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Evyopwotieg

®a NBera va ekepacm TG Oeppég pov evyopiotiec otov kadnynt) pov Kovotavtivo
[Moavayiwtdkn yoo v apépiotn vrootpiln, TV Kabodnynon Kol TG TOAVTIUESG
oLUPOVAEC TOL KB OAN T dLapKELN EKTOHVNONG TNG TOPOVCOC SUTAMUATIKNG EPYOGIOGC.
H emompovikn tov cupuPoir], n vopovn Kot 10 evOlaupépov mov enédel&e vanpéav
KaBoploTikd yo TNV eRPEOLVON 6TO AVTIKEIIEVO TG EPELVOG KOt TNV OAOKATPMCT| TOV
épyov. Tov evyaplotd Beppd Yo TNV EUTIGTOGVVT] Kot T GLVEYN EVOEppLVGT TTOL LoV
TPOGEPEPE.
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Iepiinyn

H dvvopikn avamtuén tov nAEKTpovIKoD EUTOPION €XEL EMPEPEL ONUOVTIKES OAAAYES
0T GLUTEPLPOPA TOV KOATOVOAMTMOV KOl GTOV TPOTO LE TOV OMOI0 Ol EMLYEPNCELS
avaAvovv katl aglomolovv o dedopéva Tovg. H cuvveyne mapaymyn peydiov Oykov
OO UEVOV A0 NAEKTPOVIKEG GUVOAAAYEG KO YNPLOKES TAUTPOPLES KAO1GTA avaryKoio
™ XPNoN OVYYPOVOV EPYOAEID®V OVAALGONG KOl OMTIKOTOINGONG, TPOKEWEVOL VO,
e€ayxBohv OVCLOGTIKA GLUTEPAGLOTO Kol Vo, VITOSTNPLYOEl 1 Ayn ETLXEPNCLOKDOV
amoPAcE®Y. XTO0 TAOUGLO OVTO, M TAPOVCH HeTATTLUYOKY SwtpPn eEetalel Tig
KOTOVOAMTIKEG TAGELS OTIC MAEKTPOVIKEG aYOPEG MECH OVAALONG OEOOUEVMDV Kot
TEYVIK®OV TPOPAETTIKNG avOAVONC, e KOplo epyareio To Aoyioukd Tableau.

Xxomdg TG epyaciog elval n Katavonom Kot avAALGT| TG 0LYOPAGTIKNG GUUTEPLPOPAS
TOV KOTOVOADOTOV, 1 AVAYVAOPICT TPOTHTOV KoL TAGEWV, KOOMS KoL 1 KOTYOPlomoinom
TOUG O€ OlOKPITEG OUAOEG, HE OTOYXO Tn OMUIOVPYIR YPNOU®V  ETLXEPTCLOUKDOV
ocvunepooudtov. To dedopéva OV YPNOLOTOOVVTOL TPOEPYOVTOL OO GLVOAN
NAEKTPOVIKOV GUVOAAQYDV TPOYUOTIKOV 1 TPOCOUOIOUEVOL TEPPAALOVTOG Kot
neptlopufdvovy TAnpoeopieg OYETIKA HE TEAATEC, YPOVIKEG TEPLOGOLS OYOPDV,
YEWYPOPIKN KOTAVOLT KOl OLKOVOUKE HeyEo.

H pebodoroyia Paciletor 6 mocoTiKn avAALGT dedOUEVOV Kol TEPIAAUPAVEL GTAOLN
KaBap1o ol Kot TpoemeEepyaciag, EEEPELVNTIKNG AVAALGNC SESOUEVMV KOl EPAPLOYNG
TEYVIKOV avdivong pécm tov Tableau. Idwitepn €peacn divetor ot yprion
onTiKomooemv, ddpactikdv dashboards kot @idtpwv, To omoia emitpémovv
OlepedVNON NG CLUTEPLPOPAS TMV KOTAVOAMTMOV GE OLPOPETIKES YPOVIKES KO
vewypoapikés Owaotdaoelc.  IlopdAinia, epappolovtor TeXVIKEG opadOmoinong
(clustering) xou mpoPAentikig avaivong mov vrootnpilovtal and to Tableau, omwg
forecasting Td.ce®mV Ko YOPTOYPAPIKT ATEIKOVIOT] OEOOUEVOV.

To omoteréopato avodeKVOOLV Tn ONUHOcio. TNG OMTIKNG OVAALONG Kol TNG
JLdPACTIKNG OlEpeHvNONG SEGOUEVOV GTNV KOTAVONOT] KOTAVOAMTIKOV HOTIBOV Kot
oTN OOHOPPMON OTOXELUEVOV oTpatnyik®v marketing. EmmAéov, emonpaiveton o
poLoc TtV epyadeiov business intelligence o1n petatpony] TV OEOOUEVOV OE
aSlomomowun yvoon, eve egetdlovrar {nmmuota deovToAoyiog Kol TPOoTUGiog
TPOCHOTIKMV 0£O0UEVOV GTO TAAIGLO TNG OVAAVONG KOTOVOADTIKOV TATPOPOPLAOV.

AEgeig kKA1B14

H)extpovikd eumodplo, KOTOVOAMTIKY GOUTEPIPOPA, avaivon dedopévav, Tableau,
onTIKOTO NN Sed0UEVOV, OLAOOTOINGT KATAVIAWTAOV, TPOPAENTIKT OvAAVOT).
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Abstract

The rapid growth of e-commerce has significantly influenced consumer behavior and
the way businesses analyze and exploit transactional data. The continuous generation
of large volumes of data from online platforms highlights the need for modern data
analysis and visualization tools in order to extract meaningful insights and support
strategic decision-making. In this context, this master’s thesis examines consumer
trends in online shopping through data analytics and predictive techniques, primarily
using Tableau as the main analytical tool.

The objective of this study is to analyze consumer purchasing behavior, identify
patterns and trends, and segment consumers into distinct groups in order to derive
actionable business insights. The data used originate from real or simulated e-
commerce transaction datasets and include information related to customers, time
periods, geographic distribution, and financial indicators.

The adopted methodology follows a quantitative approach and includes data cleaning
and preprocessing, exploratory data analysis, and the application of analytical
techniques through Tableau. Emphasis is placed on data visualization, interactive
dashboards, and dynamic filters, which enable the exploration of consumer behavior
across different temporal and geographic dimensions. Additionally, clustering
techniques and predictive analysis supported by Tableau, such as trend forecasting and
geographic mapping, are applied.

The results highlight the importance of visual analytics and interactive data exploration
in understanding consumer patterns and designing targeted marketing strategies.
Furthermore, the study underlines the role of business intelligence tools in transforming
raw data into actionable knowledge, while also addressing ethical considerations and
data privacy issues related to the analysis of consumer information.

Keywords

E-commerce, consumer behavior, data analytics, Tableau, data visualization, customer
segmentation, predictive analysis.
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AQiepaveTon

«@a MO va eKQPAc® TNV EIMKPIVI POV EKTIUNOT 6€ GAOVE OG0VG GLVEROAY [LE TO
O1KO TOVG TPOTO GTNV OAOKANPMGT] OVTHG TNG SUTAMUOTIKNG EPYOACGIOG. TNV OIKOYEVELN
LoV, Y10, TN GLUVEYT LTOGTNPLEN, TV KaB0dNYNOoT Kol TNV TOTN TOVS OTIS SVVATOTNTES
LLOV, IOV AOTEAEGAY GTOOEPO OEUEALO Y10 TV TPOCMTIKT KOl OKAOT) LOTKT) LLOL TTOPELiaL.
21006 OIAOVG LoV, Yio TV EVOAPPLVON Kot EUTPAKTT TOPOVGin TOVS, ToL e BorOnocav
va EemePAom TPOKANGELS KOl VOL GUVEYIoM LE amopactoTikoOTnTa. H apwyn tovg vanpée
KaBOP1IOTIKN KOt TOVS OQEIAM TNV OAOKANP®CT AVTNG TNG EPYACTAG.»
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Ewsayoyn

H paydaio avantuén tov niektpovikod gumopiov €xetl petapopemcet priikd to medio
TOV MOVIKOV TOACEDV G€ TAYKOGHUO Kol TOTIKO eMInedo. Ao TIG TPATEG LOPPES
SLSIKTVOK®V GLUVOAAAY®DV TN dekaetion Tov 1990 péypt tar cLYYPOVO TOAVKAVAAIKA
OKOGLOTHHOTO, TO e-Commerce &xst eEehybel oe évav amd Tovg TOYVTEPO
OVOTTUGGOUEVOVS KAAGOVE NG OlKovopiog. Xouemva pe ektiufioelg g (Stanley,
2022), 1o mAektpovikd eumopo avénnke amd 15% TOV GUVOMKOV AMOVIKGOV
noincewv to 2019 oe mepimov 21% 10 2021, pe v avodikn tdon va cvveyiletat.
Agdopéva e UNCTAD (2022, 2024) deiyvouv 01t o€ dprueg ayopég onmg 1 Kiva, to
Hvopévo Baociieo kot n Notww Kopéa, 10 m0c06TO TV MAEKTPOVIKOV ALOVIKOV
ToAce®V Kopaiveral non oto 25-30%, evo otig Hvopéveg [lohteieg Ppioketon yopm
610 15%.

Ymv EAMGSa, 1 deicdvuorn tov nAEKTpoviKoy eumopiov akoAovBel otabepd avodikn
nopeia. ' Epguveg tov EAAnvikod Zuvdéopov Hiektpovikov Epnopiov (GR.EC.A, 2021)
Katéypayav etnoto avénon 77% otov kKOKAo gpyasi®v Tov 2020, og amoTéEAECHA TOV
neploplop®v Adyw g moavonuiog COVID-19. EmumAiéov, perétn tov ELTRUN
(Energizing Greece, 2022) oavédeile 6t meprocodtepol amd 6 otovg 10 ypnoteg
dwdiktvov oty EALGda eivor mAéov evepyol online ayopactéc, pe 1o 50% va £xet
TPOYUATOTOMGEL ayopd TO Televtaio dekoamevOnuepo. Ilpdopotec mpoPAéyelc
eKTIovV 6TL N a&ia TV online TOANGEWV TPOIOVT®V 61N YDpa Ba pTdcetl Ta €3,08 d16.
10 2024, onuewwvovroag avénon 10,3% oe oyxéon pe 10 2023, evd émwg 10 2029
avapéveror vo Eemepdoel ta €4,7 010., pue emowo pvOud avartvéng (CAGR) 8,7%
(Ecommerce News, 2024).

H xatavénon tov katavoloTiKov TAGEmV 6T0 YooK tepiaiiov ivor Kpioun y
EMYEIPNOELS TOV EMOLOKOLYV VO, TOPAUEIVOVY avTAYOVIOTIKEG. Ot KATAVOAWOTES eV
Aertovpyohv TALOV ¢ TAONTIKOL OT0OEKTEG TPOTOVIMV, AAAL AAANAETOPOVY EvEPYA
HE TG TAOTPOPUES, oLYKPIvOLV TWWES, 0ElOAOYOLV TPOTOVTO KOl OLOLUOPPAOVOLV
pocookieg o eCatopkevpéveg eumepieg. H avdivon avtdv tov 1dcemv emtpinet
TOV EVTOMIGUO TTPOTOTT®V, TN PEATIOON NG OyOPACTIKNG EUTEPIOG Kot TNV gvioyvuon
mg motdémrog (customer loyalty). ITlopadeiypoato emtoynuévov  €appoymv
ocuvaviovior o€ Oebveic koloooolg Omwg m Amazon kot m Netflix, démov n
eCatouikevon mepieyopévov Ko mpoidvtev Paciletor oe e&ehypéva ovoALTIKA
povtéda. Zmmv EALGSa, mhatedpueg dmwg to Skroutz a&lomorobv avtictoryeg peddoovg
Y10l T OMULLOVPYI OVTOYMVICTIKOD TAEOVEKTOTOC.

KopPwd porlo oty avAaivon g KaTavoA®TIKNG COUTEPLPOPES dadpapatilovy Ta
dedopéva kot Wwitepa ta Big Data. H évvowa tov 5Vs (Volume, Velocity, Variety,
Veracity, Value) meptypdeet v ToALTAOKOTNTO KOl TOV GYKO TV TANPOPOPLOV TOV
napdyovtor  kaBnuepwvd amd online ayopactikég Opactnpiotnres. Clickstream
dedoUEVa, 1GTOPIKA 0yop®V, aEloAOYNGELS ¥pNoTAV Kol dedopéva and social media
ovvBétouy o mAovota Bdon mov pumopel va aflomombel pEcw TEYVIKOV ovAALONG
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dedopévmy kol pnyovikng uddnong. H ovomuotikn alomoinon ovtdv  Tov
TANPOPOPLOV KabIoTA dvvaty TV TPOPAEYN NG UEAAOVTIKNG GLUTEPLPOPAS, TNV
KOTIYOPLOTOINGN TOV KATOVIAMTOV KOl TN OLUOPP®OT EEATOUIKEVUEV®V TPOTAGEMV.

SUVOMKA, 1 LEAETN TNG KATOVOAWMTIKNG CUUTEPIPOPAS GTO TAAIGIO TOV NAEKTPOVIKOV
eumopiov amotehel avaykoio mpobmodeon yio TV KaTovonon Twv eEEAMCGOUEVOV
AYOPOOTIKOV TPOTOHT®V Kol TNV 0E0TOINCT TOV EVKOUPIOV TOV avadDOVTOL OTY|
oVYYPOVI YNeLokn owkovopia. H evemudtmon 0e00UEVOV Kol TEYVOAOYIDV UNYOVIKIG
puéOnonc onuovpyel véa TPOOMTIKY TOCO Yo TNV AKOONLOIKTY £€pgvvo OGO Ko Yo TNV
EMYELPNOLOKT] TPOKTIKY.
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KEDAAAIO 1: XTOXOI KAI AIIOTEAEXMATA

1.1 X160

O KHp10g 6TOHYOC TNG TAPOVCAG LETATTVYIOKNG SLTPIPNG etvon 1 dtepedivnon, avdivon
Kol TPOPAEYT TOV KATAVOADMTIKOV TACEDV GTO NAEKTPOVIKO EUTOPLO, UECH OO TNV
a&lomoinon TEYVIKOV avAALoNG 0e00UEVOV KOl HOVIEA®V pNYovikng pabnong. H
épeuva amookomel vo ovadeiEel ToV TPOTO e TOV OTOT0 TOL OESOUEVE TOV TOPEYOVTOL
a0 TN SAOTIKTLOKT OYOPAGTIKY] SPOGTNPLOTNTO LITOPOLV Vo a&lomomBovy wg epyaleio
OTPATNYIKOL GYEOAGHOV, GUUPAAAOVTAG 6T PerTioTOTOINGN TS ANYNG OTOPAGEDY
KOl GTNV EVIGYLOT TNG OVTOYOVIGTIKOTNTOS TMOV EMLYEPTCEWDV.

H a&onoinon twv Big Data kat tng pmyovikng ndbnong 6to nAEKTPoviKO eumoplo £xet
amodelyfel waitepo amotelecSUATIKY] Yoo TNV KoTovonorn kot mpoPAeyn g
ocvpmeppopds Twv Katavoromtav (Chen, Zhang, & Xu, 2021+ Huang & Wang, 2022).
[MopdAinia, n ovartuén avaALTIKOV HOVTEA®V GLUPBAAAEL 6TV eEatopikevon NG
eumepiog ypnot kot otn Peitioon g motdmrag meiatov (Deloitte, 2022-
Davenport & Harris, 2017). 10 mlaicio avtd, N mopodoa epyacio. oToyedel oTN
GLGTNUATIKY JEPEVVIOT KATAVOAMTIKAOV TPOTHTMOV KOl 0YOPUCTIKNG GUUTEPLPOPES
LEG® TPONYUEVOV TEYVIKAOV OTTIKOTOINONG Kol avOAVTIKNG emeepyaciog dedouéEvav
oto Tableau. H mpocéyyion avt enttpénet v amoKAALY KPUUUEVOV GUGYETIGEDV,
TNV OVOyVAOPLoT] S0 POVIKOV TAGE®V Kot TNV e£0y®YN COUTEPUCUATMV GYETIKE LLE TN
HEALOVTIKY] KATEOOLVGN NG KATOVOAMTIKNAG OPUCTNPLOTNTOGC

EminAéov, n épevuva amockonel otn d1epehivnon TV SLVOTOTHTMOV TOV TPOGPEPOVY Ol
péBodot avaivong dedopuéEvmv yua ) Pedtimon tng epmepiag meAdtn, TV evioyvon Tov
customer loyalty kot tv oamotelecpatikotepn otOYELON HEGH personalization kot
duvapkng toAdynons. Térog, HETOED TV EMUEPOVS OTOY®V EVIACCETOL 1)
AVayVOPLoT TOV NOKOV Kol VOUIK®OV SGTACE®Y TG ¥PpNons dedopévav, 6To TAAIG1o
NG MPOGTAGING TPOCOTIKAOV TANPOPOPLOV Kol NG Suppdpemons pe tov 'evikd
Koavovioud Ipootaciog Aedopévov (Regulation (EU) 2016/679 — GDPR), kaBmdg ko
N Tpo®Onon ™S JSPAVELNS HECH EMEENYNOIUOV HOVIEA®V TEXVNTAG VONLOGVLVNG
(Explainable Al).

1.2 Anoteréopata

H mapodoa perémn avapéveratl vo TpocpEPEL OVGLUGTIKAE EVPIUATA TOGO G€ BepnTIKO
000 KOl 0€ TPAKTIKO €MIMEd0. Xe €PEVVNTIKO TAAICIO0, GTOYEVEL Vo EVIGYVGEL TN
BipAoypapio oyxetikd pe TNV avdAVon KATOVOAOTIKOV TACEOV HEGH OEGOUEVOV
NAEKTPOVIKOD €UTOPIOV, OMOOEIKVOOVTOG TN CLUVEICPOPE TOV TEXVIKAOV UNYOVIKNG
uédbnong otn povtelomoinon ayopaotikng cvumepipopds (Chen et al., 2021). Ze
TPOKTIKO EMMEDO, AVOAUEVETOL 1 OVATTTUEN €VOC EQUPUOGILOV HOVTELOL TTPOPAEYNC
1doemv, T0 omoio pmopel va ypnoyonmombel and emyelpioeES e-commerce Yol T
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BeAtiotomoinom otpatnywov marketing, T Swayeipion amobepdTov kot v adénon
NG OmOd0TIKOTNTAG.

[Tponyovueveg peréteg £xovv deiet 6t aglomoinomn tov Big Data kot towv avaluTik®v
TEYVIKOV UTOpel vo BEATIOGEL TN AN OTOPACEDV KOl TV EMLYEPTCLOKY OTOd00N
¢oc kot 25% (McKinsey & Company, 2021), eved 1 viobétnon eEatopikevpevmv
TPOGEYYICEWV EVIOYVEL CNUAVTIIKO TNV 1KOVOTOINON KOl TOTOTNTO TOV TEAATMOV
(Deloitte, 2022). Emopévmg, To amoteAéGHOTO TG TOPOVGOS EPYACTING AVAUEVETAL VO
avadeiEovy 1 otpatnyiky a&io TG avaALONG OEGOUEVOV, TPOCPEPOVTOS TPOUKTIKA
gPYOAELDl TOV GLVOLALOVY TNV TEYVOAOYIKT KouvoTopia Le TNV vrehivvn Kot Stopov
dwayeipion mAnpopopidV

KE®AAAIO 2: GEQPHTIKO YIIOBAGPO

2.1 Ynpocio KaTovonons TOV KOTUVIAOTIKOV TAGEMY

H xatavonon tov katavaloTiKdv TAGEMV 6TO NAEKTPOVIKO EUTOPLO amoTEAEL KPIGILO

TapAyovTa Y10, T PLOCIUOTNTO KoL TV OVATTUEN TV EMYEPNCE®V GE Eva 11aiTEPQ
AVIOYOVIOTIKO Kot toxéws petafoarlopevo mepifaiiov. Ot TAoEC OUTEG Ogv
avTIKoTonTPilovV HOVO TIG TPOTIUNGELS TOV TEAATMV, OALL OITOTEAOVY 00MYO Yol TN
oTPOTNYIKN KoTEVOLVON TV eMYEPNoE®V, £TNPEALOVTOS TOV TPOTO GYESOGHLOV
TPOIOVTOV, TNV TIWOAOYIOKN TOATIKY, TIC TPoKTIKEG marketing kot tn Stayeipion
TEAUTELOKDOV GYEGEDV.

