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Euxaplotiec

Oa M0eha va eKQPACO TIG EMKPIVEIG LLOV ELYOPLETIEG TTPOG TNV EMPAETOVGQ
KaOnynTpLd pov, K. Xogio Avactaciov, yio v kabodnynon Kot tn otpiEn Tov Hov
Topel e KATd TNV EKTOVIOT TG TOPOVCAG SIMA®UATIKNG epyaciog .Emiong,
EVYOPLOTO TIG K. Aaumpivi) Zepepétn kot K. EAEvn Zagepiov, péin g eEeTooTikng
EMTPOTNG, Y10 TOV YPOGVO KOl TV TPOGOYT TOL APLEPOCAY GTI LEAETN TNG EPYACING

pov.



MeptAnwin

H mopovca épevva dtepevvd tn oyxéon peta&d CLVOICONUOTIKOV TOpoyOvVI®V,
YNOLIKOL GYENOCHOD KOl KOWMOVIKNG ETPPONG KOl TNG TOPOPUNTIKAG N €016TIKNG
online ayopaotikng cvumeprpopds. Baocilopevn oe oldyypova OBewpntikd poviéda
CLUTEPLPOPIKOV 010100, VeEvpoPloroyiag TG avtapolPng Ko ynoerokov marketing, n
peAétn eetdlel mdg n cvvansOnpatikn avtopopn, ta UX oyediootikd epedicpata Kot
n emppon| TV influencers copPdrilovy 6t SLOUOPPOSOT TG TPOHEGNS AyOPAS Kot TNG

VTOKEWUEVIKNG eUmepiag online ayopv.

H cvAhoyn tov dedopévav tpaypatoromdnke pEcw dOUNUEVOL EPMTNUOTOAOYIOV Kol
1 AVOAVCT| TOV ATOTELECUATOV EYVE PE TN YPToN ToL Aoyiopkov IBM SPSS Statistics.
Epoappootnray meptypoapikés kot emoy@yikés otatioTikés Héhodot, kabdg Kat EAeyyot
a&10moTiog Kot U TUpOUETPIKES dOKILOGIES, TPOKEUEVOL VA d1EPELYN OOV Ol GYECELG
petald Tov BactKOV HETAPANTOV Kol Ol JLOPOPOTOCELS MG TPOS ONUOYPAPIKA

YOPOKTNPLOTIKAL.

To amotedéopoto Katodelkviouy OTL 1 cuvaueONUOTIKY ovTopolBr], To YNeLoKA
oXEO100TIKA YOPOUKTNPIGTIKA Kol 1) emppor| Twv influencers oyetilovior onuovtikd pe
TopopunTIKd kot ev dvvapel efotcd potifa online kotavaiowong. H perém
aVOOEIKVOEL OTL 1 YNOWKY KOTOVAA®ON Ogv  omoteAel OMAMDSG  OIKOVOULKN
dpacTNPOTNTA, OAAL €va GUVOETO WLYOAOYIKO QUIVOLEVO TOL EVICYVETAL O
oLVOLCONUOTIKODG Kol TEYVOAOYIKOVG Unyoavicpovs. Ta gupriuata copfdiilovy o
Babvtep KoTAVONON TNG YNOLOKNG KATOVOAMTIKNAG GLUTEPIPOPAS KOl TPOGPEPOLV
BepNTIKEG KO TPOKTIKEG TPOEKTACELS YOl TOV GYXEOWGUO LIEVOLVOV YNELOKAOV

TePPOALOVTOV.

Aéeig-rlerong: Pnelokn KOTOVOAMTIKY] GUUTEPLPOP, online ayopés, Ynelokog

ebopog, cuvarcOnuatiky aviapoPn, tpdleon ayopds.



Abstract

This study examines the correlation among emotional aspects, digital design, social
influence, and impulsive or addictive online buying behavior. Utilizing modern
theoretical frameworks of behavioral addiction, reward neurobiology, and digital
marketing, the research investigates the impact of emotional rewards, UX design
stimuli, and influencer effects on the formation of buy intention and the subjective

online shopping experience.

Data collection was conducted using a structured questionnaire, and the analysis of the
data was executed using IBM SPSS Statistics software. We used descriptive and
inferential statistical approaches, as well as reliability checks and non-parametric tests,
to look into the links between the primary variables and the variations in demographic
features.

The findings indicate that emotional gratification, digital design elements, and
influencer impact are markedly correlated with impulsive and perhaps addictive online
consuming behaviors. The research emphasizes that digital consumption transcends just
economic action, representing a multifaceted psychological phenomena augmented by
emotional and technical factors. The results enhance comprehension of digital
consumer behavior and provide theoretical and practical insights for the creation of

responsible digital environments.

Keywords: Digital consumer behavior, online shopping, digital addiction, emotional

reward, purchase intention.
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Kepdrao 1°: Ewcayoyn

H paydaio eEdnlmon TV ynelaKoOV TEXVOAOYLOV KOl 1] EVGOUATNOCT] TV AYOp®V UECH
o€ k@B mTLYN ™S KAOMUEPIVIG OAOTIKTVAKNG OPASTNPLOTNTOG £XOVV LETOCYNUATICEL
Babid v KatavaroTtikny cvurepipopd. To nhektpovikd gundpio, to social commerce
Kot o1 mobile gpappoyéc €xovv dnpovpynoel éva TEPPAAAOV OTOL 1 OYOPAGTIKY|
dwdwocion cuvOLALEL E€VKOMO, TOYVTINTO, TPOCMTONOINGN, ARG Kol £viova
ocuvalcOnuotikd epedicpata, To 0moio EVEPYOTOIOVY UNYOVIGLOVG AUECTG OVTOLOPNG

Ko TapopunTikng dpdong (Alter, 2017).

To ymowkd mepiBdAiovto Aettovpyohv cav «unyavéG avtopolPrc», aSlomotmvTog
apy€G amd T GLUTEPLPOPIKT] WYuyoroyia Kot T vevpoProroyia g emPpdPevong. Ot
ewonomoelg, ot flash offers kot o1 mpocwmomoUéVES TPOTAGEIS EVEPYOTOLOVV T
KUKAOUOTO VIOTOUIVIG, €VIGYDOVTOG TNV TOPOPUNTIKOTNTO KOl HELDOVOVING TNV
avtiotaon otov mepacpd (Berridge & Robinson, 2016 Volkow & Wise, 2005).
[TAN60o¢ epevvov xel Katadeilet 0TL Ta YNeLoKA ayopdotika epedicpota pmopodv va
TPOKAAECOVV Queon evyapiotnon oviictolyyn HE GAAEC HOPQEG GUUTEPLPOPIKNG

e&aptnong (Turel & Serenko, 2012).

[TopdAinia, ot online ayopég AertovpyodV GLYVA OC UNYOVIGUOS GLUVOLGOMNUOTIKNG
pvOuong, Wwitepa oe dropo mov Pidvouvv Ayyog, mANEN, povalld M YouUnAn
OLTOEKTIUNOT. AVTN 1 LOPPT KGLVOLCONUATIKTG KATOVAADGNS» EXEL NOT KaTaypopel
ot oyetkég épevveg (Dittmar, 2005), emPefordvoviag 0Tt 1 KotavdAwon oOev
neplopiletar oe AEITOVPYIKEG AVAYKES, OALAL EMEKTEIVETAL GE YUYOAOYIKES AELTOVPYIEC,

O™ M AvaKoVELoT Kot 1] TpocmpPvy ddbeon.

H obyypovn kovitovpa tov social media evioydet Opaoctikd ovTég TIC TAGEL.
[Tepreydpevo 6mwg haul videos, influencer recommendations kou livestream shopping
dnuovpyel cuvONkeg dopkovg GVYKPLONG, EMBLUING KO TPOGHOVIG OVTOUOPNG, HE
OMOTEAECUO. VO OVEAVETAL 1) TOPOPUNTIKY KOATOVOAMON Kol 1) ELOAMTOTNTA GCE

dwdktvakég ayopés (Kukar-Kinney et al., 2016- Rook & Fisher, 1995).

Ye autd t0 YNoerokd mepaiiov, To omoio cuvOLALEL cUVAICONUOTIKT EVOAMTOTNTA
KO TEYVNTA EVIGYVUEVO GYESAOTIKA EpeBicLaTO, dNULIOVPYOLVTAL Ol TPOVTOBECELS V1o
™V EUEAVIon eNOTIKNG YNOLOKNG ayopacTiKng cvopmeptpopds. 'Epsvveg deiyvouv 01t
N ovotuoatikn €kBeon o€ online commerce triggers pmopel va 00Mynoel 6€ Hotifa

emavoArapPavopevne  Katavoimoong, yopaktnplotikd g shopping addiction
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(Andreassen et al., 2015). H copnepipopd avti cvyvd cuvodedeton omd cuvaicOnuata

EVOYNG, OIKOVOUIKEG EMPOPVVOELS KOl LELOUEVT] YUYOAOYIKN gve&ial.

Télog, n ypnon mobile commerce kot social commerce PHEGH TAATEOPUDOV OTMOC
Instagram, TikTok kou Temu av&dvetl akOun TepIoGOTEPO TN GLYVOTITO TAPOPUNTIKDOV
ayopav, kafng cvuvovdlel shopping cues pe queon covasOnuotiky diéyepon (Zheng
et al., 2019). 'Etot, ot online ayopéc petatpémovrol amd po GUVEONTH GLUVOAAAYN GE
pw. cuvoucOnUaTIKG QOPTICUEVY] EUMEPIRL OVTOUOPNG, HE YOPUKINPIOTIKA TTOV

€VUVOOUV TNV avantuén e016TIKOV HoTIRmV.

[Mopd v avéavopevn o1ebvr €pevva Yo TNV TOPOPUNTIKY KOl KOTOVOYKOGTIKY|
KOTAVAA®GT, TO QavVOUEVO TOV YynolokoL ediocpol otig online ayopés mopapével
AVEMOPKAS yoptoypapnuévo. Ot mepiocdtepeg peréteg eEetdlovv Yevikég LOPQES
dwdikTvakdv eEaptioemv, 0nmg 1 xpnon social media (Turel & Serenko, 2012),
e&aptnon and to smartphone (Ting et al, 2011) | n yovyoroywkn emPdpvvorn mov
TPOKOAOVV 01 TAOTPOPUEG KOWmVIKNG dwtdwong (Valkenburg, 2022). Qotdéco, 1
EPELVA TOVG GTAVIN ENEKTEIVETOL GTO TAG OV TEG OL GLVNOELES GLVIEOVTAL EOKA LLE TNV

OYOPOGTIKY] GUUTEPLUPOPA GE YNPLOKE TEPPAALOVTOL.

EmumAéov, evd vhpyovv KAackég peATeS Yia TV Tapopuntikn ayopd (Verplanken &
Herabadi, 2001) kot v katavaykootikn Kotavdioon (Faber & O’Guinn, 1992), n
mAewovottd Ttovg agopd offline ayopés. To oOyypovo owocHotnua, OU®G,
yapoxtnpileron ond UX epebiopata dnwg scarcity messages (Huang et al, 2020), push
notifications (Shankar et al, 2016), tpocononompéveg tpotdcelg kot social proof, ta
omoio.  gvioyVLOLV SLVOUIKE Tn OldlKacio oyopds ©€ TPAYHATIKO Ypovo. O
oLVOVACTIKOG POAOG OVTAOV TOV YNOOKAOV UNYOVIGULOV Oev €xel akoun peietnOet

GLCTNUOTIKA.

‘Eva emmAéov kevd agopd 1tn oxéon avapeca oto influencer marketing kot )
ocvvaloOnuotikn katavaiwon. [Hoapott Exel tekunpumbei 6t1 o1 influencers ennpedlovv
mv mpdbeom ayopds (Goswami & Ranawat, 2025; Boerman, 2020), dev vrapyovv
apketég pedéteg mov va eEetdlovv av ta haul videos, To unboxing kot n “treat yourself”

KOVATOVPO, LITOPOVV VO AEITOVPYNGOVY MG TVPOJATES EOIGTIKMV HOTIPwV.

INUovTIKO Kol TO YEYOVOS OTL 1 EAMVIKN TPAYUATIKOTNTO TOPAUEVEL TPAKTIKA
ayoptoypaentr. Ot tepiocdtepeg pevveg SEEAYOVTOL GE KOWVOVIKE Kol TOATIGUIKA

TAQIGL0L TOV SLAPEPOVY CTULOVTIKA 0O TO EAANVIKO, GTO 01010 0 POAOG TNG OKOYEVELNG,
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N OWKOVOUIKY] aoTdfelo Kot 1 OlpopeTIKY] xpnon tov social media dtapopeadvouvv

LOVOOTKA HOTIRo GuUTEPLPOPAC.

Télog, n 01e0vc BiPAoypagio omavia cuVIVALEL TOGOTIKES YUYOUETPIKEG KAILOKES JLE
TO10TIKN d1EPEVVIION eumelpradv. Etot, moALEC pedéteg mepropilovian €ite 6€ GTOTIOTIKG
potifa eite oe PELOVOUEVEG EUTEIPIES YOPIG OAOKANPOUEVT] KATAVONGT TOL TMG M
TEYVOLOYiD, TO cuvaicONUa Kol 1 yOPUCTIKY) GUUTEPIPOPE AAANAETIOPOVY UETAED

TOVG.

H mapovoa perém épyetar va koAvyet avtd 1o kevo, e£etaloviag OLOKANP®UEVE TOVG
cuvaeOnuotikovs Tapdyovteg, to ynolakd epediocpato Kot Tov Tpdmo mov avtd

ocvvdéovtat e v online Katavdiwon cg EMANViKd TANOLGUO.

"Exovtoc xotd vouv ta mpoavagepdevo, o oKomdg TG mopovoag HEAETNG elval va
depevvnoet o€ Pdbog TG o1 online ayopég Aettovpyohv MG cuVAIGHNUATIKOG Kot EVioTe
ebotikdg  unyaviopog, péoca amd v aAinAemiopacn petalld cvvoicOnpdrov,
YNeKoL oyedlaspod kot Kowvovikng emppons. H Bipioypagia éxer deigel o6t o
oLVOLOCUOG GUVALGHNUATIKOV EPEDIGUATOV KOl YNOLOK®OY UNYOVIGU®V avTOUOPNG
umopel va. 0dNynoel e TapopuNTIKEG N €016TIKEG ayopaoTikéc cuumepipopés (Alter,
2017- Berridge & Robinson, 2016- Volkow & Wise, 2005). Erniong, n e&dptmon amod
ynokég texvoloyieg, 0nmg to smartphones kot ot mAateoppeg social media, £yet
ouvdebel pe avénuéveg thoelg katavaiwong kot tapopuntikotntag (Ting et al., 2011+

Turel & Serenko, 2012).
Me Bdon avt ™ Bewpntiky Bdon, N epyacia ctoyedet:

1. Na gvtomicel 100G cvvoicOnuaTikovg mapdyovieg (dyxos, pova&id, mAnén,
avtogktignon) mov oyetifovror pe v mopopuntiky Kot €0tk online
ayopaotikn copmeprpopd (Dittmar, 2005+ Faber & O’Guinn, 1992 Verplanken
& Herabadi, 2001).

2. Na e€etdoet Tov poOro TOV YNELOKDV GYEIOCTIKOV epedioudTomv, OTmG scarcity
appeals, push notifications ka1 alyopiOuikn mpocwronoinon (Huang et al.,

2020).

3. Noa a&oroynoet v emppon tov influencer marketing, pe Pdorn mpdseata
EVPNUATA Y10 TOV POAO TNG OTTIKNG EMIOPOUONG KOl TG TOPA-KOIVMVIKNG OYECNG

(Boerman, 2020 Goswami & Ranawat, 2025).
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4. No xotaypayel Tog Pidvovy ot 10101 o1 ypnoteg v eumelpio T@v online

ayop®V, MG TPOG TNV AVTOLOPT, TNV avaKouPlon N TI§ THavEG EVOYEG.

5. Na depevvnoet d1apopég ava VA0, NAtkia kot Babuo ymelaxng e€otkeimonc,
Om®wg vroopilovy TPONYOLUEVO HOVIEAD KOTOVOAWMTIKNG GULUTEPLPOPAS

(Rook & Fisher, 1995- Zheng et al., 2019).
Ao to Topomdve TPOKHTTOVV T PACTKE EPELVNTIKA EPWOTILLOTOL:

EE1: [Tolot cuvarsOnpatikol mopdyovieg oyetiloviot 1IoyupoTEPQ LE TNV TOPOPUNTIKY|
1N ebioTikn online ayopaoTIKY GUUTEPIPOPA;

EE2: Tlog ta ymowokd oyedwotcd ototyeio (limited-time offers, notifications,
personalization) gvioyvoVV 1] TVLPOOOTOVV AVTES TIG CLUTEPLPOPEC;

EE3: ITowog givar 0 péAog twv influencers kot TG ONTIKNG KOWMVIKNG ETPPONG OTN
SLUOPP®OT yOPADV GUVALCONUATIKNG AVTAUOBNG;

EE4: Ilog Pudvovv ot ypnoteg Ta GLVOICONUATO TPV, KOTA KOl LETA TV OYOPAGTIKY|
eumepia;

EES5: Ymapyouv OMpoypo@ikéc Olopopomoeel; Tov avEAVOLV 1 UEIOVOLV TNV

EVOAMTOTNTA GTOV YNPLKO ENMGUO KOTAVAA®ONG;

Aoppdavovtag vroyn to mopamdve, N Tapodcso EPevvo GLUPAALEL OVCLAGTIKA GTN
dtepedivnon tov ynoelokov 01oHod oV Katavalmort, GuvovalovTog TPELS GUVIGTMOGES
nov ondvia eEetalovton pali: cuvoasOnuaTKoVg TapPAYOVTES, YNELOKO GYESOGIO Kot
Kowovikn emppon. Evod n Biploypapio mopéyel anoomacpatikd svprjuato yio kéoe
plo amd ovtég TG OaGTACELS, N Tapovoo HEAETN TS mpoceyyilel oAokAnpmpéva,

TPOGPEPOVTOG EVO GOALPIKO LOVTELD KOTAVONONG.

[Ipdtov, cvpPdrrer 61N Be@PNTIK YVAOGCY TEKUNPUOVOVTIOG TMOG Ol UNYOVICHOL
avtopolPng g ymetakng texvoroyiag (Alter, 2017 Volkow & Wise, 2005) cuvdéovtan
HE TOPOPUNTIKEG QyOpPES, OMMG aTEG oL Teptypdpovion and Dittmar (2005) ko
Verplanken & Herabadi (2001). Agvtepov, €vtdocel gUmelpkd OEOOUEVO Yo, TN
Aertovpyio push notifications ko scarcity appeals (Huang et al., 2020), cuvoéovtag v

YuYoroyia NG EMPPONG LE TOV GYEOLOGHO TV TAUTOOPUMDV.

EmuAéov, mpocbétel véa yvadon oxetikd pe tov polo tov influencer marketing: éva

nedio mov peTafAAAeTOL SVVOLIKA Kot ETNPEALEL TNV OLYOPOUCTIKT) GUUTEPIPOPA LEGH
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TOPO-KOWOVIKOV OYE0e®V Kol onTikng emppone (Boerman, 2020- Goswami &

Ranawat, 2025).

Télog, n perétn €xer mpaxtikn afla v to digital marketing, kaBdg mpooeépel
dgdopéva Tov UmopovV va aSlomotndovy Yo o VIEVOBVLVO GYESOGUO AYOPACTIKMV
TEPPOALOVTOV Kl VIWOBETNON TPOKTIKAOV OV TTpomBovV Yneloky gunuepio avti

ebiopov (Turel & Serenko, 2012- Ting et al., 2011).

Télog, otoyevovtag oty eniTevEn TOL GKOMOL TNG, N EPYACia opyavaveTon o€ EEL
Boaoikd kepdAaio. ApyKd GTO GUYKEKPIUEVO EIGAYMYIKO KEPAAMO TOPOVCIALETAL TO
OewpnTikd TAAIC10, TOV GKOMO, TO. EPELVNTIKG EPMTNUATO KOL TI) CUVEIGQPOPE TNG

LEAETTG.

Axolovbel 0 BewpnTikd PEPOG mov KaAvTTETOL 0Td TO KEPAAo 2 Kot Oa cvul{ntnOet
0 ynolokog e0opnds, N Tpdheon ayopds oAl kot N TpdBeon ayopdg ota TAAIGLO TOV

YnoeLaKoL €016 10Y.

To kepdrato 3 mapovcialel T pebodoroyio ™G TapodoOS EpYOTING KOl CLUYKEKPLUEVD
1 TOGOTIKN £peuVNTIKY LEB0SOC TOL Bl akoAlovONOel, To epmTNUATOAOY10, TIG KAIHOKES
nov a&lomolovval, TN JElypatoAnyio kot to gpyoieion avdivonc. Xto kepdiowo 4
TopaTiOEVTAL TOL TOCOTIKA EVPNUOTE, OPYUVOUEVO OVE EPELVNTIKO EPMTNUO. XTO
KePOAowo 5 yiveton m ov{ptnon TeV amoteAEcUdToV, ONAadn epunvedovion To
evpnuata og oxéon pe m oebvn Piploypapia, avadeikvoovtog véeg TpoonTikés. TELOG
o010 Ke@alowo 6 moapovoidlovtar ta KOP GLUTEPAGUOTE Kol 0KOAOLOOVV Ot
TEPLOPICUOL TG TTAPoVGOS £PELVAG KOl TPOTEIVOVTOL KATELOVVGELS Y10 LEALOVTIKT

épevva. H epyaoio khetver pe v mapdBeon g fipAtoypapiog Kot TV Tapoptudtmy.

Kepdiaio 2° : BipAoypagikn Avackonnon

2.1 Ynowkog Edopog - Yook Koatovoiotikn Zopmepipopd

H ymowkn xotavolotik) couneptoopd amotelel £vo SuVOIKO KOl TOAVSIOGTATO
1ed10, T0 0010 GLVOLALEL YVYOAOYIKOVS, TEXVOAOYIKOVS KOl KOVOVIKOVG TOPEYOVTEC.
H petdPaon amd 11 mapadociakés ayopég otig online ayopéc Exel LETOUOPPDOCEL TOV
TPOTO e TOV 01010 01 KaTavaAl®mTES avalntohv mAnpoeopies, a&loAoyovV emA0YEG Kot

AopBavouy amo@Acelg, ONUIOVPYDOVTAS £va TEPIPAALOV AueonS TPOcPacns, VYNANG
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TayOTNTOG Ko €vtovng epeboTikOTTag. e avtd TO YNEoKO TANIG10, Ol YPNOTES
extifevtar og uNyaviocpohg MOV EVICYVOVV TNV TOPOPUNTIKOTNTO, OTMG real-time
TPOCPOPES, GVGTILLO ELOOTOMGEDY KO TPOCMITOTONUEVES TPOTACELS, TA OTOT0L GLY VA
dtpopedvovy T dadikacio AMyne ardeacns ToAd mo viova ond 6,11 otig offline

ayopéc (Alter, 2017).

H teyvoloyia, kot educodTEPA T0 AladiKTLO, £XEL SadpapaTicel KaBoploTiKd pOAo 61N
SpOpPmo”n ™S cOYYPOovNG KOmvikng {mng, emnpedlovioc TOoO0 TIC KOWVMVIKEG
TPOKTIKEG OGO KO TIG KATOVOAOTIKES cuvnBetec. O puOUOG e Tov omoio cuvteAohvTaL
AVTEG 01 OALYEG OLOUPOPOTOLEITAL LETOED KOLVOVIDV, OGTOCO £VOG OTO TOVG TOUEIS TOL
EXEL LETOOYNUOTIOTEL OVCLACTIKA €ival 0 TPOTOG TPAYUATOTOINGONG TV ayopmv. Ta
teAevTaion xpovie, £vol COTUOVTIKO UEPOG TNG KOTAVOAMTIKNG Opactnplotntag £xet
petapepBel 610 Yynowokd mepfaiiov, pe to online shopping vo amoteiel mAéov

VATOGTOGTO GTOXELD TNG KA UePVOTNTOG.

H mAektpovikn ayopammwincic, 1 niektpovikd eumoplo, opiletar o¢ n ddikacio
ayopdg Kot TMOANOTG TPOTOVTOV KoL VINPESLOY HEGM Tov Atadiktvov (Bidgoli, 2002-
Shih, 2004). Idwitepn onuacio Tapovoidlel To povtéro business-to-consumer (B2C),
T0 OO0 OaVOPEPETAL GE EMYEPNGCES oL Owwbétovv TPoidvia oamevdeiog oTOLG
KOTOVOAMTEG  HECH  YNOWKOV  TAOTQOPUAOV KOl  EKOVIKOV — KOTAOTNUATOV,
a&lomodVTOG TNV €VPELR SO0 TOV LTOAOYIGTAOV Kol T poydoio e£EMEN TV
dwdwrtvakdv texvoroyiwv (Chang et al, 2001). Tlapdiinia, &xer Koatoypogel
ONUOVTIKY 00ENGT TOGO GTOV aPlOUd TOV KOTAVIAMTMOV TOV TPAYUATOTOOVY OyOPES
online 660 kot GTOV APOUd TOV EMYEPNCED®V TOL OPUGTNPLOTOLOVVTOL YNPLUKAL,
YEYOVOG IOV OVTOVOKAG TN OLVOULKT GYECT TPOSPOPAS Kot {NTNONG GTO NAEKTPOVIKO

eundpio (Kalakota & Whinston, 1997 Vijayasarathy, 2004).

