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‘H YHEYOYNH AHAQXH

H IIpoeotakn Mapia, yvopilovtog Tig cVVETEEG TG AOYOKAOTNG, ONAGV® vItevduva OTL 1)
napovoa epyoacio pe titho «Ilog 10 CRM emnpedler v eumhokn (engagement) twv
KOTOVOADTOV/TEAATOV oG pikpopesaiog emyeipnong oty EAAGSa», amotelel mpoidv
aVOTNPE TPOCMOTIKNG EPYOCIOG Kot OAEG OL TNYES OV £X® XPNOYOTOMGEL, £xovv dNAwOeT
KatdAAnAa ot Piploypagikéc moapamouméc Kot ovoeopés. Ta onueio 6mov &y
YPNOOTOMGEL WOEEC, KEIUEVO /KO TNYEG AAL®DY GLYYPOPE®V, OVOPEPOVTOL EVILAKPLTA GTO
KEIWEVO PE TNV KOTAAANAT TOPOITO UMY KO 1] GYETIKT AvaQOpd TEPIAAUPAVETOL GTO TUN O TOV

BPBMOYPOPIK®OV aVAPOPAOV LE TANPT TEPTYPAPT.

H Anlovoa
[Ipoeotaxn Mapia
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Hepiinyn ota EAAnvika

Melretdvtag v vadpyovca PAoypaeio 0ALY Kol LEGH TPOCOTIKMOV GUVEVIEVEEWV UE
eMayyeApLATIEG TOV EVPLTEPOL KAGOOL TG Emikovaviag, n mtapovoa dSimhopatikny 6o
EMEIPNOEL VO evTomicel Twg ta cvothpata Customer Relationship Management (CRM)
emnpealovv v avénon g eumiokng (engagement) tov nedatdv. H épevva, mootikod
YOPOAKTNPO, LEGO OO OTOKEG GUVEVTEVEELS OE CUYKEKPIUEVEG KATNYOPIES EMAYYEALATIOV —
nov gpyalovtol o€ pkpouecaieg enyepnoelc oty EALGSa kot acyorovvtar o€ social media,
10 CRM «at porovg Emikotvmviog yevikoTepa- KATEYPAWYE EVOLOPEPOVTO OTOTEAEGLOTAL.

Boowd dwomietddnioy:

a) H oAAnAenidpaon tov dedopévov amd Tig duvatdtnteg 6toyevong kowvov omd CRM kot
social media 0dnyodv G€ MO OMOTEAEGLOTIKEG EVEPYEIEG LAPKETIVYK KO TEMKA 6TV avénon
TIOTOTNTOG TV TEAATMV.

B) H cupforf tov tpocomomomuévay evepyelmv udpketivyk oe CRM ko social media,
odnyel oV aénon ¢ IKavomoinong Kol TG EUTAOKNG TV TEAUTAOV.

[Ma 6Aa T oToKEin TOV TOPOVGIALOVTOL GE ETOUEVEG GEMOES, etvar pavepd 6Tt o CRM
amotelel KA Yio TNV ONOVPYIN OVTAYWOVIGTIKOV TAEOVEKTNLATOC 6€ pia etatpeio. Ta
ovumepdopata g Epevvag emPePordvouy v avénon tov customer engagement ce
pikpopecaieg emyelpnoelg oty EALGO o1 omoiec a&lomolovy 610 Péyioto TALoV TV Tdom
NG EMOYNG, VO YPNOLOTO0VV KOl AVOADOLV OEOOUEVOL Y10, TTLO OTOTEAECUOTIKEG EVEPYELEG

uapketvyk oo CRM - social media.

AgEaig KAhe1010

CRM, customer engagement, sumloxn, loyalty, miototnta, social media
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Hepiinyn otnv Ayyhkn N'voooa

By studying the existing literature but also through personal interviews with professionals in
the wider field of Communication, this dissertation will attempt to identify how Customer
Relationship Management (CRM) systems affect the increase in customer engagement. The
research, of a qualitative nature, through individual interviews with specific categories of
professionals - who work in small and medium enterprises in Greece and are involved in
social media, CRM and Communication roles in general - recorded interesting results.
Basically key findings were found:

a) The interaction of data from audience targeting capabilities from CRM and social media
lead to more effective marketing actions and ultimately increased customer loyalty.

b) The contribution of personalized marketing actions in CRM and social media leads to an
increase in customer satisfaction and engagement.

In all the learnings presented in the following pages, it becomas clear that CRM is a key to
creating a competitive advantage in a company. The conclusions of the research confirm the
increase in customer engagement in small and medium-sized businesses in Greece, which
now make the most of the trend of the time, to use and analyze data for more effective CRM -

social media marketing actions.

Keywords

CRM, customer engagement, loyalty, social media
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Kepaimo 1 - Excayoyn

H ymowoxn eroaviotoon éxet cupPdiet oTig HEPEG HOG OTIV ONUOVPYIN VEDV EVKAIPIDV TIG
omoieg o1 etTapeieg yio vo emm@eAnBovv tpénet va cupPadicovv pe ta véa dedopéva g
emoync (Kolter, 2009).To ynolakd papketvyk Aouwmdv, EXEl G AmOTEAEGLLO TV OAAXYT TOV
TPOTTOL YPNOMNG NG TEYVOLOYiOG Kol amotelel avaykaio oTotyelo Yo £va opyaviopd Kabag pe
NV EQOPUOYN TOV GLUPAAEL GTNV ATOKTNGN Kol S1OTPNOT TOV TEAATMOV, LEGH TNG

aAnAenidpaong pali tovg (Desai,2019).

Ta cvompota CRM (Customer Relationship Management) €yovv apyicet va vioBgtovvton
eVPEMG OTA EMYEPNOKA TEPPAALOVTO ad TV dekaetia Tov “90, Bondmvrag Tig eTapeieg
va dtoryelpilovTon KATaAAA®G TIC GYEGELS e ToVg TeAdTeS TovG. Katavomvtog mopdAinia,
611 marketing emikowwvio tpénel TAéov vo Pacileton 6To XTicYo GYEoNG e TOV
TEAATN/KOTOVOAW®TY, TPV KOV OKOUO OO TV TPOTY TOAN oM, 1| EAAewyn Tov CRM
ocvoTNUATOV, Kahotd oxeddv adbvarn v aviantuén telatelokmv oxéoemv (Nogueira,
Borchardt, 2022). X cuvévacuod pe o TponyUEVO yneloko TepBAALov TG ETOYNS, Ot
etoupeieg aglomo1oHv ta O1bEoia YneLoKd Kovailo Ommg HECH KOWVMVIKNG OIKTVMOONG,
email, 1otdétonovg, Mote va cuVEEDOVV e VITAPYOVTES Kat VIToYNeLove tehdteg (Desal,
2019). [Mapatnpeitol Aowmdv pio TPOGEYYIGT TOV YNELOKOD HAPKETIVYK , TEAATOKEVTPIKT,
LETPNOUT KOl S10OPACTIKY], YEYOVOG TOV EMTPENEL TNV EEATOUIKEVGT Kot TopakoAovOnon
NG OMOTEAECUOTIKOTNTOG TOV KOUTOVIOV KL TNV TPOGEYYIoT) T®V TEAATOV amd TOAAEG
mAateopueg/ uéca (Pineiro, Rolan, 2016). Ot etonpeiec 0&10moumdvTag TIG TANPOPOPIES TOV
ovAAEYouVv pe v Ponbeto CRM cuotnudtov, Hmopovv va dnUiovpynoouvy EE0TOUIKEVUEVO
TEPLEYOUEVO Y10l TOVE TEAATESG TOVG KOl VO GTOXEVGOVV GUYKEKPIUEVEG OLLAOES AYOPOTTIKOD
kowov (Ward, 1999). H Bdon avtod tov véov mpocavatolopol eival 1) KaTavonon Tov
OTOUIK®V OVOYKAV KOl TPOTYNCEDV TMOV TEAATMV KoL 1] TPOCUPLOYY| TOV EMKOVMVIOK®DV
dpbdoewv og avtéc. 'Exyovv yivelt moAlég épevvec mdvo ota ototyeio T omoia evicybhovv TV
EUTAOKT] TOV KOTAVOADTAOV, TNV 07010l 01 ETAPEiEg amd TNV TAEVPA TOVG, TPocTadov va.
petpnoovv cg ke évav mtpocononompéva, Bétovrag KPI’s axodun ki edv dev Exouvv
ayopaotikn oxéon poli toug (Verhoef , Reinartz , Krafft, 2020). Avtictotya, ot mAinpopopieg
OV GLAAEYOVTOL OO TTNYEC K evEPYEleg evtog 1| ektdg Tov CRM, petd amd v dadikocio
eneepyaciog Tovg, £(0VV ooV GTOYO TNV UEYIGTOTOINGT TG IKAVOTOINoNG Kot TG
TIGTOTNTOG TOV TEAATMOV KoL OTOTEAEL GNUAVTIKO TapdyovTo adENOoTG TS 0mddoong Hiog

etaupeiog (Long, Khalafinezhad, Ismail , Rasid, 2013). To pdpketvyk ofjpepa yivetor o€



peydio Pabud péca omd To HEGH KOWVMVIKNG SIKTOMOTNG T 0ol £(0VV TAEOV SIEIGOVGEL
oti; entyepnoelg (Zhao,2015). Eivor amodedetypiévo 6Tt pmopovv vo ennpedoovy 1060 TV
EUTAOKN KoL TNV TPOOEG TOV KATAVOADTAOV Y10 Ayopd TPOIOVI®MV, OGO KoL TNV TGTOTNTA

TOVG 0€ €va TPOIOV 1 aKOUN KoAvTepa o€ pia papka (Ao , Bansal , Pruthi , Khaskheli, 2023).

AVTIKENEVIKOG OKOTOC TG TOPOVCAG SUTAMUOTIKNG, Elval Vo avadeiel HEG® TO0TIKNG
€peuvag OTL 01 EVEPYELEG TOV TTPOLYLOTOTTOL0VV 01 etonpeieg pe xprion CRM mpoypappdrov, to
omoia a&lomolovv dedopéva mov Exovv cLAAEXOel amd ta social media, copPaiiovy oTnv

avénon ¢ EUTAOKNG TV Katavolmtdv (customer engagement).

Kepaiao 2 - Oempnriki] Ogperioon / Biploypaguki) Avacskonnon
2.1 Evooyoym

2V o0yxpovn YNELoKN ETOYN, TNG OAOEVO OLEAVOUEVIC OVTOY®VIGTIKOTNTOG, Ol
EMYEPNOELS avTIAapBdvovTal T onpacio tg enitevéng Kot dtatnpnong evog evepyol
deooV pe Toug meAdTEG ToVG. 'Eva gpyaeio mov €xetl amoderybel og Wdaitepa
amotelecpaTikod otov Topén avtd givor 1o CRM (Customer Relationship Management)
(Smith, 2019). 'Eva CRM coomnua ovaQEéPETOL GE L0 GEPA CTPOUTNYIKMV, OUOIKACIOV Kol
TEYVOAOYLDV TTOV £XOVV GYEOOGTEL TOGO Yol vl dtoryepilovTal, 0G0 Kot Yo va. BEATIGTOTO100V
TIG GY£0ELG oG etatpeiog pe toug meddteg g (Brown, 2018). Xt6x0g tov CRM egivor va
OLAAEYEL, avaAVEL Kot 0EI0TO1EL OEGOUEVE TEAATMV Y10 VO KATOVOTOEL TIC OVAYKEC, TIG
TPOTIUNCELS KOL T GCOUTEPIPOPE TV TEAUTAOV, Kol VO TOPEYEL EEATOUKEVUEVEG AMOGELS Kol

eumelpiec.

Yta mhaicto avtig TS epyacia, Ba e€etdcovpe oo 10 CRM ennpedlet to customer
engagement, TPOGPEPOVTOS TAEOVEKTILOTO, KOl EVKOLPIES Y10l TV EVIGYVOT| TOV GYECEMV LE
toug mehdteg. To CRM amotedet £va ioyvpo epyaieio yio Vv evicyvon tov customer
engagement, T0 0010 AvAPEPETAL GTOV PUOLO CLUIETOYNG, OLPOGIMONG KO OEGUEVCTG EVOG
neAdtn mpog pa etaupeio (Anderson, 2020). Otov o1 meAdteg eUmAEKOVTAL EVEPYA LLE L0l
etapeio, EKONADMVOVY HEYOADTEPO EVOLPEPOV, TPOTIUNGT KOt TOAVOTNTO EMAVAANTTIKNG
ayopds. Méow tov CRM, ot gtatpeieg pmopovv va aElomomacovy Ty ovaAvoT 000 UEVOV
TEAATAV Y10, TV AVAYVAOPLOT KO KOTAVONGT TV TPOTYUNCEDY KOl OVOYK®Y TOVG, KOl VoL

TPOCPEPOVV EEATOUIKEVUEVES KOl TPOGOPLOCLEVES VIMpesiec. H avayvdpion tov mpogik



TOV TEAUTAOV EMTPETEL TNV ATOCTOAN EEUTOMKEVUEVOV UVOLATOV KOl TPOGPOPADV,

EVIGYVOVTOG £T61 TN GY€oT HETOED TG eTapeiag Kot Tov meratmv g (Jones, 2021).

2.2 Ti givan To CRM

To CRM , ovpgwva pe tov Storbacka (2000) eivar « H Awyeipion Tehatiokmv Zyécemv
amotelel piot OAOKANP®UEVT] GTPATNYIKN Kol Evar 1) d1ad1KaGia Yo TV ardKInon, TV
dTPNoN, TNV CLVEPYACIN e EMAEYUEVOVS TEAATEG MOTE Va dnpovpynBel avotepn atio
v TV grapeio Kon tov meAdTn. [Ipdrerton yio v 0AOKANP®OT TOL HAPKETIVYK, TOV
TOANCEWV, TNG EELANPETNONG TEAATMOV Kot TNG OAVGIONG EPOSUGLOD TOV OPYOUVIGHLOV Y10
NV EMITEVEN UEYOADTEPNG AMOTEAECUATIKOTNTAG Ko TOpOoyNS a&iog yio Tov meAdTn»
(Storbacka, 2000). Mia o cuvontiky epunveia exkepdlel ott to CRM cvotiuata givot
EMYEIPNUATIKEG EQUPUOYEG OLOYEIPIONG TEAATELONKDV GYEGEMVY TOV GUUTEPTAAUPAVOVY

nwAnoelg Ko eEumnpétnon neaatov (Gefen, Ridings, 2002).
Nuepa, 10 CRM mepthapPdver Tic evEPYELEG TOV APOPOVV:
o AbOEnon ToOANCE®V Y10 TIG ETOPETIES
e Efvmnpétmon nedatdv (CS)
o  Madapketvyk

e Emkowovia pe TEAATES KOl dpacTNPLOTNTES SLOYEIPIONG AVTNG TNG EMKOVOVING

(Financial Times, 2000)

Ta cvomuota dwyeipiong tehatelokdv oyécoemv (CRM) vioBetodvton OAo Kot TEPIGGOTEPO
om0 TIG EMLXEPNCELS Y10 VAL PEATIOCOVV TIC GYECELS LLE TOVG TEAUTES TOVG
(Rigby,Reichheld,Schefter). To CRM, péom g xprong S1dpopov TOKTIKOV LAPKETVYK TOV
00MYOVV GTNV GOVIEST 1| GTNV STNPNON TNG EMAPNG LE TOV TEAATN LETE TNV TOANON,
EMOUDKEL OVOIUGTIKA TNV O10THPNOT TOV TEAAT®V. Mia akdun To SNUOPIANG TPOGEYYion,
etvar 611 10 CRM 6€ cuvovacud e TNV EpapUOYN TNG TEXVOAOYING TOV TANPOPOPLDV, divel
ELLPOAIOT) OTIG OTOUIKES GYECELS LLE TOVG TEAATES KO GE GUVOLOAGUO LE TNV YVOGCT TV PAcEDV
dedoéVmV oV SLOBETEL, GTOYXEVEL OTN HOKPOTPOOEGT 1TPNON TOV TEAUTAOV OAAYL KO

ot dduno” otpatnykng avartuéng o Bdbog ypovov (Peppers, Rogers, 1993). Zuvenmg, to