H peAdétn g xatovoloTikig GLUTEPIPOPAS GLUVOEETAL GUEGO LE TNV €VVOLlL TOV
customer-centric business model, 6mov ot amodoelg dev Pacilovror amokAEIGTIKA G
1GTOPIKA OedopéEVO TOANCE®Y, OAAL GE OVAALGY GULUTEPIPOP®V, KIVATPOV Kot
TPOTOUT®OV ayopdc. o mapddetypa, n avayvopion e avEnuévng onuociog mov
aodidovV 01 KOTOVOAMTES 6T PLOCIUOTNTA KOl GTNV KOW®OVIKT LTELBUVOTNTO £XEL
00MNYNOEL TOALEC EMLYEIPTOELG GTNV TPOCAPLOYT TNG EPOJACTIKNG TOVG AAVGIONS Kot
otV emKkowvovia tepParrovtikd eiiikov mpaktikav (NielsenlQ, 2023). apdAinia,
N Koatavonon tov tacemv Pondd Tic emyepnoelg vo mpoPAéyouvy aAloyEC mov
OLVOEOVTOL LE UOKPOOIKOVOUIKOVG TTAPAYOVTES, OTWG 0 TANOWPIGUOS, 1| AyOPOCTIKN
dvvaun Ko 01 YEOTOMTIKEG eEEMEELS, O 0TTolEg GLYVA EMNPEGLOVY TNV KATAVAAWDGT GE
€lon TpOTNS avAyKNG 1| TOALTEAETOC.

H onuocia g avdivong tov KotavoAOTIKOV TAGE®V gVIoYLETOL ond TNV
eCatopikevon g eumelpiog meldtn (personalization). ‘Epevveg dgiyvouv 61t ot
KOTAVOAWTES Elval o mHvO va TPOoPovV G€ ayopd Kot VoL avorTOEOVY TIGTOTNTA ATV
Aopupdvovv  mpocowmomomuéveg  mpotdoelg  mpoioviwv  (Deloitte, 2022). H
TOPOAKOAOVON G KOl OVAALGT TOV TACEOV KAIGTA SLVATY] TNV EQPOPLOYN TEXVIKOV
OM®G TO GLOTNUOTO GLOTACE®MV, TO OTole aVEAVOVY TOV OelKTn UETOTPOTNG
(conversion rate) kot evioybovv to Customer Lifetime Value (CLV).
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EmumAéov, n mpoPreyn tov tdcewv vmootnpilelt ) Stayeipion amobepdtov Kot
€PodaoTIKNG aAvcidac. H katavonon enoyikdv tpothnwyv, Onwme 1 avEnomn ayopadv o
TEPLOOOVG EKMTOCEMV 1 €0PT®V, Pondd TIC EMYEPNOELS VA TPOYPAUUATICOVY TNV
TOPOYOYN Kot TIG TPOUNOElEg, UElOdVOVTAG KOGTN KOl OTOPELYOVTOS EAAEIWELS 1)
vrepPolikd amobépata. Zuvapeig peAéteg deiyvouy OTL M| XPNOT AVOIAVTIKAOV LOVTEA®DV
nov Pacilovtal 6 KATOVOAMTIKES TACELS UTOPEL VO LELDCEL TO KOGTOG OmofedTmV
¢m¢ kat 20% (McKinsey, 2021).

2TpaTNYIKd, M OVOADON KOTOVOAWMTIKOV TACE®V EVIGYVEL TNV IKOVOTNTO HLOG
emyeipnong vo. KovoTopel Kot va eloépyetol oe véeg ayopés. o mapddetypa, n
avénuévn Ofmmon yo mobile commerce kot social commerce ta teEAgvTaio Ypdvia
®ONoe TOAEG ETLYEPNGELS VO EMEVOVOOLV GE EPAPLOYEG KIVIITAOV KOl GE GUVEPYOGIES
HE TAOTQEOPLES KOWMVIKNG OKTV®WONG. Avtiotoryo, 1 vioBétmon tov omnichannel
retailing mpoékvye amd TNV avdaykn TPOGOPUOYNG OTIG vEées ovvnbeleg TV
KOTOVOA®TOV Tov emBupodv opoAn eumelpio HETOEDL QUOKOD Kol WYNOLOKOD
KOTOGTILATOG.

Téhog, N onuacio katavonong TV Tdeemv dgv TEPLOPILETAL GE EMYEPNCLOKO EMITEDO,
oAAG emekTeiveTan Kot o€ CNTMHOTO 6TPATNYIKNG TOAMTIKNG. Ot puBuotikég apyés Kot
ot opyaviopol ¥GpoaEng TOAMTIKNG YPNOWOTOOVV TNV OVAALGT KOTOVOAMTIKOV
OEJOUEVMV Y10 VO GXEOLAGOVY KAVOVEG OV CLPOPOVV TNV TPOCTAGIO KATAVAAMTY|, TN
OPAVELL KOl TNV OCQAAEIDL TOV GLUVOAAAY®OV. Xe ol €mOoy] OTOL 1 TPOCTAGIN
TPOCHOTIKMV OEO0UEVOV amokTd kevipikd poio (GDPR, 2018), n mapokorovdnon
1a6e®V GLUPAALEL 6TV ovATTTLEN PLOGIL®VY KO VTELOVVOV LOVTEAWDV ETLYEIPTLOTIKNG
Aertovpylog.

Yvvoyilovtog, 1 Katavonor ToV KATOVOAOTIKOV TACEDV GTO €-commerce OmoTeAel
avVOTOOTOOTO OTOXEID TNG OTPATNYIKNG emitvyioc. Agv meplopiletor povo oty
eELMNPETNOTN TOV TPEYOVCAOV AVAYK®OV, OAAL TapEYEL TOL PO Yio TNV TPOPAEYN
UEALOVTIKOV GLUTEPLPOPDV, TNV OVATTVEN OVTOY®OVICTIKOD TAEOVEKTNLOTOG KO TN
dNuovpyio LOKPOXPOVIOV GYECEMY EUTIGTOCVVNG LE TOVG TEAATEG.

2.2 O polog TV dedouévov & Tov big data

H paydaio e£dmiwon tov niektpovikod eumopiov €xel ©G OMOTEAEGUO TN GLVEXN
TOPAYOYN TEPAGTION OYKOL dedOUEVOV, TO. OTOl0L AOTEAOVV GIUEP VAV OO TOVG
ONUOVTIKOTEPOVG CTPATNYIKOVG TOPOLG Yo TIG entyelpnoets. Kabe aAlnienidopaon tov
KOTOVOA®TY] UE WO YNOLK) TAATEOpUe —omd v aval)tnon mpoidviov Kot T
TAONYNON €MC TNV TPOYUATOTOINGT Oyopdg Kot TNV ovaptnon oSloA0yNcE®vV—
dnpovpyet moAvTIHEG TANPOPOPiEG TOV UTOPOoVV va a&lomonBodv yio TV KaTovonon
™G ayopaoTikng ocvumeprpopds. Ta odedopéva avtd mephapfdvovv clickstream
J€d0UEVQ, IGTOPIKO GUVAALAYDV, TPOTIUNGELS TANPOUNG, ONUOYPAPIKA GTOLYEl, AAAL
Kot dgdopéva amd eEMTEPKEG TNYEG OMMG TO HEGO KOWMOVIKNG SIKTOMONG Kot Ot
pnyavég avalnmong.
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H molvmlokdtrta Kot 1 TOKIAL TOV TapoyOUEVOV JESOUEVOV 0O yNoaV TNV
avamtuén g évvolag towv Big Data, n omoia meprypdpetot cuyva péoa amd ta «SVs»:
Volume (6ykog), Velocity (taydtnta ompiovpyiag), Variety (moikidic pHopeav),
Veracity (a&omotia) kot Value (a&ia) (Laney, 2001+ Gandomi & Haider, 2015). Xto
m\aiclo Tov e-commerce, To Big Data dev amotelobv amidg pia teyviky mpdkinon
Jlelptong TANPOPOPI®V, OAAL 0L TNYN OVIOY®VIGTIKOL TAgoveKkTnuatog. Ot
EMYEPNOELG OV KOTAPEPVOLV VoL EMEEEPYAGTOVV KOl VO AVOADGOVV OTTOTEAEGILATIKA
avTd To SEGOUEVH OTOKTOVY PabTEPT KATAVON G TV KATOVOAMTIKOV TPOTHTMOV Kot
UTTOPOLV VO AVOTTOEOVV TLO ATOSOTIKEG EUTOPIKES CTPOUTNYIKES.

H a&lomoinon towv Big Data emttpénet v €@opproyn TponyUEVOV TEYVIKMOY OVOAVONG
KOl LOVTEA®MV Unyovikng pabnong. Méca amd v mpoPientikny avaivon (predictive
analytics), o1 ETYEPNCEIS LTOPOVV VO EKTIUNGOVVY TN HEAAOVTIKY {NTNom TpoidvImy,
Vo VTOTiGoVV Thoelg eykataienyng kaiabod (cart abandonment) 1 va mpoPAéyovv
mv mlavotnta emavayopds. IMopdAinia, m opadomoinomn (clustering) odiver 1
duvatdTTo IMUoLPYING KOTOVOAMTIKOV TPOQIA, EMITPEMOVING TO GTOYEVUEVEG
kopmdvieg marketing kot kodvtepn Olayeipion oyxécewv pe meldteg. H ypnon
cvotpdtev cvotdocwv (recommender systems), Pacicuévev eite o€ collaborative
filtering eite oe content-based pebdd0ovg, £xel amoderydel 1d10iTEPO AMOTEAEGLOTIKY GTN
BeAtimon g eumelpiog meAdtn Ko otV adEnon tov deikTn LETATPOTNG.

Ta Big Data mailovv xofopiotikd poro kot otn duvapukn tipoAdynon (dynamic
pricing). Méca and v avaivon o€ Tpaylatikd ypovo, Ot EMYEPNCELS UTOPOVV Vo
npocaprolovv Tig Tinég avdroya pe ) {ftnon, m dwbecipodtro anobepdtmv, Tov
AVTOYOVIGHO Kol TO TPoPid Tov ¥pnotn. Mehéteg €yovv deilet OTL N XPNOT TEYVIKAOV
pUNYOVIKNg pébnong oty tipoAdynon pmopet va avénoet onuavtikd ta écoda (Huang
& Wang, 2022). Avtictoyo, n oavdivorn ypovikdv celpmv (time series analysis)
emupénel v mTPOPAeEYN HEALOVIIKOV TOANCE®V Kot TN Peitictomoinon g
EPOOIAGTIKNG AAVGIdOC.

[Mapd Ta onpavikd opéin, n aglomoinon twv Big Data 6to e-commerce cuvoogveTat
Kol omd TPoKANoElS. Opata OTMG 1 TOOTNTA Kol 1 0&OTIoTIO TOV OEOOUEV®Y, Ol
TEXVIKEC OVOKOMEG amofnKevong ko enelepyaciog LeyAAOV OYKOV TANPOPOPLOV, OAAL
KOl Ol OEOVTOAOYIKEG OVIOLYIEG GYETIKA LLE TNV TPOCTAGIO TPOCSOTIKAOV OEOOUEVOV,
Ka016TOOV avaykaio TNV €Qaploy Kavovev Kot ToATKavV cupupdpemons. O Ievikog
Koavoviopdg Ilpootaciog Asdopévaov (GDPR, 2018) omv Evponaikn ‘Evoon €0sce
éva 6aPEG TANIGLO Y10l T GLAAOYN KOl YPT|ON TPOCOTIKDV OEOOUEVOV, ETPAAAOVTOG
OTIG EMXEPNOELS TV OVAYKT] Y10 SLOPAVELL, GLYKOTAOEST KOl ACPAAELQ.

YvvolMkd, ta Big Data amoteAobv avamOomacto epyoAeio Tov  GlOyypovov
NAeKTpOoVIKoD gumopiov, kabmg cuVOLALOLV TEYVOAOYIKN KOl GTPATNYIKN O14GTOGN.
Méow ¢ KatdAAnAng a&lomoinong, Ol EMYEPNOCEIS HUTOPOVYV Oxl HOVO V.
KOTOVOT|COLV KOADTEPO TIG OVAYKES TOV KATOAVOAMTOV, OALL KOl VO LETATPEYOLY TNV
TANPOPOPNON GE TPOUKTIKO TAEOVEKTNIO, EVIGYDOVTOS TNV OVTOYWOVIGTIKOTNTA TOVG GE
Lo YN QLoK” otkovopia wov eEgAicoetan pe tayh puouo.
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2.3 Emokonnon MeOoooroyiog

Mo v enitevén TV PELVNTIKAOV GTOYWV, 1| TAPOVLGA EPYACIO aKOAOVOET EumElPIK|
KOl TOCOTIKY] HEDOSOAOYIKN] TPOGEYYIoN, 0ElOMOIOVTOS TPUYHATIKE Oedouéval
KOTOVOAWMTIKNG 0paGTNPLOTNTOG KOl NAEKTPOVIKOD EUTOPIOV.

H wopuoa Baon oedopévov mpoépyetar amd tnv miateopua Kaggle, n omoia
neptlhopufdvel  avoAvTiK@ oTolyeln  cuvaAloydV, KoTNyopies TmPOIOVTIMV Kot
oLUTEPLPOPES KatavaloT®dv og online mepidiiov. To dataset emAéyOnie Aoy g
TANPOTNTAG KOl TNG SVVATOTNTOG EQOPUOYNG TEYVIKAOV UNYOVIKNG Uddnong yo v
avayvVOPIoT TAGEMVY KoL TPOTHT®V 0yOPAV.

H epguvnrikn pebodoroyia Paciletar oe pion TANP®G OMTUKOKEVIPIKY] KO OVOAVTIKNY
TPocEyylon, aglonoudvtag anokAelotikd to Tableau yio t cvAhoyn, Tpoeneiepyocia,
avdAvon Kol OTMTIKOTOINGCT TV JEOOUEVDV. APYIKA, To OEOOUEVO MNAEKTPOVIKOV
ayopav Oa ewcayBovv oto Tableau, 6mov Oa mpoaypatomomnbel o amapaitntog
KaOapIGHOG, N EVOmoinon mvAKwv Kot 1 otayeipion mboavdv eEAMTOV 1) 0GVVET®V
TIHOV pécm tov dbécumy epyaieiov data preparation (Data Interpreter, clean
operations, filters kot data joins). Xtn cuvéyeta, Oa dnpurovpynBovv vroroyicuéva tedia
(calculated fields) kou ekppdoelg emmédov Aemtouépetag (Level-of-Detail Expressions
— LOD), mpoxeipévou va eEayxBovv véeg petafAntég mov cupPaiiovy 6ty KaAdTepn
KATOVONGT TOV 0yOPASTIKOV HOTIBwV.

AxoiovBel 1 egpeguvntikn avdivon dedopévav (Exploratory Data Analysis — EDA), 1)
omoia. B viomomnbel péow tov dvvarotntwv tov Tableau vy Svvopikég
OTTIKOTOWGELS, OTMG Ypoeruato tdoemy, heatmaps, distribution plots, bar charts,
scatter plots kot dadpaoctikovg mivakec. EmmAéov, Oa a&lomombBovv epyareia OTmG
clustering, trend lines kot correlation insights, pe ot0X0 ™V OVAYVAOPLICT TPOTLTIMV
OYOPOGTIKNG GUUTEPLPOPAC, TN dlEPELVNON TOAVAOV GLGYETIGEDV HETAED LeTAPANTOV
KOL TNV oviyveLGT OLAS®V KATAVOAMTMOV PACEL KOWVMV YOPOKTNPIOTIKAOV.

H avdivon Ba evioyvbel péow dnpiovpyiog dwdpactikdv dashboards ko giltpwv
(actions, parameters, highlight actions), emtpénovtog o TOAVSIAGTATH KOTOvONon
TOV 0E00UEVOV Kol [ To Aemtopepn e€étaomn dtapopeTik®v oevapiov. H ypnon tov
Tableau mapéyet ™ dvvatdOTNTA AUEONG OTTIKNG EPUNVEING TOV OTOTEAEGUATOV KO
EMTPEMEL TNV EDKOAN AVOYVAOPLOT] TAGEMV, AVOUIADY KOl COUTEPIPOPIKAOV HOTIPoV,
T omoia O GupUPdAovy 6T STHTWGTN GLUTEPACUATAOV Y10 TIG KATAVIAMTIKEG TAGELG
0TO NAEKTPOVIKO EUTOPIO.

Téhog, Ba kaToypa@odV ot mEPOPIGHOL NG TPOGEYYIoNS, KaODS M  omovcio
TPONYUEVOV HOVIEA®MV UNYOVIKNG HaBNong pmopel var meplopicel v mPoPAEnTIKY
wKovOTTAL NG OVAALONG, €V M EUeacn OIveETOl KUPIMG OTNV TEPLYPAPIKT Kot
depguvntikn oy TV dedopévov. Iap’ O avtd, 1 ETAOYN ATOKAEIGTIKNG XPNONG
tov Tableau dac@alilel capnveln, SLOOPASTIKOTNTA KOl AUECT] EPAPULOGIULATNTO TOV
OTOTEAECUATMV GE TPAYUATIKO EMLYEPNCLOKO TEPPAALOV.
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KEDAAAIO 3: Avaivon Aedopévav kat Teyvikéc
Mnyoavikng Madnong oto Hiektpoviké Epmopro

H avéivon dedopévmv Kot 1 ¥pfiomn TEQVIKOV UNYaviKig LAaNnong amoTeAovy KpIictpo
ePYOAElD Yoo TNV KoTavONnomn Kol TPOPAEYN NG KOTAVOAMTIKNG GUUTEPLUPOPAS GTO
NAEKTPOVIKO eumdplo. Méow G a&lomoinong 10ToPIKAOV SEGOUEVOV GUVIAALYDV,
OMNUOYPOPIKOV TANPOPOPLOV KOl GUUTEPLUPOPIKOV HOTIP®V, Ol EMYEPNOELS UTOPOVV
va. avartHEoVY  oTpatnyIkEG eEaToUikeELONG, VO PEATIOCTOTOMGOVY TIG KOUTAVIES
marketing ko1 va avénoovv v motdétTo TOV TEAATOV. Ot péBodol pmyoavikng
uébnone yopiCovtal Kvpinwg oe emontevdpeves (supervised) Kot pn €mTOTTELOUEVEC
(unsupervised) TEYVIKEG, Ol OMOIEG TPOGPEPOLY  GUUTANPOUOTIKES OVVOTOTNTEG
avdAvonc.

3.1 Erontevopevny MaOnon

H enomtevopevn pabnon (supervised learning) amotelel pia amd T1c MO S1OOEIOUEVES
Katnyopieg aiyopiBumv pnyoavikng pédnong oto MAEKTPovViKO gUmOPLO, KOOGS
eMUTpEnel TV TPOPAEYN KATAVOAWMTIKNG GUUTEPIPOPAS He Pdon 1oToptkd dedopEva.
v mpdén, ot puéBodol avtéc a&lomolovV GUVOLD JEQOUEVMV LLE YVOOTES ETIKETES
(labels) yia va pédbovv oyéoelg petald eicoowv (features) kot eE60mv (target variables),
ot omoieg 0N cvvEyela epappdlovtar o véa, dyvooTta dedopéva.

Mio and T1g amlovotepeg aAAG dlaitepo YPNOUEG TEXVIKEG €ivar 1 AOYIOTIKN
[MoaAvdpoéunon (Logistic Regression). £to e-commerce ypnotponoleitol Kupimg yo
mpofAquata  dvadkng taSvopnong, omwg M mpoPreyn av €vag ypnomng Oa
oloxkAnpacel M Ba eykatoieiyer pe ayopd. To mheovéktmud g eivor m
epUNVELGLOTNTA, KAODS Ta BApn TOL amodidovtal TS UETAPANTEG EMTPETOVY TNV
Katavonon g ovuPoing kdbe mapdyovta (m.y. T, ¥POVOS TAPAUOVIG T GEMOA,
1GTOPIKO ayop®dVv) oty teAkn andeacn (Chen et al., 2020).

[T e&ehypéveg teyvikés, omwg ta Random Forests, éyovv amodeyBel efoupetikd
amoteAecUaTIKEG o€ mpoPAnuata mpoOPAeyng ko kotdraénc. Boaoilovtor ot
onuovpyioe TOALATADY OEVIPOV OTOPOCNS KOl GTI) GLVOVOCTIKY TOVS EKTiUNOoM,
YEYOVOG IOV UELDVEL TOV Kivouvo vrepmpocapuoyng (overfitting). X£to nAextpoviko
EUTOPLO YPNOIUOTOIOVVTOL EVPEMG Yo TNV TPOPAEYN NG a&iog dbpretag Long meAdtn
(Customer Lifetime Value), v extipnon mbavotntov enavayopds, kabdg Kot v
aviyvevon omdng oe ovvoriayés. ‘Eva onuovtikd mieovéktnud tovg eivor m
dvvatdtTo pétpnong g onupaciog tov yopoktnplotikov (feature importance),
OLELKOADVOVTOG £TOL TIG EMYEPNOELS VO KOTOVOT|COVV TTOL01 TOPAYOVTES EMNPEALOVV
TEPLGGATEPO TIG ALYOPOUOTIKEG OTOPACELS.

