG TTEAATEG £vEPYOUG
Kal OeOPEUPEVOUG e TN Mapka (Storm, 2023). Emiong, Ta dila@nuIoTIKA €pyaAcia oTIg
TTAaT@OpUEG Facebook kar Google Bacifovial otn unxaviki uddnon Kol Tnv TeEXVNTH
vonuoouvn, TPoc@EPOVTAG T duvaTtdTnTa OTOUG dIAPNUICOMEVOUG va dnuIoupyouv
QUTOMATOTTOINMEVO 1) OXEDOV AUTOUATOTTOINUEVO TTEPIEXOMEVO TTOU PETARBAAAETOI QUVAUIKA.
(Duguay, 2018).

2TNV €upuUTEPN KATNYopid TwV OUTOMATIOMWY MAPKETIVYK OUYKATOAEYOVTAl Kol Ol
OTPATNYIKEG TOU retargeting (Semeradova kai Weinlich, 2022) kai remarketing. Av kai o1 duo
Opol ouyxva ouyxéovral AOYW TwV OMPOIOTATWY TOUG, QVTITIPOCWTTEUOUV JIAPOPETIKEG
oTpaTnyIkég. H duvapiki eTavactoxeuon agloTrolei Ta dedopéva atrod Tn dpacTnPIOTNTA TWV
XPNOTWV YIO VO OTOXEUOEI PE aKPiBela pECA ATTO QUTOUATOTTOINKEVN KOl EEATOMIKEUPEVN
TTPOBOAN TTPoIGVTWY OTNn por] (Semeradova kai Weinlich, 2022). IMpodkeitai yia Tn oTOXEUCN
TTEAATWV TTOU PE TOV £vav ] ToV AAAO TPOTTO £XouV ON AAANAETTIOPACEl UE TNV ETTWVUNIA,
péoa atmmd online TAnpwuéveg dlapnuiosig 3 dlagnuiceig display, Xwpic woTtdoo va
TTPOYHATOTTOINCOUV PETATPOTTH. H eTTavattpooéyyion yivetal e mn BorBcia evog cookie Tou
eykaBioTtaral oto TTPOYPAUHA TTEPIYNONG TOU ETTIOKETTTN MOAIG €TTIOKEQPOET TN CEAIda Kal
TTAPAKOAOUBEI TIG KIVATEIG KAl AAANAETTIOPACEIS TOU aPOoU TNV eyKATaAEWel. To dlIapnUIOTIKO
TTEPIEXOMEVO EVEPYOTTOIEITAI OTTO WIa ouvepyalouevn dIa@NUIOTIKA TTAATQOPUA, OTTWGS N
Google  oroiadATToTe TTAATPOPUa social media, oTIG OENIBES TTOU ETTIOKETITOVTAI Ol XPIOTEG

OTn ouvéXela, Je oKoTTé va 0dnynBei o xpAotng otnv petatpot (Wenograd, 2023).

To remarketing aglotroicital Kupiwg PECW TOU NAeKTpovIKOU Taxudpopeciou, yia Tnv
ETTAVOTTPOCEYYION KAl TN dIathpnon UTTOPXOVIWY TTEAATWY, Ol OTToiol €Xouv Non
TIPOYHUATOTTOINCEl MIO PETATPOTTA Kal AApBAvel uttdown TIG TTPONYOUNEVEG QYOPEG TOUG.
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2uvnBeig TakTIKEG remarketing TTepIAAUPBAVOUV TNV ATTOCTOAR EVNUEPWTIKWY OEATIWVY,
EVNUEPWOEIC YIA TTPOCYPOPEG OE TTPOIOVTA TTAPOUOIO PE AUTA TTou £xel dn ayopdoel o
TTEAATNG, KOUTTOVIA EKTITWOEWY KAl TTPOBOAN OXETIKWV TTPOIOVTWY, UE OTOXO TN dlaTAPNON

NG oxéong kail TG déapeuong (Mehiman, 2023).

3.5. BeATioTotroinon mrepiexopévou kai SEO

210 oUyxpovo Wn@IoTToINuUéVO TTEPIBAAAOV, OI PnXaveég avalnTnong ouvoEovTal PE TNV
Kabnuepiv pouTiva Twv dladikTuakwy xpnoTtwy (Purcell et al., 2012), divovTag atraviAoElg
0€ KABe €idOUG €pWTNUA KAl AOKWVTAG CNUAVTIKA ETTIPPON OTNV ATTOKTNGON YVWOEWV.
Kupiapxog TTaiktng otnv ayopd Twv pnxavwy avalntnong civar avaugiBoAa n Google, pe
TO MEPIBdI6 TNG va ayyilel To 92,3 % oe TTaykOopio €Tmiredo Kal TNV Bing va akoAouBei
KaTaAapBavovrtag poAig 1o 3,6% Tng ayopdg (StatCounter, 2022). H BeATioToTtroinon oTIg
pMnxavég avalAtnong, yvwoTti wg SEO (Search Engine Optimization) kaBiotaTtar pia
amapaitnTn OTPATNYIKA VYA TIC 10TOOEAIOEC TTOU €MMBUPOUV va €TMTUXOUV ONUAVTIKN
opatotnTa (Schultheil & Lewandowski, 2021) ota amoTteAéopara avalnTioewy Kal va
aug¢ioouv TNV EMOKEWPIUOTNTA KAl TNV  atmmodOTIKOTNTA TOU TTEPIEXOUEVOU  TOUG,
TTpooeAKUOVTAG OTOoXeUMEVO Koive. To SEO cival katd BAon «n  TTPAKTIKA NG
BeATioTOoTTOINONG 10TOCEAIdWY pPE TPOTTO TTOU BEATILOVEI TNV KATATAEH TOUG OTA OpPYaVvIKG

arrotreAéopata avagitnons» (Li et al., 2017).

Ta TeAeutaia xpovia, ol ikovikoi BonBoi 6TTwg n Siri kal n Alexa KGvouv ETTITAKTIKI TNV
BeATioTOTTOINON WG TIPOG TIG AVAYKEG TWV QWVNTIKWY avalntiocwy, TTPooapuolovTag
KAatdAAnAa Tig oTpatnyikéG SEO pe TNV TTApoXh OKPIBWYV KAl TTEPIEKTIKWY OTTAVTATEWY, TNV
KatdAANAn  &0pnon TOou  TTEPIEXOMEVOU  OTO  TIPOTEIVOPEVA  ATTOOTIACUATO  TWV
aTmoTEAECUATWY Kal TN XpAon Aégewv kAeidiwv pakpdg oupdg (Marketing Career Insights,
2023). O1 Aéteig kAeidIid pakpdag oupdg eivalr AiyoTepo ONUOYIAEIG, aAAG eoTidlouv
TEPICCOTEPO TNV TTOIOTNTA TTAPA OTAV TTOOOTNTA, ETITUYXAVOVTAG UWNASTEPA TTOCOOTA
EMOKEYINOTNTAG  TPOBeong (Belinsky, 2023). Tautdéxpova, n oTpatnyikly SEO
BeATioTOTTOIEITON  PE TNV EVOWMATWON TEXVNTAG VONpoouvng, €CATOPIKEUOVTOG T
atmroteAéopata pe Bdon Ta dedopéva, TTOU OKIAYPAPOUV TA TTPOTUTIA CUUTTEPIPOPAS KAl TIG
TTPOTIMACEIS TWV XPNOTWYV, EVOWUATWYOVTOG TNV £TTEEEPYATIA QUOIKAG YAWOOOS Kal TNV
TIPOYVWOTIKA avAaAucn Kal aQuTOUATOTToIWVTAG Tr dnuioupyia Kai BeATIoTOTTOINON TOU

TTEPIEXOMUEVOU.

H atmmoteAeopatikdTnTa TNG oTPATNYIKAG SEO £CapTdTal o€ peydAo BaBud ammd ta dedouéva
TTOU TTPOKUTITOUV Kal CUAAEyovTal Jéoa atTtd TNV €peuva TwV KATAAANAWY AEEEWV-KAEIBIWV
Kar Twv Tdoswv Kol TTPoBEcewv  avalnTnong Twv  XPnoTWwv, TTPOKEINEVOU  va
BeATIOTOTTOINCOUV TO TTEPIEXOMEVO TOUG KAI VO GTOXEUOOUV OTTOTEAECUATIKA TIG avalnTACEIG
TTou Ba odnynioouv oe uywnAfl katatagn. Tautdyxpova ocuAAéyovtal Sedouéva  TTOoU
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avTIKaTOTITPIoUuV Ta duvaTtd Kal aduvaTa ChEia Twy aviaywvioTwy, avadeikvUovTag TIG
EUKQIPIEG YIa ATTOKTNON AVTOYWVIOTIKOU TTAEOVEKTANATOG, EVW ATTO T OEBOPEVA UETPAOEWY
TWV OTTOKTNOEVTWY OCUVOEOUWY E€EOPTATAI N ETTITUXIA TWV OTPATNYIKWY dnuioupyiag
backlinks TTou gvioxUouv ThV aUuBEVTIa TOU I0TOTOTTOU Kal BEATILOVOUV TNV KATATAEK TOU OTIG

pnxavég avadnrtnong (Lato7Market, 2023).

Ac@aAwg n emmiTuxia uwnAwv KaTataéewyv dev peTa@paleTal autéPaTa o€ UWPNAA TTOCOOTA
MeTaTPOTTWV N BeATiwon TG déopeuong. Evdexouévwg Evag XpAoTNG va eTTIOKEPOEi évav
IOTOTOTTO TTOU BPICKETAI O€ PIa aTTd TIG UYNAOTEPEG BETEIC OTNV KATATAEN ATTOTEAECUATWY,
OAAG va PNV aQIEPWOEl TOV AVAUEVOPEVO XpOvo OTnV TTEPINYNOT] Tou (Sakas et al., 2021).
To emimedo TNG aAANAeTTidOpaong €Eaptdral, Ao €Kei Kal TEPA, AT TO PAPKETIVYK
TTEPIEXOMEVOU [E Bdon Ta dedopéva, TToU Ba TTPOOEPEPEl MIA €UXAPIOTN EUTTEIPIO OTOV
XPAoTn, Ba Tov kateuBlvel pe Ta KATAAANAQ  €pyoAegia Kal TEXVIKEG OTA ohueia
evlIaQépovTog, Ba TTpoTeivel AUOEIG KAl EVOAAOKTIKEG Kal Ba KaBodnyr o€l TTPOCEKTIKA TOV

XPAOTN TNV OAOKANPWON TOU ayopaoTIKOU TagIDIOU PE TNV ETTITUXIO TG PETATPOTTNG.

3.6. ESaTopikeuon KATAVOAWTIKAG EYTTEIPIOG OE TTPAYHATIKO XpOVo.

210 OaIdoAwdeG wnoiakd  TEPIBAANOV  KaTaypd@eTal I TTANBwpa  WN@IAKWY
AAANAETIOPACEWY HETAEU TWV ETTIXEIPACEWY KaI TWV KATAVOAWTWY, KABE [ia aTTd TIC OTTOIES
TTapayel e€icou peyaho apiBud dedouévwy TTPog aclotroinon o€ KABe onueio emagng
(Rekettye & Rekettye, 2019). Na 10 Adyo auTd oI ETTIXEIPNOEIG, HECQ ATTO €EEIBIKEUNEVES
TTAQTQOPUEG TTOU UTTOOTNPICOUV KABE KavAAl, TUYKEVTPWVOUV auTd Ta dedopéva, Ue OTOXO
VA OTTOKTAOOUV HIa 600 TTI0 OAOKANPpwHEVN €IKOVA yIa Toug TTEAATEG TOUG, WOTE VA TOUG
TTAPEXOUV ECATOMIKEUPEVN KaTavaAwTIKn gutreipia (Kalia & Paul, 2021). H egartopikeuon
TTEPIAAPPBAVEI TNV IKAVOTNTA HIOG ETTIXEIPNONG va avayvwpilel Tov KABe TTeEAATN KAl va
KATEUOUVEI HIO OTOXEUMEVN QVTIMETWITION TIPOG TOV KABEvVA EEXWPIOTA, O&IOTTOIVTOG
TTPOCWTTIKA PNnvUuata, diagnuiosig, mpoo@opés (Imhoff et al.,, 2001), kai k&Be popeng
TTPOCAPHOCHEVN ETTIKOIVWVIOKE €UTTEIpia, PBaocifouevn OTa 1I8IAITEPA XOPAKTNPIOTIKA, TIG

TTPOTIMACEIG KAl TO YOUOTA TOU.