CRM divel épupaon oty eotopikevon tov teAatdv. Avtd onpaivel 6Tt 01 VINPEGIEG TOV
TpoceEpovTAL 0o pia eToupeio Tpog KaOe meAdT, £xovv oxedlooTel e PACEL TIG TPOTIUNGCELG
KOl TOL YOPOKTNPIOTIKA TOVG. Me ToV TpOTo avTd 0 TEAdTNG eSumnpeTeite KOADTEPA KL M|
etapeia av&avel Ta kEPON ¢ etaupeiog (Hagen, Manning, Souza, 1999). ITapdpoteg amdyelg
Yo TNV droyeipion TEAATELK®OV oxécemv £xel datummbel 6T epappoloviol o€ TOAAA
emyepnuatikd tepipdirovta ( Doyle & Roth,1992). Me v emtuyn epappoyn Kot ypriion
tov CRM, avdveton 1 ikavomoinotn TV TEAATOV KOl TO TOGOGTO O10TPNONG TOVG, EVAD
TOPAAAN A UIopel va avENCEL KoL TNV 1KOVOTOINGT TV £pYaloUEVOV, Gpa KOTO GUVETELD VO,

odnynoet og Pektioon g amddoong g emyeipnong (‘Ore-Calixto, Vicente-Ramow,2021)

2.2.1 Tvmpoocpéper | ypiion €vog cvotipnatos CRM
Ta Bacwd TAieovektnuata kot o@éAn tov CRM eivat:

e  Xaptoypdoenomn Kot katavonon tov neaat®v: To CRM dnovpyet mpopil teratdv
KoL TOPEYEL L0 TANPT) EIKOVOL Y1 VTOVS, GLUTEPIAAUPOVOUEVOV TV
YOPOUKTNPLOTIKDOV TOVG, TV TPOTIUNCEDV TOVS, TOV OYOPUOSTIKOV TOVS GLVNOEDVY Kot
TOV avoyK®Vv Tous. Méom tov CRM, o1 emyelpnGEIS LITopovV VoL, S1(EPLGTOVV KoL VoL
avVOTTOEOVV GYEGELS LLE TOVG TEAATEC TOVG, TPOGPEPOVTOG EEATOUIKEVUEVEG EUTELPTEG
Kot a&io. Avtd 0dnyel oe AVENUEVT EUMIGTOGVVN Kol APOGI®ON otd TOVG TEAATEG,
KaBmg ooBavovTal OTL 1) ETLYEIPNON OVTATOKPIVETAL OTIC OVAYKES KO TIG TPOTIUGEL

tovg (Smith,2019).

e Av&non g motdtrag TV tedatdv: To CRM prnopel va copfdiet otnv adénon g
TGTOTNTAG TOV TEAATOV KOl 6T LEI®wo™ Tov pickov amoydpnong tove. (Anderson,
2020) Méow tov CRM, o1 gtaupeieg pmopolv va ONUovpyncovuy GTEVES Kot
HaKpOXPOVIES GYECELS e TOVG TEAATES TOVG. AVt cupPaivetl kabag 1o CRM
EMTPEMEL TNV TPOCAPUOYN TNG EUTELPTING TOV TEAATOV e BACT TIG OTOMKEG TOVG
avAyKEG Kot TPOTIUNGELS. MEG® NG CLYKEVTPOOTG, TS AVAALGONG KOl TNG
a&lomoinong 6edoUEVAOV TEAUTAOV, Ol EMLYEPTCELS LITOPOVV VO TAPEYOLV
eEUTOLKEVUEVEG TTPOGPOPES, EELTNPETNON Kot EMKOWVOViM, BEATIOVOVTAG ETCL TNV
eunepio TV TEAATOV. Mg T0V TpOTO 0T, 01 ETANPElEg LITOPOHV VO ONULLOVPYHCOVY

deGLOVG LE TOVG TEAATEG KO VAL TOLG evBappOVoLVY va Topapeivouy metoi (Smith,
2019).



o Beltiopévn emkowvovia kot aAAnAenidpaon pe tovg terdtes: Méom tov CRM, ot
EMYEPNOELG UTOPOVV Va dtoyelpilovtal kot va a&lomolovy TIC TANPOPOPieg TELUTOV
LE TO ATOTEAECUATIKO TPOTO. AVTO TEPIAAUPAVEL TI GLAAOYT KO OVAALGT TV
OEJOUEVMV TELOTOV, TNV KATOYPOPT TOV ETIKOIVMOVIONK®OV dPAGTNPLOTHTOV KOl TNV
TOPOKOAOVON O TOV OAANAETIOPAGE®V [LE TOVG TEAATEG, TI SLVOTOTNTO OTOGTOANG
eEATOUIKEVUEVOV UNVOUATOV, TNV TOPOYN VITOGTNPIENS KOl ATAVTIOT GE EPWTICELG
KO 0V OLYIES TOV TEANTOV, KOl TNV KATOYPAPT] IGTOPIKOD EMKOIVOVING Y10 KOADTEPT
napakorovdnon Kot avaivon. Me 1o CRM, ot emyyepnoelg pmopovv emiong vo
apakolovBohv TV 16T0pio TOV CAANAETIOPACEDV TOVG LE TOVG TEAATES, VO
Swyepilovtal epmTNOELS Kol TPOPANUATA, KOl VO TOPEYOVV GUEST VTTOGTNPIEN Ko
Aoelg og mpoPAnuata. Mécm avtig g PEATIOUEVNG EMKOV®VING Ko
aAAnAeniopaong, 1o CRM cupfdiel otnv avantuén Kot evioyvon TV oxEcEmV e

TOVG TEAATEG Kot 6TV Tpo®Onomn g motdtTdg Toug (Anderson,2020).

2.3 Tveivan to Customer Engagement

ougpwvo pe tov Vivek kat tovg cvvepydrteg tov (2012), to customer engagement
TEPAMAUPAVEL OAES TIC EVEPYELEC/AAANAETOPAGELS TOV TEAATT pe o eToupeio. Xvoyetilel v
EUTAOKN TOV TEAATN UE TNV £VTOOT LE TNV OTO10 GUVOEETOL LE TNV ETOLPELN KO TIG
dpaoctnprotreg te. O Barger, Paltier kou Schultz (2016) cvoyetiCovv v oyéon petacd
TEAITN Kol TPOTOVTOC piog etapeiog, amd TNV omoio TpoKOTTEL BETIKN GLUTEPIPOPE Kot
cuvaloOnuotikd déoo. Emakdéiovbo avtng e cuoyétiong eivat 1) tkavomoinomn tov meAdtn,
10 K€POOC TG eTaupeiag, N apociowon oto brand, n dnuovpyio aiog kot Kot exékToon M
eumhokn tov teldn. Ot Brodie, Hollebeek, Juric kou Ilic (2011) mpoteivouv pia
OAOKANPOUEVT) TPOGEYYION Y10 TV KOTAVONOT| TNG VVOL0G TNG EUTAOKTG TOV TEAATT).
Emonuaivouv 611 n epmloxn avty| amoteAeiton omd Tov GuVOLAGUO THG CLVULGONLOTIKNG
OLVOEDNG, TNG EVEPYOV GUUUETOYNG KL TNG AVTOTOKPIOTG TOV TEANTN GTN GXEGT TOV LLE TNV
enmyeipnon. Eniong, cbppova pe tov Brodie kot cuvepydteg tov (2011) BAémovy to customer
engagement meploGoOTEPO GV Lo YuYOAOYIKN SlodtKacio, KOTA TV OToio, 01 EMKOVOVIOKES
JpACTNPLOTNTEG TEPIAAUPAVOLY TNV AUPIdPOUN EMKOWV®VIO HETAED TEAATN Kot Emtyeipnong
HEG® S1APOP®V KAVOAIDV EMKOWVMOVING, TOpadElyLaTOS YEptv, LEGH KOVMVIKNG SIKTOMONG,
NAekTpoVIKO TayLIpoueio, TNAEPVIKEG KANoElS. H emkowvmvia pe Toug meldtes HEo® TV

EMKOWMOVIOK®OV OpOcTNPLOTHTOV VAL GNUOVTIKY Y10 TNV EMITEVEY TNG EUTAOKNG TOV



TeEAATOV. MEGM VTAOV TOV SpAcCTNPIOTATOV, 1] EXLYEIPNON UTOPEL VO S1OTPNCEL L0 GUVEYN
EMOPN UE TOV TEAATT), VO TOV TOPEYEL TANPOPOPIES, VO OTAVTE OTIG EPMTICELS TOV, VO
OVOTTTUGGOEL GYEGELG EUTIGTOCVVTG Ko VoL EvOappOVEL TN GUUUETOYN KO T1) GLUVEPYAGIO TOV.
Youepwvo pe tov Sashi (2012), péca amd to customer engagement yevviétou 1 ikavomoinom, n
TIGTOTNTA, 1] APOGIMGT, 1| GOHVIEST KoL 1 umiotocvvn pe pia etaupeia. [apodpola epunveia
diver ko  Bowden (2009), mov avagépetl 6TL 1 dadtkooio Tov customer engagement amattei
VYNAG eminedo avapelEng Kot omd TG 000 TAEVPES, ETOPEIEG K TEAATES, VITOGTNPLOUEV OO
VYNAQ emimEdQ OAVAUEIENCS, TO OTTO10L 00N YOVV TOVG TEAATEG VO 0lyOPALOVV KAT ™ ETOVAANY).
Moxkpoypovia avt 1 GuVAICHONUOTIKY 0POGimoT 00NYEl 6 TIGTOTNTO Kot Apa o€ OeTIKO

word of mouth.

Ot Peppers kot Rogers (2016) mpoteivouv OT1 | UmA0KT TV TEAATOV UTopel va emtevyDel
pnécm g e€atopikevong g eUmEpiag, TG ToPOYNS ATOUKOD TEPIEXOUEVOL KOl TPOGPOPDV,
KaB®OG Kot TNG AVTATOKPIONG GE ATOUIKES OVAYKES KOl OVOLOVES TV TEAATMOV. AVTO
onuovpyet Eva aicOnuo epumoTocHvng Kot TAPULOVIG GTOVG TEAATES, TOV EVIGYVEL TN GYECN
TOVG e TNV emyeipnon kot ennpedletl Oetikd v amddoom Ko TV emTL)io TNG EMLYEPMNOTG.
YVVOAIKA, 01 Tpocwmomompéveg dpdoelg CRM dievkoAdvouv tn dnpiovpyio EUITAOKNG
HETOED TNG EMXEIPNONG KOL TOV TEAATMOV TNG, ONUIOVPYOVTAS £va 0icON o TPOCOMIKTG
TPOGOYNS KOl PPOVTIONG TPOS TOVS TEAATES. AvTd 00NYel 68 avENUEVT EUmIGTOCHV,
a(POGIMOT Kol TOTOTNTO TOV TEAUTMV, 01 0TOI01 TEVOLV VO TAPAUEVOVY GTNV EMLYEIPTOT KO
Vo, AVEAVOLV TIC AYOPES TOVG, CLUPBAAAOVTOC £TGL GTNV EMTUYIN KO TNV VATTLEN TNG
emyeipnons. Zoppwva pe toug Peppers kot Rogers (2016), o o6toyevpévog TpocavatoMopiog
OTOVG TEAATEG LECH TOV TPOCOTOTOMUEVDVY Opacemv CRM ennpedalet Oetikd to
engagement tov nedatdv. H g€atopikevon g eumelpiog v teAatdv onpaivel 6t
emyeipnomn AapPavel veoOYN TG ATOMKES AVAYKEG, TPOTIUNGELS KOl GUUTEPIPOPES TOV
TEAATOV Kot TOPEYEL EEATOUIKEVUEVESG ADGELG Kot TPOSPOPES. AvTtd dnuovpyel Eva aicOnuo

EUMIGTOGVVNG KOl TPOCHOTIKNG TPOGOYNS TPOS TOVG

2.3.1 0@éln mov mapéyer N adénon g EpTAOKNS KaTavoloTdv (Customer engagement)

[T cvykekpyéva Tapovotdlovtol Ta TAEoVEKTAOTA TOL AapPavet pio etoupeio amd o

customer engagement, OGTE va. Yivel axOuUN o katavont 1 a&io mov £yxel TAE0V 0 OPoG.



e Av&nom tov customer engagement cuvendyetot pe avENoN TS TOTOTNTAS TV
TEAATAOV: OTAV O1 TEAATEG EUTAEKOVTOL EVEPYA LE TNV ETOUPELD, £XOVV LEYOADTEPN
TAoM Vo TOPAREVOVY ‘TeTO1 GTNV EMLYEIPTOT KOL VO ETAEYOVV Ta TPOIOVTA 1| TIG
vnpeoieg tg. (Palmatier & Kumar, 2008). Avto £xet g emakoiovbo va avédvovot
01 TOANGELS Kal Ta €600 TG ETOPEING, KaODS 0 meAdTNG £xEl YTioEl pio oyéon
eumotoovvng pali g, aoBdveror cuvdoepévog pall g amd v etanpeio Kot to
poidvta e, cuvdEeTon poli g kot eival Ko givort mbavotepo va ayopdcovy Eavd 1
Vo 0ENCOLVV TOV OYKO TV 0yop®dVv TovG. EmurAéov, o1 meldteg mov avtidapupdvovton
OTL M eToupeia Tovg eKTIRE Ko TOVG avTapeipet, etvon mhoavotepo va KAvouy avapopd
GTOVG YVAOGTOVG TOVG Kol va, tpowbicovy v emyeipnomn (Goodman, 2012).
EmnaxdéAiovbo emiong, ™¢ oxéong avtng eivar apgidpoun emkowovio. To evepyd
GUUUETOYIKO KOO TEAATMOV EIVAL AVOIKTO GTNV TOPOYY| OVATPOPOOATNONG DOTE VO,
Bondnoetl v etapeio va Pertidoet Ta Tpoidvta kot Tic vanpesieg g (Hill &
Alexander, 2008). Q¢ arotéleopa 10 Ta&idl TOL KATOVOANOTY BEATIOVETOL GLVEYDG
Kol avtd ennpedletl Oetikd v eumepia TOL KO UTOPEL VoL 0ONYNOEL GE PLEYOADTEPN

TGTOTNTA.

e  EmmpocHitmg, 1 EUTAOKY KATOVOAOTOV OTOTEAEL OVTOYOVICTIKO TAEOVEKTILLOL Y10,
v etapeio. Otav o1 TeAITEG AvamTUGOOVY £VoL LYNAS ETITESO GUUUETOYNG KOl
ovvaiveong pe pa etapeio, avtd £xel BeTKéC emOpAcELS 6TV AmOS0CT) KoL TV
emruyia g emyeipnonc. O meldteg Tov vl APOGIOUEVOL GTNV EMLYEIPTOT EYOVV
HEYOADTEPN TOUVATNTO VO ETAEYOVV TO TPOTOVTA 1 TIG VAN PEGIES TNG, VA O TPOHV
LOKPOYPOVIEG GYEGELS LLE OVTNV, KOt VO YIVOUV EMOVOAAUPOVOUEVOL TTEAATESG
(Smith,2019). Mo emiyeipnon mov €ival ETKOVOVIOKT, TPOCPEPEL EEATOUIKEVUEVN
eumelpio Kot EMOEVOEL PPOVTION TPOG TOVS TEAATEG TNG, UTOPEl va Egxmpioel amd
TOVG AVTOYMVIGTEG TNG KO VO TOVG TTPOTIUGOVV 01 KOTAVOAMTEG, ZVUVETMG, 1
EUTAOKT] KOTOVOAMTOV GOV LETPO GVYKPLONS TOV OVTAYMVIGHOD OVEAVEL TV

avtayovietikdtyta piog etapeiag (Hollebeek, 2011, Schmitt, 2003).