Téhog, évag amd Tovg Mo dpoeiAeis alyopiBuovg g tehevtaiog dekaeTiog eivat To
XGBoost (Extreme Gradient Boosting), to omoio cuvdvdlel v texvikn Tov boosting
pe Peitiotromompéves pebddovg ekmaidevong. O akyopBLog avTdg £xEl KATAKTNOEL
onpavtiky Béon oe mpoPAnpato e-commerce, KaOOS TPocPEpel VYNAN akpifeta,
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TOYOTNTO  EKTMOIOELONG KOl  OMOTEAECUATIKY] Oloyelpon  eAMmdv  dedopévov.
Xpnotponoteitat, HETaED GAA®VY, Yo TNV TPOPAeYN churn, tnv extipmon mbavoTnTOG
click-through (CTR) c¢ online dtopnuicelg kot ™ BEATIGTONOINGN GTPATNYIK®DVY Cross-
selling kou up-selling. "Epevveg delyvouv o0tt 10 XGBoost umopet va. vrepéyetl oe
axpifelo kotd 5-10% oe oyéon pe GAiovg mapadocsiakovg aryopibuovg (Li & Li,
2022).

H ypnon emontevdpevov pedddwv ot1o e-commerce TopEYel TOAAATAL OQEAN:
Beltimon g oTOYOTOINONG KATOVOAMTOV, 0VENCT TOV TOGOGTMOV UETATPOTNG
(conversion rates), peimon k6cTovg marketing kot vioyvon NG KOVOTOINoNG TOV
neATOV. Q0TOC0, ATOLTEITOL TPOCOY] CTNV TOLOTNTA TV OEGOUEVOV, KOOMS 1 VTTOPEN
bias 1 N AavOacuévn ETAOYN YOPOKTNPIOTIKOV UTOPEL VO 0ONYNOEL GE ECPUAUEVES
TpoPAEYELC.

3.2 Mn gmomtevopevy MaOnon

H pn enomtevopevn pdOnon (unsupervised learning) amoterel facikd epyodreio oty
avAALON KATOVOAMTIKNAG CUUTEPLPOPES, KOOGS EMTPENEL TNV AVAKOAVYT] TPOTHTWV
Kot T dNUovpyio KOTovoAOTIKOV TPOPiA ympic TV avaykn mpodmdpyovsas yvaong
N labels. Xe avtiBeon pe ta supervised povtéda, ot TexVIKEG avTES €0TIALOVY GTNV
OTOKAALYT E0MTEPIKAOV GYEcE®V HECA OTO OgdoUéva, YeYovog mov TiG kabhotd
Wavikég Yo segmentation kot exploratory analysis.

H mo dwdedopévn teyvikn eivon 1o K-means clustering, 1o omoio opadomotel tovg
KOTOVOAWOTEG 6 OUAOEC LE PACT TO OYOPOOTIKA Kol ONUOYPOUPIKA XOPOKTIPIGTIKA
TOVC. XTO TMAEKTPOVIKO EUMOPLO  YPNOLLOTOLEiTOl Yoo customer segmentation,
BonBovtag Tig emyelpnoelg va avarntoEovy 6toyevpéveg otpatnykég marketing. ‘Eva
YOPOKTNPOTIKO apadetypa etvar n avaivon RFM (Recency, Frequency, Monetary
Value), n omoia cuvovaletar pe K-means yuo va tagvounocet mehdteg oe Kotnyopieg
OMOG «moTol», «evepyo» 1 «omoyn ot Tpog amdietow» (Kumar & Rajan, 2021).

To Hierarchical Clustering mpoc@épet pia S10popETIKY| TPOGEYYIoN, Kabdg dnpovpyel
éva 0evopoeldéc oynua (dendrogram) mov EMTPEMEL TNV KATOVONOT| TNG OYEOTNG LETOED
SLPOPETIKMOV OUAd®V KoTavaimT®dv. H Teyvikn avt ypnoponoleiton o€ mo cHvOeTES
AVOADGELS, OOV 01 EMYEPNCELS EMOVILOVY VO KATOVOT|COVV TAS AAANAOGVVOEOVTOL Ol
SLUPOPETIKEG OUASES TEAUTAOV Kot VO EEETAGOVY THAVEG SLOCTAVPDOCELS LETOED TOVG,.

To DBSCAN (Density-Based Spatial Clustering of Applications with Noise) amoteAet
[0 oKOUN ONUOVTIKY TEYVIKT], 1 omtoio BacileTol 6TV TUKVOTNTO TV OEOOUEVDV. X
avtiBeon pe to K-means, umopei va evtonicet outliers kot pun Tumikég GUUTEPIPOPEC.
Y10 mloiclo tov e-commerce, avLTO ival WwiTEPA YPNCIULO YO TV OVAYVAOPLOT|
KOTOVOADTOV e GTAVIO TPOTLTO OLyOPMV, Ol 0010l EVIEXETOL VO OVTITPOGMTEVOLV
VEEC 0YOPEG-GTOYOVG 1 TOAVOVG KIvODVOUCS, OTIMG VTOTTTEG GUVAALAYES.

H epappoyn unsupervised learning 6to nAektpoviKo eundplo £xel GLUPAAEL OVLCIACTIKA
o1n PEATIOTONTOMNMGON TOV EMYEPNCIOKOV GTPATNYIKOV. Emtpénel otig etapeiec va
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eEATOHKEVGOVV TIG KOUTAVIEG TOVS, VO BEATIOGOVV TO GLGTNHLLOTA CLGTACEMY KoL VOl
Katavonoovv PBabitepa TIC avAYKES TV TEAATOV TOVG. Q0T1000, 01 HEB0doL aVTEC
EYOLV TEPLOPICUOVE, OTTMOC 1 OVAYKN Yol COOTN EMAOYN TAPAUUETPOV (Y. aplOUOg
clusters oto K-means) kot 1 evaicOnoia e 00pvfo 1 un icopponnuéva dedopuéval.

SUVOMKA, 1 UN EMOMTELOUEVN] WAONON TPOGPEPEL U0 IOYLPN TPOGEYYION CTNV
€EEPELYNON KOl KATAVONGOT TNG KATOVOADTIKNG CUUTEPLPOPAS, AELITOVPYDVTOS GLYVA
®G TO TPMOTO PrHa Yo To GVVOETA LOVTEAD avEAVoN G Kol TPOPAEYNG

3.3 A& ohoynon ko Emkvpoon Movréhov Mnyovikig
MaOdnong

H a&oAdynon kot emtkdpwon Tov HovTEA®V punyavikng pabnong anotelel kabopiotikd
otad0 og kdBe oavalvtiky JSwdikacia, kobmng eEacporiler v aflomortio, ™
YEVIKELGIUOTNTA KO TN ¥pnopdtta TV anoterecpudtov. H opOn emdoyn petpikav
anddoong elval omapoitnIn yoo TV OVTIKEWEVIKN oOyKkplon aiyopifumv kot
Bedtiotomoinon twv mapapétpov tovg (Kuhn & Johnson, 2019).

[No mpoPAquota ta&ivounong (classification), ot mo GLyvA YPNOLOTOLOVUEVES
petpcég mepthappdvovy v axpifeta (accuracy), Tnv evacOncio N avakinon (recall),
v €Ot TO N 0KpiPeta mpdPAreyng (precision) kot Tov GuvovaoTiko deiktn F1-score,
o omoilog ovuvBéter Tic VO teElevtaieg oe €vav eviaio deiktn wooppomioc. Ta
OTOTEAEGLLATO QLTMOV TOV LETPIKDOV UTOPOVYV VO TOPOVGLUGTOVYV OTTIKE LEGM TIVAK®V
ovyyvong (confusion matrices), ot omoiot emtpémovy TV aEoAdYN o™ TV 0pOdV Kot
ec@oApévav taSivopunocemv (James et al., 2021).

Ye mpoPuata woAvopdunong (regression), 6mov to {nrodpevo givor m mTpOPAEY”
CLVEYDOV UETAPANTAOV, ¥PNOYLOTOL0VVTL LETPIKES O To Mean Squared Error (MSE),
10 Root Mean Squared Error (RMSE) kot o cvvtehestig npocdopiopot (R?), mov
petpovv tov Babud amdkiiong tov tpoPAéyewmy amd T TpoyloTkég TIES (Zou et al.,
2020).

H enwvpwon poviédwv (model validation) dwadpapatiler eniong xabopiotikd poro
OTNV OTOPLYYT] TOV POVOUEVOL VLTEPTPOGapUoYNG (overfitting), kotd to omoio ToO
HOVTELO amodidel eEoUPETIKA OTO OEJOUEVE EKTOUOEVONG OAAGL OTOTLYYXAVEL VO
yvevikeboel og véa delypoto. H mo dwdedopévn teyvikn sivonr m dtoctavpoduevn
emkvpwon (cross-validation), ko e1dikotepa 1 k-fold cross-validation, kotd thv omoia
10 oOvoro dedopévov ywpiletar oe k vmoohvora kot kdbBe @opd SLOPOPETIKO

VTOGUVOAO YPNOULOTOLEITAL Y10 EAEYYO, VO TO. LITOAOTA Yo ekmaidevon (Kuhn &
Johnson, 2019).

EmumAéov, teyvikég Onmg n ertictomoinon vaeprapopétpov (hyperparameter tuning),
pe  ypnon pebddwv 6mwg n Grid Search 1 1 Random Search, cvpufdiiovv otnv
emitevén g péylotng duvang axpifetag kot otabepotnTog Tov povtédov (James et al.,
2021). H dwdwaocio a&ordynong dev meplopiletor pdvo 6T GTATIGTIKN AmTOS00N,
oAAG emektelvetal kol otn Olepunvevonotto (interpretability), mov kaBictoTon
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Kpiown yo T SPAVELD KOl TNV EUTIGTOGUVI] GTO OMOTEAEGLOTO TOV GLGTNUATOV
unyavikng uabnong (Ribeiro et al., 2016).

Yvvoyilovtoc, n aEloAdynon Kol ETKLPOON TOV HOVIEA®V GUVICTH OVOTOCTOGTO
UEPOG TNG EMOTNUOVIKNG HeBodoAoYiag otV avaAivon dedopuévmy, dtacpaiilovtag 0Tt
To. amoTEAEOUOTO OEV €lvol HOVO OTATIOTIKA a&lOMmoTo, OAAG Kol ETLYEPTCIOKE
aE10TOM OO 6TO TAAIGLO TOV NAEKTPOVIKOD EUTOPIOL.

KE®AAAIO 4: Movtehomoinon Katavoiotiknig
Xouneprpopds: Opaodomoinon kot lpofientikn Avadivon

4.1 Katavorotika [poeil ko Opadomoinoen (Customer
Segmentation)

H avdivon kot opodomoinon Tov KatavoA®Tdv arnotedel Bepeddec epyodreio oto
oLYYPOVo TEPIPAALOV TOV MAEKTPOVIKOV eumopiov, kabmg divel tn duvatdHTTo OTIG
EMYEPNOELS VA KATAVONoOoLV €1 PdaBog to Olapopetikd potifo oyopaoTIKNG
CLUTEPLPOPAS Kot VaL 5XEOAGOVV GTOYELEVES oTpatryikég marketing. H opadomoinon
KaTavoA®TOV (customer segmentation) 6toyedel 6T daipeon TS ayopds 6 ORAdES
OTOUMV LLE TOPOLOLOL YOUPAKTNPIOTIKA, OVAYKEG 1| TPOTIUNCELS, £TGL MOTE KAOE opdda
vo. umopel vo. TPOoeEYYIoTEl L MO OMOTEAECUOTIKEG EVEPYELES EMKOWVOVING KOl
noloeov (Kumar & Rajan, 2021).

210 TAQIC10 TNG UM EMOMTELOUEVNG LABNONG, 1 TEXVIKN TNG opadomoinong (clustering)
YPNOUOTOIEITOL Y10, TOV EVIOTMIGUO QUGIKAOV TPOTVTTMOV HEGH GTO OEOOUEVO, YMPIG VO
Vdpyovy TPokaboploUEVES ETIKETEG ) KT Yopies. Ot mio dtadedopévor alyopifpot yuo
avtov tov okomd givar ot K-Means, DBSCAN o Hierarchical Clustering, ot omoiot
EMTPEMOVV  TOV  CYNUOTICUO OUAd®V  KOTOVOAMTOV HE  Pdon  ONUOYpapIKa
YOPOKTNPLOTIKA, GLVNOEIES ayopdV 1 TPOTLTTO. OAANAETIOPAONC UE TNV TAATQOPLLOL
(Zhang & Mei, 2022). Mécw ¢ avaALoNG OLTOV TOV OUAO®V, Ol ETXEPNOELS
umopodV vo evtomicovv Tovg meAdteg vyning atiog, va mpoPAéyovv mhoavn
aroy®pnon (churn) 1| va oyed1060VV EEQTOIKEVUEVES KOUTAVIEG TPOCPOPDV.

M and 11 To INUOPIAEIS TPOGEYYIGEI GTNV TPOAKTIKY TOV segmentation givor m
avéivon RFM (Recency, Frequency, Monetary Value), n omoio a&lodoyel
oLUTEPLPOPE TOV TTEAATN e PAom TO TOGO TPOGEUTO AYyOPATE (recency), OGO GuyVa
ayopdlel (frequency) kot m6Go damavd cuvoikd (monetary value). O cuvoLAGUOG TV
RFM petafAntav pe pebddovg clustering mopéyet pio ToAvd1doTotn Kot yoplomoinon
TOV TEANTAOV Kol OLEVKOAVVEL T1 GTOYELON GLYKEKPIUEVAOV OUAO®V Y10 TPOMONTIKESG
evépyeleg (Nguyen et al., 2020). I'a mopdoetypa, o1 TEAATEG TOL KOTATAGGOVTAL GTNV
katnyopia “High-Value Loyal Customers” amoteA00V GTPATNYIKY] TPOTEPOLOTNTO Y10
dpboelg dwtpnone, evod ot “At-Risk Customers” pmopodv vo TPOCEYYIGTOOV UE

wpoypdupata emPpapevonc.
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H ovuneprpopikn tunuoatonoinon (behavioral segmentation), mov Pociletor oe
TPOTUTO.  OYOPOUGTIKNG CULUTEPLPOPAS KO TAONYNOMG, EYEL OMOKTNOEL 1d10iTEPT
onpacio ybpn oto peydio dedopéva Kot ot unyavikny pddnon. H tpocéyyion avtm
dev mepropiletar o€ otaTiKG ONUOYPOPIKE oTOoryEld, OAAG avoADEL TN OSLVOLLKNY
AAANAETIOPOON TOL KATAVAAW®TY| LE TO TEPPAALOV TOV e-shop (7). ypOVOS TapapovIG
o ceAida, Tpoidvta mov €ide, eykoatdieyn kaAabov k.At.) (Kumar & Rajan, 2021).
Ov 7mnpoeopiec avtég pmopodv va ypnoipomombovv vy TN dnuovpyia
TPOCOTOTOMUEVAOV TPOTAGE®V TPOIOVIMV 1 VANPESIDOV, AVEAVOVTIS TNV TOAVOTN T
OAOKANPOONG AYOPEG KOt TV IKOVOTTOINGT TOL TEATT).

H mpoxtiky epappoyn tétotwv pefoddowv sivor evpéwg o1adedouévn oe HeYOAeS
ymookéc mlateoppes. H Amazon, ywoo mopddetypo, ypnouLomolel aiyopifuovg
opadomoinong kot collaborative filtering yio va Tpoc@épet eEQTOUIKEVUEVES TPOTACELG
npoidvtav, pe PAon To 16TOPIKO OyopdV Kol TIC TPOTIUNGELS TAPOUOUDY YPNOTOV
(Zhang & Mei, 2022). Avtictorya, n Netflix epapuoler teyvikég clustering yuo va
KOTIYOPLOTOMGEL TOVG GLUVOPOUNTEG TG VALY LLE TIG TTPOTLUNGELS TEPLEXOUEVOD KoL
Vo BEATIGTOTOMGEL TIG TPOTAGELG GEPMV KOl TOVIOV. AVTEG Ol TPOCEYYIGELS 0dNYOVV
oe avénomn g motoéttog (customer loyalty) ko g a&iog dibpkelag {ong meldn
(Customer Lifetime Value — CLV), xobbdg ot ypnoteg Pudvovv o 7o
TPOCMTOTOMUEVT Kol GLVEKTIKT umelpio (Moradi et al., 2023).

EmumAéov,  ontikomoinomn T®V omOTEAEGUATOV TG OLAdOTOINoNG LE EPYOLEin OTMG
heatmaps, scatter plots kot cluster visualizations gvioyvel v kaTovoONoN TV TPOPIA
TEAATOV A0 TO SIOKNTIKA GTEAEYT KO OLEVKOAVVEL TN ANYT| CTPATNYIKAOV OTOPAGEDV
(Li & Li, 2022). H dnpovpyio opdS S10(OPICUEVOV KATAVOADTIKOY Opuadmv Bondd
emiong ot Pertioon g dwyeipiong amobepdtov, oty TpdPreyn {fnong kot 6Ty
OTOJ0TIKOTEPT) KOTOVOUY] TOV SOPNUICTIKOV TOPWV.

YUVOMKA, M OUHOOOTTOINCT KATOVOAWMTAOV GLUVICTE KPIGIHO OTAS0 NG avAALGTG
OedOUEVOV OTO MAEKTPOVIKO €UTOPLO, KOODS YEQUPOVEL TO YACHA OVAUESH OTN
OTOTIOTIKN aVAAVLOTN KOl TNV ENXEPNCOKN AN omopdocwv. H evoopdtmon
teyvik®v clustering kot RFM mpocpépel oTic emyepnoelg tn ouvatdtnta Vo
Katavonoovv Pabitepa T CLUTEPIPOPE TOV TEAATAOV TOVG KOl VO GYESAGOLV
OTOYEVUEVEG,  OMOJOTIKEG KOl  TPOCOTOTOMUEVEG — oTpatnyikés  marketing,
oLUPBAALOVTOG £TGL GTT OMLOVPYIO OVTAYOVIGTIKOD TAEOVEKTILOTOC.

4.2. llpoPrentikd Movtélo Katavorotikig Xopumeprpopdg

H mpoPreyn ¢ KoToVOA®TIKNAG COUTEPIPOPAS amOTEAEL KPiGIUO TOPAyovTa Yo TV
avamtoén otpotnywo®v marketing kot T PeATioTOMOINCN TOV EMYEPNCLOUKDOV
OmTOPACEMY OTO MAEKTPOVIKO eumoplo. Méow g alomoinong mpoPAentikdV
LOVTEA®V, Ol EMYEPNOELS ATOKTOVV T dVVATOTNTO VO 0VOADOLV 10TOPIKE dedopéva,
va gvTomilouv TPATLTTO. AYOPUCTIKNG CUUTEPIPOPAS Kol VL TPOPAETOVY LEALOVTIKES
140¢€1C, GLUPBAALOVTOG GTN S1OTHPNOTN TNG TEAATELNKNG PACTC KOl GTN LEYIGTOTOINGN
g kepdopopiag (Moradi et al., 2023).
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H mpoPreym g aiog dwipketog {ong meddtn (Customer Lifetime Value — CLV)
amotelel va amd Ta o S10dEdOUEVH TPOPAETTIKG LLOVTELD GTOV YMPO TNG OVOAVTIKNG
papketivyk. Méow antg g HeBodoAoyiog, EKTILATOL TO GUVOAIKO OIKOVOLKO OPELOG
TOV OVOUEVETOL VO, ATOPEPEL £VOG TEAATNG KaB® OAN TN d1dpKeLla TG oXEGNG TOV LE TNV
emyeipnomn. Ot Moradi et al. (2023) wpoteivouv ) ypnon arkyopifuwv TaAvdpounong
kot ensemble peBddmv, 6mmg To Random Forest kot XGBoost, yio v ektipmon g
CLV, oa&lomoidvtog J0e00pUéve, OV  aPOPOLY TN CLYVOTNTO OYOP®Y, TO VYOG
CLUVOALOY®DV Kot TN YPOVIKY| dtdpkela peTa&y emokéyewv. H avdilvon CLV emtpénet
Vv opboAoyikn Katavoun Topwv, evicyvovtag mpoypaupata exipdfevong (loyalty
programs) Kot oToxeVUEVES Koumavieg marketing yio meAdteg vynAng a&iog.

Avrtiotowya, 1 TpdPreym amoydpnong melatdv (customer churn) Kot £yKatdAienymg
KaAaB100 ayopav (cart abandonment) amotedel Kpioio epyaieio yio ) dtatypnon g
nedatelokng Paonc. Otv Li ko Li (2022) dgpedhvnoav v OMOTEAEGLATIKOTNTO
aiyopibpev ta&vopnong, 6nmg Logistic Regression, Support Vector Machines (SVM)
KOL TEYYNTOV VELPOVIK®OV OIKTO®V (ANNS), yio v TpofAeyn churn, ypnotomoidvTog
HeTAPANTEG OGS 1 GLYVOTNTO AYOPDV, O ¥POVOG TOPULUOVIAG GTNV IGTOGEAIDN, KOl 1)
aAnieniopaon pe dwenuiceic. H pedét toug katédeiée 6Tt ta. veupmvikd diktva
vIEPEYOLY G akpifela TPOPAEYNG, OV Kol OTOLTOVV GVENUEVOVG LTOAOYIGTIKOVS
nopovs. H &ykapn aviyvevon ypnotdv pe vynin mbavotnto amoy®pnong ENTPENEL
TNV VAOTOINGN TPOANTTIK®OV EVEPYEI®V, OMMG TPOCHOTOMOINUEVEG TPOGPOPES 1)
EMOVOATITIKEG Kopumdvieg (retargeting), ot omoieg PEATI®OVOLV TNV TOTOTNTO KOl
LELOVOVV TNV OTOAELN EGOOMV.