O teyvoloyucég e€eMEelc TOL AOIKTVUOV EMTPEMOVY TNV TPOGPACT GE KOTOVUAMTES
avelaptTeg Ye®YPaQIKng tomobeciag, dtevphvovtog onuoviikd v eupéreta Tov
emyepnoewv (Kurnia & Chien, 2003). [TapdAinia, to online shopping mpooceépet
OTNUOVTIKO TAEOVEKTILLOTO, OT®G EE0TKOVOUNOT) XPOVOV, ATAOTOINGCT] TNG 0LYOPUGTIKNG
dradkaciog Kot peimon Tov k66Toug GVVAALAY®V, aTotyEln TOV TO KaB1GTOVV Wiaitepa
eAKVOTIKG Yo Toug Katavolmtég (Park et al., 1996- Javadi et al., 2012). "Epgvveg £xovv

ogiéel OTL 01 KOTOVOA®TEG TPoTIovV TIG online ayopég AOy®m g dvvatdTnTog
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GUYKPIONG TIU®V, TNG EVPELONG YKAULOG TPOTOVIOV, TOV AVIAYOVICTIKOV TIUOV KOl TNG

evkoAiag Myng anoeaocng (Haubl & Trifts, 2000- Ernst & Young, 2000).

EmnmAéov, ot ynoelokéc ayopég cuvodevoviar and mAnfdpo Tpowbntikdv evepysumy,
EKTTOCEDV KO OL0OTKTVOK®V KOUTOVIDVY, Ol OTTOLEG EVIOYVLOVY TNV EAKVGTIKOTNTO TOL
niektpovikov epmopiov. Ilapd T1g apyikéc avnovyieg mov oyetilovrav pe hmuota
ACQPUAENG KOL TPOCTAGIOG TPOCOTIKMV Oedopévav, 1 xpnon twv online oyopmv
napovotdlel otabepn avénon to tekevtaio ypoévia (Australian Retailers Association,
2000+ Morgan, 2000). Qot600, 1 EVioyLon oVTN £XEL EYEIPEL EPEVVITIKA EPMOTNLOTOL
OYETIKA HE TO KOTA OGO 1 EKTETOUEVI] XPNON TOV YNOIKOV 0yOP®OV OVTOVOKAA
OTOKAEIGTIKA AEITOVPYIKE OQEA 1M AV, OE OPICUEVEG TEPWMTMOOELS, OMOKTA
YOAPOKTNPOTIKA TpoPAnuatikig 1 ebotikng ovumepipopds (Davis, 2001- Young,
1996).

Y10 mAaiclo ovtd, N online ayopacTIKN GUUTEPLPOPA PaiveTal va PpiokeTal 6To Oplo
peTald AEITOVPYIKNG KOTAVOAMONG Kol TOPOPUNTIKNG 1| KOTOVOYKOGTIKNG XPNONG.
"Epevveg vmodecvoouy 61t opiopéves popeég online shopping pmopovv va e&ehyfovv
oe mpoPAnuartikd potifa, 6mwg 1 online shopping addiction | n compulsive buying
behavior, waitepa O0tOV M oyopacTikn TPAEN Asttovpyel ®G VTOKOTAGTATO
TOPASOGLOKAV KOWOVIKOV 1 cvvaicOnuatikov ovaykov (Akram et al., 2017). H
KOTOVOYKOGTIKY] ayopd €xel meptypagel g OoTtapoyn He YOUPOKTNPLOTIKA OTMAELOG
eEAEYYOV, TAPOPUNTIKOTNTOG KO ETAVOUANTTIKNG CUUTEPIPOPAG, 1 oTtoio £xel cuvoeDel
HE ONUOVTIKEG EMMTAOOCEL OTNV  KOWMVIKY, TPOCHOTIKN KOl ETOYYEALOTIKY

Aertovpykdtnra tov atodpov (Black, 2007 Trotzke et al., 2015).

H avaliton npoidvtwv ce ynolaxd nepiBdAiovta cuvoéetal, emiong, pe dVo Pactkég
popeég mepmynong: v noovikn (hedonic) kot v oeeMpiotikn (utilitarian). H
ndovikn mepmynon yapoktnpileror omd moryvidl, omdIpacT Kol GLVOICONUOTIKT
JEyePo, EVO N OEEAMUGTIKY €IVOL TEPIGGOTEPO AEITOVPYIKT KOl TPOCAVATOAGHEVN
otV emilvon mpoPAnuotog. H €pgvuva deiyver 6tL 1 ndoviky mepmynon omoteAel
WOYVPOTEPO  TPOYVAOOTIKO TOPAYOVIO TOPOPUNTIKNG Oyopag Kot  ovEnuévng
cuvoeOnuoTIKNG ePUTAOKNG, 101w oe mobile mepifdiiovta mov TpowBohv Vv dpeon
dpdon (Zheng et al., 2019). Xe e@apoyEC KOWOVIK®OY SIKTO®V, ALTA 1 d1dkpion yiveTot
akoun mo Boin, kabdg 10 browsing cuyva LETATPEMETOL GE GUVEYES PEVILO OTTTIKDOV

Kot cuvousOnpatikodv epeiopdtov.
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[MapdAinia, ot katovolotég emnpealovtol amd  YneuIKoUS TOPAYOVTEG TOV
petafdiiovv v avtianyn afiog ko avaykng. To scarcity appeals, 1dwitepo oe
nepipdAlovto online kpdtnong 1 ayopdv, pmopodv va dNUovPYHcovV aictnon
EMEIYOVTOG KOl POPOV ATMOAELNG, 0ONYDVTOG GE EMLTAYVLVCT TG OLYOPUCTIKNG OTOPUCTG
Kot evioyvon Topopuntikdv aviwpdacemy (Huang et al., 2020). e cuvovacud e push
notifications, ot omoleg €VEPYOMOOLV AUECT) TPOCOYN] Kol GLVUCONUATIKY
AVTOTOKPION, 1 YNOLOKT OAANAETIOPACT] GUYVE OVOSIOUOPPOVEL TO TAAIGLO HECH GTO
01010 01 YPNOTES AVTIAAUPAVOVTOL TNV TPOCWOTIKN TOLG avaykn 1 emBupio (Shankar et

al, 2016).

H av&avopevn eEdptnom amd smartphones evioyvel akoOun mepioGOTEPO QLT T
ocoumeprpopd. H cvveyng mpodcPfocn o epaployES ayopdV Kol KOWOVIKOV OKTO®V
evBappivel cuyvotepn mepmynomn, N omoio oyetifeton pe avEnpéves mOAvOTNTES
TOPOPUNTIKNG N CLVOLCONUATIKE VTOKIVOVULEVIG QlYOPAS, 1010iTEPA OTAV 1 XP1OT TOV
smartphone cuvdéetat pe dyyog, ovio 1) avdykn yia dpeon ovropopn (Ting et al., 2011).
Y7o avtéc TIg GUVONKES, N YNOLOKT] KOTOVOAMTIKT GUUTEPLPOPA AELITOVPYEL O)L LOVO

®¢ LECO KAADYNG OvOy KAV, 0AAG KOt 0 cuVOLGONLaTKOS 1) Kot €016 TIKOG unyavicioc.

2.2 Oeowpio Ntomopivng & Reward System

H xatavomon g ynorokng e01otikng supmepipopds mpodmobdétel m depedvion Tov
VEVPOPLOAOYIKAOV UNYAVICU®V NG avTaUolpng, ot omoiot pvOuilovv 1 cvumepLpopa
avalnmong evyapiotnong, kwntpov kot evioyvons. Kevipikd poio oe avt)
Jrodtkacio S1dPAOTICEL TO VIOTOULVEPYIKO GUGTILLOL, KOl EWOIKOTEPO 1) AELTOVPYI TOV
mesolimbic reward pathway, to omoio GuVIEeL TNV KOTMOKT] KAAVTTPIKY TEPLOYY| LLE TOV
EMKAVT] TUPNVA Kot TEPLOYEG TOV TPOUETOTLOI0OL PAO10V. To choTNUL 0V TO EPTAEKETO
dueca ot pdOnon KwnNIpev, ot ANYN OTOPACE®V KOl OTN  SWUOPP®OT

napopunTikdv cvureprpopmv (Volkow & Wise, 2005; Schultz, 2016).

Xoupova pe 1 Bswpio incentive-sensitization, 1 omoio. omotedel Oepelmoeg
BempnTiKd TA0ic10 6T LEAETN TV EEQPTHGEMV, 1| VTOTOIVY 0V OYETILETOL TPOTIGTMOG
pe v gumepio e noovng (liking), adAdd pe v évtaon g embopiog, g Tpocdokiog
KoL TNG Ktvntomoinomng mpog v avtapolpr (wanting) (Berridge & Robinson, 2016). H
SlaKp1oT oVt Elvor Woitepa KPIGUUN Yo TNV KATOVON G TS YNOUKNG KOTOVAA®ONG,

kaBng eényel ywoti 1 wpocpovy ¢ ayopdc N N ékBeon oe ayopoaotikd epedicpata
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umopel v elval YuyoAoylkd o 1oyvpY] omd TNV TPOYUOTIKY 1KOVOTOINoY 7Tov

aKOAOVOEL TNV odKTNOT TOL TPOTOVTOC.

Ot vtomtopuvepytkol veupadves e KOUMOKNG KOALTTTPIKNG eployng (ventral tegmental
area — VTA) diapecorafovv éva eupd pAcLo GUUTEPLPOP®Y TOL CYeTILOVTOL e TV
avtopopn kot to Kivnrpo. Qotd6c60, N akpiPng Asttovpyio TG VIOTOUIVIG TOPAUEVEL
OVTIKEIIEVO £VTOVNG EMOTNIOVIKNG cL{TNONG. ZOUE®OVO LE TO KLPIOPYO LOVTELD TNG
aviopolpng péowm oeaipatoc mpoPreymg (reward prediction error — RPE), 1
ameAevBEépwon vromapivng Aettovpyel wg onua pdbnong, to omoio avclvetot OTaV o
avtopolpn vrepPoivel TG TPOCGOOKiES Kol peEudvETO OTAV Elval KOTOTEPN TOL
avapevopevov (Schultz et al., 1997). Méow avtng g Sadikaciog StevkKoAHVETOL M

expadnon vémv cuvdéoemv petald epehopudTmv Kot ovTopotBov.

AvtiBétmg, to povtédo g incentive salience vmoomnpilel 0Tl 1 viomapivn dev
Aertovpyel Kupiwg og uNyoviopog pddnong, aAld oc deiktng kivnromomtikng aéiog,
onAadn g évtaomg pe v omoia &va gpébopa 1 o ovrapolPn yiveror emBount
(Berridge & Robinson, 1998). Zpewva [ie vt TV TPOGEYYIOT, 1| VIOTOUIVY EVIGYVEL
™V eMOIOEN TG AVTOUOPNG Kot TN GUUTEPUPOPIKY| EVEPYOTOINGT, YWPIC v amoTeel
n Ow 1o aitto g padnong, n omoio UmMOpEl Vo GUVTEAEITOL GE GALO EYKEPOAIKA

KukAopato (Berridge, 2007).

H ocvvimapén avtodv tov d00 BempnTik®V TPOCEYYIGEDV OVTAVAKAL TN AEITOLPYIKN
ETEPOYEVELN TOV VTIOTOUIVEPYIKAOV VELPOV®OV KOl T1 S0POPOTOiNGCT TOV KUKA®UAT®V
oto. omoio ovppetéyovv. Ilpdoeata evpiuata  deiyvouv 6Tt  vROTANBLGUOL
VIOTOUVEPYIKOV veEVpOVOV TG VTA S109épovv 1060 MG TPOG TN YEVETIKY| TOVG
EKQPOON 000 KOl ®G TPOG TOVG EYKEPAAKOVG GTOYOLG GTOVG 0TOiovg TPOoRAAiovv
(Heymann et al., 2020). Ewdwotepa, vevpaveg mov ekppalovv tov vrodoyéa Crhrl
eaiveror va oyetifoviot Kupimg pe tn pabnomn cuoyeticemv avtapolPng, EVM VELPAOVES
nov ekppalovv Cck gumiékovtal mePIoGOTEPO GTN SLATHPNOT TNG KIVITOTOUUEVNG

CLUTEPLPOPEG Kot TG embupiag.

Ta evpruota avtd vroompilovv OTL M viomopvepywk Agrtovpyion dgv  elvan
LLOVOJIACTOTN, OAAG KATOVEUETOL GE SLOKPLTA, oV Kot cvvepyaloueva, KukAmpato. H
HEYIOTN CLUTEPLPOPIKY] EVIoYLOT TOpATNPEITOL OTAV EVEPYOTOLOVVTOL TOVTOYPOVA

16GO Ol UNYavIGHot pdBnong 660 Kot o1 UNYavicHOol KIVIITPOL, YEYOVOG TTOL VITOSNADVEL

16



po cuvepyikn oyéon petald reinforcement learning ko incentive salience (Heymann

et al., 2020).

H molvmhoxkotnta avt) €xel dwaitepn onupacio yioo TV KOtavonoen e WYnNeoknG
katovaiwonc. Ta yneloxkd tepiBaArovia dev evioybOVY HOVO TN LABN oM OYOPOUCTIKMY
oLoYETIcE®Y, OAAG KVpi®G TNV Kwvntomomtikn oio Tov epediopdtov péow
emovalopfoavopevov cues, anpoPAETTOV avtapolPdV Kot GuVEXOHS GLVOLGOTLATIKNG
déyepong. 'Etot, n embopio yio ayopd pmopel v eVIeYVETOL KON Kol OTOV 1] YVOOTIKN
a&loAOYN o TNG AVTOUOPNG TOPAUEVEL AUETAPANTN, oTOtYEl0 TOV €ENYEL TNV EMOVN

TOPOPUNTIKAOV 1 €016TIKOV poTIPmV KaTovIAm®ong.

2ta ynoelokd TeptPaAlova, ot Unyovicol ovtol evepyomolovvTal Le 1aitepn £vaon
AOY® ™G GLVEXOVG O0BEGILOTNTOG EPEOIGUATOV KOl TNG TOYVTNTOG OAANAETIOpAONG.
H dueon mpocPaocn oe mpoidvta, M adOKOTN POT) ONTIKOV TEPLEYOUEVOL KOl M
duvaTdTTo.  OAOKANP®ONG oG  ayopds pe €va pdvo  KMK - onpovpyodv
emovolopoavopuevoug  Kpohg KOKAOUG OvTOUOPng, ot omoiot evicybouvv TNV
TOPOPUNTIKOTNTO Kol UELDOVOLV TOV YVvOoTKO éleyyo (Alter, 2017). H ymoeioxn
KATOVOA®GN, HE 0OVTOV TOV TPOMO, WETATPEMETOL OO GULVEWONTH OmTOPOCT CE

OLTOULATOTTOUNUEVT] GUUTEPLPOPIKN OVTIOPOOT).

Nevpoemomnpovikés épguveg €xovv dgi&el OtL 1 ékbeon oe onuato emetyovioc, Ommg
«UOVO Yyl ONUEPOY,  TEPLOPICUEVN  OWOECILOTNTO» 1 TPOCMOTOTOUUEVES
€100TOGELS, EVEPYOTOLEL £VTOVO TO, KUKADLOTO TPOGOOKIOG OVTAUOPNG GTOV EMIKALVY|
TLPNVA, TPOKAADVTOG aLENUEVT anedevBépmon viorapivng (Volkow et al., 2011). Ta
epebiopata avtd Asrtovpyodv ¢ conditioned cues, dnAad” pobnuéva GNUOTO TOL
aroktovv a&ia avtapolpng aveEdptnro and to 1010 to mpoidv. H dadikacio avtn
EVIOYVEL TN GLUTTEPLPOPA oVl TNoNS Kot avEdvel TV mOovOTNTA AUECTG OLYOPACTIKNG

mOKPLOTG.

[dwaitepn onuacio mrapovsialel kot To povopevo tov reward prediction error, GOUE®VQ
HE TO OTOI0 1 VIOTOMVEPYIKN amOKplon €ivol oyvpotepn Otav 1 avtopolPr] eivor
anpoPrentn N vaepPaivel Tic mpocsdokieg Tov atdpov (Schultz, 2016). Zto yneoxod
EUTOPLO, AVTO TO POVOUEVO eKONAMVETOL PEGO amd ompOPAentes mpooceopéc, flash
sales kOl TPOCOTOTOMUEVEG GUOTAGELS, Ol OMOIEG EVIOYLOVV TN GULUTEPLPOPIKN

gUTAOKN Kot KaB1oTOHV TNV AmOcVUVIEST] SUGKOAOTEPT).
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H owAeimovoa evioyvon (intermittent reinforcement) amotedel évav amd TOLG
1oYVPOTEPOVG UNYOVICUOVS HLEONoNG OTNV YLYoLOYio TG CLUTEPLPOPAS. ZE AVTO TO
mAaiclo, ot avtapolBég dev mapéyovtar pe otabepd M mpoPAéyio TpOTO, CAAA
eppavitovrat toyaia, avEAvovTag TV TPOcdOKio KoL TNV EXYLOV TNG GUUTEPIPOPIC.
>to social media, 1 SwAeimovca evioyvon mopatnpeitonr pécw likes, oyoMwv kot
EI00TOMNCEWVY, EVA OTOL YNOOKA OyopooTiKA TePIPAAAOVTO EKONADVETOL HECH
TEPLOSIKMV EKTTMOGEMV, EWOOTOMCEMV Kol duvapukng Tordynong (Turel & Serenko,

2012; Montag et al., 2019).

H eravoloppavopevn evepyonoinomn Tov GUGTHUATOS OVTAUOPNG Wtopel va 0dnynoet
o€ POVOLEVO OVOYNG, OTTOL OTALTOVVTOL GLYVOTEPO 1} EvTovaTtepa epediopata yia v
enmitevEn Tov 1010V emumédov cuvarsOnpatikng avrondkpione. To otoryeio avtd £xet
KoTaypopel EKTEVAOGS 6T PA0Ypapic TdV CLUTEPLPOPIK®V eEPTHOE®V Ko Bewpeital
Kpioyo yuo v Katavonomn g HeTaPaong and mopopuntikny o€ e00TIKN GLUTEPLPOPE

(Berridge & Robinson, 2016; Brand et al., 2016).

H Xetovpyio tov reward system oGuvOEETOl GpECH Kol HE TN GLVOLIGOMUOTIKY
Katdotoon Tov atopov. ‘Epevveg deiyvouv 0Tt apvntikd cuvousOnquoto 0nwme ayyog,
povaéld kot avio gvioyvovv v avalitnon dueong aviapolpng, avéavovioag tmv
mOavOTNTO TOPOPUNTIKOV KOl ALYOTEPO EAEYYOUEVOV OYOPUCSTIKMOV OTOPACEDV
(Dittmar, 2005; Elhai et al., 2017). Xto miaicto avto, ot online ayopég Aettovpyoldv g
unyoviopdg pvluong g oudbeonsg, TPOCEEPOVTOS TPOCMPIVY AVAKOLOIGT 0o

dVoPopIKa cuvorsOuata, xopig OLMS LaKPOTPOOEG U YUYOAOYIKN 1KOVOTOINOT).

YVVETMG, O1 YNOLOKES AyOPES OEV AMOTEAOVY ATAMG LU0 EUTOPIKT] O1AOTKAGTN, OAAG LLioL
CLUTEPIPOPIKT] GTPATNYIKY TOL a&l0molel TOVG VELPOPLOAOYIKOVS UNYOVIGHOVS TNG
avtapolne. H ocvveyng 61éyepon tov viomapivepykoh GUGTUATOS, GE GUVOVAGHUO LE
™M ovvalcONUOTIKY]  ELOAMTOTNTO KOl TO  GYXEOWIOTIKA  YOPOKTNPIOTIKE TMV
TAATEOpUGY, Onpovpyel €va mePPAAlOV LYNAOL KIVOLVOL Yo TNV OVATTULEY

TOPOPUNTIKAOV KOl EVOEYOUEVMG EDGTIKAOV HOTIPwV KATAVAA®GNG.
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2.3 Behavioral Addiction Models (social media, smartphone, online triggers)

H xotavonon tov ymoetakod ebicpod mpoimobétel tn perlén Bewpntikdv pHoviéAmv
OV EPUNVEVOLV MG EMAVUAUUPAVOUEVES CUUTEPIPOPES, XWPIG TN XPNON YMUKOV
OLCLOV, HUTOPOVV VO OTOKINGOLV yopaktnpotikd eEdptmong. H  odyypovn
Broypapia avoyvopilert 0T o1 cLOUTEPLPOPIKES €EapTHOES Holpdloviol Kowd
VELPOPLOAOYIKA KO WYUYOAOYIKA YOPOKTNPLOTIKA pHE TIC €EapToEl amd OVGiEC,
10104TEPO O TTPOG TNV EVEPYOTOINGT TOL CLGTHUOTOG OVTAIOPNC Ko TN AEITOVPYio TNG

dwdeimovcag evioyvong (Berridge & Robinson, 2016+ Volkow & Wise, 2005).

‘Eva amd ta mo edpaiwpéva empnrtikd mAaicta eivar to poviélo tov €61 Kpurnpiov
ocoumeprpopikng e&dptmong tov Griffiths (1996, 2005), coppwva pe 1o omoio o
ovumeplpopd pmopel va yoapaktnpiotel €0iotikn Otav mANpoi kprtmplo OTMOG M
Koplapyio ot (N tov atdépov (salience), m tpomomoinon g Sudbeong (mood
modification), 1 avoyn, T0. COUTTOUATE ATOGVPGCNG, Ol GVYKPOVGELS KOl T) VITOTPOTT).
210 mAiG10 TOL YNPLaKOV TEPPAALOVTOG, TO KPLTHPLOL AV TE EYOVV EQUPUOGTEL EKTEVAC
ot ypnon social media, 6to0 gaming kot oTig online ayopéc, 6moOvV 1 GCLUTEPIPOPA
Aertovpyel og péco pvBuong cvvarstnuartog kot avalnmmong avtapolpng (Alter,

2017).

[Tépa amd ta yevikd dayvootikd kprtpla, Exovv ovortuydel eEetdikevpuéva LovTéAa
OV EMLYEPOVY VO, EENYNGOVY TOV UNYOVIGUO avATTUENG TOV Ynelakoy e0icpov. To 1-
PACE model (Interaction of Person—Affect—Cognition—Execution) tewv Brand et al.
(2016) mpoteivel 611 M €01GTIKN YPNON WNOOKOV EPAPULOYDV TPOKLATEL OO TN
OLVOUIKY]  OAANAETIOPOOT  OTOMUK®V  YOPOKTNPIOTIK®OV,  GLVOUGONUATIKGOV
KATOOTAGEWMY, YVOOTIKOV OEPYUCIOV KOl EKTEAECTIKMOV AEITOLPYLUDYV. XTO TAAICLO
aTo, 1 TAPOPUNTIKOTNTO, 1] CLVULGONUOTIKY EVAA®TOTNTA (.. AYXOS, LOVAELD) Kot T
LELOUEVT YVOOTIKY 0VOGTOAN GUUPBAAAOVY GTN GTOOWKY LETAPaoN amd eAeyyOUevn

o€ mpoPAnuartikn yprion (Brand et al., 2016).

[d1aitepn onpacia yo v Katavonomn g Ynelokng KOToavaAmong EXEL TO YeYOVOS OTL
ot online ayopég xat ta social media Aettovpyovv GuYVA ®G CTPOUTNYIKES KOALYNG
SLVOLCHNUOTIKOVY 1] KOWOVIKOV avayk®v. H evaoyoinon pe v ynelokn Kotovaimon
UTOpEl VO AEITOVPYNCEL OC UNYAVIOUOS OVATANP®ONG cLvousHnuaTikoh Kevo,
oToyelo mov mopatnpeital cuyva ce épevveg Yo To compulsive online shopping

(Dittmar, 2005; Turel & Serenko, 2012). H cbvdeon avt e€nyetl yati ) cupmepipopd
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dlatnpeiton akdUN Kot OTAV TO, OVTIKEWLEVIKA OQEAN LEIMVOVTAL ] GLVOOEVLOVTAL OO

OPVNTIKEG GUVETELEG.