2.4 TIoTOTNTO KATOVEAOTAOV/TELATAOV.

Me tov 6po motdTnTO 0pileTan 1) SECUEVOT) TOV EYOVV O1 TEAATES EVAVTL LOG EMLYEIPNONG N

LEPKOG O TPOS TNV EXAVOAAUPAVOLEVT] ayOPA EVOC TPOTOVTOG, OGS VIINPEGTOG, OKOLLO KO



evog brand, aveoptitog enppodv N HETAPOADY OV pmopel vo, deKTel 0 TEAATNG Kot Ot
omoieg o ftav Kavég va aAAAEOVY TV KatavolmTiky cvureptpopd tov (Oliver, 1999). O
KOTOVOA®TAG/TEAATNG HE AVENUEVO ETITEDO TIGTOTNTAS , VTOGLVEIONTA EMALYEL Eva TPOTOV M
uio vanpeoio (Kapferer, 2008). Baocikdg 6t0x0¢ TOV HAPKETIVYK GTIG LEPES LLOG ETVOL 1|
onuovpyia decpov petabd meldn kot eTopeiag. Arapaitnto 6Totryelo Tov dEGUOL AVTOV

€IVOIL 1] KOAALEPYELD, EUTIGTOGVVIG TOV KOTAVAAOTOV TTpog v gtopeio (Hiscock, 2001).

O Bob Thompson (2002) emionuaiver 6t 1 e€umnpétnon tehatdv TpEmeL va ivot
eEatopkevpévn, evyevikn kot avBevtikn. [powBel v 10€a 61 N &uanpénon nelotdv
TPEMEL vaL etvon pio cuveymg dtadkocio BEATIOONG Kol TPOCAPHOYNG OTIS AVAYKES KOl TIG
TPocdokiec Twv melaTdv. Ol emyelpnoelg cLVNOMG EMOIDKOVY VO dMUOVPYNGOLV KoL VoL
JITNPNGOVY TNV TGTOTNTO TOV TEAATMOV TOVG HECH SOPOP®Y GTPATNYIKOV, OGS 1| TAPOYN
a&loonpelmg eEumNPETNONG TEAATMV, 1) TPOSPOPA OVTAUOIPDOV KO EKTTOCEWV, 1
eEaToUIKELON TOV TPOGPOPDV KOl 1] ONUIOVPYIC GYEGEDV EUMIGTOSOVNG. Ot EMYEPNGELS TOV
EMIKEVTPMOVOVTOL GTOV TEAATY KO (POl GTNV 1KAVOTOINGT TOL, avalnTtovv TN dnpovpyio
OY£0EMV EUTIOTOGVVIG e TOVG TTeEAdTEC TOVC. [Tapéyovv aE1OTIOTEG KOl AUEGOTNTO OTIG
EMKOWVOVIEG TOVG, EIVOL OVOLYTOL GTO VO OKOVV TIG OVIGLYIES KO TIG ATOWELS TOV TEAUTOV
TOVG KOl OIVOUV TTPOTEPALATNTO GTIV OIKOOOUNOT) LLOG SLOPKOVE GYECNS EUTIOTOGVVIG
(Thompson, 2002). ouemva pe tov Reichheld (1996), n miotdétnta tov medatdv Exet
KPLUUEV dOVOUN TTOV EMNPEALEL TNV AVATTTUEY, TOL KEPOT KoL T LaKpOoyXpoOvio aio piog
emyeipnong. Xmnv npaypatikdotnto 1o CRM eocparilel 1660 TV mioTH TOV TEAATOV TPOG

otV gtaipeio, 660 Kol TNV KePOoPopia TG eTapeiog.

Boowkdg muddvag yio v v 6TOYELGT TOV TEAATMOV KO TV TOTOTNTA TOVS £fvor 1
AVAYVAOPLoT TOV AVUYKOV KOl TPOTIUGEMY TOVG, ) TOPOYN £EaTopKeLUEVNG eEuINPETNONG
Ko emkovaviag pall toug. O 6TeveLIEVOG TPOGOVATOAIGHOG GTOVS TEAATES £XEL WaiTEPT
onpoacia v tig eropeies. Zopemva pe tovg Kotler kot Armstrong (2016), pe tnv otdygvon
TEAATAOV 01 ETOLPEIES EMKEVIPDOVOVTUL OTIS OLAOEG TEAATAOV TOV EYOVV TN LEYOADTEPT
mOavoHTNTO VO 0yOPAGOLY TO TPOTOVTA N TIS VINPEGIES TOVG, EE0KOVOUDVTOS £TGL TOPOVG,

0TS XpOVO, TPocTABELL AAA KOl XPNUATIKOVS TOPOVCE.

EmumAéov, oopemva pe toug Peppers kot Rogers (2016), 0 6Toyevpévog TPOGaVATOMGHOG
OTOVG TTEAATEG EMTPEMEL TNV €O TOUIKEVOT) TG EUMELPTIAG TOVGS, ONUIOVPYDVTOG TOVG EVAL
aicOnpo epmotochvng Kot Tapopoving. Avtd onuaivel 6Tt Ot ETOPEIEG EMKEVTPMOVOVTAL GTHV

KATOvON oM TOV OTOUKAOV OVOYK®V Kol TPOTIUGEDV TOV TEAUTAOV TOVS KOl TPOGPEPOVY



TPOCAPHOCUEVES ADGELG Ko eEatopukevpéveg epmelpieg. Ot meldteg amd tnv TAeLPE TOVG,
VIOBOLV OTL 01 ETALPELES TOVE KATAVOOUV KOl TPOGPEPOVY AVGELS TOV AVTOTOKPIVOVTOL GTIC
OTOKEG TOVG OVAYKES, TPOKAADVTAG TOVG OETIKG cuvalcONUATO KO EUTIGTOCVVT. AVTO
odnyel oV aENom ¢ TOTOTNTOS TOV TEAATAOV, TN LEIMON TNG TEAATEINKTG OMOAELNS KO
mv adénon g mapopovig toug otny gtopeia. H mpocwnomoinon towv opdcemwv CRM
TEPLOUPAVEL ATOUIKES ETIKOWVWOVIEG, OTWE TPOSOTOTOMUEVE email 1) punvopaTo Keyévov,
eEUTOLUKEVUEVEG TTIPOGPOPES KO EKTTMCELS, TPOCUPUOGHUEVO TEPLEYOLEVO GE 1IGTOGEAIDEG Kot
EQUPUOYES, KOOGS Kol atopky) e&umnpétnon kot vtootnpiEn tehatdv. Mropel va emitevydel
HEG® TPONYUEVOV OVOADGEMY OEOOUEVMV, TNG ONHLOVPYIOG TPOPIA TEAATOV, TNG
OLTOLLOTOTOINONG EMKOWVAOVING KOt TNG EEATOUIKEVONG TV TPOGPOPDV KOl EVEPYEIDV. MEC®
OLTNG TNG TPOGEYYIONGC, Ol EMYEPTCELS UTOPOVV VO, EVIGYVGOVV TN GYECT TOVG LLE TOVG
TEAATEG KO VOL ONOVPYNGOVY Eva TEPPAAAOV TTOL TPOAYEL TOV EVOOVGLOGHO KoL TNV

apoocimon Tov tehotomv (Bigné, Kister, & Vila, 2005).

2.4.1 O@én mov mapéyer 1] aOENGT TS TOTOTNTOG

H avénon ¢ motdtog Tov tehatodv £xel TOAAA BeTiKd oTot el Kot OQPEAT Yo (o

emyeipnon.

¢ O motoi mehdteg tetvouv va ayopdlovv TepIocOTEP TPOIOVTIN 1| LINPEGIES ATO TNV
emyeipnon, Tpdypa mov odnyel o€ abHENoN TV E000MV KOl TOANGE®Y Y10 TV
entyeipnon. (Fornell et al., 1996)

o Qg em T® MAEICTOV, N TMOTOTNTAU TOV TEANTOV GLVIEETAL e VYNAOTEPA KEPON. Ot
ToTol TEAATES ayopAlovy e cLVOTNTA TPOTOVTO N VINPEGIES, EPOGOV EIGTPATTOVV
KOVOToinon amd avTd Kot LEWWVOLV TO KOGTOS OmOKTNOoTG VE®OV melat®dv. (Nguyen,
Sherif & Newby, 2007)

e M gtanpeia pe VYNAN TOTOTNTA TEAATOV £XEL £VA IGYVPO AVTOYOVIGTIKO
mieovéktnua. Ot motol meldteg eivatl Arydtepo mBOvVO Vo AVIILETOTIGOVV TIG
TPOGPOPES TOV AVIOYOVIGTAOV KOl Etvat TEPocdTEPO TPHOLOL VO EMAEEOVY Ko VoL
npoTnoovy v emyeipnon. (Heskett et al., 1994)

e H dwtpnon tev vapyovidv TeELATOV Vol GLVIOMG OIKOVOULIKE EVEPYETIKT OE

oxéon pe ™V amdKTnon vEwv tehatdv. Me v avénon g ToeTtdTNTOS, 1 EMLYEIPN O



UTopEl VoL LEUMGEL TO KOGTOG TOL GYETILETAL UE TO LAPKETIVYK, TN SIOPNUIOT) KO TIG
TOAcEIS Tpog véoug mehdtec. (Rust et al., 1995)

e A¥OEnon g emkovoviag Kot g avapopds: Ot moetol meAATEG GLYVA ETKOTVOVOVV
LE TNV eMEipNON, TOPEYOLY AVOTPOPOSATNGN KOl GUVICTMGES KOl LITOPOHV VoL
anotelécovv YN véwv tedat®v. Ot motol meldteg cuyvd avayvopilovy kot
EKTILOVV TNV TTpoodOeia Tov KOTAPAAAETOL ATO TNV ETOPEIN Y10 VO TOVG
wKavomomoel. Avtd dnpiovpyel OeTikn amnynon Kot avtamdKplon amd ToVg TEANTEG,
Kol ToVG Kab1otd o mhavod va cuveyicovv va ayopdlovv and v gtaipeio. Avtd
umopel vo cuufalret kat oty avéEnon g Pdong nelotmdv g emyeipnone. (Anderson
et al., 1994).

2.5 CRM kwm Social Media

H éuputn tdomn tov atdpov yio kovmvikonoinon éxel kataotiost ta social media apxetd
OMUOPIAT oTNV GOYYPOVN ETOYN Kol EMTAEOV COUPMOVO LLE TOAALOVG EPELVNTEG 1) OVVOLIKN
eEEMEN Tovg Ba cuveyioel va amOGYOAEL TV ETICTNLOVIKY KOWWOTNTO GTO UEAAOV
(Zhang,2010). Ta kowvwvikd péca tpo@odotovv 1o CRM (Customer Relationship
Management) pe TAnpo@opieg kot dedopéva mov gival xproyLa yuo I dloyeipion Tov
TeEATOV Kot T PeAtioon ¢ epmelpiog Toug. Ot TANpopopieg TOV TPOEPYOVTUL KOUTAVIEG
TOV KOWOVIKOV OIKTVOV UTopov va evempatmbobv oto CRM yuo mepattépw avaivon,

YPNOT OAAQ KOl Y10 T SNUIOVPYI TOV TPOPIA TOV TEAATMV.

Ot Ryan ka1 Jones (2009) weprypdoovv to social media wg £va gvpd 6po mov apopd
SLOKTLOKO AOYIGHIKO KoL EPOPUOYES TTOV TOPEYOVV TNV dVVATOHTNTO GTOVG XPTOTES TOVG VO
GUUUETEYOVV GE OTOLONTOTE HOPPY| KOWMVIKNG oAANAenidpaong. Eniong, tovifouv mmg ot
ETAUPEIEC £XOVV TNV EKUETAAAEVOUEVOL TIC CVYYPOVES TEYVIKEG LAPKETIVYK TmV SOcial media,
Vo TPOcEYYIGOuV Kot va TaPNEOVV TNV TPOGOYN TOV YPNOTAV GE TOYKOCHLN KAILOKA.
Yvvenmg ta social media Oswpovvton onuepa anapaitnto epyaieio marketing otpatnyknig
KOl GUVOETIKOG Kpikog petald emyepnioemv kot teratdv (Ryan &Jones, 2009). Opoimg, ot
Kwon kot Wen (2010) weprypagovy ta social media og 51081ktvakong TOTovg Tov
EMTPETOVY TNV ONOVPYio OEGUMV HETAED TPOCHOTMY KOl TNV ONUIOVPYI OUAd®V UE
TapOUOLD EVOLOPEPOVTA O 0Tt01EG aAANAoEMOPOHV. Ot TANPOPOPIEG TOV TPOEPYOVTOL OO TAL

social media divovv Vv duvoTdTNTA GTIG ETAPEIEG VAL AVENGOVY TNV EUTAOKT] TOVG LLE TOVG
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neAdteg o€ Mo mpoocwmikd eninedo. O Malthouse et al. (2013) Tovilel yapokTnpiotiKd otnv
ONUOGI0 TNG AMOTELECUATIKNG 0ELOTOINOTG TOV TAUTPOPUDV KOWMVIKNG SIKTVMGTG Y10 TOVG
okomovg Tov CRM. Ot TAaT@OPUESG KOVMVIKNG dIKTVMOMNG, Owg To Facebook, to Twitter ko
10 LinkedIn, mapéyovv pia gukatpio yio tig etopeieg vo oAANAOETIOPAGOVV LLE TOVS TEAATES
TOVG Ko VoL dNpiovpynoovy otevotepeg oxéoels pali tovg. H a&lomoinon tov mhatgoppumv

KOW®VIKNG SIKTO®oNG 610 TAaicto tov CRM mpoc@épet ToAAE TAEOVEKTHUATO.

o IlpdTOV, EMTPEMEL OTIG ETOUPEIES VAL EMKOWVOVOVV AUECH LE TOVG TEAATEG TOVG KO VO

OVTOALAGGOVY TANPOPOPIES KOl ATOWELS.

e Agbtepov, divel T duvatdTnTa Yoo TV Topoyn eEoToKeLIEVNG EELTNPETNONG Kot

TPOGOAPUOCUEVOV TTPOGPOPDY GTOVG TEAATEG.

e Tpitov, Bonda ot dnpovpyio pog KowOTNTAG TEAATMV, OOV 01 TEAATEG LITOPOVV VO

OAANAOETOPOVY UETAED TOVG KO VO LOpAlovTon EUTEpieg Kot GLUPOVALS.

Ta social media d100étovv epyadeio pétpnong, ovaAvong KL epuUNVEing TV dPAGEDY TOVG
yvootd wg social media metrics. Xvvenmg, pmopovv vo, aybovv GNUAVTIKG CVUTEPAGHOTA
Y10l TOL ONUOYPOPIKA GTOLYEIN TOV KATAVOAWDTOV, TO EVOLUPEPOVTA TOVGS, TIG TPOTIUNOCELS KoL
TG aVTIOPACELS TOVG GYETIKA pe To brand piag etarpeiog (Bhayomovrov, 2020). TTAéov, ot
TEPLGGOTEPOL YPNOTEG OLOOKTVLOV, v Ol OAO1, Ypnoomoovy ta Social Media yw va
avalnTnoovV o exyeipnon, Eva Tpoidv 1 LVINPESia, ALY Kot Vo 0EI0A0YTCOVV TO
arotéleopa Tovg (Stephen, 2016). Emopévmg, etvar amapaitnn 1 1oyvpn mapovcion piog
HIKpopESaing Emyeipnong ota S10diKTLO.