[MopdAinia, 1 avaivon ypovooelp®v (time-series analysis) dtadpapatifel onuovTKd
poOLO oV TPOPAEYN TOANCEOV KOl GTN HOVIEAOTOINGT AyOpOoTIKOV Tdoemv. Ot
Singh kot Prasad (2021) a&omoincav ta povtéAa ARIMA kot LSTM yua v mpopieym
OYKOV TOANCEDV GE JAUIKTLOKEG aYOpES, amodetkvoovtag 0Tt T LSTM vevpovikd
dtkTua amodidovv KOAVTEPA 6T GOAANYN LOKPOTPODECUOV EEAPTHCEMV KO ETOYIKDOV
npotummv. H yprion tétotwv poviélmv cuufdilel ot Peitiotonoinomn anobepdtov,
oTN OLVOUIKY] TIHOAOYNOT KOl GTOV OMOTEAEGUOTIKO TPOYPOUUATIGUO KOUTOVIDV,
TPOAAUPAVOVTAG OVIGOPPOTIEG LETOED TPOGPOPAS Ko {Tnong.

YUVOMKA, To TPOPAENTIKE HOVTIEAQ KOTAVOAMTIKNG GLUTEPLPOPAS EVICYLOVY TNV
KOVOTNTA TOV EMYEPNCEMY VO KATAVOOVV, Vo TPOPAETOLV Kol v Tposapuolovton
oTg avdykeg TV teAat®V. O GLVIVAGUOC GTATIGTIKMV TEXVIKMOV Kot oiyopiBuwmv
UNYOVIKNG Habnong mopéyel €va OAOKANPOUEVO TAOIGIO AYNG OTOPACE®DY TOV
vroopilel ™MV avanTLEN EEOTOUIKEVUEVOV EUTTEIPLOV KOt EVICYDEL TN LAKPOYPOVIOL
motoTNTo. H 0moteAesLatiKng epopproyn Tovg, wotdco, TpodmofETel LYNANG TOLOTNTOG
dedopéva, ooty emhoyn peBddmv kot cvveyn a&oAdynon g amdoooNs TV
LOVTEA®V, OoTE va eEac@olileTor 1 akpifeta kot 1 a&lomotio ToV anoTeEAECUATOV.
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KE®AAAIO §5: Xvomjpoata Xvotaong kot ECatopikgvon
o010 Hiektpoviko Enmopro

5.1 Tomow Zvotnuatov Xvcetacng: Collaborative, Content-
Based ka1 YPprowkég Ilpoceyyioeig

Ta ovotuato cvotaong (Recommender Systems) amotedovv Oepeiidoeg epyaleio
ot oUYYXPOVY EMOYN TOV MAEKTPOVIKOD gumopiov, kabmg emtpémovv v
eCatoputkevuévn epmelpio xpNnotn Kot Ty adéEnon g OAANAETIdpaong e To TPOidvTal
N 1 vanpeciec. H Poaocikn tovg Aettovpyion cvviotator oty mpoPreyn Tov
TPOTWUNGEDV VOGS YPNOTH, UE PACN TN CLUUTEPLPOPE TOL 1] TO YOPOKTINPIOTIKE TV
dwhéowv  aviikelpévoy. Ot kupldtepeg TPOCEYYIGES TOV  GLVOVIOVIOL OTN
Biproypapia givor 1 cvvepyatikny eiktpapion (collaborative filtering), n eiitpdapion
Baoel mepieyopévov (content-based filtering) ko to vPpOKd cvotiuoto (hybrid
approaches)(Zhang & Mei, 2022).

H ovvepyatikn gihtpdpion amotedel pio 0omdTig o S1adeS0UEVES TEYVIKES, BAGIGUEV
oV apyn OTL XPNOTES LE TAPOUOIEG TPOTIUNGELS 6TO TOPEABOV givor mBavd va Exovv
Kot 6t0 péAAOV TTopopotes emhoyéc. H péBodog avtn drokpiveton og user-based kot
item-based collaborative filtering. H tpdtn cuykpivel Tpo@id ypnotdv yio vo mpoteivel
TPOTOVTA TOL TPOTLLOVY TAPOLUOL0 KATAVOAWMTES, EVM 1) OeVTEPT) EGTIALEL GE OUOLOTNTEG
uetad mpowovtov pe Paon tig a&loloynoelg tov ypnotdv cold-start “étav dniadn
VILAPYOVV VEOL YPNOTES 1] TPOIOVTA YWPIG IGTOPIKA SEGOUEVOL.

AvtiBeta, n uATpapion PACEL TEPIEXOUEVOL EMKEVIPOVETAL GTO YOPOKTNPICTIKA TOV
OVTIKELEVOV KO OTIG TPONYOVUEVEG TPOTIUNCELS £VOC xpnoth. 'Eva chotnpa tétotov
TOTOL UTOPEL, Y10 TOPAELY LA, VO TPOTEIVEL VEQ TTPOTOVTAL LLE TAPOLLOTO YOPAKTPLOTIKE,
pe exketva mov €yl NoN emAééer o ypnong (Aggarwal, 2016). To kOp1o0 TAEOVEKTNLA
TOV &ivon OTL dgv amoutel peyaho GUVOAD OEQOUEVAOV amd GAAOVS YPNOTES, MGTOCO
nepropileton amd TV advvopio TOV Vo TPOTEIVEL OVTIKEIEVO TOV OLOPEPOVY ATO TIG
VILAPYOVOES TPOTIUNOELS, 0ONYDOVTC 6TO Pavouevo over-specialization.

Ta vBp1dd cuopaTa GVGTACTG CLVOLALOVY TIG dVO TTaPATAV® HUeBASOVGS, e GTOYO
vo a&lomotoovy To TAEOVEKTHUOTO KAOE TPOCEYYIONG KOl VO OVTILETOTICOVV TIG
advvapiec toug (Burke, 2022). Méow g evempdatmons unyavicpuav collaborative kot
content-based filtering, ta VPPOIKE pHovTEAN EmTVLYYXAVOLY PEYOADTEPT aKpifeia Kot
TPOGOPUOCTIKOTNTA, EVOD ivar o€ BEGN va AEITOVPYOVV AITOTEAEGLLOTIKE QKO KO LE
el dedopéva. EmmAéov, n avantuén poviédwv Padibg pddnong (deep learning) £xet
BeAtidoel onuavtikd TV ToWOTNTO TOV TPOTACEWMYV, EMITPEMOVING TNV OVAALON
ouvBeTV TPOTOHTTOV € peydAa dedopéva ypnotav (Zhang et al., 2019).

YVVOMKA, 1) EMAOYN TG KATAAANANG TEXVIKNG €0pTdTaL 0 TN VO TV dedOUEVOY,
TOV OYKO KOl TNV TUKVOTNTO TOV CAANAETIOPAGE®Y XPNOTOV-TPOIOVI®MV, KOOMG Kot
OO TOVG EMLYEPTGLOKOVS GTOYOVS TOV EKAGTOTE OPYOVIGHLOV.
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5.2 E@appoyéc kar Emyeipnowoxn Aéia e E€atopikevong

H efatopikevon (personalization) pécm cLoTUATOV GOGTAONG €)Xl avaderyBel g
Bacikdg TLADVOG TNG EUTEPIOG YPNOTN OTO NAEKTPOVIKO EUTOPLO, TPOCPEPOVTOG
OTOXEVUEVEG TPOTACEIS Kot PeAtidvoviag tnv oamddoon twv emyeipnoewv. Ta
recommender systems AEITOVPYOVV G UNYAVICUOL TPOGAPLOCUEVNG TANPOPOPNOTG,
TPoPailovtag TPoldvTa Kol LANPECIEG TOL TAPLALOLY HE TO EVOLAPEPOVTO KOL TN
ooumeprpopd tov kébe ypnot (Jannach et al., 2021). Méow ™G ypNoNg TETOL®V
aAyopiBumv, ot extyelpNGELG EMTLYYAVOLY aENGN TG aAANAETidpaong (engagement),
¢ dwtpnong medatdv (customer retention) kot g a&log didpketag {ong meldn
(Customer Lifetime Value).

Emumiéov, n eEatopikevon ocvuPdirer ot Peitioon g eumepiog ypnotn (User
Experience), peudvovtag tov yvooTikd @OPTO Kol EMITPEMOVIONG GTOVG XPNOTES Vol
OVOKOADTTTOVY TPOTOVTO TOV OVTOTOKPIVOVTOL GTIS OVAYKEG TOVG YWPIC EKTETAUEVN
avalnmon (Zhang & Mei, 2022). Avt 1 dtadtkacio dNUovpyel piol KOKAIKN oxéon
EUMIGTOCVVNG METOEL EmMyelpnong Kot TEAATN, OMOV Ol TPOTAGELS OONYOUV OF
TEPLGGOTEPEG AYOPES, KOL Ol AYOPEG HE TN GEPA TOVG PEATIOVOLV TIG UEALOVTIKES
TPOPAEYELC TOV GLUGTHLOTOC.

AT emyyelpnoloKng TAELPAS, TO CLGTHLOTA GUGTACTG AELTOVPYOLV MG GTPOTNYIKA
gpyoleion  papketivyk, vmootnpilovrag cross-selling, up-selling ot dvvopikn
npocappoyn tnev (Adomavicius & Tuzhilin, 2015). [HopdAinia, n evoopdTmon
TPONYUEVOV TEYVIKAOV UNYAVIKNG LAONOTG, OTIMG To VEVPOVIKA dTKTLO OVOTAPAGTAGTG
(embedding models) kot ta sequence-based poOVTELQ, EMTPEMOVY GTIG EMYEPNCELS VAL
KOTOVONGOLV TIG XPOVIKES TTLUYES TNG KOTAVOAMTIKNG GUUTEPIPOPAS, OONYDVTAG GE O
axpiPeic kon eatopikevpéveg cuotdoelg (Zhang et al., 2019).

Ev té)\el, ta recommender systems 0ev meplopilovion TAEOV GTNV QAN TOPOYN
TPOTAGEMV TPOIOVTI®V, OAALL OTOTEAODV OVOTOGTOGTO KOUUATL TNG OTPOTNYIKNG
emyepnuatikng veviog (business intelligence). H cvoppoin toug sivon kabopiotikn
1060 oTN JUOPPOOT €EATOMUKEVUEVOV EUTEPLOV OGO KOl GTNV EVIGYLON TOV
TOANCEOV KOl TNG TIOTOTNTOS TEAATDV, EOPULDVOVIONG TOV POAO TNG aVAALONG
dedopévov oG Pactkd HOYAO EMLYEPNCLOKTG AVATTUENG.
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KE®AAAIO 6: HOIKA KAI NOMIKA ZHTHMATA

6.1 HOwa xor Nopkd Zntipoto otny Avaivon Aedopévev
Kot T Mnyoevikn Madnon oto Hiektpoviko Enmopro

H paydaio avantuén tov nAekTpovikod eumopiov Kot 1 EKTETOUEVT YPON TEYVIKOV
UNYOVIKNIG  paBnong omuodpyncov VEEG TPOOMTIKEG Ylo. TNV  KOTOVONGN TNg
KOTOVOA®TIKNG cvpmeptpopds. [TapdAinia, ouwe, £0ecav oto enikevipo éva GHVOLO
NOKAOV, KOWOVIKOV KOl VOUIKOV TPOKANCE®V, oL oyetilovtal pe tn owayeipion
TPOCHOTIKMY OdOUEVOV, TN OPAVEIL TOV OAYOPIOUKAOV OmoPAcE®Y Kol TNV
amotpon dwukpicewv. H 1coppomio avapuesa oty KavoTopio Kot 6TV TPOCTAGI0 TV
OIKOOUATOV TOL KOTOVOA®TH omotedel onuepa kpioipo (ntovuevo TOCO Yo TIC
EMYEPNOELG OGO KOl Y10 TOVG POPELS YAPUENS TOALTIKNG,.

6.2 IIpootocio TPOCOTIKAOV 0£00UEVAOV KOl VOULKO TANIGL0

H eneéepyosio mpocomkmy dedopévav PpiokeTar 6Tov mupnvae KAOe TAATQOPLOGC
niektpovikov gumopiov. Ot ayopactikég cuvnbeleg, ot Tpotunoels, ta clicks, orypdvot
TOPOUOVNG Kol ot tomoBeciec ovvdeong cvvBéTovy €val YNnELOKO OTOTOTOUO TOV
KOTOVOAMTY], TO OTOI0 GLYVA YPNOILOTOLEITOL YLl GTOXELUEVY] OLPNUIOT Kol
eEATOUIKEVUEVEG TIPOTAGELS TPOTOVI®MV. AV KOl OUTH 1 TPOKTIKN EVICYVEL TNV
OMOTEAECUATIKOTNTA TV EMYEIPNCEWDV, EYEIPEL avoLYiEg oYeTIKA e TOV Pabud oTov
omoio o ypNoTng Yvopilel Kot EAEYYEL TMOG YPNCULOTOLOVVTOL TO SEGOUEVA TOV.

O Tevikog Kavoviopog Ipootaciog Agdopéveov (GDPR), mov epapudletor and 1o
2018, amoterel T0 Paocikd epyadreio g Evponaikng ‘Eveoong yio v npoctacio g
Wwwtikdémrag. Eiodyst apyéc Onmg m vopupdtnta, Oo@dvela, ovoaAloyikoTnTo Kot
Aoyodoacia, kabmg Kot To dikaimpa dtaypaeng (“right to be forgotten™) ko To dikaimpa
ot eopnrotnra (“data portability”). Ot emiyelpGELS OQEIAOVY VO EVIILEPDVOLV TOVG
YPNOTES Y10 TOV TPOTO GLAAOYTG Kol AVAALGTG TV dEGOUEVOV TOVG, VO EEACPAAIoVY
Vv eAdyotn avoykaio eneEepyacio Ko va Aapfavoov pntn cvykatdbeon (European
Commission, 2018).

H gpappoyn tov GDPR £&yet 0dmynoet moALéG eTapeieg e-commerce Vo ETEVOLGOVY GE
unyavicpotvs data governance, TOMTIKES OVOVULUOTOINONG KOl WYELd®VLUOTOINONG,
KaOdc Kot otV vwoBénon apydv privacy by design katd TovV OYEOIAGUO TOV
ocvotnpdtov. [Tapd tavta, meptotatikd 6mwg N un €£0VG1000TNUEVT ¥PNOT OEOOUEVDV
oo TAUTPOPUEG KOWMOVIKNG OIKTOMONG N M Oppon TANPOPOPIOV TEAUTDV GE
OLOIKTVOK(G KOTOOTAWOTO OElYVOLV OTL 1| TANPNG TPOCTOCiO TNG WOMTIKOTNTOG
TOPOLEVEL 10 GLVEXLLOPEVT TPOKANGN).
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6.3 Awe@avero kot EEnynowpotnta tov AlyopiOpov
(Explainable Al)

H dwedvewa (transparency) ot 1 eEnynowomnta  (explainability) omoteAovv
KEVIPIKOVS TLAMDVEG NG MOwng teyvnmg vonupoovvng. Ot adyodpiBuot mov
YPNOLOTOOVVTOL GTO €-COMmMerce — Omwe To LOVTEAN GLGTAGE®V 1 TO SOLUVOUIKA
OLGTHWOTA TIHOAGYNONG — emnpedlovy KaONUEPIVA TIC EMAOYEG TOV KOTAVOAMTMV.
Qo61660, 01 amoPdoelg Toug cvyvh Pacilovtol oe mepimlokes dadIKaGiEg TOL €ivan
dVGKOAO VO KaTavonBovv akdUn Kot ard TOuG 101006 TOVG TPOYPUUUATICTEG.

H évvown g Explainable Artificial Intelligence (XAI) ctoyevel 6to va KataoTnost
TOVG aAYOPIBLOVG «OLAPOVEIG» Kot TIG ATOPAGELS TOVG EPUNVEVGILES Ot TOV AvOp®MTO
(Binns et al., 2021). T'io mopddetypa, o€ éva GOOGTNUO GUGTOCNG TPOIOVI®V, M
TAUTQOPLLA OPEIAEL VL UTtOpEL VO EENYNOEL V10T TPOTEIVE £VOL GLYKEKPIUEVO TPOTOV —
Y. «EMEWN 0yoploaTe TOPOUOLN OVTIKEILEVO GTO TAPEADOV» 1| «EMELON YPNOTEG LE
TOPOLOL. TTPOPIA TPOTIUNGOV OVTO TO TPOTOVH.

EmumAiéov, ov teyvikég SHAP (SHapley Additive exPlanations) kot LIME (Local
Interpretable Model-agnostic Explanations) ypnotpomototvtot OA0 Kot TEPIGGOTEPO Y10,
Vo amoddGOVV GNUAGLOA0YIKY] epunveia otig TpoPréyelg Tov poviédwyv. [apdAinia,
ot vopobBetikég mpwtofoviieg g E.E., dmwg n [pdén yua v Teyxvnt) Nonupoobvvn
(EU AI Act, 2024), emBariiovv emmAéov KpiTnpla A0yodooing Kot StapAveELNS, E10TKA
otav ot aAyopiBuol emmpedlovv Apeco KOTOVOAWOTIKEG ATOPACELS 1 TLLOAOYIOKES
TOMTIKEC.

H eEnynopomra evioyvel v gumotochvn Tov Kovos, cVUPEALOVTOS GE Lo o
GOPPOTY| GYECT OAVAUEGOH GTNV ETLXEPNON KOl TOV KATOVOAMTY], Kol KoOoTd TIg
eTOUPElEG LTOAOYES Y10 TIG TEYVOLOYIKES TOVG EMAOYEC.

6.4 AhyoprOpki] Mepoinyia kot Atkatoovvn

H oiyopiOukn pepoinyio (algorithmic bias) eivanr iomwg 10 Mo mepimioxo Mbikd
Mmua g unyovikng padnone. EpoeoviCetor 6tav ta dedopévo exmaidevong
EVOOUATOVOLY KOWOVIKEG TPOKOTOANYELS 1 6Tav ot adkydpiBuotl pabaivouv oyécelg

oV 00MNYOLV GE AVIoN HETOEIPIon SapopeTikdV opddwv ypnotdv (Mehrabi et al.,
2022).

210 NAEKTPOVIKO EUTOPLO, OVTO UTOPEl Vo EKONA®OEL e TOAAOVS TpOTOLG:

e dlopopomoinon TV e Baomn Inpoypaeikd ototyeio (.. YEWYPUPIKN TEPLOYN
1 gOA0),
®  TPOTEPOLOTOINGT) TPOIOVIMV OO GLYKEKPIUEVOVG TPOUNOEVTEC,
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* 1 aOpOT SLAKPLIoT LECH GLOTNUATWV CLGTAGE®V TOV TPOMOOHV «OULOI0YEVESH
TEPLEYOUEVO, EVICYVOVTAC TO Agyouevo filter bubble.

Evdewktiko givor to mapadetypa tg Amazon, n omoia 1o 2018 anéovpe alyoptOpuxod
OLGTNUO ETAOYNG TPOSMOTIKOD TOV TPOEKPIVE AVOPES VITOYNPIOVS, AdY® pepoinyiog
ota d0edopéva ekmaidevons. Avtiototya, TAatedpueg 0nmg to TikTok kot to Facebook
Exovv deyBel kp1TIK| Yo TNV OAYOPIOUIKY EVIGYLOT GTEPEOTOTTOV, KAO®DS TPoTEIVOLV
nepleEYOpevo  PACEL 10TOPIKNG GLUTEPLPOPAS, Teplopilovtag TNV  MOWKIAlL NG
TANPOPOPLOG.

H akadnuoikn xowotnto mpoteivel teyvikég Ommg fairness-aware learning, bias
mitigation ko federated learning, dote va meplopiotel n e€GpTnomn TV LOVIEA®V ad
TpokaTEMUIEVa dedopéva. EmmAéov, mpoteivetan 1 ypron fairness metrics, OTmC 10
demographic parity 1| To equalized odds, yio Tov cuoTnuOTIKO EAEYYXO SIKALOGVVNG TMV
LLOVTEA®V.

6.4.1 HOu1] Tyordynon kot AhyoplOpuikn Awo@avelo otig
Ayopég

‘Eva d1aitepo medio nOwmdv mpokAncemv agopd ) duvapukn tipoAdynon (dynamic
pricing). Ta. GLGTHUATA AVTA YPNCYLOTOLOVV JEDOUEVO GE TPAYLATIKO XPOVO Y1o. V.
npocapuolovv TG TG pe Paon t CNNoN, TO 1GTOPIKO ayopdv 1 aKOUN Kot TN
ocoumeprpopd mhonynong tov ypnot (Huang & Wang, 2022). Av kot av&dvoovv v
amod0TIKOTNTO, NG aYyOopds, ONUIOVPYOLV EPOTAUOTO GYETIKO HE TNV 1GOTNTA
HETOYEIPLOMG KaL TN YEPAYDOYNOT THG KOTOVAADOTG.