>tov ywpo g mobile kot social media ypnong, to Impulsivity Pathway Model tov
Billieux et al (2015) vroypappiler tov poA0 TG TAPOPUNTIKOTNTOS MOG KEVIPIKOV
TOPAYOVT OVATTUENG GUUTEPLPOPIKAOV EEUPTNOEMV. ZOUPOVA LLE TO LOVTEAO OVTO, 1
dpeon mpocPacm, N cVVEXNS S100EGIUOTNTA Kol 1 TaXOTNTA OTOKPLONG TOV YNPLOKDV
EPUPUOYDV EVIGYDOLV TNV TOPOPUNTIKT] COUTEPIPOPA, 1d10iTEPO OTAY GLVIVALOVTOL [LE
ocvvaicOnuatikny dvcpopia. To 1610 potifo mapatnpeiton Kot otig online ayopés, 6TOL
0 GLVOVOGUOC TAPOPUNTIKOTNTOG Kol EVKOANG TTPOSPacng avidvel v mOavOTHTO

avartuéng compulsive 1} addictive patterns (Kukar-Kinney et al., 2016).

KaBopiotikd poro otnv evioyvon tov mopoandve poviélov  dwdpapatiler 1
dwkeimovca evioyvon (intermittent reinforcement). Omwg €yel katadeyybel ot
Broypaeia, 6tav ot avtapolBés eppaviovral anpdPrenta, 1 CLUTEPLPOPA YivETOL
mo avOekTikn oty anodcPeon kot 1 embopia evicyvetan (Turel & Serenko, 2012). H
OPYLTEKTOVIKN TOV YNOPLIK®OV ayopadV oTNPIleTal GUGTNUATIKA GE TPy LATIKOD XPOVOL
ewonmomoel;g (real-time notifications), scarcity cues, ampOPAEnTEG TPOGPOPES KoL
TPOCHOTOTOMUEVEG GLGTAGELS, ONUIOVPYDVTOG TIG TPoLmoBEseES Yo TNV €dpaimaon

evog 01oTIKoD KOKAOL dpdonc—ovTapoPng.

Yvvolkd, ta behavioral addiction models mpooceépovv éva epunventikd TAaiclo mTov
eEnyel moOG or yMeoKeEg TEXVOAOYIEC HETOTPEMOVY GLVNOIGUEVES KATOVOAMTIKEG
TPOKTIKEG O  emOVOAAUBOVOLEVO, TOPOPUNTIKE Kot dvuvnTikd ebotikd potifa
ocoumeprpopds. H epappoyn avtdv tov poviélmv oto miaiclo tov online ayopmv
Kaotd cOoeEg OTL 1 YNOUOKY KATOVOA®GT O&V OMOTEAEl OMAMG OIKOVOWUIKN
dpacTnPOTNTA, AAAE £var GOVOETO YLYOAOYIKO QOIVOLEVO TOV GUVOEETOL GPPNKTOL LE

™ Agrtovpyio TOL GLGTAUATOG AVTOLOPNS Kot T PLOLLCT] TOV GLVOLGHNLATOG.

2.4 Impulse & Compulsive Buying w¢ Efiotikn Zvunepipopd

H mapopuntikn| (impulse) Ko Katavaykaotiky (compulsive) ayopacsTiki GUUTEPLPOPA
amoteAohV 000 dupeca ouvdedpeva oA evvolohoykd Otakprtd @atvopeva. H
TOPOPUNTIKY ayopd yoapaxtnpiletor amd oipvidies, aoyediooTeS AMOPACELS TOV
empealovior ond epebicpata tov TEPPAALOVTOS Kot €VTovn GLUVOLGHMUOTIKY
evepyomoinon (Verplanken & Herabadi, 2001). Ze avtifeon, n kotovayKasTiKy ayopd

TEPLYPAPETAL MG ETAVOAAUPAVOUEVT, AVEEEAEYKTI GUUTEPLPOPA TTOV AEITOVPYEL G
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unyoviopdg puoUIoNg apvnTikKav cvvostnudtov, Topovctdlovios YopaKINPIoTIKA
eEaptnong mapoduown pe aAlec ovumeprpopikés e€optnoelc (Faber & O’Guinn, 1992;
Dittmar, 2005).

H BipAoypapio avadeikviel 0Tt ot ynelokéc texvoroyieg evioybovv Eviova Tig 600
HOPOEC CLUTEPLPOPAS, KOOMG ot mAateoppes online oyopdv Onpiovpyovy Eva
neptdAlov 6mov 1 dueon mpdcPacm, n LVYNAN epebloTIKdTTA KOl O GUVEYNG
KOTOKADGUOG TPOCQOPOV  €VIGYVOLV To. Tapopuntikd potifa (Alter, 2017). H
TOPOPUNTIKOTNTA EYEL ATOJELYOEL KPIGILOG TPOYVIOGTIKOG TOPAYOVTOS Y10, TN LETAPOION
amod TMOPOPUNTIKN O KOTOVOYKOOTIKY GULUTEPLPOPE, €OIKA OTAV  GLVLTAPYOLV

ouvaeONUOTIKG EVAAMTEG KATOGTAGELS OTT™G Gyyog N povoéid (Ting et al., 2011).

[MopdAinio, 10 HOVTEAOD TNG TOPAKLVOUUEVNG OVTIOUOPNS TNG VELPOYWLYOAOYIOG
vrooTnpilel OTL Ol TAPOPUNTIKEG OYOPES EVICYVOVTOL HEGE® EVEPYOMOINGNG TOV
VTOTIOULVEPYIKOD GLGTHUATOG, TO OTO10 OVEAVEL TNV TPOGOOKio. €vYOPIcTNONG KOt
pewdvet v avtoppvBon (Berridge & Robinson, 2016). 1o mepipdiiov Tov mobile
commerce, OTOL Ol KOTOAVOAMTEG E£YOLV AQUECT] TPOGPROCT ©E EPAPUOYEG Kot
€100TOMOELS, OVTEG Ol dadikaoieg emtoybvovial, ovédvovtag v mhavoOTHTO

avantuéng compulsive buying patterns (Turel & Serenko, 2012).

Epsovnrikd evprjuoata €govv deifel OTL 1 KATOVOYKOOTIKY oyopd glval otevd
ovvdedepévn e PabiTepoLS YLYOAOYIKOVS UNYXOVIGLLOVE TTOV ApOPOVYV THV OVOKOV(PLOT|
and dvcdhpeota cuvausOuata, Ty emPePainwon TavTdTNTOC 1} TNV TPOCO®PIVY OWEN O
¢ awtoektipnong (Dittmar, 2005). H yprion t@v online ayopdv ®g «cuvousOnuatiko
KOTAOLY0» KoOoTd T0 Ynorokd mepiPaiiov dlaitepo emkivouvo ylol GTOUO LE

mpodidbeon mpog ebioTikd potifo.

EmumAiéov, oe e0wka mepifarriovia Omwg daily deal sites, flash sales kou social
commerce, ToPATNPEITOL GNUOVTIKY EVioyvoT TV e016TIKGOV poTifwv. Meléteg £xouv
dei&el 0Tl 01 KaTOVOAMTEG TOV OAANAETIOPOVV GUYVE LE TPOGPOPES TEPLOPIGUEVOL
YPOVOL  TTaPOVCIAoVV  LYNAOTEPO  EMIMESD TOPOPUNTIKOTNTOG KOl HEYOADTEPT
mBavotnto vioBEétnong compulsive buying cupneprpopdv (Kukar-Kinney et al., 2015).
O ovvdvacudc scarcity cues, KOW®MVIKNG GUYKPIONG KOl GLVEYOVS WINOLOKNG
g10omoinong evioybel To aicOnua OTL «ov 0V ayopdom Tdpa, Bo Yacm TV gvkorpioy,

INUovpy®VTOG Evav emavalappovopevo KOkAo avaltnong ovtapoPnig.
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TelMkd, M ToOpOpUNTIKY] KOl KOTOVOYKOOTIKY oyopd o010 Ynouokd mepipdiiov Oev
OmOTEAOVV OMAEG GULUTEPLPOPES KATOVOAMONG, OAAA oToleior €vOG €VPLTEPOL
ouumePLPOPIKoy  €Blopod  mov  evioyvetal amd TNV TEYVOAOYiM, TNV
YOYOCLVOLGONLOTIKT KATAGTOOT KOl TA GYEGLOGTIKA YOPOUKTNPLOTIKA TV TAATPOPUDV

ayopaVv.

2.5 Emotional Drivers (&yyoc, povaéid, avio, ovtoektipnomn)

Ot ocvvaicOnuotikol moapdyovteg omotelobV KeVIPKO GEova NG €oTIKNG Kot
TOPOPUNTIKNG GUUTEPLUPOPAS OTIC YNOLaKES ayopés. To dyyog, n povaéid, n avia ko n
YOUNAT AVTOEKTIUN OGN AEITOVPYOVV MG EVEPYOTONTES TOV WOOVV TOVG KOTAVOAWMTEG VO
oTpaPovV 6€ ayopég mg Héco pHbuong g 0dbeonc. H Bempia g cuvaisOnpotikng
avtiotdOpiong vrootnpilel 6t Ta dtopa avalnTovy dueca evioyvTikd epedicpota dtav
Buovovv apvntikd cuvarcOnpata, kédvovtag Tig online ayopég pio €0koAa TpocsPaciun

popon «owtobepameiocy (Miiller et al., 2012).

To dryyog cvvdéetar Wwaitepa Evrova e TNV TAPOopUNTIKN ayopd. Epgvvntukd dedopéva
delyvouv Ot dTopa pe VYNAGL emimeda dyovg TEIVOLV VO EUTAEKOVTOL TEPIGGOTEPO GE
smartphone- kot social media—based koatavaAiwon, kaBmOG o1 GLYVES HKPES oyOpES
npocpépovy  otypaio oicBnon oavaxodeiong (Elhai et al, 2017). Avt) 1
CLVOGOMUOTIKT AVOKOVPIGT) OGS EIVOL TAPOITKY], ONILOVPYDOVTOG POVAO KOKAO OOV
TO Ayy0G 0dNyel o€ ayopd Ko 1 ayopd o Tpocwpivi) pOOUICT TOV GTPES, EVIGYVOVTOG

otadlKa e0ioTikd potifa.

H pova&id amoteAel emiong onpaviikd cuvousOUOTIKO TPOYVOGTIKO TOPAYOVTOL.
XOyypoveg HeEAETEG OElyvOuV OTL Ol YPNOTEG TOL PLUHVOLV KOWMOVIKY OTOUOVMOON
oTPEPOVTAL CLYVOTEPO o YNowokd mepiPdiiovia katovaiwong ot influencer
TEPLEYOLEVO, YPTCLLOTOLDVTOG TIG 0YOPES Y10 VO KOADYOLY GUVILGHNLLOTIKA KEVA 1] VoL
evioyvoovv 1o aicOnua cdvoeong (Meier & Reinecke, 2020). ITapdiinia, ta social
commerce mePPAALOVTA, HECO OomO  UNYAVIOHOVS OUYKPIONG KOl  KOWVOVIKNG

emPBePaimwonc, EViGyOOLY TNV aVAYKN Y10, GUUUETOY KOl ALTOTPOPOAT.

H avia (boredom proneness) amotelel amd T0VG KAADTEPOVG TPOYVAOGTIKOVS OEIKTES
TapopuUNTIKAOV online ayopdv. Atopo pe vynAn taon aviog avalntovv cuvexmS VEESG

Hoppég O1€yepong Kot gival mo mBavd vo KAVOLUV ayopég amd MEPLEPYELD 1] Yo VO
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«yepicovv ypovoy (Darrat et al, 2016). O cuveync katorylopoc epebioudtov oe mobile

TEPPAAALOV EVTEIVEL ALTY| T1 CLUTEPIPOPAL.

Téloc, M younAn oavtoektiunon ovvoéetor otabepd pe TV KOTOAVOYKOGTIKN
katovaioon. ‘Epgvveg delyvouv 0Tt dtopa pe yapunAn avtoavtiAnym eivotl mhoavotepo
va avalnmoovy emiPefainon HEGm LVAIKGOV ayadmv 1 TG ayopaotikng Tpaéng (Yeboah
& Owusu-Prempeh, 2017- Dittmar, 2005). 1o ynotoko mepiaiiov, 6mov 1 ayopd
elval otrypoio Kot cuVOEETOL e EIKOVEG ALTOREATI®MONG, 1) O100TKOGI0 OV T EVICYDETOL
OKOUN TEPIGGOTEPO, OONYDVTOS OPICUEVOVS KATUVOAMTEG GE patterns mov Bvuilovv

behavioral addiction (Roberts & Pirog, 2013).

e ouVOLAGUD, 01 TEGGEPLG GLVALGHNULATIKOT TOPEYOVTES OLLUOPPDVOLY EVOL TANPES
TAOIG10 KOTOVOTONG TNG EVAAMTOTNTAG GE YNOLUKES OYOPES, 1O1ATEPA OTAV GLVILOVTOL

ne dbéoo Teyvoroykd epebiopata Kot apyIteKToviKn Tov evBappOveL TV dueon
TPASN.

[Iépa amd Vv dueon emidpacn TOV APVNTIKOV GLVOUIGOMUATOV GTNV TOPOPUNTIKI
aYOPOOTIKY] GLUTEPLPOPA, M oVYxpovn Piprloypagio avadeikvdel tov pOAO NG
CLVOGOMUOTIKNG AVTOPPVOUIOTG MG KEVIPIKOD UNYOVIGLOD TOL GUVOEEL TO AYYOG, TN
povoéd Kot v avia pe v katavoaiotiky pdén. H Bsopia g cvvarcOnpatikng
pOOLoN G VoG TNPILEL OTL TOL ATOUN EMAEYOVV CUUTEPIPOPES TOV LEUDVOLYV TPOCMOPIVA
™M ovvousOnuatikn Svoeopia, akOUN Kol OTOV OVTEC Ol GUUTEPIPOPES EXOLV
paxporpofeopo apvnrikég ovvéneleg (Gross, 2015). Xto mlaicto TV yneuokov
ayopaVv, 1 KATaVAA®ON AEITOVPYEL GUYVE WG AUEGOS, EVKOAN TPOGPAGILOG UNYAUVIGLOG

CLVOUGOMUOTIKNG EKPOPTIONG.

H Self-Determination Theory (SDT) tewv Deci ka1 Ryan (2000) tpoceépet Eva ypnoipo
EPUNVELTIKO TTANIGLO Yol TNV KOTAVONGT TS GLVOLGONUATIKNG EVAA®TOTNTOG GTNV
YNOLOKY KATOVAA®GT). ZOpeova pe T Bewpia avtn, ta dropa dStubéTovy Tpels factkés
YUYOAOYIKEG OVAYKEG: TNV ovtovopio, Tnv wKovotnto (competence) Kot 1N
ocvvdeootnta (relatedness) (Deci & Ryan, 2000). Otov avtég ot avdykeg Ogv
KOVOTTOOUVTOL EMOPKMOG otV Kabnuepv (on, ta dtopo eivor mo mhovd va
avalnTNooVV VIOKOTAGTATEG HLOPPES IKOVOTOINoNG, O™ N KatavdAiwon. Ot online
ayopéc, HEC® NG Aueomng ovtapoPne kot g aicOnong eiéyyov, umopodv va

TPOGPEPOLY TPOGMPIVI YELOUIGHN O KAALYNS OVTAOV TOV AVAYKOV.
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H younAn avtoektipnon, edwodtepa, £xel cuvoedel emavelAnuuéva pe avénuévn taon
Yy cvvousOnpatikd vrokivovuevn Koataviilmon. ‘Epgvuveg deiyvouv 0Tl dtopa pe
OPVNTIKY ALTOOVTIANYM €ival o TOAVO Vo YPTNGLUOTOLOVV TV 0yOPUGTIKN TPAEN MG
péco avtoemPefainons 1 KOW®VIKNG GVYKPIONG, Wiaitepa o€ TePPAAAovTa OTOL M
KOTOVOAWMGOT GUVOLETOL WE EIKOVEG EMTLYING, ATOO0YNG Kol PEATIOONC TOL €0VTOV
(Dittmar, 2005; Yeboah & Owusu-Prempeh, 2017). Xto yneioxo nepipdiiov, 6mov n
ovykplon elvar cuveyng kot ovyvl eEWOVIKEVUEVT], 1] GLVOICONUOTIKY VTN

EVLOAMTOTNTO EVTEIVETOAL.

H avia amotelel évav akdun kpicylo, oAAd cuyvd LRTOTIUNUEVO, CLUVOICOMUOTIKO
napdyovta. H tdon mpog avia (boredom proneness) oyetileton pe avénuévn avalitnon
d€yepong Ko petopévn ovoyn ot cuvarsOnpatikny adpdveio (Eastwood et al., 2012).
Ot ynowoxéc ayopés, pe m ovveyn por| epeBcHATOV KOl TNV LTOGYESN GUECNC
avTopoPnS, TPOoPEPOLY €val €OKOAO HEGO OVTIHETOMIONG TS aviog. Qotdco, 1
emovalopuPavopevn ¥pnon TS KATOVIA®ONG O amdvinon otnv ovio pmopel va

EVIGYVOEL TOPOPUNTIKA KO KOTOVOYKAGTIKA HOTIBO GUUTEPLPOPAC.

[dwaitepn onuacia £xet ko 1 €vvolo TG negative urgency, SnAadn 1 Tdon Tov ATOUOV
va gvepyel TapopunTikd vrd cuvinKeg Evtovou apvnTikov cuvalcOnuatog. H negative
urgency £yet ovadelyfel mg 16xvPAS TPOYVOSTIKOS TAPAYOVTAS TOGO TNG TOPOPUNTIKNG
060 ko1 TG €016TIKNG CLUTEPLPOPES, CUUTEPIAAUPAVOUEVNG TNG TPOPANUOTIKNG
YPNONG YNOLOKDOV TEYVOAOYLOV Kol TV compulsive online ayopdv (Billieux et al.,
2015). Ze tétolEg MEPUITOGELS, 1N OYOPUSTIKY] TPAEN OV AMOGKOMEL GTNV KAALYM

avaykng, aAAL oTN YPNYOPN AVAKOV(LOT TNG GLVALCONUATIKG EVTAONG.

H gmoavorapBavopevn epmlokn o€ cuvoisOnpatikd VTOKIVOOIEVT KOTAVAA®MOT pumopel
vo odnynoel 6€ évav eavA0 KOKAO, OOV TO OPVNTIKE GLVOICONUOTO TPOKAAOVV
OYOPOOTIKY] GUUTEPLPOPH, 1 OMOi0. TPOGPEPEL TPOCMPIVY  AVAKOVOION, OAAA
axoAovBeitar amd evoyéc, owkovopkn mieon 1 amoyontevon. Ta emakdAiovBo avtd
EVIOYVOVV €K VEOL TO OpvNTIKO ovvoicOnuata, avédvovrag v mhavotnta
EMAVAANYNG TG ovumepipopdg (Dittmar, 2005). Xto ynorokd wepidirov, o KOKAOG
aVTOG EMTAYVVETAL AOY® TNG OOPKOVG SoBEGIOTNTOS KoL TNG YOUNANG avTioToong

ot xpfon.

YVVENMS, 01 cLVOLGONUATIKOL TOPAYOVTES OEV AELTOVPYOVV OTAMG MG GLVOIEVLTIKA

oTolYElN TN YNOLOKNG KATAVAA®ONG, 0ALL 0OC Pactcol UNYaVIGHOT TOV S1ULUOPPDVOLV
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M ovumeplpopd. H xatavonon twv emotional drivers sivan kpiowyn yio v epunveio
™G petdPfoaong and Asttovpyikég online ayopéc oe mapopuntikd 1 edotikd potipa,

Wwitepa o€ dropa pe avENpEVN cuvousOnUaTIKn EVOA®TOHTNTO.

2.6 UX Design & addictive tech (nudging, push, FOMO, one-click)

Ta ynorokd teptPdAlovio KatavaAmong Exovv oxedlaoTel pe TPOTO OV EVICYOEL TV
GUEOT amOKPIoT, TNV TOPOPUNTIKOTNTO Kot TNV aicOnon enelyovrog. [a tov okomod
avtd a&lomoobv unyoavicpovg behavioral design, ot omoiot PBacilovion oe apyég
YUYOAOYI0G, VEDPOETIGTI NG KOl OIKOVOULK®V TNG Guumepupopdc. H apyrtektovikh tov
emioyav (choice architecture) amotelel OepeldOn cuvieT®GO TOVL YNELokov nudging,
OOV 0 GYEAOCUOG OGS TAATOOPLOG TPOWOEL CUYKEKPUEVES ATOPAGELS TOV Y¥PNOTY,

ovyvh yopig o 1d10¢ va to avtiropfavetar (Khound & Mishra, 2025).

"Evag amd Toug o cuyva ¥pNOILOTOI00LEVOVG UNYXOVIGHOVE Eivat Ta scarcity cues Kot
ta limited-time offers, ta omoia evepyomolovv vonTikég GUVTOUEDGELS GYETIKES LLE TOV
@OPo amdAenG Kot TNV ovaryKkn Yo peom opaot. 'Epevveg €yovv deiet i To pnvopato
TePLOPIoUEVG dlafecIdTTaG, E101KE OTOV EVeOUAT®VOVTOL o€ mobile TAaTEOpLES,
av&dvouy onuavTikd TIg mOaVOTNTES TAPOPUNTIKNG ayopds (Song et al, 2021).
[MopdAinia, Ta cues Kovmvikng omddeEng (social proof), dmwg 500 dropa £xovv oM

ayopdoel, gvicyvovv Vv avtiinmty a&io Ko aichnon acedielas.

Ot push notifications omotelobv €vav amd TOVG 7O 1oYLPOVS  UNYOVIGLOVG
evepyomoinone. H mapépPaocn tovg givar dpeon, dakdTTouy 1 por dpacTnploTTOV
KOl GUYVE GLVOEOVTOL LE TPOGOTOTOINUEVO, UNVvOOTa 1] time-sensitive mpocpopés. H
TPOGPATN Epevva Exel OeiEeL OTL 01 ELOOTOMGELG LTOPOVV VO VENCOVY GNUOVTIKA TNV
pdOeon ayopds OTav TO TEPIEXOUEVO TUPLALEL LE TIC AVAYKES 1) T EVOLOPEPOVTA TOV
xpnot (Shankar et al, 2016). EmmAéov, Aetrtovpyodv mg eEmtepucd triggers Tov
VIOTOULVEPYIKOD  GUOTNUOTOS,  evioybovtog Tig mOavotnTeg  TOPOPUNTIKNG

AVTOTOKPIONG.

To @awopevo oo FOMO (Fear of Missing Out) amoteiel kevipwd otoyeio ota
neplocotepo. mepiPdiiovta social commerce. H Poaown 6Oewpic tov FOMO
vrootnpilel OTL 01 YPNOTES KIVITOTOOVVTIOL amtd ToV OO Vo YAGOUV KOWMVIKEG

eumepileg, TOoEC N gukapieg, odnywvrog oe avEnuévn ypnom social media ot

25



nwapopuntikn kotavdiwon (Przybylski et al., 2013). Xto mlaicio twv online ayopov,
10 FOMO evioyveton and real-time counters, live shopping events, kot influencer

TEPLEYOUEVO TTOV TOPOVGLALEL TNV 0yOpa MG KOVmVIKO Yeyovog (Boerman, 2020).

E&ioov kpioipog unyaviopog etvar to one-click purchase, 1o omoio peldvel SpacTiKd 1o
YVOOTIKO Qoptio kot katapyel kKibe evoldpeco otddo eréyyov. Otav 1 avtictoon ot
YPNON UEWDVETAL, 1) TOPOPUNTIKOTNTO VEAVETAL, (o apyn YVOGSTH ot BifAoypagio
wg “effort reduction pathway” (Montag et al., 2019). O cvvéVOCUOG ATAOTOMUEV®DV
SLOIKOCIOV Ayopas KOl TPOCOTOTOMUEV®V GLGTACEWV ONovpyel Eva meptBdAiov
Omov o1 ypnoteg odnyodviow o€ Auecr Opdor, TOAAEG Qopég Ywpig mANPN

GUVELINTOTOINGN TOV KIVITPOV 1) TNG GUVETELNG.

H ocvomuartikr a&lomoinon avt®v TV GYESCTIKOV TPUKTIKOV £XEL 0ONYNGEL TN
ovyypovn Biproypagio ot dtdKkpion peta&h oVSETEPOL N VITOGTNPIKTIKOD GYESUGHOD
eumepiog YpNotn Kol TPOKTIK®OV Tov yopoktnpilovrtor ®g eoTikdg 1 ¥EPLoTikdg
oyedlacpdc (addictive 1] manipulative UX). Zto mAaicto avtd, avortoceeton ) £vvola
tov dark patterns, OnNAadn oYEOIOGTIKOV EMAOYDV TOV ATOGKOTOVV GTI XEPAYDYNON
NG GULUTEPLPOPAS TOV YPNOTH TPOS OPEAOG NG TAATEOPUAG, VYV €1¢ BApog TG
QLTOVOUING, TNG GLVEWNTAG ouvaiveong M NG HAKPOmTPOBeoung eunuepiog Tov

Katavorot (Gray et al., 2018).