2Upowva pe Mckinsey (2021) 10 71% Twv KATAVAAWTWY TTPOCOOKOUV HIA EEOTOUIKEUUEVN
EPTTEIPIO KATA TIG AYOPEG TOUG KAl TO 76% KUPIOAEKTIKA atTroyonTeUeTal OTAV N EUTTEIpIa gival
amPOowTTn Kal yevikeupévn. O 1TeAATNG BEAEl va aioBdvetal EexwploTodg. Q¢ ek TOUTOU N
ETTIXEIPNON, OQEiAel va agloTrolei Ta OEdOPEVA TTOU CUYKEVTPWVEL YIA TOUG TTEAATES Kl VO
eCaTopikevel TO TTEPIEXOMEVO TOOO TOU IOTOTOTTIOU TnNG 000 Kal o€ OAa Ta KavdaAia
ETMKoIVwviag, av BéAel va &gl augnon oTig TTWAACEIS Kal oTa €000d TNG. YTTdpxouv TToAAOI
TPOTTOI, EPYOAEIQ KOl TEXVIKEG TTOU TTPOCQPEPOVTAI OTO PAPKETIVYK YIA TNV £CATOMIKEUOT TNG
euTTEIpiag. H TTpoBoAr Twv TTI0 BEAEQCTIKWY TTPOIOVTWY KAl TIPOCPOPWY O€ OUYKEKPIMEVEG
OnNUOYPAPIKEG OPADdEG, N evBdppuvon yia eTTaVaAQUBAVOPEVEG QYOPEG O€ TTEAATEG UE TAON
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va ayopalouv OUyKekpipéva €idn, ol cuoTdoelg yia véa TTpoidvTa pe Bdon 1o 10TOPIKG
Qayopwy, TO TTPOCOPUOCTIKO TTEPIEXOUEVO, O UTTEVOUNIOEIG yIa TTPOIGVTA TTOU TTApapévouv
cexaopéva o KaAGBIa, o OeAeAo UG YIa OAOKARPWON PIAG ayopdg PE Pia TTPOCQOPA MIKPAG
O1dpKelag, aAAd kal N autopaTtn CUUTTARPWON BACIKWY OTOIXEIWY TOU TTEAATN, 6TTWG N NAIKia
1 N ToTToBeTia yia AUETN KATAYOPIOTTOINCN TwV TTPOIGVTWY TTou Ba TTpoBANBoUlV o€ auTdy,
gival kAtroleg atrd AUTEG TIG TEXVIKEG. TapaKATW avaAuovTal ol BACIKOTEPEG OTPATNYIKEG

eEaTopikeuong TNG KATAVAAWTIKAG EPTTEIPIAG ME YVWHOVA Ta dedouéva.
3.6.1. AUVOUIKO, TTPOCUAPHUOCIMO KAl EEUTTVO TTEPIEXOMEVO

To duvapIKG TTEPIEXOPEVO 1l AAANIWG TTPOCAPHOOCTIKG TTEPIEXOUEVO E€ival CUVWVUUO TNG
€CATOMIKEUPEVNG EUTTEIPIOG OTO WNQPIAKO PAPKETIVYK Kal N Bacn Tou data-driven pépKeTIvyk
TTeplEXOMEVOU. ZTnpileTal eEOAOKAf|pou oTn oUAAoyf] Oedopévwv KATAVOAWTH, ME TNV
BonBeia Twv cookies, Twv web & social media analytics aAAG kal Twv cuoTnudTwy CRM
(websiterating.com, 2023), kal KaBIOTA EMTAKTIKA TNV KATAvVONGCN TNG CUPTTEPIPOPAS Kal
TWV TTPOTIUACEWY ToU TTEAATN. To duvauIKO TTEPIEXOMEVO TPOTTOTTOIEITAI KAl £EI0AVIKEUETAI
ME BAon Ta XapakTnPEIoTIKA Kal Ta evolapépovTa Tou XProTn aAAd Kal Tov XpOvo Kal TOTTO
TTPOCRacNG Kal T YeVIKOTEPN AAANAETTIOpacT| Tou PE TNV eTTwVUHia oTa didgopa kKavaAia.
2TIC TIO OTTAEC TTEPQITITWOEIC AEITOUPYEl  TTAPAAANAQ PE TO OTATIKO TTEPIEXOMEVO
eTnNpedalovTag Kai HeTaBAAAovTag Yovo KATTola TTedia TTEPIEXOUEVOU, OTTWG Yia TTapAdelyua
TO Ovopa TOUu XPROoTn ot éva email 1 0T0 KOAWOOPIOPA, TN OTIYH TTOU O XPROoTNng
ETTIOKETITETAI TNV 10TOOENIdA, TTAnpogopia ToU avTAei amd Tn Pdon ©&edopévwy
(omniconvert.com, 2023). To duvapiké TTePIEXOUEVO TTOU £VOOUCIACEl aKOUA TTEPICTATEPO
TOV KOTAVOAWTA €ival auTd TTOU TTPOCPEPEI EUTTEIPIA OTA UETPA TOU, TTOU TOV KAVEl va
aioBdvetal PHOVadIKOG Kal EEXWPIOTOG, OTTWG TTIPOCAPHUOCUEVEG EIKOVEG, TTPOOPOPEG,
XpwpaTa, UQog, utrevbupioelg kal ouotdoelg (Anderson, 2020). AIOGQOPETIKOI XPAOTES
eVOEXETAI va ETTIOKETTTOVTOI TNV idIa OeAida, woTdOO va KATAVOAWVOUV BIAQOPETIKO
TTeplEXOUEVO, BAETTOVTOG TTpocappoopévoug TiTAoug, Bivieo, calls to action, akéua Kai
dlapopeTikn didTagn oeAidag, Pevou Kal KaTnyopieg TTPoioviwy. KapoucéA, banners kai
OTTOI0ONTTOTE TTEDIO TTEPIEXOMEVOU CUYXPOVICoVTal E TO DEDONEVA TWV KATAVOAWTWYV HE TNV
aglotroinon aAyopiBuwv pnxavikig pédénong kar Tpo@odoTouvTal PE TO TTIO OXETIKO Kal
EAKUOTIKO TTEPIEXOUEVO YIa ToV KABE xpnaTn, emTnpedalovTag To Tagidl Tou evOlaPePOUEVOU,

Kol @EPVOVTAG TOV éva Briua TTI0 KOVTA OTnv OAOKANpwOoN TG METATPOTING.

210 duvapikd TrepiEXOUEVO TTEpIAaBAvovTal Kal oI AsiToupyieg {wvTavhg CUVOMIAIOG HEow
chatbots, tTou €ival oge 6€éon va TapExouv UTTOOTAPIEN O€ TTPAYUATIKO XPOVO OTOUG
KOTAVAAWTEG, AAAG Kal n duvapikh TIWOAGYNon TTPoidvTwy BACEl TG TTPOCYPOPAS KAl TNG
¢nTnong tn &edopévn oTiyury (omniconvert.com, 2023), évag TTOAUTTAOKOG aAyopIOUIKOG
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MNXavIouAG TTOU XPNOIUOTIOIEITAI CUXVA aTTO TIG AEPOTTOPIKES ETAIPIESG YA TIG ON line TiIPég
TwV €1IoITnpiwy. Oa €Aeye Kaveig OTI TO SUVAMPIKO TTEPIEXOPEVO €xel Tn duvatodTnTa va
KOUPHOPQWVETAI» 0€ KABOPIOUEVOUG KAVOVEG TTOU TTPOKUTITOUV aTTO TNV avAaAuon Twv
XOPAKTNPIOTIKWY TWV KATAVOAWTWY, BACEl DI0QOpWY TTAPAYOVTWY TTOU apopoUlV TO0O0 TIG
OUOKEUEG, OTTWG TO JIAPOPETIKA AOYIOUIKG CUOTAUATA, TA €idn CUOKEUWY Kal Ta PEYEDN
oBovwyv, 600 Kal To TTAQiCIO TToU TTEPIAAUPBAVEI OTOIXEIQ OTTWG N TOTTOBETIA, O XPOVOG KAl N
Bepuokpaaia, aAA& kal Tov idIo Tov XPRoTn Kal To @UAAO Tou, Tn YAwaoa TTou JIAG Kal To
0TAdI0 LWNG OTO OTTOI0 BPioKeTal. ZTNV €IKOVA 7. BAETTOUNE £Va XAPAKTNPIOTIKG TTAPADEIYUO
TTPOCAPPOOCTIKOU TTEPIEXOMEVOU online KATACTAPATOG TTAIBIKWY POUXWYV, HE TNV TTPOROAN
TNG apXIKAGS aeAidag kaTd Tn dIdpKeIa PIag NAIGAOUCTNG HEPAG KOl AVTIOTOIXA MIGG BPoxepnS
NUEPQG.

\I@?“rm coram | MANTERUX
& ” £ VISTES

Eikova 7- [MpooapooTIKO TTEPIEXOUEVO online KATaoTHLATOC
Mnyn: https://neilpatel.com/blog/increase-sales-personalizing-website/

e autd TO onueio agiCel emiong va onuelwbei n dlagopd avdueoa OToug OpPouUg
TTPOCOPUOOTIKG (adaptive) kal avTaTTOKPIVOUEVO (responsive) TTEPIEXOPEVO TTOU Cuyvd
ouyxéovtal. To TTPOCAPUOCTIKO AVOQEPETAl OTNV £EATOUIKEUPEVN BIOVOWN TTEPIEXOMEVOU,
EVW TO OQVTATTOKPIVOUEVO QVOQEPETAlI OTNV TIPOCAPUOCHEVN TIPOBOAR; Tou idiou

TTEPIEXOMEVOU O€ DIAYOPETIKEG oUOKEUES (Johnston, 2016).

KANipakwvovTag TIg TTpooTradbeleg yia atroteAeopaTiké data driven marketing 1repiexouévou,
TO EUQPUEG TTEPIEXOUEVO EPXETAI OTNV TTPWTN YPOUMUA WG BaACIKO OTOIXEIO TNG OTPATNYIKNAG.
MpokeiTal yia TO CUVOPTTACTIKO ATTOTEAEOUA TOU CUVOUACHOU TNG avBpWITIVNG IKAVOTNTAG
Kal ONUIOUPYIKOTNTAG PE TNV TEXVOAOYIQ, TTOU YEVVA OUCIWOEG TTEPIEXOMEVO, TTAOUCIO O€
vorpaTa, eUKoAO va avalntnBei, avadiapopPwBei, Kal ETTavaxpnoIoTToINBEl, Kal TTPOCPEPE]
eCAIPETIKA epTTEIpIO OTO XPNOTN. [a TNV ATTOTEAEOUATIKS) dIAXEIPION TOU €UPUOUG
TTEPIEXOMEVOU  ETTIOTPATEUOVTAI TEXVOAOYIEG MAPKETIVYK TTEPIEXOMEVOU, OTTWG €epyaAtia
QUTOMNOTOTTIOINCEWY, CUYYPAPNG Kal QVATITUENG TTEPIEXOPEVOU Kal aVAAUTIKAG dedopévv
(Pillai, 2020). O1 Walsh & Bailey (2022) opi¢ouv To euQUEG TTEPIEXOMEVO WG «Tn dladikaaoia
TTOU EMITPETTEI TNV €UKOAN dnuioupyia TTEPIEXOMEVOU, TNV GTTPOCKOTITN TTapddocn Kal Tn
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Ouvapikh egaTtopikeuon, wote va givar duvath n ypriyopn Olavour o€ OAa Ta KavdaAia
MAPKETIVYK KAl ETTIKOIVWVIAG. TO €UQUEG TTEPIEXOPEVO EKTTANPWVEI TECOEPIG OKOTTOUG:
gvoTroinon, TTPOCOPMOCTIKOTATA, aTTOdO0TIKOTATA KAl akpiBeia». [lpdkerral yia  uia
OTPATNYIKN TTOU BacifeTal oTn dnUIoupyia apBpwTwV THNHATWY TTEPIEXONEVOU VIO XPOT O€
OIOPOPETIKA TTAQICIA, EVW EVOWMPATWVOUV Ui OElpd atrd PeTadedOEVA VIO VO UTTOPOUV
€UKOAQ va TTPOCAPPOCTOUV KAl VO auTopaToTroinBoulyv, diac@aAifovrag cuvox oTov TOVo

PWVNAG Kal OTA TTPOTUTTA TTEPIEXOUEVOU PE Th XPAON TEXVNTAG vonuoouvng (Mays, 2023).
3.6.2. ZuoTAMATO OCUOTACEWYV Kal TEXVIKEG upselling kau cross-selling

Ta ouocTAPATA ] UNXAVEG CUCTACEWY OUYKOTOAEYOVTAI OTOUG QUTOUATIOUOUG PAPKETIVYK
TTOU JIABETOUV OTN QAPETPA TOUG Ol CUYXPOVOI ETTAYYEAUATIEG yia TNV TTpowdNnon Twv
TTWAACEWYV. TPOoPOdOTOUNEVESG ATTO I0TOPIKA dEDOPEVA, OTTWG OI TTIPONYOUUEVEG QYOPES KAl
Ol ANioTe¢ ayatrnuUévwy TTPOIOVTWY 1 Ol TTPOTIUACEIS AAWY KATAVOAWTWY WE TTapoéuola
OUMTTEPIPOPA, Ol PNXavéS ouoTdoewyv eival o€ B€an va dnUIoUPyoUV CUCXETIOEIC WE TN
BonBeia aAyopiBuwyv, Kal va TTpoBdaAouv ce TTpayuaTiké Xpovo cuCoTACEIS yia TTPoIovVTa, O€
TTAf PN €UBUYPAUUICH WE TIG TTPOTIMNACEIC Kail Ta evilagEpovTa Tou XprioTtn (Deng et.al, 2020).
AvakaAUTITOVTaGE Kal ouoxeTiCovrag JOTiBa, oI unxavég OuoTACEWV TIPOTEIVOUV Ta
KatdAAnAa TTpoidvTa, AauBdvovTag €mmiong uTrdwn Tn XPOVIKN OTIYUA Kal €TMAEYovVTaG TO
KAatdAANAo KavaAi yia k&Be reAdTn (Sheur, 2021). MeydAeg wn@iakéS TTAATQOPHES, OTTWG N
Amazon, n Google 3 To Netflix, Bagifouv TNV augnaon Twv TTWAACEWY TOUG GTIG PINXAVEG

OUOTACEWV.