[Mapdoerypa amoterel n Uber, n omoia £xet ogxfel kprtikn ywo To “surge pricing” —
avénoelg TIOV oe TEPLOOOVE LVyNANng {ftnong mov evoyetor vo Bewpnbodv
eKpeTdAAevon. Xto e-commerce, TapOUole LOVIELN UTOPOVV VO TPOCAPUOLOVV TIUES
avé xpnoTn, odNy®OVTIOG 6 PUIVOUEVO «TIHOAOYNoNG pepoAnyioc». Edd tiBeton to
epOTNUA: HEYPL o0 onpeio elvan Bepit n e€atopikevon Tung;

6.4.2 Xvvoikn amotipnon

H nbum dbotaon g teyyntig vonuoohivng Kot TV SeS0UEVOV GTO NAEKTPOVIKO
EUTOPLO OEV ePLOPIleTal o€ VOUIKN GUUUOPP®ST. APopd TN doc@Aion BepeMmOdV
alov, 6mwg M oo, 1 ehevbepio emAoyng kot n dwedvele. H vioBéton apyov
omwg 1 “Ethics by Design” kot | “Responsible AI” cuviotd tAéov BEATIOTN TPAKTIKT).
O etopeieg mov emevovovy oe MOwd vrevOvveg TPAKTIKEG avdAvoNng dedOUEVDV
EVIOYVOVY TN QYU TOVG, KOAAIEPYOUV EUMIGTOGUVN KOl OTOKTOLV LOKPOTPOOESLO
AVTOYOVIGTIKO TAEOVEKTT|LLOL.
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KE®AAAIO 7: HEPITPA®IKH & AIEPEYNHTIKH
ANAAYXH AITOTEAEXMATQN

To mpoxtikd WHEPOG NG TOPOVCHG EPYACIOG EMKEVIPMOVETOL OTNV  EQUPLOYT
TEPLYPOUPIKNG KOl OlEPELVNTIKNG avaAvong dedopévmv (Descriptive & Exploratory
Analytics), pe amoxielotikn aflonoinon tov Aoywopikov Tableau. H emhoyn avt
TPOKVTTEL OO TV OVAYKN Yo pio LeBoSOAOYIKN TPOGEYYIOT) TOV EMTPENEL TNV QECT),
OTTIKOTOINLEVT Kol EDEAMKTN S1EPEVVIOT TG KOTAVOAWMTIKNG GUUTEPIPOPAS, XOPIG TNV
amaiTnon avATTLENG TOAVTAOK®V TPOYVAOCTIKMOV HOVTEA®V 1 aAYOPIOU®mY Unyovikng
pabnong.

To Tableau omoteiel éva omd to mALov Oladedopéva epyadeio EmMYEPNOLOKNG
avdAvoNg, TPOGPEPOVTOS dSVVATOTNTEG TTOL LOVYPAUUILOVTOL TANP®G LLE TOVG GTOYOVG
mg epyaciag. Xopakmmpiletor omd vynAd Pabud dwdpactikdtrocg, cvkoAia
evooudtoong  oedopévov kot duvaToOTNTO  ONUIOVPYING  TOALSAGTOTMV
OTTIKOTIOGEMY, OV EMITPEMOVV TNV AUEST aviyvevon HoTIPwV, cLoyETIcE®V Kot
tdoewv. Méow vmoloyiotikadv medimv (calculated fields), mapapétpmv kot dvvapukmv
QIATpOV, TO gpyodreio KOOOTA €PIKT TNV OVATTLEN OEIKTMOV GLUTEPIPOPAS, OTMG
oLyvOTNTA 0yop®V, a&io cuvaAlay®V Kot BaOIOg EUTAOKNG TOL KOTAVUAWMTY).

H emoyn mg ovykekpévng miateopuog Poaciletar emiong ot duvatdttd e va
vroonpifel TeYVIKEG oL avagépovtor ot PPAoypoeic TG KATOVOAMTIKNAG
avaivong, 6nmg M Tunuatomoinomn (segmentation), n xopTOypAONoN TOL customer
journey kot m Owaypovikn moapakorovnon g ntmong. Ilapdtt 1o Tableau oev
EMTPENEL TNV VAOTOINGN TOAOTAOK®V aAyoplOKdV HeBOO®V, TPOGPEPEL 1GYLPA
epyoeia clustering ko OpAOOTOMGEWV GE EMMEDO ONTIKNG OlEPEVVIONG, ETAPKN YO
TOVG GKOTOVG TNG GLYKEKPLULEVNG LEAETNG.

‘Evag emmAéov Adyog emroyng tov Tableau agopd 1tn dvvatdtnto dnpuovpyiog
oAokANpouévev dtadpactik®v dashboards mov vmootnpilovv ™V oAoKANp®UEVN
TOPOVGINOT) TNG CLUTEPLPOPAS TOV KOTAVOAMTOV Kol TOV KPICIH®V LETAPANTOV TOL
dataset. H mpocéyyion avti cuvadel Le Tn @IA0GOPIia TG EPYACIOC Y10 TPAKTIKY, ALECH
EQOPUOCIUN KOl ETLYEPTCIOKE YPNGUULN OVOAVGT.

Yvvolikd, n xprion tov Tableau amotedel por oTpATNYIKY EMAOYT OV EVIGYLEL TV
EYKLPOTNTO KOl AETOLPYIKOTNTA TOL TPOKTIKOD WEPOLG. Emtpémer v avdivon
TPOYUATIKOV OEOOUEVOV LE TPOTO ATOJOTIKO, OLOPOVY] KOl OTTIKA EPUNVEVCILO, EVD
TapAAANAL cLVOEEL TN BE@PNTIKY KATOVON G TNG KATAVIAMTIKNG CUUTEPLPOPAS LLE LLL0L
TPOKTIKN, CUYXPOVN Kot EVEMKTN LEBOSOAOYIKT EQAPLLOYN.

7.1 “T'e@ypa@ukn kot Xvykprtiki) Avaivon Emicuov
Ec6owv E-commerce (2019-2023”)
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Mo v oAoxAnpopévn katavonon g debvois ayopdc NAEKTPOVIKOD gumopiov, 6TV
Topovoo €vOTNTO GULVOVLALETOL L0 YE@YPOPIK KOl MU TOGOTIKN OVOAVTIKY|
npocéyyion. Apykd, dnuovpynonke oto Tableau &vag d100pacTIKOS YAPTNG, O OTOI0G
TapoLclalel To TGO £6000 NAEKTPOVIKOD gumopiov avd ydpa Yo kdbe £10g G
neptodov 2019-2023. O xapng Aettovpyel ®G ONTIKN GHVOYT TOV JAPOPDY UETAED
YOPAV, EMTPETOVIOAG TNV GLECT OVOYVAPLICT OYOP®Y VYNANG, HECHIOG Kot YOUNANG
dpactnploTTaS. MESm £vHG dSuvapKo) TOPAUETPOV ETAOYNG £TOVGS, O XPNOTNG UTOopEl
va apokolovdnoet ) petaforn Tov 600V dLoPOVIKE, YEYOVOG TOV KOOIoTH TNV
OTTIKOTOINON 10Bi{TEPOL YPNOIUN YlOL TV KATOVONGCT TACEMV KOl TEPUPEPELOKADV
avicottwv. H dwdpaoctikn ekdoyn tov xaptn dwotifetor SlodkTvakd Yo TANPN
eEepevvnon TV 0edopEVOV (BA. GVVOEGHO TOPOKATM).

SOUTANPOUATIKE TPOS TOV YAPTT, dNUovpynonKe £vog avaAvTikog TivaKag GOYKPIoNG,
0 omoiog mopovctalel Ta GVVOAMKE £c0da ke ympag yo dha ta €t 2019-2023. O
nivakog ovtdg Aettovpyel g «avhyvoon oe PdBoc» Tov 1d1wv  dedopévev,
EMTPENOVTOG TNV OKPPT) TOGOTIKY AIOTVTMGT THG OlaYPOVIKNG TTopeiag Kabe ayopdg

(BA. Ewcdva. 1)

Annual E-Commerce Revenue by Country (2019-2023)

Ewova 1. Zuykpttikog Mivakag ec0dwv nAektpovikou gumopiou ava xwpa (2019-2023).

AudpaoTiKog xbptng:
https://public.tableau.com/app/profile/nikoletta.stavrogianni/viz/ANNUALE-
COMMERCEREVENUEBYCOUNTRY2019-2023/Sheet1#1

210 Keipevo Kot TV avdAven Tov akolovBel ypnoLomoteital £va 6TATIKO GTIYUIOTLTO
oV xaptn (BA. Ewkdva 2), 10 omoio mapovstdlel EVOEIKTIKA TO OMOTEAEGLLOTO Y10, TO
emieypévo €1og. O mANpNg SOPACTIKOS YAPTNG EMTPEMEL TO AETTOUEPT| OlepevVIION),
CLUTEPTAOUPAVOUEVIG TNG TPOPOANG TV EGOI®V, TWV TAPAYYEADV KOL TOV EVEPYDV
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KOTOVOA®TOV — ové  ydpo  ywoo KaBe €toc g meprodoov  2019-2023.
Global E-Commerce Revenue by Country (2019-2023)

Ewkéva 2. 2Tatiko OTLYULOTUTTO TOU SLadpaoTIikoU XapTn TTOYKOOULWY E008WV NAEKTPOVIKOU €Umoplou yla TO
eMmAeyUEVO ETOG.

H yewypapikn aneikévion Tov eTo10v 6000V NAEKTPOVIKOD EUTOPIOV OTOKAAVTTEL
ONUOVTIKEG OLOLPOPOTOMGELS UETOEDL TOV YOPOV KOl KOTUOEIKVOEL TNV €VTovn
OVIGOKOTOVOUN TNG TOYKOGLLOG YNOLUKNG ayopas. To GUVOAO g meptddov 2019—
2023, ot Hvopéveg Toreieg ko 1 Kiva epgaviCouv otabepd Tig vymAdtepeg TYES
€600V, emPefardvoviag Tov pOAO TOVG G 01 VO HEYAAVTEPES KO TLO DPLUES OLYOPES
naykoopiog. To péyebog kot m ayopactiky dOvoun tov mAnOLGUOV TOLG, Of
oLVOLOoUO HE TNV VYNAN O1€lcdvon  JOIKTVOKMOV oyop®V, GUUPGAAOVY OTN
dT)pnon TG NYETIKNG Toug Béong.

Avtifeta, gvponaikéc ayopés onwg 1o Hvopévo Baoiieo, n Teppovia ko n TodAio
TapoLGLaLovy pev VYNAOVGS TCipovg, ®oTdG0 0 PLOUOS AVATTLENG TOVG Elval NTLOTEPOC
GLYKPITIKA LLE TIG AGLOTIKES 0yOPEC. Avadvopeveg otkovopies, Omwg n Ivdia, n Bpalidia
Kot 10 Me&ikd, gppavifovv aentd avéntikn Tdomn, YEYOVOG TOL VITOONAMVEL TN
OTOOKT YNELOKN UETAPAOT TOV KATOAVOA®TOV Kol TN 0lehpuvon tev dnbéciumv
NAEKTPOVIKDOV VINPECUDV.

Emniéov, o xaptng OmMOKOAVTTEL CNUOVTIKES TEPLPEPEINKEG OVIGOTNTEG. AYOpPES
pecaiov peyéboug, onwg n Itaiia, n loravia kot o Kavaddg, epeaviCovv otabepn aArd
TO GLYKPOTNUEVT OVATTUEN, VO LIKPOTEPES AyOPES SLOTNPOVV YOUNAOTEPQ EMIMESQ
€6000V, Kuplwg AdY® HKPOTEPOL TANBVGLOD 1 YOUNAOTEPNS YNOLUKNG ETOUOTNTAS.

H dvvatdémra emioyng £€10vg HEC® TOL SLOOPACTIKNG TOPAUETPOV EMITPEMEL TNV
TapakoAovOnomn ¢ duvapikng eEEMENG kdBe ydpoagc. Alamotdveton ot petd to 2021
apKeTEG  ayopés mapovoidlovy emPpdovvon 1 otabepomoinon TV €000V,
OVTOVOKADVTOG TNV TPOCAPLOYN TOV KAAGOL HETA TNV £VTOV avATTLEN TG TEPLOSOL
™G movonuiog. ZVVOAKE, 1) OTTIKOTOINGTN TPOCEOEPEL O GOp Kol OAOKANpOUEVN
EIKOVO TOV TAYKOOUI®MV TAGEMV, EMTPETOVTAS TNV £E0YMYT] COUTEPACUATMOV GYETIKA
HE TNV OPLOTNTO, TO OLVOIKO KO TIG LEALOVTIKEG TPOOTTIKEG TV OlEBVOV ayopdv
NAeKTpOVIKOD gumopiov.
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7.2 Anpoypagiki) Avaivon Katavorotov

Y& GLVEYEW TOL TPONYOVUEVOL JOOPACTIKOL Tivaka, Onuovpyndnke oedtepo
dashboard oto Tableau, to omoio £6TIAlEl G€ SUPOPETIKES OLOGTAGELS TNG AVIAVONG
(. ypovikn €EEMEN, YE®OYPOPIKN KOTOVOUN KOl OpadOomToinon Katovolotdv). To
dashboard  eivon  dwBéopo  dwdiktvakd  otov  akOAovBo  oHVOEGHO:
https://public.tableau.com/app/profile/nikoletta.stavrogianni/viz/Ecommerce Consum
er_Trends Data Analytics Machine Learning/DemographicBehavioralOverview

H dnpoypapikn avaivon omoteAetl 10 Tp®dTO Kot OepeAddes 6TAd10 KaTavonong Tomv
LOTIB®V CLUTEPIPOPAS GTO NAEKTPOVIKO eumoOplo. Ta yopoaknplotikd Onwe @OAO,
nAkio, €1060MUA, LOPPOTIKO EMIMEDO, OIKOYEVEIOKN KOTAGTOOT] KOl ENOYYEAUATIKN
101010 SLOUOPPOVOVY GE ONUAVTIKO PBabud TIC avAyKes, TIG TPOTIUNGCES Kol TN
GUVOMIKT] OYOPOOGTIKN] OTACY TOV KOTOVOAMT®V. XTO TAGIGIO OVTO, 1 €VOTNTA
TaPOLGLALEL L0 GEPA OO ONTIKOTOMGELS TOV EMTPEMOVY TNV ATOTVTMCT PACIKMOV
ONUOYPAPIKAOV OUAOMV KOt TN LEAETN TNG GYECTG TOVG LE T CLUTEPLPOPA ayopwv. H
KATAVONGT OLTAV TOV O10POPOTOLGEMV TOPEYEL TN PAGT] Y10 TLO GTOYELLUEVT OVAAVOT)|
ot emOUEVEG LIOEVOTNTES, Omov efetdlovtol cvumeprpopkol Kot TpoPAentikol
TOPAYOVTES

7.2.1 Katavopn ®viov kot Hukwek@v Opasmv

[Mopatmpeitor 6Tt o1 nAkiakéc opdoeg 24-31 wkor 32-39 amotedodv T TO gvepPyd
TULOTO TOV OELYLOTOC, LE TIC YOVOIKES VAL ELOAVICOVY EAAPPDOS VYNADTEPT TOPOLGIN
o€ oY€oM e TOVG Avopeg oTIC TeplocdTepeg katnyopies (BA. Eucova 3). Zta vymAdtepa
EI00OMUOTIKG emimeda, 1 GLYKEVIPWON TeAaTdV elvar Wdwaitepa avénpévn oty
nAklokn opddo 32-39, yeyovdg mov vmodnAmvel evoexOuevn oyxéon  UeTaED
OIKOVOUIKNG oTafepOTNTAG KOl GLUYVOTEPNG CLUUETOYNG OTO NAekTpovikd gumdpro. H
katnyopia “Other” mopapével mePOPICUEVT] GE OAEG TIC NAIKIOKEG OUAOES KO ETTITEO QL
€1000MLLOTOC.

Teyvucn Enpeioon: Ta mv avdivon ypnowonombnke to nedio Age Range Label,
10 omoio dnuovpyNOnke ¢ custom bin oto Tableau yio v opadomoinon g nAwiog
oe dKplTég Katnyopieg. Emmiéov epappootke count distinct oto Customer ID ywa
TNV OTOTOTOGCT] LOVOSIKAOV TEAATMV.
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Katavopr| ¢uiou Kal nAikiac
Incom.. Age R.. Gende..

High 16-23 Fermale |,

Wal I 22
Oth I 1

24-31 Female |
Mal [
Oth 12

32-39 remate [ S
Mal - _______________________________J
Oth I

40-47 Fernale | =
Mal - __________________[F:
otr I 12

48-55 Femaie [N 17
Mal o
Oth I -

Middle 16-23 Femaie [ ::

al e E
Oth B

24-31 Female NN ==
Mal e — s

th I (1

23 femae I 27
Mal I —— 55
Oth I -

40-47 Ferale | 1
Mal 51
otn I 11

48-55 Female [N -
al 29
Otk W1

0 5 10 15 20 25 30 35 40 45 50 55 60 65 70

Distinct count of Customer_ID

Ewkova 3.Katavour ®uAou kat HAkiog.

7.2.2 Exoc00npua Kot AYopo.cTiKY XOUTEPLPOPd.

H péon a&la ayopdg mapovsidlet S10popomomacels TG0 ova EIG0OMUATIKO EMITESO OGO
Kot avé nAktokn opdda (BA. Ewcova 4). Zto pecaio etcodnpa, ot nikieg 24-31 ko 32—
39 xataypdeovv TG LYNAOTEPES HEcES damdves, evad M MAKloKY ouddo 40-47
enpaviCer otabeponoinon oe eEAAEPOS YOUUNAOTEPA EMITEDA. £TO LYNAO €GO, T
ayopaotTiky] a&io mopapével avénpévn otig nikieg 24-31 kot 32-39, yeyovog mov
VTOONAMVEL OTL Ol OIKOVOULKA 1GYVPOTEPOL KATOVOAMTEG cuveyilovv vo enevovovy g
online ayopég pe cuvémeta. Ot dtapopéc petah QOUAWMV givat LKPES, e TOVS AVOPES Kot
TIG YOVOIiKES Vo, akoAoVBoHV Tapdpotla TpoTLTa, VD 1) Katnyopia “Other” Tapovoidlet
HEYOADTEPN LETOPANTOTNTA AOY® TOV HUKPOTEPOV TANOOVG TOPATPNCEWMV.

Teyvucn Enpeioon: o tov vroloyiopd g péong a&iog ayopds ypnolLonomonke
custom measure tng petafAntgc Purchase Amount Clean, 1 onoia elye mponyovpévag
KkaBapiotel and pn Eykvpeg 1 UNOEVIKES TIHEG TPV VITOAOYIoTEL 0 pécog Opog (AVQG).
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H avdivon mpaypoatomombnke xotd Income Level kot Age Range péow custom

grouping.
Meaon aia ayopdc avd eicodnuaTiko emmiredo
Income_Level / Age Range Label Gaender (group)
Middle High M remale
400 . Male
M other

230.2

200 283.7
< 279.3 279.2 274.4
8 280.107g g
o 263.0 2503 257.0
=
E 2323 2421 244 4

200
<
o
wl
m
k]
= 146.9
a
éﬂ 100

0
16-23 24-31 32-39 40- 47 48-55 16-23 24-31 32-39 40 - 47 45-55

Ewkova 4.Ayopaatikn Suuneplpopd ava E.codnua.

7.2.3 Exnaidocvon kol Xvyvotnto/Evracn Ayopav

Ot meldteg pe avatepn exmaidoevon (Bachelor’s kot Master’s) mpayLloToTo100V Gop®g
TEPIOCOTEPEC AYOPEG GE GYECT LLE TOVG OTOPOITOVG AVKEIOV, Waitepa 6TIG NAIKieG 24—
31 ko 32-39 (BA. Ewdva 5). To potifo awtd vrodnidver 6t vynAoOTEPO HOPPOTIKO
eminedo oyetiletor pe avénuévn ymotokn egotkeimon kol PEYOADTEPT] OLYOPUGTIKY|
dpacTNPLOTNTO.

Teyvucn Enpeioon: H ansikovion Paciotnke 6to count tov Purchase Amount Clean
wote va Tpokvyel M cvuyvotnta ayopmv. To Education Level ypnoyomomnke og
custom ordered dimension, ev® To age ranges Poociotnkoav oto binning mwov
dnuovpyndnke oty vrogvomta 7.2.1.

Exmaidevon vs Ayopeg

Age Range.. E.. Avg. Purchase_Amount..