To dark patterns dev mepropilovtan 6€ TOPATAAVNTIKEG TPOKTIKEG TANPOPOPNONG, OALA
evoopatovovtal fabid otn doun g eumelpiag xpNnotn, EnNpealovtag Tov TpOmo U
TOV 0moi0 Topovctdlovtal ot EmMA0YES, 0 YPOVOS ATOKPIONG KOl 1| GUVALGHMULATIKN
eoption g amdPacns. Xto mepPdAlov twv online oyop®dv, TETOEG TPAKTIKES
TEPIAAUPAVOVY TNV TPOEMAOYY, ayopdv, TN Ovcsavarioyn Eueacn o€ BeTucég
TANPOPOPIES, TNV ATOKPLYT KOGTOVG GE LETAYEVESTEPO GTAL TNG OLOIKAGTOG KoL T
YPNON GLVALGONUATIKA POPTIGUEVIG YADCOHG TOV EVIGYVEL TV aicOnomn emelyovtog

(Mathur et al., 2019).

[Swaitepn onuacio €xel 10 yeyovog OTL 01 TPOAKTIKES OVTEC OEV EVEPYOTOLOVV ATAMDG
YVOOTIKESG SIEPYOTIES, AAAL GTOXEVOVV AUEGH GTO GLVOLGONLLATIKO KOl VEVPOPLOAOYIKO
vrdoTpOUN TG andgacns. H peimon tov yvootikod KOGTOVG HEGH OTAOTOIUEV®Y
dwdwoowmv (one-click ayopd, amoOnkevuéva otoyeio mTANpOUNC) Aertovpyel oe
oLVOLAGUO LE TNV ADENGT TNG CLVUGONUATIKNC S1EYEPTNC, OONYDVTAG GE KOTAGTAGELS

OOV 1 CLUTEPLPOPA TTpoyeiTaL TG cvveldntg a&toAdynong (Montag et al., 2019).
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Yno ovtég TG ouvvOnKeg, M AyopaoTIK) TPAEN  OMOKTA  YOPOKTNPLOTIKA

OLTOUATOTOMUEVIC avTidpaonG o€ ynelokd epedicpara.

H 0ewpia g apyrtektovikng emloywv (choice architecture) vrootpilel 6Tt o Tpdmog
LE TOV OTO10 OLAUOPPOVOVTOL Ol EMAOYEC EMNPEALEL GUGTNUATIKA TN CLUTEPIPOPA.,
axoun Kot o0tav oev meplopiletan Tomukd M ehevbepio emroyng (Thaler & Sunstein,
2008). 1o ynoakd epmdplo, 1 APYITEKTOVIKN QLTH EVIGYVETAL otd Tr SLVOULKT VOO
TOV TAUTPOPUAV, OOV Ta epedicpata Tpocaproloviotl G€ TPUyUOTIKO XpOVvo e Bdon
M cvumePLPopd Tov ypnotn. H mpocwmomoinon dev Asttovpyel povo ¢ epyaieio
BeAtioong eumepiog, oAAG KOl ©¢ pNYOvVIoUOg TPOPAEYNG Kol TPOANTTIKNG

EVEPYOTOINGNG TNG KATAVOA®TIKTG emtbupiag.

H nbum odotaon tov UX design €yet amoteAécel QVTIKEILEVO EVTATIKNG
EMOTNUOVIKNG cv{tnong ta tedevtaia ypoévia. Epevvntég vrootnpilovv 6tL vdpyet
oaPNG SLYWPLIGTIKY YPoUUN Hetalh persuasive design, mov 6ToyeVEL 6TV VITOGTNPIEN
evnuepopéveov  anopdoemv, Kot exploitative design, mov a&omotel YVOOLOKES
advvapies kot cvvoisOnpatiky evaiwtotta (Gray et al., 2018). v nepintoon tov
online ayop@®v, 0 6yed0oUOG GLUYVE LETAKIVEITOL TTPOG TO dEVTEPO GIKPO, 1d1aiTEPD ATV
ol emyEPNUATIKOL 0TdY0l €0TIALOVYV GTN HEYIGTOMOINON TNG GUECNG HUETATPOTMNG

(conversion rate) ovti TG PLOCIUNG KOTAVOAMTIKNAG GXECNG.

H ovveyng éxbeon oe ynookd nudges, €00TOMGES Kol UNYAVICUOVS ETELYOVTOG
onuovpyel ovvinkeg yvoowokng koémwong (decision fatigue), 6mov 1 wovoOTNTA
QVTOPPVOUIONG LELDVETOL CNUOVTIKA. X€ TETOW0 TEPPAAAOVTA, Ol KATOVAAMTEG Etvat
TO EMPPENEIG OE TOPOPUNTIKES OMOPACEIS KOt AydTEPO 1Kavol vo. a&toloyncouvv
paxponpofeopeg ocvvémeleg (Baumeister et al., 2007). To @owvopevo ovtd givon
wiaitepa évrovo oe mobile mepiPdAiovta, OTOL 1 ¥PNON TPOYUOTOTOLEITOL GLYVA GE

KOTAGTACELS OIUOTOGT S TPOGOYNG.

H ovvovaotikn Aettovpyio nudging, dark patterns kot habit-forming UX onpuovpyet
éva TAOUG10 GTO 07010 1 AYOPOGTIKT] CUUTEPIPOPE EVGOUOTAOVETOL GTNV KoONUEPIVI
povtiva Tov ypnot. H katavdiwon mader vo amotelel HELOVOUEVO YEYOVOG Kol
petatpénetal o emavaiapPoavopevn cuvnoeta, evioyuouevn amd HIKPEG, aAAE cuyVvEG
avtopolBés. Avtn 1 petdfacn amd T GLVEIONTY €MAOYN GTn cvvibelo amotehel

Kpioio onueio yio v Katavonon g €016TIKNG SLVVOUIKNG TOV YNOLUK®V 0yOpdV.
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Yno avtd 10 mpiouo, 0 oYESOCUOG TNG EUmELpiag ypnotn oev umopel va BewpnOel
0VOETEPOC. AVTIOETMC, AE1TOVPYEL OC EVEPYOS OLOUOPPOTNG CLUTEPLPOPAS, UE AUECEG
EMNTMOGEIS OTNV YLYOAOYIKN €unuepio. Kot TNV ovtovopio Tov katovoiotr. H
KATOVONOT TOV UNYOVIGULAOV aLTOV givol amoapaitntn Oyt LOVO Yo TNV EMGTNHOVIKY
epunveion TG YMEWOKNAG KATOVOA®MONG, OAAA Kol Yoo TV ovamTtuén vrevbuveov

TPOKTIKOV GYEOACUOD TOL OEV EVIGYVOVY EDGTIKA HOTIPo GLUTEPLPOPAC.

Télog, ta habit-forming povtéha UX, 6mwg to Hook Model tov Eyal (2014), e&nyovv
TOG o1 ymoeokés mhateopueg ytilovv kOvKAove ovvibelog pécwm triggers, actions,
rewards kot investment. Otov ovtd to poviéda cuvovaloviol HE OYOPOOTIKO
TEPLEYOUEVO, M| TOAVOTNTO AVATTLENG EOIGTIKAOV 1| TAPOPUNTIKGV HOTIRmV avEaveTat
onuovtikd. ‘Etot, o oxedacpog tov UX dev givar amhdg aeOntcdc 1 Aettovpytkog:

amotelel Evepyd TaPAYOVTO TOV EVIGYVEL TV YNOLOKT] KOTOVOAMTIKY] GUUTEPLPOPL.
2.7 Ilp6Beom Ayopdg & Pnorakd Marketing

2.7.1 Purchase Intention — Q@ewpnrtikd Movtéla

H npdbeon ayopdg (purchase intention) amotehel évov amd TovG KEVTPUKOVS deikTE
TPOPAEYNC TNG KOTOVOAMTIKAG CULUTEPLPOPAS Kol £YEL OMOTEAEGEL OVTIKEIUEVO
exTeTAPEVNG LEAETNC oTo Ttedio Tov marketing kot Tng yuyoAoyiog Tov katovolmth. H
TPOOECT] ayOpas aVOPEPETOL GTY YVOOTIKN KOl cuvoulcsOnpatiky mpodidbeon Ttov
atopov va mpofel o€ ayopaoTikn TPAEn 6To GUECO 1) GTO HEAAOVTIKO O1AGTNA. XTO
ynoeko mepPaiiov n évvoln amoktd 1taitepn onuacio, KaOdg ot pnyovicpot

EMNPEACHOD efvat AUEGOL, TPOGHOTOTOINUEVOL KO GLY VA EVOOUOTOUEVOL GTI GUVOAIKT|
eumepia xpnone.

‘Eva and ta tpodta Oewpntikd tAaicio mtov cuvdidnkay e tnv mpdeomn ayopdgs eivat
10 Theory of Reasoned Action (TRA) twv Fishbein & Ajzen, to omoio vrootnpilel 611
N ovumeprpopd Kobopiletor amd v TPoOBeon Tov ATOUOV, N OTold LE TN GEPA TNG
empedletal omd TIG OTACELS KOU TOLG VROKEWEVIKOLG kavoves. H e&éhén tov
povtélov, to Theory of Planned Behavior (TPB), evoouatdvel kot v avtiAnmm
CLUTEPIPOPIKT] EAEYYO, TPOGPEPOVTOS O OAOKANPMUEVT] KATAVONGT] TNG YNOLOUKNG
CLUTEPLPOPAS, 101G Ge TEPIPAALOVTA OOV 01 XPNOTES £XOVV AUEST ALTOVOLLIEL, OTTMG

ot online ayopéc (Ajzen, 1991).
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To poviéda TeXVOAOYIKNG OmOd0YNG OMOTEAEGAV €mione KouPikd onueio yo v
epunveia g mpodBeong ayopds oto niektpovikd eundpro. To Technology Acceptance
Model (TAM) tov Davis kot 1 enéxtacn tov (TAM2, TAM3) tovilouv Tov poro TG
AVTUNTTNG YPNOOTNTAG KOl TNG €VKOAING ¥pNong otn Slopdpewon mpobicemv.
Avéroya, to UTAUT (Unified Theory of Acceptance and Use of Technology) tov
Venkatesh et al. (2003) vroypappiler to performance expectancy, effort expectancy,
social influence kon facilitating conditions o¢ mapdyovteg mov mpoPAémovy TpdOHeon
KOl {PNON. XTO GUYYPOVO M-commerce, 1 EPOPLOYN AVTOV TOV HOVIEA®DV EXEL IGYLPN
EUTEPIKT] VTOSTNHPIEN, KOOMS o1 ypnotec AapPavovy amo@doels oe mepPaiiovia

VYNAIG TOYOTNTOS Kot EAAYIGTNG YVOOTIKNG TPOGTADELNG.

E&ioov onpavtikd Bempntikd vroPabpo amoterel to Stimulus—Organism—Response (S-
O-R) Model, ocbppova pe to omoio to eEmtepikd epebiopota (stimuli), Omog
oxedl00TIKA  otoyyeia, epebiopata emelyovtog 1 pnvOpaTO  TPOCOTOTOINGNG,
emNPeAlovV TIG ECMTEPIKES KOTUOTAGEIS TOV KATAVUA®TY (Organism), 0dnNydvIog o€
avtiopaon (response), 0nwg 1 mpobeon ayopds. H mpocéyyion avtr| epapuoleton
exkteEVMG oTn peAétn tov digital triggers, tov visual cues, kot t@v scarcity messages
nov cvyvd kabopilovv online cuumeprpopés (Mehrabian & Russell, 1974 Song et al,
2021).

EmumAéov, n Bewpio enefepyaciog tov pnvopatog, Elaboration Likelihood Model
(ELM), vmoompiler Ot o1 Katovolmtég emnpedlovior HEC® KEVIPIKNAG N
TEPUPEPELOKTG 000V. XT0 YNorakd marketing, n meprpepelakn 006g, n onoia Pacileton
o€ ypnyopa, cuvarsOnuatikd cues 6mwg to design,  aicOntikn, o influencer kot ta
epebiopata enciyovrog, paiverar va &xetl peyaldtepn enidpaocr otnv npoddect ayopdc,
KaBdG o1 ypnoteg omaving epumiékovion og Pabid eneEepyacio Tov mepeyopévou (Petty

& Cacioppo, 1986).

Y& HOVTEAQ €0KA TPOGOPUOGHEVO, OTO MAEKTPOVIKO EUTOPLO, Ol TOPAYOVTEG
gEUMIGTOCLVNG Kot avtihapfPavopevov pickov mailovv kpicipo poro. H Piroypaeio
€xel OlEeL OTL 1) EUTLGTOCVVT] TPOG TNV TAATPEOPLLO, TV TEXVOAOYIO KO TOVG TOANTES
amotelel facikcd 0dnyo oty Tpdbeon ayopds, Wiaitepa o TEPPAAAOVTA HTOV VTLAPYEL
vynAn afefarotnto 1 TAnpooplakt acvppetpio (Gefen, Karahanna & Straub, 2003).

Toavtoypova, 1 enidpacm Tov cuvolsOnUaTIKOV oToLyEimV eivar o £vtovn ota mobile
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nepPdrirovta, 6mov 1 TPocPactdTNTO Kot 01 OTTIKEG £VOEiEelg eviaybouv ta affective

heuristics (Zheng et al., 2019).

[owaitepn onpacia £xel n eveoudtmon poviélmv énwg to Consumer Decision Journey
ka1 to Fogg Behavior Model, ta omoia eotidlovv 610V pOAO TOV UIKPDOV, AUECHV
triggers mOL UTOPOVV VL TLPOSOTHGOVY GUUTEPIPOPES OTOV 1| KIVITOTOINOT Kol M
evKoAa ypnong Ppiokovtal og 16oppomio. Xto ynelakd mepdriov, 6Tov To nudges,
Ol €100TOMOCELS KOl 1 TPOGMOTOTOINCT €lval GLVEYN, TO HOVIEAN OVTE ATOKTOOV

taitepn epunvevtikn oo (Fogg, 2009).

Yvvolikd, n Bewpia g TpdBeong ayopds oto ynoeakd marketing otnpileton o va
TAEYLO WYOYOAOYIKADV, TEXVOAOYIKAOV KOl KOWVMVIK®OV TOPAYOVI®OV OV SOULOPPDVOLY
TIG OVTIMYELS, TIG CUVOUGONUOTIKEG AVTIOPAGELS KOl TIG GUUTEPIPOPES TOV YPNOTMV.
To oOyypovo €peuvNTIKO €VOLLPEPOV EMKEVIPMVETAL OO KOl TEPIGCOTEPO GTOVG
GLVOLOGUOVE AVTAOV TOV LOVTEL®V, KOOMG KAVEVO LEHOVOUEVO BE@PNTIKO TAAIG10 dEV

emopkel Yo va eENYNOEL TNV TOALTAOKOTNTO TS YNOLOKNG CUUTEPLPOPAGS.

2.7.2 Tlpocdropiotikoi [Tapdyovrec g Ynowokng Ipdbeong Ayopdg

H np60eon ayopdg oto ymoeiakd mepifaiiov emnpedletal and £va GHVOAO YVOGLOKODYV,
CLUVOUGOMUOTIKGV KOt TEYVOLOYIKOV TOPAYOVIWOV OV SOUOPPOVOVY TNV aVTIANYT, Ta
KivnTpo Kot TN CLUTEPLPOPIKY OMOKPION TOL KOTOVOAMTY. X& avtibBeon pe TIC
TOPAOOGLOKEG AYOPES, OOV Ol AMOPACELS £ival GLYVOTEPA GLVEONTEG Kot AyOTEPO
epebloTikég, To MAeKTpovIKO Kot mobile wepPaAiov evioybEL UNYOVIGLOVS GUESS
EVEPYOTOINGNG, TPOCOMTOTOINGNS Kot cuvansOnuatikng emppons. Ot TpocdlopioTikol
TOPAYOVTESG TNG YNOLOKNG TpdOeoN S ayopds eival TOALIAGTATOL KOl OAANAETOPOVV,

emnpealovtog T Stdpopn| omd To EVOLLPEPOV £MG TNV TEAKN ATOQOCT).

‘Evag and toug OepeMwoeic mapdyovteg eivan ) avriinm) a&ia (perceived value), n
omoio S1HOPPOVETOL OTd TN GXECT HETUED TPOGOOKMDUEVOV OPEADV Kol KOGTOVS TNG
AYOPOGTIKNG TPAENG. XT0 YNoakd mAaictlo, n avtilnmt afio ennpedleton amd v
TayvTTo, TNV TPOSPAGIUOTNTO, TIC TPOCEPOPEG TEPLOPIGUEVOL Y¥POVOL Kol TNV
npocoronomuévn eumetpia (Lamberton & Stephen, 2016). Oco vynAdtepn eivan M

avtinm) a&io, 1060 wyvpdTEPT YiveTol 1| TPOBEST ayopdc.

ATO TOVG GNUAVTIKOTEPOLS TTOPAYOVTEG Elval Kol 1 EUMIGTOCVVT. MeLETeg Exovv Ogilet

OTL M gUMETOCHVN TPOG TNV TAATQOPLO, TOV TOANTH KOl TO GUCTNUO TANPOUDV
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AEITOVPYEL OC KOATAADTNG YO TNV TOPOYN TPOCOTIKMOV TANPOPOPIOV KOl TN ANy
OYOPOOTIK®V OmOPAGEMY, LEumvVovTos To avTilaupavouevo pioko (Gefen et al., 2003).
Avtog 0 Tapdyovtag eivar Wiaitepa kpioyog otig mobile ayopéc, 6mov 1 tayvTNTO
oLVOAOYDV KOOGTA TN Sodikacio TEPIOCOTEPO CVTOUATOTOMUEVT] Kol ALYOTEPO

ereyyouevn amd Tov ypNoT.

H mpoocwmomoinon (personalization) kot 1 TEYVNTA VONUOGUVY OTOTEAOVV TAEOV
KEVIPIKO dGEova TV ynouwkodv taSduwy Tov  Katavolot. H  mpocappoyn
TEPLEYOUEVOD OTIG OVAYKEG KOL TPOTIUNOCELS TOL YPNOTN EVIoYLEL TNV aicOnon
OKELOTNTAG KOt LELDVEL TN YVOOTIKN Tpoomdbeia, avcdvovtag tnv mbavotnto dpeong
ayopds. H Biploypaeio avadeikvdel Tt 11 Tpoc®mIOTOincy AEITOLPYEl G HOPEPN
ynoelakng teloig, wiaitepa dtav cuvdvdleton pe gwwomomoelg push mov tovifovv v

EMKOPOTNTA 1 TV OTOKAEIGTIKOTNTA LG Tpoc@opds (Shankar et al, 2016).

‘Evag dAhog kabopiotikodg mapdyovtag eivar m cvvousOnuatikn eumlokr). Meiéteg
&xouvv deiet 0Tt TaL ynelakd mepPdriova evicybouvv v affective processing, SnAaodm|
v eneepyacio TANPoeopLdV pe faon to cuvaicOnua kot oyt t Aoy (Zheng et al.,
2019). H tpomOnon péom sidvomv vyning aotntikng, ot emppoés amd influencers, n
LOVGIKTY, TO YPOUATO KOl 1 YPNYOPT EVOAAOYN TEPLEXOUEVOL ONUOVPYOLV €va

neptPaAlov mov av&dvetl v embupio Kot TV Tpocdokio avTapoPns.

[Swaitepa onpavtikd poro mailovv To scarcity Kol urgency cues, To 0Omoio EVIGYVOVV
v aicOnon emelyovrog Kot HEWDOVOLV TO YPOVIKO TapdBupo NG YVOOTIKNG
eneEepyaciog. Ta unvopata Teplopiopévov xpovov, ot EI00TOMNCELS Yo “Alya TepyLoL
Swbéoa” kol ot peTpnTég avTioTpoens HETPNoMG £xovv omoderyBel Ot avédvouv
onuavTikd v mpdPeom ayopdc, Wiaitepa otic mobile TAateopues (Song et al, 2021).
Av1d ta cues gvepyomolovv tov oo anwistog (FOMO), odnymdvtog o€ TapopunTikég

QTOQUGELG.

Emnpooheta, or mapdyovieg xowvovikng emppong emnpealovv KaboploTikd 1
dwpopemon g tpodeong ayopdc. Ta social proof signals, 0nwg ot aloloynocelg, ot
KPUTIKEG, ot aplfpol ayopdv kot 1 ONUOTIKOTNTO €VOG TPOIOVTOG, AELTOVPYOLV MG
woyvpég evoeiEelg a&lomotiog kot mototntag. Otinfluencers, HEc® TG TOPA-KOWVOVIKNG
oY£0MG TOL OVOTTTOCCGOLV LE TOVS akOAoVOoVG, emmpedlovv TV TpdBeon ayopdc TOGO
oe ovvaucOnuatikd 660 Kot 6e yvoolokd eminedo (Boerman, 2020- Goswami &

Ranawat, 2025).
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Télog, M evkoAia ypnone (ease of use) kor M evkoAio cvvaArayng (transaction
convenience) omoteAOVLV KPIGIHOVG TeXVOAOYIKOVE mapdyovtes. H dvvatdtnta one-
click ayopdg, n amlotnTo GTNV TAONYNOY KOl 1] OLOAN EUTELPIO XPNOTN LUEUDBVOLV T
EUTOI KOl EVIGYVLOVV T GUUTEPLPOPIKT| TPOBEST). Tal poviéda amodoyng Texvoroyiog
(TAM, UTAUT) emPefordvouvv Tn 6NUocio auTdV TOV TOPOUETPOV GTI SIUUOPPOOT)
™G TpOBeong ayopd.

Yuvolkd, m mpdbeon ayopds oto YnEokd TEPPAAAOV SLUUOPPDVETOL OO TNV
OAANAETOPOCT]  YVOOIOK®OV, GLVOUCONUATIKOV, KOWOVIKOV KOl  TEXVOAOYIK®MV
TopayOVTOV, 0l OO0l AELTOVPYOVV EVICYVLTIKA KOl GLUYVE acLVEIdNTO, 0ONYDVTAG O

avénuévn Thovotnta ANYne AUEGNS 0LYOPAGTIKNG OTOPACTC.

Ev xotax)ieidr, oOmwg pmopel va yiver katovontd, 10 Bewpntikd mAaiclo mov
TOPOVCIAoTNKE GUUPBAAAEL GTNV KOTAVONGOY TOV TPOTOL HE TOV OTOI0 M YNOLOKN
texvoloyia, To  YuyoAoylKA kivnTpa Kol ot oOyypoveg TPOKTIKEG TeEB0Ng
GLVOLALOPPDOVOLV TOGO TOV YNPLaKko 01610 660 Kot Tnv TpdBeon ayopds. H avéivon
avédelEe OTL 1 KATAVAA®TIKN cupmeplpopd 6to online mepiBdAlov dev anoterel mAEov
po ypoppukn dtadikacio, oAAG £va OVOETO amoTELEC A OAANAETIOPACTG YVOOIUK®MV,
CUVOUCONUOTIKOV KOl KOWOVIKOV TopayOVIOV, EVICYVUEVOV Ond OYESNOTIKEG
TPOKTIKEG OV EMOUOKOLV dpeon evepyomoinon. H mpocéyyion ovt) kabiotd
OmOPOATNTY MWL EPELVNTIKY OlEPEVVNOY TOL GLVOVALEL WLYOAOYIKOVG OeiKTEC,
behavioral data kot teyvoroywd epebiocpata, dote va Katavondel oe Pabog mmg ot
YPNOTES SOUOPPDOVOLY TNV TAGT] Yo ayopd HEGO GE TEPPAAAOVTO DYNANG YNPLOKNG
déyepong.

2.8 ZvvauoOnuatikr] Avtapopn kor Katavaioon (Emotional Reward & Self-Reward

Consumption)

H évvola g ocvvaisOnpartikng aviapopng (emotional reward) otnv KoTavoaA®TIK)
CUUTEPIPOPE AVAPEPETAL GTN XPNON TNG AYOPOUCSTIKNG TPAENG MG HEGOVL TOPAYWOYNG
OeTikdVv cuvaicOUdTOV, aVaKOLPIONG oTd SLGPOPIKES KOTAGTAGELS 1) EVIOYLONG TNG
aVTOOVTIANYNG. XN ovyypovn Piproypapio, 1 Koatavaimorn Oev avtipetomileTon
OTOKAEIOTIKA MG €PYOAEID KAADYNG AEITOLPYIKAOV OVAYK®OV, OAAL ®G WLYOAOYIKY|

oTpotyKn pHOuiong cuvoisOuatog Ko avtoemPpaPevong (Dittmar, 2005).