O1 T1exvikég upselling kai cross-selling Baciovral oTnv  TEXVOAOYIA TwWV  PNXAVWV
ouoTtdoewv. Upselling Bswpeitalr n Tpootddeia avafdduiong piag TwAnong, dnAadni n
TEXVIKI] KATA TNV OTIOi0 TTPOTEIVETAI OTOV TTEAGTN VO &QvAOKEPTEN TNV €TIAOyR TOu,
TTPOWBWVTAG AVWTEPA TTOIOTIKA TTPOIOVTA, HE BEATIWHEVA XAPOKTNPIOTIKA O€ OXEON UE QUTO
TNG apXIKAg Tou €mmAoynS (eikéva 8). H emmtuxia Tng TexVviKAg upselling e€aptdral onuavTiké
atro 1o timing. H oTiyun Tou o TTeAATNG deapeleTal va ayopdaoel €va TTPOIOV, TOTTOBETWVTAG
TO 070 KOA&OI Tou, €ival N KATAAANAN yia va AdBel pia TapdTpuvon yia avaBdopion tng
ayopdg Tou, KaBwg gival AN amo@aciouévog va §odEwel KATTola xpriuata (Semmerloth,
2013). H 1TapoxnA 1oxupwv KIVATPWY OTTWG N €UOAch OTO UEIWPEVO ETTITTAéOV KOOTOG O€
oxéon Pe Ta TTOAAQTTAG TTpOoBeTa 0@EAN i N dnuIoupyia TNG aioBNONG Tou ETTEIYOVTOG, HE
TNV TTPoWwONOoN PIAG ECATOUIKEUPEVNG TTIPOCPOPAG MIKPAG BIAPKEIAS, OTTWG MIOG EKTTTWONG,
EVOG TTPOCOETOU BWPOU 1 dWPEAV PETAPOPIKWY, OUVNHBWG divouv wBNon OTIG TEXVIKEG
upselling (Semmerloth, 2013). AvaAuovTtag etriong dedopéva yia TIG O KEPOOPOPES
TTWANOEIG, Ol ETTAYYEAUATIEG JAPKETIVYK UTTOPOUV va eVIoXUOOUV TNV TTPOROAN Twv €10WV
QUTWY OTNV KOTnyopia Twv TTIo dNUOQIAWY TTPOIOVIWY ] AuTWV TTou «Egidav Ki GAAol

TTEAATEGY.
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H 1exvikn cross-selling TrepiAaupavel ka0 TTpooTTadeia yia TTwANCN TTPOCOETWY, OXETIKWYV
KOl OUVABWG CUUTTANPWUATIKWY TTPOIOVTWY TTou Ba BEATILWOOUV TNV EUTTEIPIA TOU
katavaAwTh (eikéva 8). H emtuxia Tng egaptaTal atrd TNV TEXVIKI avaAuong Tou KaAaBiou
ayopdg, péoa atrd Tnv otroia kaBopidetal n oxéon PETAEU OIOPOPETIKWY TTPOIOVIWY Kal
TTPOdIAYPAPETAI O TPOTTOG TTOU AUTA ayopddovTal cuvduaoTiKa (Medium, 2023), ye okoTro

TNV avadeign Tou KaoAUTEpou duvaTtoUu OuvduaouoU TTou Ba evepyoTrolfoel TTPOCBETEG

ayopég.

| (@

Eikova 8 - lMNapadeiyua Upselling & Cross — selling
lnyn:https://medium.com/@shivashishbhardwaj/amazon-cross-selling-up-selling-algorithm-3451ba6703ae

2UMTTEPOCUATIKA, o1 atmmoTeAeopaTikéG TeXVIKEG upselling kai cross-selling €xouv Tn
duvaTtoTNTa va £E0IKOVOUACOUV KOOTN KAl va 0dnNyHoouVv 0€ augnon Twv KEPdWV atrd TIg
TTWAACEIG, KABWG ETTIKEVTPWVOVTAI 0TV dnuioupyia PEYaAUTEPWY A aKPIBOTEPWYV
TTapayyeAiwyv. Tautdxpova aToxeUouv aTtn diatripnon Twv UTTAPXOVTWY TTEAATWV Kal OTNV
auénon Tng agiag {wng KatavaAwTr, géoa atmod TRV avaBaduion TnNG IKAvVoTroinong Kal TNV
BeATiwon Tng mMOTOTNTAG OTN PAPKA, EVW O TIPOCAVATOMIONOG OTa dedopuéEva TUUBAAAEI
OTNV I0OPPOTTIA TWV TTPOWBNTIKWY EVEPYEIWV WOTE VA PNV EETTEPVOUV TIG AETTTEG YPAUMES
KOl €ITE va ETATPETTOVTAI O€ EVOXANTIKO BOPUBO €iTE va EKAEITTOUV KAl VO XAVOVTAI EUKAIPIES

TTwARoewv (Spitzer, 2023).
3.6.3. MdapkeTivyK Baocel dedopévwy TOTTOBETIOG, KAIPOU KAl YEYOVOTWYV

Ta dedopéva TotmoBeoiag TTaifouv €vav ONUAVTIKO POAO OTO PAPKETIVYK TTEPIEXOMEVOU,
KaBwg dnuioupyouv CAIPETIKEG EUKAIPIEG ATOMIKAG OTOXEUONG PE TIPOCWTTOTTOINUEVO KAl
€CATOMIKEUPEVO TTEPIEXOMEVO, TTOU VO CUVOEETAI [IE TO ONEIO TTOU BpioKovTal oI TTEAGTEG TN
OedopEévn OTIYUNA. ZTOXEUMEVES TTPOOPOPES TTPoWBOoUVTAI YIa TTAPAdEIYUa OTOV KATAVOAWTA
MOAIG TTANOIAZEl TO KATAOTNUA TNG MAPKAG TNG OTroiag Ta Trpoidvia avalntouoe Aiyo
vwpitepa oTo OIadiKTUO. AVTIOTOIXA, ME AQOPMI OCUYKEKPIMEVEG €KONAWOEIS OE HIa
OUYKEKPIPEVN TTEPIOXN, ETTIXEIPNOEIC UTTOPOUV VA OTOXEUOOUV Ta HPNVUUATA TOUG Of€

OUYKEKPIPEVA TUAMATA TOu TTANBuUaHOU.
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Me Tnv oxedbv diapkr CUVOECIUOTATA TWV £EUTTVWY CUCKEUWY OTO B1adiKTUO Kal JECW TNG
avixveuong Twv d1euBuvoewy IP, TTapdyeTal £vag TEPACTIOq OYKOG BeBONEVWV TOTTOBETIAG
TWV XPNOTWYV, TTOU YEVVA TTOAUTIUN TTANPOPOpPIa yIa TRV TTPOCQOPA BEATIWHEVNG EUTTEIPIAG
otov karavaAwTr (Marketing Evolution, 2023). XapakTnpIioTIKO TTapddelyua xprRong
geotargeting ATav auTtd Tng auTtokivntoBiounxaviag Hyundai rou avTigeTwmde TTpofARPaTa
OTIG TTWAACEIG €TTEIBN TA QUTOKIVATA TNG €ixav dnuIoupynoel TNV €IKOvVa Tou «@Bnvou»
TTPOIOVTOG. MEOoW TNG YEWYPAPIKAG OTOXEUONG OUVEAESE OTOIXEIO ATTO KATAVAAWTEG TTOU
TTANcialav 1 €MOKETITOVIAV TA KOTAOTAUATO OUO HEYAAWV avVTAyWVIOTWY TNG OE€
OUYKEKPIPEVEG TTEPIOXEG KAl TOUG TTPOOCEYYIOE JE OTOXEUUEVA PNVUPATA OTA KIVATA TOUG
TNAEPwva. AuTd gixe wg attoTéAeopa 10 50% aTTé AUTOUG VO ETTAVEEETACOUV TA AUTOKIVNTA
TNG WG €TMIAOYN ayopdg Kai va BeATIwWOOUV o1 avTIANWEIG Kal N OECPEUCT TWV KATAVAAWTWYV
otn papka (Dumet, 2021). Ta beacons ammd Tnv AAAn cuvdéovial HE OCUOKEUEG
xpnoiuotroiwvtag Bluetooth | Wi-Fi, kai TrpowB0oUv TTepIEXOUEVO OTIC CUOKEUEG TOU XPROTN
a@oU TOV EVTOTTIOOUV 0€ ETWTEPIKO XWPO Kal EVTOG TNG TTPokabopiouévng eupEAciag. ‘ETol,
TTEPVWVTOG YIa TTapddelyua atmo éva dIadPOUO COUTTEP MAPKET PE eyKaTeoTNUéVo beacon,
o xpnoTtng AauBavel push notifications ) e€atopikeupéva emails yia CUyKeKPIPEVA TTPOIOVTA
TToU BpiokovTal eKei, AKOPO KAl Xwpi¢ oUuvdean aTo OIAdIKTUO, PE JOVO EVEPYOTTOINUEVO TO

Bluetooth Tng cuokeung (Marketing Evolution, 2023).

To pdpkeTivyk pe dedopéva ToTToBeGiag cuvdéeTal o€ évav BaBud Pe TO PAPKETIVYK TTOU
Baciletal e dedopéva Kaipou. Mpdkemal yia Hop@r) GUTOUATOTTIOINUEVOU PAPKETIVYK TTOU
aglotrolei Ta 6£dOUEVA KAIPOU OE TTPAYHATIKO XPOVO YIa VA TTpowBNoEl OXETIKO TTEPIEXOUEVO
KOl va €EOTOUIKEUOEl TIG KAUTTAVIEG, ME PBAon TIG KAIPIKEG OUVOAKEG O OUYKPIUEVEG
TOoTT00€0ieC. EKTOG a1mrd TIG ETIXEIPNOEIG €VOUNATWY, O KaIPOG OnUIOUPYEl EUKAIPIEG
OTOXEUMEVNG TTPOROANG OTOV KAGDO TOU TOUPIOHOU, WE T dnuioupyia PNvVUPATWY TToU
QVTOTTOKPIVOVTAI OTAO KAIPIKEG OUVOAKEG o€ KABE TTPOOPIoUS, aAAG KAl OTOV KAGDO TWwV
TPOYiUWYV, OTTWG YIa TTAPAdEIYUA € PIa ETAIpIa KOPE TTOU TTPOWBET TNV TTaywuévn €kdoon
otav n Bepuokpacia avéPel Tavw atrd éva 6plo kai Tnv {eoTh ékdoon étav n Bepuokpaacia

TEQTEL, TTPORAANOVTAG TO avaAoyo Trepiexouevo (Weather Ads, 2023).

TéMNog, egioou 181aiTepn onuacia oTo data driven marketing diadpauartifouv Ta cuppavTa
NG KaBnuepIvAG CWAG TTou TTUPOBOTOUV CUVAPEG, OTOXEUMEVO KOl TTPOTTAVTOG ETTIKAIPO
TTePIEXOMEVO, avaBabuifoviag To BIAKAVOAIKO PAPKETIVYK, BEATILOVOVTAG TNV EUTTEIPIO KAl
onuioupywvtag feoTég oxéoelg (Kentico, 2023). 'Eva T€T010 yeyovog Ouxvd ATTOKAAEITAl
"OANO ayopdg”, Kal cNUOTODOTE YA EKMETAAAEUCIUN EUKAIPIA ETTIKOIVWVIOG KOI TIPOCEYYIONG
TOU TTEAATN, OTTWG YIA TTAPAdEIYUA VA ONPAVTIKO TTPOOWTTIKG yeyovog, OTTwG 0 YAUog H Ta
YeVEBAIQ, €vag vEOg eTTayyEANATIKOG POAOG, Hia PETOKOMION, OAAG Kal TO Avolyua evog

NAEKTPOVIKOU PNVUPOTOG TNG ETTWVUMIAG i HIA CNPOVTIKA EVEPYEIQ AVTAYWVIOTH, OTTWG Pid
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véa kauTravia. O eviomopog ue Tn Bondeia egeidikeupévwy epyaiciwv 6TTwg 10 Google Alert
N Ta €PYOAEia KOIVWVIKNAG akpdaong, Kal n £ykaipn avratrokpion o€ autd ta cuuBdvra
divouv Tnv eukaipia yia PeATiwWoON TOUu TTOCOOTOU WETATPOTIAG Kal O€ KABE TTEPITITWON
BeATiwon Tng gureipiag Tou TTEAATN (Brudner, 2023).
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KE®AAAIO 4. MEOOAOAOTIA KAI ATOTEAEZMATA EPEYNAZ

4.1. ZKOTrog Kal EPEUVNTIKA EPWTHHATA

2KOTTOG TNG TTapoucag dIaTpIPNG gival va dIEPEUVAOEl KOTA TTOOO Ol OTPATNYIKEG WAPKETIVYK
TTeplEXOMEVOU TTou Baagifovtal oTnv TTapakoAouBnon kail avédAuon dedouévwy eTTnpeGlouv
1 OXI TNV aTTOdOTIKOTATA TWV dIABIKTUOKWY KATACTNUATWY, BEATILWVOVTAG TN DETPEUON TWV
TTEAQTWV KAl 0BNYWVTAG O aufnon Twv HETATPOTTWV. 0 CUYKPIYEVA OTTOOKOTTEN va
MEAETAOEI TTOIEG €ival OI OTPATNYIKEG KAI Ol TEXVIKEG HAPKETIVYK, OI OTTOiEG BACICOPEVESG OTA
Oedopéva TTou €xouv ol online eTTIXEIPAOEIG 0T dIABEOT) TOUG YUTTOPOUV VA BEATILWOOUV TV
EUTTAOKA Kal OECPEUOT TWV KATAVOAWTWY PE T PHAPKA KAl va 0dnNyAoouv o€ augnuévn
aAvayvwpEIoINOTNTA Kal TTWARoEIS. Tautdxpova, oKoTrd €xel va eEeTAoEl e TTOIoV TPOTTO
avaBabpicel n ouvettng Kal dIaPKNAG AvOAUTIKA dedopévwv TIG OTPATNYIKEG UAPKETIVYK O€
TTPAYHATIKO XpOvo OTa dIAdIKTUOKA KOTAOTAMOTA, KAl TTOIEG WETPNOEIG ATTOBOTIKOTNTAG
evOEXETAl va BeATIwBOUV pe TNV evowudTtwon Twv TeEXVIKWV data driven PAPKETIVYK
TTEPIEXOMEVOU. [0 OUYKEKPIMEVA, MEAETWVTAI Ol OEIKTEG TIOU METPOUV TIC MNVIAIEG
ETMIOKEWEIG, TN DIGPKEIA ETTIOKEWNG, TOV APIBUO Twv OeAIdWYV TToU BAETTEI O KATAVOAWTAG avd
ETTIOKEWN, KAl TO TTOO0O0TO avattAdnong, dNAadr TTOCOI ETTIOKETTTEG ATTOXWPEOUV ATTO TOV

IOTOTOTTO XWpPIiG va TTpoAaAAouv delTepn aeAida.