16-23 8 Other Male Female | - |
1 [ other Male Female 179.9 340.5
L Other [ Male I Female
24-31 £ [ other Ml Female
H Other Male o Remee ]
.. Cther . I — Female
32-39 - I Male o Remae ]
I [Gther Male Female
pLlother U Male [ Female
40-47 8 Other el Female
o Mae e
o mMele I Remale
48-55 o IEET Female
- I Female
v. Male [ Female |
N ;

5 10 15 20 25 30 35 40 45 50 55 60 65 70 75 80 85 a0 95

Count of Purchase_Amount_Clean

Ewkova 5.Exkrtaidevan vs Ayopég.
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7.2.4 Owoyevewokn Kataotaon ko Aéia Ayopov

H cvvoiim aé&io ayopodv drapopomoteitor ouoOntd avd owkoyevelakn katdotoon (BA.
Ewova 6). Ot éyyopot meldteg epeavifovv T HEYOAVTEPT] AYOPAGTIKY| OATAVT, EVD
axolovBovv ot dwlevypévor kar ot dyapot. To potifo avtd vmodoniwver OTL TO
VOIKOKLPLE e 000 dtopo mhavOv Vo TPAYLLOTOTOOVV GUYVOTEPESG 1] VYNAOTEPESG
OYOPES, OVTAVOKADVTOS OVENUEVES AVAYKES 1] LEYOAVTEPT OKOVOUIKT] oTofEpOTNTOL.
Teyvik] Xmpeioon: To ovvolkd Vyog damavng VTOAOYIoTNKE HECH  TOL
SUM(Purchase Amount_Clean). EmnAéov epapuootnke stacked bar visualization pe
Baon to Gender (group), o omoio &lye onuovpynbel wg custom grouping yio
ATAOVGTEPT KOTIYOPLOTOINGT TOV TIUADV.

Owkoyevelakn) KataoTaon kol AEla ayopuv

10K

Purchase_Amount_Clean

SK

Marital_Status / Age Range Label Gender (group)

Divorced Married Single Widowed M Female
. MMale
M other

Etkova 6.0LKOYEVELOKN KATAOTAON Kot A&ia ayopwv .

7.2.5 Enayyelpo Kor Xovolki) Aamavn

H ovvolikn ayopaotiky damdvn epueaviCetor VYNAOTEPN GTOVE TEAATEG TOV OVIIKOLV
o emayyéApOTA LYNMANG €10ikevong, o€ oxéon HE TOVg epYalOUEVOVLS peCOiog
katnyopiag (BA. Ewova 7). To potifo mapatnpeiton otobepd ce OAec oxeddv TIC
NMKIOKES OHAdES KOl 6TA OVO PVAN, YEYOVOS TOL LVITOINAMVEL OTL 1) ETOYYEAUATIKY
0éom kot To avTioTolyo 166NN amoTELOHV KaOOPIoTIKOVS TAPAYOVTES Y10l TO VYOG
TV online ayopov.

Teyvikn Enpeioon: H petafint) Occupation opadomombnke ce 600 Kotnyopieg
(High, Middle) péow custom group oto Tableau. H cuvohkn damdvn vroloyiotnke pe
SUM(Purchase_Amount_Clean), evd n avdivon dwympiotnke tepottépm avé eOAo
Kol NAKLoKN opddo e xpnon mtoAlanAiomv dimensions.
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Emtayyeiua vs Zuvolikn darnavn

Gender (group) / Age Range Label

18,858

616
13, 15,666 15069 1e217 15104

12,200

Purchase_Amount_Clean

7.829
6,669

16,338
16329 1,658 5999 15545 1,028 14,605

198 3,198
9,429 8046 rosy 2961 2983 3

4,411
2507 3289 3435 3,656

Ewkova 7.EmtayyeAua vs SuvoAikn Saravn.

7.3 Agikteg Xopneprpopas & Epnepiog Iehatov

H evomta e€etdletl deikTec TOV OMOTUTAOVOLV TN GUUTEPLPOPE KoL TNV EUTELPIN TOV
TEAATAOV GTO NAEKTPOVIKO EUTOPLO, LE ELPOCT] CTNV IKOVOTTOINGT Kol TN GYECGN TNG ME
Bacikd yopaktplotikd tov katovolotodv. Ot deikteg avtol cuopfdiiovy otnv
KOTOVON O™ TNG MOTOTNTOG KO TNG GUVOAIKNG EUTEiag YpNoTn.

7.3.1 Customer Satisfaction Analysis

H oyéon petald wavomoinong medatdv ko péong atiog ayopds mapovctdletl Nmo
dwpopomoinon, ywpig €évrovn ypappiky ovoyétion (BA. Ewdva  8). Tlapdtt
Tapatnpeital Leyain 01omopd TIH®V 6€ OAO TOL EMITESQL IKAVOTOINOMG, 01 VYNAOTEPES
Babuoroyieg satisfaction teivovv va cuvdéovtat pe EAaQP®G OVENUEVEG LEGES OATAVEG.
To potifo avtd vmodnidver 61t M Kovomoinon omoteAel onuavtikd, oAld Oyt
OTOKAELGTIKO, TOPAYOVTO TOL EMNPEAleL TNV ayopaoTikn aia.

Teyvikn Empeioon: H petofint) Customer Satisfaction ypnopomor|nke g
apiOuntiky kMpoxko (1-10). H péon oa&lo oyopdg vmoroyiotnke HEG® TOV
AVG(Purchase Amount Clean), evadd «déBe onueio oavtictoyel oe pHOVOOIKO
Customer_ID. [Tpootéfnke ypapun taong (trend line) yio tnv amotdnmon g YEVIKNG
oxéong HeTalhd TV TPLOV HETOPANTOV.
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Customer Satisfaction

e_Amount_Clean

Avg. Purchas

@043 4983 ® 4904 M Female
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Ewkova 8.Customer Satisfaction.

7.3.2 Enayyeipo kor Ikavoroinon Ilelatov

Ta enineda wKavomoinong T@V TEAATOV TOPOLSIALOVV JPOPOTOiNCT KVUPIMG OF
oLVAPTNON UE TO emimedo Kvduvov amoympnong (churn risk) kot Aydtepo wg mpog v
enayyelpotikn kotnyopia (BA. Ewova 9). Zvykekpyéva, o€ OAEG TIG EMAYYELLOTIKEG
ouades mopatnpeitor 0T ot TEAATEG YOUNAOD KIVOUVOL amoydPNoNs EReavifovv
VYNAOTEPOLG HEGOVG OEIKTES IKAVOTOINGNG, EVA 01 OUAdEG LEGAiov kol LYNAODL churn
risk xoTaypdeovy oTadtoKd YoUnAOTEPES TIUEC.

H ovykpion peta&d emoyyeALoTiK@v Kotnyopudv LYNANG Kot pecaiog €dikevong
Oglyvel OTL 01 O10POPES TNV IKAVOTTOINGT EIVOL TEPLOPIGUEVEGS, YEYOVOGS TOL VTTOONAMVEL
OTL M emOyYEALOTIKN 1010TNTA €V OmoTEAEL ad PoOVN TG KaBop1loTikd Tapdyovto TG
eumelpiog NAEKTPOVIKOV ayopdv. Avtifeta, o delkKTng KIvoHVoL amoymdpnons eoiveton
VO GLUVOEETOL TTO GPEGO [LE TV AVTIAAUBOVOLEVT] IKOVOTIOINGT TOV TEAUTAOV.

To eopnua avtd evioyder 1 ypnodmra ™ eveopdtwons tov churn risk og
avaADGELS EUTEIPTOG TEAATY), KOOMG EMTPENEL TNV KOAVTEPT KOTAVOTOT OULAd®V TTOV,
ToPa TAPOUOL0 ENAYYEAUATIKO TPOPIA, ELPOVILOVY SLOPOPETIKA EM{TEDQ IKAVOTOINGNG
KoL EVOEXOLEVIG ATOYDPNONG.

Teyvuan Enpeioon: H petafinm Occupation Tpoékvye amd custom grouping 6e 600
katnyopieg (High kou Middle). O deiktng Customer Satisfaction ypnoiporomnke wg
aplOunTIKn KAMpoko Kot anelkoviomnke pEcw pEcmv TV ova enimedo Churn Risk
(Low, Medium, High), emtpémovtag tn cuykpitikn a&loAdynon g tKavomoinong o€
oLVVAPTNOMN HE TOV KIVOLVO amoy®PNoNG KOl TV ETAYYEALOTIKN KATYOPicL.
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Average Customer Satisfaction by
Occupation and Churn Risk Level

Avg. Customer_Satisfaction

Occupation / Churn_Risk Churn_Risk
High Middle . High Risk
. Low Risk

Medium Ris

High Risk LowRisk Medium [High Risk Low Risk Medium

Risk Risk

Ewova 9. Customer Satisfaction.

7.4 Avalvon Kiwvodvouv Aroierog Ilehatn (Churn Risk)

H evémra avt eotidlel 6ty avaivon Tov Kivohvov andAEG TEAATOV, £EETALOVTOGC
M oyxéom tov churn risk pe Pacucots deikteg cvumepipopds kot gumepiog. Méow
GLUVOLOGTIKMOV ONTIKOTOGEMY, aVAOEKVOOVTOL poTifa mov cvupdriovy otV
KaTavonon Topaydviov omoydpnong Kot 6T UEAAOVTIKY] GTOYELUEVN Olayeipiom
TEAMUTOV.

7.4.1 Xovolkog Asiktng Churn Risk

H xotavoun tov meAat®vV ®¢ TPOG TO €MIMEOO KIVOUVOL OTMOAEWNG OlyveEL OTL M
TAELOVOTNTA TOV JEIYUOTOG EVIAGGETAL OTIG KATNYOPIES YOUNAOD KOt LEGOIOV KIVOVVOD,
VO LKpOTEPO T0G00TO gp@avilel vynAo churn risk (BA. Eucova 10). To edpnua avtd
VIOONA®VEL OTL, TAPOTL 1 Pdon TEAATOV TAPOVCIALEL OYETIKA GTOOEPT) GLUTEPLPOPA,
VILAPYEL EVOL CNUOVTIKO TUNHO TTOV EVOEYETOL VO AITOYWPNOEL Ko YpNniel mepatépm
avaAvong.

Teyvikn  Xnpeioon: H  petopintmy  Churn Risk  dnuiovpynbnke  og
Katnyoplomomuévog  oeiktmg tpwwv  emnédwv  (Low, Medium, High) pdoet
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GLVOLOCTIKOV KPUMpiwv cuumeptpopds. o v anewdvion ypnoyoromdnke count
tov Customer ID, ®dote vo omotuvmwbel o aplBuog povadikedv meratdv oe kdbe
Katnyopia Kvduvou.

Churn Risk Analysis

Churn_Risk Churn_Risk
400 B Low Risk
369 B Medium Risk
356 : :
350 . High Risk

300

250

200

Count of Customer_ID

150

100

o

Low Risk Medium High Risk
Risk

Ewkéva 10. Churn Risk.
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7.4.2 Churn Risk kat Ikavomoinen Ishotov

[Mopatnpeitor avtiotpopn oyxéon peto&d tov emimédov churn risk kot g péong
wavoroinong tev mehatdv (BA. Eucova 11). Ot meddteg xopumAov Kivduvov epgoavitouv
VYNAOTEPO eminedo Kovomoinong, evd 6col Katatdocovtol o€ LYNAO churn risk
TapoLGalovy younAoTepes néceg Tipés. To evpnua avtd vrootnpilet T onuocio ™G
Kavomoinong ®¢ Pactkod Topdyovio SaTNPNoNG TEAATOV KOl EVIOYLEL 1N
YPNOOTNTA TNG O LETAPANTNG G€ LOVTEAL TPOPAEYTG ATOYDPNONG.

Teyvikp Xnpeioon: H  péon  wovomoinonm  vmoAoyiotnke  péow®w  TOL

AVG(Customer Satisfaction) avd xotnyopio. Churn Risk. O deiktng churn risk

TPoEKLYE  amd  custom  KOTNYOPlomoinon — MEAUTOV, &V 1N OTEKOVION

npoypatoromOnke pe bar chart yio tm SevkOALVON TG GUYKPIONG UETOED TOV
Churn_Risk

eMEd®V KIVOUVOU.

High Eisk Medium Lo

Churn Risk vs
Satisfaction

Ln

fAvg. Customer_Satisfaction

§

Rislk

Ewkéva 11.Churn Risk vs Satisfaction.
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7.4.3 Churn Risk kot Aéio Ayopov

H péon a&ia ayopav dev mapovctdlel SNUAVTIKESG SAPOPOTOMOCELS HETAED TV
emmédov churn risk (BA. Ewova 12). Ot meldteg xoapunAov, pEGOiov Kot LynAov
KvoUvoL gppaviouv mapdpota eninedo pLEoNS domdvng, Yeyovog Tov VITOINAMVEL OTL
TO VYOG NG AyOpuoTIKNG a&iag amd 1ovo tov dev amotedel emapkn deiktn TpOPAeync
amoyapnons. To evpnuo avtod evioydel TV avlyKn GLVIVAGTIKNG OVAAVONG [LE AAAOVG
OElKTEG CLUTEPIPOPAS KOl EUTELPTLOG.

Teyvikny Xnpeioon: H péon  ofla  oyopodv vmoloyiotnke pHEC®  TOL
AVG(Purchase Amount Clean) 7y xd0e «xatnyopia Churn Risk. To medio
Purchase_Amount_Clean amotekel kabapiopévn ekdoyr] ™G apyikng HETOPANTAG
ayopaVv, Le aQaipeon U £YKVPOV KOl AKPoioV TIL®V.

Churn Risk vs Purchase
Amount

Churn_Risk
300

279.546

200

104

Avg. Purchase_Amount_Clean

LA
)

[

High Eisk Medium Low Risk
Risk

Ewkéva 12.Churn Risk vs Purchase Amount.
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7.4.4 Churn Risk ka1 Evcoonpotiké Ewinedo

H péon a&la ayopodv gppaviCer pikpéc 6109popomotnoels Hetalld TV 160N UOTIKOV
emnédwv oe Ohec TG kartnyopieg churn risk (BA. Ewcovo 13). Ot mehdteg vynAov
€1600MUOTOG d1aTNPOVY 6TabePd VYNAOTEPT HEST] SV O€ GUYKPLION LE TO HECAIO0
€1600M 10, aveEapTTOG ETTESOV KIvOUVOL amoydpnons. To ebpnua avtd VITOINAMVEL
OT1, TapPOTL TO 106N emnpedlel TO VYOS NG damdvng, 0V AmOTEAEL amd HOVO TOL
KoBOPIoTIKO TAPAYOVTO. Y10 TOV XOPOKTNPIGHO TOV churn risk.

Teyvikn Empeioon: H  avdivon Poosiotmke otov  vmoroyiopd  tov
AVG(Purchase Amount Clean) oavé xatnyopio Churn Risk kot Income Level. To
Income_Level mpoékvye and mpobmbpyovso KOTNyoplonoinotn 16001 UATOS, EVA M
aneikovion mpaypatomondnke pe stacked bar chart yio T o0yKpion ™G GVVEIGPOPAC
KGOe €1000MUATIKOD EMUTEIOV.

Churn Risk vs Income

Level
Churn_Risk Income_Level
B High
B widdle
500

400

Avg. Purchase_Amount_Clean
Ly
—
=

High Rizk Medium Low Risk
Risk

Ewkova 13.Churn Risk vs Income Level .
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7.4.5 Xpovikn Zopreproopd: Churn Risk vs Time of Purchase
H xatovopn tov churn risk mapovoiélet S10popomoMmGELS ava NUEPQ TPALYLOTOTOINGNG
g ayopds (BA. Ewcdva 14). ITapatnpeitor ovénuévn cuykévipmon TEAATOV UE YOUNAO
Kol peEcaio Kivouvo amoy®dpnong Katd Tig Kafnpepvég, evod ta Zoffatokvploka
eppaviCouv ehaepdg vyNAOTEPN Topovsia melatdv pe avénuévo churn risk. To
eopnua avtd VIOdNAMVEL OTL 0 ¥POVOC Kol TO TANICIO TNG OyOpas EVOEXETAL VO
oyetiovtot e o gVKOLPLoKn 1 AMyOTEPO GTAOEPT AYOPOCTIKY) GUUTEPLPOPA.

Teyvikn Enpeioon: H petafint Time of Purchase petaoynuoatiotnke oe nuépa
efoopddag pésm g svvapmnong WEEKDAY() oto Tableau. H avdivon Boacictnke
oto count tov Customer ID avd nuépa ko wotnyopie Churn Risk, evo

ypnoponombnke stacked bar chart yio tnv tovTd)pOVI OTOTOHTOGOT TNG KATOVOUNG TOV
EMMEd®V KvOOVoL.

Churn Risk vs Time of Purchase

Time_of_Purchase

160

| § § Qg

1440

120

100

80

Count of Customer_ID

=]

40

Monday Tuesday Wednes.. Thursday Friday Saturday Sunday

Ewkova 14.Churn Risk vs Time of Purchase .

7.5 Avaivon A&iog Iehatn

H oavéivon tov churn risk avédeie 6t n mbavotnta amoymdpnong dev oyetileton
OMOKAEIOTIKA pe TV o&lo TOV HEUOVOUEVOV oyop®dv, OAAL HE €éva GUVOAO
CUUTEPUPOPIKMV Kol EUTEIPIKOV TTaparydvtav. ['ia tov Adyo avtd, Kpivetol GOm0 Vo
e€etaotel N cuvolikn a&ia Tov TEAATN GTOV XPOVO, AGTE VO, ATOTVTMOEL 1] GTPATNYIKN
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onpacio kaOe katnyopiog Kivovvov. X10 mAaiclo avtd, akolovbel n avaivon Tov
Customer Lifetime Value péow proxy dgiktn.

7.5.1 Customer Lifetime Value (Proxy)

To Customer Lifetime Value vmoAoyiotnke péow proxy deiktn (LTV score), Adyw
EMLEWYNG LOKPOYPOVI®MV 16TOPIK®V dedopévav. O delktng dnpovpyndnke wg custom
calculated field oto Tableau kot opioctnke ¢ 10 ywouevo g Kabapiopévng aiog
ayopdag KoL TNG GLYVOTNTOS QLYyOPADV, GCOUPMVA LLE TN GYECN:

LTV _score = Purchase_ Amount_Clean x Frequency_of Purchase

H xatoavoun tov CLV avad eninedo churn risk mapovsialetar oto didypappo box plot
(BA._Ewodva 15), 6mov mopatnpeitar 6Tt ot teldteg yapuniod Kivdvvov gueaviovv
VYNAOTEPN O1deco adia Kot KPOTEPT dLAGTOPA, VG Ot TeEAdTES LYNAOV churn risk
yopoaktnpifovror amod yapnAdtepn Kot wo actadn| a&io. To edpnua owtd emPePordver
™ 61evn oxéon petaSd churn risk ko otpatnykng a&iog TeAat®v.

Customer Lifetime Value
(proxy)

Churn_Risk

LH

LTV score

|
il

Ewkéva 15 .CLV .
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KE®AAAIO 8: IMIPOBAEITIKH ANAAYXH KAI
2YNOEXH EYPHMATQN

To Kepdlowo 7 emkevipobnke oty TEPYPAPIKN KOl SEPELVNTIKY AVAALGN TNG
CUUTEPIPOPES TOV KATOVOAMTAOV, AVASIEIKVOOVTAG ONUOYPUPIKE, GUUTEPLPOPIKE KoL
EUTELPIKA TPATLTTO, KOOMC Kol TN GYECTN TOVG LE TNV OYOPUCTIKY OpaGTNPLOTITO Kot
TOV KIVOUVO OTTMOAELNG TEAAT®V. AV Kol TO. EVPNLOTO OVTE TAPEYOLV OVGLUCTIKY
KOTOVONOT TOV VPIGTAUEVOD TPOPIA TOV KATAVOAWDTOV, OEV ETITPETOVY TNV EKTIUNON
peALOVTIKOV eEeMEemy. Xto mAaiclo avtd, TO TOPOV KEPAAOMO METATOTILEL TO
EMIKEVTPO OO TNV TEPLYPOPT| OTNV TPOPAETTIKT TPOGEYYIoT), cuVOILALovTag OempnTiKd
oToyElo Ko EUTELPIKA dEGOUEVO, LE GTOYO TNV VITOGTNPIEN TNS ANYNG ATOPACEWV.

8.1 Xtoyoc kv MeOoooroywko IThaiocwo IIpoPremtiknig
Avaivong

8.1.1 X16y0c g IpoPrentikig Avdivong

2K0mOG TOV TaPOVTOG KEPaAaiov elvar 1 eKTiUNGN LEALOVIIKOV GUUTEPLPOPDV TMV
KOTOVOIADTOV LEGH TNG AVAALGNS TOL KIvOUVOL antdAglag melat®dv (churn risk) kot g
a&lag dwapkelag Cong toug. H mpoPrentikny avaivon dev amockomel oty axpiPn
TPOPAEYN  UEUOVOUEVOV  YEYOVOT®V, OAAL OTINV  OVOYVOPLSY TPOTLA®V TOV
VTOONA®VOLY avENuéEvn 1 pelopévn THavOTNTO AmoYDdPNoNS, EMITPEMOVING TNV
KOTNYOPLOTOINGT TV TEANTMOV GE OULAOES OLOPOPETIKTG CTPATNYIKNG CNUACTOG

8.1.2 MeBoooroyiko ITraiowo ko Emioynq Epyaieiov

H mpoPrentikn mpocéyyion viomomdnke oto mepifaiiov tov Tableau, alomoimvrog
VTOAOYIGUEVO TESTD, TOPAUETPOVS KOL CLVOVACTIKEG OnTiKomomoels. [lapdtt to
Tableau o0ev amoteAel efedikevpévo epyareio avamtuéng HOVIEA®V  UNYOVIKNG
puébnone, mpooeEpeL T SLVATOTNTA SNUIOLPYING EPUNVEDCIU®Y Proxy OEIKTMOV, Ol
omoiot vmootnpilovv N ocvykprtikny a&oAdynon melotwdv. H mpocéyyion mov
akohovBeitan elvar €ENynTikn Kol TPOCOVOTOAICUEVT) OTN ANYN  OTOPAGE®YV,
yepupwvovtag ™ Oewpntiky] Evvola g TPOPAEYNC UE TNV TPOKTIKY EQPOPUOYN TNG
OVOADTIKNG OEOOUEVOV.