H Bewpia g self-reward consumption vrootnpilet dti Ta dropa TpoPaivovy 6 ayopég

TPOKEWWEVOD VO «OVTAPEIYOVV» TOV €0VTO TOUG 7Yoo Tpoomdbela, Ayxos 1
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ocvvaloOnuotiky mieon. Ot ayopég avtéc ouyva OV GUVOEOVTOL UE OVTIKEUEVIKY|
avlykn, oAAG peE TNV TPocdokia OeTIKNG oLVOICONUOTIKNG eumelpiag, OTMG
evyapiotnon, evlovoiacud | tpocwpv| Bertioon g dabeong (Miiller et al., 2012).
H ayopaoctikn mpdén Aettovpyel 101 O AUEGOG UNYOVIGHOG OVTOUOPNG, Wiaitepa o

TEPLOOOVE YVYOAOYIKNG KOTWONG,.

Y& vevpoPloloyikod eninedo, 1 cuVoGONUATIKN avTapoPn TG KATOVAAMONG GUVOEETAL
GUESH LLE TN AEITOVPYIO TOV VIOTOUVEPYIKOD GLGTHUOTOC. ZOUP®VA e TN Oewpia TG
incentive-sensitization, m vtomapuivn Oev oyetiletor puoéVOo pE TNV eumeEpia
evyapioTong, oAAd kvpimg pe v évtaon g embuvpiog Kot Tng TPOGooKing
avtopopng (Berridge & Robinson, 2016). H mpocpov) g ayopdc, m ovopovn
TopaAofg Kol 1 EOVTAGLOKT TPOPOAN TNG XPNONG TOV TPOIOVTOG EVEPYOTOLOVV TO
ovoTNO aVTOROB1S, evicyvovtag TV embupia kKot v tapopuntikotnta (Volkow &

Wise, 2005).

210 ynowoko mepPdAiov, ot unyavicpol avtoovtapolng evicyboviat onpovtikd. Ot
online ayopég TPocPEPOLV Auesn TPOGRAGT, TAYVTNTA Kol YOULUNAS YVOOTIKO KOGTOG,
EMTPENOVTOG 6TO dTopo va petafet ypriyopa and 1o cuvaicOnua oty npaén. Meléteg
Exouvv dgi&et 0TL 1) GLVAIGOHNULATIKA VTOKIVOVUEVT] KATAVAA®GT EREAvVI(ETOL CLYVOTEPQ
oe mobile kot social commerce mepifdiiovta, dmov M Swwdikacio ayopds etvor
ATAOTOMUEVT] KOl GUVOEETOL LE EVTOVO OTTTIKA Kot suvasOnpatikd epediopata (Zheng

etal., 2019).

[dwaitepn onpacia £xel n évvola g mood repair consumption, GOUEOVO. LLE TNV OO0
Ol  KOTOVOAMTEG YPNOOTOOVV  OYOPEG Y. VO OVTIUETOTIGOVV  OPVNTIKES
ocVVaIoONUOTIKEG  KATOOTACES, Om®MG ayxog, upova&lid m avie. H mpocwmpivn
oLVOLCHNUOTIKT OVOKOV(LOT| TOVL TTPOKVATEL OO TV AyOPd AEITOVPYEL G EVIGYLTIKOG
punyoviopog, avcavovtag v mlovotnta Eravainyngs g cvunepipopdgs (Darrat et al.,
2016). Qot660, N avaxovElon avtn givat Bpayvpio kot cuyva akolovbeital omd gvoyés
N OWKOVOUIKY| TiEST, OTOEI0 MOV CULVOEETOL PE TNV OVATTLEN KOTOVOYKOCTIK®V

potipav (Dittmar, 2005).

H ymowkn opyttektoviky tov oyopdv eVIEIVEL TEPAUTEP® TN GLVALGOHMUOTIKN
duaotaon g avtapolPns. Eidomomoelc, mpocwmomoinpéveg TpoTdoelg Kol pnvouaTo
OMOKAEIGTIKOTNTOG ONUOVPYOVV €va TEPIPAALOV cuveY0DS TPOGdoKiog ovTapoPng,

O6mov M KoTavIA®or Provetor G BeTkd yeyovog aveldptnto amd TNV TPAYLOTIKN
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xpnootto. Tov mpoiovtog (Alter, 2017). H katoavaiwon petatpénetor €161 o€
eumelpio. GLVOICOMUATIKNG EVIGYVONG, HE XOPOUKTNPIOTIKA TOV TPOGeyYilovv HOPPES

CLUTEPLPOPIKNG EEAPTNOTG.

2UVoMK(, 1 cLVAICONUOTIKY aVTOUOPY] amoTEAEl KPIGILO EVVOLOAOYIKO KPIKO HETOED
YNOLIKOL GYESOCUOD, GLVAIGONUATIKOV OovVOyKOV Kol €016TIKAG oyOpOasTIKNG
ocoumepLpopds. H kotavonon g Katavalmons o UnyavicHoy auTOoVTOUOPNG etvat
amopoitnTn yioo v gpunveio twv cvyypovev potifov online ayopmv, dlaitepa o
TePPAAALOVTIO TOV ELVOOLV TNV GUECT), EMOVOAUUPOVOUEVT KOl GLVOLGONUATIKA

(QOPTICUEV KATAVAAWDGT).

2.9 Yroxewevikn Epnepia Online Ayopav (Subjective Online Shopping Experience)

H vrokeevikn gumeipio twv online ayopav (subjective online shopping experience)
AVAPEPETOL GTOV TPOTO LLE TOV 0010 O1 KATOVOAMTEG avTIAapBavovTatl, aEoA0youV Kot
Budvovy cuvolikd TV ayopaoTtik] dtadkacia 6to ynewkd mepifaiiov. H gumepio
avtn dgv meplopileTor 6 AEITOVPYIKEG TOPAUETPOVS, OTMG N TOYVLTNTA 1 1| EVKOAA
YPNONG, OAAG TEPIAAUPAVEL YVOGIOKES, GUVOLGONUATIKES KOl OVTIANTTIKEG SLOGTAGELS
TOV SLOLLLOPPDVOLV TI GUVOALKT] GTAGT TOL YPNOTH amévavtt 6TV online Katavaiwon

(Lemon & Verhoef, 2016).

¥t obyypovn BipAoypaeic, n eumepia kotovorlmt) (customer experience — CX)
opifetal ¢ T0 GUVOAO T®V AVTWOPACE®Y TOL ATOUOL TPV, KATO Kol UETOL TNV
ayopOoTIKN Ol dKacio, Ol OTOIEC TPOKVTTOLV amd TNV OAANAETIOPACT) TOV UE TO
ymoeaxo TepPAAAOV, TO TPOTOV Kot TO EVPVTEPO KOVmVIKO TAaicto (Lemon & Verhoef,
2016). Xto niektpovikod eundplo, n eumelpio vt givar o€ peydio Babpd VITOKEUEVIKT
Kot ennpeaetal omd avIIAMYELS OTMG 1 ACPAAELD. GUVOAAAY®V, 1| avTiinmt) a&ia, 1
EUMIGTOGVVT| TPOG TNV TAATOOpUA Kot 1 aicBnon 61t to TPoidv avTamokpiveTal 6TIg

TPOCOTIKES avayKeg Tov kKotavaimth (Gefen et al., 2003).

H avtiinnm) oia (perceived value) amotelel Pacikd cLOTOTIKO TNG VITOKEWEVIKNG
eunepiog online ayopdv. Zopeova pe 1 Piproypaeio, ot Katavalotés a&loAoyodv
Vv gumelpia Toug pe Pdomn v woppomio LeTAED TOV TPOGOOKMUEVOV OPEADY KOl TOV
avThappavopevov k66tovg, To omoio dev mePLopileTal HOVO GTO YPNUATIKO KOGTOG
OALG TTEPAOUPAVEL KOl YVOOTIKOVG, XPOVIKOUS Kol GuvousOnpatikohs mapayovteg

(Lamberton & Stephen, 2016). Otav 1 epneipia yiveton avtiAnmt) wg 0tk ko «a&ilet
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TOV KOmO», evioyveTtow TOcO 1M WPOOeon emoavaAnyng TG ayopdc OGO Kol M

oLuVaLoONUOTIKY EUTAOKT].

‘Evog axoun kpioog mapdyovtog eival 1 avTiAnmt] ac@AaAElo Kot epumietoovv. H
eumotoovvn otlg online ayopég €xer ovvoebel emavelnuuévo pe BeTikOTEPM
VTOKEWEVIKN gUmepia, KaBDG LEW®VEL TO AyY0g Kot TNV affefardtnta mov GuvodevovV
™ Swdkacio TAnpoung Kot tapdooons (Gefen et al., 2003). Xe nepidArovto mobile
commerce, OTOV 1 0YOPOOTIKY TPAEN eivar Toeior Kot GuYVE CVTOUATOTOMUEVN, N
aiocOnon aocedielag Asrtovpyel g mpovimdOeon yw v omodoyn Ko Tn OeTikn

a&loAdynon g epmepiog.

H ocvvaioOnpartikn| dibotaon g epunepiog mailel e€icov kabopiotikd poro. ‘Epevveg
delyvouv 01t ot online ayopéc ocvyvd Pirdvovior ®G €vLYAPIOTH dPACTNPLOTNTA,
TPOGPEPOVTAG  ouvorcOnuata  gvBovolacpol, avakodEoNG 1 IKOVOToinong,
aveldptnto amd TNV OVTIKEWEVIKN ¥PNOOTNTA TOV TTpoidvtog (Zheng et al., 2019).
Avt) 1 cuvaueOMUOTIKY EUTAOKT EVIGYVEL TI] GUVOAIKT] VTOKEYEVIKY EUTEPIN KO
pmopel vo 00MyNGEL 6 ALENUEVT CLYVOTNTO AYOPAOV, WO10iTEPO OTOV GLVOLALETOL e

TPOCMOTOTOMUEVA EpeBiopaTA Kot EDKOAES O100IKAGIEG AYOPAC.

EmumAéov, n avtiinym 6t ta tpoidvta mov mpoPdAiioviot online avtamokpivoviol oTig
TPOCHOTIKES AVAYKES Kol EMOLUIES TOL KOTAVOAMTN EVIGYVEL TNV aicOnon TadTiong Kot
eléyyov. H mpocwmomoinon mepieyopévon HEcGm aAyopluk®dv cuoTAGE®Y PTopEl va
evioyvoet ) Oetikn eumelpio, 0AAL TOLTOXPOVO VO LELOGEL T1 cLVEONTH a&loAdYNoN
™G ayopds, 0dNydVTag G€ o TapopunTikég anopacels (Montag et al., 2019). 'Eto, 0
VTOKEWEVIKN gumelpian Aettovpyel ®G eVOLAUESOS pNYOVIoUOg HeTaEh Yynelokov

OYESOGLOV KOl AYOPACTIKNG CLUUTEPLPOPAG,.

YVVOMKA, 1) VTOKEWEVIKY| gumelpia Twv online ayopdv amotelel kpicipo mapdyovta
KaTavonong g sVYYPovng ynelokng Katavaioons. H Betikn 1 apynrtikn a&lohdynon
¢ eumelpiog oev emnpedlel poévo v mpodBeon ayopds, aArd Kol T cuvosOUATIK)
ox€0m TOL ¥PNOTN UE TNV KATOVAA®OGT, ONUOVPYOVTIONG TIG Tpoimobécelg ite y
vrevBovn ypnon eite Yo EAVoAAUPOVOLEVE, TOPOPUNTIKA Kot EvioTe 00Tk poTifa

GUUTEPLPOPALG.
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2.10 Influencer Marketing, Kowwvikn Emppon| kot ZvvarsOnpotiky Tavtion

To influencer marketing amoteAiel £vav amd TOVE TTO 1GYVPOVS UNYOVIGLOVG KOTVOVIKNG
EMPPONG 6TO GVOYYpovo ynelokd mepiPdriov, ennpedloviag oyt uovo v mpdbeon
ayopds, aAld Kol T GLVOICONUATIKY] EUTAOKT TOV KOTAVOAMTMOV. X ovTtifeon pe Tig
TOPAOOGLOKEG LOPPES OlapT|Long, ot influencers AE1TOVPYOVV G «KOWVOVIKA OIKEIEG»
(QLYOVPES, UE TIG OTOIEG Ol YPNOTES AVATTUGCOVV TOP-KOWVOVIKEG oYEaelg (parasocial
relationships), dnAaod”n YeLAO-OOMPOCOMTIKOVS SECUOVE 7OV Yopaktnpilovtor amd

aicOnua o1KelvTNTOG, EUTIGTOGVUVNG Kol cuvousOnuatiking cuvoeons (Boerman, 2020).

H 6smpia g Kowvovikig emppone vrootnpilel OTL 1 GLUTEPLPOPA TOV ATOUMV
SLHOPEOVETOL PEGO AO SLOOIKAGIES CUUUOPPOONGS, TAVTIONG Kol EGMOTEPIKEVLGNG
KOWOVIKOV TpoTum®wv. 210 mAaiclo tov influencer marketing, m TovTtion
(identification) mailer kaBoprotikd poro, kabmdg ot katovolmtég dev emmpealovion
pévo amd to pnvopa kabovtod, aAld amd v ewdva, to lifestyle kot v TpocomKOTNTA
tov influencer. Otav o ypnomg avtilopPdvetar tov influencer ®g «dpoo» 1
«emBountd mpdtvmon, avédvetar 1 mOAvOTNTO VIWBETNONG TOV KATAVOADTIKOV

npotdcewv Tov tpofdiloviat (Rook & Fisher, 1995).

H ocvvoioOnpatikn) tavtion evioyvetan wdwoitepa HEGH OMTIKOD TEPLEYOUEVOV, OTMG
haul videos, unboxing kot livestream shopping. To nepieydpevo avtd dev mapovctdlet
OmA®G  TPOTOVTO, OAAG  aenysiton  gumelpieg, ovvalcOUOTE KOl OTUYUEG
KoM UePVOTNTOG, HETATPENMOVTOS TV KOTAVAANMGT GE KOWMVIKO Kol GLVOLGONLATIKO
veyovog. ‘Epgvveg éxouv 0eiletl 0Tt 1 onTikn a@rynomn av&dvel Ty EUTAOKN Kot THV
aiocOnon avbevtikdtrog, eVioyvOVTag T GLVUIGONUATIKY GOVOEGT TOVL XPNOTN LE TO

npoiov kot tov influencer (Goswami & Ranawat, 2025).

Inuavtikd otoryeio g emppong tov influencers givor ko 1 KaAAEpyelo KovAToOpOG
QVTOAVTOUOPNG, OT®G EKPPAleTon pHEGH amd aPnyNoelg TOov “treat yourself” 1 “you
deserve it”. Ot a@nyNoelg OVTEG VOUUOTOIOVV TNV TOPOPUNTIKY KOTAVAA®OT),
TapoLGLALovVTaS TNV ayopd G TPAEN EPOVTIONS TOL EAVTOV KO GLVOLGOMNUOTIKNG
amokoatdotaons. H mpocéyyion avty ouvvdéeton Aqueca pe T Osopio g
ocLVOICONUOTIKNG KOTAVAA®ONG Kot eVIoyVeL TNV mOavOTNTa £TAVOAAUPOVOUEVOV

ayop®v mov oev Pacilovtal oe Aettovpyikn avaykn (Dittmar, 2005).

EmnAéov, ot influencers Aertovpyovv o¢ @opeig kowvmvikng amodeEng (social proof),

KaBmg 1 dINuoidia, o aptBpdg akoAoVOmV Kot 1] GAANAETIOPAOT) LLE TO KOO EVIGYVLOVY
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v avtiinmy aélomotia Tov Tpotdoedv Tovg. H kotvovikn emPefaimon peiwvel to
avTIAopuPavopevo pioko kot avEAVEL TN GLVOICONUOTIKY] ACPAAELN TOV KATOVOAMTY),
Wwitepa 6 YNeloka teptPAAlovio OTOL 1 PVOIKY ETAPY| LE TO TPOIOV amoLGLalet

(Boerman, 2020).

270 TAOIGLO TNG YNOLOKNG KATOVIA®ONG, 1 emppon TV influencers dev mepropiletan
omv npdbeon ayopds, OAAG emekTEivETOl OTN  OWUOPO®GT CLVOLGOMUOTIKMOV
mpocookiwv ovtapolPpne. H ovveyng éxbeon oe mepleyOpevo mov ouvogel TV
KOTOVOA®GON e VTV, EMLTUYIO 1] KOWV®OVIKT amodoyn Uropel va evioyOoel 01oTikd
potifa, Wiaitepa oe Gtopo pe avENpévn cvvoloOnuatikn evoiototnta. Etot, 10
influencer marketing Aeitovpyel ®¢ KATOAVTNG 7OV GLVOEEL KOWMVIKY EMPPON,

GLVOGOMLOTIKT TOVTION Kot TopOopUNTIKN 1 €016TIKN online ayopasTiKY) GLUTEPLPOPAL.

Yvvolikd, 1 perétn tov influencer marketing péca amd to TPIGHA TG KOWVOVIKNG Kot
cuvalcONUOTIKNG EmMPPONS etvat kpioiun yia TNV Katavonon tg sOYXPOVNS YNOLOKNG
katavdiwonc. H ocvvaisOnuotikn odvdeon pe tovg influencers, n todtion kot M
Kowovikn emiPefaioon  Sapopedvovv €va mepBdAlov  OmOV 1M OYOPAGTIKY|
CLUTEPIPOPE OTTOKTA EVTOVO GUVOLGOMULATIKO YOpaKTNPa, EVICYLOVTAG TNV THAVOTITO

TOPOPUNTIKAOV KO ETOVOLAUPAVOLEVOV OyOPGV.

Kepdraro 3°: MeBodoroyia

3.1 Epguvntikog Xyedracuog — [osotikn [pocéyyion

H napodoa pelém viobetel mocotikd epeuvnTikd oyedlaG O, Le GKOTO T1 GUGTILLOTIKY|
KOl LETPNOUYN OTOTOTWGT GTACEMV, OVTIAMYE®V KOl GUUTEPIPOPDOV OV GYETICOVTIL
pe v online ayopaotikn dpactnplOTNT, TN CLVAUIGONUOTIKY avVTOUOBY Kol TOV
ymoeako eiopd oty katoviioon. H mocotiky| mpocéyyion kpivetar KatdAAnAn,
KoODG EMTPETEL T1 GLALOYT| FEGOUEVDV A0 LEYOADTEPO OPOLO GUUUETEYOVTOV KOL TN
OTOTIOTIKY| EMEEEPYACTIO TOV AMOTELECUATOV LLE TPOTO AVTIKEYEVIKO KOl GUYKPIGILO

(Creswell, 2014).

H emoyn g mocotikng épevvag Paciletar otov o10)0 NG HEAETNG Vo €EETAOEL
oLuYVOTNTES, TAGES Kol OYECES HETAED  HETOPANTOV, OT®G cuvolcOnuaTiKol
TOPAYOVTES, YNeLokd oyedlaoTikd epedicparta kot mpodeon ayopdg indication. Mécw
dounpévav pmTNoemV Kot KMpdakmv tomov Likert,  mocotikn péBodog emrpénet v
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TOGOTIKOTOINGN OPNPNUEVOV YLYOAOYIKOV €VVOLDV, OTMG 1 TOPOPUNTIKOTNTO, M
ocvvaloOnuotiky  avtopolr] kot m - ovtiloppovopevn eumepio online ayopav,

JLELKOADVOVTAG TN OTATIOTIKT Tovg avdAvon (Pallant, 2020).

H mototikn| mpocéyyion d0ev emdéyOnie, KaBdg 0 6KOTOG TNG TAPOVSAS EPEVVAG OEV
etvar 1 €1 faBog depehvnon ATOHKOV aPNYNCE®V 1 PLOUATIKOV EUTEPLOV, OALAL 1)
YEVIKELUEVT] ATOTUTTMGY] TPOTOHTOV GLUUTEPLPOPES o€ gvpvTEPO TANOLVGWS. TTapoT N
TOL0TIKN EPELVA UTOPEL VO TPOGPEPEL TAOVCIEG TTEPLYPUPES Kail BabvTepT Katavonon
TOV VITOKEWEVIKOV EUTEPL®OV, Ogv e&vmnpetel tov Pactkd oT1OY0 NG TOPOVGOG
HEAETNG, 0 omoiog €0TIAlEL OTN HETPNOT KoL OTY OTOTIOTIKY] CUYKPLON WETAPANTOV

(Bryman, 2016).

YVVENMG, N TOGOTIKY eBodoroyia Bewpeital n TAEOV KATAAANAN Y1 T GUYKEKPIUEVT|
épevva, KomG Tapyet T SLVATOTNTA AVAAVOTG OESOUEVMV LE TN YPTON OTATICTIKOV
EPYOAEL®V, EMTPEMOVTOG TNV £EAYWOYN TEKUNPIOUEVOV CUUTEPACUATOV GYETIKA UE T
YOPOKTINPIOTIKA Kol TG TOCEWS NG YNPWIKNG OyOpooTIKNG ocvumepipopds. H
emegepyocio TV 0e00UEVOV TTpayLoToTolEiTon te T ¥pnom Tov Aoyiopuov IBM SPSS
Statistics, T0 omoio omotehel €VPEMG AMOJEKUEVO EPYOAEIO OTIC KOWMVIKEG KOl

ovumeprpopikéc emotnueg (Field, 2018).
3.2 Astypo kon Atadwosio Astypotonyiog

To detypa g mapovoas Epevvag emAéydnke pe T néBodo g Tuyaiag detypatoinyiog,
HE GTOYO TN GLAAOYY] OEOOUEVOV ATO ATOLO TOV TPOYLOTOTOl00V online ayopég Kot
YPNOUOTOOVV  YNPoKEG TAATEOpUES Kotavdilmong. H  toyoio  derypotoinyio
Bewpeitor KatdAAAN Yo TOGOTIKEG €£pEVVEG, KOOMDC TapEyel o€ OAo To PEAN TOL
minfocpov ion mBovOTNTO GLUUETOYNG, HELOVOVTOG TOV KIVOUVO GULGTIUOTIKNG

uepoAnyiog (Bryman, 2016).

H cvAloyn| tov dedopévmv mpaypotonomdnke HEC® NAEKTPOVIKOD EpOTNUATOAOYIOV,
10 omoio dravepnOnke dradiktvakd. H emAoyn g online dtavoung kpivetor cuopfarty
HE TO aVTIKEIPEVO TG épeuvag, kKobm¢ amevBivetoal oe TANOVOUO EEOIKEIMUEVO UE TIC
ymoeakés texvoroyieg kor Tig online ayopéc. IMapdAinia, m xpron MAEKTPOVIKOV
EPOTNUATOAOYIOV OIEVKOAVVEL TN GUUUETOYN ATOU®V OO SLOPOPETIKES NAIKIOKES Ko

KOW®OVIKEG OHLAdES, evioyDovtag T dtuomopd tov detypatog (Pallant, 2020).
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To detypo amoteAeiton amd VKO, ATOUO, TO Omoiot GLUUETEIYaY €0EAOVTIKA Ko
avovopo oty épevva. Tlptv amd T cvoumAnpwon Tov epOTNUATOAOYIOL, Ol
CUUUETEYOVTEG EVILEPOONKOV Y10 TOV OKOTO TNG UEAETNG, TOV EPEVVITIKO YOPOUKTHPOL
NG KoL TN SLGPAAIGT) TG OVOVLUTNG KO TG EUTICTEVTIKOTNTOG TOV OTAVINCEOV. Agv
SVAAEYONKOY TPOCOTIKE OedOUEVOL TTOL VO, EMTPETOVY TNV  TAVTOMOINCT TV

GUUUETEXOVTOV.

To ONUOYPAPIKA YOPAKTNPIGTIKA TOV OEIYHATOC, OTT®MG TO VA0, M NAKia, To eminedo
EKTOIOEVONG KOl 1 EMOYYEAUOTIKY] KOTAOTOON, KOTAYPAPNKOV HE OKOMO TNV
TEPLYPOUPIKT ATOTOTMOOT) TOL OeiyHATOG Kot T1) dlePEuVNON THAVAV S10POPOTOMGEDV
omv online ayopactikny coumeprpopd. H avdivon tov Snpoypa@ik®v ctorysiov
EMTPEMEL TNV KAADTEPT KATOVONON TNG GVVOESTG TOV delyaTtog Kot GUUPBAAAEL GTNV

epunveia tov amoteleoudrov g épevvog (Creswell, 2014).

[Topdtt N Toyaio delyHATOANYIO EVIGYVEL TV AVIUTPOCOTEVTIKOTNTO TOL dEIYHOTOC,
avayvopiletal 0TL 1 1p1 o1 SOIKTLAKNG SLOVOUNG UTOPEL VOl TEPLOPIGEL T GLUUETOYY|
aToOp®V pe yopunAn ynowokr eéowkeiwon. To ototryeio avtd Aapupdvetal veoy™n Katd v

epunveia TV ELPNUATOV Kot GVINTEITOL GTO GLUTEPAGLOTO TG LEAETTG.