MNa Tnv €miTeuén ToU OKOTTOU TNG, N OIMMAWWMATIKA OI0TPIRN ETMIXEIPE va atTavIAocel Ta

TTOPAKATW €PEUVNTIKA EPWTAMATA:

- Moo €ivar Ta o@EAN atmmd TNV evOwPATWON TNG OVAAUTIKNG OeOONEVWV OTN
OlouépPwOon TwV OTPATNYIKWY HUAPKETIVYK  TTEPIEXOMEVOU  OTA  NAEKTPOVIKA
KATaoTAMATA;

- TMoigg gival ol oUyXPOVES OTPATNYIKEG HAPKETIVYK TTEPIEXOPEVOU TTOU EQAPHOOUV TO
ouyxpova SIadIKTUOKA KATOOTAMATA, Ol OTTOIEG EEaPTWVTAI APECT ATTO TNV GUAAOYN
Kal avaAuon &edopévwy;

- Mwg emnpedadovTal-dilauop@wvovtal ol Bacikoi OeikTeg aTTodOTIKOTNTAG TWV
OIadIKTUOKWY KOTAOTANATWY atmd TNV evOWPATWwon Twy data driven oTpatnyikwv
Kal EpYaAEiwV;

- MeAetwvrtag TIG PeTpoelg Twv data driven dIASIKTUAKWY KATACTNHATWY, TTWG
OUYKpiveTal n atrodoTIKOTNTA TOuG O€ OXEON ME TOUG AvTiOTOIXOUG O€iKTEG TOU

eupulTEPOU KAADOU TNG ayopdg oTnV OTToia aviKouv;

O1 oTTavTAceig OTa TTOPATIAVW EPEUVNTIKA EPWTAPOTA €MOIWKOUV VA TTAPEXOUV Mia

OAOKANpwuévn Katavénon Twv OTPATNYIKWY KAl TWV OTTOTEAECHATWY TOU MAPKETIVYK
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TTEPIEXOMEVOU PE BAon Ta dedopéva OTA NAEKTPOVIKA KATAOTHUATA, KAl VA GUVEICQEPOUV

1600 0¢ aKadnuaikd 600 Kal OE TTPAKTIKO ETTITTEOO OTOV TOPEA TOU WNPIOKOU PAPKETIVYK.

4.2. Me@odoAoyia épguvag

Ta TpwTa dUO €PEUVNTIKA EPWTHAPATA ATTAVIWVTAI OTO KOWMPATI TNG BIBAIOYPAQPIKNAG
avaokotnong. MNa tnv oAokAfppwon Tng Trapoucag OSIaTPIBAG, Kal TTPOKEIYEVOU va
amravtnBouv Ta UTTOAOITTA €PEUVNTIKA EPWTANATA, XPNOIUOTTOINBNKE HIa E€PEUVNTIKN
TTPOCEYYION MEIKTAG MEBODOU, agIOTTOIWVTAG Kal avaAuovtag deuTtepoyevry dedopéva, UE
OKOTTO va MEAETNOEI N aTTOTEAEOUATIKOTATA TOU MAPKETIVYK TTEPIEXOMEVOU WE BdAon Ta
Oedopéva eMOKEWIUOTNTAG oTa online kataoTApaTa. H épguva gekivnoe PE EKTETAPEVN
avalntnaon oto 81adiKTUOo, WOTE VA EVTOTTIOTOUV ApBpa, dnuocIEUCEIS Kal OXETIKA blogs Tou
kKAGdou, TTou Ba emBeRaiwvav Tn xpron oTpaATNYIKWY PAPKETIVYK Ue Bdon Ta dedouéva o€
NAEKTPOVIKEG ETTIXEIPNOEIG, KAl Ba UTTOdEIKVUQVY TIG ETTIKPATOUCES TACEIG KAl TIG BEATIOTES
TTPOKTIKEG OTOV TOMEQ, Ol OTTOIEC TTAPOUCIACTNKAY KAl JEAETABNKAV ETTIONG GTO KOPMATI TNG
BewpnTiKAG BepeAiwong TN diatpIBAG. Me Tov TPOTTO aUTH, emBeRaILONKE N EVOWHATWON
data driven oTpaTnyIKWV HAPKETIVYK, OTTWG ECATOMIKEUMEVEG OUCTAOEIG, TTEPIEXOMEVO
retargeting kai remarketing, aflommoinon &dedouévwy KaipoU Kal TOTTOBETIag, TTEPIEXOUEVO
Baciouévo O€ IOTOPIKO TTEPINYNONG, K.0.K., O€ TIEPIOCOTEPEC aTTO 35 nNAEKTPOVIKES

ETTIXEIPAOEIC, KABE peyEBoug kal ato didpopous KAGdoUG, O€ TTayKOOMIa KAiJaKa.

Mpokelyévou va BIEUKOAUVEBEI N €Caywyr] CUUTTEPOACHATWY, ETTIAEXBNKAV TA NAEKTPOVIKA
KataoTApaTa ato Tov KAGdo Tng uédag, yia Tov OTT0io N avaokoTTnon apdpwv Kal blogs oT1o
O1adikTUO £BWOE TA TTEPICTOTEPA ATTOTEAECHATA. ZTN OUVEXEIQ, agloTToInOnke n TTAATQOpUO
avaAuong 10ToToTTWY Similarweb, pia epyaAeioBikn yia 1o YnNPIOKS PAPKETIVYK TTOU divel
TpoéoBacn o€ TTOAUTINO TTOCOTIKG Kal TTOIOTIKA OedOPEVA OXETIKA UE TNV OTTOd0CN TWV
IOTOTOTTWY, eVW opadoTrolei kKal TTPoRdAsl Ta atroTeAéopaTa TTAPOPOIWY ETTIXEIPAOEWY. Mg
Tn BonBeia Tou similarweb TTpaypaToTToIRBNKE avadnTnon yia KABE pia atro TIG ETTIXEIPNOEIG
TTOU TTPOEKUYAY, WOTE TO CUCTANA VA TTPOTEIVEI TTEPICCOTEPES TTAPOUOIEG, VIO dIEUPUVON
TOU OEiyUATOG. TN CUVEXEIA Ol VEEG TTAPOUOIEG NAEKTPOVIKEG ETTIXEIPNOEIG TTOU TTPOEKUYAV
diepeuvnOnkav €Tmiong wg TPog Tn XprRon data driven texvikwyv. KaBwg dev Tpoékuyav
oToIXeio KAl  TTAnpo@opie¢ upEéca atrd  OIadIKTUOKN — avaokoTInon Kal  €peuva,
TTPAYMOTOTTIOINONKE eyyPa@r] Kal AAANAETTIOpAON PE TOUG ICTOOTOTTIOUG OTa BIAPOPA KAVAAIQ
TOUG, WOTE va dIatoTwOEi N agloTroinon dedouévwy ETIOKEWINOTNTAG, KAl VO EVTOTTIOTOUV
o1 emIKpaTouaeg PéBodol, epyaAeia kal Taoelg Tou data driven JAPKETIVYK TTEPIEXOUEVOU O€

auToUG TOUG IOTOTOTTOUG.
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2710 OeUTEPO OTADIO, £CETACTNKAV KAl aAvaAUBNKav UETPAOEIS OXETIKEG YE TNV KATAVAAWON
TTEPIEXOMEVOU TWV ETTIAEYMEVWY ICTOTOTTWYV VIO TO OIGOTANG TWV TEAEUTAIWY TPIWV PNVWY,

OTTWG:

Ol OUVOAIKEG PNVIQIEG ETTIOKEYEIG,

o n dIGPKEIQ ETTIOKEWNG,

e 0l 0gAideg avd TTioKEWnN,

e TO TTOCOOCTO AvaTTiAdnong,

e TO ETMKPATECTEPA KAVAAIQ UAPKETIVYK,
e Ol TTNYEG ETTIOKEWIPNOTNTAG,

o TO QUAO TWV ETTICKETTTWV.

21N OUVEXEIQ, UTTOAOYIOTNKE O PECOG OPOG TWV METPAOEWV Yia TNV €mmAeyuévn oudda
NAEKTPOVIKWYV KATACTNUATWY, TTPOKEINEVOU VO TTPAYMATOTTIOINBEI OUYKPITIKN avAdAuon o€
OX£€ON ME Ta AvTioTOIXa onuEia avapopdg Kal TIG OXETIKEG METPNOEIC TOU KAGOOU, KaBwg Kal
Ol eVOIAUEDEG TIMEG KOl TA TETAPTAHOPIA TWV PETPAOEWY, UE OTOXO va pIXOei TTEPIOCTOTEPO
QWG OTOV TPOTTO TTOU N avegdpTtnTn METABANTA (N e€midpaon Twv data driven TEXVIKWV
MAPKETIVYK TTEPIEXOPEVOU) €TIOPA OTIG €CapTnuéveg PEeTABANTEG TTOU KaBopifouv Tnv
emidoon KAl ATTOTEAEOUATIKOTNTA  TwV  BIASIKTUAKWY  KATOOTNUATWY  (UETPNOEIG

ETTIOKEYINOTNTAG).
4.3. NMNapouciaon kKai AvAAuon ammoTEAECHATWYV

MNa TIG avAYKEG TNG £PEUVAG KAl TTPOKEIMEVOU Va €TTITEUXOEI N oUyKpion TNG aTTod0TIKATNTAG
ME QUTA aVTIOTOIXWV NAEKTPOVIKWY KATAOTNUATWY TTOU &eV QapUOlouV TETOIEG OTPATNYIKEG,
Kal TTOU OUVABWG €ival HIKPOTEPEG ETTIXEIPATEIG, ATTOPPIPONKAV Ol NYETEG TOU KAGDOU Kal Ol
MEYAAEG Kal TTOAU yVWOTEG eTaIpieg Kal o1 dleBveig aAuoideg KaTaOTNUATWY TTou Ba
TTp6oBeTaV aKkpaieg TIWEG oTo Otiypya. EmmpdoBeta atroppi@Onkav Ta NAEKTPOVIKA
KATACTAMATA YIa Ta oTroia n TTAatgopua Similaweb dev d1G0eTe TO TUVOAO TWV OEOOUEVWV
TTOU ATAV ATTAPAITATA YIa TN CUYKPITIKA MEAETN. Q¢ ammoTéAeoua, SIEPEUVABNKE £va PIKPO
Ociypua 15 nAEKTPOVIKWVY KATOOTNPATWY, PECQIOU KUPiwg PeyEBoug, atmmd Tov KAGdO Tng
HOdOG Kal TNG €vOUOoNG, YE KOIVO XOPAKTNPIOTIKG TNV EVOWNATWON CTPATNYIKWY, TEXVIKWY
Kal epyoAgiwv data driven papKeTIVYK TTEPIEXOUEVOU. 10 OUYKEKPIPEVO N TTPWTN GACN TNG
OIadIKTUOKAG avAOKOTINONG KAl TNG EUTTEIPIKNAG TTAPATAPNONG Kal OOKIMAOTIKAG XPrRong
NAEKTPOVIKWV KATAOTNUATWY yia didotnua 10 nuepwyv, odAynoe oTnv €AoY Twv

TTAPAKATW ETTIXEIPACEWV YE T AVTIOTOIXO XOPAKTNPIOTIKA (TTivakag 1):
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lMivakag 1- Web Shops & Data Driven 21patnyiKéS UGPKETIVYK TTEPIEXOUEVOU

WEB SHOP — WEB PAGE

DATA-DRIVEN ZTPATHIIKEZ MAPKETINIK

Happysocks.com
KaAtoeg pe mpwtdtuma oxEdLa

E€atouikeuon meplexopévou Pacel cupnepldpopdc otn
oeAlda, mpotTiunoswy, geolocation, yeyovotwv, Kal
OUOTACEWV Tipoidviwy Paocel Slabeootntag ota
KOVTLVOTEPQ KATOOTHHOTA

fabletics.com
aBAnTiKn poda

E€atoptkeupéva pnvopota yla eykatdAeupn kaAablou
Slvovtag tnv aiocBnon tou emeiyovtog mpoBdaAlovrog
neploplopévn SlaBeouotnta n Suvatotnta KpATnong
LOVO yLO HUIKPO Slaotnua.

En.zalando.de
E(6n évduong kot uTtddnaong

HAgktpovika pnvopota mou l6omololV yia poadopEg
O£ PoioVTa ToU £XoUV apapeivel og KaAdBia xwplig va
ayopaotolV

Meundies.com
Ecwpouya

JTpatnylkeg cross — selling

zappos.com
Eidn umodnong

HAEKTPOVIKA HNVOPOTA HETA TNV ayopd HE CUVTOUO
KoUTC yLo TO TPOTOV TTOU AYOPAOTNKE WOTE VO TOVWOEL n
TUOTOTNTA OTN HLAPKA.

revolve.com

Katdotnua pe €i6n évéuong,
uTOdNoNG KoL aecouadp mou
aneuBuvetal og Millennial kau
Gen Z.