H emloyn wog npofrentikng tpocéyyiong faciopévng oe proxy SeikTeg avTavokAd Tig
OLUVONKES MOV  EMKPOTOVV OTN GLVIPUWITIKY TAEWOVOTNTO TOV  TPOYUALTIKOV
emEPNoOK®OV TEPPUAAOVT®OVY, OmOov TO TANPT kKo «koBopd» dedopévo oV
OTTOLTOVVTOL Y10 TV EKTOIOEVOT QLGTNPDOV HOVTEAMV UNYOVIKNG paBnong dev eivan
ndvtote Owbéoyto. XT1o TMAOIGIO0 0VTO, M TOPOVoH OvOAvoT dev  emiyElpel va
VTOKOTOOTNOEL EEEIOIKEVUEVO GLOTNHOTO TPOPAEYNC, OAAG VO TPOCOEPEL Lo
EPUNVEVCIUN KOL AELTOVPYIKN TPOCEYYION EKTIUNOMG UEALOVTIKNG CLUTEPIPOPAG,
aE10TOIMVTOS TOPATN PO LOTIBA GUVOALOKTIKNG OPUCTNPLOTITOC.

H ypnon tov Tableau ®wg Pacucod avoivtikod epyoieiov emitpémel ) cvvOeom
SLPOPETIKMV JUCTAGEDV GUUTEPIPOPAS — OTMOG 1| CLYVOTNTO AYOPDV, 1| TPOCPUTY
dpacTNPLOTNTA KOl 1] GLVOAIKN a&iol GVVOALUY®DV — G€ eviaiovg OeikTeg eKTiUNONG
Kvouvou kot o&iag. Ot deikteg avtol dev oLVIGTOVV amdAvTES TPOPAEWELS, OAAG
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Aertovpyohv ¢ UNYOVIGHOL KOTATAENG Kol GLYKPITIKNG 0&loAdynong meAaTmv,
vroopilovtag T ANYN OTOPAGE®Y GE GTPATNYIKO EMITESO.

[dwaitepn onuocio €xel 10 yeyovog 0Tt M mpoPrentikn avdAivon mpooeyyiletor ¢
duvaptk dtadkacio Kot Oyl oG ototikd amotédespa. Ot ektiunoelg churn risk kot
a&lag owbpkelng (NG OMOTLITOVOLY TNV TTAPOVCO, KATAGTACT) TNG OYE0NG TEAATN—
emyeipnong kot dvvavior v petafAnfovv pe v mhpodo Tov YpdvVov, KUOMC
SLLPOPOTOLOVVTOL TO TPOTVTOL GLUTEPLPOPAS. Me TOV TPOTO OVTO, 1) AVAAVOT ATOKTA
yopaktipa «early warning systemy, EmtpEmovog tnv £yKoprn avoyvopior LETOPOAD®Y
OV EVOEYETOL VO EMNPEACOVY TN dlatpnon N TV a&io TV TEAUTOV.

Yuvolkd, To pebodoroyikd mhaicto g mapovoag evotnTag eoTIAlEl 6T YEEOPOON
™G TPOPAENTIKNG AOYIKNG UE TNV EMYEPNCLOKY TPOKTIKY, divovtag EUEOCT GTNV
EPUNVELGILOTNTA, TN SLOPAVELD KOL TN YPNOTIKOTNTA TOV OTOTEAECUATOV, CTOXELN
Kplowo ywoo TV amoTeEAeoUOTIK) a&lomoinon TG OVOAVTIKAG OESOUEVOV  GTO
ePPAALOV TOL NAEKTPOVIKOD gUTOPiOV.

8.2 IIpoPientik) Avdivon Kivovvov Anmoicwog Iehatov
(Churn Prediction)

8.2.1 OsmpnTtiko ITraicwo IIpopreync Churn

O «ivduvog amdrelag TEAATOV amoTEAEL KPIGIHO TOPAYOVTO Yo T PLOGILOTNTO TOV
emyepnoewv niektpovikov eumopiov. H Piproypapio mpooeyyiler v mpoPreyn
churn xvpimg péow emomtevdpevemV odlyopiBumy punyovikig padnong, aglomolmvtag
HeTAPANTEG OIS 1 cLYVOTNTA AYOP®V, 1| a&iot GLVAALNYDV Kot SEIKTES IKAVOTOINoTG.
Ye mepPdirovta O6mov dev elvarl dwbéoiua emapkn dedopéva 1] GOPDS OPLoUEVO
YEYOVOG amoympnongs, N TpoPAeyn umopel va mpoceyylotel HEGM Proxy SEIKTMOV TOV
QTOTLUTAOVOLY TN GYETIKN emiKvovvotta kébe merdtn. H mpocéyyion tov churn og
mBavotto Ko Oxt ©g PEParo yeyovdg eivar dtaitepa GNUAVTIKY 6TO TAOIGLO TNG
avdAvong 6edoEVOV NAEKTPOVIKOD UTOpiov. TNV TPAEN, N amoydpMon evOg TEAITN
dev ovvtedeitol otypoio, dAAd omotedel amotélecpa GTOSOKNG UETAPOANG NG
CLUTEPLPOPAS TOV, OTTMC 1 pelmon TG GVYVOTNTAS AYOP®VY 1 TNG AAANAETIOpAONG LE
Vv TAaTEOpua. Qg €k TOVTOV, 1| TPOPAey™ churn dev meplopileton oV AvayvdpLom
€VOG TEAKOV YEYOVOTOG, GALL GTNV £YKOLPN OVIYVELGT TPOEWOOTOMTIKAV EVOEIEE®V.

H ypnon proxy deiktdv o100 Bewpnrtikd miaicio mpoPreyng churn emitpémer v
TPOGEYYION ALTNG TNG £vvolag aKOun Kot o€ epaiiovia OTov amovctdlovy pntég
petaPAntég amoywpnone. Ot deikteg avtol Agttovpyohv ®G EVOLAUECEG UETPNGELS
KWVOOVOL, TOPEXOVTOS GYETIKY Kol Oyt amdALTn ekTipnom TG THOVOTNTOS OTOAELNGS.
Me 10V TpOTO 0VTO, N AVAALGON €0TIALEL TEPIGGOTEPO GTN GLYKPLTIKY OEOAOYNON
TEAATOV TOPE otV avotnpn tastvouncn, otolyeio mov evbuvypoppiletor pe Tig
AVAYKEG CTPOTNYIKNG OLULXEIPIONG TEAATELAKDY CYECEWMV.
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8.2.2 Yhiomoinon IIpoPrentikiis Avdivong Churn o7to
Tableau

Y10 mhaicto ™G mapovoog epyaciog, M TPOPAENTIKN Olepedivnon TOL KIVOLVOL
ATOAELOG TEANTOV VAoTomONKe oto mepPdiiov Tov Tableau péow vmoAoyiouévav
TediV KOl KavoviKomomuévey deikt®v. H mpooéyyion mov akolovdndnke oev
OTOYEVEL OTNV EKTAIOELOT OAYOPIOIKOD HOVTEAOL UnyoviKng pddnong, aAld ot
onuovpyia vog epunvedoiov chvietov dgiktn churn score, Baciouévov o€ 16TOPIKA
O€0UEVO CUUTEPIPOPAS KO EUTTELPLOG TEAATDV.

O deiktng churn score KATOGKELAGTNKE MG Proxy HETPO KIVOLVOL OIOYDPNONG,
ouvovalovtag petafAntég mov £xovv avayvmplotetl otn PBipAoypagio og kpiclues yio
v mpoPieyn churn, 6mmwg 1 cvyvdétTa ayopdv, 1 péorn atle GuVIALOYDV Kol TO
eninedo wovomoinons. MEGm TG KOVOVIKOTOINGN G TV EMUEPOVS LETAPANTOV Kot TNG
oTAOUIONG TOVG, EMTVYYAVETOL 1| CLYKPLTIKY OELOAGYNON TOV TEAATMOV MG TPOG TOV
OYETIKO KIVOLUVO OMOAELOG.

H npocéyyion avt enttpénet v ontikn dtepevvnon tov churn oyt wg dvadiKo yeyovog,
OALQ G GLVEYES PAGLLOL ETKLVOLVOTNTAG, SIELVKOAVVOVTOG T GUVOEST] TOV UE AAAOVG
oTPATNYIKOVG OeikTes, OT™G 1 a&ia ddpketog {ong Tov meAdtn. £10 TA0iIGI0 aVTO, N
TPOPAETTIKY AVAAVOT EXEKTEIVETOL TTEPA, OTTO TNV ATTAT KOTNYOPLOTOINoT KIvOHVou Kot
odmnyel 61N cvvdvaocTiky agloddynon churn kot exyepnolaxng a&ioc. H emioyn evog
ovvBetov churn score, avti evog OLOSKOV OgikTN OMOYMPNONG, EMITPEMEL TNV
AmOTOTOCT JLOPOPOTONCEWV UETAED TEAATMOV UE TOPOUOLN YOPOUKTNPLOTIKA AL
dpopeTikn évtacn Kwvdvvov. H ocuvveyng kiipoko tov deiktn Steukolvvel v
KaTATaln TOV TEAUTAOV GE EMIMESD TPOTEPUOTNTAS, VITOGTNPILOVTAG TN GTOYXELUEVN
eQaproYN ToMTIKAOV dtatnpnong. EmmAéov, n ontikokevipikn mpocéyyion tov Tableau
EVIOYVEL TNV EPUNVEVLCIUOTNTO TOV OTOTEAECUATOV, KOOIGTOVTOG TOV dgikTn dueca
a&lomom oo amd oteAéyn mov dev OBETOVY EEEIOIKEVUEVEG YVAOCELG UNYOVIKNG

pabnong.

H mpoPArentikr| avdivon churn, 6nmg vAonoteitar oty mapovcoa epyacia, Aettovpyet
OLUVETADC G €PYaAelo VTOGTNPIENG OMOEACE®V KOl Ol OC OVTOUOTOTOUUEVOS
punyoviopog TpoPreymc. O poAog g elvar va avadei&el opddeg TEAATOV e avENUEVN
mOavOTNTO UEALOVTIKG OTOYMPNONG, TOPEYOVTIOS £YKUPY TANPOOOPNGON Yol TNV
EPAPLLOYT OL0PHDOTIKAOV EVEPYELDV, OTMG TPOYPAULOTO TIGTOTNTOG 1] EE0TOUIKEVIEVEC
TPOGPOPEC.

8.2.3 Xyéon MpoPrentikov Aciktn Churn Score ko Customer

Lifetime Value

H oyéon peto&d tov churn score kot tov Customer Lifetime Value (proxy)
QOTVTTAOVETAL LEG® GLVOVOGTIKNG OTTIKOTOINoG TOHmov Scatter plot (BA. Ewcova 16).
H avdivon avadeikvoel taon apvntikng cuoy£tions, Kaldg mehdteg e younAotepo
kivduvo amoydpnong tetvouv va epgoaviCoov vyniotepn oéio diapkelag {ong.
[dwaitepn onpaocia mapovoidler n opddo melatdv vynAng allag aAld avEnuévov
KvdOvov, M omoio amoteLel PaciKd 0TOYO GTOXEVUEVOV GTPATNYIKOV dtatpnons. H
ouvovaoTik) avaivon churn score kor Customer Lifetime Value avadewvder
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otpatnyikn Owdotacn TG mpoPArentikng avdAivonc. Idwitepa kpiown eivor n
TOVTOTOINGT MEANTMOV 7OV, Topd TNV LYNAN extipopevn ofio dibpkelag Cong,
eppaviCouv avénuévo kivovvo amoywpnonc. H ovykexpipuévn katnyopio meiatmv
OLVIGTA oNUEID VYNANG TPOTEPAULOTNTOS Y10 TIG EMXEPNOELS, KAODS 1 ATOAES TOVGS
EVOEYETOL VOL EYEL OLGAVAAOYO OPVITIKO OVTIKTUTTO GTO LEAAOVTIKA £G000.

AvtiBeta, meldteg yoaunAng a&iog Kot vyNnAoD KIvovou dUVOVTOL VO AVTILETOTIGTOVY
LE SLOLPOPETIKT OTPATNYIKT, YEYOVOS TOL VTTOYPAUILEL TN oNUAGia TG TOALIACTUTNG
TPocEyyone oty avdivon churn. Me tov 1poémo avtd, M TPOoPAERTIKN avAALOT
petofaivel amd o amhy EKTiUNoN KvoOVov GE EPYOAEID GTPUTNYIKNG 1EPAPYNONG
TEAUTELOKDOV GYECEDV.

Predictive Mapping of Customer Churn Probability and Lifetime Value

LTV scare

Churn_Risk

o Average

Average

Churn_score

Ewova 16. Predictive mapping of Customer churn Probability and Lifetime Value.
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8.2.4 TIepropropoi Xpoviknc lpopreync

[Mopdétt to Tableau mapéyel evoOUATOUEVEG SLVOTOTNTEG YPOVIKNG TPOPAEYNC
(forecasting), M €QOPULOYN TOVS GTNV TMOPOVLGO EPYONGIO TOPOVCINGE GNUAVTIKOVS
TEPLOPICUOVS AOY® TOV TEPLOPIGUEVOL YPOVIKOD EDPOVS TV O10OEGIL®Y dEGOUEVMV.
To oVvolo dedopévev mephaupave TapaTNPNOELS Yo £va LOVO £TOC, YEYOVOS TTOV OEV
emopkel yloo TNV aSlOMIOTY EKTIUNON TACEOV KOl EMOYIKOTNTOC. ¢ AMOTEAEGO, TO
npoPrentikd povtého mapnyaye otobepéc (flat) extipunoelg yio Tovg peAAOVTIKONS
uveg, ot omoieg dgv mpocbétovv ovolaoTiky avaivtiky aéio. o tov Adyo avtd, M
YPOVIKY] TPOPAeYn a&loloyeitar eVOEIKTIKA Kal Oyl ¢ TANPOS aELOTIGTO EPYOAEID
mpoPreync, pe to Pdpoc TG avaivong vo petatomileTon o€ OgikTEG proxy Kot
npoPAentiky TunuoTomoinon meAotdv. EvOeikTikd amotéhecpo NG XPOVIKNG
npoPreyng mapovotdletar oty Ewcova 17. Ot mapoandve neploptopol KoTadeikviouy
OTL M XPOVIKN TPOPAEYN TOANCEMV 1| GUUTEPIPOPAS amaLTeEl EMAPKES 16TOPIKO PAOOC
JedOUEVDV, DOTE VO OMOTUTAOVOVTOL UE OELOTIOTIO Ol SOKVUAVOELS KOl TO ETOYIKA
potifa. Xto mAaiclo g mapovcag pyaciog, 1 TEPLOPIGUEVT XPOVIKT] KAAVYN KaO1oTA
™V TPOPAEYN TEPIGGOTEPO EVOEIKTIKN Tapd poPrentikd aldmotn. ['a tov Adyo
AT, N AVAALON EMKEVIPMVETAL GE SLOYPOVIKE OVEEAPTNTOVG JEIKTEG GUUTEPLPOPAG
KoL KtvOOUVoL, 01 0710101 TPOGPEPOVY LEYAAVTEPT] EPUNVEVLTIKN Kol oTpaTykn aio.

Forecast Number of Purchases ava unva

N TN

Forecast indicator
W Actual

Estimate

se_Amount_Clean

urcha

p

Month of Time_of_Purchase

Ewkova 17.Forecast Number of Purchases via month .

8.3 IlpoPrentikny Tunpoatomoinon Ilsrhatov Pfacer Kivovvov
Kot A&log

H cvvdvaotikn a&lohdynomn g oyopasTIKNG CUUTEPLPOPAS Kot TOV SEIKTN KIVOUVOL
amoydpnong (churn score) enTPENEL TV OVGLOGTIKN TUNLOTOTOINGT TNG TEAATELOKNG
Baong oe opddEg d1POPETIKNG GTPATNYIKNG onpaciag. H mpocéyyion avti vrepPaivet
TN HOVOOLAGTATH OVAAVGT LEULOVOUEVAOV OEIKTOV KOl TPOCSPEPEL EVA OAOKANPOUEVO
TAQIG10 KOTOVONONG TG CUUTEPLPOPES TOV TEAATMV, SIEVKOADVOVTOG TI CTOXEVUEVT|
My ETYEPNCLOKDV ATOPACEDV.
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H tpunpotonoinon amotvromvetot oty Ewdva 18, 6mov o1 meAdteg opadomolovviol g
téooepa drakprtd clusters Paoet g péong a&iog ayopmv (Average Purchase Amount)
Ko TG péong ocvyvotntag ayopmv (Average Frequency of Purchase). Ot mpokdntovceg
OLOTAOEG  OVTOVOKAODV — OPOPETIKA  TPOTLTO.  OYOPOOTIKNG  GULUTEPLPOPAC,
EMTPENOVTOG TN O1AKPIoT] HETAED TEAATMV YOUNANG, HECAiOg Kot VYNANG a&iog.

[MapdAinia, 1 evoopdtmon Tov churn score 610 mPoPik KGO GLGTASNG TPOCPEPEL
TPOGOETN TANPOPOPIDL GYETIKA UE TOV KIVOLVO OITOYMDPNONG TOV TEANTOV EVTOG KAOE
opdoas. Méow g mpooéyyiong awtne Kabiotatal dvvaTdc O EVIOMIGUOC TEAATMV
VYNNG ayopaoTikng a&ilag mov evoéyetorl vo epgoviCovv avénuévo churn risk, aAld
Kol TEAATOV YouUNAOTEPNS a&lag pe oTadept] CLUTEPLPOPA.

H ovykekpyévn avdivon mapéyel Eva Ae1tovpyikd TAAIcGo VTOGTAPIENG OToPAcE®V,
KOODC EMTPEMEL TNV 1EPAPYNON TEANTMOV KOl TOV GYEOUGUO O10POPOTOIUEVDV
OTPATNYIK®V SLoTPN oG, EEATOMIKEVLONC KOl BEATIOTOTOINONG EMLYEPNCLOKADV TOP®V,
ue Bdon 1660 T GVUTEPIPOPA OGO Kol TOV TPOPAETOUEVO KIVOLVO ATOXDPNONG.

Customer Segmentation using Clustering
Analysis and Churn Score Profiling

Clusters
- I . Cluster 1
| Cluster 2
Cluster 3
- l Cluster 4

LN _ ]
L1
a0 oD O Aol

Avg. Frequency_of_Purchase

Average
0 100 200 200 400 500

Avg. Purchase_Amount_Clean

Ewkéva 18. Customer Segmentation.
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8.3.1 Ilehateg Yynig Aiog kor Xapuniov Kiwvovvov (Core
Customers)

Ot melditeg mov cvvdvalovy yapunAd churn score pe vynid Customer Lifetime Value
amoteAoHV Tov Pactkd Tupnva ¢ telatelokng Pdonc. Xapaxtnpilovion amd otabepn|
OYOPOOTIKY] GUUTEPIPOPE, VYNAO EMIMEDO 1KOVOTOINONG KOl avENUEVN TOTOTNTO,
OLUPEALOVTOG OVCIACTIKA TN HoKpoypdvia Plrowcipudtnta e enyeipnone. o my
KOTNYopio. 0T, 1 GTPATNYIKY EMKEVIPOVETAL GTN SOTPNoN TG OeTIKNG eumelpiog
HEC® TPOCOTOTOUUEVIG EMIKOIVOVIOG, TPOYPOUUUATOV eMPBPEPevong Kot Guve oUg
TO10TIKNG &L PETNOTG.

8.3.2 Mlehdtes Yynic Adiag kot Yyniov Kivévvov (Critical
Retention Segment)

[dwaitepo evolapépov mapovotdlel n opdoda meloT®V TOL, TOPE THV LYNANR afia
dwipketag Come, eppaviCert avénuévo churn score. H katnyopio oavt) Bempeiton
OTPATNYIKA Kpiotur, KaODS 1 andAEd TG UTopel va eMPEPEL SLCAVAAOYO APV TIKO
avtiktumo ota £600a. H mpoPAentiky] ovdAvor emTpenel TN £yKaipn avoyvaopilon Tov
TEAATOV QVTOV KO KAOGTA EPIKTH TNV EQAPLOYT CTOXEVUEVAOV EVEPYELDY SLOTHPNONG,
Omwg eEUTOKEVUEVES TPOGPOPES, PeATIOGES otV gumelpia eEummpétnong Kot
TapePPAGELS EVIOYLONG EUTIGTOGVVIG.