3.3 Epsvvntikd Epyodeio — Aoun ko [Tepieydpevo Epotnuatoioyiov

Mo ™ ocvAhoyn TV dedopEVAOV TG TOPOVCOS TOGOTIKNG EPELVAS (PN OLUOTOONKE
dounpévo ep®TNUOTOAGY10, TO 0010 OYESAOTNKE e PAom TO Be®PNTIKO TANIGLO TNG
peAétng xor TN oyetkn owebvn Pifloypagio yio ™MV YnowoKky KOTUVOAOTIKY
CUUTEPLPOPE, TNV TOPOPUNTIKY] Kot €010TIKY] KatavdAwon, Tn ocuvalcHnpatikn
avtapolpn kot v tpdeon ayopdac. H ypron dounpévov epotnpatoroyiov emitpénet
TN CLGTNUOTIKY OMOTOTMOON TOV HETOPANTAOV KOl TN OTOTICTIKN OVAALGN TOV

amovTioe®V e Tpdmo a&omioTo Kot cvykpicio (Pallant, 2020).

To epotnuaTorAdy10 amoteieital amd entd Poacikég evOTNTEC, Ol 0TOiEg KOADTTOLV TO
OUVOAO TV €PELVNTIK®OV afovav g peAéme. H mpotn evommra meptlappdvel
onpoypapikd ctoryeio, OT®MG POAO, NAkia, emineEd0 EKTAIOEVONG KL EMOYYEALLATIKY
KOTAGTOOT, LE GTOYO TNV TEPLYPOAPIKN ATOTVTMOT] TOV OELYHOTOS Kot TN SlEPEVVIION

TOUVOV S10POPOTOCEWV 6TV online ayopasTiK] GLUTEPLUPOPA.
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H debtepn evotnta apopd tn ¥p1on YNOLIK®OV TEYVOLOYIMV Kot TN cuyvoTtnto online
ayopwv, gotidlovtog otn ypnon smartphone, otig cvvnbeleg mePYNONG Kol GTN
GLYVOTNTO TPAYLLATOTOINGONG OYOPDV HEGH YNELOKAOV TAAT@Oopr®dv. H evotnta avt
Aertovpyel g mTAaiclo KaTavoOnong ™S YNOLoKNG eE0IKEIMONG TV GLUUETEXOVIOV,
otoyeio mov &xel avadelybel wg kpiowog mapdyovtoc oty online KOTOVOAMTIKY

ovunepipopd (Ting et al., 2011).

H 1pitn evomta e€etaletl ) cvvousOnuatikn avtopolr mov cvvoéetal pe Tig online
ayopéc, dtepevvavtag Tov Babud otov 0moio ol GLUUETEXOVTES avTIAapBdvovtol TV
AYOPOOTIKY] TPAEN ®OC TNYH ELYOPICTNONG, OVOKOLPIONG N avTooviopolPne. Ot
epmtnoelg ™ evotntog Pacifovral oe OempPnTIKEG TPOCEYYIGELS TNG CLVULGOMNLOTIKNG
KotavdAwong kot g mood repair consumption, OT®G £XOVV KOTAYPAPEL GTN GYETIKN

Biproypapia (Dittmar, 2005).

H tétopm evomta apopd tnv mopopuntiky Kot €016TIKN AyopacTIK) GUUTEPLPOPU,
TeEPLOUPAVOVTOG EPOTNCES MOV  OMOTLLAOVOLV GTOLKEl  OamdAEWS  EAEYYOL,
emovolopfoavopevng KatavdAmong Kot OLGKOAING OvTioTOoNG O  OyOPASTIKA
epebioparta. H evomta avt) otpileton o kabiepopéves Bempntikéc mpoceyyioelg g
TOPOPUNTIKNG KOl KOTAVOYKOGTIKNG AYOpas, OTMG aVTEG X0V avamtuydel amd tovg

Verplanken kot Herabadi (2001) kot tovg Faber kot O’Guinn (1992).

H méumtm evommra eotidler ota ymowokd oyednotikd epebiopoto kot tovg
unyavicpovg UX, omwg ewdomomoels push, mpooeopés mepropicpévov ypdvov,
npocononomuéveg mpotdoels Kot one-click ayopd. Ztoyoc g evotnrog ivon va
Kataypopei o Pabuog otov omoio to epebiocpatra avtd emmpedlovv ™ Aqym
OYOPOSTIK®OV 0OToPAcE®V, cOppova pe Tic apyés tov digital nudging kot ¢

oLUTEPLPOPIKNG owovopiag (Alter, 2017).

H éxmm evomra efetdler v vmokeeviky eumepia tov  online  ayopav,
TEPIAAUPAVOVTOG EPOTNOELS GYETIKES LE TNV avTiAnmth atla, TV aicOnon acedieiag,
TNV EUTIOTOGUVI] TPOG TIS TAUTQOPUHES kot Tov Poabud otov omoio ot ayopég
OVTOTOKPIVOVTOL GTIS TPOCMOMIKEG OVAYKEG TOV cLUpeTeEXOVIOV. H gvotnta avtm
ocvvdéetan pe  Bewpia g eumepiog katovalmt (customer experience), OmWG £xEL

avartvuyBel oto TAaicto Tov ynoerokov marketing (Lemon & Verhoef, 2016).

H ¢Bdoun xotr televtaio evoétmra agopd tnv emppon tov influencers kot g

KOW®VIKNG EMPPONG, OEPELVAOVTOS TOV POAO TOV OTTIKOD TEPLEYOUEVOVD, TNG TTOPOL-
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KOWOVIKNG oOYéoNng kot TS Kowovikhig emPefaimong ot Spopemorn g
ayopaoTiKng cvumepipopds. H evomra avt) otnpileton o chyypoveg Tpoceyyioelg
tov influencer marketing kot NG KOWWOVIKNG €MPPONS GTO YNOoakd meptPaiiov

(Boerman, 2020).

Oeg 01 EpMTNOELG TOL EPMTNUATOAOYIOV SlaTLTOONKAY GE LOPPT| KAEIGTOV TOHTTOV, [UE
™ ypnon KApdkwv tomov Likert wévte Pabuidov, mpokeyévon va dtevkoivvOel 1
TOGOTIKOTOINGN TV OTOVINCE®MY Kol 1) GTOTIGTIKY TOLG oviivorn. H doun kou n
COPNVELN TOL EPMOTNLOTOAOYIOV OTOGKOTOVY GTY| LEIMON TNG VITOKEIUEVIKNG EpUNVELNG

Kot 6TV gvioyvon g aélomiotiog Tov dedopévav (Pallant, 2020).

Qg ek T00TOVL, 01 BoctKES LETAPANTES TNG EPELVOG SLAULOPPDVOVTOL KOl TOPOLSLALOVTOL

GUVOTTIKO TTOPOAKAT.

H cvvatsOnpoatiky avtopolpn amod tic online ayopég avagépetar otov Babud Katd tov
omoio M ayopacTikn TPAEN 610 YNeako mepPdriov Provetar wg mnyn evyapiocong,
avakovelong 1 cvvoioOnuatikng wavonoinong. H petafAnt avt) amotvndvel v
TAON TOV KOTOVOA®TOV VO YpNOoIHonoody Tig online ayopéc ¢ UNyoviouo
avtoovTopolng M pOOwong g Sudbeong, otoreio mov Exel ovvdebel o
Biproypapia pe mapopuntikd kot €botikd potifa kotavaioong (Dittmar, 2005-
Miiller et al.,, 2012). H wxAipoka mepiddpfove epotiuato mov  oE0A0YOLV
cuvvalcOnuota Omwg evyapiotnon, evBoLGlacHd Kol TPOCOPIVI] OVOKOVOLIoT| LETA N

Katd T O1dpKELD TG OYOPAG.

H mopopuntikn kot  €010TIKY]  0yOpOOTIKY] CLUTEPPOPE  0pOopd TNV  Tdon
TPAYLOTOTOINONG  OyOopdV  Y®OPIG TPONYOOUEVO  OYEOOUO, VLTO  ocLvOnKeg
cuvaloOnuaTiKng 01€yepomng 1 LEIIEVOL ovToeAEYyov. H petafintn avtn arotundvet
OTOY(ElDl TTOPOPUNTIKOTNTAG, ETMOVOANTTIKOTNTOG KOU OVGKOAMOG OVOGTOANG TNG
OYOPOOTIKNG CULUTEPLPOPAS, YOPUKINPIOTIKE mov mpoceyyilovv Tta  HOVTEAQ
ovumepipoptkov e0icpov (Faber & O’Guinn, 1992 Verplanken & Herabadi, 2001). Ta
EMUEPOVG items £0TIALOVV GE GUUTEPIPOPES OMG AYOPEG «TNG GTIYUNGY, AYOPES Yol

ocvvolcsOnpotikovg Adyous Kot duskorio amopuyng online shopping.

To ynoelokd oyedlooTiKd epedicpota avaeEPOVTaL GTU YOPUKTNPLOTIKE TOL YNOLOKOV
TEPPAAALOVTOC OV E€YOVLV OYEOOTEL MOTE VO EVIGYVOLV TNV (UECT OYOPUCTIKY|
amoKplon. Xtn peTofAnT avt meptlopfdvovior ototyeio Omwg scarcity messages,

limited-time offers, push notifications, mpocomonompéves mpotdoelg kot one-click
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ayopd. H ovykekpiuévn dowdotaon Poacileton ot Oewpic Tov nudging ko ™G
OPYITEKTOVIKNG EMAOY®V, GCOUPMOVO LE TNV OOl 0 GYESIOGUOC TOV TEPPAAALOVTOG
emnpedlel GLGTNUOTIKG TN CLUTEPLPOPA TV xpnotdV (Thaler & Sunstein, 2008 Alter,
2017). H «Aipoxo a&lohloyel tov Pobud otov omoio ta mopoamdve epedicpota

emnpedlovV TV 0yOpaCTIKY ATOPACT).

H vrokeyevikn gpmepio online ayop®dv apopd ToV TPOTO [LE TOV OO0 01 KATAVOAMTES
avTiloppdvovtor Guvolkd T dwadikasio tng online ayopdc, cvumeptAapPoavousvmv
YVOOIOKOV Kol GUVOICOMUOTIKOV Topouétpov. H petafint) avt amoturdvel v
aicOnom evkoAiag, tKavomoinomg, acEAAEING Kot GUVOIGONUOTIKNG EUTAOKNG TTOL
Buovet o ypotng TPV, Katd Kot Petd v ayopaotikn dtadikacio (Lemon & Verhoef,
2016). H Betikn vokepevikn gumetpio xet ouvoebet pe avEnpévn cuyvotnta oyopmv

KOl EVTOVOTEPT GCLVOIGONUOTIKT GOVOEST] LE TNV KATAVAAWDGT).

Télog, n emppon tov influencers avapépetar otov Babpd oTov 0moio o1 KaTtavaAmTEG
empealovror and mepieydpevo dpovpydv ota social media, Omwg mpoTdcELS
npoidvtwv, haul videos, unboxing koi mpocwmikég agnynoelg katoviilmong. H
LETAPANTY QLT EVOOUATMOVEL GTOXELN KOWVMOVIKNG EMLPPONG, TOPO-KOIVMVIKNG GYECTC
KOl GUVALGOMUATIKNG TAVTIONG, To oToia £xel amoderydel 6T emnpedlovv v Tpdbeon
ayopdg kot v TapopunTikn katoviimon (Boerman, 2020- Goswami & Ranawat,

2025). Ta items a&toloyovv 1660 T YVOOCLOKN 0G0 Kol T cuvousOnuatikn dtdotoon

G EMPPONG.

[Tépav TV KOPUOV YUYOUETPIKAOV UETAPANTOV, TO €PMTNUATOAOYIO TEPAAUPavE
ONUOYPaPIKES HETAPANTES, Omwg POAO Kol nAkio, ol omoieg ypnoiomomdnKay yio
OLYKPITIKEG OVOADGELS LE OKOTMO TN OlEPEVVNON OlPOPOTOMGEMY 6NV online
AYOPOOTIKY] GUUTEPLPOPE, 0TS vrootnpileton ot oyxetkn PiPloypapio (Rook &

Fisher, 1995- Zheng et al., 2019).

Oleg o1 petafintés kmdkomomnkav Ko availvdnkav oto Aoyiopkdé IBM SPSS
Statistics, cOHEOVO LE TIG TPOSYPAPES TNG TOCOTIKNG OVOAVONG OTIC KOWVWOVIKEG
EMOTAUES. ZTNV EXOUEVT EVOTNTA TAPOLGLALETAL O EAEYYOG AELOTIOTIOG TOV KAUAK®OV

Kot 0KOAOVOEL 1] AVOADTIKTY] GTATIOTIKN EMEEEPYACTIO TOV SEGOUEVMV.
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3.4 HOwd Znmpota kot AgovioAoyia tng Epgvvag

H moapovoa épevva 01eénydn ovueove pe Tic Pacikéc apyéc S €PELVNTIKNG
deovroroyiog, Omwg avTég opilovial GTIC KOWVMVIKES KOl GCUUTEPLPOPIKES ETIGTILES.
Kevtpikog dEovag e d£0vTOAOYIKNG TPOGEYYIONS OMOTEAEGE O GERUCUOG TPOG TOVG
CUUUETEYOVTEG, 1 OGPAAIOT TNG OVOVULUING KOl 1 TPOCTUGIO TOV TPOCSOTIKMV

dedopévav kah’ OAN T ddpkela TG EpeLVNTIKNG dadikaciag (Bryman, 2016).

H ocvppetoyn oty épevva NTav amoidTmg e0AOVTIKN Kot OEV GLVOIELOTOV OO KOLLioL
LOPON OKOVOUIKOV 1| GAAOV €ldovg avtaArdypotoc. [Ipv and ™ cvumAnpmon Tov
EPMTNUATOAOYIOV, Ol CUUUETEXOVTEG EVILEPMONKOV Y10l TOV GKOTO NG £PEVVAG, TOV
OKOONUATKO NG YOPOKTAPO Kol TN YPNON TOV OedOUEVOV OMOKAEIGTIKA Yo
gpELVNTIKOVG oKomoLG. H cvpminpmon tov epotnuatoroyiov Bempndnke &voeiln

CLVEIONTAG Kol evuep®uéEVNS ovuykatabeong (informed consent).

[No ) dwoedion g avovouiag, dev GLAAEYOMKAV TPOGOTIKE GTOKElDL OV VO
EMTPEMOVY TNV OQUECT 1] EUUECT]  TOLTOMOINGT T®V  GULUUETEYOVI®V, OTMC
OVOUOTETMVLO, 01e0BVVEeT NAekTpoviKoy Tayvdpopeiov 1 dtevbuvon IP. Ta dedopéva
KOTAYPAQN KOV KOl 0moOnKedTKaY 6€ YNQLoKn Lopen Le TpOTO oL dac@aAilel TV

EUMGTEVTIKOTNTA KO TNV TPOGTAGIN TOVG Ao Un ££00VG10d0TNUEVT] TPOGPaoT.

[dwaitepn pépva 660NKe 6T CLUUOPP®GSTN LE TO GYVOV BECUIKO TAAIGLO TPOGTAGIOG
TPOCHOTIK®OV Oedopévayv, Kot €wkotepa pe tov T'evikd Koavoviopd Ilpoctaciog
Agdopévav (GDPR — Kavoviopdg (EE) 2016/679). Ta dedopéva ypnoyuomomionkoy
OMOKAEIGTIKA Y10 TOVG GKOTOVG TNG Topovsag UEAETNG Kot dgv oaPiactnkay og
Tpitovg.

TéNog, N €pevva oYESACTNKE LE TPOTO MGTE VA UMV TPOKAAEL YuyoAoYIKN emPapuvon
N dvceopia 6TOVS CLUUETEXOVTES. O1 EpMTNGELS ATLITOONKAY e COPN KOl OVOETEPO
TPOTO, ATOPEVLYOVTUS AELOAOYIKOVG 1) TAPOUTAAVTTIKOVG 0povs. Ot cuppetéyovteg elyov
™ JuvatdTTA Vo SIOKOWYOLV TN GUUTANPMOOT TOV EPMTNUATOAOYIOL OTOLONTTOTE

oTIYUY], YOPIg Kopio amoAVTOS GUVETELL.

3.5 Zratotikn Avdivon Asdopévov

H otatiotiky] avaivon tov 0ed0pEVOV TNG TOPOVGOS EPELVOS TPAYUATOTOONKE LE

™ yxpnon tov Aoywopikov IBM SPSS Statistics, 10 omoio omotelel gvpémg
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YPNOUOTOIOVUEVO Kol 0ELOTIGTO EPYAAEID Y10 TNV OVAAVGT] TOCOTIKDOV OEGOUEVOV OTIG

KOwoVikég Kot ovumeprpopikég emotnueg (Field, 2018+ Pallant, 2020).

ApyiKd, epopUOGTNKE TEPLYPAPIKT] GTOTIOTIKT OAVAALGT LE GKOTO TNV OAMOTOTWOGCT TV
BacK®V YopaKTNPIOTIKOV TOL JEIYHOTOC Kol TOV UETAPANTOV NG Epevvac. T Tig
ONUOYPAPIKEG UETAPANTEG VTOAOYIGTNKAV CLYVOTNTEG KOl TOGOOTA, EVM YO TIG
KMpoKkes Kot TG ovveyeic HeToPAnTéG vmOAOYioTNKAYV HECOL OPOl KOl TUTIKEG
anokAoelg. H meptrypagikn avdivon cuvéBaie oTnV KATOVONOT TNG KOTOVOUNG TWV

dedopévev kol otnv opylkn Otepedhvnon tov Tdoemv g online ayopooTIKNG

GLUTEPLPOPALG.

21t ovvéyeln, eréyxOnke n aflomotio TOV KAMPAK@V Tov ypnoyorodnkoy Gto
gpotnratordylo pécw tov cuvtereotn Cronbach’s alpha, mpokeipévov va damotmOel
1 E0MTEPIKN GLVOYN TOV eMPUEPOLG evotnTev. Tiuéc Cronbach’s alpha dave tov 0,70
BewpnOniav evosIKTIKES 0modeKTNG aglomotiog, cOUEmVA Le TN oxeTikn PipAtoypaeia

(Pallant, 2020).

INo ™ depegvvnon TV oyxécewv HETOED TV PACIKOV UETOPANTOV TG £pevvac,
EQUPUOGTNKAY EAEYYOL GLGYETIONG, OTWG 0 GLVTEAEGTNG Pearson 1 Spearman, avdAoya
pe v Kotovoun tav dedopévav. Ot Eheyyot avtol ypnoomomOnkay yio vo eEetaotel
N oyéon peta&h cLVUICHNUATIKOV TopayOVTIOV, YNOLOKOV GYEOUCTIKAOV EPEDIGLATOV,

emppong influencers Kot TopopunTiKng 1 £€016TIKNC online ayopoaGTIKNG GLUTEPLPOPAG.

EmumAéov, mpaypoatomombnkay cuykprtikés ovOAUGELS, HE OTOYXO TN OlEPELVNIoN
OPOPOTOCEMY  GTNV  OYOPOOTIKY] GULUTEPIPOPA GE OYECN UE  ONUOYPAPIKA
YOPOKTNPLOTIKE, OT®G TO VA0 Kot 1 NAKio. AvAAoyo HE TO YOPOKTNPLOTIKA TOV
dedopévmv, xpNooTomOnKay TopaUETPIKOL 1 Un TapapeTpikol EAeyyot (onwg t-test,
ANOVA 1 ot avticTtotyotl pun mopapetpikoi EAeyyotr), GOUE®VO UE TG TPoUmoBEselg

epappoyns kabe pedoddov (Field, 2018).

To eninedo otatioTIKNG oNUAvVTIKOTN TG OpicTnKe 6T0 p < 0,05, dmwg cuvnBiletal oTig
KOWOVIKEG emotneS. Ta amoTeAéoUATO TNG OTATICTIKNG OVAAVONG TopovGtdalovTot
avaAvtikd oto Kepdiaio 4, eved oto Kepdhoto 5 akorovBel | epunveio ko n cv{imon

TOVG G€ GuVApTNOoN e TN debvn PiAoypapia.
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Kepdiaro 4°: Arotelécpata

To detypo ™g épevvag mapovstdlel dSOPOPOTOiNGT O TPOG TNV NAIKIOKT KOUTOVOUN
TV ovppetexovimv. H peyodldtepn nikioxn opndda etvat ot coppetéyovreg nikiog 18—
25 etav, ot omoiot avtiotoyovv 6to 45,98% tov GuvoAkol delypotos. Akorovbel
Nk opdda 26-35 etdv pe m1osooto 30,46%. Mikpdtepo m0cooTd KaTAypAPETOL

omv oudda 3645 etdv (8,05%), evd ot cvppetéyovteg nikiog 46 etV Kol AV

avtioToryovv oto 15,52% tov delypatog.

HMikia

50

Percent

18-25 26-35 36-45 48 Kal avw
HMikia

Q¢ mpoc TV KOTavouUr Tov VA0V, To dgiypo amotedeital kKupiwg amd yvvaikes, ot
omoieg avtiotoyovv oto 54,02% tov cLVOAKOV detypatog. Ot AvOpPeG GLUUETEXOVTES
avépyovtar 6to 45,40%, evd évo mold Hkpo mocootd (0,57%) dNlmce dopopeTikn

TaVTOTNTA POAOL.
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duho

60

Percent

Avdpac [Muvaika ] I)\)\o
Qoo

Q¢ TPOG 10 EMIMEDO EKTALOEVOTNG, TO LEYAADTEPO TOGOGTO TMV GLUUETEYOVTOV O1BETEL
TPOTTVYLOKO TITAO 6TTOVLOAV (42,53%). AkoAoVOOVV Ol GUUUETEXOVTES LLE OTOAVTIPLO
Aokeiov (23,56%) kot 660t katéyovv petamtuylokd titho (19,54%). Mikpd m0G00T0

tov delypotog dabéter ddaktopkd titho (1,72%), evd to 12,64% oMiwoe dAlo

eMinedo exmaidevong.
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Emritredo Extmraieuong

a0

Percent

MUKEID MpoTuYIaKo MeTaTTTuRIaKS LAIDAKTOPIKG AAAO

Emritredo Exktraibevong

Q¢ TPOG TNV EMOYYEALATIKY KOTAGTOGT, TO LEYOAVTEPO TOGOGTO TMOV GUUUETEYOVIMV
etvar wwTKol vEdAAnAol, ot omoiot avtictoryovv oto 44,83% tov detypoToc.
AxoilovBoOv ot @oirtntéc, pe mocootd 29,89%. O ehevbepol emayyeApotie
avtmpoownevovy 1o 10,34% TV oLUPETEXOVI®V, €V® Ol ONUOGLOL VITOAANAOL

avépyovtar oto 8,05%. Térog, to 6,90% tov delypatog OMMAmoe OTL avikel 6€ GAAN

EMOYYEALLOTIKY KoTnyopicL.

EmrayyeAua

a0

Percent

domnmc Anpooiog 101WTIKEG EAeuBepog AMAO
YTTaAANAOC YTTAAANAOC Etrayyeiuatiag
EtrayyeAda
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Ye oyéom Ue TIC wpeg xpnong smartphone npepncimg, T0 PHEYAADTEPO TOGOCTO TMV
oLUUETEYOVTOV ONAmGE OTL ¥pnoLomotet To smartphone 3—5 dpec tnv nuépa (47,70%).
AxoilovBolOv dcot ypnoyorotovyv to smartphone 1-3 dpeg nuepnocimg, e TOGOGTO
29,89%. 'Eva. LikpOTEPO TOGOGTO TV GLUUETEYOVIMV AVEPEPE YPNON S—7 MPES TNV
nuépa (13,79%), eved to 6,32% oMiwce ypnon dveo tov 7 opav nuepnoing. Télog,
noAc to 2,30% tov detypatog avépepe Ot ypnoponotel to smartphone Arydtepo and 1

OpoL TNV NUEPQL.