Anpoupylka popups Tou TipoBdMlovtal Alyo Tmpwv
gykatohelPel o xpnotng tn oeAida. O L.oToTOMOG avaAUEeL
KOl XPOVOMETPElL MpPooekTikd T 6pactnpldtnTa Tou
mouseover Kol AAAEG oUUTEPLPOPES TWV XPNOTWV yLa val
TPOBAAAEL EyKalpa To avaduopevo Tapabupod tne. Etol
Alyo mpwv kAeioel o xpriotng tnv Kaptéla Aappavel pa
npoodopd 1 Ekmtwon 10% ywa T SlevBuvon
NAEKTpOVIKOU Taxudpopeiou tou.

Xpress.com
E(6n évduong, umodnong kot
afeooudp

E€atoutkeupéva email eykatdAewpng kaAablou TOU
Sivouv kivntpo yla TNV oAokAnpwaon tng mopayyeAiog tn
S6ebopévn otyun mpoodEpoviag SwPEAV ATOCTOAN Kol
npoBaAAovtag mopopoLa mpoiovta

Marimekko.com

Auvapikd MepLEXOUEVO o€ Lopdr Pop up mou mPoKUTTEL
pHéoa amo tnv avaluon dedopévwy npdBeong e€6dou,
tonoBeciag Kal LotopkoL TepLiynonc.
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luvatkeio Zoundika €idn
g€vbuaong, umodnong Kat
afeocoudp

hellomolly.com
Fuvaikeia eién évduong,
unébnong kat aecovdp

E€atoutkeupéva email eykatdAsupng kaAablou TOU
Slvouv kivntpo yla TNV oAokARpwaon tng mopayyeAiog tn
S6ebopévn otyun npoodEpoviag SwPeAv AmOCTOAN Ko
npoBaAAdovtag mapopoLa mpoiovia.

fwrd.com
E(6n évduong, umodnong kot
afeocoudp

E€atoutkeupéva email eykatdAsupng kaAoablou TOU
Slvouv kivntpo yla TNV oAokARpwaon g mapayyeAiog
Sebopévn otyun mpoodEpovtag Swpedv amooTtoAr, Kot

npoBdliovtag  Tapopold  TPOIOVTA,  TIPOTAOCELC,
OUOTAOEL  ayopwv, OUPBOUAEC  podag, Kol
ouvbuaopolg avahloya He TtV Tmeplotaon (L.
Xplotouyevva)

shopbop.com
Eidn évbuong, umodnong kat
afeocouap

E€atoukeupéva email eykatdalewpng kalabBou TmoUu
Slvouv Kivntpo yla TNV oAoKARpwaon TnG mapayyeAiog
SeSopévn otyun mpoodEpovtag SWPEAV OMOCTOAN, Kal
npoBdliovtag  Tapopold  TPOIOVTA,  TIPOTAOCELS,
OUOTAOELG ayopwV, GULBOUAEG podag

forloveandlemons.com
Muvaikeia eidn évbuong,
uTodNoNG Kat aecoudp

E€atopikeupéva pnvopata yla eykataAeupn kahabiov
Silvovtag tnv aloBnon tou eneiyovrog Kal poBaiiovtog
TEPLOPLOUEVN SlaBeopudtnTa n Suvatotnta KpAtnong
HOVO Lo UKPO Slaotnua.

Thredup.com

Pop up pnvopoata mou gpdavifovral HOAL avixveuTel
npo6Bean £€660u TOu XproTN Ta omoia Tov deAedlouy e
MPoodOpPEC N EMLXELPOUV VO KEVIpioouV To evladEpov
TOU HE OXETIKO TIEPLEXOLEVO.

madewell.com

>> >>

quince.com

>> >>

Ta amoteAdéopara Twv PETPAOEWV a1rédo0NG 1I0TOTOTTWY, yia K&Be pia ammd Tig online

ETTIXEIPAOEIG TOU BEiyMATOG ATAV TA TTAPAKATW (TTiVOKEG 2&3):
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Mivakag 2- MeTpARoEIC ETIOKEWIUOTNTAC

WEBSHOP/ FASHION AND = Monthly Visit Pages per
APPAREL visits duration visit Bounce rate
Fabletics.com 10.540.000 00:03:54 6,04 38.90%
Happysocks.com 355.618 00:02:01 4,44 41,19%
Meundies.com 1.424.000 00:02:58 7,42 43,75%
Zappos.com 21.630.000 00:03:50 5,83 41,32%
Revolve.com 11.300.000 00:03:39 4,5 50,19%
Zalando.com 12.670.000 00:01:47 2,1 58,17%
express.com 11.450.000 00:04:49 7,3 40,13%
marimekko.com 746.427 00:03:28 6,31 39,93%
fwrd.com 2.131.000 00:02:13 3,25 57,16%
hellomolly.com 2.131.000 00:03:03 4,19 51,16%
shopbop.com 3.741M 00:02:35 3,92 53,89%
forloveandlemons.com 521.847 00:02:58 5,75 35,11%
thredup.com 13.130.000 00:06:41 8,71 34,90%
madewell.com 9.678.000 00:05:26 7,24 37,42%
Quince.com 7.272.000 00:06:05 7,35 27,74%
Mivakag¢ 3- MeTpAoEIC EMIOKEWIUOTNTAG

Marketing

channels Social media
WEBSHOP/ FASHION AND : Female Male creating creating
APPAREL Visitors Visitors most traffic | most traffic

Direct/ Facebook/
Fabletics.com 62,25% 37,75% Paid Search | YouTube

Organic/ Facebook/
Happysocks.com 54,30% 45,70% Direct Reddit
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Direct/ Facebook/
Meundies.com 57,54% 42,46% Paid Search Reddit
Organic/ Facebook/
Zappos.com 65,24% 34,76% Direct YouTube
Direct/ YouTube/
Revolve.com 80,40% 19,60% Paid Search Facebook
Direct / LinkedIn/
Zalando.com 52,16% 47,84% Organic Youtube
Organic/ Facebook/
express.com 66,37% 33,63% Direct Reddit
Direct / Facebook/
marimekko.com 79,20% 20,80% Organic Pinterest
Direct/ Facebook/
fwrd.com 65,14% 34,86% Paid Search | YouTube
Paid Search
/Direct Facebook/
hellomolly.com 82,21% 17,79% /Organic Pinterest
Direct / Pinterest/
shopbop.com 79,78% 20,22% Organic Facebook
Organic/ Pinterest/
forloveandlemons.com 81,08% 18,92% Direct Facebook
Direct / YouTube/
thredup.com 83,94% 16,06% Organic Facebook
Direct/ Facebook/
madewell.com 81,00% 18,00% Paid Search Reddit
Direct/ Facebook/
Quince.com 81,01% 18,99% Paid Search ' Pinterest

Me pia TTpwTN PaTid OoTa TTOPATTAVW OedOPEVA, TTAPATNPEITAI Eva JEYAAO UPOG avapeoa
OTn MEYIOTN KOl EAAXIOTN TIMA TWV PNVIAIWV ETTIOKEWEWV OTOUG BIAPOPETIKOUG I0TOTOTTOUG,
TTOU ETIRERAIOVEI TO QVTIOTOIXO €UPOG OTNV KAIMOKO MEYEBOUG TwV MIKPOUETQIWV
EMXEIPACEWY TOU OeiyuaTog, aAAd Kal TN SIOPOPETIKOTNTA TWV £I0WV TTOU EUTTOPEUOVTA.
‘Etol BAémroupe 6T 1O happysocks.com, éva webshop Tou eutropelsTal  KAATOEG,
OUYKEVTPWVEI JOAIG 355.618 emmiokéwelg o€ éva uRva, étav 1o zappos.com, éva webshop
TTOU JIABETEI UTTOBHNATA, CUYKEVTPWVEL TTEPICOOTEPES aTTO 21,6 EKATOUUUPIA ETTIOKEWEIG

HNVIaiwG.

O1wg ATV €TTIONG AVAPEVOPEVO, TTAPATNPEITAI OTI N TTAEIOPNQIa TNG ETTICKEWINOTNTAG
TTPOEPXETAI OTTO TOV YUVAIKEIO TTANBUCHO 0€ OAEG TIG TTEPITITWOEIG TOU OEiyuaTOG, UE TO
10000716 va @T1avel To 80% O€ KATOIEG ATTO AUTEG, OTTWG OTn TIEPITITWON TI.X. TOU
Revolve.com, mapd 1o yeyovog 0TI atmeuBivetal e€icou kal ota duo QUAA. YTToAoyifovTag
TN P€oN TIUA TWV TTOCOOTWYV YUVAIKWY KAl avOpwV ETTIOKETTTWYV OTO Ogiyua, CUPTTEPAIVETAI

OTI TO 72% €ival yuvaikeg kal 10 28% eival avopeg (didypaupa 1).
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Average Traffic by Gender

B Female Visitors

H Male Visitors

Aigypauua 1 - Méon karavoun mTIOKEWILOTNTAS avd @UAO

Emiong Tmapatnpeital amd ta dedopéva Tou deiyhaTog, OTI Ta Wn@Iiakd KavdaAdia TTou
dnuIoUPYOUV TN PEYAAUTEPN ETTIOKEWINOTNTA Eival N ATTEUBEIOG TTANKTPOAGYNON Tou domain
N €icodog atmd oeNIBODEIKTEG TTOU £XEI ATTOBNKEUOEI O XPrOTNG, KABWGS KAl N OPYAVIKI)
ETTIOKEWYINOTNTA TTOU TTPOEPXETAI ATTO PN TTANPWHUEVEG TTNYEG OTIG PNXavég avalATnong.
AuTO Ba ptTopouce va eENyEl PIa ATTOTEAECUATIKA BEATIOTOTTOINON TOU TTEPIEXOMEVOU WG
TTPOG TIG avalnTOoEIG, Ta evOIOPEPOVTA Kal TIG TIPOTIUACEIG TwV TreAatwy. Emmmpdobera,
avVa@OPIKA HE T MECO KOIVWVIKAG OIKTUWONG, n TASloyn®@ia Tng ETMOKEWINOTNTAG
TpoépxeTal ammd To Facebook kai To YouTube, Ta otmoia ouvdudlouv Tnv TTPooAn BivTeo,
PWTOYPAPIWV Kal KEIYEVOU, PE TA BIVIEO va KATATACOOVTAI OTNV IO TTEPICATNTN HOP®N
TTEPIEXOMEVOU  TTOU  KaTavaAwveTal oTo  Oladiktuo. Tautdxpova OSIaBETouv 10XUPA
OIa@PNUICTIKA epyaAEia yia TPOPODdOTNON ETTIOKEWINOTNTOG, KAl CUYKOTOAEyovTal OTA TTIO

OUVOUIKA PETa KOIVWVIKAG OIKTUWONG Kal dnUIoupyiag KOIVOTHATWV.

2€ pIa TTPOoTTABEIa oUYKPIONG TwV PETPACEWV aTTOd0O0NG KAl ETTIOKEWPIUOTNTAG Twv 15
NAEKTPOVIKWV KATOOTANATWY HPE TIG OUVOAIKEG QVTIOTOIXEG PEOEG PETPROEIS TOU KAGOU,
uTTOAOYIiOTNKE N apIBuNTIKA HECN TIUA TWV TTOCOTIKWV METPACEWV VIO TA ETMIAEYUEVA
KaraoTAuara, dnAadn n yéon TIWA TWV PNVIaiwy ETTIOKEWPEWYV, TNG DIAPKEIOG ETTIOKEWYNGS, TWV

oeAidwv ava TTiOKEYWN Kal TOU TTOO0OTOU avaTtidnong, (TTivakag 4).
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[ivakag 4- 2UcxETIon EOWV OEIKTWV ETIAEYLEVWY KATAOTHUATWY & OUVOAIKOU KAGdou

WEBSHOP/ FASHION Monthly visits = Visit duration  Pages per visit Bounce rate

AND APPAREL

Selected webhops

average 7.128.556 00:03:41 5,68 43,34%
Fashion & Apparel

Industry average 28.440.000 00:04:41 6,47 44,35%

4.3.1. Mnviaieg ETIOKEYEIG

To yeyovog o1 N péon TIPA eTTNPEeddeTal onNUAvTIKG atmd TIG akpaieg TIMEG, OIKAIOAOYEI TN
MEYAAN BI0POPA OTIG YEOEG PNVIAIEG ETTIOKEWEIS AVAPETA OTO E€TTIAEYMEVO Ogiypa Kal TO
oUVoAo TG Blopnyaviag Tng podag (TTivakag 5 & didypapua 2). UPPWVa PE Ta OTOIXEID TOU
similarweb, 0 péoog 6POG TWV PNVIaiWY ETICKEWEWY TTOU KaTéypayav Ta 15 emAeypéva
NAEKTPOVIKA KATOOTHMATA OTO SIACTAMA TOU TEAEUTAIOU TPIPAVOU gival 7.128.556 £TTIOKEWEIG

oTav yia oAdkAnpn TN Brounxavia Tng podag kai évduong eival 28.440.000 emoKEYEIG.

livakag 5 - 2uoxénon UEowV Unviaiwv EMIOKEWEWYV

WEBSHOP/ FASHION AND APPAREL Monthly visits
Selected webhops average 7.128.556
Fashion & Apparel Industry average 28.440.000
Monthly visits
30,000,000
25,000,000
20,000,000
M Selected webhops average
15,000,000
10,000,000 M Fashion & Apparel Industry
average
5,000,000 -
0 -

Selected webhops Fashion & Apparel
average Industry average

Aidypauua 2 - Méoeg unviQieg MOKEWEIS
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ZNMEIDVETAI JIa onuavTikr dlagopd avaueoa oTig duo PeTprioel. QOoTO00, CUNPWVA E TO
similarweb, pévo o1 Tévie leaders TOUu KAGOOU METPOUV MPNVIAIEG ETTIOKEWEIG TTOU
utroAoyiCovrar ammoé 99,3 ekatoppupla  €wg Kol 212,2  eKATOPUUPIA  ETTIOKEWEIG.
2uvutroAoyiovtag 1o dedopévo auTd Ba Aéyape OTI Ol JEOEG PNVIAiEG ETTIOKEYEIS gival MIa
TTAPAPETPOG TTOU eV PTTOPET va OUYKPIBEI eUKOAA e Ta dedopéva TNG Blounxaviag o€ éva

1600 TTEPIOPIOUEVO OEiya, TO OTTOI0 TTEPIAAUPBAVEI KUPIWG ETTIXEIPACEIG JECAiou peyEBOUG.

lMivakag 6 - Hyéreg tou kAGdou Fashion & Apparel, nyn: SimilarWeb, 2023

Market Leaders

[ Read a guide

Domain (10,000) Traffic Share - MoM traffic change Country Rank Monthly V
shein.com 2.46% 1 L 4.06% #1711
2 —  nike.com 1.80% 1 5.88 #165
3 #M hm.com 1.28% | 24 #217
4 % macys.com 1.23% | 57.27 #186
5 Mm zara.com 1.15% | 21.10 #196
6 ade your Account 0.99% | 26.90 #230
7 ade your Account 0.96% | 4 26.70% #446
8 ade your Account 0.93% | 21.92 #280
9 & your Accoun 081% | 5.15 #3090
10 Upgrade your Account 0.64% | 30.54 #565

ETriong, 6TTw¢ Tpoava@épbnke, To eUPOG TWV PNVIAIWY ETTIOKEWEWY OTO OEiya ival ApKETA

uwnAGS Kai uttoAoyileTal oTig 21.274.382 PNVIAIiEG EMNIOKEWEIG WG AKOAOUBWG:

Range = Xmax — Xmin (PeyaAuTepn — WIKpOTEPN TIKA) = 21.630.000 —
355.618 = 21.274.382

onou 21.630.000 eMoKEWEIC KaTaypa@nkav KaTtda Tn OIApKEIQ TOU TPIUAVOU OTO Zappos.com

kal 355.618 eniokeWeig kataypapnkav katd Tn dIApKeia Tou TpIUAvou oTo happysocks.com.