O Kietzmann et al. (2011) toviCer m6G0 onpavtiky eivarn avdAvon TV 6e00UEVOV TOV
LEGMV KOWOVIKTG OIKTHMONG Yo TV amdkTnomn Pabutepns katovonong TV TPOTIUNGEDV
KO TOV GOUTEPLPOPAV TV TeAaT®dV. To CRM (Awayeipion Lyéocwv pe toug [ehdteg) ko n
VAL TOV EOOUEVOV TOV LEGMV KOWVMOVIKNG OIKTOMGONG GLVOLOVTOL GTEVE Kot
OAANAOGUUTANPOVOVTOL Y10 TNV EMTELEN TOV EMYEPNCLOKAOV GTOY®V. MEGm ™G avdAlvong
AVTAOV TOV 0E00UEVWOV, 01 ETOPEIEG LTOPOVV VO OTOKTHOOVV BabiTepn KaTOvONGN TMOV
TEAATAOV TOVG, TOV TPOTIUNGEDY TOVG, TV CUUTEPPOPADV TOVG KL TV OVTIOPAGEDY TOVG
OTIG EMKOWVMOVIES KO OTIG TPOGPOPES TNG eTanpeias. A&tomoumvtag T dedopéva avTd ot
etapieg pmopoHv va avoartuEouy d10popeTikég otpatnyikés 6to CRM kot mpaypatonomcovy
TPOCOTOTOMNUEVEG KAUTAVIES, 0poV TALOV Yvmpilovy moio eivar to koo tovg. H otdyevon

TOV KOUTOVIOV etvan KoAOTepn dpa avEdvovtot ot mhovOTNTEG GLUVAALNYNG Kot dnpovpyiog
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oyéong pe to duvnTikod Tovg kowvd (Mangold and Faulds, 2009). Zopugwva pe tov Chaffey kot
T0VG cvvepyateg tov (2006), n eumhokn TV TELoTOV pHéEcm TV social media, dev
nepropiletar pdvo oty GLYKEVIP®ON 0koAoVOWV, aAAE amoTelel GNUAVTIKO TPOTO YO VO
VTOAOYIOTEL 0 OPIOUOG TV YPNOTOV TOV EKINAMVOVV TO EVIAPEPOV TOVS OTEVOAVTL GE pia
etapeio N Eva Tpoidv Kot aAAnAoemdpovv poli g, eved Tavtdypova eivat £vag
OMOTEAECUOTIKOC TPOTOG VO, YTIGTOVV GYEGELS EXIKOVMOVIOG LE TOVG TEAATES KL VoL
dnuovpynBel éva amotereopatikd poviédo emkovoviag. Méow tov customer engagement
OV OVOTTOCGETOL OO TO LEGO KOWVOVIKNG OIKTOMOTNG, Ol ETOPELEG KATAVOOUV TNV
CUUTEPIPOPE TOV TEAATOV KOl EMOOKOVV VoL ovENGovy T kEPON Tove. TO customer
engagement amdtehel £vo amd T 1IGXVPOTEPU KOUUATIO CTPATNYIKNG LAPKETIVYK TMV

etapewmv (Schultz & Peltier, 2013).

2.6 Zopnépaopa

Onw¢ cvumepaivetal amd v mopandve avackommon, o CRM (Awyeipion tov Zyéoewv pe
tovg [leAdtec) pmopel va Exel onuovtikn Enidopaot 6To customer engagement (Guvaiveon Tov

TEAUTOV) TOV ETOPELUDV.

H Bewpia g déopevong-gumiotoovvng tov Morgan kot Hunt (1994) amodeucvietl ™
onuacio Tov CRM yia v Katavonomn Kot Ty avantuén pag oyéons 1e toug meldtes. Evao,
N épevva tov Homburg kou Giering (2001) epguvd ) cuoyétion HeTa&d Kovomoinong
TEAUTOV, TPOCOTIKDOV YOUPAKTNPIGTIKOV Kol ToTtOTNTAS. Me cuveyr mapakolovdnon Kot
avAALGN TOV OEOOUEVOV TOV TEAUTAOV, GUUTEPIAOUPBOVOULEVOV TMV GUUTEPLPOPIKAOV TOVG
O€JOLEVMV KO TMV TPOTYNCEDV TOVS, UTOPEL VO 0OMYNGEL GTNV OVOLYVOPICT] TV TAGEMV Kot
TOV HOTIPOV TOV TEAATOV, EMTPETOVTS GTNV EMXEIPTON VU TPOCSAPUOGEL TN GTPOTNYIKN
NG KOl VO TPOGPEPEL OKO LT TILO OMOTEAEGLLOTIKA TPOCAPUOCUEVES AVGELS Kot TPOospopES. Ot
Bateson ko1 Hoffman (2002) tomofgtohv v S1atipnomn Tov TELATOV GTO ETIKEVTPO TNG
etapeiag e€nyovrag v anoyn 6t ot eTopeieg TpocavatoAlovv v Tpootddeio Tovg GTNY
JTNPNON TOV VPICTOUEVAOV TEAATAOV TOVS, EXEVOVOVTAG TNV IKAVOTOINGT TOVG OCTE VAL
TPocyouv pali TOVg LOKPOXPOVIEG GYEGELS , TAPE GTNV ATOKTNGT VEOV TEAUTAOV. ZOUOOVOL
ue tov Lovelock (1999) n wiotn tov nelatdv meptypdoet Tnv mpobupio Tovg vo cuveyicovv
VoL {PNGILOTO0VV T TPOTOVTA N TIG VAINPESiES piag emyeipnong og Pdbog xpovov,

ouvioT®VvTag To O Ko og Tpitove. O Ryals (2003) emBePaidver 6t to CRM dnpovpyel a&io
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Y10L TOV TTEAATY], EVAD VITAPYOVV OPKETOT TPOTOL-OTMG 1| AEOTIOTIO, 1) AGPAAELD, M
OTOTEAEGOTIKY] ETKOWVAOVIO, 1] TAPOKOAOVON O TOV VANPECIDOV-UE TOVS OTOIOVE UTOPEl N
e&ummpénon tev teratodv va Petiodsl. Etval onpovtikd vo onpeimbel 6Tt o tpdmog
enidpaong tov CRM oto customer engagement punopel vo dtapEpetl avaAoyo Le TOV TOTO TG
piKpopesaiog entyeipnong Kot Tov topéa dpactnplotrag. Emopévmg, n mpaypotonoinon
LG OTKNG LOG EPELVAG EVOL CIIUAVTIKY Y10, VoL KaTovon0el IANpw¢ 1 cuoyEtion petad tov
CRM ko tov customer engagement otnv €101K1 TEPITTMOOT TNG UIKPOUEGOUIWV EMYEPTCEDV
omv EALGSa. Onwg mapovotdletal 6to evwoloAoyikd mhaicto mov peketaue (ypaenua 2.5) n
aAANAenidpacn Tov dedopévav mov cuArEéyovue amd CRM dpdoeig kat social media dpdoerc,
petd and avalvon kot enelepyosio enxnpedlovy TV TOTOTNTA, TV EUTAOKT KOL TV

KOVOTIOIN G T®V TEAAUTMV.

IHoapdptnuo 1 Evvowoiloyikd IThaicto 'Epsvvac:

Apdaosig CRM
Anpuouvpyia ko Avakuon nipodik
KATOVaAWTWY

*  Froysuon meEAoTwv
MpOCWITOMOUPEVES EVEPYELES .
marketing MototnTa

EpmAokn ( Customer
Engagement)
Ikavormoinon

Apaoelg og Social Media

Kegahiao 3 - MeOodoroyia "Epevvag

3.1 Zxomdg épevvag

H napobdoa simhopatik epyacio £xel w¢ 6TOYO va SIEPEVVICEL TMG M YPTON CLOTNUATOV
Customer Relationship Management (CRM) ¢ pikpopesaieg entyepnoeig otnv EALGSa,
ocuupdrovv 6to customer engagement TV meAaT®v. Omwg avaeépOnke ot PA0YpaEKn

AVOGKOTNGN TPOTHTEPA, OTIG HEPES oG To cuaTate CRM aAANAOETOPOLY GUVEXDG LE TO
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dedopéva mov cuAréyovtat amd ta social media doTE Vo YVOPIGOUV KOADTEPA TOVG TELATES —
VILAPYOVTEG ALA KOt SUVNTIKOVG £XOVTAG G 6TOYO0 TNV Kovomoinon tovg. To CRM
cuuPdArel oty xpnom eEOTOUKEVUEVOV KOUTOVIOV LAPKETIVYK ALY KOl GTNV KATOYPOON
Ko avdAvon tev arotehecspdtov tovs. Ta cvotmiuoato CRM pmopovv va Kataypayouv
1OTOPIKO TMV SPACEMV KOl EVEPYEIDV HETAED ETOUPELOG KoL TEAATY, DGTE VO TPOGPEPOVY
OTOTEAECUATIKEG ADGELS KO TPOTOVTO GTEVELHEVA OTIG AVAYKES TOV, OTMG EMIONG KATOYPAPEL

MV ovvepyacio/emkovovia mov ytiCeton pe tov meddn (Krittayanawach & Rachtam, 2020).
Y10 TAaiclo GV TNG TG EPELVOGC, TO KUPLO EPELVNTIKO EpOTNLA Efvat:

«ITwg¢ to CRM ennpealetl v eUTAOKN TOV KATOVOAOTAOV P0G LKPOUEGOLNG ETLYEIPNONG

otv EALGO oy

AVTIKEWEVIKOG GKOTOG TNG TOPOVOAG OITAMUATIKNG, Eval Vo omodeilel HEC® TO10TIKNG
€peuvag OTL 01 EVEPYELEG TOV TPOLYLOTOTTO10VV 01 etoupeieg pe xprion CRM mpoypappdrov, to
omoia a&lomoloHv dedopéva Tov Exovy cLAAEXOel amd ta social media, copaiiovy oTnv

avénon g EUTAOKNG TV KaTavalmT®V (customer engagement).

H peiétn tov mapandvm kbplov epguvntikod Dewpnuatog Baciotnke o€ dVo (2) emi uépovg

EPEVVNTIKOVG GTOYOVG, 01 OTOI01 ATOTEAEGAY KO TOV KOPUO TOV CLUVEVTEVEEWV:

e Tnv ovuPorn twv dpdoewv CRM kot twv social media mov ypnoonotodyv otdyevon

TEAOTAOV GTNV EMPPON TNG TOTOTNTOS TOV TEAAUTMOV.

e Tnv ocvuPoln TOV TPOCOTOTOMUEVOV EVEPYEIDV pdpketvyk o€ Social media kot

CRM, omv avénon ¢ EUTAOKNG TOV TEAATMOV KoL TG IKOVOTOINoNG TOVC.

Katd cvvénela ta supmepdopota tov o mpokdyovy and v £pguva, eivar voexouévag pio
Baon yo mepartépm £pevuva Kot avAALGT TOV TOPUTAVED EVVOIDV, LE OTDOTEPO GTOYO TNV

EPAPLLOYT TOV GLUTEPUCUATMV GTIG GUYYPOVES ETOPEIES Yo avénon TS ProsdTNTa TOVC.
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3.1.1 Aetypa Epevvag
To detypa g epguvac emA&yOnie pe Pdon :
H 0¢on epyacia tovg va givor GYeTIKN Le TEAATEINKES GYEGELS

Na gpyalovtat otny 1010 0o amd Eva ¥poOVo Kol TAVED OOTE VO EXOVV OMOKTNGEL AVTIANYT

g B€ong epyaciog TOvg KoL TOL OPYAVIGHOD GTOV 07010 pyalovTat.
Na vrépyovv dropo amd Téveo omd pio eTopeio amd d10PoPETIKOVS KAAOOVC.
Na gpydlovtar 6Aot og pukpopesaieg emtyelpnoeilg otnv EAAGS.

Iivakoeg 3.1

®vio Xpovio, Tithoc/ Oéon Epyaciog Topéag Epyaciog
IIpovrnpeciog
o€ oVTN TN
0o

Iovaika | 3 ypdvia Omnichannel Campaign Team Leader Retail Greece

Iovaika | 1 ypdvo eCommerce Manager Retail Greece

Avdpog 3 xpovia Consultant/ Associate
Consultant

Manager

Avdpag 2 xpovio Consultant Consultant Greece

Ivaika | 1,5 ypdvo Junior campaign manager Culture Events
&Productions
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Iovaika | 3,5 ypdvia Social Media Editor Culture Foundation
Greece

Iovaike | 5 ypoévia Digital & Innovation project officer Art & Culture
Foundation Greece

Avdpog 2 ypovia Engagement manager technology Pharmaceutical
Greece

Iovaiko | 3 ypovia Audience & Client Development Art & Culture

Coordinator/CRM Foundation Greece

Avdpag 10 CRM & Data Analyst Manager Health industries
Greece

Avdpog 7,5 ypovia Social Media Performance Specialist Culture Foundation
Greece

Iovaika | 1 ypdvo Social Media Editor Culture Events
&Productions

Iovaika | 1 ypdvo Crm website specialist Retail

Iovaika | 7 ypovia CRM Specialist Culture Events

&Productions

O ovvolkdg apBuog TV epotBéviav Ntav dexatécoepa (14) dropa, epyaldupevol

LIKPOUECOIMV EMEPNoE®V 6TOV Topén TV Social media 1 yevikotepa o O€om emkovmviag

pe meadteg 1 etanpeieg ko o 0éon CRM. And avtd méve (5) Nrav avdpeg kot evvid (9)

yovaikes. Tpia (3) dropa epydlovtan oe retail etaipeieg, dVo (2) dropa 6To YHPO TOL

eoppdxov, tpia (3) o etaupeieg mopaymyns , 0vo (2) o cupPovAevtiky etoupeio (consulting)

Kot téaoepa (4) dtopa o€ eTapeies/opyavicoVs 6TO ¥OPO TOL TOMTIGHOD. Ot EpMTNOELS

TOV €0V v, KAVOLV pE Ta YEVIKA TOVG oTotyeia mapovoidlovtal oto mivaka 3.1.

Ot gpotoelg TOL TEOM KOV TOPOLGLALOVTAL GTO TAPAPTNLA 2, EVA OVOADOVTOL GE TOPAKATM

KEQPAAOLO.
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3.1.2. Epyoeio ‘Epevvag

To epyaleio Epevvag mov ypnoipomomOnke eivar GUVEVTELEN LE EPMTNOELS AVOIKTOD TOTOL,
pe ypnHon TpwtdékoArlov cuvéVTELENG. Ot epwtnBévteg amdvinoov oto 1010 apBpd
EPOTNCEMV Kot pe TNV 01 oelpd. T T avaykes g épevvag oTtdAdnKay emails, v
TPOTO elyo EVNUEPMOET TNAEQ®VIKA 01 EpMTOEVOL. XT0 email propovcav TG0 va Bpouvv o
£VTLTTO GVYKATAOEGNG, OTTOV UTOPOVGAV VO EVIIULEP®OOVV Y10 TO GKOTO TNG EPELVAS KOl VO
evnuep®BoHV OTL | GLUUETOYT TOVG OTNV Epevva etvan BehovTikn kot avovoun. Eriong, oto
nepleyodpevo tov email frav dtwbéoipo to link wov tovg €dve mpdoPaocn oto
EPOTNUATOAOYI0 [E 0volKTOV TOTTOV epToemv. Edv mpokdntav amopieg 1 ypealdviovcav

OLEVKPIVIGELS ETKOVOVOVGAV TNAEPMVIKA EITE YPATTOG LE TNV CLYYPOUPEN Y10l TEPOLTEP®

mAnpogopieg (tapdptnua 3.2.1)

INUOVTIKO TAEOVEKTNLOL TG YPNONG EPMOTNUATOA0YIOV Elval 1 avevopia Kot
eUMOTELTIKOTNTA. Ol GUUUETEYOVTEG LTOPOVV VO TOPAUEIVOVV OVAOVLLOL, TPOGTATEVOVTOS
€161 TNV 1010TNKOTNTA TOVG. To YEYOVOS 0wTd evBappLVEL TNV EMKpivela kol TNV eAevBepia
EKepaong and Toug cuupetéyovies. EmmAlov, n ypnomn epoTNUATOA0YIOV EMTPENEL TN
GLYKPITIKT AVIAVGOT] SLOPOPETIKMY OUAO®YV GUUUETEXOVIWOV 1) O10POP®V TOPAUETPOV. AVTO
UTOPEL VO TPOGPEPEL TANPOPOPIES YO TIG OLOPOPES KOl TIC OUOIOTNTEG LETOED TMV OLAS®V 1

TOV TopapeETpov Tov peretovat. (J.W. Creswell, 2013).