Npeg xpAong smartphone TNV NUEpa

a0

Percent

Ayétepo aTio 1 1-3 Wpeg 3- 5 wWpeg 5- T WpEg [MepioodTepo armo
wpa T Wpeg

Qpeg xpAong smartphone TRV NUEPQ

Ye 0,1 agopd TN ovyvotnto online ayopdv, TO UEYUADTEPO TOGOCTO TMV
ocoppeteydvtov  dMiwoe OtL mpaypatomotel online ayopéc omdvia (37,36%).
AxoiovBolv 6cot mpaypatonoobv online ayopéc 2—3 @opég Tov PNva, LE TOGOGTO
29,89%, kaBag kol 6cot ayopdlovv online 1 @opd tov prva (28,74%). TloAd pikpod
TOG0GTO TOV OelyaTog dNAmoe OTL Tpaypatomolel online ayopéc 1 popd v efdopdda

(1,15%) M 2-3 popég v ePdopada (2,87%).
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ZuyvéTtnta online ayopwy

40

Percent

ZTTavIa 1 gopd Tov Priva 2-3 QopEg TOv 1 gopd v 2- 3 gopEg TV
piva epoopada epdopdda

ZuyvoTnta online ayopwyv

"o tov éLeyyo TG EGMTEPIKNG GLVOYNG TOV EPOTNLATOAOYIOV VITOAOYIGTNKE O OeikTNG
Cronbach’s alpha. Ta arotehéopota £0e1&0v TOAD VYNAO eninedo a&lomoting, pe TN
a = 0,953 yio obvoro 35 gpmtoe®V, YEYOVOG OV KOUTOOEIKVOEL VYNAY £0MTEPIKN

CULVETELD TOV KAMUAK®OV TTOL YPNCILOTOOnKaV.

Reliability Statistics
Cronbach's

Alpha N of Items
,953 35

>Ytov [Tivaxa mapovstdlovtal To TEPLYPAPIKE GTOTIGTIKA TOV PACIKOV LETAPANTOV TNG
épevvac. o ™ petafint) ZvvoirsOnpotikn Avtopon amd Online Ayopég, o pécog
Opog avépyetar oe M = 2,28 pe tomikn amdxkiion SD = 0,88, pe T1g Tiéc va kopaivovton
and 1,00 éwc 5,00. Avtictorya, n petafAnt Hopopuntikn kot Eoticn Xounepipopd
mopovotdlel péco 6po M = 2,27 kot tomikt| andokion SD = 0,87, pe evpog Tudv omd

1,00 émc 5,50.

INo ta Pnowaxd Zyedwootika Epebicpata, o pésog 6pog sopopemvetal ce M = 2,38

pe tomky amokion SD = 0,94, evd ot tyég xopaivovtor and 1,00 éoc 5,43. H

49



Ymoxewevikn Eumepio Online Ayopav epeavilel vyniotepo péco 6po, M = 3,44, e

tomikn andkAion SD = 0,86 kot €dpog tywodv amd 1,00 éwg 5,67. Téhog, yia

petafint Emppon Influencers, o pécog 6pog avépyetar oe M = 2,59 pe tomikn

amokAion SD = 0,98, pe tig tipég va kopaivovrot amd 1,00 émg 5,80.

O ovvolkdg aplBpdc TV EYKLPOV TAPUTNPNCEMY Yo OAESG TIG LETOPANTEG avEPYETOL

oe N=174.

Descriptive Statistics

N Minimum Maximum Mean Std. Deviation
YYNAIZO® ANTAMOIB174 1,00 5,00 2,2841 ,88463
H ONLINE AI'OPEX
ITAPOPM_KAI EGIZTI174 1,00 5,50 2,2672 ,87372
KH_XYMIIEPI®OPA
YHOIAKA ZXEAIAXT 174 1,00 5,43 2,3836 ,94468
IKA
YIIOK EMIIEIPIA_ ON 174 1,00 5,67 3,4358 ,85972
LINE ATOPQN
EITIPPOH_INFLUENC 174 1,00 5,80 2,5885 ,97642

ER

Valid N (listwise) 174

[Tpokepévou va e€etactel N KOVOVIKOTNTO TG KATAVOUNG TOV BACIKOV HETOPANTOV

g €pevvog, epappooctnioy ot Eleyyort Kolmogorov—Smirnov kot Shapiro—Wilk. Ta

OTOTEAECUATO TOV EAEYY®V £0€1E0V OTL Y1o OAEG TIC VIO eE€Taom UETAPANTES Ol TIUEG

onpoavtikotntog (p-values) Mrav pkpdtepeg tov 0,05, yeyovog mov VTOINA®VEL

OTOKALOT] OTO TNV KOVOVIKY] KOTAVOLLY.
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JuyKeKPUEVO, TOGO Yia TN HeETafAnT vvancOnuotikny Avtopon and Online Ayopéc,
600 ko ywoo T petapantég Iapopuntikn kot Ebiotikn Zvumeprpopd, Ynorokd
Yyedwotikd Epebiopara, Ymoxeweviky Eupmepio Online Ayopdv kot Emippon
Influencers, ot éheyyotr Shapiro—Wilk katédei&ov oTatioTikd oNUOVTIKEG OTOKAGELS
and v kavovikotnto (p < 0,05). Ta gvpnuota avtd emPePfordvovtal Kot amd To
aroteAéopata Tov eAEyyov Kolmogorov—Smirnov, o omoiog mapovciace aviictoryo

EMNed 0 GTATIOTIKNG CNUAVTIKOTNTOG.

Aappavovtog vroyn 1o péyebog tov detypatog (N = 174), kabdg Kot T GUGTNLOTIKY
AmOKAICY] OO TNV KOVOVIKN Kotavoun o€ OAeg T Pacwcés petafintés, kpidnke
OKOTTIUN 1 (P01 U TOPOUETPIKDOV GTOTICTIKOV EAEYXMOV Y10l TV TEPOLTEP® AVAALGT|
TOV OEOOUEVMV, Ol OToiol 0gv amoutoOVv TNV TPobmdOeon TG KAVOVIKOTNTOG Kot
Bewpovvtar kataAAnAdtepot Yo dedopéva mpoepydueva omd kiipokeg tomov Likert

(Field, 2018- Pallant, 2020).

Tests of Normality

Kolmogorov-Smirnov* Shapiro-Wilk

Statistic ~ df Sig. Statistic ~ df Sig.
YYNAIZ® ANTAMOIB,091 174 ,001 1953 174 ,000
H ONLINE AI'OPEX
I[TAPOPM_KAI E®IXTI,115 174 ,000 1953 174 ,000
KH_XYMIIEPI®OPA
YHOIAKA EXEAIAXT ,117 174 ,000 1930 174 ,000
IKA
YIIOK EMIIEIPIA ON,090 174 ,002 978 174 ,008
LINE AT'OPQN
EINIPPOH_INFLUENC ,122 174 ,000 1963 174 ,000
ER
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a. Lilliefors Significance Correction

o ™ Oiepedvnon 1oV oyxéocewv petaéd TV PacikdOV HETAPANTOV NG £PELVOG
TPOYLOTOTOONKE EAEYYOG CLOYETIONG LLE TOV GLVTEAESTN Spearman’s tho, AOywm un
KOVOVIKNG KATOVOUNG TV 0edopévmv. Ta amoteAéspata £0€1Eav OTL 1 ZuvoucOnuatikn
Avtapopn) and Online Ayopéc mapovctdlel GTATIOTIKE oNUAVTIKY OETIKY GuoYETIoN
pe v Iapopuntikn kot Ebiotikn Zopmepipopd (p = 0,648, p < 0,01), ta. Pnorokd
Yyedwotikd Epebicpata (p = 0,658, p < 0,01), v Yrokeweviky Eunepio Online
Ayopav (p =0,439, p <0,01) kou tnv Emppon twv Influencers (p = 0,554, p <0,01).

H Tlapopuntikn xor EBwotiky Zvumeprpopd cvoyetiCeton Oetikd Kot oTOTIOTIKA
onuoavtika pe to Pnowkd XZyxedwotikd Epebiocpoata (p = 0,695, p < 0,01), v
Ynokewevikr Epnepio Online Ayopav (p = 0,335, p < 0,01) kou tqv Emppon tov
Influencers (p = 0,515, p <0,01).

Avtictorya, ta Pnowkd Zyedwotikd Epebiocpota moapovcidlovv  otoTioTiKd
onpavtikn Oetikn cvoyétion pe v Yrokeevikn Eunepio Online Ayopov (p = 0,356,
p <0,01) xor v Emppon tov Influencers (p = 0,575, p < 0,01). Téhog, petacd g
Ynokewevikng Eumepiog Online Ayopav wor g Emppong twv Influencers

KOTAYPAQETOL EMIONG OTATIGTIKG onpovTikny Betikn cvoyétion (p = 0,303, p <0,01).

OMec o1 ovoyetioelg sivar otatiotikd onuavikés o eminedo p < 0,01 (dumng

KatevBvuvong), e cuvolkd aplBud tapatnprioewv N = 174.

MMAPOPM
SYNAIZ® [KAI EOIZTPHOIAKA
ANTAMOI [[KH SYMIIEXEAIASTI
BH EPIOOPA KA

YIIOK_E
MITEIPI
A ONLI
NE ATO
PON

IFLU
ENC
ER
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Spearman's rho

>YNAIZ® |Correlation|1,000 ,648™ ,658™ 4397|554
ANTAM Coefficient
ONLINE Sig.  (2-. ,000 ,000 ,000 ,000
tailed)
ATOPEX
N 174 174 174 174 174
[TAPOPM _ (Correlation|,648"" 1,000 ,695™ 3357|5157
KAI Coefficient
conTiky Sig (21000 ,000 ,000 ,000
tailed)
svmnep N 174 174 174 174 174
OOPA
WH®IAKA (Correlation|,658"" ,695™ 1,000 3567|575
| Coefficient "
YXEAIAXT Sig. (24,000 ,000 ,000 ,000
IKA tailed)
N 174 174 174 174 174
YIIOK  [Correlation|439™ 3357 356" 1,000 303"
EMIIEIPIA Coefficient
B Sig. (24,000 ,000 ,000 ,000
ONLINE tailed)
aropon N 174 174 174 174 174
EITIPPOH_ (Correlation|,554"" L5157 L5757 ,3037 11,000
NFLUENC Coefficient
ER Sig. (2,000 ,000 ,000 ,000
tailed)
N 174 174 174 174 174
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**_ Correlation is significant at the 0.01 level (2-tailed).

I'o ™ diepedivion Sapopdv ™G TPOS TO0 VA0 OTIG PacIKEG HETARANTES TG EPELVOC
EPAPUOCTNKE O Un TAPoUeTpKdg €deyyoc Mann—Whitney U, A0y® pn KOvVOVIKNG
Katovoung tov oedopévov. Ta amoteAéopata £oei&ov 0Tt evtomiloviol GTOTIOTIKG
ONUOVTIKES OLOPOPEC LETAED TV 000 POUA®V MG TPOG TN ZuvarcOnuotiky Avtopolfn
a6 Online Ayopég (U = 2393, Z =-4,030, p <0,001), tqv [apopuntikn kot EOiotikn
Svuneprpopa (U = 2573.5, Z = —3,483, p < 0,001) kot to Pnoloxd Xyedrootikd
Epebiopota (U =2899, Z =—-2,485, p=0,013).

Avtifeta, dev SOMGTOONKE CTOTIGTIKA GNUOVTIKY S10pOopd LeTAED TOV QUA®Y OC TPOG
v Yrokeevikn Eunepia Online Ayopov (U =3580,5, Z=—0,405, p=0,685). Té\og,
KOTAYPAPNKE GTATIGTIKO CNUAVTIKY] Olapopd HeTa&d TV @OA®MV Kol ™G TPOg TNV

Emppon tov Influencers (U =2097,5, Z =—-4,935, p <0,001).

Test Statistics®

YYNAIZO A ITAPOPM KA

NTAMOIBH 1 E®IXTIKH YIIOK EMIIE

ONLINE AT YMIIEPIOO YHOIAKA ¥ IPIA ONLINEEIIIPPOH IN

OPEX PA XEATIAXTIKA ATOPQN FLUENCER
Mann-Whitney U 2393,000 2573,500 2899.000 3580,500 2097,500
Wilcoxon W 5553,000 5733,500 6059,000 6740,500 5257,500
Z -4,030 -3,483 -2,485 -,405 -4,935
Asymp. Sig. (2-tailed) ,000 ,000 ,013 ,685 ,000

a. Grouping Variable: ®0ro

['a ™ depedivnon o10pop®dV PETAED TOV NAIKIOKOV ORAO®V OTIC PacIKEC LETAPANTES

™G €pELVOC €QapUOSTNKE 0 Un Tapapetpkdg éaeyyog Kruskal-Wallis, Adyw un
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KOVOVIKNG KOTOVOUNG TV 0edopuévav. Ta amoteléopata £6e1&av OTL deV EVTOTIOTNKAY
OTOTIOTIKA ONUOVTIKEG O1POPES UETOED TOV MMKIIKOV OUAd®V MG TPOG TN
YvvoioOnuatikn Avtopon omd Online Ayopég (H = 1,576, df = 3, p = 0,665), v
[Mopopuntikn kot Eioticy Zvuneprpopd (H=1,743, df =3, p=0,627) ko to. Pnoroxd
Yyeoaotikd Epebiopata (H= 0,216, df =3, p = 0,975).

Avtictoya, dgv SlomICTOONKE GTATIOTIKG CNUOVTIKY Sl0POPOTTOINGT UETOED T®V
NAKLOKOV opdd®mv o¢ Tpog v Y mokeyevikn Eumepia Online Ayopov (H = 5,371, df
=3, p = 0,147). Avtifeta, KatoypdenKke GTOTIGTIKA GNLOVTIKY S0QOpE LETOED TMV

NAMKLK®V opadov wg tpog v Emppon twv Influencers (H = 8,067, df = 3, p = 0,045).

Test Statistics®?

TYNAIZ® A ITAPOPM

NTAMOIBH_ KAI E®IST YIIOK_EMIT
ONLINE_AT' IKH SYMIIWH®IAKA $X EIPIA ONLI EIIPPOH_IN
OPEX EPIOOPA EAIASTIKA  NE ATOPON FLUENCER
Kruskal-WallisH 1,576 1,743 216 5,371 8,067
df 3 3 3 3 3
Asymp. Sig. 665 627 975 ,147 045

a. Kruskal Wallis Test

b. Grouping Variable: Hlikia

Kepdrawo 5°: Zulniton

5.1 Zovoyn tov Bacikdv evpnuatwmv

H mapodoa Epeuva avEdelEe oapn Kot GUVEKTIKG EVPNLOTO CYETIKA [LE TN GYECT LETAED
CLUVOGOMUOTIKOV TAPAYOVI®V, YNELIKOV CYEOUCTIKOV £PERGUAT®V, KOWMVIKNG
EMPPONG kol online oyopaoTIKNG GUUTEPIPOPAS. LVVOMKE, TO OTOTEAEGUOTO

KOTOOEIKVOOUYV OTL 1 YNOUIKN KOTOVOAMOT GUVOEETOL OTEVEL UE UNYOVIGUOVG
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oLVOLCONUOTIKNG avVTOUOPNG Kol TOUPOVGLALEL YOPOKTNPIOTIKA TAPOPUNTIKOTNTOS KOt

efoTikng Taonc.

Ye eminedo oLOYETICEMV, JMIOTOONKAY OTUTICTIKO ONUAVTIKEG OeTIKEG OYECELg
HETOED TNG CLVOLGONUATIKNG avTOpoBNG amd Tig online oryopEC Kot TG TOPOPUNTIKNG—
eOOTIKNG  CLUUTEPLPOPES, TOV  YNOWKOV  GYESOOTIKOV — €PEOIGUATOV, TNG
VTOKEWEVIKNG eumelpiag online ayopdv kot ¢ emppong tov influencers. Avtictoyo,
N TOPOPUNTIKY KO E01GTIKT CLUTEPLPOPE TOPOVGINGE 1oYVPES OETIKEG CLOYETIGELS e
TOL YNPLOKE GYEOOGTIKG YOPOUKTNPIOTIKA TOV TAUTPOPLOV, KAODS KOl LLE TNV ETLPPON
TV influencers, evd cuoyeTioTNKE G€ PIKPOTEPO PAOLO LE TNV VTOKEEVIKTY EUTEPIQ
online ayopdv. Ta evppHaTO OVTA ATOTVTOVOLY Eva TAEY IO OAANAETIOPAGEDMY HETOED
oLVGONLOTOC, GYESOCUOD KOl KOWMVIKNG EMPPONG GTO YNOLOKO oyopooTikd

nepPAAAoOV.

Ocov apopd Tig ONUOYPAPIKES SLOPOPOTONCELS, TA ATOTEAEGHATA £0E1EAV OTL TO PVAO
oyeTileTal L OTOTIOTIKA CNUAVTIKEG SLOPOPES GE EMUEPOVS OLUGTACELS TNG WNOLOUKNG
OYOPOGTIKNG GUUTEPLPOPAS. ZVYKEKPLUEVA, KATOYPAONKAV OL0POPOTOGELS MG TPOG
™ cvvausOnpatikny avtopolPn amd Tic online ayopéc, TV TAPOPUNTIKY Kol €01GTIKN
CLUTEPLPOPE, To YNPLaKa oyedlaoTtikd epebioparta kot tnv emppon tov influencers,
EVD Oev JAMIGTOONKE OTOTICTIKG OMUOVTIKY SPopd MG TPOS TNV VITOKELUEVIKN

gunepio online ayopdv.

Avagopikd pe v nAkia, to amoteAéspata £0e1E0v OTL 01 TEPIGGOTEPES UETAPANTES
d€gV 010pOPOTOLOVVTOL CNUAVTIKG LETAED TOV NAIKIOKAOV opddmv. E&aipeon amotéleoe
n emppon tov influencers, yio v omoic KOTOYPAPNKE OTUTIOTIKE GMNUOVTIKY
dlpopomoinon HETOED TV NAIKIOK®OV OHAd®V, DTOINAMVOVTOS OTL 1 KOWVOVIKT Kot

OTLTIKY| EMPPON OeV PudveTal Le TOV 110 TPOTO 0 OO TO NAIKIUKA GTAS1.

YUVOMKA, TO EUPNUOTO TNG €PELVOG OKLOLYPaPOOV &va YNeIKO oyopooTIKO
nepPAALOV 6TO 0TOT0 1 GLVALCOMUATIKY] OVTAROIPT], O OYEOUCUOG TMOV TAATPOPUDY
KOL 1] KOWVOVIKT EMPPOTN GLVOEOVTOL GTEVE LE TNV TAPOPUNTIKY Kot EVIOTE €010TIKT
KOTAVAA®GT), EVO OPICUEVA ONUOYPAPIKE YOUPOKTNPLGTIKA, OIS TO GUAO Kot 1) nAlkia,

QOIVETOL VO AEITOVPYOVV SLOPOPOTOMTIKA GE EMUEPOVS SIOCTAGELG TG CLUTEPLPOPAC.
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5.2 ZOvdeon TV EVPNUATOV LE TO EPEVVNTIKE EPOTNUATO Kot TIC VITOOEGELS

H mapovoa evotnra eetdlel tov Pabuod otov omoio To EDPHUATO THE EPEVLVOS ATAVTOVY
OTO EPEVVITIKA EPOTNUOTO TOV TEOMKAY GTO EIGAYMYIKO KEPAANLO, OTOTLITMVOVTOG TN
oxéon HeTaEh CUVALGHMUATIKOV TOPAYOVI®V, YNELIKOV GYXEOOOTIKOV GTOLEI®V,

KOW®VIKNG EMPPONG Kot online oyopasTIKNG GUUTEPLPOPUC.

‘Eto1l, avoaeopikd pe to epsvvniikd Epomua 1 (EEl): oot ovvoucOnuatikol
Tapayovres ayetiCovral ue v wopopuntikn 1 ebiotikn online ayopaotiki couTEPIPOPA,
To. anoteAéopata £6elav OTL 1 cuvolcONUaTIK) avtapolPn amd T online ayopég
TaPOVGIALEL 1IGYLPT KOl CTOTICTIKA GNLULOVTIKT BETIKY] GLGYETION LLE TNV TOPOPUNTIKN
Kot €00tk ayopaoTikn cvumepipopd. To gvpnua ovtd vrodnimver OTL 0G0
evtovotepa Provetot to aicOnuo avtapolPng Kot uyopiotnong amd Ty oyopusTIKN
TPA&N, 1000 av&aveTon N TOAVOTNTO ELPAVIONC TOUPOPUNTIKAOV 1] ETAVUAALUBAVOUEV®DV

potifov kataviiloong. Qg ek tovtov, to EE1 aravtdrot Oetikd.

INa 1o gpevvnTkd Epampa 2 (EE2): Tldg 1o yneiaxd oyeoiootikd atoLyElo, Vioydovy
1 TOPOSOTOVY TNV TOPOPUNTIKY KO EPLOTIKI AYOPaOTIKI] COUTEPIPOPA,

To. EVPNUOTA KATEOEIEOV 10YVPES OETIKEC GLOYETIOES HETOED TAOV  YNOLKOV
OYEOLOOTIKMV EPEDIGLATOV KoL TNG TAPOPUNTIKIG—EDIGTIKNG GUUTEPLPOPAS, KAODS Kot
g cvvalsOnuatikng avtapolBng. Emmiéov, Kataypaenikoy S10poponomaceEls ®c Tpog
T0 VA0 G€ OLTN TN OWICGTACT), YEYOVOS TOL LTOONAMVEL OTL O GYESGUOC TMOV
YNOWIKOV TAATQOPUAOV OV  emmpedlel opodpopea OAovg tovg Ypnotes. Ta
amoteAéopato avtd omavtovv Oetikd oto EE2, emPefordvovrag tov porio Tov
YneKoH oxedoUoD MG  EVEPYOD  UNYOVICHOD  EVIOYLOMNG NG  OYOPUOTIKNG

GUUTEPIPOPAG.

Yyetkd pe to gpevvntikd Epomua 3 (EE3): Iloiog eivar o poiog twv influencers kot
TS OTNTIKNG KOILVWVIKNG ETIPPONS TN  OLOUOPPWON  OYOPOYV  GOVOLTONUOTIKNG
avtouoifng; n emppon tov influencers Topovcioce GTATIOTIKA ONUOVTIKEG OETUES
ovoyeticelg 660 pe ™ cvvousOnuotiky avtapolPn 660 Kol [e TNV TOPOPUNTIKI—
ebotikn ovumepipopd. ITapdAinia, KoToypdonKov Sl0PpOPOTOCEL MG TPOG TO GVLAO
Kot TV NAKia, pe v nAkio vo omoteAel TOV HOVASTKO OMNUOYPOPIKO TAPAYOVTO TOV
dwpoponoince onuovtik@ v emppon tov influencers. Ta evpnuota ovtd
VTOONAMVOLY OTL 1] KOWMVIKN] KOl ONTIKY EMPPON AETOLPYEL ®C OMNUOVTIKOS

TOPAYOVTAG SLOUOPPMONG TNG OYOPACTIKNG EUTELPiOC, amavidvTag Oetikd oto EE3.

57



Oocov agopd 10 epevvntikd Epotmua 4 (EE4): Ilog fiovvovv o1 yprnoteg ta
ovvaleOnuato TIpiv, Kata Kol ueta v online ayopaotikn gumelpio,

N VTOKEWEVIKN eumelpian online ayopdv cvoyetiotnke Oetikd pe OAeg T Paoikég
HETAPANTEG TG €PELVOG, OV KOl HE YOUNAOTEPN £€VTaom GE GUYKPIoN HE GAAES
dwotdoels. To €dpnuo avtd Oeiyvel OTL M OYOPOOTIKN eumelpio PrdveTol ¢
oLVOLCONUOTIKA POPTIGUEVT SLodIKAGIN, YMPIG OGTOGO VA O10POPOTOLEITAL GNLLOVTIKA
petad QUAwV 1N MAKloKoOv opddwv. Xuvvendc, 10 EE4 oamavtdtor pepkog,

AVOOEIKVDOVTOG TN ONUOcio TNG eumelpiag, aALd Kol TN GYETIKY] OUOLOYEVELD GTOV

Tpomo Biwong g,

INo to gpevvntikd Epotua 5 (EES): Yadpyovv dnuoypagiés diopopomoinoeis mwov
ETNPEBGLOVY TNV EVAADTOTHTO, GTOV YNPL0KO EQLOUO KOTOVAAWGHS,

T OMOTEAEGHATA £OE1EQV OTL TO GVAO GUVOELETAL UE GNUAVTIKES SLOPOPOTOU|CELS OE
EMUEPOVG OUGTAGEIS TNG YNOOKNG OYOPUCTIKNG GULUTEPIPOPAS, €V 1 MAKia
dwpopomolel Kupiwg v emppon twv influencers. Avtifeta, ylo TG TEPIGCOTEPEC
petafintég Oev  KOTaypAONKOV MAKIOKEG OlPOPOTOINGELS. XVVeEm®G, To EES
OTOVTATOL UEPIKMOG, VTOJEIKVOOVTOG OTL OPIGUEVA ONUOYPUPIKO YOPOKTNPLOTIKA

Aertovpyohv dLopopOTOMTIKE, ALY Ol OLOOLOPPX GE OAES TIC O10OTAGELS.