Qaot600, uttoAoyifovTag Tn diIdueao pe Tn BorBeia Tou excel, cupTtrepaiveTal 0TI To 50% Twv
ETTIXEIPACEWY TOU DEIYPATOG TTOU XPNOIKOoTToIoUV data driven TEXVIKEG, OUYKEVTPWVOUV £WG

Kal 6.304.000 pnviaieg emoKEWEIG evwy To uttOAoITTo 50% @Tavel €wg kal TiIg 21.630.000
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pnviaieg emokéwelg. Mpoxwpwvtag €va PrAPa TTAPOKATW, HME TOV UTTOAOYIOHO TwV
TETAPTNUOPIWY, OlaKPIVOUHE OTI TO 75% TwV ETTIXEIPAOEWY TOU OEIYUATOG £XEI PUNVIAIEG
emokéWelg £wg 11.337.500 kai HOAIG To Va aTTO QUTEG EETTEPVOUV AUTOV TOV ApIBUO. 2& KABE
TTEPITITWON, TO GUVOAO TWV ETTIOKEWEWY O€ WA I0TOOEAIDA ayopwyv eEapTdTal atrd TTOAAOUG
TTAPAYOVTEG, OTTWG TA £idn TToU dIATIBEVTAI KAI N TTOIKIAIG TOUG, TO AV N AYOPOOCTIKI ATTOQAOT
TTOU apopd TO TTPOIGV TToU diaTiBeTal gival UPNAAG 1 XAPUNAARG avauigng, n TIFA Kal agia Twv

TIPOIOVTWY KATT,
4.3.2. Aidpkela ETICKEYNGS

H didpkela TNG €TTIOKEWPNG OTOV ICTOTOTTO €ival JIa ONUAVTIKI JETPNON TTOU CUVOEETAI APECT
ME TNV €PTTAOKN Kai Tn OEOMEUCN TOU KOTAVOAWTA ME TN MPAPKaA. YTroAoyiletal
XPOVOUETPWVTAG TN SIAPKEIQ aTTd TN OTIYUA TTOU 0 XPHoTng KAvel €i0odo oTnv oeAida PéXpI
TN OTIYMA TTou TNV eykataAeimel. Ooo TepIcodTEPO XPOVO TTEPVA £vag XPrOTNG O€ Evav
IOTOTOTTO, TOOO TIO KOAG OBewpouvial ouvABwg Ta TIPAyHATa WG  TIPOG TNV
ATTOTEAECUATIKOTNTA TOU PAPKETIVYK TTEPIEXOMEVOU TNG CEAIDAG QUTAG. Z€ KABE TTEPITITWON
Ba TTpétTel va éxel €€acpalioTel n ypriyopn @OpTwon Twv OeAidwv Kal n elxpnotn
TTAOlynon, WAOTE va PNV cuvuTtoAoyileTal 0 XpOvog Twv KaBuoTeprocwy aTn JIAPKEIA UIag
ETTIOKEYWNG OTNV 1I0TOo€AIda KAl TTapaTrolouvTal Ta ammoTeAéoparta. QoTd0O0, N IKAVOTTOINTIK
TTapApovr evog KaTavaAwTr) o€ Yo OeAida UTTOONAWVEI TO EVOIOQEPOV TOU VIO TA TTPOIOVTA
N TIG UTTNPECIiEG TToU TTPORAAAOVTAI, GAAG KAl YIO TO TTEPIEXOUEVO TTOU dIaTiOETAI, TO OTTOIO
MTTOPEl va gival Xproigo atrd OoTroladATToOTE ATTown yIa TOV XPrOTN, KAl WG €K TOUTOU

ouvoEeTal e UYNAEG TTPOODOKIES YIa TNV OAOKANPWON WIAG JETATPOTTAG.

TNV TTEPITITWOT TOU BEiYUATOG TNG £peuvag, N Péon SIAPKEIN ETTIOKEWNG KUPaiveTal oTa 3,41
AETTTd, TN OTIYHE TTOU OUVOAIKA OTOV KAGDO, N péon TIPN dev EeTTepva Ta 4,41 AeTrTd (TTivaKag
7 & didypaupa 3). Z0Pewva pe épeuva TTou TTpayuarotroinoe n FirstPage Sage (2022) o¢
Ociypa 170 emixeiprioewyv amd 50 kAGdoug, dilatmoTwenke 0TI 0TO OUVOAO TNG ayopdg, ol
IOTOTOTTOI TTOU DIATNPEOUV TOUG TTEAATEG DECHEUNEVOUG OTIG OEAIBEG TOUG YIO TTEPICOOTEPA
ato 3,36 AeTTTd ouyKATAAEYOVTal O€ AUTEG TTOU TTAPOUCIAOUY Kal Ta UWNASTEPA TTOCOOTA
MeTaTpoTG. EIdIKG yia TOov KAGdO TOU ecommerce, n MEON OIAPKEIQ ETTIOKEWYNG
uttoAoyioTnke ota 2,03 Aetrtd. Me Bdon Ta TTapatmdvw, n péon didpkeia emiokeywng oTig 15
NAEKTPOVIKEG ~ ETTIXEIPAOEIC TOU  OeiyyaTog  €ival  TTOPATTAVW  ATTO  IKAVOTTOINTIKN,
TOTTOBETWVTAG TEG O QUTEG PE TA UYWNASTEPA TTOOOOTA PHETATPOTING, CUPPWVA UE TNV EpEUva

Tng FirstPage Sage.

Mo avaAuTikd, evw n xaunAoTepn TiuA givar 1,47 Aertd, uttoAoyifovTag Tnv evOIAUEDN TIuA,
dlammoTwveTal 0TI 0TO 50% TWV TTAPATNPENCEWY ONUEILVETAI JEan DIAPKEIQ ETTIOKEWYNG ATTO

1,47 AeTTT@ £WG 3,27 AeTTTd, KAl 0TO UTTOAOITTO 50% TrapaTnpeital péon dIAPKEIA ETTIOKEWYNG
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atrd 3,27 AeTrtd €wg 6,41 AeTTTd, pE TO 50% auTwyv Twv TTapatnpriocwy, dnAadn 1o V4 Tou

OeiypaTog, va onueiwvouv péon dIApKela ETTIOKEWEWY atro 4,8 éwg 6,41 AeTTTd, TTOU €ival
Kal n YéyioTtn TIPA.

Mivakag 7- 2uoxénion uEang OIAPKEIAS ETTIOKEWNS

WEBSHOP/ FASHION AND APPAREL Visit duration
Selected webhops average 00:03:41
Fashion & Apparel Industry average 00:04:41
Visit duration
0:05:02
0:04:19
0:03:36 -
0:02:53 1 W Selected webhops average
0:02:10 -
B Fashion & Apparel Industry

0:01:26 - average
0:00:43 -
0:00:00 -

Selected webhops Fashion & Apparel

average Industry average

Aiaypauua 3 - Méon didpkeia miokeywng

4.3.3. ZeAideg ava emiokeyn

H pétpnon auth uttoAoyidel TTéoeg O0eAideg €TIOKETTTETAI O XPAOTNG HECA OTOV I0TOTOTTO.
Mpoékertal yia évav £€icou onUAvTIKO BEIKTN TTOU avTIKATOTITPICEI TN OECUEUON TWV TTEAATWV
Kal To TT600 KOAANIEPYEITAI TO EVOIOPEPOV TOUG ATTO TO TTEPIEXOMEVO PECA OTOV IOTOTOTTO,
WOTE va ouvexioouv TNV TTAOAYNON €EEPEUVOVTAG TTEPIOTOTEPEG OEAIDEG. ZuvdEeTal APECT
ME TNV PETPNON TNG OIGPKEIOG ETTIOKEWNG, WOTOCO Kal Ol dUO OEIKTEG XPEIGLovTal TTPOCOXN
WG TTPOG Ta cuuTTEPAoaTa TTou Ba e€axBouv yiaTi dev ATTOTUTTWVOUV OAn Tnv €ikéva. TNV
KAAr TTEPITITWON O XPNOTNG ETTIOKETTTETAI TTOAAEG OEAIdEG KATA TNV ETTIOKEWr TOU OTOV

IOTOTOTTO YIaTi BPIOKEI TO TTEPIEXOUEVO EVOIOPEPOV, TTOAUTIMO KOl XPrOIKO YIa TIG AVAYKES
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TOU, KI £TOI N ETTIOKEWI) TOU TOU TTPOCPEPEI I KAAN EUTTEIPIA Kal agia. ZT0 XEIPOTEPO TEVAPIO
OUWG eVvOEXETAI O XPAOTNG VO ETTIOKETTTETAI TTOAEG O€Nideg yiati dev Bpiokel autd TTou

avalntd, yeyovog Tou ouvdésTal ue SuoapeaTn euTTelpia TTAoriynong (Quevedo et.al, 2015).

ZUpoewva pe épeuva Tng Little Data 1Tou TrpayuartoTroifénke 1o ZemTéUPplo Tou 2022 o€
ociypa 1.190 1oToocehidwy TOU KAGdOU TNG POdag, dIAToTWONKE OTI 0 PECOG OPOG TWV
oeAidwv ava emiokewn ATav 3,1. Me Bdon Tnv £peuva, 10 20% Twv I0TooEAIdWY onueiwaayv
Tavw ato 4,4 oeAideg ava etmiokewn, evw oTnv kKopu®n Tou 10%, 0 apiBPOS Twv oeAidwv

£@Taoe TIg 5,5 avd emmiokewn.

2710 €TMAeyUEVO BEiyua TwV 15 SIadIKTUAKWY KATAOTNHATWY, O HECOG apIBUOG TeAIdwY avd
emmiokeyn eival 5,68, ye 10 péoco aplBud oeAidwy OTO GUVOAO TOu KAGdou va eival 6,47
(Tivakag 8 & didypauua 4). Qotdéo0, poévo pia (zalando.com) onueiwoe pHOAIG 2,1 oeNideg
ava ETTIOKEWN, TTOU CUUTTITITEI KAI JE TO OpI0 Tou XelpoTepou 20% Tou deiypatog Tng Little
Data. Mg Bdon ta dedopuéva Tou deiyuatog Twv 15 eshops, 10 50% Twv KATAOTNUATWY €XEI
Héoo apiBud oeAidwv avd emmiokewn dvw Twy 5,94, TTou eTTEPVOUV TO AVWTEPO OPIO TWV

KOPUPQiwy KATaoTNUATWY TNG €épeuvag Tng Little Data.

lMivakag 8 - Zuaxénian uéoou apiBuou ogeAidwy ava emiokewn

WEBSHOP/ FASHION AND APPAREL Pages per visit
Selected webhops average 5,68
Fashion & Apparel Industry average 6,47
Pages per visit
6.6
6.4
6.2
6 m Selected webhops average
5.8
B Fashion & Apparel Industry
5.6 A average
5.4 -
5.2 A
Selected webhops Fashion & Apparel
average Industry average

Aidypauua 4 - Méoog¢ apiBudc oedidwyv avd erriokewn
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ZUppwva pe Statista (2023), o p€oog apiBPOg oeAidwv avd etTiokewn oTov KAGdO TOU
NlavikoU euTTOpiou TTOU Oonuelwdnke 1o 4° Tpiunvo Tou 2022 ATtav 5,5 amd otabepd
uttoAoyI0TA Kai 4,8 atrd KIvNTEG CUOKEUEG (D1Aypauua), YEYOvOg TToU eVIOXUEI TNV UTTOBE0N
OTI 0 PEOOG OPOG CEAIBWYV ava TTiIOKEWN TNG ETTIAEYPEVNG ouddag Twv data driven webshops

gival IKavVoTToINTIKOG.