Téloc, 1 dnuovpyio ToL EpOTNIATOAOYIOL Elvor TEYVIKA eEopeTikd e0KOAN UE TOL EpYaAEio
oL Vtapyovv mALov online. Eivar onpovtikd va onueiwdel 0t ) emhoyn g pebddov £ytve
HE BACT TOVG EPEVVITIKOVG GTOYOVG, TIC EPEVVNTIKES EPWTNOELS KOl TH GVUGT] TOL PULVOUEVOD
TOV PEAETATOL GTNV TTOPOVGA EPYUGTO. ZYETIKA [LE TN GLAAOYY| SEGOUEVMOV GTNV TO0TIKN
épevva, To dedopéva oev givarl apuntikd (pLobnuotikol 6pot) aAld Teptypa@IKd, KATL TOL

KOVEL OPKETA ATOLTNTIKY TNV AVAALGN TOVG.
3.1.3. Eidog 'Epevvog

Mo Tovg 6KOTOVG TG TaPOVGAS EPEVLVAG TPOAYLATOTOMONKE TOI0TIKY EPEVVO LLE TV HOPOT|
EPOTNUATOAOYIOV e 0VOIKTOD TOTOV EPOTNCELS , LE ¥PNON TPWTOKOAAOL (Tapdptnua 3) o€
epyaloevoug og pukpopecaies emyepnoelg oty EAAGSa, yopaknpiotikd tov omoimy
&xovv anotunwOel TpmTLTEPA. ['100 TNV TNV ATOTVTOON TOV ATOTEAECUATMV
¥pnoyomomdnke N teyvikn avéivong dedopévav Contect Analysis- QCA. TTowilot opiopoti

&xovv 000l Katd kapovs, amd LEAETNTEG GYETIKA [LE TNV OVAALGT TTEPLEYOUEVOV MG
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gpevvnTikny néBodo, 1 omoia 0dnyel og agdmiota cvpnepdopata. Koatd tov Berelson givan
pio gpguvnTikny HEBOSOG Yol TNV OVTIKEWEVIKT], GUCTNUOTIKY] KO TOCOTIKN TEPLYPOPT TOV
(POVEPOL TEPIEXOUEVOD TNG EMKOWVAOVING, YPOTTOV 1 TPOPOPIKOD AOYOV, e TEAMKN EMOIMEN
mv epunveia (Bappovkag, 2007) . Me v teyvikry QCA pumopel va mpoypatomomel
VTOKEEVIKT EPUNVEIN TOV TEPLEYOUEVOL TV dEdOUEVDV. ZOHemva, te Tov Krippendorff
(2004) n avéAivon meplexOUEVOL givor «pia TEXVIKY £E0YWYNG CUUTEPUGUATOV TOL LUE
OVTIKEWEVIKO KOl GLGTNUOTIKO TPOTO avaryvopilel T TPocIOPIGTIKE YOPOKTNPIOTIKA TOV
unvopdtovy». Eniong avaeépetl 0Tt 0nwg KAOe teXviKn £peuvag £T61 Kot 1) aviAvon

TEPLEYOUEVOD EXEL TAL OIKEL TG TAEOVEKTILOTO KOl LELOVEKTILOLTAL .

Kepdimo 4 - Tapovoiaon dedopévov /Amoteréopota

4.1’Ex0Ogon Agdopévav

411

To mapdv kKe@AAN10 TaPOVGIALEL TAL OEOOUEVO TOV GLAAEYTNKAV OO TIC OTOVTIOELS TOV
d0OnKav 6TIG EPOTAGELS Kot BAoT TV EPELVNTIKAOV oG VToOEcemV e€dyovTan KAmO1n

CLUTEPACUATO Y1 OV TA TG VITOHEGELS TOV SLUTLIMOONKAV GTO TPONYOVLEVO KEPAAOLO.
Kwodwomoinon Yoo

e k0Be cuuUETEYOVTO GTNV £pevVa 000N KE Evag KOIKOG e OKOTO TNV d10TNPNOoT TNG
TAVTOTNTOG TOVG AVOVLUN. O &V AOY0 K®OIKOC OmOTELEL YOUPAKTNPIGTIKO TAVTOTOINONG TOV

ké0e ocvppetéyovra (tivaxog 4.1). Akolovbel emeEynon g Kwdkomoinong:
@OLo : Ay Avdpa | T ya yovaika | A yia dAro (ovdétepo yévog 1 non binary )

Industry etapeioc: I yo topéa moMticpov | P ya retail | © yu Osatpicés mapaywyés @ yo

eappakevtikn | K yio consulting etopeieg

g oyéon e oV TITAO 001 C/EWKOTNTA TOV EPOTAOUEVOV dNIOVPYNONKaV 3 gupiTEPES

OLAdEC TOV EYOVV VO, KAvoLVy e evaoydinon pe : social media | crm | communication.

Ot avtiotoryotl kwdwol ywo To mtapandve eivat: XM yuo social media | X yioo CRM |E y

communication
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Apa evOEIKTIKA Y10 pio 0dvTnoT ov £xEL dMGEL Yovaiko epyalOUeEVT) GTOV TOMTICUO L

0éon oto CRM , éyel kwdwo (IM,ILY) ko évag dvopag epyalduevog o€ consulting etoupeia pe

0éom oty emkowvwvio( communication) £xet Kwdwkod (A, K E).

Hivaxac 4.1
®vio Koowonoinon | Kmdwkoroinon

Topéa Tithov Oéoemg
Epyoociog

r P 1

r P E

A K El

A K E2

r C] E

r I M

r 1 1

A d E

r 1 ¥2

A d )

A 1 M

r ] M

r P 2

r ] )y

4.2. Anoteréopata Epegvvag

270 TAOIG10 NG KOOKOTOINGNG

oynuatiCovtol ol KUPIEG KATNYOPIES OMAVTNCEMV GTIS OTOiES E0TIALEL 1] EpEVVO OTNV
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avdAvon g LEGM TNG KOOKOTOINGNG LTOPOVLE VO, SOUNGOVLE KOADTEPQ TO dEGOUEVO OO
10 omoteEAEGHOTA TG £pEVVOC. Ot KOPLES KATNYOPIEG AMOVTICEDV EPUNVEVOVY GYETIKEG
onpaociec anavrnoemv. Ot epombévieg evdéyetal o€ Kabe pmTNOMN Vo divoLV TAPUTAV® amd
pio amdvrnon. Ot epmtioelg mov tpayuatoromdnikay nrov 13 kot Tapovstdloviot apykd ot

d00 TPOTEG, GVTOGS O YEVIKEG KOl OL VTOAOUTEG VAL EPEVVITIKO GTOYO.

Epatnon 1: Mow cvotnua CRM ypnoipomorei 1) etaipeio cog;

EEKIVAOVTOG LLE TNV TPATY EPDOTNOT TOV 0PopovSE mo1o cvotnua CRM ypnoonoiet n
ETOPELD, GTOYXEVOLE VO GUUTEPAVOLLE €AV aveEapTiTov BEong 1 KAGSoL o1 epyalduevol
n&epav éva n etarpeia tovg ypnoponotet CRM kan pdiiota mowo. Ordmoexka (12) amd toug
dekatéooepi (14) epomBévteg amavtnoay TOAD GUYKEKPIUEVO KOl NTOV ELPAVEG OTL YAV
YVOOT, VO 300 otd Ta. dropa dgv Yvapilov va amavinoovy otnyv epaton. [apoatnpndnke
0Tl omd Toug epTNOEVTES TO drTopa T oTto il T OTTOT0L dEV YVDPLaY TNV TANPOPOPia oY,
aocyolovvtol Kot ta dvo pe Ta Social Media, og dtapopetikd KAAd0 0 KAOE Evag,.
SOUTEPOIVOVLE A0 ALTO OTL EVOEYOUEVMG 0OV TO, LEGH KOIVMVIKNG SIKTVMOONG £XOVV T
d1K1 TOVG 6TOYEVOT, aVvaAVGELS Ko metrics (BAayomovlov, 2020) tpopodotolv e To

aroteléopoto avtd avtiotoyo Tufpato CRM kot 6yt 10 avtictpogo.

Amot®dnke 6TL 61OV KAGSO0 TOL Poppdakov ypnotpwonotovy salesforce CRM, otov kAGdo
TOV TOMTIGHOD Kot TV Oeatpikdv Toapoaywydv xpnoorotovy Microsoft Dynamics, 6t ot
ovpPovievtikéc eToupeieg ypnoomotovy Zoho aAld tavtdypova Kot dAle cvotiuata CRM,
avaloyo Tov TEAATN TOVE, EVD TEA0G 6T0 KAGSO TV retail etapeidv cuvavtdpe d1opopeTikd

oLoTAOTO avoAdY®S TNV Tatpeio 6nmg Hubspot, Moengage, Salesmanago.
Ep®ton 2: X¢ mowo social media d1a0étel hoyapracpuo n eTorpsio 6og KoL yloTi;

g 0T TV EPATNON ATAVINGAV OAOL 01 EPOTAOUEVOL YEYOVOGS TOV EKPPALEL OTL Ogv vINPEE
Kdmota etoupeio n omoia va punv dabétet social media. OAeg o1 eTaupeieg TV EpOTOUEVOV
dabétovv Facebook ko Instagram, mov 0mmg amdvTnooy OAOL Vol Y1 VO, ETIKOVOVOHV Ta.
VEQL TOV ETAPELDV, VA TPOGEYYILOLY KatvoOPYLoUG TEAUTES KOl VO ETKOVOVOUV LLE TOVG
neAdrteg yevikotepa. Emiong, 6deg dtabétovv LinkedIn, mov dmwg avapépovv ot mepiocdTEpOi

OQEAEL GTNV OMOTEAEGUATIKN SIKTVMOGT TNG ETAPEING /0pYOVIGHOD TOVG. ATO kel Kot TépPaL
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Oeg draBéTouv kot aAAa social media to omoia mowkilovv avaioya to €100g TG eToUpEiog.

Ytov mapakdto mivako (wivakag 4.2) Topovcstdlovtal ovVaAVTIKA.

Hivaxogc 4.2

Social Media Epom0évteg

Facebook OAol

Instagram o\ot

LinkedIn 001

Twitter AITEM, AKE2, TTIZM, I'OX, I'TIE,
I'PE, TPX2, I'TIX2

Tik Tok AIIZM, T'TIZM, T'OZ, I'TIE, TOXM,
I'PX1,I'PX2, I'TIX2

Youtube AITZM, AKE2, I'TIZM, IT'OZ, 'OXM,
I'Px2, I'TIX2

Spotify I'TIZM, I'PX1, I'TIX2

AlmeTdvou e OTL

®  GTOV POPLOKEVTIKO KAASO, ¥PNOILOTO0VVTOL LOVO Ta. 10 «dladedopévoy social media,
pe v évvola 0Tt ovtd o elyav OAeg ot gtanpeieg Kot dgv daBEToLV AOYOPLIGHO OE
KAmo10 GAAO.

e Ot etarpeieg consulting kot Osatpikmdv Topaywydv dev dabétovy Spotify.

e Ot gtaupeieg otov KAAGO TOV TOMTIGHOV, TOL BedTpov aAAG kot ot retail etaipeieg

dabétovv tik tok

H mo gumepiotatopévn Kot avoAvTIKn amdvTnon oty cuykekpévn epaton: «Ta social
media etvor TAéov and ta Pacikd pEGH HECH TOV OTOIMV TO KOO EVIUEPMVETAL, ETIKOVAOVEL
KOl GUUUETEYEL OTNV EMKAPOTNTO EKPpAlovTag TV amoyn tov. Eivor arapaitnto emopévag

va d100étovpe Kot vo dloTtnpov e Aoyoplacsos o€ OAa ta peydia social media channels —
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Instagram, Tik Tok, Linkedin, Facebook, Instagram, Youtube.

Emedn n etarpeio pog dev €xel KEPOOGKOTIKO YOPAKTNPO, O KUPLOG AOYOS Y10 TOV OTO10
dTnpovuE AoYaplacovg eivat Yio eKEPALOVLE TIG ATOYELS LOG EEVTNPETOVTOG TO mission
nag mov givar to shape and shake society. Awatnpodpe évtovn dpacTnpPlOTNTU ETOUEVOS
TPOKEWEVOL va ekBEGovpE TIC amdyelg pag Yo Bacikd Kowvovikd Oéuata, divovtag oto
brand pog éva mo TpocmmKd Kot AUEGO YapoKTHpo. MEG®m anToh 6TOYEVOVIE GTO VO
dwtnpovpe emkowvmvia, va Eekvape cvlnmoelg pali Kot va avéavoovpe to engagement T0vg
. Duod 10 KAOE PEGO £XEL TOVS OIKOVG TOV KMIKES EMKOV@Viag Kou targeted koo,
EMOUEVMG SOUOPPMVOVUE avdAoya T moAMTikéG pag. To mo targeted péco, linkedin to
YPNOOTOOVLE Y10 Vo, Exovpe Visibility Kat exposure o€ vEa TAAEVTO KO ETOYYEALATIKA VEQ

g ayopag.» (I'TIX)

Epsguvntikoc otéyoc 1: H cvpuBoin t@v dpacemv CRM ko tov social media mov

YPNGLUOTOLOVY GTOYEVGT) TEAQTAV GTNV EXLPPOT] TNC TIGTOTNTOC TOV TELATOV.

Epaton 3: Ilog vioroieite atoyomoinon (targeted marketing) o€ mpéopores

Kopmavieg/dpaceig oto social media;

Ot amavtinoelg mov AdPape o€ oxEon LE TO0 TG LAOTOEITO oTOYOTTOINoN (targeted
marketing) pumopovv va. taivounbobv oe entd karnyopies. H otoyomoinon yivetan cbppmva
LE TOVG ep®TNOEVTEG LE PAOT T EVOLOPEPOVTO TOL KOVOD, TO ONUOYPAPIKE TOLG GTOE LA,
TNV AYOPOCTIKN GCUUTEPIPOPE TOVS , TNV ToTobeaia, TV BEon epyacioc. Ztov mivoka 4.3

TAPOVCIALETAL 1] GLYVOTNTO TV OTTOVTICEDV OV GULIETEXOVTOL:

ITivakaoc 4.3- Kpunpua Xtoyomoinone

Kpimipra otoyomoinong Amavtioelg
ANPOYPOPIKE (OPUKTNPLOTIKA APE1 , AGX, TTIX, I'OE, I'TIX2
Evowngépovra AIIEZM, T'TIZM, AGZ, I'OE, I'PE, I'OXM,

I'x2
AYOPUGTIKI] GUUTEPLPOPA AQE, T'PX1, I'PX2, ADX
TomoBeoia ABX
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O¢on Epyaciog ADZ, 'OE
Agv ypnopomoreiton APE2, AKEI1, AKE2

Kidadog Epyaciag APE1, I'OE

H otdyxevon otig etoupeiec moMtiopot kot Bedrpov yivovion katd KOplo Adyo amd ta
EVOLUPEPOVTOL TV TEAUTMDV EVA OTIC POPLOKELTIKES Ko oTig retail Baon g ayopaotikig
oVUTEPIPOPEGS. AVTO givan Aoyiko KabBdg o TOTog ¢ etapeiog To dikanoAoyel. Emiong, ot

cunsalting etaipeieg dev mparypotonolovy otoyonoinon ota social media.

2Ooppova pe v PPAOYPAPIKY] EMGKOTNGT 0 GTOYEVUEVOS TPOCAVATOAMGLOG GTOVG TEAATEG
emrpEnel TNV eEATOUIKELON TNG EUTELPTAG TOVS, ONOVPYADVTAS TOVS £val aicOnua
EUMIGTOGVVNG KOl TOPOUOVTG. AVTO GNUOLVEL OTL O1 ETALPEIEG EMKEVTPMOVOVTOL GTNV
KOTOVONGT TOV ATOUIKAOV OVOYKOV KOl TPOTIUGEDV TMV TEAATOV TOVS KO TPOCPEPOVY
TPOGAPUOCUEVEG ADGELS Kat eatopukevpéveg epmelpiec. (Peppers,Rogers, 2016). Avto
odnyel oV aénon ¢ TOTOTNTOS TOV TEAUTAOV, TN LEIMON TNG TEAUTELNKTG OTOAELNS KO
™V avénon g mapopovig toug oty etotpeia. O Malthouse et al. (2013) tovilet
YOPOKTNPLOTIKE GTNV GNUOGI0 TG ATOTEAECUATIKNG 0EI0TOINONG TOV TAATPOPUDV
KOW®OVIKNG OIKTVMOTNG Y10 TOVG 6komovg Tov CRM. Alomiot®@vovupie amd Tig amavTinoelg 0Tl ot

eToupeieg etvan £govv Kataddfel v aglo TG 6TOYEVONG TOV TEAUTDOV TOVS KO TNV

epapuoloov.

Epotmnon 4: Mog ypnowpomorei m etopeio o to CRM ovotnue g, ye va

TPAYRATOTOU]GEL GTOYOMOIN G KATAVOAOTAOV (targeting);

g QTN TNV EPATNON EVTOTGTIKAY VO KAt yopies anavtnoemv. Ot teptocdTePOl and Tovg
epmtBévteg amdvtnoayv 0Tt o1 eTaupeies toug ypnoomolovy o CRM cav targeting epyaieio
a£10ToO1OVTOG TO OE00UEVA Y10 TOVG TEAATES IOV TOVG TPOCPEPEL, DGTE VO, WLENGOVV TNV
OAANAETIO PO TOVG LE TOVG TEAATEG TOVG, EVOD 1) GAAN KOTNYOpio AdvINoNG TV OToia

gowaav Tpia (3) dropa NTav OTL dev Elyav TV YVOGN VO, ATAVINGOLV GE AVTHY TNV EPATNON.