YUVOMKA, TO EVPHUATO TNG EPEVVOS TOPEYOVY GOPEIS OMAVINGES GTO TEPLGGOTEPQL
EPELVNTIKA EPOTNLOTO, OAVAOEIKVOOVTOG TOV TOALTAPOYOVTIKO YOPOKTNpa NG online
OYOPOOTIKNG GLUTEPLPOPAS Kol Tn ovvletn oaAlniemidpoocn ocvvoucOnuaTiK®V,

TEYVOAOYIKMOV KOl KOWVOVIK®OV TOPAyOVI®V.

5.3 Epunveio tov eopnudtov Kot 60voeon Toug e ) debvr| Bipioypagio

5.3.1 ZuvauoBnuatikn avtapoLBn Kot mapopunTikn—ebLotikn online
KaTavaAwaon

Ta evprpota g Tapovoag Epevvag emPePfaidvouy OTL 1| CLVAIGONUOTIKY AVTOUOPT
amd Tig online ayopég GUVOLETAL IGYVPE LE TNV TAPOPUNTIKT Kot €010TIKY) 0YOPUGTIKY|
ocvoumeprpopd. H Betikn cvoyétion mov kataypaenke svbuypappiCeton pe ) Bewpia
NG incentive—sensitization, cOpewva pe tnv omoia m vtomauivn dev oyetileton

OTOKAEIOTIKA pe TNV eumelpion guyapiotnong, oAAG Kupimg pe TNV evioyvon g
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emBopiog Ko g Tpocdokiag avrapopne (Berridge & Robinson, 2016). 1o ynoeloxo
nepPAAAOV, 1 TPOCAOKIDL GLTH EVEPYOTOLEITOL ETAVOAUUPOVOLEVO HECH UIKPDOV,

dpecmv avtapotBdv Tov GuVOIEVOVY TNV AYOPACTIKN TPAEY.

H Biphoypagio €xer deiler 011 N KotavdAmorn ovyvd Asrtovpyel ©C HNYOVIGUOG
pOOON S GLVVAIGHNUATOG, 1O10ITEPN GE KOTAGTAGELS GyyOVS, Oviag 1) CLVULGONUOTIKNG
dvopopiog (Dittmar, 2005). Ta amoteAéopoTo TG TAPOVOAG LEAETNG EVICYDOLYV QTN
) 0€om, vrodewviovtag 6t n online 0yopaoTIKY) GLUTEPLPOPA Oev mepLopiletarl e
AEITOVPYIKEG OVAYKEG, OAAL OTOKTA YOPOKTNPIOTIKO GLUVOLGOMUATIKIG OVOKOVPLONG
Kot emavalapPoavopevng  evioyvone, otolyeion MOV TMOPOUTEUTOVV GE  HOPPES

ocvumepLpoptkov ebiopov (Andreassen et al., 2015).

5.3.2 O poAo¢ twv PndLokwv oxedlaotikwy epedlopatwy (UX, nudging,
FOMO)

[d1aitepn onuacio Tapovctdlovy Ta ELPNUATO TOV APOPOVV TA YNPLUKH GYEOACTIKA
epediopata, To 0OMOl0L GLGYETIGTNKAV 1oYLPE TOGO LE TN GLVAIGONUATIKY OVTOUOPN
0G0 Kol [Le TNV TapopUNTIKI—e0ioTIKN cvunepipopd. Ta amoteAéspato avtd cuVAdOLY
pe 1t PProypoeioc mov avadewkvdst Tov polo Tov behavioral design wor g

OPYLITEKTOVIKNG EMAOYDV GTT OLAUOPPMOGCT] KATAVOAOTIK®OV amopacemv (Alter, 2017).

Mnyavicpol 6mwg to scarcity cues, to limited-time offers kot ot push notifications
&yovv amodeyfel 0tL evepyomolovy tov eoPo amwielng (FOMO) ko peudvovy tov
xpOVo yvoowokng enegepyocioc e andeacng (Huang et al.,, 2020- Hu, 2025). H
TOPOVCH EPELVO EVIGYVEL TO TAPUTAVE® EVPNUATA, OElYVOVTOS OTL O GYESAGUOG TV
YNOLIKOV TAATQOPUAOV OEV AEITOVPYEL AMANDS VTOGTNPIKTIKA, AAAL OmOTEAEL EVEPYO

TOPAYOVTO EVIGYVONG TNG OYOPUGTIKTG TAPOPUNCNG.

[MapdAAnio, n 10xLPN CLOYETION TOV YNEOKOV CYESOCTIKOV CTOWEI®V HE TNV
TOPOPUNTIKT GUUTEPLPOPA cLVOEETOL e Ta habit-forming povtéda UX, 6mmg to Hook
Model (Eyal, 2014), ta omoio. meprypdoovv 7TdG T ynookd mepPdriovia
dNUovpyovy emavaropuPavopevoug KOkAovg evepyomoinong, dpdong Kot avtouolPng.
Y10 mAaiclo twv online ayop®dv, o1 KHKAOL aLTOL QaiveTal va evioyhovy T petapoon

OTt0 TEPLOTAGLOKTY GE EXAVOAAUPAVOLEVT Kol evioTe ED10TIKT KATOVIA®ON.
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5.3.3 Emppon twv influencers Kat KOWWVLIKA—OTTIKI TEBW

To evpnuoata mov agopovv v emppon Tov influencers emPefordvovy Tov
KoBoploTIKd POAO NG KOWMVIKNG Kol OMTIKNG MEW® GTO GLYYPOVO YNOLOKO
owoocvotnua. H Oetikn cvuoyétion g emppong tov influencers pe tn cuvoicsOnpoatikn
OVTOUOBN Kol TNV TOPOPUNTIKI—E01OTIKY] GUUTEPLPOPE GUVAOEL HE WEAETEC TOL
AVOOEIKVOOUY TN OLVOUN TOV TOPOKOWVOVIKOV CYECEMV OTNV TPOBeon Kot o1

ocvuneplpopd ayopds (Boerman, 2020).

Xoupova pe ™ Pproypagio, ot influencers Aeitovpyodv g mPOTLTTOL AVAPOPAG,
ONUoLPY®OVTOG 0icONnoN OWKEWOTNTAG KOl TOVTIONG, T OTOi0. HEWDVEL TNV KPITIKN
AmTOCTOCT TOV KATOVAA®MTH 0omd T0 TTpoPfoaiiduevo mpoidv (Goswami & Ranawat,
2025). Ta omoteléopota TNG TOPOVGOS EPELVOC EVICYVOVV VT TNV TPOGEYYIoT,
delyvovtag 0t M emppon Tov influencers dev mepropiletar otnv TpdOeon ayopds, aALd

GLVOEETAL KOl LLE GLVOLCONUATIKEG OLGTACELS TNG KATAVAA®ONG.

H dwgpopomoinon mov mapatnpinke g mpoc v NAKIo EVIGYVEL TEPAUTEP® TN
Broypaekn Béon OTL N KOWOVIKY €mppon 0ev PLdOVETOL OLOOHOPPE GE OA TO
nAkokd otddlo, pe vedtepeg MAKlokég opdoeg va gpeavifovv  peyoldtepn

EVLOAMTOTNTO € OTTIKA Kot Kovwvikd epebicpata (Valkenburg, 2022).

5.3.4 YTIOKELUEVLIKN eUMELpla online ayopwv Kol cuvoloOnuaTiki
EUTTAOKN

H vrokeyevikn gumelpio online ayopmv mapovcioce Betikés, av Ko acbevéstepeg,
ovoyeTIoELS e TG Pacikég peTafAntég TG Epevvag. To eOpnua aVTd LTOINAMVEL OTL T
eumepion YpNoNS TOV YNEWOKOV TAATEOPU®V OTOTEAEL ONUOVTIKY, OAAL Oyt
OTOKAELGTIKY], GLVIGTMOGA TNG OLYOPUGTIKNG cuumeplpopdc. H BipAoypagia £xet deilet
otL n Oetikr| eumeplan eVioyvEL TN GLVOICONUOTIKY EUTAOKT Koi Tn dudbeon Yo

emavoarapPavopevn ypnon, Wiaitepa e mobile wepifairovta (Zheng et al., 2019).

Qo1660, 1 amovcio. VIOVOV SOPOPOTOMCEDYV MG TPOS TO PLAO Kol TNV MAKia
vrodnAmveL 0Tt 1M gumelpion Tov  online ayopdv evoéyetar va  €xel  mAEOV
KavovikoromBei, Astrtovpydvtag g Kotvo vroPadpo mdvw oto omoio evepyomotovvTal

GALo1, o 1oYVPOL UNYOVIGHOL ETLPPONGS, OTMG TO cuVaicONUa Kol 0 oXESAGUOC.
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5.3.5 Anpoypadikol mapdyovteg kot evoAwtotnTa otov PndLakd eBlopd
KQTAVAAWGONG

Ta guvppaTo TOL APOPOVV TIC INUOYPUPIKES SLOPOPOTOMGELS delyvouy OTL TO POAO
KoL 1 NAIKI0 AE1TOVPYOUV ETAEKTIKG 0¢ Tapdyovies dtapopomoinong. H BiAoypapio
EXEL KATAYPAYEL OLOPOPES PUAOL GTNV TOPOPUNTIKY] KO GLVOLGHNUOTIKT KATAVAA®OT),
LE TIG YUVAIKEG cLYVA Vo epeavifovy vynAotepn cuvorsOnuotikn eumiokn (Dittmar,
2005- Rook & Fisher, 1995). Ta amoteAéopato TG TOPOVCAG EPELVOS KIVOOVTOL TPOG
avtn TV kotevbuvon, yopic ®oTO60 VO LTOONAMYVOLV KOOOAKES ONUOYPAUPIKEG

EMOPACELC.

H mepropiopévn dapopomoinon ¢ mpog v nhkia, pe eaipeon v emppon 1@V
influencers, cuvddel pe cvyypoves mpoceyyicelg mov vrootnpilovv OTL N YNPELaKN
KatavdAwon €xet dwyvbel o gupliTEPO MAIKIOKE QACUOTO, HELDOVOVTOG TIC

napadoctakég nAklakég dtakpioelg (Lamberton & Stephen, 2016).

Kepdiaio 6: Xvunepacporta

H moapovoa épguva avédelée pe coenvela 0Tt 1 online oyopaoTIKY) GUUTEPLPOPH dEV
pmopei mAéov va epunvevdel amokAeloTkd G pio 0pOOAOYIKN, AEITOVPYIKY dadtKaGio
KAALYNG avaykodv, oAAE cvviotd éva oOVOETO YuYOAOYIKO KOl GLUTEPLPOPIKO
QOVOLEVO, TO OTOI0 OOUOPPAOVETAL OTd TNV CAANAETIOPOCT GLVUGONUATIKOV
KATOOTAGE®DV, YNOLIKOV GYEOOCTIKOV HUNYOVIGUAOV Kol KOWWOVIKNG emippons. Ta
gupfuata Kotadekvoovuv Ott ot online ayopég Agttovpyodlv LYV ®G UNYOVIGUOGC
bpeonc avropoPng Kot cvvoioOnuatikig pvOUIONG, HE  YOPOKTNPLOTIKE TOL
npooeyyilovv potifa TopopuUNTIKNAG Kol, GE OPIOUEVES TEPIMTAOGELS, E£OIGTIKNG

GLUTEPIPOPAG.

[dwitepa onpoavtiky avadeiybnke m éviovn oxéon petad TOL CLVUIGONUOTOS
avTOpOBNG Kot NG TapopuNnTIkng N €oTiKng ayopaotikng ocvumepupopdc. H
OLOYETION OVTY] LITOINADVEL OTL 1] AYOPACTIKY TPAEN 0TO YNPLoKO TEPPAALOV dev
neplopiletar 610 amoTéAesa TNG OMOKTNONG EVOS TPOIOVTOC, AAAL GLUVOEETOL BppTKTOL
LLE TNV TPOGOOKia ELYOPIGTNONG, AVOKOVPIONG 1) TPOCWPIVNG PeATiong TG d1dbeonc.
To evpnuo avtd evicydel v dmoyn 6Tt ot online ayopég HITOPOvV VoL AEITOVPYNGOLY
MG VTOKATACTOTO CLVOLCONUOTIKNG evioyvong, 1Wimg oe mEPLOdOVG Gyyovs, aviag 1

YOYOLOYIKNG TTiEONC.
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[MapdAinia, o pOAOC TOV YNEOK®OV OYEOOOTIKOV OTolEimv  amodelyOnke
kaboprlotikdc. Ta amoteléspata delyvouv OTL unyavicpol OTmg T scarcity cues, ot
ewomomoelg push kot m evkolMa one-click ayopdg dev Aertovpyodv  amAMDC
VTOGTNPIKTIKA 6T dtadikacio ayopds, aAAd eVioyDOLV EVEPYA TNV TAPOPUNTIKOTNTO
KOl HLELOVOLV TO, TEPOMPLL YVOOTIKOD €AEYYOVL. O yMe1oKOS 6YedacUOs, EMOUEVOC,
dev glvol 0VOETEPOC AMOTEAEL EVaV EVEPYO TTAPAYOVTA SIOUOPPOONG CLUTEPIPOPAS, O
omoiog umopel va evioyvoel KOKAOVG dpeons avtapolPng kot eTavoiopfovopevng

KOTAVAA®ONC.

Inuoavtikn avadeiynke kot n enidpacn tov influencer marketing, To omoio paiverat va
AE1TOVPYEL OC YEQPLPO AVAUECH GTN GLVOIGCOMNUOTIKY EUTAOKT KOl TNV OYOPOGTIKY|
andégaon. H ontikn mopovsioon mpoidoviwv, 1n oenynon EUTEPIOV Kol 1 TopO-
KOW®VIKT oyéon Le Toug influencers gvioyvovv v embopia kot v tpdOeon ayopdc,
GLYVA LETATPEMOVTOAG TNV KOTAVAAMOT| GE KOW®VIKA vonuatodotnuévn eunepio. Ta
EVPNLOTO VITOINADVOLY OTL 1 EMPPON VTN Oev Teplopiletar otV evioyvon g
npobeong ayopds, oAAG ocvvdéetar kot pe TNV avaltnomn ovioponig Kot v

TOPOPUNTIKT] AVTOTOKPLOT).

H vrmokewevikny eumepio twv online ayopmdv avadeiydnke ¢ pio TOALIACTOTN
dwdkacio, M omoio mepAapPivel cvvolcONUATO TPOCUOVAG, €LYXOPIoTNONG Kot
J€yepoNg TPV Kol KOTA TNV ayopd, OAAL KOl, OE OPKETEG MEPUITAOGCELS, EVOYNG M
apeBopiag petd v orokAnpwon ™. To potifo awtd vrootpilel v dmoyn ot N
YNOEKN KotaviAmon eviacoeTol 6 Evay @A KOUKAO cuvalsONUOTIKNG EVIGyLong

KOl Omo@OPTIONG, O Omoiog Umopel Vo EVIOYLEL TNV EMOVOANTTIKOTNTA TNG

GUUTEPLPOPALG.

Oocov apopd TG ONUOYPAPIKES SLOPOPOTOMGELS, TO OTOTEAEGLOTA VITOOEIKVOOLY OTL
T0 QUAO Kot 1 MAkio. cLVOEOVTOL LE OLOPOPOTOMGELS GTNV EVTOOT) OPLGUEVEOV
SCTAGEWMV TNG YNOLOKNG 0yOPaoTIKNG epmelpiag. Ot d1apopég avTég dev avarlpolv Tov
YEVIKO UNYOovIGHO AEITOVPYIOG TG YNOLOKNG KOTOVIA®ONG, dALE VITOSNAGVOLY OTL M
ELOAMTOTNTO GTOV TOPOPUNTIKO 1 €010TIKO YopaKTipa TV online ayop®dv dev glval
opoopopen otov mANBuoud kot emmpedletor amd KOWMOVIKE Kol OVOTTLELNKA

YOPOKTNPLOTIKGL.

YUVoMK(, M HEAETN GUUPBAALEL OVCIACTIKA GTNV KATOVONGT TOL YNOLoKov €01GHOV

OV KATOAVAA®GY, TPOTEIVOVTAG ML OMOTIKY] TPOCEYYIoN 7OV GLVOLALEL
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ocuvaloONUOTIKODG TOPAYOVTEG, YNOLOKO OYeOoUO Kol KOW®VIKY emppon. Ta
evpnuata vroypoppilovv O6tL 1 online 0yopaoTIKY] GUUTEPIPOPE amoTeEAEl Eva
duvapukd medio, 6To 0moio 1 TEYVOAOYin dEV AELTOVPYEL UMAMG MG HEGO GLVOALAYNC,
0AAG ¢ TEPIPAALOV SLOUOPPOONG EUTEPLOV, KIVATP®V Kol cvuvoucOnudtov. H
KOTOVONOT OVTNG TN TOALTAOKOTNTOS Eval KPIGIUN TOGO Y10 TNV EXIGTNLOVIKN £pELVAL
060 Kot yoo TV avdmtuén mo vredfuvev kol PIOGILOV TPIKTIKOV GTO YNELoKO

eunoplo.

Kedbalaio 7: MNeploplopol TnC €peuvac Ko
TMPOTAOCELC yLla LEANOVTLKN EpELVA

[Mopd ™ ocvomuatiky] mpocéyyion kot T HeB0d0AOYIKN GLVETEW TG TTAPOVGOG
épevvag, elvor omapaitnTo vo ovoyvoplotohv Ooplopévol TEPLOPIGHOL, Ol omoiot
emmpedlovv TV epunveia kot ) yevikevon tov evpnuatev. H avayvopion avtov tov
TEPLOPICUDV OEV OMOOVVOUADVEL TN HEAETN, GAAL evioyDel T dSwpdvelo Kot TNV
EMOGTNUOVIKT NG gykvpdtnto, Oétovtag mapdAinAa T Ploelc ywoo mepoTéP®

EPEVVNTIKT OLEPEVVIOT).

"Evag Bactkdc meptoptopodg agopd tov dStatopeakd yapoktnpa g Epevvag. H cuiloyn
TOV SEOOUEVOV TPOYLOTOTOMONKE GE Pio GLYKEKPLUEVT XPOVIKT GTLYUN, YEYOVOS TTOL
OgV EMTPETEL T OLEPEVVNOT AUTIOODV GYECEWV 0VTE TNV TopakolovOnon ¢ eEEMENS
NG OYOPUCTIKNG GUUTEPLPOPAS GTOV Ypdvo. [Tapdtt 01 cuoyETicES MOV gvTomioTNKAV
elval oToTIoTIKE oNUAVTIKES Kot BempnTikd cuvenels, 0ev HTopovV va epunvevBodv ¢
amodeifelg atidtrag, aAld ¢ evoeifelg cuvimaping Kot aAANAETidpacg Hetald Tmv

UEAETOUEVOV HETAPANTOV.

Emmiéov, m épeuva Poociommke o€  avtoovoeepopeva  OedopnEve,  HECH
EPOTNUATOA0YIOV, YEYOVOG TTOL EVOEXETAL VO EMNPEALETAL OO KOWMVIKA EMBVUNTES
OTOVTNOELS, VTOKEWEVIKEG EKTIUNCELS 1N  TEPLOPICUEVY]  EVOOCKOTNGON T®V
ovppeteydvtov. Idwitepa oe ntuata mov oyetiCovion pe mapopuntiky 1 €016TIKN
CUUTEPLPOPEL, VITAPYEL TO EVOEYOUEVO VTOEKTIUNONG TNG £VIAONS 1 TNG GLYVOTNTOG
TETOUMV TPOKTIKOV, AOY® KOWMVIKOV 1] TPOCHOTIKOV QPAYHL®OV CTNV ELMKPIVY

avtoalloAdynon.

"Evag akdun meploptopdg apopd T cuvheon Kot To YOPUKTNPIOTIKG TOL JElYHOTOG.
[Topdtt 0 péyebog Tov delypatog KPIVETOL ETOPKES Y10 TN CTOTICTIKY OVAAVCT] TOL
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mpaypatoromOnke, N Toyodol  OEIYMATOANYIL  KOL  TO  GULYKEKPLUEVO
KOWOVIKOONUOYPAPIKO  TAaiclo  meptopilovy  1Tn  duvatodTNTe.  YEVIKELONG TMOV
AmOTEAECUAT®OV OTOV €VPUTEPO TANOLGNO. [dlaitepa TOMTIGUIKOT, OKOVOULKOT Kot
KOW®VIKOL TOpayovTeS TOL YopakTnpilovy TNV EAANVIKN TPAyLLOTIKOTNTO EVOEYETOL VO
SLLPOPOTOLOVY TNV YNPLOKT| KATAVOAWDTIKY] GUUTEPLPOPA GE GVYKPLoN UE AAL d1ebvn

TAQLGLOL.

[TapdAAnia, 1 Topovco LEAETN EMKEVTPOONKE ATOKAEICTIKO GE TOCOTIKT EPEVVITIKN
TPOGEYYIOT, YEYOVOG TOV, AV KO ETITPENEL TN GTOTIOTIKY] OTOTOTMOT] GYECEDMV KOl
tdoewv, Ogv mopéyel o€ Pabog Koatavonon TV POUATIKOV S0CTAGE®V NG
ayopaoTikng eunepiag. H amovsio mootikdv dedopévov meplopilel ) dvvatotnta
JLEPELVNONG TOV TPOCOTIKAOV AP YNCEMV, TV VITOKEYEVIKMOY VONUOTOIOTNCEMY Kot

TOV AENTOV CLVUGONUATIKOV OTOYPDOCEDY TOL GLVOOEVOVY TNV online KATAVAA®GON.

Aopupavoviag vmoyn TOVG TOPATAVE TEPLOPIGUOVS, TPOKVITOVV  GNLOVTIKEG
TPOOMTIKEG Yo UeAAOVTIKY] €peuva. Meldovikég peréreg Ba  pmopovoav va
vioBetnoovv dwypovikd (longitudinal) oyediacpod, dote va eEetdoovy oG eelicoeTon
N oyxéon peTaEyL oLVUIGONUATOG, YNEUKOV  EPEDICUATOV KOl  OYOPOCTIKYG
CLUTEPLPOPES GTOV ¥POVO, KAOMDS KOl OV O TOPOPUNTIKOG YUPOKTNPOS TmV online

ayopav umopei va evioyvbel 1§ va petprootel péca omd emavalapfoavopevn £kBeon.

[Switepa yovipun Ba rav n aglomoinon pekt®v puebodd®V, GuVOLALOVTOG TOCOTIKA
epyoreia pe mO0TIKEG cLvevTeLEelg N NUepoAdyla epmelpiag. Mia Tétola TPocEyyion
Ba emétpene TV €1¢ PAO0g KaTavONGN TOL TPOTOL [LE TOV OTOI0 O1 YPNOTES PLOVOLV TNV
avTopo1P, TNV avaKOLPLOT 1) TV EVOYN oL GLVOdEVOLY TIG online ayopés, pmTilovtag

TTUYEG TOV OEV UTOPOVV VAL 0oTLTMHOHV TAP®G PECH KAMUAK®V HLETPNONG.

EmumAéov, peAlovtikn| épevva Bo pmopodce va e6TIACEL GE MO eEEIOIKEVUEVES OUADES
TANOLGHOV, OTMG VEOLG EVIIAIKES, dTopa [l YNAN xpnon social media 1) kotavaAwTég
OV YPNOUOTOOVY cLoTNUHOTIKG mobile commerce mhatedpues. H depevvnon
SLPOPOV VA KOTVOVIKOOIKOVOLIKO EMTEDO, YNOLOKT| EE0IKEIMON 1) TOTTO TAATPOPLOGC
Bo UmopovoE Vo TPOGPEPEL TLO GTOYEVUEVA EVPNUOTO GYETIKE LE TNV ELOAMTOTNTA

OTOV YNOoKO €010 KATAVAAMOTS.

TéNog, 101aitepo evdlapEpov Tapovctalet 1 peAlovtikn eE€taon g nlkng ddotTaong
TOV YNELoKoL oyedlacpov Kot Tov influencer marketing. "Epgvveg mov Ba diepguvovv

TNV 100pPOTHOL OVAUESO OTNV EUTOPIKT OMOTEAEGUOATIKOTNTO KOl TNV WYNOLOKN
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eunuepicc TOV YPNOTOV UTOPOLV VA GLUUPAAOVY OLCIHCTIKG OTY JUOPPOCT
VIEVOVVOV TPOUKTIKOV GTO MNAEKTPOVIKO EUTOPLO KOl OTN YAPOEN TOATIKMOV TTOV

neplopifovv v evioyvon e016TIKOV poTifmv.

2uvolkd, n mopovoa Epevva BTl Eva otabepd BewpnTikd Kot epmelpKod vtofabpo yio
™ HEAETN TOL YMElakoy ooV GTNV KATAVAA®GT), EVO Ol TEPLOPICLOL TNG AVOiyouV
YOVILOUG SpPOHOVS Yo TTEPOUTEP® dlepedvnon €vOg Qatvopévov mov eEeAiooetan

SLVOUIKE KO ATOKTA OAOEVA KOl LEYOADTEPT KOWVMOVIKT GT|LLOCTL.
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