AVERAGE PAGE VIEWS PER VISIT
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Aiaypauua 5 - Méoog apiBudc oedidwv ava emriokewn oTo Alaviké UTTOpIO
lnyn: Statista, 2023, https://www.statista.com/statistics/1106552/number-of-visits-website-before-
checkout/

4.3.4. MoocooT6 eyKATAAEIYNG

To 1T0000T6 eykaTAAEIYNG divel PIa €IKOVA YIA TOUG ETTIOKETTTEG TTOU €Quyav ammd Tov
IOTOTOTTO APOU E€TMOKEPONKAV TNV apXIkr oeAida, dnAadn dev TTpoxwpnoav o€ deUTEPN
oeAida Tou 10TOTOTTOU. YWNAO TTOOOOTO €YKATAAEIWNG UTTOBEIKVUEI JETAEU AAAWY XaunAn
0é0pEUON TOU KOIVOU QTTEVAVTI O€ €va TTEPIEXOPEVO TTOU OEV TO AVTITIPOOWTTEVEI Kl OEV
KOAUTTTEI TIG AVAYKEG TOU. 210 O€iyPa PAG, TO TTOOOOTO EyKATAAEIYNG €ival XaUNAGTEPO aTTO

auTO TOU avTioTolxou KAGdou, pe TTooooTo 43,34 évavti 44,35 (trivakag 9 & didypauua 5).

ATTO TIG TEOOEPIG UETPROEIG TTOU CUYKPIONKaAv auTh €ival n TTpWTN TToU EP@Aavilel EUVOIKOTEPQ

atmmoteAéopaTa atrd autd Tou ouvoAou Tou KAGdou.
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lMivakag 9 - 2uoxénion uéoou TooooToU avarridnong

WEBSHOP/ FASHION AND APPAREL

Bounce rate

Selected webhops average

43,34%

Fashion & Apparel Industry average

44,35%

Bounce rate

44.60%

44.40%

44.20%

44.00%

43.80%

43.60%

43.40%
43.20% -
43.00% -

42.80% -

average

W Selected webhops average

B Fashion & Apparel Industry
average

Selected webhops average Fashion & Apparel Industry

Aiaypauua 6 - Méoo rooooTo avarrdnong

2UPOWVA PE TNV JEAETN TTOU TTpaydaToTroinoe n Siege Media (2023), a@oU avéAuoe TTAVW

ato €va OICEKATOUNUPIO oUVEDPIEG ATTO OAEG TIG TTNYEG ETTIOKEWIUATNTAG KAl TTEPICCOTEPA

ammd 700 ekaToppUpla eyKOTAAEIPEIS oeNidwy, KATEANEE OTO CUPTTEPACHA OTI éva PECO

0000710 avarridnong eivalr 50,9%. AvaAlovtog Trepaimtépw ava KAGdO TTapoucsiaose Ta

ammoTeAéCPATA TOU TTApOKATW TTivaka (TTivakag 10), ue To Ecommerce va gu@avilel péoo

TToo00Té avattAdnong 54,54%, éva atrd Ta XAPNNAGTEPA TNG AyOPdg, HETA TIG AOPAAELIES KAl

10 Real Estate. Mia akopa peAétn, tng CLX 1T0U TTpaypatotroiiBnke yia tov KAGdo tng

évduong UTTOAGYIoE TO TTOOOOTO avatidnong os 45,68%, evw n Data Box, otn &IKA TNG

épeuva, £dwOoE TTaPENPEPES aTToTEAETPA UTTOAOYICovTag 45,68% (Capturly, 2022).
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lMivakag 10 - MNooooté avarridnong avda kAddo (Siege Media, 2023)

Travel 82.58%
B2B 65.17%
Lifestyle 64.26%
Business and Finance 63.51%
Healthcare 59.50%
eCommerce 54.54%
Insurance 45.96%
Real Estate 40.78%

MeTd a1rd TIG TTAPATIAVW CUYKPICEIG, OIATTIOTWVETAI TTWGS TO MECO TTO00O0TO avattAdnong
TWV €TMAEYUEVWYV I0TOTEAIDWYV gival XaunAGTEPO aTTd AuTO TOU CUVOAOU TOU KAGDOU, EVW) TO
50% €& autwv onueiwvouv TToo00Td avattdNong XaunAdTepo amd 41,26%. Autd deixvel
TNV aTTOTEAEOHATIKOTNTA TwV TeEXVIKWV data driven PAPKETIVYK TTEPIEXOMEVOU, ME TNV
TTPOWBNON €EATOMIKEUPEVWVY PNVUMATWY, TNV TTapoxn EekABapwv TTANPOQOPIWYV YIa TO
TTPOIAV, TNV avixveuon Tng TTpéBeang e€600u Kal TNV agloTroinon €EUTTVOU TTEPIEXOMEVOU Yia
TNV TTPOCEYYION TWwV TTEAATWYV Kal T dIatienon Tou evOIaPEPOVTOC TOUG JECO OTOV

I0TOTOTTO.

4.4. TulATNON ATTOTEAECHATWYV

H tmapouca diatpifr) emixeipei va peAeTAoel TNV ommoudaidTNTA TNG CUAAOYAG KAl TNG
OUCTNMOTIKAG avaAuong Twv OeOOPEVWY  KATAVOAWTWY, Yia Tn  Onuioupyia  Kai
BeATioTOTTOINON TNG OTPATNYIKAG HAPKETIVYK TTEPIEXOMEVOU OTIG OIODIKTUOKEG ETTIXEIPATEIG
TOu KAGOOU Tou ecommerce. 210 KOUMATI TNG BewpnTiKAG Bepeliwong diepeuvrBnkav ol
ETTIKPATOUOEG OUYXPOVEG TTPAKTIKEG Kal HEBodOI Tou Data Driven HAGPKETIVYK TTEPIEXOMEVOU
TTou xTiCouv HIa SUVOUIKA ox€on ME TOV TTEAATN, KABWG WE TNV eVOWUATWOTN TOUg,
EMTUYXAVETAlI N APECN AVTATTIOKPION TWV ETTIXEIPHOEWY OTIG BIAPKWG HETARAANSUEVES
QAVAYKEG KAl CUPTTEPIPOPES TWV TTEAATWYV, TTOU EVTOTTI(OVTal HETA ATTd TNV TTAPAKoAoUOnon
Kal avaAuon Oedopévwy O€ TIPAYMOTIKO Xpovo. ET0l, o1 oUyxpoveg OIadIKTUOKEG
ETIXEIPNOEIS AlaveuTTOpiou gival e B€an va TTPpoo@EpouV uwnAoTePN agia oToug TTEAATEG
TOUG, MOIPACOVTOG ECATOUIKEUMEVN EUTTEIPIA KO SIOTNPWVTAG TNV EUTTAOKK TOUG PE TN HAPKA.

2T0 EUTTEIPIKO KOYMATI TNG EpYOTiag, avaAuovTal o1 OEiKTEG aTTOd00NG TWV I0TOOEAIdWY TTOU
ouvdEovTal PE TNV KATAVAAWON TTEPIEXOPEVOU OE 15 NAEKTPOVIKA KATAOTHHATA TOU KAGDOU

NG M6dag (évduon kal uttdédnaon) TTou aKOAouBoUV TEXVIKEG, MEBOOOUG Kal OTPATNYIKEG
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MAPKETIVYK TTEPIEXOUEVOU TToUu PBacifovial ota dedopéva. ‘Etol, e€¢etdotnkav Bacikoi
OXETIKOI DEIKTEG, OTTWG Ol HETEG PNVIAIEG ETTIOKEWYEIG, N HEON OIAPKEIN ETTIOKEWYNG, Ol HEOEG
oehideg ava emmiokewn Kal Ta péoa TTOO0O0TA aAvatidnong, Ta OTIoid OTn OCUVEXEID
OUCXETIOTAKAV HPE TA PECA QVTIOTOIXO TTOO0OTA TOU OGUVOAIKOU KAGdOou Tng HOdOG Kal

évduong.

Ta ammoTeAéopaTa TNG EUTTEIPIKAG £PEUVAG TTAPOUGIacaAV Wia dIaPopoTIoINKEVN EIKOVA ATTO
TNV AVOUEVOUEVN, WG TIPOG TNV ETTIOOCN TWV UNVIAIWY ETTIOKEWPEWY, TwWV CeAidwy avd
emmiokeywn Kal TG OIAPKEIAG TNG ETTIOKEWNG, TTOU ATAV CAQPWS XAWNAOTEPEG aTTd TNV
avTioToixn Tou KAAdou, v TO TTOOOOTSO avaTIdNoNG KIVIBNKE O¢ eUVOIKOTEPQ ETTITTEDA O€

oUyKpIon KE Tov HEOO 6po Tou KAGdou.

Mo avaAuTikd, o€ €vav eEQIPETIKA avTaywVvIoTIKO KAGSO OTTwG autdg Twv NAEKTPOVIKWV
TTwANoewyv €1dwv £vduong Kal uttédnong, ol OEiKTEG TNG ETTIOKEWINOTATAG EVOEXETAI VO
emnpeddovral  ammod  TTOIKIAOUG  TTapdyovTeg, OTTWG Ta  PEYEBN TwV NAEKTPOVIKWV
KataoTNATWY, Ta IoXupd di1ebvr] brand names TTou Kuplapxouv OTnNV TTayKOoMIa ayopd,
KaBw¢ Kal N Katnyopia oTnv oTroia avriikouv Ta €idn tmou diatiBevral ammd KdBe katdoTnua
TTOU EVOEXETAI VO NV €ival CUYKPIOIUES (TT.X. XAUNAOU 1 JECAiou KOOTOUG, ETTWVUNA €idn

oXe0I00TWY, UYNAN POTITIKA, K.0.K.).

O péoog 6pog BIGPKEIOG TNG ETTIOKEWYNG OTO €TTIAEYUEVO Oeiyua dev aTTEXEl TTOAU aTTd TO JEGO
OpO TOU KAABOU, yEYOVOG TTOU UTTOBNAWVEI OTI TO TTEPIEXOMEVO EiVal APKETA ATTOTEAECUATIKO
WOTE VO OUYKPATAOEI TO EVOIAPEPOV TWV ETTIOKETITWV Kal evioXUel TNV uttéBeon OT1 oI data
driven oTpaTnyIKEG TTEPIEXOUEVOU BIOTNPOUV EVEPYH TNV EUTTAOKI TOU TTEAATN Kal {wnpod TO

EVOIAQEPOV TOU, TTPOTPETTOVTAG VIO HEYOAUTEPNG DIAPKEIAG TTEPIAYNON OTOV IOTOTOTTO.

Ava@opikad pe Tov apiBud oeAidwyv avd €TTiOKEWN, av KAl OPIAKG XAuNAOTEPOG aTTd TOV
avTiOTOIXO NECO OPO TOU KAAdOU, BUCKOAQ gival AVTITIPOOWTTEUTIKOG ATTO HOVOG TOU, diXWwg
VA OUOXETIOTEN PE GAAOUG O€iKTEG, OTTWG TO TTOCOOTO HPETATPOTIWV VIO TTAPABEIYHA, OTO
oTroio Ogv UTTAPXE TTPOORACN OTO TTAdICIO aUTG TNG MEAETNG, KABWG Ta dedopéva auTd
OUAAEyOVTAl OTTOKAEIOTIKA ATTO TIG €VOIAQEPOUEVEG ETTIXEIPAOEIS HECW AAAWYV epyaAgiwv
oTTwg Ta Google Analytics. Tautdxpova, €va eCAIPETIKA OTOXEUUEVO TTEPIEXOMEVO, EVOEXETAI
VA ATTOTPEWEI TNV ETTIOKEWN OE TTEPICOOTEPEG OEANIDEG, APOU N avAaykn Tou XPAOoTN Ba €xel
IKAVOTTOINBEI APECA KAl ATTOTEAECUATIKA, TTPOCQPEPOVTAG éva OUVTONO Kal dpioTo Tagidl

KOTAVAAWTH.

TéAOG, TO €uvOoikO TTOCOOTO AvaTTAdNONG TwV ETTIAEYHEVWY Webshops kai N xaunAdTepn TIWA
TOU WG TTPOG TOV HECO OPO Tou KAASOU, aTroTeEAE éva agIooNUEIWTO CUUTTEPACHA GE OXEON
ME TIG UTTOAOITTEG CUOXETIOEIG METPAOEWY. YTTOONAWVEl augnuévn oIdTNTa EUTTAOKNG Kal

Oéopeuong Twv TIEAATWY TTOU TTPOEPXETAlI ATTO KATAAANAQ OTOXEUPEVO TTEPIEXOMEVO,
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atroreAeopaTikd call to actions kal elxpnoTn TTEPINYNOT, WG ATTOTEAECUA TNG GUAAOYNG Kal

avaAuong OedOPEVWV  CUMTTIEPIPOPAG, TIPOBEONG, TIPOTIMACEWV KAl  AyOPAOTIKWV

TTPOTUTTWV.

ZUYKEVTPWTIKA, SIQTTIOTWVETAI OTI PE TNV aglotroinon TG avaAuTiKAG dedopévwyv yia TN
BeATioTOTTOINON TWV OTPATNYIKWY HAPKETIVYK TTEPIEXOUEVOU KAl ME TNV EVOWMATWON
oUYXPOVWYV TTPAKTIKWY KAl EPYAAEIWV yIa TO OKOTTO AUTO, ETTITUYXAVOVTAI UWPNAEG METPROEIG
OTOUG OEIKTEG ETTIOKEWIUOTNTAG, O€ OUYKPION PE ATTOTEAEOUATA TTPONYOUHEVWY EPEUVIDV,
Tautdxpova, ol HEOEG TIMEG TWV BEIKTWY aTTO TO PIKPO deiyha TNG £psuvag TTANCIACoUV 1)
EETTEPVOUV TOUG OEIKTEG TOU GUVOAIKOU 10XUPOU Kal IDIAITEPA aVTAYWVIOTIKOU KAGdOU TNG
HOdOG, OTTWG OTNV TTEPITITWON TOU BEIKTN TTOOOOTOU avattidnong. QoTéo0, 0 CUYKPION HE
TTPONYOUUEVEG €PEUVEG, Ol UETPAOEIS Tou OeiydaTog dcixvouv pia BeTik Tdon oTnv
ATTOBOTIKOTNTA TWV NAEKTPOVIKWYV KOTACTAUATWY atmd Tnv aglotroinon Twv data driven
TEXVIKWY MAPKETIVYK TTEPIEXOMEVOU. Ta atroTeAéopata TG €peuvag TTapouciddovral

OUYKEVTPWTIKA OTOV TTAPAKATW TTivaka (11).