Awmotdvoope Aoy, 01t ta suotipate CRM dabétovv Tig anapaitteg mAnpopopieg Tov
yperaletan 1 eTapeior OGTE VO, UTOPEGEL VO TETVHYEL GTOYEVOT| TEAATMV LLE TOV KOAVTEPO

duvatd tpomo. Ta dropa to omoio dev Elyov TNV YVAOOT VAL OTOVTHCOVY GTNV EPATNON

23



OVIKOLV GE TUNLLO TOV OGYOAEITOL LE TOL KOWVOVIKA SIKTVO, GE S10POPETIKOVS KAAIOVG,.
Yvumepoopatikd, ta social media and tig opddeg mov acyorovvtar pe CRM ypnoyomoiody

T0 S10POPETIKA Metrics kat otoyomoinom.

H mieloymoeio tTov amavinoewmv Aomov, Epyetatl o€ cOumvolo pe v PifAoypoeio oyeTikd pe
10 CRM kot v o16)evon neratomv. Onwg idape o€ Tponyovpevo kepdiato o Smith (2019)
avaeépet 0Tt péow tov CRM dnpiovpyodvtat Tpo@ik TEAATOV, YOPTOYPAPDOVTOS TIG
OYOPUOTIKEG TOLG CLVNOELEG KO AVAYKEG, EVOD 01 ETAPEIEG LTOPOVV VAL OULYEPICTOVV OVTEG
TIG TANPOPOPIES, TPOCPEPOVTAG EEATOUKEVUEVEG EUTELPIES, (POl IKOVOTTOLOVTAS TIG OVAYKES

TOVG,.

Epaton 6: Moia/noieg kapmavieg £xel Tpéer 0 etoipeiog 6og péo® Tov social media

Yo, TV €vioyuon eumhokig TV meElaT@V (Customer engagement);

2NV GUYKEKPIUEVT] EPOTNOT 01 £pOTNOEVTES OGOV AVOAVTIKA TOPOUSETYLOTO KOUTAVIDV
mov £tpe€av o1 etanpeieg Toug o€ social media. Ot Kapmavieg aTéEG UTOPOVV VA YOPIGTOVY GE

5 neydeg Katnyopiec.

Kopmdvieg yuo evdvvapmon brand g etaipeiog,
Koumdvieg pe otdyo v avénon tov toAncewmv
Koumdvieg evnuepmtikov mepleyopneévou
Koumdvieg evioyvong loyalty scheme

Koumdvia pérpnong kavomoinong kotvoo

(ITivaxog 4.5- Kapmdvieg o social media)

Kapmavieg yuo evovvapwon brand KITEZM, I'PX1, I'PX2, T'TIX

Kapmdavieg pe otoéxo v avénon tov AIIEM, KIIZM, I'TIE, I'OE, I'OZM, I'PX2
TOANCEDV

Kopmdvieg evnuepmoticov mepieyonévon KIIZM, I'TIE, 'OE, I'TIX

Kapnavieg evioyvong loyalty scheme ez

Kopmévia pérpnong wavonoinong kotvod AQE, I'TIE, I'PE
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A

Aev yvopilo AKX, AKE, AOX

«Eye1 tpééer live sessions og youtube & facebook 6mov mpaypatomotovvton live
oL{NTNOEIG/TAPACTAGELS KO VITAPYEL AVTICTOLY0 community management — 10 KOO Hmopel
va ovppetéyet pe live €xet pe live epooelg o1 omoieg evioyvovy TV eAeH0epT EMKOVOVION-

I'TIx2

o Kot ot tpeic epyalodpevol 6T KOWOVIKA dikTva pog oy 0Tt TPEYOVY KOUTAVIESG LE
oTOY0 AOENCT TOANCEWDV Y10, TNV EVIGYVOT EUTAOKNG TOV TEAATADV.

o Tpeic o10VG 4 GTO TOUEN TNG EMKOVOVING ATAVINGE OTL TPEXOVV KAUTAVIEG LETPTONG
KOVOTTOINGNG KOWVOL Y10 TNV EVIGYLOT EUTAOKNG TOV TEAUTAOV.

¢ Evo xapmdvio yuo evioyvon tov Loyalty oynuatog pe otoyo Ty eunlokn ToV TEAUTOV

TpEYEL LOVO M ETOUPEiD e OVTIKEILEVO TIC OEaTPIKES TTOPAYWOYEG.

O mAnpogopieg mov mpoépyovtal amd ta social media divovv Tnv dvvoTdTnTa GTIG ETOPETLES
Vo 0VENGOLV TV EUTAOKT TOVG LE TOVG TEAATEG GE MO TPOCSMTIKO eminedo. BAEmovue and
TIG OMOVINGELS TOL TPOLE, OTL YEVIKA 01 EToupEieg TpEYOVV TOIKIAES KOUTAvViEG oTa. social
media yio va e§umnpeTnoovy TV aENoT TG EUTAOKNG TOV TEAATMV. AVGTVYNDC, ETELN T
KPIs yio k40e kaumdvia eiovt O10popeTIKd, (o GUYKPIoN Yo TO oo Oivel To KOADTEPQ

amoteléopata, ogv Oa NTav PEOMOTIKY.

Epaton 10: 'Eav n etapeio cag dwotnpei kamoro loyalty scheme, péoo morov

gpyaireiov dayepileran Ta otoryeia avTd;

2TV GUYKEKPIUEVT] EPMTNOT 01 AMAVINGELS TTePlopilovTat o€ 600 PACIKES OMAVTNGELS TOV

OCLYKEVTIPOGCAY TO HEYOAVTEPO PEPOS TV amavticewV (10 amavinoelg).

H etoupeia d100étet loyalty scheme ko dwoyepileron péow CRM cuotipartog (5 anaviioeic).
H etoupeia 0ev d1a0étet loyalty scheme (5 amaviioeic)
Aev yvopilo (3 araviioeic)

H etoupeia o10éter Loyalty scheme kot dwyerpiCetar and custom cvotnua (1 amdvinon).
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[Tivaxog 4.6

Awyeipnon loyalty scheme YOVoA0 ATOVTI|GEOV AmovTicEg

Méow CRM 5 ['TIX1, 'O, XOE,
I'T1x2, I'TIEM

Agv droBétel 1 etanpeia 5 A®E, ADY, AKE1,
AKE2, TPE

Custom cvotnuo dtayeipiong 1 I'PX1

Aev yvopilo 3 AITEM, IT'TIZM, I'PX2

Amd T1c amavtioeglg mov AdPape damotdvovpe 0t to Loyalty schemes dev givon 1d1outépmg
IMUoPIAN og OAgg Tig etatpeiec. BéPata, oe avtd onuavtikd poAo mailet kot 1 @OOT TOV
KAAdov g etapeiog. Ot opraKeEVLTIKEG Kot 01 GUUPBOVAEVLTIKEG eTOPEieg Eival O OVGKOAO
va dltnpovv kdmoto loyalty system oe oyéon pe pio etoupeio Oeatpikdv mopoyoymv,
Kpivovtog and Tic amavtioels. [lapoia avTd 1 amavTioeLg Yo Tig eTapeieg mov dabétovv

T£T010 GVGTNHA, TaV OTL 1) dlayeipion Tov yivetatl péow CRM cvotiuoatog.

Am6 ta otoyyeio mov Tapadicape vopitepa KataroBaivovpe Tov Adyo mov cuppaivel avtd.
To CRM 6mtwg gidape mpoc@épel BEATIOUEVT] ETKOVOVIO KOl GAANAETIOPAOT LLE TOVG
meAATES. Zouemvo Kot pe v BrpAoypaeia, pe to CRM, ot enyeprogig umopoHv niong va
TapaKoAovBov TV 10Topio TOV CAANAETOPACE®DY TOVG LLE TOVG TEAATES, VO dtaxelpilovTon
EPMTNOELS KO TPOPANLLOTA, KOL VO TAPEYOLV AUECT] VITOCSTNPLEN Kot AVGELS 6 TpoPANLaTa.
Méow avtg g Pertiopévng emkotvaviag Kot aAinieniopacnc, to CRM cvufdiet oty
avATTLEN KO EVIGYVOT) TOV GYECEMV LLE TOVG TEAATES KOl TNV TPO®ONOoN NG MGTOTNTAG

t0v¢ (Anderson,2020).

Epdton 11: Nwg Bewpeite OtL oL EATOUKEVUEVEG TTPOG TO KOLVO KOLUTIAVLEG EVIOXUOUV

TV ruototnta twv neAatwv (loyalty);

Ot amavINGELg GTNV GLYKEKPLEVT EpAOTNGCT TOKIAOVY Kol TV TOYPOVA EKPPALOVY OAN TO

YOPOUKTNPLOTIKE TTOV EXOVUE EVIOMIGEL KO TOPOVGLAGEL GTNV OVAGKOTTOT).
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[Tivaxag 4.7- loyalty xotvov

AIIZM

«H otdygvom Kowvob ov €xel khvel engagement e to brand/organization Kot
£xer peiver euyapretnuévo, evioybel TV aicOnon tov inclusivity Kot TG
gnmotoovvng. To loyalty népa and v oyéon ayopact)-tOANTH-TPOidV,

ytieTon Kot Tavm oty eumelpios ayopag KoL To user experience.»

AKEI1

«Z1oyY0¢ TV personalized campaigns eivat 1o engagement T®v customers yio

EUTAOKN TOVG G€ KAmO10 TPOTLEKT»

1M

«To personalization onpovpyel pio yevdn aicOnon ot 1 erarpeio voraleton
Yo Tov TEAATT, YU 0VTO 0 TEAATNG vVTIOPEa OeTIKAE OTOV PAETEL TN YPTION TOV

OVOLLOTOG TOV TY.»

AKE2

«Orav avtéc ovvodovtan pe call to action. Anhadn dtav 1 etapio KAveL KATL
ooV OmOTELEGLO TV campaigns givor Thavo va toug ®BNceL o E0KOA Vo,

Kavovuv pia ayopd»

A®DE

«Av Kot 0 TeEAdTNG Yvopilel 0Tt €ivol 0VTOUATOTOMUEVES , TAPO TOOTO
avtilapBdvovotr 0Tt 1 eToupic ELEVOIVEL GTO VA EYEL LTTOSOUT DCTE VO,
KOTOVONGEL TIS AVAYKES TOVGS KOl 01odavovron £161 0Tl 6EfopacTe 10 YPOVO

TOVG.»

ADX

«gvioybovv TNV aAinienidopaocn»

rex

«T0 Koo Dewpel OTL ELVOL GNUAVTIKO YL TV ETOLPELX KoL 1] YVAOUN TOV

petTpder, dpo v TpoTipdel o€ oyéon e GALEC.»

I'TIx2

«profile our customers, create new experiences, social sharing and brand

affinity»

I'OE

«ANUIOVPYOVTOS VAV avoryTO dlOVA0 EMKOLVOVINGS KOl KAVOVTOS TOLG VAL
aicBdvovton Eeympiotoi /Kot Tpovo VYo, 01 TEAATEG AVATTVGGOVY PLd

oy£o1 enmeToovvVIg Tov otnpileTal 6TV MOoTOTNTA.»
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I'12M

«Evioybovv 10 trust.»

I'PX1

«Xtileton pa svveyns oyéon petaly etarpeiog Kot TEAATOA0YIOL Kot
ONUovpYEital EUMLGTOGVV GTOV TELATY CYETIKA LLE TNV EVIUEPMOOT] KO

emppdafevon tovn

I'Px2

«Tovg kevrpilel 10 EVOLOQPEPOV TAPOVGIALOVTOG TOVG KATL TOL TOVS EVOLUPEPEL

o€ Hopen d0wpov Ty free spins»

I'TIX1

«Ewd otn onpepvn enoyn mov £xovpe cuvnBicel va PLag TpoceEPETOL
eCatopkevpuévo content avaroyo LE TO EVOLOPEPOVTO. KOL TIS TPOTLUNCELG
pog, N e€atopkevpévn emkovavio dgv elval emioyn, etvar amapaitn. Eivot
Bacwd n Bacn amd v omoia TPEmEL Vo EEKIVALE KOl LETA ATAMG VoL
TPocTafovLE Vo BPOVIE GLUVEYMG TO OTOTEAEGLOTIKOVG TPOTOVG to reach and

engage with our customers.»

I'PE

«XtileTon oyéon e TOVG TEAATEG OPOV Ol EMKOVMVIEG dEV Elval ampdGOTES)

Edv mpoomafovcape vo LOVTIEAOTOCOVLLE TIC TOPATAV® ATAVINGELS Oa dnpuiovpyovoape

TOV TTOPOKAT® TIVOKOL:

[Tivaxog 4.8
AvEnon eumotocHvng I'TIX1, I'PX1, I'TIXM, I'OE, AKE1, AIIXM
(6)
Anpovpyia oyéong / emcowvavia / ['PE, I'PZ1, 'OE, ADX (4)
OAANAETIOpaoT
Avéntoén motdtrog I'GE, AIIZM (2)
AicOnpo wovomroinong I'PX2, I'OZ, AOEL, I'TIXM, AIIEM (5)
Avayvapion ovoyK®OV TEANTOV [TIZ2, T'OZ, ADE1 (3)
[MBavn TdANoM I'ez, AKE2 (2)
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Eivan gppavég 6T o1 0pot eumAokg Kot TotdTnTag ivan aptia cuvoedepéveg. Ot
TEPLGGOTEPES AMAVTINOELS AVEPEPOAV OTL Ol TPOCOTOTOUUEVEG KAUTAVIEG ETPEPOVY TNV
avénon g EPTIGTOGUVNG Kol aicOn o tKavomoinong 6Tovg TEAATES, EVO avagépinke 0Tt
HEGO OO TOL TPOGMOTOTOUEVO UNVOLOTO BEATIOVETOL 1] EMKOVOVIN Kot OAANAETIOpaoT
TEAATAOV Kot eTaipeiog , ol eToupeieg eaiveton 0Tt avayvopilovy TIc avAayKeS TV TEAUTOV
TOVG, OVOTTOCGETOL TIGTOTNTO GTNV £TOPEiIR 1] 6€ Eva TPOIOV Kol avEaveTon 1 ThovotnTo

Kamo TOANONG.

Ta evppata TG Epevvag o€ OTL APOPA TNV CLYKEKPUEVT EpMOTNOT, emPBeRatdvovot omd
mv BProypaeikn pog ertokonnon. [ cvykekpyéva, copemva pe tov Sashi (2012), péoa
amd to customer engagement yevviéton 1 Ikavomoinom, n ToeTdTNTA, 1) APOGimCN, 1| GUVOEST

Kol 1 eumotochvn pe pia etopeio.

AgvTEPOg EPEVVNTIKOG 6TOY0G :H copfoin TV TPosmTOTOINUEVOV EVEPYELMOV

napkenivyk o€ social media kot CRM, otnv avénon g sUTAOKNS TOV TELATAOV KOL TNG

LKOVOTOINGNC TOVC.

Epaton 5: Ioies dwngopés £xete dromoeTdoel 6TL vdpyovy ota amoteléoporto (KPIS)
earopikevpévov (personalized) kopmavidv, 6€ 6Y£61 1E TIS KOUTAVIES GTIS OTTOIES OEV

vdpyeL oToyomoinon;

To chvoro TV ep®TNOEVTOV amAVINGAY OTL TO ATOTEAECUOTO TTOV TOIPVOLV OO TIG
KOUTAVIEG OTIG OTOTEG LITAPYEL EE0TOMKEVGT] TPOG TOVG TEAATES £lval KAAVTEPX GE GYECN UE
OVTA TOV TOUPVOLV OO KOUTAVIEG Y®PIC e&oTopiKELON. ZVYKEKPIUEVO AVOPEPONKE ATTO TOVG
epmtBévieg, 6TL 01 TEAATEG AVTATOKPIVOVTOL KAADTEPQ GTIG TPOCOTOTOUUEVES KAUTAVIEG
YEYOVOG oV yivetar avTiAnmtd Adym peyaidtepov open kot click rate, peiowon tov
aneyypoe®v amd newsletters, abEnomn tov conversion rate Kot abEnomn tov engagement.
Yvumepaivovpe ond TIG AMOVINGELS OTL TO AMOTEAEGULATO TOV OIVOLV 01 EEATOKEVUEVES
EVEPYELES LAPKETIVYK gfvar KadvTepa, apov ota KPIS mov £xet kaBe kA Gdog, divouv koAvTepa

amoteléopata (tivakag 4.4).