8.3.3 Ilshareg Xopuniig Aiog kot Xauniov Kivévvov (Stable
Low-Value Segment)

Ot meldteg pe yopnAd churn score oAAd mepropiopévn afio duapxelag Lomg
yopoaktnpifovior and otabepr|, dALL YOUNANG £VTAONS AYOPOCTIKN CUUTEPIPOPA. AV
KOLL OEV ATOTEAOVV QUEGT) TPOTEPOLOTNTA Y10 EMEVOVGELS LYNAOV KOGTOVG, 1) S10TP1oN
TOVG EIVOL GTILOVTIKNY Y10 T GLVOALKT 6TaBEPHTNTA TG TEAATELOKTG PACNC Kot Umopel
vo vmootnpyfel HECH AVTOUOTOTOMUEVOV KOl YOUNAOD KOGTOLS TPUKTIKAOV
EMKOWVOVING.

8.3.4 Ilehateg Xapunic Allog kot Yyniov Kiwvovovov (Low
Priority Segment)

H xoamyopia meratdv pe younid Customer Lifetime Value kot avénuévo churn score
napovctalel T yopUNAOTEPN  oTpoINYKn  mpotepardotnTa. H  mpofAemtikm
TUNLOTOTTOINGT) EMTPETEL TNV OVALYVOPICT] OVTHG TNS OULASAS, DGTE Ot d1fEGILOL TOPOL
Vo Katevhivovtal amoTeELECUATIKOTEPA TPOS TEAATEG LYNAGTEPTG duvnTIKNG 0&iag,
Y®PIg VO VTTOVOUEDETAL 1) GLVOAIKT OITOS0CT TNG EMYEIPNONG. ZUVOAKE, N TPOBAETTIKA
TUnUaTomoinon TNG TEAATELAKAC BAONC TPOOPEPEL £Vl OUVEKTIKO Kal ETLXELPNOLOKA
aflomotriotpo mhaioto APng anodpacewv. Mécm TG TaVTOYPOVNG AELOAOYNONG KIVOHVOL
armoyopnong kot aflag meAdtn, n avaAvorn petatomileTon omd TNV TEPLYPUPIKY|
KOTOVONGN TNG CUUTEPLPOPAS GE 0 TO GTPATNYIKY KOl TPOCAVOTOMGUEVT] GTO
péAlov Tpocéyyion. H ypnon proxy deiktdv emtpénet v epappoyn g pebodoroyiog
axoun Kot og weptPdAlovia mePopoUEVeV dedopévay, dtac@aiilovtog TapdAinia
TNV EPUNVELGILOTNTA KoL TN SLPAVELD TOV ATOTEAEGULATOV.
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Me tov TpOémO aVTO, 1 TOPOVGH EVOTNTO OVOOEIKVOEL TN CNUAGIO TNG TPOPAETTIKNG
AVOALTIKNG ®G €PYOAElOD VTOGTAPIENG EMYEPNOIOK®OV OTOPAGE®MY, TO OTOI0 O&V
avTikatotd TV avOp®OTIVN Kpion, 0AAG T CUUTANPAOVEL e TEKUNPLOUEVES EVOEIEELS
KOLL IEPOUPYNUEVEG TANPOPOPIEC.

8.4 Avdaivon Xevopiov kot YrootnpiEn Ayng ATo@acemv
(What-if Analysis)

H mpoPrentikny avélvon emekteiveTon mépo amd Tn GTOTIKN ATOTVTMOGT] KIvOOVO,
EVOOUATMOVOVTOG TNV OVAALGY EVOAAOKTIKOV oevapiov mov vrootnpilovv
oTPATNYIKN ANYN amopdcemy. Xto TAaiclo avtd, n avdivon what-if emitpémel v
a&loAdynomn Tov TPOTOL UE TOV 0moio HETAPOAEG GE KPIGIHOVS JEIKTEG GUUTEPIPOPAC
Kot gumelpiog melotdv emmpealovv tov mpoPrentikd Ogiktn churn score kot
GUVOAIKY] TUNUOTOTTOINGT).

H vionoinon mpaypotonombnke oto Tableau péocom mapopétpov (parameters), ot
omoieg EMTPEMOVY TN SVVOUIKT TPOGOPLUOYT Oplwv Kot BapdV GTOV VITOAOYIGUO TOV
churn score, KaBGTOVTOC SVVOTN TNV TPOGOUOIMGN SOPOPETIKMY EMLYEIPTCLOUKDOV
KOTOGTACEWDV XWPIG TPOTOTOINGT TV APYIK®V OEO0UEVOV

8.4.1 [IIpoocappoyn Opiwv Kivoovov Kot Avvopikng
Katnyopromoinon

H petafoin tov opiov mov drywpilovv ta emineda kivdvvov amoydpnong emnpedlet
dpeca Vv katovou TV TeAAT®V avd Katnyopic. H avaivon deiyvel 6tL axdun Kot
pkpég adhayéc ota thresholds Tov churn score pmopovv va 001 yNGOVV GE GNUOVTIKT
OVOKOTOVOLLY), YEYOVOS TTOV aVOadEIKVVEL T onpacia g eveMéiog oty epunveia tv
npoPrentikmdv dewtdv. H evasbnoia tng tunpatonoinong og mpog ) petafoin tov
opiov Kwdvvov vroypopupiler 61t or mpoPAientikoi deikteg dev Oa mpémer va
EPUNVEDOVTOL G ATOAVTESG LETPGELS, AALAL OC EPYOAEID VTOGTHPIENG ATOPAGEWDY TOV
amotovy entyelpnolokn Kpion. H dvvatdmra npocappoyns tov thresholds emtpénet
OTIG EMYEPNOELS V. VOVYPAUIlOVY TNV OVOAVOT LE TIG EKAGTOTE GTPOUTNYIKEG TOVG
TPOTEPOULOTNTEG, OM®G M EUPOCT o©Tn OlaTnpnon meAatdv vyning aflag M 1M
CLYKPATNON TOV KOGTOVS TOPEUPAGEDV.

8.4.2 Emntooeic MeTafor@dv Zopumepl@opik@v AEIKTOV

H mpocappoyn tov Bopdv emipépovg OEIKTOV, OTMS 1N cLYVOTNTO OYOPOV KOl TO
EMIMEDO WKOVOTTOINONG, EMTPENEL TN depedivnon vrobeTikdv cevapiov Pertioong M
EMOEIVOONG TG CLUTEPLPOPAS TOV TEANTAOV. To OTOTEAEGUOTA VITOJEIKVOOVY OTL
deiktec mov oyetilovion HeE TN GLVETELD AYOP®V AOKOVV 1oYVPOTEPT EMIOPACT GTOV
GUVOAIKO KIVOuVOo amoy®dpnong o€ GUYKPIoN HE UEUOVOUEVES LETAPOAEC oty aéia
ocvvaAhayov. Ta gupruata e avaivong emiPefordvovv OTL 1| GLVETEL Kot M
oVYVOTNTO OYOPADV OTOTEAOVV 1GYXLPOVE TPOYVOSTIKOVS TOPAYOVIES SLOTIPNONG
nedatov. H damictmon avtn £xet dilaitepn mpaktiky onpacio, kabmg vrodetkviel ot
OTPATNYIKES EVIGYVUONG TNG EMOVOANYILOTNTOS, OTMMOC TPOypAppote moTodHTTOG M
OTOXEVUEVEG VIEVOLIGELS, EVOEYETOL VO £YOVV LEYAAVTEPT EMIOPACT OTN UEIWOT TOV
KIVOUVOL OITOYMPNOTG G GUYKPLOT| LE LEUOVMOUEVEG TAPEUPACELS TYHOAOYNONC.
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8.4.3 Emyaipnowoxn Eppunveio ko Ztpatnywn Aia

H avdivon cevapiov petotpémet v wpoPAERTIKN ovAAvon o€ evepyd epyaleio
VIOGTNPIENG OMOPACEWMYV, EMMTPETOVTAS TV AEI0AOYNOT| T®V GUVETEIDV OLUPOPETIKAOV
OTPOTNYIK®OV TPV omd TNV €POPUOYN TOVG. Me Ttov TpOmO avtd, SIELKOAVVETOL 1|
lEPAPYNON  EVEPYEIDV OlOTNPNONG KOL 1  OTOTEAECUOTIKOTEPT Olaeipion NG
meATEWOKNG  Pdonc. XuvoAikd, m  oavaivon what-if petotpéner to ocvoThuo
TPOPAENTIKNG OvOAVONG ©€ €va €VEMKTO EPYOAEID GTPATNYIKOD GYEIACLOV,
EMTPEMOVTOG OTIG EMYEPNOELS Vo aEl0AOYODV €K TOV TPOTEP®V TIG EMMTMOGCELS
EVOALOKTIKOV evepyeldv. H mpocéyyion avt) pewovel v afefardtmra ot Aqym
ATOPACEMY KOl EVICYVEL TN OLVOTOTNTO TPOCUPLOYNG GE UETAROAAOUEVEG GLUVONKES
™G oyopds, KoOoTAOVIOG TNV OvOALTIKY] Oedopévemv Pacikd TLADVE PLdong
avanTLENG 6TO0 TEPIPAAAOV TOV NAEKTPOVIKOD EUTOPIOL.

8.5 Xovleon Evpnuatov ko Ztpatnykég [Ipotacels

H mopovoa evotnto cuvOétel to amoteAéopoTo TG TPOPAENTIKNAG OVAALONG TTOV
TOPOVGIACTNKAY GTIG TPOTYOVUEVEG VITOEVOTNTES, GLVOLOVTOS TOV KIVOLUVO ATTMAELNG
neAatov, TNV a&io ddpkelag (NG Kot T GUUTEPIPOPIKT TUNLOTOTOINGT G £Vl EVINIO
mhaiclo ANyng amogpdcewv. H ovvBeon avt) emupéner ) petdPfoocn omd
LEULOVOUEVT €pUNVEIR OEIKTMOV GE oL OAOKANPOUEVY TPOGEYYIoN  dlayeiplong
TEAATEIOKDOV OYECEOV, HE EUPACT OTNV TPOANYN TNG OmOYOPNONG Kol TN
BeAtioTomoinom g emtyelpnoloKkng a&iog.

Ta svpiuoto TG OVOAVONG KATAOEIKVOOVY OTL O KIVOLVOC Omoympnong oOev
KOTOVELETOL OPOLOUOPPO. GTO GUVOAO TNG TEAATEOKNG PAonc, oAl dtapopomoteiton
OTNUOVTIKA 0VAAOYOL LLE T GUUTEPLUPOPA, TNV EUTEPIA KO T GLVOMKT] 0.Eio TOV TEANTT.
O ovvBetog deiktng churn score, ®¢ proxy ektTiunong g mOaAvOTNTOG ATOYDPNONG,
avEQEIEE OLOKPITEG OUGOEC TEANTMOV HE OLPOPETIKO EMIMEON EMKIVOLVOTNTOG,
EMTPEMOVTOG TNV 1EPAPYNON TNG TPOCOYNG KUt TOV O0OECIUOV TOP®V.

H ovvovootikny amewovion churn score ko Customer Lifetime Value avédeiée
Wwitepa kploeg opddes melotdv, OnmM¢ ekeitvovg mov epeaviCouv vynin afio
dwapkelag Long oAdd avénuévo kivouvo amoympnong. H opdda avtny mapovsialet
avENUEVT oTpaTNYIKn onuocio, kobmg n andield g pmopel va €xel duvcavdioya
APVNTIKO OVTIKTUTO GTO £€6000 Kol OTN HOKPOXPOViK Plootudtnta g entyeipnong.
Avtictoyya, meAdteg YaunAng a&iog Kot VYNAOD KvohVoL amoydpNoNS UITOpoLV Vo
OVTILETOMIGTOVV UE OPOPETIKESG, ALYOTEPO KOGTOPOPES OTPUTNYIKES, YWPIG Vo
SLKLPEVETAL ] GUVOMKT ATOJOGN.

Béoel tov mapondve, TpokOnTEL OTL 01 GTPATNYIKEG O1ATPNONG TEAAT®OV Ol TPETEL VO
elval S10PpOPOTOMUEVES KOl GTOYEVUEVES, AaUPAvovTag VITOYT TOGO TOV TPOPAENTIKO
kivdvvo 660 katl v enyelpnotokn aio. o tovg meddteg vynAng a&iog Kot yauniov
KWvOOVOL, TPOTEIVETOL 1 EVICYLON TNE TOTOTNTAG LEGH TPOGMOTOTONUEVOV EUTEPLAOV,
TPOYPOUUATOV EMPPAPEVONG Kol S1OTNPNONG VYNANG TotOTNTOS EVTNPETNONG. ZTNV
nepintwon telatdv VYNNG a&iog aAAd cvénuévou Kivduvov amoympnongs, kabdictaton
avaykaio 1 €QUPUOYY] GTOXELUEVMV EVEPYELDV TPOANYNG, ONMOS £E0TOUIKEVUEVES
TPOCPOPES, PEATIOGELS OTY| dladkacior eEVTNPETNONG KO EYKALPT EMKOWVOVIL.
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[Mopdiinia, n avérvorn what-if katédeile ) onpacio g eveMéiag otny epunveia Tov
npoPAentik®v deiktdv. H dvvatdmta mpocaproyns tv opiov Kivddvov Kot Tmv
Boapdv TV EMPEPOVG PETOPANTOV EMTPETEL OTIG EMYEPNOELS VO TPOSOUPUOLoOVV TN
OTPATNYIKN TOLG OVAAOY UE TIG €KAGTOTE GUVONKES TNG Oyopds, TOVG daBECIOVG
TOPOVG KOl TOVG EMLYELPNGLOKOVG GTOHYOVS. Me TOV TPOTO 0vTO, 1| TPOPAETTIKN OVAAVOT)
HeTaTpENETAL 0 GTOTIKO EPpYOAEID AEI0AGYNONG GE SUVOUKO UNYOVIGUO VTTOGTAPIENG
ATOPACEWV.

Yvvolkd, to Kepdlato 8 avadeikviel T cupfoin g mpoPAERTIKNG avdAvong ot
yepOpwon g Bewploc PE TNV TPAKTIKY EQOPUOYN TNG OVOAVTIKNG OEOOUEVOV GTO
nAektpovikd eundplo. H a&lomoinon epunvedcIuoy proxy SEIKT®V Kot S100pacTIKMY
OTTIKOTOGEMV EMITPENEL TNV KATOVONOT GOVOET®V Qatvopévav, Ommg o Kivouvog
AmOYMPNONG, Kol VTOoTNPIlel TN SUOPP®OT TEKUNPLOUEVOV Kol EQPUPUOCIUOV
OTPATNYIK®OV dlayeiplong TEAATOV.
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KE®AAAIO 9: EYMIIEPAXMATA KAI MEAAONTIKEX
EIIEKTAXEIX

9.1 Xvvolkd Xoumepaoporo

H mopovoo Sumdopotiky epyocio €otioce omnv avaivon kot mpofrieyn tov
KATOVOAOTIKOV TAGEMV GTO NAEKTPOVIKO EUTOPLO, OELOTOUDVIOG EPYOAEIN OTTIKNG
OVOAVTIKNG Kol TPoceYYioels emyelpnuatikng eveuiog (Business Intelligence). Méow
™G  OovAALONG  OE0OUEVOV KOl TNG avATTUENG  OldPACTIK®V  OEIKTOV KOl
omtikomomcemv ot1o Tableau, tpoékvyav ta akdAovba Pacikd courepdopaTo:

1. Anpoypaguki ko Xopumeprgopikn Awwetpopdrooen: H avdivon avédei&e
0Tt ot nAklokég opddeg 24-39 etdv amotelobv TOV WO €vepyd Tupnva
KOTOVOAWOTAOV 6TO NAEKTPOVIKO gumoplo. EmmAéov, 10 popeoTikd eninedo kot
10 €160 cvoyetiCovrat OeTikd pe T cvyvotTa Kot TV a&io TOV ayopmv.
Avtifeta, n emayyehpotikny 010, TOpOTL ETNPEdlel T GuVOMKY domdvn,
JEV O10POPOTOLEL OVGLUGTIKA TO EMIMES O IKAVOTOINGNG TOV TEAUTAOV.

2. Xrpomnywkn Inpocia g Mpépreyne Churn: H avantoén evog obvbetov
delktn Kvdvvou amoympnong (churn score) en€Tpeye ToV EVIOTICUO KPIGIU®OV
TUNUATOV NG TeAatelokng Paong. Awmotofnke OTL 1 KAvVOToinon TV
TEAATOV TOPOVCLALEL OvVTIOTPOEN OYEom HE TOV Kivouvo amoydpnong,
emPefordvovtog 0t 1 gumepio ypotn omotedel KaboploTikd mapdyovta yio
1 S0 THPNOT TEAUTADV.

3. Tpnparomoinon Bdcer Afiag kar Kiwvdvvov: H cvvdvactikr avdivon tov
delktn churn pe deiktn A&log Awbpkelag Zong [eddmn (CLV proxy) odnynoce
OTNV OVOYVAPLIOT] TECCHP®OV GTPATNYIKOV KATNYopldV meAat®dv. Idwaitepn
gupacn d00nke oty koatnyopia Critical Retention Segment (YynAn A&io —
Yyniog Kivovuvoc), n omoila amortel otoyevpéves kot Gpeses mopeUPAcelg
dTnpNnong, o€ avtiBeon pLe opades YUUNAATEPNG GTPAUTIYIKNG TPOTEPALOTITOG.

4. Ao ™g Ontwilg Avorvtikig ko Tg Emyepnpoatikig Eveuiog: H
aSomoinon tov Tableau avédelile OTL axkoOun kor yopic TNV €POPUOYN
TOAVTAOK®V OAYOPIOUIKOV HOVTEA®VY, 1| CTOYELUEVT] XPNON Proxy OEKTMOV,
dwadpaotik®v dashboards kot avolvcewv cevapiov (What-if Analysis) umopei
VO TPOGPEPEL OVGLUCTIKY] VITOGTNPIEN GTN ANYN GTPATNYIKAOV ATOPAGEMV.

9.2 Ilgpropropoi g Epeovag

[Tapd ™ cvppoin ™g mapovcag LEAETNG, OPICUEVOL TEPLOPIGHOL TTPETEL VO ANPHOHV
voéym. To chvoro dedopévav Paciotnke ce deLTEPOYEVEIG TNYEC Kol TEPLOPIGUEVO
YPOVIKO €UPOG, YEYOVOC TOL €VOEYETOL VO EMNPEALEL TN YEVIKELGILOTNTO T®V
anotedeocudrov. Emmiéov, n ypron proxy dewtdv yw to churn kot to CLV, av ko
TPOKTIKA PG, OV avTIKOO15TA TANPOC TV akpifela poviédmy mov Pacilovtol oe
TPOYUATIKA 16TOPIKA ded0UEVO OTOYDPNONG KOt KEPOOPOPTOLG.

9.3 Merhovtikég Erektaoels
Me Bdon to mopamdve CLUTEPACUATO KOl TOLG OVAYVOPICUEVOLS TEPLOPIGLOVG,
TpoTeEIvovTaLl 01 akOAOLOES KateLBHVGELS Yia LEALOVTIKY EpgvvaL:
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1. Evoopdroon Iponypévov  AdkyopiOpov  Mnyovikng MaOnong:
MeAoVTIKEG HEAETEG UTOPOLV VO 0ELOTOCOVY YADGGES TPOYPOUUATIGHOD
o6mwg Python 1 R yia v ekmaidevon poviélhwv Random Forest kot XGBoost,
emtvyydvovtag akpipéotepn npoPreyn churn ko CLV péow pn ypoppukdv
OYECEMV.

2. Avéivon Xpovoosip®dv kot Emopikétnrog: H enéktoaon tov ypovikov
opifovta twv dedopévav Ba emrpéyetl v gpappoyr poviéhov ARIMA 1
LSTM, Bertidvovtag v Tpofieyn {nTnong kot ) dtayeipion amobepdtov.

3. Yppowkd Xvotiqporto Xvotaons: H avantvén cvommudtov 60oTOoNG TOL
ocuvdovalovv content-based kat collaborative filtering teyvikéc Oa propovce va
evioyvoel TNV e€atopikevomn kot va ovENGeL TV OEIKTN HeTaTpomng (conversion
rate).

4. E&nynoyn Teyvnty Nonpoovvn (Explainable AI): H spappoy teyvikaov
omwg SHAP kot LIME 6a evioyve  dapdvela tov povtédwv, tepropilovtag
TOV Kivouvo aAdyoplBuikng pepoinyiog.

5. Epmhovtiopnoc Agdopévov: H evoopdtmon dedopévav and LEGH KOWVMOVIKNG
diktvwong (sentiment analysis) kot dedopévov mhonynong (clickstream data)
Ba mpocépepe Pabitepn katovomon g mpdeong Kot TG Yuyoroyiag Tov
KOTOVOAWMTY|.
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