Mivakag 11 - AmoreAéouara épeuvag

lNuvaikeg 72%
dulro Avdpeg  28%
KavaAia papKeTIVYK
TTOU dNPIoUpPyoUV TNV
MeEYaAUTEPN
ETTIOKEWIUOTNT Direct / Organic
Méoa KoIVWwVIKAG
OIKTUWONG TToU
onuIoupyouv Tn
MeEyOAUTEPN Facebook /
ETMIOKEWYIYOTNTA YouTube
Biopnyavia
Modag &
Méoeg pnviaieg Acgiypa: ‘Evduong:
ETTIOKEWEIG 7.128.556 28.440.000
Biopnyavia
Biopnyavia ecommerce
Modag & (FirstPage,
Méon didpkela Aciypa: ‘Evduong: 2022):
ETTIOKEWNG 3,41 AetTd 4,41 AetrTd 2,0 AetrTd
Biounxavia
Biounxavia ecommerce
M6dag & | (Siege Media,
Méoo TToo00TO Acgiypa: ‘Evduong: 2023):
avatRdnong 44,34% 44,35% 54,54%
Biopnyavia
Retail
Biounxavia Biounxavia (Statista,
Modag & Modag (Little 2022):
Méoeg aoeideg ava Agiypua: ‘Evduong: Data, 2022): 5,15
ETTioKEWN 5,68 oeAideg 6,47 oehideg 3,1 oehideg o€eNideg
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4.5 MNeploplopoi TG EpeEuvag

Mapd 10 yeyovog 6T 1600 N PBIBAIOYPAQIKY €TTIOKOTINON 000 KAl N EUTTEIPIKN £PEUVA
TTPOCPEPAV OPKETEG TTANPOPOPIEG OXETIKA HPE TNV OTTOUdAIOTNTA TWV OEOONEVWY OTNV
ATTOTEAECUATIKOTATA TOU MHAPKETIVYK  TTEPIEXOMEVOU, €VTOUTOIC €VTOTTICOVTOI QPKETOI
TTEPIOPIOHOI TTOU OEV ETTITPETTOUV TN YEVIKEUON TWV OTTOTEAEGUATWYV YIa TO OUVOAO Twv
NAEKTPOVIKWYV KATAOTNUATWY. Z€ TTPWTN PAOCT, N EPTTEIPIKNA £peuva BacioTnke €€ OAOKARpoOU
oTo gpyaleio Similarweb TTou TTapeixe oToIXEIO YIA £va TTEPIOPICHEVO SIACTNHUA TPIWY UNVWV.
MpéoBacn oe TTeEPICCOTEPES £PapUOYES TTou Ba TTapeixav dedopéva yia TTEPITOOTEPOUG
O¢eiKTEG, OTTWG YIa TTAPABEIYUA TA TTOCOOTA PETATPOTTWY Kal N SIAdPOPESG TWV ETTIOKEWEWY
OTOV ICTOTOTTO, Ba £pixvav eVOEXOUEVWG TTEPICCOTEPO PWG OTNV £peuva, Ba CUPTTAApWVaV
TNV €Ikéva Kal Ba evioxuav TNV aglomoTia TNG UTTOBE0NG VIO TNV ATTOTEAEGUATIKOTATA TOU

Data Driven Content Marketing oTa nAEKTPOVIKA KATACTAMATA.

O di1aBéoipog xpbévog yia TNV OAOKAApwWON TNG HEAETNG TTEPIOPICE TNV €pEuva Yia TNV
avadnTNon NAEKTPOVIKWY KATACOTANATWY TTOU AgIOTTOIOUV Ta dedopéva OTn OTPATNYIKN
MAPKETIVYK, N OTTOIa TTPAYUATOTTOINONKE ATTOKAEIOTIKG HECW SIODIKTUOKNG ETTIOKOTTNONG O€
apBpa kai blogs Tou kKAGdou. ‘ETo1 €TTIAEXONKAV 15 nAekTpovIKG KaTaoTAuaTa atrd Tov KAGdo
NG MOdag, évduong Kal uttddnong, evw oTddnke aduvato va emiBepaiwbolv 10GpiBua
KATaoTAPOTA TTOU Oev evowpatwvouv data driven TeXVIKEG, WOTE va Yivel Hia TTIO
ATTOTEAECHATIKA CUCXETION. [1a TO AOy0 auTd €TIAEXBNKAV o1 dIABECIKOI BEIKTEG TOU KAGDOU

TTPOG CUCXETION.
4.6. ZUCTAOEIG YIA TTEPAITEPW EPEUVA.

H mrapouaca diatpif utropei va ammoTeAéoel TN BAoN yia TTEPAITEPW £PEUVA PE OKOTTO TNV
empBeBaiwon TG OTTOUBAIOTNTAG TWV OeDOPEVWYV OTNV AVATITUEN QTTOTEAECUATIKWV
OTPATNYIKWY HAPKETIVYK TTEPIEXOMEVOU OTO NAEKTPOVIKO €UTTOPIO. ZXeDIAlovTag pIa
ouvduaoTIkr peBodoloyia épeuvag, Ba putropoloe va agloTroinNBei pia €k BABOUG TTOIOTIKN
épeuva PEOW OUVEVTEUEEWV € GTEAEXN TTOU EUTTAEKOVTAI EVEPYA PE TO OXEDIAONO Kal TV
EKTEAEON TNG OTPATNYIKAG MAPKETIVYK TTEPIEXOPEVOU pE Pdaon Ta dedopéva, WOTE va
QaTTOKTNOOUV QVTITTIPOOWTTEUTIKA Kal PEAMIOTIKG OToixeia amd 1o Tedio Tng dpdong.
Tautdxpova Ba ptmopoucav va aglotroinBouv TToooTIKG Oedopéva atmd TTEPICOOTEPOUG
O¢eikTeG TTOU Ba gvioxuav TIG UTTOBETEIG KAl Ba atTavTouoay TTEPICCOTEPO ATTOTEAECTHATIKA TQ
EPEUVNTIKA epwTAMATA. EVOAANGKTIKG N £pEuva PTTOPET va atToTEAETEI BACN VIO MIG AVOAAUTIK
MEAETN TTEPITITWONG NAEKTPOVIKAG ETTIXEIPNONG ME CUOXETION OEIKTWV TIPIV KAl PETA TnVv

evowpAaTwon data driven oTpaTNYIKWY, TEXVIKWVY Kal EPYOAEIWV.
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4.7. ZupTtrépaocpa - eriAoyog

To YnN@IakS PHAPKETIVYK, ETTIOTPATEUOVTAG AVODOUOWNEVEG TEXVIKEG Kal JEBOdOUG, KaBWG Kal
Ta oUyXpova Ynelokd epyaAcia TTou TTPOCQEPE! N TEXVOAOYIA, OTTWG N TEXVNTH vonuoouvn
Kal n unxaviki pddnon, diadpapaTifel oAoéva Kal TTEPICCOTEPO NYETIKO POAO yia Tnv
emBiwon kal emrtuxia Twv OIOOIKTUOKWY KATACTNMATWY, KABWG N UTTEP-£CATOMIKEUON
yiveTal atrapaitntn, B€TOVTOG OTO ETTIKEVTPO TOV JEUOVWUEVO TTEAATN. ZTO TTAQiCIO QUTO, N
TTapouca peTatrTuxiokn diatpifr digpelvnoe TOV AVTIKTUTTO TNG SUVAMIKAG agloTroinong Twv
OeBOUEVWV TWV TTEAATWY OTO WNPIOKS PAPKETIVYK TTEPIEXOMEVOU KAl TWV OTPATNYIKWY TTOU
BaciCovral 0oe autd oTov KAGDO TWV NAEKTPOVIKWYV ETTIXEIpiocwy. Egetdlovrag TIg
OUYKEKPIPEVEG OTPOTNYIKES KOl TIPAYMATIKA TTapadeiypaTa amd Tnv ayopd, o€ auvapTnon
ME TNV EUTTEIPIKN €pEuva, UTTOYPAMMICETal n avdykn yia TOV TTPOCAVATOAIOUS Twv
OTPATNYIKWY MAPKETIVYVK  OTNV  TTapoxrn £Euttvou, OXETIKOU KAl  TTPOCAPMOCIHOU
TTEPIEXOMEVOU OTIG AVAYKEG, TTPOTIMACEIG Kl IDIITEPA XOAPAKTNPIOTIKA TWV ETTIOKETITWYV, OF
TTPAYMATIKO XPOVO H gUTTAOKN TWV KATAVOAWTWY PECO OTNV ICTOTOTTO 0dNnyEi OTO XTiOIUO
HIOG «TTPOCWTTIKAG» OXEONG WE TNV ETTIXEIPNOT, KABWG O ETTIOKETTTNG ATTOKOUICEI GPENOG Kal

BETIKN €PTTEIPIA, IKAVOTTOIWVTAG TIG AVAYKES TOU 0€ KABE 0TAdIO TOU TAEIBIOU KATAVAAWTH).

270 Ociypa TTOU €EETAOTNKE, N ETTKPATNON TWV KavaAiwy direct & organic UTTOOEIKVUOUV
aQevog TNV avayvwpIoIuéTNTA TNG HAPKAG KAl TNV TTIOTOTNTA TWV KATAVOAWTWY, Ol OTToIOl
eETTavEépovTal GUECA OTov IOTOTOTIO  YId VO TIPAYHOTOTIOIOOUV  VEEG AYOPEG,
TTANKTPoAOYywvTaG atreuBeiag 1o url ) TatwvTtag o 0eANIBOOEIKTES, APETEPOU, ATTODEIKVUOUV
TNV ATTOTEAEOUATIKOTNTA TWV NAEKTPOVIKWYV KATACOTNUATWY WG TTPOG TNV aglotroinon Tou
MAPKETIVYK TTEPIEXOMEVOU Kal TwV OTPATNYIKWY SEO TTOU KATATACOOUV TOV IOTOTOTIO O€
UWPNAEG BEoeig OTa OpyavIKA OTTOTEAECUOTA, TA OTTOIO £TTIONG Ol KATAVOAWTEG TEIVOUV va
EMTTIOTEUOVTOI TTEPICOOTEPO. TAUTOXPOVA CNUEIWVOVTAI BETIKA ATTOTEAEOUATA WG TTPOG TOUG
OeikTEG EMOKEWPINOTNTAG TWV IOTOTOTTWY Twv eshops, ol otroiol Bpiokovral oe dvodo o€
OUCXETION ME AVTIOTOIXO QTTOTEAECHUATA TTPONYOUMEVWY  EPEUVIDV KAl OEV QTTEXOUV TTOAU
atTd TIG AVTIOTOIXEG METPNOEIG TWV OEIKTWYV OTO OUVOAO TG Blounyaviag. ATro Ta TTapatmavw
OUMTTEPQIVETAI TTWG OI IOTOTOTTOI TTOU AgIOTTOIOUV Ta OedOPEVA KOl EVOWHATWVOUV TNV
QVOAAUTIKA TOUG O€ TIPAYMaTIKO XPOvo, TTapoudidldouv BeATiIwPéEvn atmodoTikOTNTA, ME
EVIOXUMEVN AUEDN KOl OPYAVIKI ETTICKEWYINOTATA, dIATAPENCN TWV TTEAATWY Kal EVIOXUMEVN
EUTTAOKNA TWV XPNOTWV HE EEOTOMIKEUPEVO TTEPIEXOMEVO TTOU IKAVOTTOIED TIG TTPOCWTTIKEG
QavAYKEG TOU KABe KaTavaoAwTh Kal TTpoo@Eépel uywnAn agia kai eguttnpétnon o€ OAn TN

Oldpkela Tou Tagidiou Tou.

H peAéTn autr atroteAei pia Bdon yia Tnv euplTePn KaTavonon Tou pOAoU Kal TNG agiag Tng
OUAANOYNG Kal avaAuong Twv OEOOUEVWY OTO WNYPIAKO HAPKETIVYK TTEPIEXOMEVOU, E OTOXO
TN Slavour Tou KATAAANAOU KOl £CATOMIKEUUEVOU TTEPIEXOPEVOU HE TN HOPQP] CUCTACEWY,

64



uTTEVOUHioEWY, CUUBOUAWY Kal TTAPOXNG CUYKEKPINEVWY TTPOVOMIWV PAoel OeOOMUEVWV.
KdBe katavaAwTrg mTpoodokd TAéov va atmmoAauPAvel Pia TTPOCWTTIKN Kol POVAdIK
AAANAETTIOpAON HE TIG WNPIOKES ETTIXEIPAOEIG TTOU ETTIOKETTTETAI, KATI TTOU Ba TPOPODOTATEI
TNV aQOoaiwaon Tou oTn HapKa, TNV EUPUTEPN EUTTAOKK TOU E TOV ICTOTOTTO KalI TNV TTpoBupia
TOU VO €TTIAEEEI VO TTPOXWPNOEI 0€ AyopEG, ATTODEIKVUOVTAG TNV ATTOTEAEOHUATIKOTNTA TOU

MAPKETIVYK TTEPIEXOMEVOU.
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