[Tivaxag 4.9 -KPIs

KPlIs Anavticelg
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Meyoalvtepo open/click rate xopmoavidv AITEM, A®E, I'OX, I'TIX2, I'OXM, I'PX1 ,
P2, ITIX1

Meiwon unsubscribe AKE2, ADX

AbvEnon conversion rate AKE1, I'OE, I'PX1

AvEnon engagement AIIZM, I'TIZM, TPE

«O1 g€atopikevpéveg Kapmavieg otnv etoupeiog pog Exovv 35% peyardtepo open & click rate

amd 0,TL oTig generic» - I'TIX1

«O1 personalised Kopmavieg emeépouvv mavta peyaldtepovg 1Cipove mapdAo Tov 1o open rate
dev glvon mavto peydro, oe avtifeon pe TIC U1 GTOYEVUEVEG TOV UITOPEL VO Elval PeEYoADTEPQL

T0L TOGOGTA Open rate Ywpic TNV OVOUEVOUEVT] OyOPACTIKY) GUUTEPIPOPO»-I'PX1

OlLot 6601 dovAevovy cg Tura CRM avaeépouvv 0Tt tar KPIS toug givar kaAvtepa oTic
TPOCMOTOTOMUEVEC KauTdvieg o€ OTL apopd To open rate kou to click through rate, evd dvo
oT0VG TPEiG oV asyorovvtar pe social media widdve ya avénom tov engagement pe yprion

TPOGOTOTOMUEVOV LEBOSMV.

Ao v BipAoypagikn emiokonnon PAErove 0Tt to CRM divel Eppaon oty eotopikevon
TOV TEAOTOV piog etalpeiog. AvTd onuoaivel 0Tt TPosPEPEL EEATOUIKEVIEVES LTI PEGiE PAcEL

YOPOKTNPLOTIKOV Kot avayKov og kabe meddrn. (Hagen, Manning, Souza, 1999).

Epotnon 7: T onpaivel yio v etoipeio 60 EPTAOKN TEAATAOV/KOLVOD (CUustomer

engagement)?

Ot amavINGELg GTNV GLYKEKPLUEVT EpMOTNON MTAY TOWKIAESG Kot LmopoHv va yevikevBohv oTig

TOPOKATO TPELS KoTnyopies Onwe PAEmovue otov mivaxa 4.6.

e Aud-dpdon (reaction) pe v gtarpeio
e EmoavédAnyn ayopdc amd v etapeio

e Emwowovia pe v etaipeio

(ITivaxkog 4.10 gumhokn Kovov)
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Opopog Amavtioelg #AP1OLOG
Amovtioenv

A6-dpdon (reaction) pe v AITXM, I'PE, I'TIZM, I'TIE, 5

eToupeia I'mx

Enavéinym ayopdg amd v I'TIXM, I'OXM, T'OE, T'PE, 5

eToupeia I'PX

Emkowaovia pe v etoupeia ADE, ADOX 2

Na cv{ntdve yuo v etanpeio IroxMm, 1

Agv yvopilo APE2, 1

Epmiokn kowvod onuaivel S1ddpaon kot extkovavia aravtnoay ot ntd (7) amd Toug
dekatéooepig (14) epombévres. [apabétovtag ki 00 Koppdtt g Biproypapiog ,o1 Brodie,
Hollebeek, Juric ko Ilic (2011) emonpaivouv 0t1 1 EUTAOKY| 0T omoteLeiTon omd TovV
oLVOVACUO TNG GLVOICONUATIKNG CUVOESTG, TNG EVEPYOD GUUUETOYNG KO TNG AVTATOKPIONG
TOL TEAATN 0T YoM Tov pe TV emyeipnon. Ot tav 6Tt EUTAOKT TOV TEAATMOV GNLLOIVEL
EMOVAAN YT QYOPAS amdvInoay o1 S armd Tovg 0eKUTEGGEPIS 6TO oVVOAD. Onwg eldape o
Smith (2019) exepdalet 0T1 «0o1 TEAATEC TOL EIVOAL APOCIOUEVOL GTNV ENLYEIPTOT EXOVV
HEYOADTEPN TOOVOTNTO VO ETAEYOVV TO TPOTOVTIA 1 TIG VANPEGIES TNE, VO SLOTPOVV
HOKPOYPOVIEG GYEGELS LLE 0TIV, KOt VO YIVOUV ETOVOAAUPOVOUEVOL TTEAATES). LVVETMG
MG TAOVETOL OTL O1 ATAVTNOELS TV £pOTNOEVTIOV emPefardvouy v BipAoypaeikd pog

OVOGKOTN oM.

Epdtnon 8: e noiov pécou KaumAviIeG XPNOLUOTIOLEL N eTapeia oag personalized

pnebodoug;

2ty gpodtnon 8, mopatnprnke 6t N TAeoyNeio TOV amovINce®V (evvéa 6To GUVOAO) eivar
ott personalized peBddovg ypnowomowodvtor oty email marketing emkowovia e

newsletters.
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«H tekeiog e€atopukevpévn entkovovia yivetal povo péom newsletters oe avbpdmovg mov

Exovv gyypaget kot 0EAovy va déyovtal evnuepmaoeicy I'TIEM

Epdton 9: Me mowo tpomo ypnowponorcite personalized pedédovg 6to cvykekpipéva

RECH KOLVOVIKIG SIKTVMOTG ;

H yprion mpocononomuévav ototyeiov yiveta gite otnv tposedvnon gite 1o body tov
penA. Aldeg amavtioelg nTav emxiong 0T personalization ypnoiponoleiton o€ kdmowo social
media, o€ eninedo community management, 1) 6€ OmavVTINCELS 6€ chat 1) oyOALd YpPNOTAOV Yo
va avartuyfet Eva KAipo owetdtag poli tovg. Eniong, pio omd tig omavincelg tovice 0T 1
TPOGMOTOTOINCT TV TEAUTOV £EVTNPETEL Ko 6KomoVg remarketing ota social media. Ot
epmTOEIS 0KTO (8) Ko gvvid (9) elvon dpeca cuvdedepévec. Tapatnpeiton apyikd, 6Tl ot

etapeiog xpnoomoloHv HeBdd0vg TPOCMTOTOINGNC.

e Ta Gtopo mov dovievovv ota social media kabdg kot To dropa mov dovAEdoVY o€

Béoeic CRM toviCovv 611 o1 pébodot Tpocmnonoinong apopd kKuping ta newsletters

Epatnon 11: Ti eidoug avalloelg KAVEL N €TALPEL OOG YLA VOL LETPAOEL TNV anodoon

piag kapmnavioag ota social media ;

Ot amavTNoElg Tov dOOMNKAV GE ALTAY TNV EPADTNON NTAV TEPICGOTEPO KTEYVIKOV» TOHTOV Ko
oyetilovtar apketd pe v B€on epyaciog tov kdbe epwtdpevov. ES® T dtopa o omoia
dovAevovv ota social media giyov TO CLYKEKPUEVESC ATAVTGELS EVAD 01 VTTOAOUTOL

epotBévteg mapéBecav mo yevikég EVVOLEC.

«[Taparxorovdnon kot cuykpion twv KPIs pe mponyodpeveg meptdodove, emoykoOtnTo Kot
avTOyOVIGHO. Avaivon kot a&lohdynon tov performance tov Kopmavidv avéd Oepotiky,

assets, platform, targeting & content.» (A,IL,XM)
Avéivon tov metrics and ta Insights ¢ Meta. (I',0,XM)

Monthly 1/kon campaign-based reports, avaAoya T0V¢ 6GTOYOVG TIG KAUTAVIAG,

ypnowonowwvtog To Data Studio 1/kot v native miatedppa tov kabe pécov (ILILEM).

Agv Ba gppabivoope 6TI amavTNOELS TS EPOTNONG KOOGS 6Komdg TG NTaV va. avadetyBel To

YEYOVOGS TNG LETPNOTG OMOTEAEGUATOV TOV KAUTOVIBV TV social media Kot 1 épugaocr otnv
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onpacio Tovg. Onmg idape ko oty Pploypagia Ta social media dwabétovv epyoeio
pétpnong, avéivong ki epunveiog Tov dpdoemv Toug Yvootd wg social media metrics.
SVVETMG, UTOPOLV Vo €EayBOVV GNUOVTIKG CUUTEPAGLLATO Y10 TO SNLOYPOUPIKH GTOTXEID TV
KOTAVOADTAOV, TO EVOLLPEPOVTO TOVG, TIG TPOTIUNOELS KO TIC OVTIOPAGELS TOVG CYETIKA LE TO
brand piog etoupeiog (BAayomoviov, 2020). H avérivon tov ded0pévev TOV HEGHOV
KOW®VIKNG SIKTO®ONG €ivot onuavtikny yio Ty andktmon Pabdtepng katavonong twv

TPOTIUNGEDV KOl TOV CUUTEPIPOPDV ToV TeAatdv (O Kietzmann ,2011).

Epatnon 12: Me noleg Kaunavieg mpoonaOeite va eVIOXUOETE EUTAOKN TOU KOWoU TG

etapeiag oag (customer engagement);

To €0pog TV AMAVTAGEMY GE OVTY| TNV EPMTNGN NTAV OPKETA ELPV KOl ELPOVILETOL GTOV

TOPoKATO Tivako poll e T amavTioELs.
[Tivoxag 4.11

Kopmdavieg Amovtnoelg

Kopmévieg oe Social media AIIEM, T'TIZM, A®X, I'TIX2, T'GX,I'PE,
I'TIXM, T'TIX (8 aravtnoeig)

Events AITEM (1 ambvinon)
CRM Campaigns I'TIEM, (1 amdvinon)
Koumndvieg oe péoa (paddopmvo, I'TIEM (1 ambvtnon)

TAEOPAOT, £VTVTOG TOTOC)

Surveys / AEloAoyNGELS KOOV APK1 (1 amdvinon)

['QE, I'TIX (2 andvinoceig)
Exntotkd kovmoévia / Awyoviepol
Kapndvieg yua evioyvon tov brand I'ezM, I'PX1 (2 andvtnoeig)

Paid Apbpa I'QE (1 amndvtnon)
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Remarketing taxtikn I'PX2 (1 amdvinon)

Ol Tep1o60TEPEG AMAVINGELS EKPPALOVYV GOV KOPLO LEGO Y10 TNV EUTAOKN TOV KOOV TIG

Kopmavieg péom social media.
4.3 Xvumepaopato.

[Ma v e€aywyn copumepacudTOV cLVOLAGTNKAY TO. SEGOUEVE TTOV TPOEKLYAY OO TIG
OTTOVTNGELS TOV EPOTNCENMV AVOIKTOV TOTTOV GAAG Kot amd TV PMoypapikn avacKOTn o).
Me mv Bondeta Tov gpevvnTIKOL EPYAAEIOV TNG TOLOTIKNG OVAALGONG TEPIEXOUEVOL

eKQpaoTNKay pHoTifa epunveldv yuo Kabe epmdTnom.

Onw¢ mpoxvdmtel amd T mopandve ototyeic o CRM sivan apretd onupoavtikd epyaleio yio
TIG GUYYPOVES EMYEIPNGELS, TO 0TTO10 OTMG EldaE KO TNV avackOnnon ¢ BpAoypagiag,
umopel va Tig fondnoel va KaTavoncouy TIC aVAYKEG TOV TEAATMOV TNG LEGH TNG KOTAYPOPTS
TANPOPOPLOV Kol YopToypaenong Tovs. To CRM cupfdrel otnv avénon tov moANcewy,
TNV JTNPNOT TOV TEAATOV 0ALA Kot oTtnV ovalfjtnon vEwv kol eELTnpeTel TNV KaAHTEPN
dvvarr eEummpénon tove. Xt TAaiclo TV TAsovekTpdtov amo v ypnon CRM |, frav
OKOTLO VO TOPOLGLIGTOVV 6€ BAO0G 01 £VvOoleg TNG 1KAVOTOINOoNG, EUTAOKNG KOl TIGTOTNTOG
TOV TEAOTOV, Bacikd ototyeio ota omoia atoyevel n ypnon tv CRM cuotudtov, ahid Kt

1N GLUPOAT TOV CTOYEIDV TOV GLYKEVTPMOVOVTOL OO T KOWVWOVIKE diKTLO.

[TapatnpnOnke 4tT1 01 TEPIGGATEPES ETAPEIEG £XOVV GLVEIONTOTOU|CEL TNV TEXVOAOYIKN
avATTLEN KO TNV YNOLOTOW|OT| TG KAOMUEPVOTNTAS LG Kot TPOSTAOOUV Vo GUUPIALOVY
pe 6da ta péca mov d1afétovy og ovTd. AT TIG AMOVTGELS EPYULOUEVMV TOV OPOVV GTOV
EMMMVIKO ydpo, elvar epeavég 6Tt ot eTapeieg Tpoomabovv va Tpoceyyicovy Tov TeAdT
ave€apTNTMG TOV KAASOL OV aViKEL 1] KAOE eTaupEiaL, XPNCLOTOIDVTOS TO YNOLUKO
papxetvyk. Ot mepiocdtepes etapeiec dwtnpovv social media accounts kot CRM
GLGTNLLOTO, TPEYOVV TOAAES KOUTAVIEG LECH AVTAV, LETPAVE TA OTOTEAEGLATO TMV
YNOUKOV TOVG EVEPYELDV Kol TPOSTAHOVV e YNOLOKES EVEPYELEG VA AVENGOVV TV

TOTOTNTO KO TNV EUTAOKT).

ZOUQMVOL e TOVG EPEVVITIKOVS GTOYOVS OV glyape 0E6€L 6TO0 KEQPAAULO 3, O TPADTOG

EPEVVNTIKOG LaG GTOYOG apopa TNV GLUPorn Tev dpdoemv CRM kot tov social media mov
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YPNOYWOTO0VV GTOYELGT TEAUTAOV GTNV EMPPOT| TNG TOTOHTNTAG TOV TEAUTOV. AT TaL
oLUTEPACUATO TTOV BydAape omd TI AMAVINGELG TNV EPELVA LG, TOPATNPNONKE OTL GE
kaumavieg social media ot etaupeieg moATiopov Ko OedTpov 6TOYEVOVY TO KOWO TOVE, KATA
KOPp1o AOYo amd To EVOLOPEPOVTO, TOVG EVGD 01 POPLOKELTIKES Kot ot retail etanpeieg fdon g
QYOPOOTIKNG CVUTEPLPOPAS, EVM 01 CONSUItINg Toupeieg dev TPAYUOTOTOIO0VV GTOYOTOINOT
ota social media. Avto givor Aoyikd Kabmg o TOmOC TG eTaupeiag To dikatorloyei. H
otoyomoinon yivetal katd KOplo Adyo pécw tov CRM 10 omoio mapéyetl OAEG TIC amapaitnTES
TANPoPopieg Yia Tovg meAdteg KaOe etapeioc. Etvar yvootd and v Bloypaeio 61t CRM
OMUOVPYOLVTOL TPOPIA TEAATMOV, XAPTOYPOUPAOVTAS TIG AYOPACTIKEG TOVG GLVNOELES KO
AVAYKES, EVA O1 ETAPEIEG LTOPOVV VO SLOYEIPIOTOVY BLTEG TIG TANPOPOPIES, Y1 aLTO Ko
TPOPAVOG EMAEYETOL OO TIC TEPIGCOTEPES £TAPEiES Yoo oTdYEvoT. Emiong, o1 etoupeieg Eywve
YVOGOTO, avaloya LE TO £100G TOVG TPEYOLV TOALEG Kaumdvieg ota Social media. Ta dropo
nov aoyorovvta pe social media, dnidcav o6t Tpéyovy kKaumdvieg oto social media, pe
oTOY0 TNV AVENCT TOV TOANGE®V VM 01 EpYOLOUEVOL GE TULLOTO EMIKOVOVING, OTL Ot
Kaumavieg oto, social media £xovv va kdvovy pe p€Tpnomn Kavomoinong Koo yio evicyvuon
EUTAOKNG TOV. LT0 onueio avtd domotmdnke 0Tt Koumavieg yio evicyvon Loyalty ‘oyfuatog
TPEYEL LOVO ETOUPELN LLE AVTIKEINEVO BeaTPIKEG TapaywYES, KATL TOL £pYETOL O avTiBeon pe
TOV TPMOTO aG EPELVNTIKO HoG 6TtOY0. Emtiong, o1 picéc etopeieg OTmg pog eimav ot
epwTOUEVOL, drabétovy cvothuata Loylty kot 1 dwatnpnomn tovg yiveton péco and 1o CRM.
Amd ta otoyeio mov Tapabicape vopitepa kotarafaivovpe Tov Adyo mov cupPaivel auto.
To CRM 6nwg gidape kot oty BipAoypagiky| avackonnon ival o epyoieio 1o omoio
TPOGPEPEL PeEATIOUEVT EMKOVOVIO Kol aAANAETIOpaon e Tovg TeAdtec. Méow tov CRM, ot
EMYEPNOELG LTOPOLV va dlayelpilovTot Kot va a&lomolovy Tig TANPOPOPIES TEAUTMV LE O
AmOTEAEGLOTIKO TPOTO. AVTO TEPIAUPAVEL TN GLAAOYN KoL OVAAVOT| TV dESOUEVDV
TEAOTOV, TNV KOTOYPOPT TOV ETKOIVOVIOK®V dPAGTNPLOTATOV KOl TV TOPAKOAOVONoN TmV
OAMAETIOPACE®V LUE TOVG TEAATES, TN SLVATOTNTO ATOGTOANG EEATOUIKEVUEVMV UNVOLATOV,
TNV TOPOYN VTOGTNPLENG KOl ATAVINGT G€ EPOTHGELS KL OVI|GLYIES TOV TEAATAV, KL TNV
KOTOYPOPN 10TOPIKOV EMKOVAOVING Y10 KaAVTEPT TopakoAoVONoN Kot avdAvon. Xtnv
gpotnon 11, Twg o1 e£0TOUIKEVUEVES KOAUTAVIEG EVIGYVOVV TNV TUGTOTNTO TOV TEAATMV, Ol
TEPLGGOTEPES AMAVINGELS AVEPEPAV OTL Ol TPOGMOTOTOMUEVES KOUTAVIEG ETUPEPOVY TNV
abENOT TG EUMIGTOGUVNG Kot aicOnpa ikavomoinong 6toug TeAATES, evd ovapépbnie Ott
HEGO OO TOL TPOGMOTOTOMUEVO UNVOLOTO BEATIOVETOL 1] EMKOVOVIN Kot OAANAETIOpaOT
TEAATAOV Kot eTopeiog , o1 etanpeieg gaivetar 0Tt avayvopilovy Tig avaykeg TV TEAUTOV

TOVG, AVOTTOCOETOAL TOTOTNTA GTNV £Tanpeia 1] o€ £va TPoidv Kot av&aveTot 1 mhovoTnta
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KAmolo TdANoNG. Zuvoyilovtag, EKTANPAOVETOL EV LEPEL O TPMTOG EPEVVNTIKOG LG GTOYOGC
KaOADS M GTOYELON TV TEAATMV GUUPAAEL GTNV KAADTEPT] IKAVOTOINOT) TOVG KOl GUVETMG
oV avénomn g motoTTa ToVS . Apa ot evépyeleg CRM kau social media mov

YPNOLOTOOVY GTOXEVGT KOOV, GUUPBAAOLY gV LEPEL BTNV AHENGN TNG TGTOTNTAS TOV.

Y& oyéon e T0 OEVTEPO EPEVVNTIKO OG GTOYO, TV GUUBOAN TOV TPOCOTOTOMUEVOV
evepyeldv papketvyk og social media kot CRM, oty avénom g EUTAOKNG TOV TEAATOV
KOl TNG IKOVOTTOINGoNMG TOVG, TopatnpnOnKe apyikd 0Tt 01 EEATOUIKEVUEVEG KAUTAVIES EXOVV
apKeT@ 0PEA Kt divouv kadvtepa KPIS. "Exovue avénon oe open rate wou click through rate,
ueiwon tv unsubscribes kot avénomn conversion rate kot engagement. Luvenmg e TIG
eEATOUIKEVUEVES EVEPYELEC Eyov e avénom TG kavomoinong. Onwg eidape kol otnv
BBAMOYpaIKn ETGKOTNOT, e OENOT TNG IKAVOTOINONG EXEPYETOL KOl AOENCT TNG
EUTAOKNG TV TEAATMOV. XT0 TG HETAPPALETAL 1| EUTAOKY] TOV KOIVOL Y10 TIG ETOUPEIES, O1
L1001 EPOTOUEVOL ATTAVTNOOV OTL Y10 TNV ETALPEIN TOLG EUTAOKT] CUAIVEL O1A0POUCT] LLE TOVG
TEAATES, EVAO Alyo AyOTEPO OO TOLG HGOVE OTL GNUAEVEL ETOVAANYT ayopds. Ot
POCLOUEVOL TELATEG £XOVV UEYAAVTEPT] TOAVOTNTO Y10 VA S1OTNPTICOVV LOKPOYPOVIES
oY£0€1g e TNV eToupeia evd ¥Tilovv pia GYECT EUMIGTOCVVNG KOl ETIKOVOVING LE TIG
eTaupeieg, Ommg eldape kot oty PipAoypagio. Apa pHEYPL OTLYUNG O OEVTEPOG EPEVVNTIKOG
01OY0¢ emaAnOeveTon 0md TIG OMAVINGELS TG £pevvac. Ta copmepdcuato Tov Pynkay omd Tig
EPOTNOELS OYETIKA UE UE TIG HEDOSOVE TPOCMTOTOINGTG OV YPNoIoTolovV ota Social media
01 ETOPEIEC KO O1 LETPNOELS TOV OTOOOCEMY TOVG, OEV LAG APNCE VO KATUANEOVIE GE GO
ovumepdouaTo. AVTO TOV £YIVE GOPEG NTOV OTL YPNCLLOTO0VVTOL LEHOSO1 TPOGHOTOTOINOTG
oe AMya social media, kvpiwg oto newsletter, yeyovdc mov apnvel meptBdpio yio etV
épevva 610 cvykekplévo Bépa. Téhog, To0 57% (8 amavinoelg) dMNAmae OTL Ot eTapEieg TOVG
YPNOWOTO0VV KAUTAVIEG EUTAOKNG KOOV Kupiwe oo ta social media. Ot minpoopieg mov
npoépyovtor amd ta social media divouv v dvvatdTNTa OTIG ETOPEiES VO VENGOVY TV
EUTAOKT] TOVG L€ TOVG TEAATEG GE O TPOCHOTIKO EMIMEDO. ZVVETADS Kot 0 dEVTEPOG
EPELVNTIKOG LG GTOYOG POIVETOL TG EKTANPDOVETOL, KOAONDS TO GUVOAO TMV EVEPYEIDV
LEPKETIVYK TTOV YPNGOTOOVV TPOCOMTOTOINGT, PAIvETAL VA TEIVEL VAL AVENGEL TNV EUTAOKT)

TOV TEAATOV.

[Mopdti n mapovoa épevva perétmoe g 10 CRM emmpedlet v v avénon g eUmAoKNg
TOV TEAUTAOV OTIS LKPOUESaies emyelpnoels oty EAALAOO TPOKEEVOL VO KOTOVOT|GOVLLE

KaAvTEPa TO00 TNV onpacio twv CRM cvomudtmv, 660 kot tnv évvola g EUTAOKNG TV
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TEAATAV, VITAPYOLY OKOUN APKETOL TAPAYOVTEG OV Bal TPETEL VAL EEETOGTOVY MGTE VOl
KOAVEOOVV OAEG 01 TTVYEG TTOV EMNPEALOVY TNV CLUTEPIPOPA TOV KOTAVOADTMV KoL 001 yoHV
otV eUmAOKT ToVg pe éva brand M pio etarpeio. Eniong, eivon eppavig n avaykn yio
CUUTANPOUOTIKT EpEVVA. , KOOMOS TO OElYLOL TOV ElYOLE GTNV CLYKEKPIUEVT] EPEVLVO OEV MTOV
peydro kot ot epyaldpevol avikay oe LOALG TEVTE KAASovc. Mia 81e£0d1kn| £pguva ov Ba
HEAETNGEL TIG KOWOTNTEG GLUUETEYOVTOV G€ PAB0C KOOMOS KoL TOV TPOTO TOV AELTOVPYOVV

OKLOYPOPAOVTAG TO TPOPIA TV HEADY ovOAVTIKA, Bewpeitan amapaitnTn.
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Hopaptipota

[Mopaptnua 1. Evvooloywo IThaicio ‘Epgvvag:

Apaosig CRM
Anpoupyia kol Avaiuon ipodik
KQTOvelwTwv
*  Froxeuon meEAoTwy
*  [lpOCWITOTIOUEVEG EVEPYELEG
marketing

MotoTnTa
EptAokrn ( Customer

Engagement)
Ikavormoinan

Apdoelg oe Social Media

[Mopapnpua 2. Epotpatordylo

Epotnuatoloyio

1.TTow cvomua CRM ypnoyomotei | etarpeia cog;
2.X¢ mowa social media dabétel Aoyaplooud n etarpeio oag Kot Yo,

3.Ilowg viomoteite otoyomoinon (targeted marketing) oe Tpdoearteg Kapmavie/dpdoelg oto

social media ?

4.Tlog ypnowonotel n etapeio oag 1o CRM coota g, yio vo TparyLoTtomo|cel

otoyomoinon katavalmtov (targeting)?
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5.IToteg drapopéc €xete damoTmdael OTL VdPYOoLV oTo amoTeléopata Tov KPI og
eEotopevpéveg (targeted) kapmavidv, oe oYEoN UE TIG KAUTAVIES OTIS OTTOlEG OEV VITAPYEL

GTOYOTOINGM.

6.ITowo/noteg kaumavieg Exetl Tpé€et 1 etanpeiog cog péom social media yio v evioyvon g

eUmAoKNG TV TeEloT®V (Customer engagement) .
7.T1 onuaivel yio v etanpeio cog eumAokn TeloTmdv/Kotvod(customer engagement)?
8.2 mo10v pécov Kapumdvieg ypnoponolel | etarpeia cog personalized pebddovg;

9.Me oo tpdmo ypnoonoteite personalized pebdS0VC 6TA CLYKEKPIUEVO LEGH KOVMVIKTG

OIKTO®ONG ;

10.Eav n etarpeio cag datnpei kamoro loyalty scheme, péow moiov epyadeiov dwoyepiletan

T oTolYElD VTA,

11. T eldovg avaADGELS KAVEL 1] ETOPEIN GOG Y10 VOL LETPTGEL TNV OTOO0CT| LU0 KOUUTAVIOG

ota social media?

12.Me moteg kapmavieg Tpootadeite va eVioyOGETE ELTAOKT TOL KOIWVOU TNG ETAPEING GOg

(customer engagement);

13.2e 11 Babpd Bempeite 60TL 01 EEATOUIKEVUEVEG TTPOC TO KOO KOUTAVIEG EVIOYDOVY TNV

mototta tov tedatdv(loyalty);

[Mopdpnpuo 3
"Evruno XvykotdOesong o ‘Epgova

“IIdg To CRM gnnpealer Ty enmhoki (engagement) TOV KATAVIAOTAOV/TELATOV piog
kpopegoaiog emyeipnong oty EAddoda. ”
Ayamnté/M coppueTéYOVTO/oVsa,
20G EVYUPICTOVLLE Y10 TO EVOLOPEPOV GG GTNV EPELVA TTOV OLEEAYETAL KO ALPOPEL TNV

owmlhopatikn epyacio pe titho “Tlog To CRM exnpealer v epmhokn} (engagement)
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TOV KOTAVOAOTOV/TELATOV piog pikpopeosaiog emyeipnong otnv EALada. . X10y0G 11g
TapovOOS £PELVAG VOl ETIONG TOL GUUTEPAGHLOTA TNG WTopovV va aglomomBodv ard
pikpopeoaieg entyelpnoelg otnv EALGda. H mopovca Epguva yivetol Yo 6Komovg ekmoviyons
THG OITAWUATIKNG HOV pYyacios oo TAaiclo Tov Metamtoyiakrov &’ anoctdeews
apoypauuatos Pyeiarxod Mapretivyx tov [avemotuiov Nedrmolg Idpov)

H ovppetoyn cag Ba fondncet tov kKAdSo Tov Ynetarxod Mapretivyx oty KOAOTEPT
KOTOVONGN THS GYEGHS TV dV0 ToPaTdve evvol®y. Tao amoTEAEGLOTA TNG CUYKEKPIULEVNG
peAéng Bo pmopovoav va eival SNUAVTIKG Y10 TIC LIKPOUECHIES EMLYEIPT|CELS OTNV
Katavonon g onuovtikdttog tov CRM.

O xpdvog Y1 TN GLUTANPOGT] TOV GLVOAOL TOV EPOTNUATOAOYIOV VITOAOYILETOL YOP® GTO
10°. H ocvppetoyn cog oty Epguva etvar €0eAOVTIKY KoL T0 EPOTNLATOAOYIN EIVOL OVAOVULAL.
Ta dedopéva mov {NTape amd €06G OV TPOKELTOL VO, ATOKAADYOLV TNV TOVTOTNTA GOG, EVD
SPefoatdveTar OTL 01 ATAVTIOELS GOG £Vl EUTIOTEVTIKEG Kot OTL 1) avevopia cag Bo tnpnOet
HE QoTNPOTNTA LEXPL KL TNV OAOKANP®OT TNG EPELVOG,.

H ovppetoyn cog eivon eBelovtikn kon pmopeite va amocvpbeite amd v Epgvva
OMOL0ONTOTE oTIYUn 10 embvpeite, yopic kapio exintmon, uéypt tig 1/7/2023 mov givar k n
KOTOANKTIKNY MUEPOUNVIO GUUTANPOCNG TOV EPOTICEMV AVOTKTOD YOPAKTNPO. AV £YETE
0omo1dNTOTE amopia 1 OEANCETE VO ATOGVPETE TAL OEOOUEVA GOG OLPOV GUUUETACYETE GTNV
épevva, pumopeite va emkowvwovioete pe v Ilposetaxy Mapio oty NAeKTpoVIKT 01€00VVON
m.proestaki@hotmail.com

Agv vapyetl kavEvog Kivouvog mpdkAnong omoloconmote PAAPNG oTNV Tapovca EpELVaL
Qo1000, 68 TEPIMTMOT TPOKANOTG EVOEYOUEVTG CLVALGONUATIKNG dOvcPopiag eotiog
OPIGUEVOV EVOICONTOV EPOTNCEWV, SIVETAL 1] OLVATOTITA TPOGPOPAS dwpPedY emeepyaciog
TOV CLVUICONUATOV GOg LEG® TOV GLUPBOVAELTIKOD KEVTPOL TOL TavemoTNLiov Nedmolig
(Z.K.E.Y.Y.) pe 10 onoio pmopeite va emkovovioete oto 26843425 1 otnv Tniepmvikn
Ymmpeoia Zvppovievtikng & ZmpiEng (Opyaviopnog Neoiaiog Kompov) 1410
https://onek.org.cy.

Ao dopdoete Tig To Tave TANpoYopieg Kot emBupeite Vo GOUUETEYETE, UTOPEITE VAL

em\éEete https://forms.gle/eZeDCTP7Aj5Ualpgb , 6to ohvdeopo mov Ppicketan To KATm,
omov Ba BewpnBel OTL Tapéyete TN cLYKATAOESN GOG Yo OGO TPOUVAPEPON KA.
20g VYAPIGTOVUE Y1 TO YPHVO, TNV TPAOecN Kot TNV TOAVY] GUUUETOYN COG GTNV TOPOVCH,

épeuval.
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https://forms.gle/eZeDCTP7Aj5UaJpg6

Me gxtipnon,
Ilpoesotaxny Mapio
Merartoyiaxny portiTpia mpoypauuatos Ynoiarxov Mapketivyk

[Mavemomuo Nednog [Tdgov
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